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STANDING, LEFT TO RIGHT. 
W. H. Schuette, Vice President, William J. G. Criste, Secretary and Treasurer, Interior EE, H. Stoner, Flint, Erving & Stoner Company. 
Schuette & Co., Inc. Lumber Company. E. A. Bowles, Pennsylvania Door & Sash 


A. J. Diebold, President, Forest Lumber Co. Company. 
SITTING, LEFT TO RIGHT. 


W. W. Vosburgh, Bemis & Vosburgh. F. C. Lillo, Terhune Lumber Company. H. ©. Messer, J. M. Hastings Lumber Company. 
R. D. McCready, Mead & Spears Company. W. E. Terhune, Terhune Lumber Company. Joseph W. Cottrell, Joseph W. Cottrell. 
A. J. Fisher, Myers-Parsons Lumber Company. Edward Eiler, Edward Eiler. J. B. Montgomery, American Lumber & Manu- 
F. R. Babcock, E. V. Babcock & Co. R. D. Baker, Empire Lumber Company. facturing Company. 
H. L. Mapes, a guest. : J. H. Henderson, Kendall Lumber Company. A. D. Knapp, Nicola Lumber Company. 

IN CIRCLES AT TOP, LEFT TO RIGHT. 


L. Germain, the Germain Company. J. L. Lytle, J. L. Lytle Lumber Company. Alex. Willson, Willson Bros. Lumber Company. 


MEMBERS OF THE PITTSBURG WHOLESALE LUMBER DEALERS’ ASSOCIATION WHO, JANUARY 26 AND 27, 
WILL SERVE AS HOSTS FOR THE PENNSYLVANIA LUMBERMEN’S ASSOCIATION. 


(See page 42.) 
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Production, Quality and Workmanship 
Second to None. Prompt Shipments. 








W. H. White Company, 
Boyne City Lumber Company. 


Mills at Wholesale Yard 
Boyne City, Michigan. Buffalo, New York. 
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MANE 


Our special grade of 


“Second Clear” Quartered 


OAK FLOORING 


is creating a sensation in both quality and price. 
Write for particulars. 


Mixed carloads of Maple, Beech and 
Oak Flooring and Hardwood Lumber 


PROMPT SHIPMENTS 
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OR PACIFIC COAST TIMBER? 


INTERESTED IN SOUTHERN 
We furnish detailed reports of amounts of stumpage on each 244, § 


JAMES D. LACEY. WOOD BEAL. VICTOR THRANE, 
or 10 acre Subdivision of each forty. 





We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have oeen 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D. LACEY & CO. 


(ESTABLISHED 1880) 
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New Orleans, Portland, Ore. Seattle. Chicago, 
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OF SPECIAL, INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended August 
6, 1910, was 13,573. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

ELMER C. HOLE. 


Subscribed and sworn to before me this 15th day 
of August, 1910. 


HENRY S. LOVELY, Notary Public. 





This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 
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SLACK COOPERAGE. 


This Week the Bureau of the Census puts out its report 
m the production of slack cooperage stock. The total 
‘tput of staves during 1909 was 2,029,548,000, valued 
# $11,523,100. This is a very material increase over the 
Production in 1908 and 1907, during which years the cut 
Was 1,557,644.000 and 1,175,977,000, valued at $8,913,000 
ad $7,219,600 for 1908 and 1907, respectively. 
The production of heading also shows a very material 
mteate, the ent for 1909 being 140,234,000 staves, val 
Mil at $6,139,900; in 1908 the product was 123,849,000 
Waves, valued at $5,661,600; in 1907, 106,074,000 staves, 
Valued at $5,062,900. 


The total value of the slack cooperage product in 1909 





was a little more than $20,000,000; in 1908 a little less 
than $17,000,000 and in 1907 about $16,000,000. 

One of the peculiar phases of this report is the statis 
tics on production of hoops. The output in 1909 was 
375,793,000 and in 1907 490,570,000, the values being 
$2,000,579 and $3,517,800, respectively. 


very material decrease in production of hoops, while the 


This shows a 


output of both staves and heading shows'an increase over 
the two preceding years. Details are given elsewhere in 


this issue. 





ONTARIO LUMBER. 


A statement has been issued by the Provincial De 
partment of Lands, Forests and Mines, of Ontario, show 
ing the lumber production during 1910 and giving an 
estimate of the cut for 1911. The estimate of pro- 
duction of lumber, square timbers and ties shows con 
siderable increase over the production of 1910. A de 
crease is anticipated in the input of cordwood and pulp 


wood. The report follows: 


1910 1911, 
tetual cut Hstimated cut 
605,000,000 640,000,000 
95,000,000 100,000,000 


Lumber, pine, feet, b.m 
Other kinds ..... ‘ ; 
Square timber, cubic feet 


308,000 400,000 
Railroad ties, pieces.... 3,800,000 4,919,000 
Cord wood, cords. . 40,000 25,000 


Pulpwood, cords 138,000 100,000 

No statement is given as to the cause of the heavy 
decrease in the production of cordwood and pulpwood. 
The figures of 1911 are based on estimates presumed to 


be reliable, 


LOW GRADE WHITE PINE. 


Stocks of low-grade white pine are being cleaned up 





very rapidly, Stocks of several million feet have been 


bought from producers at the head of the lakes for de 


livery as soon as navigation opens in the spring. Several 
transactions of magnitude have been recorded. This 


week the AMERICAN LUMBERMAN is informed of a sale of 
R. Booth, of Ottawa. 


This lumber was bought on account of wholesalers and 


6,000,000 feet of mill culls by J. 
consumers in the United States. It is the largest Cana 
dian transaction of the kind that has been noted in recent 


years 





TAPLINE INQUIRY. 


Official notice has been mailed by Edward A, Moseley, 
secretary of the Interstate Commerce Commission, of 


the hearing in the tapline inquiry cases at St. Louis 


lad 
or 
’ 


January 23. This is the proceedings ‘‘in the matter of 
tapline allowanees and divisions which have been con 
solidated for investigation.’’ The proceedings, for con 
venience, have been called the ‘‘Tapline inquiry, Docket 
No. 11.’’ As the AMERICAN LUMBERMAN stated several 
weeks ago, the Star Grain Lumber Company case has 
been reopened and. the entire record of the hearings in 
that case, the record made at New Orleans in Decem 
ber and that which will be made at St. Louis next week 
are up for consideration. 

At the conclusion of the presentation of testimony by 
the individual tapline companies the intervenors wili be 
yiven an opportunity to be heard. It is not yet known 
whether this opportunity will be aceepted, but it is 
generally assumed that it will. 

As before announced, each tapline will be entitled to 
present a printed brief of not exceeding ten pages, 
which must be filed with the commission not later than 
Mareh 1, 1911. 
attorneys, to be chosen from the representatives of the 


Oral argument will be confined to two 


tapline interests, and these two attorneys also may file 
briefs covering the legal phases of the question in 
volved, with such discussion of genera] facts as may be 


regarded as pertinent to the issue, 
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COST OF DOING BUSINESS IN A RETAIL YARD. 


The AMERICAN LUMBERMAN some time ago suggested editorially that. the retail 
associations this year devote some part of their programs to a discussion of the cost 
of doing business in a retail yard. The Indiana association at its meeting in Indian- 
apolis last week gave this topic a conspicuous place on the program and it was ably 
presented and warmly discussed. The Michigan association at its meeting in Feb- 
ruary will also give the question of cost proper attention. It appears likely that the 
associations will be able to induce their members to make some investigation of the 
cost of selling lumber that will result in placing the retail prices of their product on 
a more logical and stable basis. Such an effect is sure to benefit the retailer himself 
and the millman and wholesaler from whom he buys. 

The consumer, also, will benefit, for retailers are studying economies in the handling 
of lumber. These economies will include a systematic arrangement of office details 
that will among other savings reduce clerical expense. The retailer will study the 
questions of receipt and delivery, and that will mean reduced labor charge. In other 
words, he is going to get his legitimate profit and thereby eid himself, but by correct- 
ing his own business procedure instead of adding to the consumer’s price or taking 
it from the wholesaler. The man who finds he is not selling lumber at a price that 
will return him an adequate profit will be urged by the retail association to add the 
difference to his selling charge; he rather will be urged to improve upon his methods 
and to realize his proper profit by an elimination of waste in the conduct of his 
business. 





EXPERIENCE AND PREJUDICE. 


In spite of the fact that Mayor Schwab, of Cincinnati, has taken a determined 
stand against the use of wood block paving on the streets of that city and recently 
announced that he would veto any ordinance providing for the use of wood blocks, 
a committee of the city council having jurisdiction over streets and parks recently 
decided to recommend to the council the use of wood blocks for certain street im- 
provements. This action was the result of the activity of property owners, who 
presented a petition opposing the use of brick and asking that the streets in question 
be paved with wood blocks. It was announced at the time of this action that a 
public meeting might be called to give property owners a chance to voice their 
opinions on the relative merits of wood blocks, brick and other paving material. 

From these facts it would seem that the people of Cincinnati have their own 
opinion as to the utility and economy of wood paving, and if such is the case they 
are apt to have their way. City officials who take an arbitrary stand on such a 
question are apt to meet with a severe rebuff when it is demonstrated that they are 
in the wrong, and in this instance the evidence is clear. No city in the country, or, 
in fact, in the world, faces any greater difficulty in finding satisfactory paving ma- 
terial for the streets of its business sections than Chicago. It is certain that traffic 
can not be heavier than it is on some of the streets in the Union loop district of 
Chicago, and experience has clearly shown that creosoted wood blocks afford the one 
economical and satisfactory pavement for use where the traffic is extremely heavy 
and where decent appearance is one of the requirements, 

A Cincinnati alderman stated recently during a session of the city council that 
wood blocks could be used successfully in that city if they could be made to give 
satisfaction elsewhere. Such is the criterion by which every city should be guided, 
and demonstration of the utility of wood for this purpose has been ample. 


FIGHT, RUN OR HIDE. 


The injunction expressed in the above caption applies to every living thing, 





including man. James W. Wardrop used it as a text for his readable address 
before the Indiana Retail Lumber Dealers’ Association at Indianapolis last week. 

Mr. Wardrop would have the retail lumber dealers understand that they must 
fight, run or hide, unless they can devise a better way out of the dilemma in which 
they are involved because of competition, largely from the mail order or catalog 
houses. He showed how organization has helped greatly in doing away with a 
ruinous competition between local dealers, as well as competition from manufac- 
turers and wholesalers. But no local organization has been equal to the elimina- 
tion competition from catalog houses. How this menace is to be met is the 
question. 

Mr. Wardrop thinks that too much effort hitherto has been devoted to fighting 
the wholesalers’ encroachments on the retail trade, and less than there should 
have been in eultivating the good will and fraternal interests as between the 
retail dealers and their customers. He says, in substance, to the Indiana retailers: 

You have left out of your caleulations the very man who is the prize of all 
competitors. Instead of winning him back you are playing the game of fight, or 
run or hide with your outside competitor, the wholesaler or mail order house. This 
is an expensive game, and the points are against the retail dealer. Why not 
leave the outside competitors alone and bend every effort to cultivate the con- 
sumer, so that he shall see it his best interest to patronize the home dealer? The 
consumer is the man that the retail dealer is most interested in, for he is the man 
who buys the goods and pays the profits. Go after him in print, by personal 
friendship and persuasion—influence him through the aid of friends. Try to win 
him back to first principles, to the community idea, by the fact that you have a 
common purpose and a common need with him. 

These ideas of the speaker at the Indianapolis meeting are theoretically and 
really correct if they ean be made to work. The moral and neighborly feature of 
the proposition, however, will have hard sledding against thé interests of the 
consuming customer when the money consideration in the matter intrudes. Any 
retail lumberman will buy his stock where he can get it the cheapest, quality 
considered. In fact, the retail dealers all the time are ‘‘laying’’ for chances to 
ondereut list prices in buying lumber. Does he take a community interest in 
the mill operator or the jobber when he is talking prices to the salesman? Not 
any to speak of. How, then, can we expect that the consumer in any locality 


wil! buy lumber of his local dealer simply because such action is patronage of 


home business? If the wholesaler, jobber, mail order or catalog house will sell 


him lumber cheaper than his local dealer, the consumer surely will buy from such 
sources, 


Though the consumer will buy in the cheapest market that does not prove that 


the local dealer can not capture such a customer away from the outside seller, 
There is such a thing as showing the consumer that, all things considered, he will 
save money by buying at home. It seems that it would not be difficult to effectu- 
ate that result, either. Here is where unity of purpose among retailers in a certain 
locality might be made to apply. Let a group of local dealers combine to beat 
outsiders in prices, in quality of grades, in treatment of customers, in consulting 
their interests in every respect, in extending credit where it will do the most good 
and the least harm, in giving honest value, in helping in selections and economies 
of use, and it seems as if there would be little difficulty about freezing out the 
interlopers who poach where they have no business to go gunning for customers, 
In fact, it seems as if a lumber dealer, or a group of them, who can not have the 
ingenuity and ability mainly to handle the local trade against all outside comers, 
would better sell out and try some other business. 


A CHANGE OF HEART IN NORTH CAROLINA. 


Operators in the North Carolina pine field declare that their market will undergo 
some very radical changes during 1911. Everyone knows that the most timid of 
animals will fight when backed into a corner with no means of escape, and the same 
principle seems to apply to humans in most instances. Such is the reason given by 
North Carolina pine producers for impending changes. They say that their selling 
prices have been forced down and down until the margin of profit, which formerly 
was considered an indispensable feature of the business, has disappeared. The time 
has come when they must fight and there is no alternative. 

One of the important elements in the situation is the decrease in available 
stumpage and the proportionate increase in price. The output of North Carolina 
pine is nearly 2,000,000,000 feet annually. It was but natural that the earlier 
manufacturers should get the ‘easily accessible timber and that as a_ result 
manufacturing operation yearly has become more expensive until logging costs today 
are twice, in some instances three times, what they were twelve to fifteen years ago. 
Many operators are cutting scattered holdings and hauling long distances, with pro- 
portionate increase in the manufacturing expense. Three recent estimates of the 
remaining of the North Carolina pine timber in Virginia, North and South Carolina 
and Georgia, range from 27,000,000,000 to 30,000,000,000 feet, so that on the present 
basis, disregarding increase by growth, the supply would be exhausted in fifteen 
years. It is not probable, of course, that the North Cavolina pine industry will be 
terminated in that time, but it is certain that the scope of the business will be 
diminished greatly and that fifteen years hence stumpage will command greatly 
inereased prices. 





These facts are being brought home to the millmen to such an extent that they 
are beginning to wonder why they are persistent in an effort to clean up their 
timber at a time when prices are such that there is no such thing as a profit. Many 
of the larger operators are taking steps to conserve their stumpage and to get a 
remunerative price for their output. North Carolina pine has competition, but 
the harm has been done largely by internal competition rather than by the inroads 
of manufacturers outside of the North Carolina pine field. It is certain that many 
of the millmen in the North Carolina district have passed the point where they 
have any doubts as to the wisdom of the course they have pursued during the last 
three years; in fact, many of them have hard words for themselves and declare 
unhesitatingly that they are going to stop giving away their lumber. 

A few years ago the manufacturer expected the wholesaler and the retailer to carry 
a stock; conditions in the eastern trade have so changed, however, that the manu- 
facturers are warehousemen as well as producers. This is a concession to the custom 
which has added another item to the cost of doing business and is apt soon to be 
figured if the manufacturers’ prices. The number of small mills has diminished 
materially; some of them could not stand the pressure and were closed out by the 
sheriff, others cut out their timber and still others have shut down, awaiting a 
better market. The situation, therefore, is largely in the hands of the heavier pro- 
ducers and they are quite unanimous in the assertion that changes for the better must 
be brought about af an early date. The sentiment is so strong that it seems to 
justify the prediction that North Carolina pine prices are going higher. 


WHAT IS A COMMODITY WORTH? 


The question may be asked regarding any product of the factory, loom, mill or 
field, What is it worth? It can be answered in two ways. First, by the flat statement 
that it is worth what it will bring. Second, by the more ¢ifficult process of determin- 
ing the value of the raw material, the cost of production and adding « reasonable 
profit for the producer. 

The latter method was employed by J. Lewis Thompson, president of {! Yellow 
Pine Manufacturers’ Association, in the course of his address at New Orleans this 
week. Never before have yellow pine manufacturers listened to a talk on any subject 
pertaining to their business that contained a more comprehensive review of the situ- 
ation which confronts them, nor have they ever had the situation outlined in a more 
concise and easily understood manner. 

Regarding values Mr. Thompson puts the case in this way, all statements being 
based on the facts developed by a systematic canvass of the field for information: 





—Yellow pine : 
Longleaf. Shortlea/ 
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On this basis the manufacturer is getting back his investment 11 : | - 49 
charging off the cost of his plant as the timber is cut and is making a piol! 0% Pe 
a thousand feet. 
epee ‘ ‘ 5 aa vA Take @ 
It is interesting to apply Mr. Thompson’s theory in a practical way. ake 


plant with 500,000,000 feet of timber that was bought at $4 a tho d, giving 


an investment in timber of $2,000,000. It would be necessary to inves’ addi- 
tional $500,000 in a plant and equipment. Such a plant should p —_ 
50,000,000 feet of lumber each year. The total investment would |» 00,000, 
which at 6 percent would earn $150,000 annually. A profit of $2 : ind 0B 
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50,000,000 feet of lumber would be only $100,000, or 4 percent on the investment. 

At the end of ten years the investment in the plant should have been charged off 
and the company would have earned in that time $1,000,000, or 40 percent on its 
investment, and would have the cutover land left. The plant, of course, would be 
practically valueless unless additional timber could be secured. 

So long as men are willing to pay money for the use of money, funds invested 
in business must be conceded to have the same power. An item of interest on 
investment is a proper item of production. Ten percent profit to the manufacturer 
should not be considered excessive. In a lumber manufacturing business such as 
has been outlined roughly, 10 percent profit on the investment would mean $5 a 
thousand feet and to earn this modest return it will be necessary, on a basis of 
figures supplied by President Thompson, for yellow pine to sell at $18.50 for long- 
leaf and $19 for shortleaf. During the last three years such prices for yellow pine 
to the manufacturer appear almost on a par with the fabrie of which dreams are 
made. 

To the manufacturer, the worth of any commodity should be determined on a 
basis of the cost of the raw material, cost of production, including selling expense, 
with a reasonable profit added. Inasmuch as money can earn 4 to 6 percent when 
invested where there is practically no hazard, it is only reasonable that money 
invested in an enterprise where there is hazard should be paid a higher wage. 

To the buyer, a commodity is worth what he has to pay for it. A keen buyer 
endeavors to secure stock for less money than is paid by his competitors. This 
principle applies whether prices be firm or weak, high or low. Had prices of yellow 
pine been on a $3 higher basis during the last year consumption would not have 
been affected materially. The endeavor of buyers to secure stock at 50 cents or $1 
less than their competitors would have been just as much in evidence. The moral 
should be patent and legible even to those who run. 


PREDOMINATING YELLOW PINE TRADE INFLUENCE. 


A. Trieschmann, in his thoroughly-considered address before the Yellow Pine 
Manufacturers’ Association, at New Orleans, remarked in the outset that ‘‘ discus 





sion can be made more clear by presenting the negative as well as the positive’’ 
features of a subject under consideration. 

While Mr. Trieschmann thus recognized the negative side of the southern pine 
market question, his address was aimed mainly at some positive conclusions as to 
what the manufacturers should do to secure better prices for their product. 

One of his main contentions was that not enough attention is devoted by the 
average mill owner or manager to the sales department of the business. The chief 
aim, he said, seemed to be to reduce the cost of manufacture as much as possible, 
by improved methods of woodswork, better machinery in the mill, and improved 
methods of sawing and handling, with the object of making the lumber placed on 
the shipping dock cost as little as possible. This is considered the essential basis 
of profits. So it is to an important extent, but it is not the whole thing. Money 
saved in manufacture is a good start toward securing profits, but the marketing 
feature is equally essential. Either one without the other is a failure. 

Mr. Trieschmann’s advice about securing good salesmen, having them well in 
structed at the mill in respect to the method and cost of manufacturing lumber, 
and what is essential in the matter of prices, based on the cost of production, in 
order to assure the mill a fair profit, were all timely topics and were well wrought 
out and rendered impressive. There is no doubt that if many mills would pay more 
attention to the sales department of their business the annual results would be 
much better than the average as business is conducted generally. 

What the speaker had to say about the variety and character of salesmen, includ 
ing the regular jobbers, the carload commission men and the so-called scalpers, the 
road men as well as the method of selling in transit, was interesting but scarcely 
of any informatory value to those familiar with the trade, as most millmen are. 
All are laboring under the exigency of being compelled to sell lumber in some way, 
and the general practice is to turn over stock to anyone who will make sales and 
forward back the requisite money returns. This is especially true in times of dull 
business, a slow market, great competition and irregular prices. 

Yet it seems that in the general discussion of marketing southern pine, and the 
complaint about inadequate prices, especially in periods of nonspeculative, non- 
forward demand, like that of last year, the mill operators are apt to overlook the 
one feature that mainly determines market conditions, including, of course, prices 
at which mill stocks can be sold. This feature is the big business derived from the 
heavy building contractors in the cities and industrial ceuters, from the large fac 
tory consumers and the railroads. These buyers of southern pine really make the 
market. They are the buyers who take the bulk of product, and buy at the lowest 
possible prices. They always are bears in the market, because they know that 
they are situated so that they can make their bearish tactics effective. In fact, 
if it were not for these buyers who take lumber in large blocks and schedules, 
cornering much of the mill output, the southern pine business, on its present scale 
of output, would peter out in short order. 

Any large mill concern goes after all the big sawing contracts it can get, and 
it expects that the lumber thus sold will be disposed of at bedrock prices—contract 
prices, they are called—that will have only proportional relation to the prices named 
in the miscellaneous list to the retail trade and small buyers generally. The lumber 
sold on price lists, covering a general assortment of lumber, is the ‘‘velvet’’ of the 
trade, and affords the main profit of the business. The big orders from contractors, 
the industries, the car works and the railroads, while they should show a profit, 
seldom or never realize as much a thousand as does the margin on yard stock and 
specials for any line of miscellaneous work smaller than that of the great industries. 

Now then, when the buyers for big business go to the mill, or the jobber, agent 
“F Commission men in the large cities, he demands an estimate on the bill he presents. 
He passes the same bill around among several, perhaps many jobbers, agents or 
salesmen, seeking bids at the lowest prices commensurate with delivery within a 
Specified time. Whenever a bid is accepted and the contract closed, that helps make 
the market. Frequent and multitudinous biddings of that sort determine the matket 
Within a range that becomes well understood. That is to say, the buyers for big 
business, and the city selling men who bid on contracts, do more to make“the market 
than all the mill operators together, let them plan for uniformity and a basis never 
© wisely. The price list of individual concerns or associations has nothing in com 





mon with the prices made by contractors, the railroads and the great industries and 
the jobbers and salesmen who work with them. 

In times of restricted and slow demand—times of the buyers’ market, as it is 
called—the power of the buyers of big bills is greater than when the requirement 
absorbs all the lumber that the mills can turn out, running overtime at full capacity. 
Then the large contract buyers often have to pay premium prices in order to get the 
material delivered in time. 

A thorough organization of the sales department of each mill concern would be a 
wise move, and no argument is necessary to prove the assumption. None the less, 
the market force alluded to really controls selling prices throughout the field, 
Yellow pine is preéminently a contract lumber, and is dominant in a variety 
of structual and manufacturing work. While this is so, the market and prices will 
be largely determinable by bidding on large special schedules. A change might 
come to the opposite extreme if the manufacturers could concertedly graduate their 
output to the actual and ready demand. 


A FORTY-CENT RATE PORTLAND TO NEW YORK. 


Announcement of a 40-cent ocean rate on lumber from Portland, Ore., to New 
Orleans, Philadelphia, New York via Panama was made last week. The rate was 
established by Bates & Chesborough, of San Francisco, and one steamer already has 
been chartered to leave Portland about February 15 with a cargo of lumber. Addi- 
tional steamer service will be provided in the event that there is a demand for it. 
Western advices state that lumber manufacturers of Oregon are keenly alive to 





the opportunity for trade that this new rate affords and already are canvassing 
the eastern field for business. 

The heavy movement of lumber via this route is contingent largely upon the 
ability of the Panama Railroad Company to transfer full cargoes of lumber from 
the Pacific to the Gulf ports via Panama promptly. Vessels engaged in this trade 
probably would carry an average of 1,000,000 feet each. This is sufficient lumber 
to load about fifty-five cars such as are used in the United States, and probably 
100 of the Panama railroad cars. 

This rate was announced at a meeting of the Oregon & Washington Lumber 
Manufacturers’ Association Saturday, January 14. It is believed that the rate 
will open a large field for the mills of the Columbia river and Grays harbor dis- 
tricts. Stocks from the interior mills ean be shipped to loading ports and there 
transferred to steamer. 

This arrangement virtually is an anticipation of the opening of the Panama canal. 
If a fair volume of business can be secured on this rate, shippers doubtless will be 
able to increase it when lumber can go direct from western mills to eastern ports 
without being transferred, as it should be possible then to secure a considerably 
lower rate. The all-rail rate from Pacific coast terminals to New York is 75 cents 
against the new rate of 40 cents, a reduction of about ,47 percent. 

Against this rate of 40 cents to the eastern seaboard are the coastwise rates 
from the south Atlantic and Gulf coast, ranging from $2 to $6, and rail rates on 
competitive woods of 8 to 35 cents. 

The rate is the same whether the destination be New Orleans or New York and 
this places the western shipper at a disadvantage of about $13 were an attempt 
made to reach the interior markets through New Orleans, as the rail rate from 
New Orleans to final destination necessarily would be the same as now paid by 
yellow pine manufacturers. 

This invasion of the eastern field should be watched with keen interest by all who 
are at present supplying any part of the lumber used in the east, : 


THIS ISSUE. 


In many respects this issue of the AMERICAN LUMBERMAN is the most wonderful 
and the most complete that ever has been printed. It is an issue that has been 
written largely by practical lumbermen. The ideas of loggers, yardmen, mill 
managers, salesmen, owners, investors in manufacturing plats, wholesale dealers, 
commission men and of those interested in lineyard companies and in individual 





retail yards are gathered together between the covers of this paper. 

The editorial staff has been scattered to the four corners of the country gathering 
up the weaJth of important documents and papers that have been presented at the 
many association meetings held. 

Since the last issue of the AMERICAN LUMBERMAN there have been meetings 
of retail associations, manufacturers, wholesalers, exporters, lumbermen’s clubs 
and of committees having in hand the preparation of entertainment for other 
meetings yet to be held. 

Some of the papers delivered last week, those appearing in this issue, or those 
which subsequently will be given space, are reviewed. The papers themselves, 
however, are the best evidence and argument for their reproduction. They will 
convey different ideas of different men; they will arouse an interest in various 
phases of the lumber business which have not heretofore been given the considera- 
tion they should have received; and they will serve as a guide and inspiration 
to those who follow and who subsequently discuss the same subject or some 
phase of it. 

Each year the scope of convention addresses broadens. This year’s crop contains 
the best of all that has been said on previous occasions, which best is supplemented 
by the personal experiences, investigations and the imagination of those who 
prepared them. 

In the midst of the rush of the convention season it is doubtful if some of these 
papers receive the, attention their importance deserves. There are many of them, 
bearing on almost every phase of the lumber industry, from the question of 
timber values to what is a proper commission for selling lumber, and they are worthy 
of deep thought and careful consideration. 

It is recommended, therefore, that this and the next three consecutive issues of 
the AMERICAN LUMBERMAN be carefully preserved for future reference. There is 
a wealth of good, live information in this paper and there will be in the next 
three issues. The same recommendation will apply to almost any number of the 
AMERICAN LUMBERMAN, but it is especially and peculiarly applicable to those which 
contain the well considered, carefully prepared views of the men who buy timber, 
make lumber and sell it. 
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COST OF DOING BUSINESS. 


The twenty-first annual of the Northwestern Lumbermen’s Association, just closed, 
marked an epoch in retail organization history. Frequently during the late year 
the AMERICAN LUMBERMAN has called attention to the importance of giving greater 
atfention to the cost of doing business, applying the idea to manufacturers and 
retailers. Never before have retail associations been in position to give as careful 
attention to the subject as now, and never in any convention has the subject been 
handled as forcefully as by John W. Barry at Minneapolis this week. 

A canvass made during the reading of his paper showed that comparatively few 
members have systematically kept account of the expense properly chargeable against 
their business, including such items as rent of yard property, salaries, interest on 
actual investment; in fact, there were many who had no clear understanding of 
the purpose of keeping such account or the reasons for it. Mr. Barry offered no 
hard and fast method for arriving at cost of doing business, but explained so clearly 
his system that every one present had an opportunity to grasp it. 

From a technical or business point of view the cordial reception accorded his 
views is of great importance, indicating that the retail trade will take kindly to an 
educational movement of this character and that dealers generally are anxious to 
improve their cost keeping and accounting methods so as to put their business upon 
the same plane with the most progressive corporations in financial and other lines, 

So impressed were the visitors from the Southwestern association that arrange- 
ments were made for Mr. Barry to attend the Kansas City convention next week 
and present the matter to the dealers there. It is likely that similar action will 
be taken by a number of other retail organizations, with the result that the question 
of retail costs will be cleared up and the public will be shown that retail profits 
are in no case exorbitant when the dealer knows how to keep his books. 

Members at close of meeting felt: more than ever that the association is well worth 
its cost for the educational benefit it confers. 


HARDWOOD SALES MANAGERS TO CONFER. 


A meeting has been called by the sales managers of some of the largest hardwood 
manufacturing concerns in the United States. This meeting is projected with the 
feeling that a conference between those who have in charge the actual sale of 
hardwoods will be of advantage to them and the companies whose product they 
sell. The meeting is scheduled for Thursday, February 23, at the Auditorium hotel, 





Chicago. 

The general plan which has been outlined in the association department of the 
AMERICAN LUMBERMAN this week is for direct and personal consideration of the 
varied and sundry problems with which the hardwood salesmen are confronted. 

Ih a general way it would seem that the plans for the meeting are about as broad 
as can possibly be devised. Tumber salesmen are prone to reflect that the troubles 
of a hard market usually are everpresent while the joys of a good market are 
ephemeral. 

One subject which is not specifically mentioned but which may come up for con 
sideration is that relating to the value of stock cut exacily to suit the requirements 
of consumers. If the sales managers can evolve an educational scheme whereby the 
user of hardwoods will be willing to pay nearly as much for lumber that he can use 
without waste and without cost for manufacture as he will for that which shows 
a heavy wastage and involves a considerable outlay in shaping to suit his require- 
ments they will have conferred a tremendous benefit not only upon themselves but for 
those whose interests they represent. 

There can be no possible objection to an organization of the hardwood salesmen or 
of welding the sales managers into a compact and efficient association which will 
be able and equipped to handle the many and varied problems by which the trade is 


confronted. 





REDWOOD SHIPMENTS FOR 1910. 


Heavy shipments of redwood during the last six months of the year brought the 
total movement for 1910 up to 446,097,661 feet. This was the quantity shipped by the 
mills of the coast counties of northern California, and is the largest year’s shipments 
that have been recorded since statistics were compiled in 1894, The nearest approach 
to this was in 1907, when the total movement was 437,514,653 feet. Last year’s 
total compared with that of 1909 discloses an increase of 43,500,000 feet, while a 
comparison with the total for 1908 shows a gain of about 90,000,000 feet. 

Of the total shipments for the year 247,744,160 feet went to Bay of San Francisco 
points, 134,791,794 feet to southern California, while direct exports aggregated 
63,561,707 feet. Direct exports were materially heavier than those for any other 
year, Wide fluctuation is shown in the export business, which has ranged from a 
little less than 8,000,000 feet to as high as 63,000,000 feet. 

Shipments to southern California ports were the largest of record, the total being 
26,400,000 feet in excess of those of 1909, which year, by the way, was the first time 
that shipments of redwood from southern California exceeded 100,000 feet. Shipments 
to Bay of San Francisco were lighter than those for either 1906 or 1907, but exceeded 
the shipments of any other year. 

The following compilations shows the shipments for a series of years to the 
various destinations and also the grand total: 









Shipments Shipments Shipments 
: : to San to Southern to all Grand 
YEAR— Francisco. California, other ports. total. 
2 52,479,091 11,914,962 157,279,120 
64,044,158 7,629,475 207,251,928 
‘ 13,15 39,262,898 17,018,839 165,894,888 
SI iy 09 :0'ig'5.000/86 ge 4:0 k-05:8 132,579,056 49,361,597 21,654,597 208,559,250 
1898 tee ee ee enna reece eeee 118,148,890 49,218,374 21,504,236 188,871,500 
1899 Raa sa hs Aiautia 6: hsb a mies 141,465,146 50,810,140 25,431,178 217,706,464 
ERs iawels, swale nwtbb ce wees lk 7 44,720,595 27,519,453 209,001,022 
62,573,820 39,523,177 244,386,075 
67,970,956 31,913,202 262,597,015 
82,047,204 46,293,707 301,848,953 
78,804,569 24,737,104 324,676,960 
84,535,998 31,111,632 347,679,159 
79,598,349 42,867,463 409,702,576 
85,422,645 47,730,842 437,514,658 
47,370 74,454,375 59,551,135 356,549,880 
5,536 108,372,342 51,611,429 402,519,307 
4,160 134,791,794 63,561,707 446,097,661. 


Comparison of the December movement of 1909 and 1910 and also the total move 
ment for the two years shows the quantities of lumber shipped to each port of 





destination. This comparison follows: 

December, ———T'welve months———— 
1909. 1910. 1910. 

2,383 247,744,160 


Bay of San Francisco. . 23,274,300 








Southern California ......ccccecccsee 10,726,734 134,791,794 34: 
CORO GRE WOMMNSIGD ... oc cick cs cec wsansente 7 i 
Mexico and Central America.......... 2,479,904 10,607,016 
I 555k y Sige. cand iasdyh ved. -oia woo '¥.a- awe ee. 783 5,899,308 
NT II nog css su saleikcw isbn wie” ale apo Palas 169,806 5,740,27 
Australia and other Oriental ports.... 152,535 4,239,568 24,430,579 
U. 8S. Atlantic ports, Europe and Africa 102,302 22,128 4,164,117 

NE Sica pibas oe advineees anal 40,735,775 11,826,610 446,097,661 402,519,307 


It will be noted that a very material increase is recorded in the shipments to 
Australia and other oriental ports. Mexico and Central America show a slight 
decrease and South America and the Hawaiian islands a considerable increase. The 
bulk of the redwood, as heretofore, has been marketed through California ports. This 
does not necessarily imply that all of it is used in California, as large distributing 
yards are maintained at some of the western ports. 


GROWING IMPORTANCE OF CUTOVER TIMBER LANDS. 


Not much that is new is to be said about cutover timberlands at this time, but 





much that is interesting and materially important. The subject has been discussed 
with frequency and at ample length by the AMeKicaN LUMBERMAN, but as. time 
passes and its importance is developed by events. it acquires renewed interest and 
takes on fresh features. In other words, much that in the earlier stages of the 
problem was largely anticipatory and tentative is now maturely established history 
In the meantime experiments have reached a point disclosing ‘practical results and 
admitting of definitely demonstrated bases of negotiation. Interested parties kiiow 
now where they are ‘fat’’ and how to go on. 

Only of Jate has the prospective value of these lands engaged the systematii 
attention of their owners in a manner to excite general appreciation. To this end 
there has been and there will be more cooperative organization for experimentally and 
otherwise determining their capabilities, promoting colonization and stimulating 
markets. In the case of cypress lands these ends involve questions of necessary 
reclamation the engineering processes of which presuppose work sand expense but 
with a prospective certainty of golden results. The feasibility of reclamation is 
believed to have been experimentally demonstrated in a sufficient number of typical 


cases to remove any doubts and the whole problem is accordingly reduced to one o 


necessary effort. In southern Mississippi, for instance, from conclusive experiments 
it sufficiently appears that cutover pine Jands in that section can be cultivated sue 
cessfully and profitably. Upon the whole the subject is one of large present and 


prospectively larger importance to not only individual but sectional interests involved. 


THE ASSOCIATION SEASON OFFICIALLY OPEN. 


As has been noted heretofore, the Indiana Retail Lumber Dealers’ Association has 





opened the annual ball for the retail organizations of the trade. Its meeting, there 
fore, has more than a local significance, since it serves as a barometer which indicates 
the state of the association movement. 

If the Indiana meeting may be taken as a criterion, the association idea among 
the retailers in no wise is on the wane. Indeed, the opposite is true; for never has 
Indiana seen a larger attendance, more enthusiasm and greater cordiality. 

It is certain that the association movement, like any other, can not stand still; and 
it is pleasing to note that the Indiana association is going forward and not backward, 
since it is chronologically the pacemaker for other similar bodies. Progress, however, 
is not an aecident, and one need not seek far for causes of growth. 

The old association attendant has no difficulty in ascertaining the reason for asso 
ciation prosperity. It is because the associations are beginning to pay more attention 
to the practical. No longer is the association program devoted entirely to ethical 
propositions, to fraternal oratory and to good resolutions. These serve an excellent 
purpose, but the modern association program gets down to brass tacks also. It dis 
cusses the cost of doing business in a retail yard; calm, logical methods of meeting 
mail-order competition; the relations between retail and other branches of the trade 
as a business proposition; these and other questions have improved the association 
programs vastly from year to year. 

Men no longer talk glittering generalities; they talk doilars and sense. Instead of 
quoting Shakespeare they quote figures. They not only point out evils, but suggest 
remedies. In consequence’ the association program, and the contact of dealer with 
dealer in the association meeting, are hailed as a necessity by a large number of 
retailers, The association will continue in influence and increase in power in the 
same degree that it handles practical metters in a practical way and sends the 
retailer home not only with new ideas, but with sufficient enthusiasm to put them 
into practice. 

The Indiana meeting was excellent in every respeet; and in all probabilit, 18 
journal will have the pleasure of rendering the same verdict on other retail meetings 
of the year. 





LABOR EFFICIENCY IN LOGGING. 


The question of costs probably is the most important one before the lumber industry 
today, or, to state the same proposition more accurately, the securing of efficiency 
is the thing most 


along the lines suggested by Harrington Emerson and other experts, 


needed in the business. Fortunately, too, lumbermen are keenly aware of the 
importance of systematizing their operations so as to bring about all possible 
economy in production. This trend has been accentuated by the recession in lumbet 
prices which came with the last panic and which under ordinary methods of conducting 
the business eliminated most of the profit. 

The elimination of waste in an industry of national scope is a trying and ted 
process, closely akin to the improving of a piece of machinery; no sudden 3! 


embracing reform can be put into effect; rather the improvement must come piece u 


The fact that manufacturers and handlers of lumber are taking this pric 
consideration as a possible means of remedying unsatisfactory price conditions | 
itself ample evidence that there is to be such a reform throughout the 
world. 

Lumbermen should find material for reflection and practical application in 
from Austin Cary, instructor in forestry at Harvard University, which ap)" 
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page 37 of this week’s issue of the AMERICAN LUMBERMAN. Professor Cary is known 
to the lumber trade as a forester of the more practical class. Therefore, his sugges- 
tions are entitled to earnest consideration, and particularly does this apply to his 
diseussion of the piece-price system which, he reports, in a practical test increased 
the daily log output of each man in a spruce operation from 1,170 to 1,784 feet. 
Here is a concrete example of a leakage which exists in many, if not most, lumber 
manufacturing operations. 

The efficiency of labor, as a rule, is not given proper attention. In other lines 
of industry full recognition has been accorded the fact that the item of labor ranks 
first in the net results of a manufacturing operation. Were the same principles 
applied to the saw mill as are in effect in the steel mills of the country, there is no 
question but that the number of employees would be reduced or the output mate- 
rially increased and the labor cost cut down an appreciable percentage. This applies 
from the beginning of a lumber operation in the woods, through the mills and the 
gales department, and has its bearing on every phase of the process of converting 
trees into lumber and disposing of them. No clearer evidence of the need of wisdom 
and the necessity for a closer watch over efficiency could be desired than that furnished 
by a comparison of manufacturing costs as figured at representative saw mills that 
are in competition. When variation in producing cost exceeds a reasonable percentage, 
it testifies to a proportionate variation in efficiency. Excessive variation in efficiency 
means waste, and all manufacturers are agreed on the theorem that waste should 
be eliminated. 

In the retail lumber business plenty of parallel cases may be found; in faet, 
wherever there is business there is an opportunity for waste, and this problem 


presents itself. It does not follow, however, that any liard-and-fast rules may be 


formulated, the application of which remedy this condition. Physicians find that 
the treatment which will relieve one patient of his malady will act in a reverse 
manner on another. The efficiency problem must be handled according to the needs 
of the individual ease considered in the light of expert acquaintance with every 
known method of .reducing costs and increasing efficiency. 

The Southern Logging Superintendents’ Association has for its primary object the 
improvement of logging methods. That improvement will be brought about, if at 
all, chiefly by comparison of methods and by acquainting each operator with 
the means which his competitors find most effective. In a larger way the sawmill 
associations of the country can and should undertake to gather technical information 
which will assist the members in the applicatién of practical economies, so, also, 
the retail lumber dealers through their organizations should give due consideration 
to this question. 

The elimination of $2 unnecessary expense in the manufacture, sale and handling 
of 1,000 feet of lumber means just as much to the interests involved as would an 
increase of $2 in the price to the consumer. It is an application of the old adage, 
‘*A penny saved is a penny earned,’’ and at a time like the present when the 
margin of profit is so narrow that its total disappearance threatens, the question 
is all important. No doubt, as Professor Carey observed, many manufacturers 
engaged in the business are applying the most intelligent methods, and, such being 
the case, it is true that they have immediate advantage over the less provident com- 
petitors. If, however, the entire industry can be placed upon a higher plane of 
efliciency, the resulting betterment in the condition of the most progressive lumber- 
men will amply compensate them for the assistance, which through their association 
and in other ways, they may be able to render. 








REVIEW OF CURRENT LUMBER TRADE 








As the month advances 2 general tone of expectancy becomes apparent in the 
lumber business throughout the country. The feeling among manufacturers and 
dealers rises in degree from a confidence that there will be a good, steady business 
during 1911 to a belief that it will develop positive energy and volume before the 
year shall far advance. Within two weeks there has been a wide and large 
inerease of inquiry of a sort that seems to mean much future trade. Such inquiries, 
however, should not be counted on overmuch, for they always are in evidence dur 
ing January. Retail dealers, jobbers in the Jarge markets and wholesale con 
sumers always feel of the early year’s market in that way to be prepared for 
actual buying when oceasion arises. This year the situation is somewhat singular 
too, for the market last year was so irregular in respeet to prices that naturally 
buyers are more than usually anxious to ascertain what shape the market is to 
take for the new year. In the southern pine trade, which is the most dominant 
over the entire country from the Rocky mountains to the Atlantie seaboard, the 
manufacturers seem to have made the grim determination that they must have a 
better price for their lumber than in 1910, and are starting out this year to realize 
on that determination. They have begun in the Southwest by putting up prices 
variously reported from Houston, Lake Charles and other points at $1 to $2.50 
a thousand, which would be an-important uplift of values in any boom state of the 
market. It is learned, however, that northern jobbing centers at present refuse to 
admit that such advances have taken place, but are ready to acknowledge that there 
is « firmer tone, io the extent, probably, of 50 to 75 cents a thousand on some 
items in the list. Cincinnati, however, refuses to admit that there has been any 
advance at that point. 


Without doubt the manufacturers and their sales departments have taken a firmer 
stand about prices, and their attitude has had the effeet of making the market 
firmer sut the test will come when the spring trade shall fairly open, in Febru 
ary. Then the size and urgency of the requirement will have their normal effect on 
prices. The southern pine mills west of the Mississippi river are getting into com 
mission, and stocks are beginning to be evened up and accumulation will take place 
to the usual extent. The progress to be made in this particular will depend much 
on the weather conditions. Likewise the extent of the farmers’ demand in the 
Southwest will to some extent depend on the weather and the state of the growing 
Wheat crop, which of late has been covered with a film of iee over a large extent 
of territory in Kansas, Oklahoma and Nebraska. 


In the middle Gulf states inereased inquiry for southern pine has lately been 


noted as well as a considerable augment in buying on local, northern, export and 
railroad account. It is noted at Gulf ports that there are extensive inquiries for 
lumber from Cuba; South America and Europe, though orders have not yet accumu 
lated humerously from such inquiry In the Beaumont-Lake Charles district a 
fair amount of Jumber is being exported, much of it to Mexico. In Texas there is 
4 rising demand from the developing regions in the southwestern part of that 
state, and a heavy season’s distribution in that section throughout the year is pre 


dicted on that account. 


In the East the southern pine trade is still confined to current wants, no heavy 
stocking up being in evidence; but a better condition of business is expected as the 
season advances. The southeastern producers are assuming an attitude in respect 
to prices like that of their compeers further west, and are inclined to restrain the 
pressure of stock on the market until buyers shall be willing to pay better prices. 
In the North Carolina pine manufacturing section of the business a like position 


has been taken. 
* * . 


In the cypress business of Louisiana operators are cognizant of an improved tone 
in demand, and they have joined with their yellow pine brethren in an effort to get 
higher prices for their stock. At northern distributing and consuming centers 
an improved tone of the cypress trade is reported, extending eastward to Balti- 
more. This is the reason for a call for tank stock, greenhouse material, a consider- 
able amount of interior finish and a continued demand from the sash and door 
factories. The cypress trade altogether is assuming a stronger position than that 
of last fall. and prices are taking on a correspondingly firmer tone. In fact, the 
State of the cypress market contrasts favorably with that of any January in 
Previous years, and operators in that wood feel much encouraged. 


In the hardwood line there has been a considerable revival of interest in stocks 
since the first of the year. Reports from the leading markets indicate the renewal 
of buying by yard dealers and factory consumers, though at Grand Rapids, Mich., 
threatened strikes among the furniture factories temporarily checked buying of 
lumber. ‘Inquiries for hardwoods in large volume are a feature of the current con- 
dition, indicating anxiety among buyers about prospects for stocks and the trend 
of the season's prices. There is a pronounced call at all southern river points for 
plain oak, which apparently is the leader in demand. Quarter sawed oak appears 
to lag a little, though at some Ohio river points quarter sawed red oak is spoken of as 
being in good request. Red gum is manifesting the strong position that has per- 
tained to that wood for some time, and it is evident that red gum is to be one of 
the leaders this year. Sap gum also is doing well at Memphis. 

The wagon and implement makers are calling for white ash, and the automobile 
and carriage makers want good poplar. In the lower grades of hardwoods the feel- 
ing is much better than it was last season, economies in manufacture no doubt 
inducing consumers to dip into the cheaper qualities more than they did last year. 
Yet the stronger call is for the better grades of the hardwoods. At upper Ohio 
river points the demand for ear and heavy dimension oak is mentioned with gatis- 
faction, with the outlook for the coming months promising. In northern hardwoods, 
maple and birch continue to be the leaders. There is an accumulation of basswood 
at Wisconsin points and it is thought that basswood will this season be extensively 
forced into the substitute class in order to make an adequate disposition of it. 
The northern hardwood business is reported to be in excellent condition throughout 
the southern peninsula of Michigan. 


7 « * 


The condition of the northern pine trade is normally quiet for the season. 
Grades above No, 3 are held for firm prices, and demand is fair for the season. 
There is also some increase in the movement of the lower grades on manufacturing 
account, and it is thought that the outlook for box lumber is better than it was 
last fall. Hemlock is beginning to move at Lake Erie, Michigan, Indiana, northern 
Illinois and Wisconsin points, but prices are not excessively firm. There is much 
confidence expressed in the demand when the spring trade shall open. The mild 
winter ‘has conduced to building in the cities of the Great Lakes region, and a good 
deal of lumber is going into consumption on that account. The money market is 
tending to easiness, and in the absence of speculation it is thought that a good 
deal of capital will be devoted to building this year. 


. . * 


On the Pacific coast the demand for fir, cedar and spruce has improved recently, 
though the weather on Puget sound and Gray’s harbor has been adverse to milling 
and shipment Inquiries are arriving in large volume, and the outlook for the 
season’s trade is considered good. There is considerable demand for railroad 
material in Washington and Oregon, and the mills are getting some orders on that 
account. Manufacturers in the Gray’s Harbor district report a brighter outlook 
for the California trade. Reports from Los Angeles speak of a good prospect 
for the lumber trade in southern California this year, predicting that it will greatly 
exceed that of Jast year. San Francisco also promises to be a good outlet for north 
coast lumber throughout the coming season. California white and sugar pine, and 
Inland Empire shop pine are selling steadily. At Kansas City redwood and other 
western lumber is attracting increasing attention. Late reports were to the effect 
that edge grained fir flooring at Puget Sound point’s had been advanced from $2 to $3 
a thousand feet. The red cedar shingle trade continues quiet under the influence of 
curtailment, bad weather and low prices, but indications are that there will be a 
distinct revival of demand early in the spring. 

* * * 

The trade in eastern spruce at New York is at low tide, and wholesalers believe 
that it will be well toward March before orders in any appreciable amount will be 
received. Yard dealers are not inclined to auticipate their spring wants, and low 
prices are the rule. It is reported that eastern mills have curtailed output con 
siderably, but that does not stimulate buying. Stock taking shows that assortments 
are broken and more buying on that account is expected. Retail dealers at Boston 
are backward about placing orders. Offerings are not large for the reason that 
many mills are shut down, 
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THE WIDE WORLD IN MINIATURE 





DOMESTIC. 
General. 


In a campaign to rid St. Louis of its murky atmosphere, 
350 women this week will take photographs of chimneys that 
smoke and present them to Smoke Inspector Parker. 

Five persons are dead and twelve injured as a result of 
a gas explosion which, January 12, wrecked a 5- and 10-cent 
store at Connellsville, Pa., set fire to and destroyed the 
building and nine other structures. 

Twenty firemen were injured, one perhaps fatally, and 
damage aggregating $150,000 was caused by a series of fires 
in New York city January 12. 

Fire, January 12, partly destroyed the plant of the North 
western Terra Cotta Company, Chicago, causing a loss of 
$150,000. 


Prof. Otto Folin, of Harvard university, in a_ lecture, 
January 15, at the Harvard Medical school, on “The Use 
and Abuse of Preservatives in Food Products” stated that 
the chemical poisons so used should be tried on life-term 
prisoners in penal institutions to determine their effect on 
the human body. 


Wellesley college has petitioned the Massachusetts legis- 
lature for permission to increase its holdings from $5,000,000 
to $10,000,000. 


It is reported that, according to Matthew Tearle, United 
States agent of the National Sailers’ & Firemen’s Union of 
Great Britain, it has been decided to call a worldwide strike 
of seamen in June next at the time of the coronation of 
King George, of England. 


A record was established by the American-Hawaiian line 
steamship TJewvas, which arrived January 14 at New York 
from Buenos Aires, having covered the distance of 6,374 
miles in nineteen days. 


Widows and children of miners who were killed in the 
Cherry mine disaster November 13, 1909, have received 
$54,594 from the Cherry relief fund and $214,593 still re- 
mains, according to the report of Secretary Duncan McDon- 
ald, of the Cherry Relief Fund Commission, Springfield, Il. 

Four passengers were killed, three fatally injured and eight 
less serlously injured January 13 when the engine of train 
23, the New York Central’s western express, struck the rear 
of train 49, a sleeper at the Batavia, N. Y., station. 


The Continental-Commercial National bank of Chicago is 
planning the erection of what is said to be the largest bank 
and office building in the world. The building will have a 
ground era of 13,559 square feet and will cost $6,750,000. 
The land is valued at $10,000,000. 


General Ferdinand C. Latrobe, aged 77, seven times mayor 
of Baltimore, died in that city January 138, of pneumonia. 

Ten thousand garment workers in Chicago will return to 
work within ten days beginning January 16 through an 
agreement signed January 14 by the largest of the inde 
pendent clothing concerns and a subcommittee of the joint 
strike conference board. 


Plans are under way to establish a new trust company in 
Birmingham, Ala., with a capital of $1,000,000. 

The 4-masted schooner George W. Truitt, cement laden, 
was run down and sunk in the lower harbor of New York 
January 14 by the Scandanayian liner Tervas. The crew were 
rescued. 


Vast improvements, costing $42,000,000, are planned by 
the New York Central Lines, consisting principally of freight 
terminals on the West side of New York city. 

Ottawa, Decatur and Dixon, IIl., voted January 17 to 
adopt the commission form of government. 


Governor Hay, of Washington, has been notified by Secre 
tary of State Knox that the action of the Spokane council 
in passing an ordinance barring aliens from employment on 
public works is in conflict with a treaty between the United 
States and Italy. 


For the first time in the history of aviation in this country 
a loaded bomb was dropped from an aeroplane on Camp 
Selfridge field at San Francisco, January 15, and exploded. 
The experiment was made by Lieutenant Crissy, of the 
coast artillery, flying with Philip Parmalee, in a Wright 
biplane. 


The largest order for machinery ever placed in Brazil, 
covering the complete equipment of the new Lloyd Braziliere 
plant, was given to a New York house January 10. 


By a gift of $50,000 by Cyrus If. McCormick and two 
gifts of $25,000 made anonymously, the Chicago Young 
Men's Christian Association has raised its portion of the 
$2,000,000 for the erection of fifty Y. M. C. A, buildings in 
the principal cities of non-Christian foreign lands. 


Eugene B. Ely in a Curtiss biplane January 18 flew from 
Selfridge field, San Francisco, made a successful landing on 
the cruiser Pennsylvania and an hour later rose from the 
deck and flew back to Selfridge field, twelve miles away. 

Twenty-six awards in recognition of acts of heroism were 
made by the Carnegie hero fund commission at Pittsburg, 
January 18, sixteen bronze and ten silver medals, besides 
cash awards, being authorized. 


There are 8,000,000 young people between the ages of 5 
and 18 years in the United States not in the Sunday schools 
of either Roman Catholic or Protestant churches, according 
to the corresponding secretary of the board of Sunday 
schools of the Methodist Episcopal church. 

Greater New York consumed 8,500,000 barrels of beer 
during 1910, according to a government report. Throughout 
the United States the year’s consumption reached a total of 
nearly 60,000,000 barrels. 


A statement embodying six reasons why the Panama canal 


should be neutralized, bearing the signatures of men and 
women prominent in the United States and abroad, was made 
public at Boston, January 15. 


After April 1 the Wabash railroad will sever its connec- 
(ion with Pittsburg and with Pittsburg territory, for which 
$22,000,000 was spent ten years ago. In all about $54,- 
500,000 worth of railroad property will be given up. 

A. J. D. McCurdy made the announcement at Atlanta, 
Ga., January 17 that he would attempt an aeroplane flight 
from Key West, Fla., to Havana, Cuba, a distance of 100 
miles, January 21 or 22, 


Washington. 

Capt. Robert KE. Peary, the arctic explorer, January 12 was 
formally approved in his claim of finding the North pole and 
given congressional recognition at the hands of a subcom- 
mittee of the house committee on naval affairs. 


According to figures compiled by the bureau of statistics, 
of the Department of Commerce & Labor, exports of iron 
and steel manufactures during 1910 were valued at $200,- 
000,000, or about one-fourth of the total of manufactures 
exported. In addition, iron and steel shipments to Porto 
Rico, the Hawaiian islands and Alaska aggregated about 
$12,000,000. 

The battleship Arkansas, largest warship ever constructed 
in this country, was launched January 14 from the yards 
of the New York Shipbuilding Company at Camden, N. J. 

Led by Chief Magoosh, a delegation of Apache Indians 
appeared at the White House January 14 to plead with 
President Taft to liberate eight of their warriors who were 
taken captives in 1886 by United States troops, and who are 
now held prisoners at Fort Sill, Okla. 

Judson C. Clements, of Georgia, was elected chairman of 
the Interstate Commerce Commission to succeed Judge Mar- 
tin A. Knapp, of New York, at a special conference of the 
commission held January 13. 


Rear Admiral Edward B. Barry, commander in chief of 
the Pacific fleet, was retired from the navy January 14 and 
Near Admiral Chauncey M. Thomas, commander of the sec- 
ond squadron of the Pacific fleet, assumed command Jan- 
uary 15. 


The total value of the foreign trade of the United States 
during the year ended December 31, 1910, $3,500,000,000, 
was greater than that of any other year and left a balance 
in favor of the country of over $300,000,000. 


The federal Census Bureau gives Anaconda, Mont., a 
population of 10,184; Billings, Mont., 10,031; Helena, Mont., 
2,515; Missoula, Mont., 12,869; Boseman, Mont., 5,107; 
Butte, Mont., 39,165; Great Falls, Mont., 13,948; Kalispell, 
Mont., 5,549, and Livingston, Mont., 5,359. 

Telegraph offices at Lisbon, Portugal, which have hitherto 
refused to transmit alleged misleading information concern- 
ing the political situation in that country, hereafter will 
be required to send any news presented to them, according 
to a dispatch received January 9 by Viscount DeAlto, minis- 
ter of the provisional government of Portugal to the United 
States. 

The National Liquor League of America January 17 con- 
vened at Washington in its eighteenth annual conference. 


Kight men were instantly killed as the result of a boiler 
cxplosion aboard the battleship Delaware January 17, which 
was on its way to Hampton roads from Guantanamo, Cuba. 
A board of officers has been appointed to investigate the 
cause of the accident. 


In the House of Representatives January 17 the army ap- 
propriation bill, carrying approximately $93,000,000, was 
passed. 

The National Board of Trade opened for a three days’ 
session at Washington January 17. Questions affecting the 
commercial and industrial interests of the country were 
considered. 

The House Military Affairs Committee January 17 favor- 
ably reported a bill directing that any officer of the army 
convicted of crime in the courts shall be dropped from the 
rolls. It also will apply to officers absent from duty without 
leave longer than three months. 

An almost perfect counterfeit of a $10 certificate drawn on 
the National bank of Wichita has been discovered by Chicf 
Wilke, of the Secret Service, and it is believed several thou 
sand are in circulation in Kansas. 


Meat inspection by the Department of Agriculture was 
responsible for the condemnation of 1,000,000 carcasses of 
beef last year, according to the report of A. D. Melvin, chief 
of the Bureau of Animal Industry. 

Without opposition the Senate January 10 adopted a joint 
resolution permitting admission of two Chinese students to 
West Point. 

Commander John F. Luby, U. 8S. N., commanding the 
cruiser Des Moines, died aboard his ship January 8 while 
the vessel was in the vicinity of Cape Verde islands. 


The abolishment of the auditors for the different govern- 
ment departments and the concentration of the auditing 
work under one general head has been recommended by 
Secretary MacVeagh, of the treasury, to the Senate commit- 
tee on appropriations. 


According to the report of Chief Inspector Sharp, of the 
Postoffice Department, 1,680 postoffices were robbed during 
the fiscal year ended June 30, 1910, as compared with 1,969 
the previous year; 2,363 persons were arrested, 347 of which 
were postoflice employees, 

Arrangements have been completed for the merging of the 
(United Empire bank with the Union bank of Canada, the 
new institution to have assets of over $50,000,000 and 220 
branches in the dominion. 





FOREIGN. 

Kleven French officers and men have been killed or 
wounded by Moors outside Casa Blanca, Morocco. 

Advices from the frontier of Honduras report that Gen- 
cral Duron has captured practically the entire province of 
Choluteca in the name of Manuel Bonilla, leader of the revo- 
lutionists. Duron’s army is now said to be marching on 
Tegucigalpa, the capital. 





A contract has been let by the Chinese government for 
the building of a cruiser of about 2,600 tons to cost more 
than $1,000,000 by an American shipbuilding company. The 
warship will be the first ever built in the United States for 
the Chinese. 

At the Nogent-Sur-Marne factories at Paris, France, 1.92 
grammes of radium was produced during 1910 and sold for 
$80,000. 

Kleven persons were killed and immense damage to prop- 
erty was done by the bursting, January 13, of a huge reser- 
voir near the copper mines at Huelva, Spain, which let 
loose 250,000 cubic feet of water. 

The German balfoon Hildebrandt, which had been missing 
since its ascent at Schmargendorf December 29, was found 
in a lake in Pomerania province, Prussia, January 12. The 
bodies of both aeronauts were in the gondola. 

Prof. J. L. MacConn and his party of fifteen scientists 
whose vessel was dashed on the rocks in Hudson bay last 
September and wrecked, arrived at Winnipeg, Man., January 
16 after walking 1,100 miles with the mercury 60 degrees 
below zero. 

Moving picture shows in Russia have become so popular 
that practically every town and hamlet can boast of at 
least one, according to Consul-General Snodgrass, at Moscow. 

Vienna, Austria, has a population of 2,004,291, as com- 
pared with 1,648,355 in 1900. 

The British cruiser Brilliant sailed hurriedly January 16 
for Spanish Honduras for the purpose, it is said, of protect- 
ing Great Britain’s interests. 


Maurice Farman, of Paris, France, while flying in an 
aeroplane January 16, established wireless communication 
from Bue with the station on the Eiffel tower, a distance of 
fifteen miles. 

The British government has officially inquired of Russia 
for an explanation of a bill which is now before the duma, 
extending the territorial limit of the czar’s domains from 
three to twelve miles along the Archangel coast of the 
White sea. 

Rebuilding of Messina, Italy, in durable masonry was in- 
augurated when the cornerstone of the group of public build- 
ings to be erected by the municipality was laid by Signor 
Sacchi, minister of public works, January 16. 

According to official returns, the value of fish taken by 
Canadian fishermen during the year ended March %, 1910, 
amounted to $29,629,169, an increase of $4,178,084 over the 
preceding year. 

Announcement is made of the second annual Exhibition of 
Agriculture & Commerce of Siam, which will open April 
3, 1911. 

King Gustave opened the riksdag January 17 at Stock 
holm, Sweden, and congratulated the country upon the eco 
nomic improvement which had obviated the necessity of in- 
creased taxation. 


Three hundred members of the Queue Cutting Society, of 
Shanghai, China, January 15 publicly cut off their queues 
before thousands of Chinese. 

According to official telegrams received at El Paso, Tex., 
January 17, a passenger train bound for Madero, Mexico, 
with many passengers, is lost west of Chihuahua, Mexico. 


A supreme council of the army and navy at Madrid, Spain, 
has begun the task of fixing the responsibility for the 
publication of the sensational letter alleged to have been 
written by Admiral Puente which led to the resignation of 
Senor Miranda, minister of marine. 


Reports from an official source, January 17, say that 
Dr. Manuel Gondra and Juan B. Gaona, respectively presi 
dent and vice president of Paraguay, have been forced to 
resign by Colonel Jara, minister of war, who has assumed 
the presidency and formed a new cabinet. 

The ezar has contributed $25,000 and the czarina $5,000 
to a national fund for the relief of the sufferers from the 
earthquake in Turkestan. 


A madman sitting among the spectators in the gallery 
of the chamber of deputies January 17 at Paris, France, 
suddenly fired two shots at Premier Briand. The premier 
escaped injury, but Leon Mirman, director of public relief, 
received one of the bullets in the leg. 

With thirty men aboard, the German submarine U 5 went 
to the bottom of the harbor of Kiel January 17 through 
the accidental filling of its water bunks. Within 4 short 
time the submarine was partly raised and the men rescued. 


Chile has outlined extensive public improvements lor 1911, 
covering railroad building, harbor improvements, W ater 
works, sewer systems etc. 

It is acknowledged officially that the number of cases of 
cholera in Russia last year was 216,000, with 101,000 deaths 


Suicide is now prevalent in Russia. In one week 1D St. 


Petersburg alone there were sixty-two suicides 

Dispatches from Fusziadian, the Chinese suburb of — 
bin, Russia, state that the deaths there from bubon!: plague 
average 150 daily. 

Turkey has resolved to suppress the rebellion thes oe 
flourished for several years in Yemen, a region of SoU 
western Arabia, and will send thirty battalions there. 
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NOTES ON INDUSTRY, FINANCE AND TRADE 








Superintendent Cheney, of the New York State 
Banking Department, is an earnest advocate of a law 
which shall provide that no savings bank shall pay 
4 percent dividends until it shall accumulate a sur 
plus, based on the market value of its securities of 
at least 10 percent. Touching the savings bank posi- 
tion, Mr. Cheney says in his annual report that the 
savings institutions of New York increased their 
surplus, computed on the investment, or amortized 
value of their stocks and bonds, by $7,094,890, but 
suffered a decrease in surplus upon a market valua- 
tion of their holdings amounting to $7,446,834. Here, 
he says, is one of the more serious problems that 
our savings banks have to meet. Liabilities go on 
increasing with great rapidity because of the stupen 
dous additions that are made to deposits, while the 
relative surplus, which from 1875 to 1907 never fell 
below 8 percent, and at times was more than twice 
that, is now less than 7 percent, and in some instances 
even under 2 percent. This condition, says Superin 
tendent Cheney, deserves and demands serious cou 
sideration on the part of the trustees of such in- 
stitutions and a decision that an appreciable portion 
of the earnings shall be reserved for a margin of 
safety, rather than that practically all be distributed 
in dividends. The fact can not be ignored that many 
of our savings banks have a surplus, based on mar- 
ket value, that is considerably less than 5 percent. 
If this surplus continues to decrease a condition will 
arise that will demand drastic action. The Savings 
Bank Association of New York probably will make 
a report on this subject at its May meeting. 

* * * 

Bradstreet’s report on iron and steel at the end 
of last week indicated the following more salient 
points; Since the beginning of the year a disposi- 
tion has been manifest to resist concerted price cuts 
on finished materials, as it has been contended that 
such cuts would not help demand to any material 
extent. It is expected that the railroads will figure 
in the demand to a greater extent than heretofore. 
The most buoyant feature of the industry is the ex 
port trade, which is very well sustained. A large 
foreign tinplate order was noted last week. The 
Pennsylvania railroad order for 150,000 tons of steel 
rails was taken as an encouraging sign, and the fact 
that 220 locomotives were purchased during the week 
was another hopeful indication. Further orders for 
20,000 tons of rails during last week were also 
noted. Other contracts were pending. Cast iron pipe 
interests were about to buy, or had bought, a large 
quantity of pig iron. Prices for such product were 
still low, being $11 at Birmingham, Ala. Foundries 
and machine shops depending on the textile trade 
had reduced their forces because demand was light, 
and the Pennsylvania pig iron producers threatened 
to cut wages 10 percent. But pig iron moved up 
to the highest price since 1907, with a sharp break 
on Thursday of last week. 

* * * 


Iron and steel manufactures of the value of $200,- 
000,000 were exported from the United States during 
the calendar year 1910, a larger total in value of 
export than in any preceding year. The largest ex- 
port prior to 1910 was in the ealendar year 1907, 
amounting to a value of $197,000,000, while in 1902 
the total was $98,000,000. In 1903 exportation of 
iron and steel products reached a valuation of $99,- 
000,000. The total value of all manufactures exported 
in 1910, including iron and steel, was about $830,000,- 
900, Jron and steel products were nearly one-fourth 
in value of the total export of manufactures from 
the United States. In dddition shipments to Porto 
Rico, the Hawaiian islands and Alaska aggregated 
a valuation of $12,000,000. 


7 * a 


At Pittsburg at the end of last week it was said 
that the improvement in the steel business looked 
for was considered as a temporary variation. A 
more general improvement awaits the loosening up 
of the purse strings of the railroads and an im- 
provement in general business. Railroad orders show 
slight gains, there being more car and locomotive 
buying than there was and more inquiry. Pig iron 
transactions had increased, a number of consumers 
having placed light contracts for deliveries over the 
half year. 

* * * 

The Wall Street Journal reproduces substantially 
the following from a bulletin from M. Edmond Thery, 
the distinguished French statistician and economist: 
From various sources M. Thery shows in detail the 
stock of gold and silver coin in the entire financial 
World at the close of 1898 and 1908, respectively. 
Reducing his figures to dollars, the world’s stock of 
gold in the first named year—1898—was $4,595,000,- 
000; in 1908 it was $7,015,000,000, a gain of 52.7 
percent in ten years. Of silver coin the stock in 
1898 was $3,977,000,000, and in 1908 it was $3,531,- 
00,000, a decrease of 11.2 percent, due to the sub- 
stitution of gold for silver coins in several coun- 
tries during the intervening years. The total stock 
of Silver and gold combined shows an increase of 
“0 percent. Not only this, but M. Thery recognizes 
the necessity of considering the increasing velocity 
of the money movement, which is a matter of much 
Mmportance in the consideration. It is probable that 
the same coins circulate 10 to 20 percent more rap- 


idly than they did a generation ago and, obviously, 
they thus are able to discharge that many more pay- 
ments in a given length of time. 

The following table shows the continental distribu- 
tion of the world’s stock of coins, in millions of 
dollars: 


——Gold—— ——Silver—— 

1898, 1908. 1898. 1908. 
Sa eee 3,209 4,961 1,314 1,414 
UmiGeR Mtates occ accesses 925 1,613 < 715 
All other countries....... 461 441 2,025 1,402 


World's stock of coins. ...4,595 7,015 3,977 3,531 

The figures show that the United States holds one 
third of the gold and one-half of the silver, as much 
as all Europe combined. The Wall Street Journal 
regards this relation in coin holdings, as between 
Europe and the United States, as the basis of finan- 
cial strength in this country that must be a great 
satisfaction to our financiers and thoughtful students 
of monetary and credit affairs. 

Since the close of 1908 the mines have yielded 
an addition of over $900,000,000 to the world’s stock 
of gold, the larger portion of which has been coined. 
Assuming the correctness of M. Thery’s computations, 
the metallic foundations of the financial world at 
present are upward of $11,000,000,000, two-thirds of 
which are of gold. Such a mighty fund might ap- 
pear to be—and to some theorists it does appear to 
be—quite superfluous; but when the vast issues of 
bank notes and the yet vaster issues of checks, bills 
of exchange, bonds, promissory notes and other mone- 
tary documents and evidences of credits which form 
the superstructure of these stupendous foundations 
are considered, it seems probable that, however pro 
lific the mines may become, the commercial and finan- 
cial world can readily absorb a very considerable 
proportion of their output in form of additional 
coinage. 
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Anent the difficulty of applying the efficiency prac- 
tice under the Brandeis plan to railroad operation, 
the managers say that they are prevented from 
carrying out any efficiency policy of a thorough-go 
ing nature by the labor unions. For instance, every 
railroad operating man recognizes that the proper 
way to make a locomotive engineer is to hire him 
when young and put him in the shops as an appren- 
tice. After having thus served for three years he 
can be put to firing an engine, and thus started he 
can eventually qualify as an engineer. This could 
be done with eminently good results if it were not 
for the inhibition of the practice by the labor unions. 
Any engineer possessing such practical knowledge of 
a locomotive would not be allowed to use it under 
union rules. If a locomotive breaks down while on 
a run it is the custom of the engineer to telegraph 
for a machinist, sit down and smoke his pipe and 
draw pay for overtime while the machinist arrives 
and makes the necessary repairs. This is said to be 
true in at least 80 percent of the cases that occur 
as stated. The remaining 20 percent represents a 
ininority, which exists in any trade, a minority that 
will do good work for merely good work’s sake, what- 
ever the wages or conditions may be. In one re- 
cent instance, it is said, on an eastern road, a spare 
engine had to be sent forty miles, and the damaged 
engine sent forty miles to the shop, where it took 
exactly six minutes to make the necessary repairs. 
The operators of the same road recently had the 
courage to discipline the driver and fireman of a 
locomotive, who, being held up over night at an out- 
lying point of the system, actually did not know 
enough to start a fire in the engine for getting up 
steam in the morning. This was declared to be no 
exaggeration, but a positive fact. The union rules 
require that the railroad must keep ‘‘hostlers’’ in 
the roundhouses for the lighting of fires, the filling 
of the oil cups and for doing other things in pre 
paring a locomotive for a run before the driver takes 
the machine for the trip. 

The modern engineer, the railroad managers say, 
knows little more about a locomotive than to stop 
and start it, and plenty of them are not real good 
at that. His ‘‘efficiency’’ perhaps might have been 
increased years ago when he was unionized, but Mr. 
Brandeis can not teach him his business now, with 
a union behind the man telling him that to perform 
efficient work is to be false to the rules of the union. 
The foregoing is an utterance from the railroad 
manager’s standpoint, and thus may be taken for 
what it is worth as representing one side of the 
case. The union men might have a different state- 
ment to make as an offset. There can be no doubt, 
however, that the strict division of labor insisted on 
and enforced by the unions in some, if not muny 
vases, is a handicap to managers who seek to enforce 
strict discipline and efficiency in the operation of 
railroads as well as other public service agencies, 

In the matter of transportation of merchandise 
and individuals, as well as of the mails, it does seem 
that union rules should allow of some latitude for 
the securing of both efficiency and safety to life 
and property. Moreover, it seems to be imperative 
that there should be no labor rules that should be 
allowed to stand between efficiency and safety and 
the other extreme of inefficiency and hazard. Here 
is where law and government, in behalf of all the 
people, should step in and forbid any interference 
from anybody or any combination of individuals, And 


yet, the men operating railroads or any other public 
utility, have their rights that should be taken into 
account in making any regulations. 
> oe 

It is only within the last two or three years that 
the motor truck has been so far perfected that the 
cost of upkeep is considerably less than with the 
horse-drawn vehicle, if we can accept an authorita- 
tive statement from the eastern metropolis. Ob 
viously the motor truck is an expense to the owner 
only while it is in operation, whereas the horse must 
be fed and housed and cared for when idle as well 
as when at work. This point of expense is being 
particularly emphasized by makers, in addition to 
the greater capacity and efficiency of the power vehi- 
cles. The horse is limited to both speed and power, 
and even when loaded lightly can not make more 
than five or six miles an hour. When heavily loaded 
the speed falls to two or three miles an hour, with 
frequent rests necessary. ‘The motor truck has no 
such limitations, the lighter models being able to 
transport 500 to 600 pounds much farther and 
faster than the horse. A contractor who has been 
running a 5-ton truck for a year, at an average dis- 
tance of forty miles a day, says it has cost him only 
$6.47 a day inclusive of every expense. This is ad- 
mitted to be an unusually low figure, and contrasts 
strongly with $22 a day reported by a general truck- 
ing concern, averaging only twenty-five miles a day 
under careless treatment and general neglect. A New 
York firm delivering goods in Westchester county, in 
New Jersey and various points on Long Island, de- 
clares that the cost of doing this work by motor 
truck is only one-half as expensive as the older 
method of hauling goods to the railroad, shipping 
by freight train and hauling from the point of dis- 
charge to final place of delivery. At one western 
point it cost a farmer $5.55 an acre for plowing, 
seeding, harvesting and hauling his crop to market 
by gasoline motive power—a remarkably low figure. 
Altogether it is evident that the profitableness of 
using motor trucks for hauling purposes will mostly 
depend on the circumstances, the length of haul, the 
saving in trans-loading, the amount that can be car- 
ried to the load, the character of the wheeling, the 
amount of business to be done, the quality of the 
machine and the skill with which it is handled. 
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Recent incorporations of importance to the automo- 
bile industry have been as follows: Revere Rubber 
Company, Providence, R. 1., with a capital of $400,- 
000; Hormel Auto-Appliance Company, Cumberland, 
county, Maine, capital $1,000,000; Acme Ball Bearing 
Company, Camden, N. J., capital $150,000; Stern Motor 
Company, New York city, capital $100,000; Marion 
Motor Company, Edgewater, N. J., capital $100,000; 
Nichols & Wright Motor Company, Buffalo, N. Y., capi- 
tal $300,000; Lalor Wagon Company, Chicago, UL, 
capital $200,000; Fear-Naught Tire & Rubber Com- 
pany, Paterson, N. J., capital $125,000; Windshield 
Manufacturing Company, New York city, capital 
$200,000; and the Endurance Tire & Rubber Company, 
New Brunswick, N. J., with capital of $100,000. 


a . - 


According to the annual statement of the director 
of the United States mint, the world’s production of 
silver for 1910 is estimated at 217,788,714 fine ounces, 
compared with 211,215,633 fine ounces the year before. 
Production in the United States is placed at 56,438,395 
ounces, as against 54,721,500 ounces last year. Mexico 
is the largest producer, with an estimated output of 
72,574,220 ounces, while the United States and Can- 
ada are second and third largest respectively. Mon- 
tana is credited with 11,519,059 ounces; Utah with 
11,242,301 and Nevada with 9,346,256. The produe- 
tion of Utah is slightly above that of 1909, and that 
of Montana and Nevada somewhat under last year’s 
record, 

” * * 

If the Jate report about the discovery of phosphate 
in Montana proves to be substantiated by experience 
in prospective development it will be a matter of 
great importance to agriculture in the Northwest. A 
late statement from Washington is to the effect that 
phosphate has been discovered in Montana in com- 
mercial quantity. Last summer, under authority from 
Congress, and specific instructions from the Depart- 
ment of the Interior, the general land office and the 
United States geological survey coéperated in the 
classification of certain lands within the original 
grant of the Northern Pacific railway, in the western 
part of Montana, to determine whether they are of 
mineral or non-mineral character, inasmuch as the 
grant included only such lands as do not contain 
minerals other than iron and coal. One of the survey 
geologists engaged on the work found deposits of 
rock phosphate, which mineral had not been known 
to exist in that state. The deposits found are not 
far from Butte, and as they are situated on public 
lands, the area has been withdrawn from entry, and 
has been placed in the same category as other pub 
lic lands bearing phosphate. These lands are await 
ing legislation by Congress to provide for their con 
trol and disposition. No detailed prospecting yet has 
been done, but it is believed by the geological sur 
vey that the area underlain by the phosphate is large, 
and it is. hoped that the bed may be five or six feet 
thick, in which case it would be of great value 
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j THE COAL TRADE 








With the winter half gone, coal distributers gen- 
erally throughout the West are disposed to draw 
more and more upon reserve stocks, which the more 
prudent among them put away in their sheds at or 
before the beginning of their active selling season, 
for the one thing the average coal dealer does 
not wish to do is to carry over into the 
new season any considerable unsold  tonnages 
of coal, partly because of the deterioration 
from long stocking and partly because of the 
lower value levels which usually prevail during the 
summer months. But in some parts of the West 
strong inducements have been made upon the retail 
merchants to keep right on buying. Demurrage coal 
this season has been yenerously shipped and reshipped 
about through the western country and at last offered 
for sale at prices considerably below the normal for 
mine shipment. And because of the acceptance by 
dealers of the bargains that have been current the 
stocks of coal in sheds may be at present with many 
merchants somewhat above what they would be at this 
time of year had prices for the last few months been 
maintained at something like a uniformity. Certainly 
the salesman of car coal now finds it exceedingly 
difficult to interest the buyer, even when he has an 
attractive price to name. ‘The dealer gives out the 
impression that he is so thoroughly filled up with 
coal that prices no longer cut any figure with him. 
lt is with him a question of getting rid of the coal 
he has on hand, 

This increased difficulty of marketing coal, together 
with the low prices to which many western coals have 
sunk, has during the last week or ten days resulted 
in curtailing production. It may take several weeks 
to determine to what extent the voluntary restriction 
of mining has been practiced and what the extent of 
its bracing effects, if any, upon the market will be. 
A number of mines are so deeply involved financially, 
having paper maturing at banks near their mines, 
that in their estimation to shut down is impossible, 
even if they have to continue operations at cost, or 
even at a loss. With that kind of an element in the 
midst of their own ranks, the western operators are 
more or less handicapped in any action which may 
seem to be tonic in its effects upon the market. The 
stoppage of coal production on account of unsatisfac 
tory market conditions will certainly not be so sharp 
and decisive as it might have been had all, instead of 
only a part, of the coal producing companies been in a 
perrectiy sound financial status. 

Because of the continuous raid of demurrage coals 
upon the western markets, standard prices dropped 
about 25 cents a ton late last week. Thus, the official 
quotation for standard Franklin county lump was re- 
duced from $2 to $1.75, mines. Harrisburg coal 
dropped likewise, and Carterville lump was commonly 
quoted at $1.50 mines. Springfield and Indiana domes- 
tic grades are also down to about $1.50 mines for 
domestic lump. These are the ‘‘standard’’ quotations, 
Whatever may be the tendencies toward a cleaning up 
of the excess stocks of coal on track at many places 
throughout the West, the disappearance of this bur- 
densome coal has certainly not yet become complete, 
and consequently there continues a certain amount of 
irregularity of quotation. It can not even be perceived 
that the demoralized prices are waning. Some fear 
fully low prices were made late last week in parts of 
lowa, for example, and until that excess tonnage is 
cleaned up and the practice of shipping unsold coal to 
the same markets reduced to a minimum, the hope for 
a noticeably improved market can scarcely be large or 
well founded. 

So spectacular have been these irregularities of 
western products, that transactions in eastern bitumi- 
nous coals have been tame by comparison. The ten 
dencies of prices for eastern coals is softening, on 
the whole, but the declines have been moderate. Cau- 
tion in the mining and shipment of their coal seems to 
be more generally distributed among the eastern pro 
ducers, most of whom have been in the business for 
many years and have gained knowledge with ripened 
years of experience. The large producers of Hocking 
and of New River and Pocahontas coals are commonly 
restricting shipments to the West to actual orders or 
thereabouts. Matching up one season with another, 
they know just about when to begin the curtailment 
of shipments, so as not to flood the market and thus 
they avoid the destructive losses, which their more 
impetuous western operators encounter. But in spite 
of the conservative attitude of the large producing in- 
terests in the Kast, there has been dribbling into the 
West some excess eastern bituminous products and 
they have served to give the market a depressed ap- 
pearance. Much of the coal of that class used in the 
West has been bought on contract, for shipment at 
specified tonnages month after month, and where con- 
tracts of that nature occur, the shipments commonly 
have induced the buyers to take in a little addi- 
tional coal from time to time. But the time has been 
reached when resistance to the acceptance of any more 
coal than obligations require is very marked, and this 
perhaps forces more coal on the open market than a 
few weeks ago, assuming that excess shipments con- 
tinue the same. Even with the utmost precaution on 
the part of shippers the tendency will be for eastern 
coals to drift easily into quieter and perhaps lower 
conditions in the next two or three months in the 
absence of distinctly cold weather. 

Recently ‘there has been some discussion among the 


shippers of anthracite over the date at which the new 
season should begin. Some interests wish to defer 
the taking effect of the summer discounts from April 
1 to May 1, arguing that the reduction April 1 seri- 
ously disturbs the market in March. Some distribut- 
ers, it is claimed, will even prefer to disappoint some 
of their customers than to take the risk of being 
caught with a few tons of anthracite in their sheds 
April 1, when the price is reduced 50 cents a ton, 
this curtailment actually diminishing the consumption 
of anthracite for March and April in some of the 
rural districts. Agitation of this sort, however, is 
not new. Trading in anthracite has been fair for the 
last week. Orders can commonly be filled without 
trouble or delay, though some shippers are still moder 
ately behind in their chestnut orders. 
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Board Measure in Timbers. 


CRAVENS, LA., Jan. 14. editors AMERICAN LUMBERMAN : 
Please favor me with the following information: In figur 
ing feet, board measure, in a piece of timber 4x4x6x6x20, 
which is correct 

4X4204+6x6X20 
86%4,+-2—431% feet 
12 
or, taking center ten feet from each end as: 
5x5 20 
41%, feet, 
12 
showing a difference of 1%, feet, board measure. Why? 
Frep C. BENNER. 
| This is the old tapering stick problem. 
determining the contents of a piece of lumber of this 
kind is: ; 

To the sum of the areas of the two ends add four times 
the area of the middle section parallel to them, multiply 
this sum by the perpendicular distance between the two 
parallel sides and divide the product by six. 

The contents of a piece of lumber of the shape and size 
deseribed, figured on this basis, would be 42 2-9 feet.— 
Iprrors. | 





Standing Timber in the United States. 


INDIANAPOLIS, IND., Jan. 17.--Editors AMERICAN LUMBER 
MAN: Kindly tell me where statistics can be secured as to the 
umount of standing timber in the United States to date, 
the rate at which it is being cut and how long the timber 
will last at the present rate of cutting. Also would like 
to have the same statistics as to yellow pine. 

L. C. GOULD. 

[Absolute figures in regard to the quantity of standing 
timber can not be secured. The total stand has been 
variously estimated at from 1,500,000,000,000 to 2,500, 
000,000,000 feet. The AMERICAN LUMBERMAN’S estimate 
was about 2,000,000,000,000 feet. The annual eut is in 
the neighborhood of 45,000,000,000 feet, hence there is 
something like about a fifty years’ supply at the present 
rate of production. 

Estimates of total stand of yellow pine timber range 
from 250,000,000,000 to 350,000,000,000 feet. The annual 
production in 1899 was 9,000,000,000 feet, in 1909 17,- 
00,000,000 feet. 

The actual production from a given area of timber 
increases from year to year as the stumpage is more 
closely utilized. Timber from which only 5,000 feet of 
lumber board measure, was secured eight years ago is now 
producing 8,000 to 9,000 feet. Lumbermen are using 
logs of lower quality than they employed heretofore and 
as the timber becomes more valuable and the demand 
more diversified a greater quantity of product will be 
secured fro meach tree felled. In the South there is 
a considerable addition to the supply by reproduction, 
especially in Virginia and North and South Carolina, 
Some of the timber now being cut has reached its present 
size since the civil war. 

In a general way, the figures given are regarded as 
authentic. The total supply of timber is roughly esti 
mated at 2,000,000,000,000 feet and the total supply of 
yellow pine is something like 275,000,000,000 to 300.- 
000,000,000 feet.—Eprtrors. | , 
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WILL CYPRESS HOLD PAINT? 


The secular press has of late printed much concerning 
a criminal trial whieh will take place in Poland in the 
near future, when a monk from the famous monastery 
of Czenstoekowa, which is the mecea of Poland, will be 
called upon to answer to the charge of murder, and a 
number of his associates will be charged with being his 
accomplices and with the theft of jewels valued at about 
$3,000,000. ; 

It so happens that in this monastery the monks are 
the guardians of the oldest and richest sacred picture in 
the world, known as ‘*The Ikon of Czenstockowa.’?’ This 
painting was, up to perhaps a year ago, jeweled with 
magnificent gems worth millions of dollars, and the 
greater portion of eastern Europe has been greatly ex 
cited at the theft. The picture itself is a Madonna and 
was taken from a Byzantine church in the fourteenth 
century and is, the legend says, the work of St. Luke. 
The painting is on eypress wood. 

As the painting was taken from a Byzantine ehureh in 
the fourteen century—in other words, 600 years ago- 
we do not know its cxaet age. It was undoubtedly 
painted a number of centuries earlier, Cypress was prob 
ably chosen as the basis for the work because of. its 
known ability to resist deeay, and the fact that it is still 
in existence and is still worshiped as a marvelous paint- 
ing should certainly indicate that cypress will hold paint. 
Those people who require that a wood hold paint longer 
than a thousand years should undoubtedly specify 
cypress.—The Cypress Association Bulletin, — : 
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| SASH AND DOOR TRADE | 





The door industry demand is steadily recovering from 
the annual holiday slump, which this year has been almost 
no slump at all in comparison with other years. A fairly 
lively demand for small lots of stock goods is noted at 
retail points and inquiries and orders for special work 
are reaching the wholesalers’ and manufacturers’ offices 
in unusual quantity for the first of the year. A decidedly 
heavy carload trade has supplemented that for small 
loads in such fashion as to lend a coloring of strength 
to the manufacturing situation and, in consequence, 
almost a reversal of the condition of the carload market 
within the last month. The building situation since the 
first of the year continues to show a substantial increase 
over that of the corresponding period of last year, so the 
door men feel that they can safely depend on as good 
a market for their production as prevailed in 1910, if 
not a better one. 

Much activity has prevailed at the factories. During 
the holidays a few of the factory operators closed down 
their plants for repairs, notwithstanding the unfilled 
orders for odd work on their books, but by far the 
greater number stopped manufacturing not more than the 
two legal holidays and are still running on full time. 
The demand for stock goods during this period has been 
quite heavy and a comfortable accumulation of well as 
sorted stocks will be ready for the jobbers’ hands for the 
early spring movement that is already assured. It is 
reported that there is a shortage of stock sizes in re 
tailers’ hands, but active buyjng during the period ot 
low prices ruling since the opening of December has 
served greatly to alleviate this feature, though according 
to recent reports of salesmen many retailers are. still 
backward in stocking up. The only explanation of this 
reluctance is that they are holding back to see how busi 
ness conditions shape up for the new year and not be 
cause of any lower prices. The outlook in the door trade 
is certain to be better than it was a year ago at this 
time, but the outcome, of course, may be less reassuring, 
though nothing has developed thus far to warrant 
anything short of a most active trade. 

Chicago wholesalers say that the future promises good 
things tor them. Much activity is noted. Some of the 
heavier dealers say that they have booked all the carioad 
orders that they can comfortably handle and that in 
quiries are still arriving in large numbers. Prices ob 
tained have not in all cases been as satisfactory as they 
would wish and while some of the earlier carload busi 
ness was taken on a close margin, the more recent orders 
have brought better prices, so that a fair average value is 
shown. Even on the lowest priced orders it usually hap 
pens that many changes are made before the orders are 
shipped, which serves to bring up the price on the whole 
business to a more profitable level. There is no improve 
ment of consequence in small lot prices, but the tone 
generally is firmer and the period when more or less de 
moralization is naturally expected has been 
through without serious consequences, and better values 
are anticipated in the near future. 

The factories in Minneapolis and St. Paul are run 
ning mainly on regular stock sizes, whieh are not in 
heavy supply, and are preparing for what is expected 
to be a good average spring demand. Little is being 
done at present, but considerable inquiry from retailers 
in Minneapolis for the convention. 
Northwest promise well. 

The sash, door and blind trade of Baltimore, Md., has 
been without speeial features during the last week. De 
mands upon them have not exceeded moderate propo! 
tions, though the volume of business was perhaps as 
large as usual at this period of the year. The absence 
of a brisk demand, of course, tended to stimulate the 
competition, and the conditions were by no means favor 
able to an advance, Any changes, however, that may 
have taken place were of no great moment, the range 
of prices being in the main well sustained. There ts 
plenty of work in sight for the builders, and the pros 
pects for the sash, door and blind factories are promising 

The door mills of Buffalo, N. Y., report business not 
very active at present, this being a naturally quiet sea 
son, They expect to make up later, however, for any 
slackness new and the outlook is good for a large amount 
of building in the city. Prices are not satisfactory, 
competition making it necessary to do a lot of business 
and have a big capacity to turn a fair profit In the 
eastern trade not much business is being secured at 
present, and the same conditions are present as to prices 
The lack of building operations on a large seale is re 
ported by one concern in this trade, which is now elosed 
down. 

While business as yet has not opened up in a serious 
way in St. Louis, the trade volume at that market Is 
reported to be improving. The various mill work houses 
have been busy taking inventory, holding annual meet 
ings ete., and during the holiday lull considerable bus'iess 
accumulated which is now being taken care of. The St 
Louis factories are all fairly busy but only normally soe 
for this time of year. The loeal dealers say that the 
busines outlook is particularly bright for the reason that 
this looks as though it is going to be a big building 
year, not only in St. Louis but in all the territory served 
from that market. 

The window glass situation has not shown any materi: 
improvement over that last reported, although it Is a! 
indisputable fact that large quantities of window gl:ss 


passed 


Conditions in the 


will be required before long to fill out the holes in stocks 
which are getting larger all the time. Prices ar still 


unsettled but the American Window Glass. Com 


although it is selling little or nothing, is still quote 
90 and 15 for singles and 90 and 27 for doubles 
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LATE LUMBER LAW 











ENFORCEABLE ORAL MODIFICATION OF WRITTEN 
LOGGING CONTRACT. 


The supreme court of Minnesota holds that the rule that a 
contract, required by the statute of frauds to be in writing, 
can not, so long as it remains unperformed, be modified by a 
subsequent oral agreement, the terms of which are also to be 
carried out in the future, has no application where the modi 
fied agreement has been acted upon by the parties and fully 
performed by one of them. For example, where a logging 
contract in writing, extending over several seasons, in con 
formity with the statute of frauds, is, upon a valuable con 
sideration, modified by a subsequent oral agreement, as where, 
on account of the extra cost of labor and supplies, an ad- 
ditional 50 cents a thousand feet is orally agreed upon for a 
coming season, and the contract, as so modified, is acted 
upon by the parties and fully performed by the one to do 
the logging, the modification of the contract may be proved 
orally and will be binding. Furthermore, the court says 
that it is clear that had the contract for the logging season 
in question been entirely oral it would have been valid, for 
the time of its performance did not extend beyond one year. 

Blake vs. J. Neils Lumber Company, 127 N. W. 450. 


CONSTRUCTION OF “F. O. B.”’ CONTRACTS. 

An agreement to sell goods f. o. b. cars at a designated 
place ordinarily will be regarded as an agreement to deliver 
the goods at such designated place, but the meaning of the 
term “f. 0. b.’ depénds on the connection in which it is 
used; and, if the meaning of the contract is doubtful, the 
construction placed upon it by the parties will be adopted. 
So, where a contract stated that piling would be furnished 
f. o. b. cars at a designated point, that is, the prices were 
to include freight and stopover at an intermediate point for 
creosoting, while this contract might be construed as a con 
tract to deliver the piling at the final destination, such was 
not its construction, and, when the evidence 
showed that the parties to the contract treated the piling as 
the property of the consignee as soon as it was received and 
accepted by the creosoting company, the court was war 
ranted in adopting that as the proper construction of the 


necessary 


contract Nor was that construction of the contract for 
bidden by the fact that the consignor was not shown to 
haye ever demanded or received pay for the piling until 
after it was recieved by the consignee at final destination. 
Court of civil appeals of Texas in Barnett & Record Com 
pany vs. Fall, 131 8. W. 644. 


WHEN UNEXPECTED PRESS OF BUSINESS NO 
DEFENSE FOR FAILURE TO FURNISH CARS. 
Where it appears clearly that the agents of a railroad 

company to whom a shipper’ bas a right to apply for cars 

informs him to go ahead and get his timber out of the 
forests and that cars will be furnished him to take the 
same to market, and that he is not at any time notified 
that the company will be unable to furnish him cars on 
account of an unusual and unexpected press of business, 
but, on the contrary, it is held out to him that the com 
pany will be able to supply him with the cars, the author 
ities are quite unanimous that in an action by the shipper 
for damages for the failure to deliver cars it will be no 
defense to show an unusual, sudden and unexpected press of 

Yusiness After permitting him to go ahead and get out 

his timber under a promise to furnish him cars, the com- 

pany should not be permitted to urge, as against him, the 

defense that it is unable to furnish him cars by reason of a 

sudden, unusual and unexpected rush of business.—-Spring 

field (Mo.) court of appeals in Cronan ys. St. Louis & San 

Francisco Railroad Company, 130 8. W. 437 

USING FOR LOGDRIVING STRUCTURES FOUND IN 

STREAM. 

Merely making use for logdriving purposes of structures 
one finds in a floatable stream, the supreme judicial court of 
Maine holds, does not imply a promise to pay the owner of 
the structure for such use. In the case before the court 
it Was sought to recover, among other things, for the use of 
dams, brows, flowage ete., in driving logs in a river, but 
the court did not find sufficient evidence that the defendant 
Promised to pay the plaintiff anything for what use he 
made of the dams ete. for logdriving purposes. The mere 
se of them, the court says, did not imply any promise to 
by for such use, The defendant, in driving his logs down 
the river, was entitled to use the river as he found it. ‘The 
plaintiff showed no franchise to charge for the use of the 
aams ete., and without evidence of such franchise, or of an 
tgreement to pay, the plaintiff could not recover therefor. 
Coffin vs. Robinson, 76 Atl. 949. 


CONSTRUCTION OF CONTRACT REQUIRING 
REMOVAL OF TIMBER BY QUARTER 
SECTION. 


it lumber company stated that the grantors sold 
and conveyed all the timber, of whatever kind, standing or 
being upon certain lands, except 400 cypress trees, deadened, 
rhea right of entry for the purpose of cutting, hauling and 
removing said timber, said right of entry to continue eight 
_— and no Jonger, all the timber remaining on said lands 
at the expiration of said time to revert to the grantors, 
who also reserved and excepted the right to turpentine the 
pine trees, though they were to surrender the land for the 
Purposes of this grant in certain large areas at certain dates. 


It was ; , 
was also stated: “It is understood that the grantee, 
having once be 


tion, shall eut 
Warter section 
and the failure 
'© stop furth 


The 


A deed to 


sun to cut the pine trees upon a quarter sec 
down and remove all the saw logs upon said 
before going upon another quarter section, 
to do so shall give the grantors the right 
I ' cutting until this provision is complied with.” 
United States circuit court, northern district of Florida, 










holds that the purport of the original contract was a con 
veyance of a present estate in all the timber on the land de 
feasible, or capable of being rendered void, as to all the tim- 
ber standing, and being on the land at the expiration of 
the lease. The “quarter section” limitation upon the right 
to cut and remove the trees obviously was intended to avoid 
such interference as indiscriminate cutting would produce to 
the successful operation of the trees for turpentine purposes 


reserved rights of the grantors to stop further cutting until 
the provision for cutting by quarter section should be com- 
plied with would seem of itself to preclude any forfeiture 
of the grantee’s right to the timber. That is to say, the 
court holds that if the grantee had cut and removed timber 
without observing the quarter-section restriction it might be 
enjoined from doing so further, but that the mere fact of 


at the same time, and the destruction of the boxed trees by it from returning to cut other timber. 
worms communicated by felled and decaying timber. The 


once having gone over the land would not necessarily prevent 
Southern Lamber 
Company vs. Long, 182 Fed. 82. 








THE LUMBERMAN POET 








A DAINTY GEORGIA POETESS. 

We always have contended that 
there is poetic genius in the lumber 
industry and it is with delight that 
we recognize it in the person of 
Ruth Shippen, of Ellijay, Ga., daugh 
ter of W. H. Shippen, president and 
general manager of the Shippen 
Bres. Lumber Company. Recently 
two poems bearing the signature of 
Miss Ruth appeared in the Atlanta 
Constitution and we are pleased to 
reproduce them herewith, together 
with a portrait of their author. 

Miss Shippen is 16 years of age, 
a bright and hearty young lady who 
enjoys riding, tennis and other out 
door sports. She was a pupil for 
two years of the Oakhurst seminary, 
of Cincinnati, and the Cineinnati Ari 





School, and is now in her second 
year at the Agnes Scott college in 
Atlanta. She is fond of writing and 
at the age of 11 wrote a story which 
won first prize in a Brooklyn (N. Y.) 
publication. She has decided talent 
in drawing as well as in authorship 
and has illustrated many of her 
stories with her own pen. 

The two poems are dainty pieces 
of dialeet which would reflect honor 


upon many an older writer. They 
show feeling and reveal the true po 
etic genius. They are as follows: 
Little ’Un. 
i. 


The valley’s green an’ blue an’ gold, 
An’ how the sun do shine! 
On days like this [ sure do miss 
That little ‘un o° mine. 
If. 
“Yer my dark life, like a sunbeam 
Came the gold of her little head; 
Then came the clouds, an’ shet off the 
sun 
An’ my little ‘un was dead 


IIT. 
I never was much at makin’ friends, 
An’ I'm cross when things goes wrong 
But, somehow, little ‘un, you an’ me 
We allus got erlong. 
IV. 
I'm sick an’ weak now, little ’un, 
An’ little ‘un, I'm old; 
An’ oh! I've missed you, little ‘un, 
More than I've ever told. 
Vv 
But, little ‘un, I'm coming soon, 
An’ you'll love me tho’ I'm old; 
An’ I know you'll be thar waitin’ 
When I reach the gates of gold 


‘“*‘Meetin’.’’ 
I 


I like to go to meetin’ 
When the moon is out; 
An’ hear the singin’ an’ th’ pray’rs ; 
An’ hear the mo’rners shout. 
If. 
I like to set in meetin’ 
On the last bench, middle row, 
With the moonlight fallin’ on my back 
Thro’ the open do’. 
Ill. 


An’ on crowded nights at meetin’ 
I somehow like ter feel 

That they’s somebody behind me 
A-standin’, tall an’ still. 


IV. But in the shadder I can feel 
An’ sometimes, at meetin’, The red upon my cheek. 
With my hand back in th’ light, VI 
I draps my fan or handkerchief : 
(As anybody might). An’ then, right low, ‘cause it’s meetin’, 
Vv I thanks him, then I smile, 
An’ try to listen at the pray'rs 


An’, of course, even in meetin’ An’ look straight up the aisle. 


I turns ter see it fall, 
An’ I look right inter two gray eyes VIII. 


An’ see no fan at all. But, when I git back from meetin’, 
Vi. An’ paw asts what they talked about 
An’ then (b'case it’s meetin’), 1 kinder smile an’ say ter him: 
| bows my head, real meek, “Il went ter hear ‘em shout!” 


BETWEEN TRAINS. 

INDIANAPOLIS, IND., Jan. 12.—The Indiana retail lumber dealer is getting 
crosseyed. How so? Because he spends six months of every year in 
looking forward to the next annual meeting at Indianapolis and the other 
six months in looking back at the last one. This is trying to the eyes and 
satisfying to the soul. During 1911 he will look back at this year’s con- 
vention with particular joy. This week he has been looking neither 
forward nor Lackward, but has been looking the convention right in the 
eye and having the time of his life. 

It has been a whopper. Seems like everybody and his wife are here. 
The auditorium is full, the corridors are full, the salesmen are here also. 
There are signs everywhere—signs of lumber, signs of cement, signs of 
doors and signs of prosperity and hopefulness., 

Whatever else the amalgamation idea did, it furnished entertainment 
and established the reputation of the Indiana retailers as debaters, Ohio 
and Michigan also are not so poor. If Michigan, Ohio and Indiana com- 
Line it will be a problem what to do with the output of oratory. 

When George Maas read his paper on ‘‘The Cost of Running a Retail 
Yard’’ he played to capacity. Before he got through lots of retailers 
who thought they knew just what it cost to do it decided that they 
wouldn’t know the cost of running their yards if they met it coming 
down the middle of the street with a green hat and a bell on. The 
retailer sometimes laughs at the city man who lives right next door to 
his neighbor and never learns that neighbor’s name; yet the retailer 
often has a fellow named Cost working for him without ever finding out 
how much salary he draws, how much time he wastes or how much lumber 
he destroys. When George led the shy Mr. Cost forward and introduced 
him to the audience there were a whole lot of people present who never 
recognized him. They thought this fellow Cost was the Cost that was 
working for somebody else. 

The retail convention is a great thing for getting folks acquainted; 
hut it never did a better job than when it introduced Mr. Cost to the 
people who are paying him his salary. 

The Indiana convention had the usual share of social diversions, but 
they did not interfere with business. Not only did everybody go to the 
theater when invited but there were numerous small parties. Thursday 
evening W. F. Johnson and James H. Lang, of Indianapolis, were given 
a dinner at the Columbia Club by the Lake county and Illinois dele- 
gations, 

Harry Seearce again proved an ideal seeretary. He refused to get 
flustered. The convention ran off smoothly, and needless to say the man 
behind the oileup was H, C, Seearee, of Mooresville, Ind. 

INDIANAPOLIS, IND., (again) January 17, 

Hardwood Lumber Association. The Hoosier hardwood men have a repu 
tation to sustain; and each year the patriotic hardwooders get together 
and do whatever sustaining is necessary. Result: A mammoth meeting, a 
sumptuous banquet, and everybody goes home undiscouraged by the state 
of the weather or the price of No, 2 common. 

Next year Indiana will journey down to Evansville for the annual 
meeting. When the thing was put to a vote it stood: Evansville 23, 
Somewhere Else 23. It was up to Ed. Swain to cast the deciding vote. 
He did, and Evansville got the bacon. 

Most people gave President Swain credit for great courage and Evans- 
ville gave him eredit for great sense. They were ’way off in this particular 
case. It was really Jim Buckley that done the deed. Jim always argues 
one way and then votes the other way, so there will be no hard feeling. 
He talked for Indianapolis and voted for Evansville. That put it up to 
Mr. E. Swain. The blushing swain hesitated and then said, ‘‘ Well, gentle- 
men, it’s Evansville,’’ and Evansville it is. 

Evansville will move heaven and earth, and some lumber, to make good. 
It will have to hurry to beat Indianapolis. 

Whenever we go to Indianapolis the Committee for the Relief of Peregri- 
nating Poets, consisting of W. F. Johnson, chairman, J. H. Lang, chairman, 
and George L. Maas, chairman, meets all trains, boats and ’buses. They 
reserve our berth, check our grips, and have even been known to lend us 
money. 

Will Pulse, who was a central figure at the retailers’ meeting the week 
before, was central figure some more at the hardwood convention. He was 
one of the founders of this association. Other associations that Will Pulse 
has foundered (or rather founded) are seattered all over Indiana. Age can 
not wither nor custom stale the infinite variety of associations to which 
Will Pulse belongs. As long as his heart beats it will pulse for the 
association. 





This time it is the Indiana 


COLUMBUS, OHIO, January 18.—Columbus discovered America in 1492, 
and this town was named in honor of him. This honor was in some measure 
repaid this week by an honor conferred on the town itself by the retailers 
and travelers of Ohio. The Ohio salesmen conventioned here. © 

The salesmen opened the week with a banquet Monday night. A year ago 
they had 90 members. Today they have 162 members. This increase in 
population almost equals that of Flint, Mich. At this rate of increase the 
Union association will soon have a population as large as London, Eng., 
or Warsaw, Ind. 

The retailers have considered costs, amalgamation, insurance, ethics, 
vaudeville, sash and doors, cigars, et cet, et cet. In fact, they have con 
sidered this an excellent meeting. Of which more anon. 
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MANUFACTURE AND USE OF LUMBER IN CHINA. 


Character and Sources of Native Supply 


Lumber 


*ByY Oo. M. CLARK, PORTLAND, ORE. 


During my last visit to the orient I looked into the 
lumber business and its prospects as closely as time and 
opportunity permitted. There is a great deal of lumber 
used in China, but it does not amount to many feet per 
capita of the 450,000,000 people, as most of their build- 
ings, especially in the rural districts, are made of dried 
mud covered with straw or grass, and then large families 
are huddled together in these buildings. 

China produces many million feet of lumber, the prin- 
cipal lumber district being in Manchuria and Korea ad- 
jacent to the Yalu river, which divides the two countries 
just mentioned. The timber is somewhat similar to our 
Michigan white pine, but has a larger number of knots, 
but principally small ones, many of them similar to the 
knots in the New England spruce, but the Jumber does 
not seem to be quite as strong as white pine. It takes a 
good finish and is easily worked. As much as 300,000,000 
feet of logs have been driven out of the Yalu river during 
a single season. The logs generally are hewn and run 
from twelve to thirty-six inches square, lengths from 
twelve to thirty feet. The principal markets for the Yalu 
river timber are Tientsin and Pekin, those cities taking 
nearly 100,000,000 feet a year. The logs are delivered 
to Tientsin in rafts, but to most of the other ports they 
are carried in junks. 

Most of the timber is controlled and sold by Japanese 
and Chinese companies, as that on the Korean side of the 
river is owned by Japan, and on the Manchurian side by 
Chinese, so a company has been formed called the China 
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CHINESE JUNK AT FOOCHOW, SHOWING OVERHANG 


ING DECK LOAD 

& Japan Lumber Company, which attempted to make an 
arbitrary price to be paid to the small loggers. This sys- 
tem caused much dissatisfaction and, I understand, prices 
are being advanced. 

This lumber is a very hard competitor, and Oregon pine 
is used only when the Yalu river timber will not fill the 
requirements. At Shanghai they get some Yalu river 
timber, but the most of the native timber used there is 
rafted down the Yangste river from a distance of 1,000 
to 1,800 miles. This timber is in the shape of poles, 
running from six to twelve inches at the butt. They 
make an inferior lumber, but it answers for cheap Chi- 
nese buildings. 

At Foochow there are a large number of timbers called 
Foochow poles, delivered from up the river and loaded 
on junks, the overhang on each side of the junks being 
much more than the load proper. I was informed that 
these poles are grown by a system of reforestation, but 
~ Note—O. M. Clark, of the Clark & Wilson Lumber Com- 
pany, with mills at Linnton, returned a few a ago from a 
tour of China as delegate from the Portland Chamber of 
Commerce and member of the party of the Associated Cham- 
bers of Commerce of the Pacific Coast, invited by the Cham- 
bers of Commerce of China to visit that country, prepared 
this article bearing upon the lumber industry and the manu- 
facture and uses of lumber in China for the AMERICAN LUM- 
BERMAN. 


on account of the poverty of the people they are allowed 
to grow about fifteen years only, then they are cut and 
rafted to market 

At Canton, a city of nearly 2,000,000, with about one- 
half living in boats, which number over 30,000, a great 
deal of lumber is used, partly in boat building. Nearly 
all the soft wood used is rafted from the interior up the 
Pearl river. The first Oregon pine sent to Canton was 
manufactured by the Clark & Wilson Lumber Company 
and shipped there about two years ago. The native lum- 
ber is retailed in the round and usually delivered to site 
of building, where it is cut up with whip or sash saws, 
run or operated by hand, into sizes required. They even 
resaw most of the Oregon pine. 

China has immense resources, including iron and coal, 
and with her population of between 400,000,000 and 500,- 
000,000 is bound in time to be the greatest consuming 
country in the world. She has made very rapid progress 
in the last few years, especially in railroad building. The 
people certainly are waking up and are encouraging edu- 
cation. By decrees issued from the throne they have 
been promised a new system of government, which will 
include legislative assemblies in each province, members 
to be elected by ballot. Electors are to have a property 
and educational qualification. There are many bright 
and well educated patriotic Chinamen, who are interested 
in the work of reform, the results of which will make 
China rank among the foremost nations of the world. 


Hint to American Manufacturers. 


Our manufacturers should put first class men in the 
field to canvass for trade, and not ajlow England, Ger- 
many, France and Japan to monopolize the trade of 
China. If we do not need the trade very badly now 
on account of home requirements and demand, it will not 
be long before we will wish we had it as a market for 
our surplus. ; 

I would like to draw attention to the lack of American 
vessels on Pacific waters; I understand that at present 
there are only six in the foreign trade flying the Amer- 
ican flag. 





O. M. CLARK, PORTLAND, ORE., OFF THLE CLARK & 
WILSON LUMBER COMPANY, WHO RETURNED 
RECENTLY FROM A VISIT TO THE 
ORIENT. 


We are very much in need of direct mail and freight 
connection with China. As it is at present, boats make 
calls at various ports in other countries before reaching 
China. In fact, we do not even have direct communica- 
tion with our own colony, the Philippine islands, which 
seems to reflect very much on our government at Wash- 
ington, which should enact some laws that would encour- 
age merchant marine. We can not expect to keep pace 
with other nations in acquiring our share of the commerce 
of the world unless we have and own the means of de- 
livery. The lumbermen on the Pacific coast feel this 
need very much in the placing of charters for foreign 
delivery. 

One important point that our manufacturers should 
note is that goods sent to the orient should be put up in 
good packages, neatly labeled and properly packed in 
good, strong packages. 


Pacific Coast Lumber. 


Lumber is our greatest single resource on the Pacific 
coast of America. The three Pacific coast states contain 
the most extensive forests in the world, consisting of a 
great variety of woods, the principal among them being 
the redwood of California and the Oregon pine, yellow 
“pine, spruce and cedar of Washington and Oregon; Ore- 
gon having over 300,000,000,000 feet, Washington about 
200,000,000,000 feet, and California with immense forests 
of redwood. The redwood trees of California grow to an 
enormous size, some of them reaching from twenty to 
thirty feet in diameter. The redwood lumber makes an excel- 
lent inside finish, as for a soft wood it takes a very fine 


Whip Saws Used in Manufacture 
An Interesting Talk on the Trees of the West Coast. 


Imports and Use of Pacific Coast 


polish. It is also suitable for the construction of outside 
finish for buildings, as it stands the weather very well, 
Very little of it is being exported to China, but we hope 
to see more used here in the future, as it is a lumber 
that will give excellent satisfaction. Most of the lumber 
now exported by us to the orient is Oregon pine, some- 
times called Douglas fir, which grows from six to four. 
teen feet in diameter and to the hight of from 200 to 
300 feet. 

It is one of the strongest of timbers and is used for all 
purposes, but on account of its great strength and length 
it is particularly adapted to structural and bridge work, 

Washington manufactures and ships more lumber than 
any other state in the Union, but as an individual port 
more lumber is shipped from Portland than from any one 
city or port in the world. The largest cargo ever floated 
on the Pacific was loaded a few months ago on the 
Knight of the Garter; it contained over 5,000,000 feet, 
one-half of which was furnished from the Speakers’ mill, 
near Portland. Its destination was Shanghai. 

The growth of our timber is so great, on account of the 
climatic conditions, that should Oregon cut 5,000,000,000 
feet per annum it is estimated that it would take nearly 
100 years to consume the present stand of timber. There 
is cut annually in the city of Portland over 600,000,000 
feet, most of it being loaded in foreign bottoms and sent 
to all parts of the world, including England, Germany, 
Africa, South America, Australia, the Philippines, India, 
Japan and China, 


Notwithstanding the immensity of our forests, our 
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FILING A SASH SAW AT TIENTSIN 








A TIMBER YARD ON THE LIASILO RIVER 


country uses every effort to protect them and taking 
great interest in reforestation. I notice that you are 
doing something toward reforestation, but would call your 
attention to the great extent of your country, which 18 
practically treeless, and advise you to follow tlie example 
of Germany and other European countries in setting out 
trees, which will cause more rainfull, retaining the moist- 


ure in the soil and thereby preventing floods, «also fur- 
nishing you lumber and fuel for future use. 

While last year we shipped the smallest amount to 
China that had been shipped in several years, | believe 


shipments for 1910 will excel all others. 


| might here mention that we have two or three reliable 


inspection companies who stand between the buye! and 
seller, measuring and inspecting each cargo issuing 
certificates covering them. The lumber company 1 
which I am interested furnished the Robert Dolla . 
pany twenty-four trees to be used in the 1 of the 
famous Ling Ying temple, which is near 1! ngchow. 
Kight of these sticks or trees were 110 feet lone forty: 
two inches in diameter at the butt and thirty-on incees 
at the top, while sixteen were only eighty-five tec ee 
but of larger size. The larger sticks or trees we'nue’ na 
tween sixteen and eighteen tons and wer ae 
the woods and loaded on the train by a « = \ 


operated by two men. We were told by Caj 
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who is present with us here, that those sticks had to be 
carried before reaching their destination through or over 
six miles of mountain paths, using merely man power 
without appliances of any kind. We wondered how many 
men it would take and the time consumed to cover that 
last six miles. 

Improved Machinery. 

The experience of America is that as improved ma- 
chinery is introduced the earning capacity of the work- 
man is increased and as a result wages also are increased. 
If we had to use a sickle and flail to cut and thresh 
our grain as was done by our farmers less than fifty 
years ago at the present rate of wages our wheat would 
cost at least three times what it does now to produce. 

The sickle was superseded by the scythe, then the cradle, 
the reaper, followed by the self-raker, the self-binder, 
the header and now we have the harvester that cuts, 
threshes and sacks the grain, tying and dropping the 
sacks as it is propelled through the grain fields by horse 


power or steam, doing the work of hundreds of men 
using the sickle. The same applies to sawmill machinery, 
and it is wonderful what rapid improvements have been 
made. Two to five thousand a day was considered a fair 
day’s work for a muley saw, while now single mills turn 
out 100,000 to 125,000 feet a day. 

The speaker operated a single band saw that made in a 
single day cuts through the logs which—if said cuts were 
put end to end—would measure over twenty miles. How 
many of your workmen using your sash saws would it 
take to do the same amount of work? 

If we had to use sash saws to manufacture our lumber 
and sell it to you as we now do, we could not pay our 
laborers over 25 cents a day, whereas now we pay them 
over ten times that amount. We also in our forests use 
steam in hauling our timber and loading same on trains 
to be transported to water or mills. 

Not many years ago we had to use cattle and horses to 
do the same work. It would have been impossible for us 


to have moved the large sticks referred to by the use of 
either horses or cattle. 

To develop trade between the American and Chinese 
people requires selling what one nation produces to the 
best advantage and buying what is mostly produced by the 
other. Seeing that we have so much timber and your 
country so little and that we are buying more of your 
commodities than you are of ours, we are anxious to en- 
courage the consumption of lumber in your country. For 
the success and economy of trade and commerce, the pur- 
chase and sale of commodities to this end should be mu- 
tual, that ships will have cargoes both going and coming, 
thereby decreasing the rates of freight and increasing the 
commercial relations between the two nations, which we 
so much desire. 

Note—Mr. Clark was called upon on various occasions to 
address the gatherings of government officials and prominent 
business men and manufacturers whose guests they were. 


October 11, at Tientsin, Mr. Clark spoke particularly on the 
lumber industry on the Pacific coast. 
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TALKS ON LIVE LUMBER 


EFFICIENCY OF LABOR. 


CAMBRIDGE, MASS., Jan. 11.—-Editors AMERICAN LUMBER- 
MAN: Your issue of December 31 is a particularly valuable 
and interesting number. The article on the cost of growing 
timber furnishes much food for thought. Then you chronicle 
a noteworthy event in the Association of Southern Logging 
Superintendents and their determination to prosecute a thor- 
ough study of logging costs. However interesting such an 
event as this may be to those interested in the lumber busi- 
ness on the money-making side, professional foresters prob- 
ably feel as keen an interest because they believe that the 
close organization and scientific management of lumbering 
operations work on the whole to the progressive adoption of 
forestry principles. 

Then a student of the Yale Forest School shoots into the 
field what seems to the writer a very fruitful idea by in- 
quiring for reliable information as to the efficiency of labor 
in woods and mills. You reply that “scientific management 
has not been applied to the operation of sawmill and wood- 
working plants, nor has the subject of scientific management, 
as applied to any branch of the lumber industry, been authori- 
tatively treated.’ This looks on the face of it like quite an 
admission for one of the largest and most important indus 
tries of the country. It strikes me that the lumber business 
may really be a good deal better off than appears on the 
surface, that while little or nothing may have been written 
on these heads, numerous individual operators may, as a 
matter of fact, have a good working grasp of these things. 
Still much benefit doubtless would arise from the clear and 
adequate treatment of these matters, and it seems not un- 
likely that such organizations as that of the Southern Log- 
ging Superintendents, above mentioned, and such men as 
Mr. Marsh himself, putting their trained and systematic 
minds at work inside the organization of the lumber busi- 
ness, will work out some valuable results. 

But can not we start something right away on the line 
Suggested—the efficiency of labor, and the increase of that 
efficiency for the benefit of the laborer himself, his employer 
and the community? I can record a little incident that may 
be suggestive, if you think it worth space in your journal. 

Some ten years ago a man who had run a shoe factory Zor 
& good many years lost his health, and in order to regain 
and maintain it, buried himself in the spruce woods of the 
Androscoggin river in Maine. In his former business he 
had learned to reckon with the labor factor very closely, 
and in the woods he took to studying the same matter in 
the logging crews around. Strong deterioration of the qual- 
ity of labor in times past and still proceeding was admitted 
4nd deplored by all. Labor cost more than it used to, while 
it was much less ‘efficient, also less reliable. This condition, 
{0 quote from a newspaper article of the observer in question, 
Was due to the fact that “while conditions of labor bad im- 
proved in other industries, in logging they were the same 
48 they had been for years.” Possibly he would include 
Sanitation and the quality of supervision in the ‘‘conditions” 
referred to above, but he chiefly referred to “the monthly 
Wage System universally current in the spruce woods of 
New England with an even, or nearly even, scale of wages 
for the same class of work, regardless of the capacity of 
different men Under this system “there is a constant level- 
ing of the best workmen to the grade of the poorest, thus 
restricting production to the capacity of the poorest men and 
causing the most desirable help to seek work where conditions 
are more favorable.” 

Ried ey. according to this observer, was a piece price 
» and after some explanation and urgency he got a 
foncern employing a good, bright foreman to try it. The 


first result is given as follows: “In the months of October 
and November, 1903, a banner year, this foreman with 
twenty-four men in forty-eight days cut, fitted and loaded 
1,346,421 feet of spruce. In the months of October and 
November, 1907, by the piece price system nineteen men in 
forty-six days cut, fitted and loaded 1,638,812 feet. The 
average per man daily by the monthly wage system was 1,170 
feet. The average per man daily by piece price system was 
1,784 feet—a gain in labor by piece price system of nearly 
60 percent. The conditions were largely in favor of monthly 
wage system.” 

The gain in output shown here is sufficiently striking. In 
this the men and the community at large have clearly bene 
fited. ‘ It is not stated, however, what, if any, was 
the gain to the operator. In January, 1908, I found 
this system in effect in another concern in the Rangeley 
region side by side with the monthly system. During the 
week ended January 12, thirteen men, working by the piece 
price system, cut, fitted and helped to bind on the sled an 
average of 1,350 feet of spruce a day and man. They were 
paid $1.75 a thousand. During the same week twelve men, 
working by the month, got an average of 900 feet a day 
They cost the operator as near as we could 
Have not your readers similar or 


and man. 
reckon $2 a thousand. 
related experiences to put on record? 

The writer above mentioned says of the lumber operators 
coming under his observation “that they are an intelligent 
and pushing class of men;” but that they need to have “in 
stilled into their minds a little of that broadmindedness 
which is necessary in order to grasp those progressive prin 
ciples that have enabled men connected with other industries 
to make such wonderful progress.” To him it seems clear 
that when lumbermen have looked at things in this way, 
timber will be cut on a plece price rather than a monthly 
wage system. He may, of course, be mistaken in that, for 
the fundamental conditions of woods work are different 
from those of shoe manufacture, and its operations more 
variable and complicated, especially when forestal considera 
tions are brought in. A stated piece price, however, is not 
advocated, but rather a combined system. He says: “—_ 
believe that in adopting piece price methods, which, in my 
opinion, would prove the most successful, it is vitally im 
portant to secure men who can cut, fit and load a quantity 
of timber daily beyond a specified or standardized amount, 
agree to pay monthly wages as high as such men could 
easily command, and give a bonus for every thousand feet 
cut daily above the standard. ein thas 

Instructor in Forestry, Harvard University. 
—eeeneer 


CONSUMPTION OF LUMBER. 


Worcester, Mass., Jan. 13.—Editors AMERICAN LUMBER- 
MAN: The year 1910 has passed into history and we can 
look back with a great deal of pleasure, as it has been a 
fairly prosperous year for lumbermen and for the country 
in general. While prices have not advanced as much as 
some expected carly in the season, the manufacturers have 
maintained a pretty fair price during the entire year, which 
is more satisfactory to everybody than to have spasmodic 
advances and rapid depreciations in values. 

As far as New England is concerned, the consumption of 
lumber has been large and building operations In all of the 
cities have been good, showing that New England cities are 
prosperous and are showing a good and steady gain with a 
good prospect of the same continuing during the year to 
come. New England cities will continue to grow with a 
steady, safe increase; they do not go in such extensive booms 
as some of the western cities, nor do they have such depres- 
sions. Therefore it makes the lumber business pretty safe 
and trade good in gencral. * 

There have been marvelous changes in lumber products 


TOPICS. 


and the kinds of lumber used in the last ten years. Up to 
that time the largest part of material used was spruce 
frames and Michigan pine for all interior finish, but white 
pine is so nearly exhausted and the prices of it so high that 
it is a luxury and used only in a small degree, and in its 
place have been substituted all sorts of woods which would 
not have been considered a few years ago. A large part of 
interlor woods are now coming from the South and there 
are various kinds of woods which are cheap and make good 
work. It is quite a revelation to the lumber trade to know 
that New England is cutting more white pine than Michigan 
and Wisconsin, but it is of the second growth or sap pine. 
It is estimated that there are more than 500,000,000 feet of 
this second growth pine cut annually in New Bngland, and 
it is used quite extensively in house finish, whereas a few 
years ago it was only used for box boards, 

This leads me to touch upon the subject of conservation, 
I do not take the same view that is generally taken on this 
matter of conservation. I think that the government and 
the people have started at the wrong end of the subject. 
lor instance, the government figuratively has put a fence 
around, say, one-fourth or- one-third of the original forests 
in the West and taken it out of the market in order to 
conserve our forests. Now what is the result? Who owns 
the balance of the timber land? It is the individual, and 
cach one has a right to cut as much lumber as he chooses 
from his own holdings, which he does, The markets of 
this country are all well supplied with manufactured lum- 
ber annually, ‘The cutting is confined to that portion held 
by individuals. The result will be that the holdings of the 
people will be exhausted sooner than if all of the timber 
that the government has held in reserve was open to the 
market. When the people’s timber is exhausted, then it will 
be sooner than if the whole territory was operated at the 
same time, the government, no doubt, will sell its stumpage. 
That will be rapidly cut and I fail to see wherein they have 
preserved the forest; they have simply held part of it out of 
the market until the other part is exhausted, which, to my 
mind, is nof any conservation at all, but simply helps to 
keep the prices up of those who are cutting, and will pold 
prices higher later on. What the government is holding is 
old growth, fully ripe and mature timber that will die of 
old age and be destroyed by fire in spite of all the efforts of 
the government to protect it, as was shown in 1910 in 
Idaho. Hundreds of millions of feet of good timber was 
destroyed by fire, and that same thing will be repeated 
from time to time in spite of all human efforts. Conserva- 
tion gue well in theory but does not work out well in 
practice. 

My idea is that the government and individuals should 
coéperate to produce new growth and let old, ripe trees be 
cut, but start new forests all over the country. Laws should 
be made that will force people to put out trees when one is 
taken down the same as they do in the old country. The 
state of Maine is largely forest and has a natural climate 
and soll for spruce, If they put out a small tree for every 
one that was cut the forests of Maine would never be ex- 
hausted if they cut the large trees each year and put out 
small trees in their place, thus forever keeping up the 
supply of spruce, 

The sap pine, which is indigenous in New England, is also 
a rapid grower and could be planted all over the waste land 
of New England, It would forever maintain a supply of 
lumber and the government and states could increase that by 
a bounty to the man who puts out trees, or they could 
exempt him from taxation for a period of years and encour- 
age that process until it becomes self-supporting. In that 
way we would never have our timber supply exhausted. 

We never hear of farmers fencing in their fields of ripe 
wheat to conserve it for future use. They harvest their 
crops when ripe and go to work to produce another crop, 
and why should not the same process apply to tree growing, 
on a slower scale, of course, but the principle is the same. 
There has been much foolish talk about this conservation 
through academic theories, which are not practicable and 
never will be, and people will wake up to the fact some 
day and commence at the right end to accomplish results 

I will not dwell longer on this subject, but wish to say 
that as far as 1 can see the lumber business will be good 
the coming year, but I am not looking for any special ad 
vance in prices. W. H. Sawyee 
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CANADIAN PULPWOOD 


Heavy Increase in Consumption Shown for 1909 


Manufacture of Wood Pulp Begun 
in British Columbia. 


Canada consumed 622,129 cords of wood during 1909 
in the manufacture of pulp. This is an increase of 139,- 
352 eords, or 28.9 percent, over the pulpwood consump- 
tion for 1908. Of the fifty mills reporting, twenty-five 
are located in Quebec, ten in Ontario, seven in New 
Brunswick, six in Nova Scotia and two in British Colum- 
bia. No reports were received from about ten mills in 
Canada. Quebee is the principal user of pulpwood, hav 
ing consumed 51.4 percent of the total in 1909 and 53 
percent in 1908. Prior to 1909 no pulp was manufactured 
in British Columbia. 

The average value of pulpwood a cord at the mill was 
less in 1909 than in 1908, being $5.57 in 1909 and $6.07 
in 1908. The decrease was common to all provinces ex- 
cept Quebec, where the price was $5.73 in 1908 and $5.84 
in 1909. The greatest decrease was in Ontario, the aver- 
uge price falling $1.51 a eord, from $7.23 in 1908 to 
$5.72 in 1909. Pulpwood was cheapest in 1908 in Nova 
Scotia at $4.07 a cord and highest in British Columbia 
at $7.60 a cord. Over the area where 81.5 percent of the 
wood was consumed, Ontario and Quebec, the average 
price varied only 11 cents a cord, the wood being cheaper 
by that amount in Ontario than in Quebec. The quan- 
tity, total and average value of pulpwood used, and tons 
of pulp produced, by the provinces during 1908 and 1909 
are given in the following tables: 


1908. 


Average 
value 


Tons of 


Cords of pulp pro- 








PROVINCE wood used. Value. per cord, duced. 
EER, died Sa: p w-ekiarn 255,943 $i, 466,521 $5.75 201,450 
ER 6s bie gee 4,714 1, 119,7 7 42 4 108,124 
New Brunswick 5 24 36,71 1 
Nova Scotia ....... b2 16,794 
British Columbia... pate 6 6 eR ead 

Canada 482,777 $2,931,653 $6.07 306,738 
1909. 
(Quebec 319,935 $1,866,700 
IE ns bivnidre e100 187,352 1,070,740 
New Brunswick 88, 450 414,680 4.68 
Nova Scotia ....... 5,076 101,045 4.07 23,996 
British Columbia... “1816 10,006 7.44 644 
eer 622,129 $3,464,080 $5.57 445,408 


Spruce and balsam furnished 99 percent of the wood 
used for pulp, poplar, hemlock, jackpine and unspecified 
wood forming the remainder. Over 516,000 cords of 
spruce were manufactured into pulp in Canada during 
1909, an inerease of 22.7 percent or 95,399 cords over 
that of 1908. The greatest increase in consumption was 
in balsam, of which 73.1 pereent more was used in 1909 
than in 1908. Hemlock was used in the soda process in 
Quebec in 1909, but was not reported for 1909. Jaeckpine 
was used in the mechanical process in Quebee in 1908, 
but its use was not reported for 1909. A small quantity 
of wood of unspecified species was used in the experi- 
mental manufacture of soda pulp in British Columbia. 

Balsam commanded the highest price at the mill for 
both 1908 and 1909—$6.39 and $6.26, respectively. Prices 
paid for all species during 1909 were lower than those 
of 1908, spruce showing the greatest change or a de 
crease of 63 cents. Immense quantities of slabs, edging 
and sawdust are wasted yearly in Canada. In 1908 a 
small quantity of this waste was used for pulp, but no 
such material was reported for 1909. The quantity and 
value of pulpwood by species for 1909 and 1908 are 
shown in the following table: 


1908 1909 
SPECIE Quantity. Value. Quantity. Value. 
Spruce .420,631 $2,541,576 516,030 $2,798,318 
SN. Sige ed.aieiare 57,821 369,915 » «§=69100,005 637,065 
ES oo a, GO 6 1,575 0,162 5,188 40,1385 
DE Licvsoees) «xeeas>  ‘asiewats Tov 3.156 
Jackpine 2,750 ae témee,  emacten 
ree ee eee 116 406 


Total 622,129 

About 61 pereent of the pulpwood manufactured in 
Canada was reduced by mechanical process, 37.2 percent 
by sulphite process and the remainder or 2 pereent. by 
the soda process. Spruce was the chief wood used in 
each process of manufacture. Balsam was used in the 
mechanical and sulphite processes only and found great- 
est favor in the mechanical process. Poplar is not 
adapted for manufacture by the mechanical process, The 
soda process, though expensive, may be used successfully 


52,931,653 $5,464,000 














with more varieties of wood than the other processes. 
Canada exported 280,744 tons of wood pulp in 1909, 
valued at $4,898,842, or about 63 percent of the pulp pro- 
duced. This was 40,939 tons or 17 percent more than 
was exported in 1908, with an increased value of $827,914. 
Mechanical pulp formed 86.1 percent of the total exported 
in 1909 and chemical 13.9 percent. The average value a 
ton of pulp exported in 1909 was $13.97 for mechanical 
and $38.99 for chemical pulp. About 64 percent of ya; 
mechanical pulp and 95 percent of the chemical pulp ex 
ported was shipped to the United States. Local consump- 
tion of pulpwood increased from .35 percent of that pro- 
duced in 1908 to 40.5 percent in 1909. Since 1902 all 
the pulpwood exported raw has gone to the United States. 





COOPERAGE IN 1909. 


Increase in Stave Production — Production and 


Value of Heading and Hoops 
for Three Years. 


WASHINGTON, D. C., Jan, 18. 
cooperage stock production in the 
the calendar year 1909 disclosed 
ments were engaged in the industry, as against 1,151 in 
1908 and 950 in. 1907. The reported output of staves was 
2,029,548,000 pieces, an _increase over 1908 of 30.3 per 
cent, and over 1907 of 72.6 percent. The production of 
heading was 13.2 percent greater than in 1908, and 32.2 
percent greater than in 1907, while there was an increase 
for hoops of 11.7 percent over 1908 and a decrease of 23.4 
percent from 1907. 

This information appears in a preliminary comparative 
report covering 1909, 1908 and 1907, which was trans- 
mitted today to Census Director Durand by Chief Statis 
tician William M. Steuart, under whose supervision it was 
prepared by J. E. Welchel, expert special agent of the 
division of manufactures. In co-operation with the Forest 
Service of the Department of Agriculture, the Bureau of 
the Census annually collects and publishes statistics per 
taining to the group of lumber and timber industries. 

In point of value the output of slack cooperage stock 
during the Jast year in thirty-five states, bei ‘ing similar in 
crease over 1908 of 19.8 per cent and over 1907 of 28.1 
percent. The average value a unit was slightly lower in 
staves, heading, and hoops than in either of the two pre 
ceding years, being $5.68 a thousand staves in 1909 as 
against $5.72 in 1908 and $6.14 in 1907; $43.78 a thou 
sand sets of heading in 1909 and $45.71 and $47.73 in 
1908 and 1907, respectively; and $6.86, $6.91 and $7.17 
thousand hoops in 1909, 1908 and 1907, respectively. 

The manufacture of, slack barrel staves and heading is 
an industry of wide distribution, having been engaged in 
during the last year in thirty-five states, being similar in 
this respect to the industry of lumber manufacture, and 
using as material practically all of the lumber timbers of 
the country. The industry, nevertheless, is in a measure 
localized, the five states, Michigan, Arkansas, Pennsyl- 
vania, Virginia and Missouri, contributing 58.8 percent 
of the staves and heading in 1909, 60.1 percent and 56.5 
per cent, respectively, in 1908, and 56.8 percent and { 
per cent in 1907. 

The manufacture of hoops is confined to a far more 
limited territory than that of slack barrel staves and 
heading, 66.7 percent of the total quantity of hoops man 
ufactured during 1909 having been reported from Ohio, 
Michigan and Indiana and 82.4 percent and 83 percent, 
respectively, reported from these three states in 1908 and 
1907. 

Red gum staves were manufactured in largest quantity 
in all three years, closely followed in 1907 by elm, while 
in 1909 and 1908 pine staves were reported in next largest 
quantity. Among the leading woods, however, the largest 
percentage of increase is shown for beech, the output of 
staves from which wooa was 61.2 percent greater in 1909 
than 1908 and 114 pereent greater than in 1907. The 
relative importance of elm and beech in the totals during 
the last three or four years accentuates the fact that less 
expensive woods are rapidly supplanting those which for 
many years have been drawn upon most heavily for slack 
stave and heading material. This movement is due di 
rectly to the growing scarcity and increasing eost of the 
higher priced woods. 1906 elm staves led all other species 
in the quantity reported; in 1907 the production from 
this wood held second place to red gum, while in 1909 
it ranked fourth, having been passed since 1907 by both 
pine and beech. 

The comparative summary follows: 


The census of slack 
United States during 
that 1,506 establish- 





STAVES. 
—1909 ——-1908 1907 

KIND OF Quantity Quantity Quantity Pine 7 38,759,000 
wooD a r). Value. (number). Value. (number). Value. OS arr 19,269,000 
Red gum...... $2,174,000 = 317,016,000 $1,727,700 = 210,814,000 $1,239,000 Red gum...... 16,911,000 
"aa 1,606,300 239,000 1,343,000 205,878,000 1,063,400 Basswood 13,841,000 
Beech 1,611,600 3,000 1,043,000 125,354,000 790,400 BNE. ox cca ss 3,663,000 
ae 1,688,400 192,882,000 1,381,700 158,440,000 1,192,300 lm oe 6,499,000 
Maple ....... 722.000 124,747,000 750,600 97,319,000 610,000 Cottonwood ... 6,038,000 
Chestnut »2e 412,100 79,633,000 338,000 74,982,000 339,900 ‘rae 5,245,000 
Birch .. 78,897,000 458,400 52,739,000 339,400 21,479,000 135,400 Birch ...... 4,328,000 
Basswood 72,587,000 397,500 6,306,000 85,500 18,640,000 130,500 Tupelo ee 3,296,000 
Spruce 71,869,000 394,300 60,012,000 308,300 76,445,000 392,900 Yellow poplar. . 2,412,000 
RE ala via'e oe o 5 71,705,000 511,400 74,494,000 485,900 70,128,000 557,900 ee St ee 1,963,000 
ae 66,675,000 464,300 53,737,000 344,700 37,871,000 259,900 Spruce 1,853,000 
Cottonwood 58,721,000 348,600 51,062,000 330,000 46,923,000 317,600 Tamarack 1,280,000 
Tamarack 28,832,000 148,200 (*) (*) (*) <=) Hemlock cers ,206,000 
Tupelo 22,500,000 107,300 (*) (*) (*) (* All other...... 3,671,000 
Sycamore ° 17,831,000 93,800 23,454,000 131,300 2,579,000 16,700 ES 
Yellow poplar. 15,410,000 69,900 (*) (*) (*) Totals 140,234,000 

Hemlock ..... 10,376,000 55,300 12,717,000 60,600 16,535,000 88,000 

All other 50,700,000 263,800 67,223,000 293,300 12,590,000 85,700 


Totals 


“(*) Included in “All otber.” 


“2,029,548,000 $11,523,100 1,557,644,000 $8,913,000 1,175,977,000 $7,219,600 





BPI rere 
Mil offer. ..... 


334,477,000 
41,316,000 


Totals "375,793,000 


YELLOW PINE FIGURES 


Heavy Gain in Aggregate Cut and Shipments of 
218 Mills — Record for 1910 with 
Comparisons for 1909. 


The statement of the comparative cut and shipments of 
lumber by 218 mills compiled in the records of the Yel 
low Pine Manufacturers’ Association shows an increase jn 
shipments for the first eleven months of 1910 of 364 ,450,- 
491 feet when compared with those of 1909. 
gain of 10.42 percent. 

Shipments for 1910 aggregated 3,862,286,218 feet, 
against a total for eleven months in 1909 ‘of 3,498 ,835,. 
827 feet. A compilation showing shipments to the va 
rious states and sections follows: 


This is a 


STATES 1909. 1910. 
N. E. states..... 47,384,509 60,922,088 
New York ...... 60,043,715 441 
Penn. & N. 71,673,620 
W. Va. & Ma: 21,430,566 
ES ae 164,903,524 
Indiana 171,004,917 


Michigan 





82,151,079 





0 ee 390,379,721 561, 061 
Tenn. & Ky..... 95,957,828 108" 085,951 
Wisconsin ...... 33, 092, 688 33,359,901 
Minnesota ...... 535 8,929,317 
ON so ala a iare, 01> 60 6270, 233 144, 466,908 
Missouri 298,380,190 320,099,420 
Nebraska ...... 110. 111,241 


OO Fe 
Col. & S. D 
Oklahoma 


205 > 699,2 273 








ae 32,983,376 
N. M. & Ariz *5, 808,677 
SY ss opt be 4s 3,618,834 
Local, into state. 33,000,004 
Local, retail..... 125,445,894 
OT rrr 50,989,045 
Domestic 4,781,735 


Not spee ‘ified . 12,087,704 





Totals 399,564,068 


* Decrease 35,113,677 

New York, Kansas, Colorado, South Dakota, Oklahoma, 
New Mexico ond Arizona are the only destinations to 
which shipments in 1910 were below those of 1909. It is 
somewhat remarkable that Kansas and Oklahoma showed 
decreases of 15,000,000 and 14,000,000 feet respectively. 
New Mexico and Arizona showed a decrease of 5,808,000 
feet. Both Kansas and Oklahoma have been considered 
to have had a good trade this year, and this loss ean not 
he explained readily. 

Illinois, the heaviest consumer of yellow pine, is cred 
ite l with a total of 11.16 percent of all the shipments in 
1909 and 10.32 in 1910.) Texas took 11 percent in 190% 
and 19.81 in 1910. A statement of average monthly eut 
and shipments for all of the mills is given: 


rh ay millcut. Averaye mill shipments. 





September 
October 
November 


1,451,084 
1,476,660 
544,816 


G49, 1 49 
5 


MONTHS 1905 1910. 1909. _ 1910. 
January 1,472,176 1,399,696 
lebruary 1,457,185 1,439,603 
March 1,790,196 1 4 
April 1,749,266 1 
eee 1,734,412 Ry 
June 1,407,089 = 1,630,940 1,5 
July ........... 1,454,049 1,571,055 1 
August ........ 1,545,518 1,740,472 1 

1 1 
Ay 1 
PA 1 





or last year the heaviest production was in March, the 
average for that month being 1,790,196 feet. In April 
and August the production was in excess of 1,740,000 
feet. In 1909 the heaviest production was in March also, 
the average being 1,657,620 feet. Shipments in Mareh, 


1910, reached the high average of 1,872,849 feet. In 
April the shipments averaged 1,822,230 feet. In May 
and August shipments were in excess of 1,700,000 feet. 


For the first eleven months of 1909 the heaviest shipment 
reported was in July, the average being 1,605,777 feet; 
the next heaviest report was for August, the average he 
ing 1,572,917 feet. 

Total production for 1910 was 3,921,390,090 feet, an in- 
crease of 359,050,669 feet over the output in 1909, the 
gain being 10.08 percent. Shipments for eleven months of 
T1909 aggregated 3,861,268,218 feet, or 59,183,872 feet less 
than was produced. During Mé rch and April shipments 


were im excess of production, aggregating about 34,000, 
000 feet for these os months against an accumulation in 
stocks of over 93,000,000 feet during the other nine 
months. Production for the first eleven months of 1910 


was 10.08 percent greater than for the same period in 


1909 and shipments were 10.42 percent greater. 
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NEW FORESTRY BILL. 


Legislative Measure Looking to the Protection of 
Minnesota Forests—Extreme Penalty Clause. 


Gen. C. C. Andrews, forestry commissioner of Minne 
gota, has prepared a new forestry bill for submission to 
the forestry committee of the Minnesota legislature, con 
taining radical revisions in the forestry law of that state. 
The act which the forestry committee is asked to report 
for adoption, by way of preamble, declares the Minne 
gota forests to be worth $100,000,000 and the annual rate 
of increase about $2,000,000. Reference is made to the 
loss of valuable timber and to the fatalities which re 
sulted from the fires in the summer of 1910. 

Provision is made for the maintenance of an advisory 
poard, the duty of which shall be to supervise the adminis 
tration of the office of forestry commissioner and the ex 
penditure of money appropriated for the prevention and 
suppression of fires, this board to consist of the auditor 
and attorney general of the state. The title of the forestry 
commissioner is changed to ‘‘ Forester’? and provision is 
made for the appointment of a technically-trained for 
ester of known executive ability upon the office becoming 
vacant. Provision is made also for the appointment of 
an assistant forester who shall be an honor graduate of 
a forestry school. The forester is given the power of ap 
pointing five wardens, to divide exposed territory into dis 
tricts and appoint rangers or patrols, and for the pay 
ment of the wages of rangers and for other necessary 
expenses appropriation is made of such amount as may 
be necessary, not exceeding $200,000. The forester is 
yiven all the power heretofore vested in the forestry com 
missioner. Payment of fire wardens is to be at the rate 
of 25 cents an hour, but no person may be paid for serv 
ices in suppressing a fire within one mile of his property 
or residence, and no person under 20 years of age may be 
paid for such s¢ rvices. The law provides for the use of 
spark arresters on threshing and other portable engines 
ete. 

A new provision relating to campers makes it the duty 
of any person intending to take a party into the woods 
to notify the recorder of the nearest village or the town 
clerk of his intention, filing a written promise to comply 
with the law in regard to camp fires. For violation of 
this provision a penalty of not less than $50 and costs, or 
more than $100 and costs, or imprisonment in county jail 
not less than thirty or more than sixty days, will be in 
flicted. Every person is prohibited from setting clearing 
fires between May 1 and November 15 without providing 
a continuous firebreak one rod wide between the fire and 
any property adjacent which might be damaged thereby 

It is provided that where an employee sets a fire under 
direction of his employer and it results in damage, each 
shall be held liable to the penalty provided in the act. 

The feature of the bill which is apt to cause the most 
adverse comment is section 13, which is as follows: 

Any person or corporation who, between November 1 and 
April 1, cuts or fells, or causes to be cut or felled, balsam, 
cedar, pine, spruce or tamarack trees for commercial pur 
poses, shall at the time of cutting lop and burn the branches 
by piling them upon a fire. When the cutting is done be 
tween April 1 and November 1, the branches shall be lopped 
at the time of cutting, but the burning shall not be done 
between those dates, but shall be done before the first of 
the following January, and in the manner above prescribed 
Any such branches or slashings left unburned in violation of 
the foregoing provision shall be held to be detrimental to 
the public safety and a public nuisance, and the state shall, 
through any warden, ranger or patrol or other employee, 
under the direction of the forester, go upon the premises 
and burn such slashings, and the expense thereof shall be a 
Hen upon the land on which they are situated, enforced as 
liens for the improvement of real estate are enforced, and 
such expense shall be a prima facie valid claim that may be 
collected from the person or corporation who cut the wood 
or timber from which the slashings were made. Whoever 
cuts or fells, or causes to be cut or felled, for commercial 
purposes, any other kind of trees than above mentioned shall 
at the time of cutting lop the branches. 

Any person or corporation who cuts or fells trees or bushes 
of any kind in clearing land for roadbed or right of way for 
any railroad, highway or trail shall, in the manner and at 
the time as above prescribed, burn the slashings and all 
combustible material except fuel and merchantable timber 

Any person or corporation who cuts or fells trees or bushes 
‘any kind in clearing land for agricultural or pasturag 
purposes, or who in any way clears land, is prohibited from 
setting fire to the slashings, brush, roots or excavated stumps 
or other combustible material on such land and letting the 
oa Fun ; the material must be piled upon a fire, or be piled 

ore being set on fire. 

Any person who shall violate any of the provisions of this 
so se hana be deemed guilty of a misdemeanor, and, on 
$75, tease ae re punshed by a fine of not less than 
ep an $100, or by imprisonment in the county 
Jail not less than sixty days nor more than ninety days 


The next section of the bill provides for the use of 
cae arresters on locomotives operating through tim 
mued Sections, and also requires the maintenance of a fire 
— from May 1. to November 15 along railway rights 
{ ku . . . r 
Way unless relieved of such duty by the forester, and 
- oe event of the failure of any railroad to organize 
yes = such a patrol the forester is authorized to 
9 the work and charge such amount against the railroad 
‘ompany. 

: ia support of the bill General Andrews has presented 
Leo. Cutitled ‘Reasons for Additional Forest Fire 
se 18) ¢ 7 ° . . . 2 
eke ation » in which he sets forth the belief that if the 

a © « . . 

Ben had adopted a slash-burning law the Chisholm and 
ee fires would not have occurred. Regarding the 
attitude of the lumber trade on this question, Genera' 
Andrews says: 

I Se ' 
lestelareen ted evidence to the forestry committee of the last 
partment that under the regulations of the Interior De 
ging jn th the United States, slashings from winter log 
burned ao Minnesota national forest were successfully 
represent; ae time of cutting: but at the earnest request of 

4tives of logging companies, the bill which I had 








prepared was amended to read, ‘Said burning shall be done 
as practicable at a time when it can be done without dan 
ger and before the first day of May next following.” But 
this law has not proved successful, and it is necessary to 
enact a law requiring branches to be eoges from the trees 
and burned at the time of cutting by piling them upon a 
fire, where the logging is between November 1 and April 1 
All laws should be administered with common sense, and 
with a spirit of justice, and it is to be hoped, in view of the 
sad experience we have had, timber producers generally will 
support such a law and give it a fair trial. ‘There must 
be some spirit of sacrifice all around if we are to succeed 
in averting the terrible forest fires that discredit our civili 
zation. 

It is not from distrust of lumbermen that we wish a 
rigorous law, but it is because there should be no chance for 
anyone to evade the law. The proposed law makes a con 
cession to lumbermen in not requiring the burning of hard 
wood slashings, that being more difficult than the burning 
of coniferous slashings. 


Professor Andrews quotes also from a number of au 
thorities in support of his comparison that tops of con 
iferous trees should be cut and burned. The balance of 
the brief is given over to a discussion of fires set by set 
tlers, services of rangers and patrols and territory in 
Which they are required, appropriations, fire wardens and 
prosecutions 


MOUNTAIN FORESTRY. 


Conservation of Southern Timber as It Is Planned by 





Experts—Problem of the Future. 


BurFALO, N. Y., Jan. 16. 3uffulo lumbermen are 
very much interested in the question of forest cou 
servation, though most of them think they are not in 
position to promote very much. ‘Taylor & Crate, for 
instance, who cover large areas in Mississippi, mostly 
in the interest of an oak supply, find the land valuable 
as such and are cultivating several hundred acres of 
cotton. A, Conger Goodyear said the other day that 
the Great Southern Lumber Company, at Bogalusa, La., 
of which he is vice president, would not undertake to 
reforest its denuded tracts, finding the land more valu 
able for farming. 

Manager Hl. S. Janes, of the American lorest Com 
puny, who has a wide experience in lumber operations 
in the South, all the way from the Atlantic coast to 
Arkansas, quite agrees with this view of the case. He 
thinks it never will pay to raise timber on flat lands. 
The place for that is in the mountains. With this 
idea in view he has bought in the mountains of North 
Carolina and Georgia large tracts of mostly hardweod 
timber, which he is perfeetly willing to hold indefi 
nitely. Tle said lately that timber was just as good 
stunding in these days as it was cut down, especially 
if it ig growing fast. 

Mr. Janes makes some remarkable showings in speci 
mens of timber which he has lately brought from that 
territory. A piece of poplar split from a large tree 
shows, by measurement of the annual rings, a growth 
of twenty-five inches in twenty-six years, and a speci 
men Of shortleaf yellow pine shows over an inch 
A specimen of red oak shows fully 
one-half inch growth to the year for some time. Some 
of this timber which Mr. James has bought is im 
mensely tall and straight, being easy to find trees more 
than ninety feet to the flrst limb, especially in sueh 
hardwoods as white ash. 

The idea is to keep this tract going, settling upon it 
a family for about every 2,000 acres, which is to be 
made custodian of the timber with a clearing large 
enough for home crops, a few eattle, and with an eye 
to fires. Cattle can be kept in southern forests in this 
way and still make possible a good growth of young 
timber, as it is found that where a tract is in need of 
small growth it is only necessary to keep the cattle 
out of it five years, by which time the seedlings are 
large enough to resist grazing. As to seeding, nothing 
needs to be done but to let the land alone. It will seed 
itself from the large timber, and do so rapidly. 

The great problem is in regard to fires. Mr. Janes 
finds that two or three things must be looked afte: 
carefully. In the first place, southern residents have 
often favored the burning over of tracts because green 
stuff will start up so seon afterward, not realizing that 
an immense amount of fertilizer and soil producer is 
wasted in that way. Then the hunter is naturally in 
favor of fires because they destroy the leaves and 
small sticks and enable him to steal about through the 
noiselessly. The ordinary brush fire cuts out 
only the small growth, as it will not kill a tree of any 
size, especially if it occurs every year or two, before 
much litter has been allowed to accumulate. 

The destructive fire, though, occurs in dry times, 
when it will eat deep into the soil and not only 
destroy all the fertility, but will upset large trees. 
Mr. Janes agrees that all fires should be prevented at 
whatever cost and when that is done, and the grazing 
is managed properly, forestry in these southern tracts 
will pretty nearly take care of itself. The land in 
mountain districts greatly favors logging. 
There are very steep runs, or small valleys, through 
the forests, down which a log will go in freezing 
weather by gravity. This period of cold weather is 
short, but it occurs every winter and the plan will be 
to cut off a certain tract the timber that will not get 
any better, take it to these runways, just as northern 
lumbermen take their logs upon the ice of the streams, 
ready to be moved as soon as conditions are right. 
This work could be done by the residents of the prop 
erty and with their farming and grazing would give 
them occupation the year around, 

This is in outline the problem of the southern moun 
tain forestry of the future. Mr. Janes is a young man 
and it is to be hoped that he will live to work it out 
thoroughly. 


growth in a year, 
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TO) PREVENT WASTE. 


Process Invented and in Operation to Conserve Ma- 
terial in the Manufacture of Wood Pulp. 





BaNGoR, ME., Jan. 14.—At the mill of the Eastern 
Manufacturing Company, in South Brewer, there has been 
in successful operation upon a large seale for four months 
a process by which is prevented the waste of one-fourth 
of the pulpwood supply—a waste that until recently was 
thought to be unavoidable in the manufacture of wood 
pulp. This process, the invention of Fred W. Ayer, presi- 
dent of the Eastern Manufacturing Company, is likely to 
be in use in every pulp mill in the country within a few 
years. 

It is necessary that every vestige of bark be removed 
before the wood is converted into pulp, for the reason 
that bark is entirely resistant to all the reducing proe- 
esses, and if present even in small quantities carries into 
the paper web fragments called shives which deteriorate 
the paper by discoloration and otherwise. 

Heretofore the bark has been removed by mechanical 
means. Much of it is stripped from the logs by the lum- 
bermen. A large proportion is removed from the wood 
at the paper mill by mechanical cutters or chippers. The 
shape and small size of the tree tops and branches make it 
impossible from an economic point of view to utilize the 
perfectly good pulpwood of which these tops and branches 
are for the most part composed. Again, slabs and edg- 
ings from the lumber mills, being too small for the opera- 
tion of the mechanical bark removers, are wasted, except 
so far as they may be used as fuel. 

Aside from the labor and expense of removing bark by 
the mechanical methods in vogue, the waste by these 
methods of perfectly good wood fiber amounts to nearly, 
if not quite, 25 percent of the whole quantity represented 
by standing timber. A collateral but none the less seri- 
ous condition is presented by the masses of tops, branches 
and bark strips ete. that are left on the ground in the 
timber country to ret and dry. The existence of these 
masses of dried timber are a constant menace to the sur- 
rounding forests, and it is from such sources that many 
of the destructive forest fires take their origin. 

The new process invented by Mr. Ayer, and patented 
December 31, 1910, is an extremely simple one; the 
wood, with the bark attached, is immersed in hot water, 
preferably maintained at a temperature approaching the 
hoiling point, until the wood and bark have become thor 
oughly saturated and the cementitious matter or bark 
glue has become gelatinous or partially liquid. This takes 
from two to four hours, according to the condition of the 
wood before immersion. The wood is then removed from 
the water and carries with it enough water in saturation 
to maintain the bark glue in the loose lubricant gelatinous 
condition for a considerable time, amply sufficient to 
allow for the removal of the bark by gentle mechanical 
treatment. 

Simply tumbling the wood in a rotary drum suffices to 
shake off the bark which, in its saturated condition, ad- 
heres to the wood by suction, This treatment completely 
denudes each piece of wood from its bark covering, and 
the bark strips from knots and other depressions per 
fectly and cleanly, leaving the wood in condition for the 
immediate reduction to pulp. 

The same process is applied to round logs previously 
suwed into convenient lengths, and, if desired, seored 
longitudinally through the bark to facilitate its removal. 
By this means every particle of fiber available for paper 
is saved. The process thus presents a satisfactory con- 
trast over the old method of cutting the bark, which in 
volved the destructive removal of 20 percent of the wood 
fiber. 

The apparatus is simple and inexpensive to install and 
economical to operate, saving as it does in power and 
labor 75 percent ever the old method. By running the 
removed bark through grinders and mixing the ground 
bark with coal the fuel value of the bark is conserved 
and it is estimated that its value at least covers the entire 
cost of operating the bark removing process, 

The new process has been in operation at this mill for 
sufficient time to afford accurate estimate of its value 
The mill is given 25 percent increase of pulp stock, pro- 
vided it cuts only the same amount of lumber and wood 
as heretofore, and this inerease is not offset by any in- 
crease in expenditure, but, as far as can be estimated, 
the reverse is the case. The economy in pulp stock reacts 
to bring economy in operation which places the cost of 
producing the additional material at zero, according to 
careful and conservative estimate. The operators of the 
Kastern Manufacturing Company have stated that if 
they had been possessed of this new process in the last 
ten years they would have saved at least $750,000, 
exclusive of interest. In other words, thousands of acres 
of denuded timber land would now be covered with un 
touched timber, if the process had been known and used. 

Moreover, it is probable that the application of this 
process to pine and the firs of the Pacific coast (which 
have not as yet yielded satisfactorily to paper pulp 
processes) will be effective to render them suitable for 
paper material, 





DISTRICT FORESTER CHANGES POSITION. 
[Special telegram to the AMBRICAN LUMBERMAN, ] 

PORTLAND, ORE., Jan, 17.—C, 8. Chapman, district 
forester of District No. 6, has resigned his position 
with the Forest Service to accept the secretaryship of 
the Oregon Forest Fire Association. He will be sue 
ceeded by George H. Cecil, now associate forester of 
the district. Mr. Chapman’s acceptance of the office 
means that the association work will be made more 
effective throughout the state, with all interests working 
in harmony for the common good. 
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WASHINGTON NEWS. 


FROM THE NATIONAL CAPITAL. 

WASHINGTON, D. C., Jan. 16—In the war on Richard 
A. Ballinger, secretary of the interior, Senator Purcell. 
of North Dakota, who was a member of the special 
committee on the Ballinger-Pinchot investigation, has 
surprised the Senate by presenting a resolution declar- 
ing it the sense of that body that Ballinger has been 
untrue to his trust, unfaithful to the public interest, 
not deserving of public confidence and that he should 
not longer be retained in office. Friends of Ballinger 
believe, however, that the Purcell resolution will not be 
adopted. 

The conservation of forest reserves, as planned by 
Roosevelt and Pinchot, will be tested as to the constitu- 
tionality of the procedure in the Supreme Court. An ap- 
peal from the decision of a lower court has reached the 
highest tribunal. The case arises over the fight of the 
Colorado cattlemen against an injunction to keep them 
from allowing cattle to trespass on the Holy Cross 
forest reserves. 

The Senate this week passed the Lincoln memorial 
bill, which provides for a memorial in the District of 
Columbia, to cost not more than $2,000,000. 

The result of the conference between President Taft 
and the friends of a ship subsidy bore fruit in the 
Senate a few days ago when Mr. Gallinger introduced 


a bill modified to meet the recommendations of Mr. 
Taft. The earlier measure, which is before the Senate 


as unfinished business, has been so pruned that many 
believe the President will win out, and that the House 
will accept the measure favored by him and put it 
through at this session. The new subsidy bill eliminates 
all transpacific lines, and is intended only to establish 
tin ocean mail service on routes to South America south 
of the equator. The total expenditures under the bill 
in any one year are limited to $4,000,000. 

The more important committees of the Senate will be 
overhauled after March 4 to an extent that is certain to 
have a remarkable effect on legislation. Take the case 
of the finance committee: Senator Aldrich will retire as 
chairman, and Senator Burrows, Hale and Flint will 
drop out of the republican membership of the commit- 
tee. Penrose will be entitled to chairmanship on the 
score of seniority; room will exist on the committee for 
four new men, and the insurgents will insist on their 
share of representation, Depew, Piles and Warner will 
drop out of the judiciary committee, as they will retire 
from the Senate March 4. This will result in adding 
some of the newer and more progressive senators to 
that important committee. From three to five vacancies 
will exist on the republican side of nearly every large 
committee of the Senate. 

President Taft has been sounding members of the 
Senate on the ratification of the reciprocity arrange 
ment with Canada. As a result the leaders have given 
him favorable assurances. Similar assurances have been 
given him by the leaders of the Canadian parliament. 

Two tilts on committee rules in the House marked 
the week’s progress under Speaker Cannon’s regime. 
Mirst the Democrats reversed their stand of last spring 
anid seeond, under scourging from western papers and 
underground jolts from home, some of the erring ones 
got in line and, with the help of the insurgents, again 
scored one on Speaker Cannon. 

The matter of direct election of United States sen- 
ators by the people has been launched in the Senate in 
a resolution introduced by Senator Borah, of Idaho. 
It is expected the matter will be fought out and come 
to a vote not later than January 24. 

In an address at the Traffic Club smoker, this week, 
W. W. Finley, president of the Southern Railway, said: 

The only just method of determining the reasonableness 
of transportation charges is to measure them by the service 
rendered. Neither capitalization nor cost of construction 
can have any controlling bearing on the fixing of any 
specific rate. Whatever remains to the railways as the net 
result of thelr cperation, is the property of their owners. 
Participation in politics by railways is no longer justified 
by conditions, and is no longer approved by public senti- 
ment. Capital will not seek investment in any business the 


returns from which are not equal to the returns that may 
be expected in investments from other enterprises. 





ATTORNEYS ARGUE IN ADVANCE RATE CASES. 
WASHINGTON, D. C., Jan, 18.—Attorney Frank Lyon, 


counsel for the Interstate Commerce Commission, began 
Monday morning before the whole commission his argu- 
ment in the advance rate eases. Mr. Lyon followed some- 
what the lines pursued in the Official Classification case, 
though he brought out some new points connected directly 
with the rates on all freight moving into and out of ter- 
ritory embraced in Wisconsin, Minnesota, Iowa, Missouri, 
North Dakota, South Dakota, Nebraska, Kansas and 
Minnesota, known as the Western Trunk Line, Trans- 
Missouri and Illinois Freight Committee territories. Mr. 
Lyon declared that rates in the western territory have 
been advanced in far greater ratio than have those east 
of Chicago. 

Burton Hanson, counsel for the Chicago, Milwaukee & 
St. Paul, followed Mr, Lyon, basing his remarks on tbree 
points: First—What is a fair margin of profit? Seec- 
ond—What is a fair return on value? and third—Are the 
railroads receiving a fair return on that value? Mr. Han 
son declared that during the last hundred years courts 
have held that existing or originating stockholders have 
the right to buy new stock issued by the same company at 
par. This statement was advanced in opposition to the 
contention of the Llnois Manufacturers’ Association 
with respect to the issue of stock by the Chicago, Mil- 
waukee & St. Paul for the Puget Sound extension of that 
road. 

Edward M. the North 


Hyzer, general counsel for 


Western line, took issue with the counsel for the com- 
mission as to what constitutes a fair return. He in- 
sisted that the commission is bound to recognize the 
constitutional protection for a fair return on the rea- 
sonable value of railroad property, that being a funda- 
mental point of law. He took the position that the 
increased cost of living involves necessarily an increased 
cost of transportation. There is, he said, a constantly 
increasing demand for improved transportation facilities, 
and while carriers are at the mercy of the commission, 
Congress has not thus far made the commission a board 
of appraisers, even though it has been such in fact. 
The commission, he said, today is the most powerful 
tribunal in the land. 

The value of service, Mr. Hyzer said, does not conflict 
with governmental regulation. In determining the rea- 
sonableness of a rate the commission must look at the 
situation from the standpoint of railroad managers. The 
Supreme Court looks on the commission as an expert 
body on railroad legislation. The commission, he said, 
is more than that. It must not be circumscribed by 
railroad considerations; it represents the full police 
power of the government and practically the legislative 
power of the United States over transportation. The 
commission has practically taken charge of the trans- 
portation business of the country. In administrating 
that business it must consider what are the interests of 
commerce, what commerce demands and where lies the 
welfare of commerce, because commerce is the life of 
the industrial and economical structure. The commis 
sion, he said, could not look at the rates apart from 
commerce as a whole, for transportation is simply an 
element of commerce, and railroads should be looked upon 
merely as a part of the machinery of commerce, abso- 
lutely vital to it. When the commission so considers 
the situation it will have a more definite comprehension 
of the reasonableness of rates. In determining the 
question at issue, Mr. Hyzer said that the commission 
should look beyond the mere settlement of the financial 
question involved, as that question would take care of 
itself. 

On being asked by Commissioner Prouty on what 
ground le would advance the rates, Mr. Hyzer said it 
would be on the grounds of inereased wages, increased 
cost of fuel and other clements that are sure to enter 
into the question, He declared that while the railroads 
may be able to meet the inereased wages, they are now 
beginning to feel the danger of repression that must 
follow an order of the commission holding that it would 
not permit any enlargement of revenue to meet increased 
expenses. Such an order would further repress any 
development in betterments and improvements, which 
would be a great evil, because oue of the most important 
things in the country is the extension and development 
of transportation facilities. 

W. H. Horton, of the Illinois Central, held to the de- 
cision laid down by Judge Cooley early in the commis- 
sion’s history, namely, that the jurisdiction of the com- 
mission is to declare that a scale of rates shall not be 
extortionate. If the railroads have shown that the 
proposed rates are not extortionate, there is nothing 
more to be proved, he said. 


Tuesday’s Hearing. 


The first speaker at the Tuesday session was W. F. 
Dickinson, counsel for the Rock Island system. He 
based his arguments on the following three points: First, 
that if the road is to continue to perform its duties as 
a common carrier and develop its facilities to keep 
pace with the public demand, a greater revenue is im- 
perative. The revenue received by his road he declared 
to be much below a reasonable return on its value and 
that return is growing smaller. The proposed rates, he 
insisted, are in themselves reasonable. Wages and coal 
have been two of the most important items of increased 
cost. The hours of service law, equipment laws, the re- 
placing of wooden cars with steel cars and additional 
cost in the future to maintain steel ears, heavier equip- 
ment, heavier ballast upon road beds, a greater main- 
tenance account and the installing and operating of auto- 
matic block signal systems have greatly increased the 
cost of condueting railroad business. 

Referring to the saving alleged to be possible through 
the preservative treatment of railroad ties, Mr, Dickin- 
son deelared that no one at this time is able to show 
substantial proof that the treated tie will give greater 
service than the untreated tie. The lack of knowledge 
on this point adds another element to the cost of main- 
tenance, as about 75 percent of the ties now used by his 
road are treated, at a cost of from 28.to 30 cents above 
that of the untreated tie. 

On being asked by Chairman Clements what had in- 
creased the interest charge during the last nine years 
about six million dollars, Mr. Dickinson said that one 
important element is the extension of mileage and the 
further fact that his road has never been able to make 
its improvements out of capital, but has issued about 
two million dollars’ worth of bonds annually. 

Gardner Lathrop, in speaking for the Santa Fe sys- 
tem, said that there was not only need for greater rail- 
road service in the territory affected, but money was 
needed for additional tracks and for new construction 
into extensive areas at present without railroad facilities. 
These new enterprises can not be expected to pay divi- 
dends at once, or for several years, and a surplus is 
necessary to meet dividends and to build up the busi- 
ness. There is need, also, for greater expenditure to 
make service safer. Many lines in the country are as 
yet without block signals, which are recognized on all 
sides as a material aid to safety. There is an increasing 


demand for faster freight service, while at present it 
is well known that the railroads are unable, with their 
present equipment, to move more traffic satisfactorily, 
To give this improved service will require the building 
of ‘a second, a third and sometimes a fourth track, 
because at present the railroads of the United States are 
substantially single track lines. 

The question at issue, Mr. Lathrop said, is of a 
judicial character, and this is the first instance in which 
the commission has been called upon to exercise its new 
power of supervision. The proposed increase of rates, 
he said, should not be denied unless, under all the eyi- 
dence, it appears to be so unjust and unreasonable as to 
be extortionate. The new power granted the commis- 
sion should be exercised upon the broadest lines of busi- 
ness and public policy, with an eye single not to the 
railroad alone, to the shippers alone, or to both, but to 
every interest, to the welfare and progress of the nation, 


Would Not Limit Time Rates Remain in Effect? 


Commissioner Lane asked this question : ** Suppose 
we approve your rates, should we put in an order af- 
firming these rates for the next two years?’’ 

Mr. Lathrop replied that there might be some doubt 
on that question, but his own opinion was that if the 
propriety of rates is approved by the commission, it 
should simply vacate its order to suspend, allowing the 
proposed rates to go into effect immediately, leaving the 
matter of time open to be determined later. 

Louis Brandeis, counsel for the eastern shippers, fol 
lowed Mr. Lathrop, and in his argument pursued lines 
slightly different from those followed in the eastern 
sases. Among the points emphasized by Mr. Brandeis 
were the unjust and unnecessary burdens to which rail- 
roads are subjected by the trust combines with which 
they deal, referring especially to the steel company 
and the Standard Oil Company and others dealing in sup 
plies which the railroads are required to use. 

George W. Seever, counsel for the Iowa Central and 
the Minneapolis & St. Louis railroads, followed Mr. 
srandeis. At the outset Mr. Seever declared that his 
two railroads had never been able to pay a dividend 
nor to pay any returns on their investments. On being 
asked to suggest a solution of the matter, he said that 
the only way he could see is so to adjust rates in the 
territory that each of the carriers serving the public 
will receive a like compensation. Such an adjustment 
night increase the earnings and dividend rates upon the 
stronger lines, but ultimately it would result in ex 
tending the smaller lines over a greater territory. 

Chester M. Dawes, counsel for the Burlington, declared 
that in recent years his railroad had not earned any- 
thing like a just’ and reasonable return upon the value 
of its property. He insisted that the railroad had a right 
to earn such reasonable return, although its ability to 
do so is an entirely different matter. Asked by Com 
missioner Prouty what determines the reasonableness 
of a rate, he said: ‘‘We can put rates as high as may 
be until they become unreasonable to the shippers.’’ 

W. H. Morrissey appeared in the interest of a large 
number of employees of the Union Pacific, Santa Fe, 
Baltimore & Ohio Southwestern and the Atlantic Coast 
Line, approximately 185,000 persons. In addition to 
which he had petitions from 60,000 other employees, 
making an aggregate of 245,000. He spoke also for T. 
J. Dolan, of the Steam Shovel and Bridge men engaged 
in railroad construction. He wanted the matter of rail 
road rates wholly removed from politics and he said 
that if people insisted upon better railroad service they 
should be willing to pay for it. 

Walker D, Hines, speaking for the carriers, said that 
the theories of the shippers would render advances m 
rates impracticable. In this country there always has 
been a certain amount of flexibility in rates. ‘The com- 
mission always has been in a position to look at the 
situation in a broad way and to act in accordance with 
the publie interest. There is no indication, he said, that 
in the provision of the act of 1910 it was intended to 
impose upon the commission an obligation to look at 
this situation in any other manner. It can not be in 
ferred from the language of the act that there are 
provisions for decreasing rates and none for increasing. 
He said that in fixing its rates the railroad considered 
the situation as any busines man would consider it. It 
was necessary, therefore, that the commission itself 
should look at the matter in the same way. Mr. Hines 
insisted that a rate does not violate the statute merely 
because it produces more revenue than a fair return 
on the property, which would be the effect ot establish- 
ing what must be the maximum and legal rates. It 
might go below, but could not go beyond. It has been 
the policy heretofore to establish a minimum below 
which rates must not go. He declared that if it were 
possible to give figures for comparison, they would show 


that industrial plants under good management pay @ Te 
turn far in excess of 6 percent, which in thy are 
has been referred to as the maximum return that shoul 


be allowed the carriers. 


NEW COMMISSION CHAIRMAN 
WASHINGTON, D. C., Jan. 16.—The election « 


ft Judson 


C. Clements as chairman of the Interstate («ommerce 
Commission is considered as being of th« yhest te 
portance, not only to the transportation comp): - he 
the shippers, but also to the public generally, Tlic cha . 
man exerts a powerful influence over the 0} ne 
the commission, and what is equally as impo ye 
he is ex-officio one of the mediators under a 


act, which provides a means for the adjust 
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troversies that may arise between common carriers and 
their employees. The commissioner of labor is the other 
mediator. 

Mr. Clements is a democrat and the senior member of 
the commission which, as at present constituted, is com- 
posed of four republicans and three democrats. The 
judge is a native of Georgia and was appointed to the 
commission by the late Grover Cleveland in March, 1893, 
and he has since received three reappointments. In addi- 
tion to his service on the commission he was a member 
of the Georgia legislature from 1871 to 1880, during 
which time he was largely instrumental in the creation 
of the Railroad Commission of Georgia. From 1880 to 
1890 he was a representative from Georgia to Congress, 
from which he withdrew in the latter year because of his 
opposition to the theory of the government ownership of 
railroads, a theory which was at that time advocated by 
many of the voters in his district. 

Judge Clements is regarded as one of the conservative 
members of the commission, although for many years he 
has advocated vigorously in public speeches and before 
Congress the adequate supervision and control by the 
government of common earriers. This, however, does not 
mean that he favors any radical measures, indeed it 
would seem to be impossible for one to know the judge 
and think that he would favor anything in the way of 
legislation that was not perfectly safe and sane. His 
efforts have been directed, as shown by his decision, to 
the protection of the stockholders, investors and the 
publie against practices declared to be both legally and 
morally evil. And in this connection it might be of 
interest to note that no decision of his ever has been 
reversed on its substantial merits by the Supreme Court, 
and that he has been as insistent for fair dealing for the 
carriers as for the shippers. He is regarded as the con- 
servator-of justice and peace in the commerce and indus- 
try of the country. 


RECENT DECISIONS OF INTERSTATE COM- 
MERCE COMMISSION. 
WASHINGTON, D. C., Jan. 16.—The following decisions 
have been made publie by the Interstate Commerce Com 
mission during the week: 


In the complaint of William K. Noble vs. Baltimore & 
Ohio Railroad Company et al. Held: That the tariff of the 
defendants should have provided that when a car of the 
capacity ordered by the shipper could not be promptly fur- 
nished and a car of a different capacity was furnished for 
the purpose of transporting:a shipment of coiled elm hoops 
from Creston, Ohio, to Windsor Shades, Va., such a car 
might be used upon the basis of the minimum fixed for the 
ear which was ordered. Such a rule should be established 
by the defendants for the future. Reparation was awarded 
because of the failure of the defendants to establish and 
apply the above rule. 

William K. Noble, manufacturer of slack cooperage stock, 
Fort Wayne, Ind., against the Grand Trunk Western Rail- 
road Company et al., covering a rate of 26 cents a hundred 
pounds from Mount Clemens, Mich., to Ripplemead, Va., on 
one carload of coiled elm hoops. Subsequent to the com- 
plaint a specific rate of 25 cents was established between 
Mount Clemens and Norfolk. Reparation was asked for on 
a rate of 21144 cents, but it was held that as the latter 
tariffs could not be used until the commission’s tariff rules 
had been complied with there is no basis for an order of 
reparation. Such order should be made upon affirmative 
evidence that the rate complained of is unreasonable or 
unjustly discriminatory, and Commissioner Prouty holds 
that there is no such proof in the present case. 

Frank W. Burton, lumber dealer, Buffalo, N. Y., against 
the Unadilla Valley Railway Company et al., asking for the 
establishment of a through route and a joint rate on lum- 
ber from West Edmeston, N. Y., to New Britain, Conn.; 
present rate being a combination of locals amounting to 
17% cents The commission is of the opinion that there 
is no satisfactory through rate or route in force for such 
carload shipments, and that a joint through route and rate 
hetween the points named should be established ; it is ordered 
that the road shall cease charging the prevailing rate after 
Mareh 15, 1911, and on or before .that date they must 
establish a joint through rate to be kept in effect for not 
less than two years. ‘The rate over that route shall not 
exceed 16 cents a hundred pounds on carload shipments ot 
lumber from West Edmeston to New Britain, and it may put 
into effect a rate of 13 cents between New Berlin, N. Y., 
and New Britain on lumber in carloads from West Edmeston 


ESTABLISHMENT OF TARIFF COMMISSION 
STILL AN UNCERTAINTY. 

WAsHINGTON, D. C., Jan. 16.—While it seemed, early 
in last week, that there was a good prospect for Congress 
passing either the Longworth bill or some other measure 
looking to the establishment of a tariff commission, and 
the delegates to the convention held in this city last 
week went home with that idea firmly fixed, it now ap 
pears that there will be difficulty encountered by reason 
of opposition on the part of the democrats to the pas 
Sage of any legislation of this nature, and that the 
most that can be looked for is that they will consent to 
4m appropriation of $500,000 for the continuance of 
the work of the tariff board, although the President has 
not given up the idea of having the measure passed, and 
it ay be that he will again bring to bear the persuasive 
measures he has used with success on various occasions. 

The general sentiment expressed throughout the con 
vention just closed is that it will be beneficial for every 
one ,and especially so for all business interests, if the 
commission could be established at an early date. 


PENDING LEGISLATION AT WASHINGTON. 


ti By Senator Nelson: A bill to authorize the sale of burnt 
Imber, either by public auction or sealed bids, on the lands 





ay United States forest reserves that may have been 
paneer killed or damaged by forest fires prior to December 
, 1910; timber on such land within the exterior boundaries 


= the national forests to be disposed of under joint regu- 
Se me ‘o be prescribed by the secretaries of agriculture and 
ti interior, and all monies received from such sales to be 
ined into the treasury for the “burnt timber fund.” 
of jrcretary Flint: For the establishment of a bureau 
DB se lonal parks, to be under the Department of the In 
erlor; to assume control of all national parks and 
reservations 
By lepresentative Burke: ‘To amend the Indian treaty 
rere obriation bill by providing that the lands classified and 
be _ as timber lands on the Blackfeet reservation shall 
E Nggehey from sale or entry and held as Indian timbe! 
on Indi ubject to all general laws relative to tribal lands 
an reservations, until further action by Congress 
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The secretary.of the Sueagury approves the recommenda- 
tion of the secretary of agriculture that there shall be an 
appropriation of $15,000 for the payment of all necessary 
expenses involved in the burial of the seventy-nine men who 
were killed fighting fires while in the employ of the Depart- 
ment of Agriculture during the last year, and for the relief 
of their dependent relatives. 


FORESTRY REPORT. 


Effective Work of New York State Fire Fighters 
—Recommendation Regarding Top-Lop- 
ping Law—Other Matters. 





ALBANY, N. Y., Jan. 16.—During the year 277 fires 
were reported to the commission, but only five of them 
burned over any large area. The effective work of the 
organization and the improvement secured by the enact- 
ment of the fire patrol law showed during the last year 
under the conditions of the drouth which prevailed gen 
erally throughout the state. 


The number of observation stations maintained for lookout 
for forest fires has been increased from nine to twenty and 
from these stations 169 fires were observed the last season. 
The railroads operating in the Adirondacks have codperated 
with the forest commission and thorough clearing of the 
rights of way of the various lines has been secured and 
the fire danger from this source has been removed by the 
operation of oil-burning locomotives on the more important 
lines in that section. 

The superintendent of forests recommends that some 
change in the top-lopping law be enacted in order to give 
the commissioner some discretion in regard to these mat- 
ters. The law specifically requires that the branches shall 
be lopped at the time the trees are felled, while in some 
cases this is an unnecessary hardship which could be re- 
lieved, provided this discretionary power was given. 

New York is about the only state that gathers statistics 
of forest products. The quantity of material cut during 
the year at the various mills is as follows: 


TIMBER Feet, B. M. 


PRES. ccccccocesvescecvsetsoees 126,846,000 
Pc swsidenc audad soebebeneee 1,685 162,783,500 
ID «i-v-cin new @ #48 Oe ene eee weed 1,266 104,658,500 
RN « o Kaiwd, 0. 4.65-0 28 6000S 54,48 OS 1,271 75,023,500 
EE 6a sara 6,43 aah aude Mae 670 31,990,000 
DEE. Ginn n cbadas sae eae cee we ° 939 42,334,500 
PCT ere ee err rer eT Tee 1,423 36,058,000 
rrr rr re re Ter ree 765 16,280,000 
BE Hikes diwbnensa whan ecge saan 911 12,747 
Pre rer rT reer re err 1,014 36,520,500 
CE ns. es ee accbswauea'ed babe 672 18,889,000 
POND vo renerdvcescavs cboueneees 256 2,351,000 
Perr TC er tore 220 1,426,500 
>. PPT eryrerr ry Trey Tey 343 3,327,000 


The consumption of pulpwood was 884,108 cords, of which 
$15,651 are from wood grown within this state. 

The reforesting work has greatly increased within the year 
and 1,700,000 trees were sold to private land owners for this 
purpose, while the demand was over 500,000 but greater, The 
nurseries operated by the commission have been largely in- 
creased until now there are about 12,000,000 trees in the 
five nurseries which will be available for distribution in the 
next two or three years. The larger number of trees are 
planted by the lumber and paper companies for future sup- 
ply, but the greatest number of planters consist of farmers 
and other small land owners throughout the state. 

The people of the state are fast realizing the importance 
of better management of forests and the report states that 
the office is in constant receipt of requests for information 
from land owners in regard to this matter; and the im- 
portance of the subject has accentuated the necessity for 
forest surveys and the study of forest growth. A large 
amount of educational work has been done through lectures 
and publications. 

The forest preserve has been increased until now the 
state owns 1,643,000 acres. These holdings are scattered in 
various sized parcels throughout sixteen forest counties and 
the outside boundaries of these parcels aggregate 9,140 lines 
of lines. In the report various facts in regard to the lot 
lines and conditions of the state’s property are fully set 


forth and the necessity for careful surveys of state lines 
is most strikingly stated. 
BOAO ere" 
AS IT WERE! 
Amusing Statistical War in Prospect— Cincinnati 


Takes Up Gauntlet Cast Down 
by Memphis. 


CINCINNATI, Onlo, Jan. 16.—Figuratively speaking, 11 
looks like there might be something coming off in Mem 
phis. For years Cincinnati has been amusing itself by 
claiming to be the greatest hardwood center of the 
world, and no one has even thought it worth while to 
dispute the claim; as a consequence it probably has 
been allowed by default. But things could not always 
vo along smoothly without the green-eyed monster being 
aroused from his slumbers, and alas and alack! it 
has at last come to pass that a gallant knight from the 
great metropolis of Mémphis has entered the lists, 
threw down the gauntlet and challenged the goodly 
bueg of Cincinnati to defend its claim. 

That this feeling of jealousy has long been slumber 
ing within the bosom of the gallant Memphian is very 
evident from the fact that he arose from his slumbers 
at the unseemly hour of 3:50 a. m. to hurl forth his 
defi. Or probably he had missed the ‘‘night owl’’ 
while consulting some Delphian oracle. But read his 
bold defi by ‘‘night lettergram’’ and the carefully 
worded reply of the diplomatic Walker. It is sin 
cerely to be hoped that this serious matter will not 
have to be referred to The Hague tribunal for peaceful 
solution. Now, gallant knights of the pen and pencil, 
get out your jackknives and get sharp points on your 
weapons. 2 P 

The following ‘‘night lettergram’’ was received from 
J. E. Stark, president of the Memphis Lumbermen’s 
Club, by President Cliff S. Walker, of the Lumbermen’s 
Club of Cincinnati: 

Memphis is undoubtedly the center of the hardwood pro- 
duction of the United States, if not of the world, is the 
statement of the chief of the United States soeeutey depart- 


ment. Upon the truth of this statement Memphis chal- 
lenges Cincinnati and the world Accurate statistics show 


that Memphis handles nearly 800,000,000 feet of hard woods 
each year, and has the greatest hardwood forests of the 


world tributary to her. As a place for assembling and dis- 
tributing hardwood products this city has no equal. Do you 
accept this challenge? J. E. Svar, 


President Lumbermen’s Club. 
Memphis, Tenn., 3:50 a. m., Jan. 6, 1911. 


Upon receiving this disturbing message, President 
Cliff S. Walker, after long and careful study, sum 
moned his faithful typewriter and issued the following 
reply: 

CINCINNATI, OHIO, Jan. 7, 1911. 
J. A. STarK, 
President Lumbermen’s Club, Memphis, Tenn. 

Dear Sir: Your night lettergram of the 6th inst. reached 
my office this morning, and I shall take much pleasure in 
presenting it at the next meeting of the Lumbermen'’s Club 
of Cincinnati, for such action as the members deem proper. 
As that meeting will not be held until the first Monday in 
February, I suggest that you put your statement in just 
such shape that we may understand your claim distinctly. 
That is, do you claim that your wholesale lumber merchants 
and manufacturers actually sold through the Memphis mar- 
kets 800,000,000 feet, or is your claim that this amount was 
bought and sold by your merchants and manufacturers, or 
do you claim that the railroads centering in Memphis deliv- 
ered that many feet to the Memphis market, or delivered that 
many feet and hauled out that many feet, or do you claim 
that amount of lumber was handled solely and entirely by 
Memphis capital? 

No doubt the chief of the United States forestry depart- 
ment is correct in his statement that Memphis is undoubt- 
edly the center of hardwood production in the United 
States, but this statement would almost apply to Hopefield, 
Ark., and cuts no figure in the amount of lumber controlled 
by_the wholesalers and manufacturers of Memphis. 

While the general knowledge of the situation convinces 
me that the wholesalers and manufacturers of Cincinnati 
do with their own capital handle a greater amount of hard- 
wood lumber than is the case with any other city in the 
United States or the world, that fact is of very litlte interest 
to me, for it is the net results that I think of any value on 
which to waste time. 

Many years’ experience with statistics have left me with 
very slight respect for them, because of their general unrelia- 
bility, and the challenge you issue to the Lumbermen’s Club 
of Cincinnati, if accepted, will, in my mind, involve a great 
amount of needless figures, waste of time and mean no 
monetary gain. Personally I am in the lumber business for 
financial reasons only. I presume that may be a mere 
eccentricity on my part. Pardon this digression in giving 
my personal opinion, and let me assure you that any corre- 
spondence from your club on business, pleasure or baseball 
+ be gratifying to all of us, and recelve courteous atten- 
tion. 

Trusting before the meeting of our club we will receive 
further communication, stating specifically what figures we 
are to cover, and how they are to be ascertained, I am, 

Very truly, Curr 8. WALKER,, 
President Lumbermen’s Club of Cincinnati 


RAILROAD ACTIVITY. 


Intervention Petition in Tapline Case—Tapping Un- 
developed Texas Territory—Proposed 
Merger Would Benefit Shippers. 








[Special telegram to the AMERICAN LUMBERMAN, ] 

Sr. Louis, Mo., Jan, 17.—The Arkansas railroad com- 
mission has filed with the Interstate Commerce Commis- 
sion an intervention petition in the tapline case, pray- 
ing for a continuance of the present division system, 


— PPP 


NEW TEXAS EXTENSION. 


QuANAH, Tex., Jan. 14.—It is learned that the Quanah, 
Aeme & Pacific railroad is a Friseo project, and that 
financial arrangements are in progress for the extension 
of that line from its present terminus at Paducah, Tex., 
to El Paso, about 350 miles. It is stated authoritatively 
that if there is no legislation inimical to railroad invest 
ments enacted at the coming session of the legislature the 
construction of the extension of this road will be started 
the early part of the present year, and that it will be 
rushed to completion. The survey for the line was fin- 
ished several months ago. It runs through the southeast 
corner of New Mexico about one hundred miles. It 
traverses a big scope of territory in Texas and New 
Mexico that at present is entirely without railway trans- 
portation facilities. The new road will connect with the 
branch line of the Frisco from this point to Sapulpa, 
Okla. The extension of the road to El Paso will afford a 
new and direct route between St. Louis, Kansas City and 
intermediate points and El Paso and far western points. 


eee 


LOGGING ROAD INCORPORATION, 
MONTGOMERY, ALA., Jan. 14.—-The incorporation of the 
Manistee & Repton Railroad Company, of Monroe county, 
of which the United Immber Company, Incorporated, is 
one of the incoporators, has been reported to the secretary 
of state. The proposed road will be used largely to de- 
velop virgin timber land in Monroe and adjacent counties. 


eee ed 


COMMISSION HEARING ON MERGER. 

AustTIN, Tex., Jan. 16.—The Railroad Commission of 
Texas will hold a public hearing February 14 on the 
proposition to require the Missouri, Kansas & Texas and 
the Texas Central railroads to be considered and treated 
as under the same management and control in the applica- 
tion of all freight rates prescribed or approved by the 
commission. If the proposition meets with the approval 
of the commission after a hearing on the subject it will 
mean that single-line rates will be applied between 
points on the two roads instead of double-line rates as at 
present. While this will be of benefit to the shippers. it 
will mean a curtailment of revenue of the two roads 
without giving them any advantages in return. The com- 
mission already has gone on record as opposed to the 
plan of the Missouri, Kansas & Texas to take over and 
operate the Texas Central under lease contract, but it 
now shows a disposition to recognize officially that the 
two roads are owned and controlled by the same interest 
by forcing them to adopt single-line rates 


ape 
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“A SQUARE DEAL—NO MORE, NO LESS.” 


Associated effort in any line of commercial activity 
brings results that benefit not only those codperating to 
secure them but to every onc 
else engaged in the same 
trade. No more cleancut 
demonstration of this fact 
can be found than in the his 
tory of the organization of 
the Pittsburg Wholesale 
Lumber Dealers’ Associa 
tion. 

A dozen cr more years ago 
there existed among the 
members of the lumber trade 
in Pittsburg a feeling of 
distrust and, not infrequently, personal animosity, 
brought about by a lack of knowledge and acquaintance 
among the lumber dealers. It was no worse, it is true, 
in the lumber trade than any other unorganized and 
unassociated business, but that it was distressing and a 
reflection on the good sense and judgment of the men, 
who made up the force for good and for success in that 
imdustry, became apparent when a group of earnest and 
farseeing and broadminded members of the Pittsburg 
lumber trade gathered together in a room in the Hotel 
Lincoln, in that city, and determined that it was time 
to make a change in the prevailing business methods; to 
abandon that personal jealousy and distrast of competi- 
tors; to introduce a form of business ethics into the lum- 
ber trading that would lift it above the standard it was 
living in. This group decided to begin individually and 
collectively a business life on a new basis on an organ- 
ized, kindly ani broadminded foundation, in keeping with 
the real personal character of those who become strong 
and forceful through their own ability. Then and there 
was instituted the Pittsburg Wholesale Lumber Dealers’ 
Association, by the act of each member attaching his 
name and signature to an agreement to carry out the 
purpose of such an organization. 

Since that day in the history of the Pittsburg lumber 
trade there has grown up from that agreement one of the 
foremost lumber trade associations in the country, with 
an influence that has been felt in a marked manner 
throughout the commercial field, and which has attracted 
the attention and commanded the respect from the busi 
ness interests in general. Since the association was 
founded, eleven years ago, five of the original eighteen 
members who were the founders of the organization have 
disappeared from the membership roll, through the retire- 
ment of the concerns from business or through dissolution 
of partnership, or through death, and twelve other mem- 
bers have been added, making today a total membership 
of twenty-five of the leading lumber manufacturing and 
wholesale concerns of Pittsburg, who are supporting the 
standards set by the original organization and finding 
themselves better off financially and socially as a result 
of the association. 





The Membership. 


It ig sue that among the original eighteen members 
of the association there were some with misgivings and 
doubt as to the wisdom of this movement—a few were 
actually frightened and some were skeptical; but today, 
after these eleven years of experience, ripened by the 
maturer thought and development of the milk of human 
kindness—which, after all, is the foundation for all 
human intercourse, commercial or social—those misgiv 
ings have been changed to frank admiration and honest 
appreciation of what this movement has done, and it 
would be a difficult matter to induce any one of the 
members to withdraw voluntarily from the band of men 
who stand for honesty, courage and ‘‘A Square Deal 
No More No Less’’ in all relations between the mem 
bers of the lumber trade. 

Once a week, usually Tuesday noon, the members of 
the association gather in a commodious room in the 
Union Club, a downtown institution, and over the lunch 
table as friendly competitors discuss business conditions, 
credits, railroad rates, production and consumption of 
lumber, and return to their respective offices broadened 
in mind and heart, informed and enthused for the bat 
tles which all must meet and contests which all must 
win to contimie their march onward and upward. 

While the work of this association of lumbermen is 
confined only to the actual trade matters of that indus- 
try, the intermingling of the members indirectly has done 
much to bring to the fore the greater manhood and big- 
ger heart within each member and today there is an 
indelible imprint upon almost every public movement in 
the community, of the names of strong, fearless men, 
who are known far and wide as lumbermen. 

Not only movements for the betterment of trade but 
for betterment of the community and humanity. Never 
before in the history of Pittsburg have the members of 
this trade appeared so conspicuously in activities that 
has brought them good will, respect and admiration of 
their fellow men as during the last ten years, and the 
cause is not hard to trace. 


Birth of the Association. 

It was in the fall of 1899 that the organization of the 
Pittsburg Wholesale Lumber Dealers’ Association was per 
fected. Perhaps, to be explicit, it should be said that it 
was then born—the perfection came later. The constitu 
tion and bylaws has had many changes and it grew as the 
experience of the members grew. Developments made 
each better and developments made the members bet- 
ter business men as they developed the association. 

F. F. Nieola, D. L. Gillespie, J. M. Hastings, F. Rk. 
Babeock, W. E. Terhune and others, who today are known 
far and wide in the lumber industry, were among the 
pioneers. 

The new association for the first two years kept no 
minutes of its meetings and the records were not per- 


fect—that was during the formative stage. There were 
problems to be thrashed out and the members had to be- 
come better acquainted with each other. After they 
found that their supposed enemies were in reality their 
friends, that their competitors were naturally their most 
valuable associates, because there were lots each could 
teach the other, without interfering with honest compe- 
tition, and, finally, that after all there was something 
more in business besides selling the largest amount of 
lumber and beating out the greatest number of competi- 
tors; that social good fellowship, humanity and the very 
essence of all life and human sympathy went far toward 
making life joyous and business a success. Then they 
completed the constitution and bylaws and records began 
to be taken of the proceedings from week to week and 
from year to year. 
The First Officers. 

The first president of the association was IF. F. Nicola, 
one of the most extensive wholesale lumber dealers in 
Pittsburg at that time, and the first secretary was M. W. 
Teufel, then with the J. M. Hastings Lumber Company 
und at present filling a very responsible position with 
the Edward Hines Lumber Company, of Chicago. F. R. 
Babcock, of E. V. Babcock & Co., was elected president 
in 1901, and following him were J. M. Hastings, A. A. 
Spear, R. D. Baker, W. E. Terhune, J. L. Lytle, 
Alexander Willson, L. L. Satler and Edward Siler, presi 
dents of the association in the order named. The pres 
ent executive is A. J. Diebold. 

The following well known lumbermen also filled the po- 
sition of secretary of the association at various times: 
J. H. Henderson, now secretary of the Kendall Lumber 
Company; KE. H. Stoner, of Flint, Erving & Stoner Com- 
pany, and I. F. Balsley, with the Palmer & Semans 
Lumber Company. 

The meetings first held at the Hotel Lincoln on Penn 
avenue were changed to the Hotel Henry and were con- 
ducted during the serving of luncheon. In July, 1904, 
arrangements were made with the Union Club, on the 
twentieth floor of the Frick building, for a private room 
for the meetings, where the interesting gatherings are 
now held and are counted as among the pleasant events 
of the week by the members. Four years after the asso- 
ciation began its meetings at the present location, and 
in 1908 it was decided to formally and legally incorpo 
rate the organization, ind a charter was granted through 
the courts of Allegheny county that gave the organiza 
tion an official standing and compelled a legal recogni 
tion of the acts when necessary. 

In setting forth the purposes and objects of the asso 
ciation in its charter, the paragraph which follows clearly 
expresses its cause for existence. It says: 

Said corporation is formed for the purpose of protecting, 
fostering and encouraging the wholesale lumber’ business 
und commerce in the county of Allegheny, Pennsylvania, by 
combining the intelligence and influence of its members 
against imposition and fraud by providing for, collecting, 
preserving and disseminating statistical and other informa 
tion concerning said business, and generally to use all lawful 
means to bring about a greater certainty and uniformity in 
the trade, by establishing closer ties of business association 
among its members, thereby promoting mutual harmony and 
good will. 

Starting with this idea from the inception of the asso 
ciation, the members have brought about a correction of 
many irregularities existing in the Pittsburg territory. 
It has practically brought about the adoption of a uni 
form schedule of weights on different kinds of lumber 
by the weighing and inspestion bureau of the railroads. 
It has also taken an active part in the contests with 
railroad companies in regard to the car stake equipment, 
and appropriated several thousand dollars toward the ex 
pense of fighting the injustices that the trade has suf 
fered in years past from the autoeratie stand of rail 
roads. It also aided in the tariff legislation affairs in 
which the industry as a whole was affected, and some 
of its leading members were on the firing line much of 
the time in Washington. Finally, with many others, the 
association has been in the thick of the fight over the 
proposed increase in freight rates, and has aided very 
materially and financially in this battle for fair treat 
ment of the trade. But aside from these general mat- 
ters the association has standing committees which serve 
faithfully from year to year, among them the arbitra 
tion committee, for the settlement, without recourse to 
costly litigation, of disputes between members or between 
a member and an outsider under proper rules for pro 
ceeding. In all such cases the adjustment has been 
found satisfactory to both sides. In such instances as 
this, all information of the dispute is sent to the seere- 
tary of the. association and submitted by him to a sub 
committee of the arbitration committee, consisting of 
three members, appointed by the chairman, their deci- 
sion to be final and binding on both parties. 

The association each summer provides for one delight 
ful outing for its members and the clerical foree of the 
various offices, where games and athletie contests are 
features that ure long remembered. Thus, there is in 
stilled in the younger generation the very foundation of 
principles of the association in social and friendly inter 
course of business competitors, and there is cementéd 
ties of friendship that stand in good stead the members 
in years to come, wherever they may be needed. 

In the offices of the members of this association are 
ornate cards announcing the membership of the company 
in the association. On stationery and business cards is 
the same information. The millmen and the customers 
who deal largely in lumber recognize the information of 
this simple announcement. It stands for honesty, fair 
dealing, justice toward all and the moral and practical 
influence of all to sustain each one in their effort to do 
right and conduct their business with credit to them- 
selves and to the trade. The membership in the asso- 
ciation is limited to wholesale lumber dealers doing busi- 
ness in Allegheny county, Pennsylvania, who will sub- 


scribe to the constitution and bylaws of the organization 


and who have been in business at least one year. The 


subscribing of the applicant’s name to these papers gen 
erally insures that he is representing a business of high 
standing, sound financially and honest in purpose toward 
all the consumers and the trade. In faet, the organiza 
tion aims to raise to a higher standard the character and 
business of its members, demanding a recognition of cer- 
tain well defined ethies in trade which no honest man 
can object to, and year by year it is approaching 
nearer its goal. 

One of the most important features of the Pittsburg 
Wholesale Lumber Dealers’ Association fs that it has 
an abundance of able leaders and material for cop- 
tinuing the work. The present officers are: President, 
A. J. Diebold, of the Forest Lumber Company, one of 
the more active and energetic representatives of the 
trade in Pittsburg; vice president, William H. Schuette, 
head of the W. H. Sechuette Company; secretary and 
treasurer, J. G. Criste, executive head of the Interior 
Lumber Company, who has filled the office of secretary 
and treasurer in the association for four consecutive 
terms. The present directors are J. L. Kendall, of the 
Kendall Lumber Company; F. R. Babeock, of E. V. 
Babeock & Co.; J. A. Cheyne, of the Pennsylvania Door 
& Sash Company, and Alexander Willson, of Willson 
Bros. Lumber Company, and one vacancy. The chief 
officers of the association are changed from year to year 
so as to bring out each member of the association and 
keep all actively interested in the work. 

The members now ineluded on the roll are the follow- 
ing prominent lumber companies of Pittsburg: The 
American Lumber & Manufacturing Company; EK. V. 
Babcock & Co.; Bemis & Vosburgh; Commercial Sash & 
Door Company; Joseph W. Cottrell; H. V. Curll Lumber 
Company; Edward Kiler; Empire Lumber Company; 
Flint, Erving & Stoner Company; Forest Lumber Com 
pany; D. L. Gillespie & Co.; The Germain Company; 
J. M. Hastings Lumber Company; Henderson Lumber 
Company; H. ©. Huston Lumber Company; Interior 
Lumber Company; Kendall Lumber Company; J. L, 
Lytle Tumber Company; Mead & Spear Company; 
Meyers-Parsons Lumber Company; Nicola Lumber Com 
pany; Pennsylvania Door & Sash Company; W. H. 
Schuette Company; Terhune Lumber Company; West 
Virginia Lumber Company and Willson Bros, Lumber 
Company. 

Perhaps the best proof of the real value of the asso- 
ciation and what it actually means to Pittsburg lumber 
men was expressed by one of its active members, when 
in reply to a question of his own estimate of the organ 
ization, he said just this, ‘‘What would we do without 
it? Where would the lumber trade of Pittsburg be 
today without it?’’ Reason out those two questions 
and you will secon realize, as will all the trade, what 
the Pittsburg Wholesale Lumber Dealers’: Association is 
to us, and what it has done and is doing. 


MAHOGANY TRADE. 


Business in Germany Is Good, Volume for 1910 Being 
40 Percent More than the Year Previous. 





The healthy condition of the German mahogany tradc 
is largely attributable to the faet that it is wisely in con 
servative hands. During 1910 this trade gained in vol 
ume 40 pereent over 1909 and even exceeded the extiaor 
dinary importations of 1908. Demand throughout the last 
year was good and showed an increase in consumption of 
20) percent over 1909. Substantially all shipments were 
readily disposed of promptly upon receipt. 

Of the sources of supply, Mexico maintained its cus 
tomary level of the year preceding, though the demand 
for Mexican logs was not altogether satisfactory, the end 
of the year finding a stock on hand ample for some time. 
Honduras cargoes were largely of round logs, which 
were disposed of on a larger scale. 

Transactions in Central American and West Indian 
mahogany were largely covered by Nicarauguan and 
Costa Rican woods, although Dominican and Cuban woods 
appeared on the market, the latter showing an upward 
tendency in price. 

Axim and Grand Bassam transactions showed substan 
tial expansion during the last year, especially the former 
wood. In addition to regular contract deliveries, a 
number of lots were received on consignment and dis 
posed of on ex quay terms. Sekondi imports were 
promptly taken up, though not of large volume. A de- 
cided falling off in arrivals from Lagos and Benin was 
noted, despite an increasingly active demand for wood 
of prime character, All old stock is disposed of and the 
market awaits fresh wood of good quality. 

Sapeli importations for 1910 showed little change J! 
comparison with the two years immediately preceding 
The opening of the year found some good pareels stored, 
though they changed hands almost as soon as |) 
and later shipments were sold direet from the shi 
not a parcel being stored. This condition of demand and 
supply caused a steady advance in prices: until at the 
end of the year values had reached an almost wnprece 


landed; 


side, 


dented level. The outlook for the coming year is favo! 
able and large shipments may be expected. “ 
Conditions were such at the opening and thr ugh “ 
into 


early part of the year as to discourage the entering 
contracts for that class of wood. Later, when the con 
tracting began, it was seen that the output cou! 
increased to meet the Gemand. The constantly incr = ing 
demand and the inevitable depleting of Africa: mahog 
any forests present a complex problem that will to 
pers to solve. 
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CONVENTION TALKS 





AT NEW ORLEANS—COMPREHENSIVE YELLOW PINE REVIEW. 


[Address Delivered by C. S. Keith before the Yellow Pine Manufacturers’ Association.] 


Several years ago, at a meeting held in New Orleans, 
rn. A. Long originated the epigram that ‘:knowledge is 
an asset, the result of which is profit.’’ 

This epigram was very true at that time, and in view 
of the conditions surrounding our interests since the 
panic of 1907, and the conditions as they exist today, it 
carries With it now an even greater force. That we have 
been sick everyone knows, and that we have been seek- 
ing every legal remedy for our illness is a matter of 
common knowledge, but whether we have fully realized 
the magnitude of the causes that have been adversely 
affecting our market conditions, and whether we have 
apparently reached the end of our troubles, are questions 
that can best be answered after we have reviewed the 
facts. _ 

That we are now in a position where we practically 
control the raw material that enters into the manufac- 
ture of lumber, in the shape of timber, is evidenced by 
that portion of Mr, Taft’s message bearing on the lumber 
situation, which I wrote, as follows: 

The commissioner of corporations has just com- 
pleted the first part of a report on the lumber indus- 
try in the United States. This part does not find the 
existence of a trust or combination in the manu- 
facture of lumber. The commissioner does find, how- 
ever, a condition in the ownership of the standing 
timber of the United States, other than the govern- 
ment timber, that calls for serious attention. The 
direct investigation made by the commissioner cov- 
ered an area which contains 80 percent of the pri- 
vately owned timber of the country. His report 
shows that one-half of the timber in this area is 
owned by 200 individuals and corporations; that 14 
percent is owned by three corporations, and that 
there is very extensive inter-ownership of stock, as 
well as other circumstances, all pointing to friendly 
relations among those who own a majority of this 
timber, a relationship which might lead to a com- 
bination for the maintenance of a price that would 
be very detrimental to the public interest, and would 
create the necessity of removing all tariff obstacles to 
the free importation of lumber from other countries 
This information, if the conditions reported by the 
Bureau of Corporations are correct, should be gratifying 
to us, inasmuch as it shows that practically 50 percent 
of the present private ownership is in the hands of a very 
few people. 

I wish to call your attention to the fact that in 1880, 
according to Overton W. Price, assistant forester, United 
States Department of Agriculture, the per capita con- 
sumption of lumber in the United States was 360 feet, 
board measure; while in 1900 the per capita consump- 
tion had increased to 460 feet, board measure, an increase 
of 27.7 percent ,and during the same period of time 
there was an increase of 52 percent in the population of 
the United States. 

We have no authentic report on the 1910 per capita 
consumption but the census figures on the population 
for 1910 show 91,424,423, as against a population of 


76,31 7 in 1900, an increase of 15,121,036, or an average 





increase per annum of 1,512,103; in other words, the 
population of 1909, for which year we have a census 
report on the production of lumber, was 1,512,103 less 
than 1910, or 89,812,387, and according to the census 
reurns of the products of the forest in 1909, as pub- 
lished by the “American Forestry,” the production was 
44,585,000,000 feet, and the per capita consumption 496 
feet, board measure, an increase of 7.8 percent over 1900. 


Consumption and Production. 

From these figures it is very evident that we are suffer- 
ing from some cause other than under-consumption, 
hence the only alternatives are over-production and poor 
judgment in distribution, since there has not only been 
an increase in the population of 20 percent, but also an 
increase of 7.8 percent in the per capita consumption. 

According to the census report of 1909, of the product 
of the forest. the total production of lumber at that time 
was 44,585,000,000 feet, of which yellow pine comprised 
49.5 percent, or 22,070,000,000 feet, which is a far greater 
production than we ever conceived. 

These figures are accompanied by a statement in ex- 
planation of this large increase, quoted as follows: 

Practically every saw mill in operation during the 
whole or any part of 1909, without regard to size, 
was reached and counted ‘in the returns. This was 
largely due to the fact that the field forces of the 

Census Bureau engaged in gathering statistics in 
connection with all branches of manufacture, through- 
out the United States, helped to compile this census, 

80 that a great many of the small mills were reached 

that had not been covered by mail census of preced- 

Ing years. 

The limited output.of the mills of this class and 

Size, however, is almost without exception con- 

sumed in the vicinity of its manufacture, and hence 

exerts little or no influence on the supply and prices 
in the general lumber market of the country. 

The quotations above referred to are from ‘‘American 
Forestry,” and the figures shown are taken from the 
census returns of the Department of Agriculture. 

The AMERICAN LUMBERMAN informs me that the re- 
Port which it has on 1909, according to the mail census 
returns of the department, and which probably was se- 
cured before the reports compiled in the manner above 


one were received, shows that the yellow pine pro- 
ution was 16,277,000,000 feet, and probably, for com- 
parative 


than t} wurposes, these figures would be nearer correct 

othoagrad previously quoted, although my personal con- 

fean “ are that the production shown by the Amer- 

census orestry”” is more nearly correct than the mail 
returns. 


At this point it would be well to call your attention 


to the fact that if the report of 22,070,000,000 feet annual 
production is correct, we are, on the basis of an average 
yield of 7,000 feet to the acre of short and longleaf pine 
throughout the entire South, cutting an average of 3,151,- 
571 acres per annum, and, on an average running time of 
285 days a year, we are cutting 11,062 acres a day, so 
that at the end of each month we have 276,550 acres less 
of timber and our remaining timber is consequently be- 
coming that much more valuable each month. 

I find from the reports of George K. Smith that for 
218 representative mills reporting in both 1909 and 1910 
the production was, in 1909, 3,844,960,000 feet, board 
measure, while in the corresponding period of 1910 these 
mills produced 4,215,139,000 feet, an increase in produc- 
tion in 1910, as compared with 1909, of 10.7 percent. 


The Increase, 


I believe that these figures generally reflect the actual 
increase in the percentage of production for 1910, as com- 
pared with 1909, for the reason that the mills referred to 
are fairly well distributed as to location and are repre- 
sentative in their character, and therefore reflect the 
general business conditions of the entire fraternity. 

From these figures it will be found that production for 
1910, based on the mail census returns for 1909 of 16,277,- 
000,000 feet, shows an increase of approximately 1,790,000,- 
000 feet, or a total production for 1910 of 18,067,000,000 
feet. 

It may be well to remark at this time that probably the 
production of 1910 will show an even larger percentage of 
increase than the estimates made on the 218 reporting, 
for the reason that the logging equipment of the mills 
reporting is such that they would probably have produced 
as much lumber under less favorable logging conditions 
than existed last year, while a great majority of the 
mills would have produced a far greater proportion than 
under less favorable conditions for the corresponding 
period of the previous year, and consequently the actual 
increase probably will be greater than our estimates. 

Hence, we show the production of 1900, 1906, 1907, 
1908 and 1909, as given by the mail census reports of the 
production of lumber and the estimates for 1910, as 
arrived at as aforesaid, as follows: 








YEAR Feet. 

he ee Fete ee Seer er eter Ter 9,658,000,000 
SEED, Scie 06-4-4-0 ween 4300-0 iepeee ee eee Mew ae- eee 1,661,000,000 
1907 . rath Dk Aes Oe kab doom hee bree 3,215,000,000 
BE sisi bxcod bens thaaenadssadentantsciceebleeken 11,236,000,000 
1909 Semada ks jweetae ademas BOS eek Mee 16,277,000,000 
SO ka-caens ; ie ica 0000004 6eeeeecs keene eeeeee 


It will be seen that since the figures of 1900 the reduc- 
tion of yellow pine has increased steadily until 1910, 
which shows an increased production of 87 percent, and 
that between 1900 and 1907, the last year of fair prices, 
the production increased practically 37 percent; the pro- 
duction for 1908 fell off 15 percent for lack of markets, 
and the mills generally running light time, but since that 
time the production has increased with great rapidity, 
showing that the actual increase, while we know it to be 
xreat, was even beyond our conception, 

From the figures of the 218 mills it will be seen further, 
that of the production of 1910 there was an accumulation 
of stocks of lumber of 58,552,960 feet, the same being 1.4 
percent of the output; in other words, that of the total 
amount of lumber manufactured in 1910 98.6 percent was 
marketed, 

Line Yard Stocks. 

From the best information obtainable many of the 
people operating line yards throughout the country state 
that their stocks January 1 last, as compared with their 
stocks of January 1, 1910, were from 10 to 35 percent 
less, whereas the accumulation above referred to from the 
218 mills approximates an increase of 5.8 percent over 
the stocks on hand January 1 the preceding year. In 
other words, it is apparent from the shortage of stocks 
in the retail yards throughout the country and the small 
accumulation of stocks at the various mills that there 
was more lumber consumed during 1910 than the mills 
actually produced, 

Estimating that only eighteen out of the forty-eight 
states in the Union consumed the entire production of 
lumber, and that each state had only 600 lumber yards, 
and each yard, regardless of size, carried only 600,000 feet 
of lumber on January 1, 1909, there would be 10,800 lum- 
ber yards in these states carrying a total stock of 6,480,- 
000,000 feet. As has previously been shown, these yards 
reduced their stocks during the year 1910 25 percent, 
which would be equal to a reduction of 1,620,000,000 feet. 

It is true that there was an accumulation of stocks at 
the lowest equal to 1.4 percent of the entire production 
throughout the United States that would mean an accu- 
mulation of 624,190,000 feet, or a net production in stocks 
of 995,810,000, which would mean that the demand was 
just that much in excess of the output in 1910. 

When we take into consideration the condition of 
affairs existing, in the face of the fact that the demand 
from what is conceded to be the largest consumers of 
lumber in the United States, viz., the railroads, is off fully 
50 percent as compared with 1903, and that it was as low 
last year as it probably will be in the succeeding years, 
it occurs to me that this situation reflects a remarkably 
healthy condition in the lumber industry, for the reason 
that we have been able to reach a point in our manufac- 
ture which indicates that the consumption other than 
the railroads has grown to such an extent. that the 


country has been able to absorb the increased production 
of lumber, and that without a normal consumption by the 
railroads, 

In the face of the fact that the census returns as quoted 
by the “American Forestry’”’ are probably correct, and 
that the South today is producing approximately in excess 
of 22,000,000,000 feet per annum, I think we can safely 
draw the conclusion that we have reached the pinnacle of 
the production of lumber and that from now on in the 
yellow pine industry our production must recede and 
the demand continue to increase as the country increases 
in population, and that we are now entering upon a 
period of unparalleled prosperity. If the United States 


‘continues to grow in population at the same ratio as it 


has in the last ten years, namely, 1,512,000 per annum, 
we are safe in assuming that the increase in the con- 
sumption of lumber will not be less than 750,000,000 feet 
annually, which will of course be cumulative, and in the 
period of ten years will make the annual increase in the 
consumption, as compared with the present time, 7,500,- 
000,000 feet. 
Forest Resources. 


The forest resources of the country are limited, and 
while we have no authentic figures covering the country 
as a whole, still, in at least one portion of Louisiana we 
have authentic figures, namely, in Calcasieu and Vernon 
parishes, and from figures there, as quoted by our land 
and tax commissioner, the percentage of denuded timber 
in Calcasieu parish as compared with the total timber 
is 33.4 percent, and in Vernon parish 14.3 percent; also 
in Vernon parish the timber held by parties who are not 
now operators, such as the Goulds, Weyerhaeusers et al., 
amounts to 81 percent of the total holdings, while in 
Calcasieu parish the timber being held and not operated, 
including the Rice Institute lands, amounts to 11 percent 
and exclusive of the Rice holdings, only 2 percent. 

From these figures it will be seen that in these two 
parishes there is not to exceed four tracts of land avail- 
able for development. The situation as shown in these 
two parishes is even more acute in other sections of the 
South, consequently we can see no room, at least for 
very much future development, Many of the mills of 
the South have a great many years of operation ahead 
of them but, on the other hand, a great many have 
practically reached the end of their timber resources, and 
from now on the production of lumber should gradually 
decrease rather than increase. It seems reasonable, 
therefore, that there will be an increase, not only in the 
price of stumpage but lumber also, and unless there is a 
general depression of business this year there is every 
reason to conclude that the prices of lumber should 
rapidly advance, 

Cause of Low Prices, 


This year, in the absence of a general depression of 
business, the consumption of lumber should overrun the 
production of it, and from the figures quoted it appears 
that the large stocks of lumber in the hands of the 
retailers January 1 last year was the direct cause of the 
unhealthy prices which we secured for lumber during 
1910, inasmuch as the retailer was in a position where 
he could hold in reserve his orders, keeping the supply 
and demand closer together, furnishing the excess de- 
mand from his stocks on hand, and having the effect of 
generally demoralizing our price situation. This situa- 
tion has changed, as their stocks are less and our stocks 
are broken. 

If every saw mill in the South should operate every day 
in the month, with the exception of Sundays and the 
first and third Wednesdays of each month, in other words, 
should curtail its production two days of each month, 
the effect would be to create a stringency in the supply 
of lumber, with advancing prices. 

In conclusion we can sum up the situation as follows: 

The production of the South has increased rapidly 
until it has reached practically 50 percent of the total 
production of lumber in the United States. 

The stumpage areas in the South are becoming depleted 
at the rate of 3,152,000,571 acres per annum. 

The population of the United States is increasing 1,512,- 
000 a year, 

The consumption is increasing at the rate of 750,000,000 
a year, consequently the next decade, beginning with this 
year, in view of the decreasing supply of timber, the 
increasing population of the United States, and the 
increasing demand for lumber, should be productive of 
higher values, not only on timber but lumber as well, and 
show better earnings for all, " 

In the face of the foregoing conclusions the greatest 
trouble we have had to contend with in 1910 has not been 
overproduction or underconsumption but has been due to 
the fact that our sales departments have been too ambi- 
tious to make sales, and the managers of the properties 
have not given to that branch of the business sufficient 
supervision, and have been working on the penny-wise- 
and-pound-foolish theory that the only way to make 
money out of the business was to reduce their costs of 
manufacture, and have been permitting their sales de- 
partments to give away not only what they have saved 
in the manufacture of lumber but several times more. 
What we need during 1911 and each succeeding year is 
to have more attention paid to the distribution end of 
the business than has been given to it for the last four 
or five years. 
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REALM OF THE RETAILER. 


Economy of Shed and Yard Space in Storing Lumber—Varying Views of Retailers Regarding Transit Shipments—Sizing Up 
the Business Outlook—Neglect of the Advertising Medium—Keeping Off the Dust. 


END STORING OF LUMBER. 

Two correspondents make inquiry about storing lum- 
ber on end. Considerable has been said on the sub- 
ject in this department, and in my work on Shed 
Construction it is treated in detail. All shed builders, 
however, do not buy books on lumber literature, or even 
take a lumber paper that would assist them in solving 
some of their conundrums. Frank Hodges, of Hodges 
Bros., Olathe, Kan., who the last season built one of 
the finest sheds in the state, or elsewhere, said there 
is one idea in this book that was worth $500 to him. 
But such testimony from one of the most successful 
dealers will not sink skin deep into others who go right on 
building sheds on the hop, skip and jump plan, when 
there are dealers without number who know that a man 
ean not build a shed that is worthy of the name without 
having studied the principles of shed building any more 
than he could shoe a horse without first having learned 
how. 

So far as I know, Ed Williams, of Fort Dodge, Iowa, 
stands at the head of the class when it comes to a knowl- 
edge of the way a shed should be’ built in which lumber 
is to be stored on end. He has superintended the build- 
ing of one of the largest sheds of that type; moreover, 
every minute of the day he has his wits about him, and 
the man whose wits go wool gathering is liable to slip 
a cog. Mr. Williams considers the why and wherefore 
of things. As a dealer whose knowledge I regard su- 














“Or he broke the artist’s machine.” 


perior to that of others in this direction I wanted to 
publish his portrait in these columns, so you could see 
how he looks, and he promised me a photograph, but 
about that time he bought the plant of the Townsend & 
Merrill Company, and I suppose he has not had the time 
to go to the gallery, or he broke the artist’s machine, 
as he said he might. 

As I look at it, end storing is gaining less headway 
than it deserves. I know of only three large sheds in 
which lumber is so stored—one in Fort Dodge, Iowa, one 
in Mason City, Iowa, and the third in Pendleton, Wash. 
There is a smaller shed in Manson, Iowa, and several in 
various towns in different states in which a small por- 
tion of the stock is piled on end. These latter, however, 
can not be called end storage sheds. Of course bins 
can be cleaned out and lumber piled on end in them, 
but they are too deep to serve the purpose well, as it 
necessitates carrying the lumber too far. Ordinarily, an 
end storage bin that is eight feet deep is sufficient. Or, 
to get at it more definitely, it can be seen at a glance 
that a bin that is as deep as the piles in the bins of 
the common type of shed are high, would hold as much 
lumber as though it were piled flat. 

If ground room was at too high a premium, or could 
not be had, the stand-on-end shed could be wedged in on 
a narrow space. To illustrate, a single alley, double 
deck shed, the alley 24 feet wide, and the bins on either 
side 18 feet deep, making the width of the structure 60 
feet, could be cut down in width to 38 feet, and its 
capacity remain unchanged, provided the upper decks 
were piled no fuller than they usually are. I have seen 
several sheds 52 feet wide, the alley 20 feet, the wings 
16 feet wide, and a shed of this capacity, if propor- 
tioned for end storing, could be built on a 32-foot space. 
This under certain circumstances might be of decided 
advantage. If you should have a narrow lot, and your 
neighbors should not want you to build a shed in that 
vicinity, would not sell you additional land, thinking 
that in so doing they would bar you out, you could say 
to them, there are more ways than one to skin a cat, 
and shove a lumber-on-end shed right in. 








Cheap and Easy to Know. 


A man who had a 30-foot lot and who was unable 
to buy land on either side of him, and built elsewhere, 
four blocks from the center of town, said he would have 
given money to have kuown this. It would not have 
cost him much money to have learned it, as all it would 
have been necessary for him to do was to keep his 
eyes open and read. On that space he could have built 
his shed just like a fly. The bins on each side could 
have been 8 feet deep and the alley 14 feet wide. Then 
his neighbors who would not sell him land might have 
whistled and taken it out in whistling. Except under 
stress, not many dealers would be content with a 14- 
foot alley, but I have seen several only 12 feet wide, 
and one dealer whose alley was of this width said he 
would not give a dime for a wider one. Two wagons 
could pass, and that was all he asked for. As for piling 
lumber in the alley instead of in the bins, as so many 
of us do as a matter of convenience, he said he would 
fire a foreman if he should catch him laying one board 
in the alley. 

When it is necessary to save ground space that a shed 
of this type will answer the purpose admits of no argu- 
ment; that lumber piled on end will dry much more 
rapidly than when piled flat admits of no argument; 
neither will it be denied by those who are conversant 
with both methods that end piling saves labor, as in a 
good sized yard one man ean be dispensed with. These 
are three cinch counts in favor of the shed that is built 
for end piling. 

As to the quality of the labor, from a muscle point of 
view, it can not be said that it is lightened. It requires 
more muscle to put a 1x12-16 board on end than to pull 
it from a wagon and shove it onto a pile in the lower 
bin, and when it comes to ending up, say, 2x6-18, if I had 
to do it I should call for help. When loading, it is 
admitted that it is no harder work. 

When taking an inventory of stock that is piled on 
end the man who makes the count must be able to climb 
like a squirrel. A man with rheumatism who could stand 
on the alley floor and count up the courses in the lower 
bins, or on the platform and count them on the upper 
deck, would be useless in a like eapacity in a shed of 
the stand-on-end type. Ed Williams told me in how 
short a time he took account of stock in the Fort Dodge 
shed, which was two alleys. He is not a mold in which 
all others can cast themselves, however. He can climb, 
and if the ends of protruding boards should punch into 
him he wouldn’t murmur. 

Common sense should teach a man that if a board is 
reared on end every defect in it is more readily seen 
than though it were piled flat. If it should be desirable 
to magnify the size of a knot in the eye of a farmer 
the board should be stood on end so that the knot will be 
on a line with the farmer’s eye. Hence, there are dealers 
who have had experience with this type of shed who say 
they wouldn’t pile their common stuff on end. With 
contractors it matters little, as any contractor who has 
learned his business ought to know the quality of lum 
ber, whether he sees it reared on end or lying flat on 
the ground. 

PROS AND CONS OF TRANSIT SHIPMENTS. 

The objections urged to transit shipments are so many, 
as a rule, that a novice wouldn’t think they had a 
single leg to stand on. Such shipments lessen the 
stocks at the mill, or wholesale yard, and then what? 

“*T?ll tell you what,’’ said a salesman. ‘‘They knock 
the market. The stuff may not be up to grade, but it 
establishes a price. One of my customers said I was 
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“If I had to do it I should call for help.” 


too high on an item; that he had bought it for $3 less, 
and come to find out he had bought a load of transit 
stuff. It has a bad effect all along the line. You know 
as well as I do that there are retail dealers who bear the 
market at every opportunity. These dealers buy transit 
lumber cheap, then say to other salesmen, and maybe 
write to the house, how much better they can do than to 
pay their figures, and then the salesmen and the houses 
think the deuce is to pay. They wonder who has broken 
loose. If these retail men would say it was transit lum- 
ber they bought at a reduction it would explain it, but 
they don’t. They carry the impression that it was bought 
regularly and use it to pound down the prices of others, 
Furthermore, it may give the dealers to whom it is 
offered an impression that the market is overstocked, 
and they expect to be offered lumber at lower prices, 
When a wholesale man will eart his stuff around the coun- 
try and sell it to the highest bidder, no wonder the retail 
dealers who are not up in the transit deal, and some of 
them are not, should think that there was weakness at the 
other end of the line. I have had men tell me that they 
got good prices for transit lumber. They lack so much 
of getting them that I feel warranted in saying they 
never do. I have sold rejected shipments to other 
dealers, and in every instance it was sold at a reduction. 

Another dealer said, ‘‘When a ear of transit rolls 
into a town it is there for the highest bidder. You may 
bet that not once in a hundred times will it go farther, 
The retail lumbermen know this, and you wouldn’t catch 
one of them offering anything like a fair price for it. 
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“When a wholesale man will cart his stuff around the 
country.” 


It is really up at auction and goes to the man who bids 
highest for it.’’ 

Among retail dealers I have heard conflicting opin- 
ions. It was said by one that he was not of the opinion 
that a dealer was doing himself proud when he bought 
transit lumber. He might buy it cheap, but ordinarily 
it was not material that he wanted, and before it was 
sold the interest would come near eating up the reduc- 
tion in price. 

Another one said it was poison to a market. ‘‘It 
works in this way,’’ he explained. ‘‘ The stuff is shipped 
in, and some yardman buys it cheap. If he is dis- 
posed to slash prices he uses it as a lever. I have known 
it to be done in shingles. The man who bought them 
paid less than the market price, and he could sell them 
for less money than his competitor could who bought his 
regularly. Some of the wholesale dealers do not appear 
to eare what the condition of the local retail markets 
is, but if they had more care in this respect they would 
certainly exhibit as good a trade spirit as they do.’’ 

There are dealers, in large number, who have not 
learned the art of merchandising as some others have, 
who would like prices at wholesale on the dead level from 
year’s end to year’s end; first, that they could handle 
their goods to better advantage; second, that their neigh- 
bors would be unable to underbuy them. No doubt the 
dealer last quoted had this view of the situation Im 
mind. He thinks, no doubt, that if prices were the same 
to all he would be better able to hold his end of the 
trade. 

Showing Favor in Prices. 


So common is this idea that a salesman told me that 
if he placed an order with a dealer in a certain ge 
he wouldn’t think of showing any favors in prices 10 
any other dealer of that town. ‘‘This is not — 
that at times I do not feel like doing it,’’ he remarke pi 
‘‘but if I did it would get out as sure as fate, am 
away would go my customer.’’ ; 

‘*How would it leak out?’’ I askea. . leak 

‘Leak out! How do a thousand and one things wih 
out? They do leak, that’s all. And sometimes they po 
fully leak. I have given special prices in confidence, 
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“And use my prices to pound theirs.” 


the yardman would ‘leak’ to the first salesman who fol- 
lowed me, and use my prices to pound theirs. In this 
town | speak of, the dealers are on such terms that I 
doubt if there is any secret among them in the way of 
the prices they pay. They might lie to one another, I 
suppose, but I hardly think they would do that.’’ 

I told him he gave the dealers of that town a good 
recommendation and he said it was no better than they 
deserved. He said that to take them together they were 
the whitest lot of dealers he visited in any town. 

It was said by an Towa dealer that he had bought 
several cars that had been shipped in transit, but he 
could not recall that he ever had profited by it except 
in a single instance, and that was when following the 
purchase the price of lumber made a nice advance. This, 
he believed, the dealers the country over would call a 
rare exception, as on an advancing market little lumber 
is sent out in transit. It was generally offered when 
the market was stagnant. 

Here is the opinion of another dealer who takes an 
opposite view of it. ‘‘I should be the last man to say 
a word against lumber or shingles that are shipped in 
transit,’? he said. ‘‘I can not see on what grounds | 
should object to any method that would give me cheap 
lumber and shingles. The less money I pay for them 
the better I am off, as my profit is larger. If I was so 
silly as to sell stuffi cheap because I bought it cheap it 
would be another question; but I don’t. Not up to 
standard? Very often it is not, but that has nothing to 
do with it. If I buy it, it is of course with the expecta 
tion that I can sell it. When it is offered, and I do 
not think I can use it, [ let it alone. One is not obliged 
to buy everything that comes along. And when I do buy 
it, it is at my price. If I can lay in a transit car and 
make $50 extra on it, it is that much good money. And, 
let me tell you, I never yet have bought a car while in 
transit. I wait until it is here. Every car of lumber 
or shingles that is shipped transit is going to land some- 
where, and the time to buy it is after it is landed. Then 
is the time to buy it at the lowest price. I have bought 
stuff that there was no trouble getting full prices for, 
and when it is off grade I can work it off to good 
advantage among my contractors. No, sir, I wouldn’t 
stop transit shipments if I could. They have made me 
money, and that is what I am in business for.’’ 

This dealer is more of a merchant than some of those 
whose opinions are quoted above, which no doubt is the 
reason he takes the view of it he does. 


TAKING A LOOK AHEAD. 


Now that it is known how much profit your business 
showed for 1910, and you have had time to breathe, it 
‘8 natural to wonder what will be the harvest for the 
present year. ‘‘Take no thought for the morrow,’’ we 
are commanded, but the man who obeyed would be a 
fine museum attraction. No plainer English was ever 














“They didn’t have to put up with annoyance.” 


written, but no doubt those who do not want to obey 
the command would interpret it differently than it reads. 
That’s a way we have. We are great on interpreting 
things so they will fit our case. 

Several dealers have told me, however, that they do 
not bother their heads about prospective trade. They 
take it as it comes—which of course they have to—but 
they know that every season in their business career 
they have sold more or less material, and there is no 
reason why they should not continue to do so. After all, 
so far as the demand goes, our business is just old 
solidity itself. 

But no large number of us fail to give thought to the 
business that is liable to come our way the coming build- 
ing season. We want our books to show more, more, 
more, every year, and sensible we are, too, when we wish 
this, as the expenses of many of us pile up. That is 
our record. As our girls grow up they want furs, brace- 
lets, French heeled shoes and ponies, and our boys want 
cuff pants, patent leathers and fobs that will permit them 
occasionally to lose a watch; both girls and boys must be 
educated in seminaries and colleges, and to meet our ex- 
penses the money that we lived on at the start wouldn’t 
be a pinch. 

I went home to dinner with a young man who two 
years ago opened a yard, and he was in high feather 
because his living expenses were so small as compared 
with those of his competitors. ‘‘I’ll bet you that So- 
and-so’s living expenses are not a cent less than $6,000 
a year,’’ he said. I saw no hired girl in his home. 
There were two kids, about a year and a half and three 
years old, who wouldn’t grumble if the clothes they 
wore didn’t cost four shillings. Owing to his light 
living and business expenses he thought he could hold 
his own if there should be an eruption in the market. 

There it comes again. There is so much of the bull- 
dog in us that we always have an eye out for a serap. 
Since I began traveling among the retail dealers, four 
teen years ago, if all the scrap talk I have heard was 
hay it would feed all the mules in Missouri for a year. 
It has seemed that about every fourth dealer is carry- 
ing a chip on his shoulder, or is looking for a chip on 
the shoulder of a neighbor. 

What a blessing it would be if the lumbermen of the 
country could be disarmed. 

This young man thinks he is getting along cheaply, 
and so he is. But he has only just started. When his 
children are multiplied by two or three, and are grown 
up, and must be educated, and move in society as the 
children of other parents do, and a larger and more 
elegant residence to meet the demands of children and 
parents is wanted, and diamonds and pianos must be 
given to the girls when they are married, and Christ 
mas presents must be bought for the children and grand- 
children, and sickness and deaths maybe, come to the 
family, he will have to pour out money like water. 
And it is wise for the young man who is just engaging 
in trade to reflect where this money will come from un 
less he makes it in his business. He may inherit it, or 
marry it, but there is only about one chance in a hun- 
dred but he will have to work for it. The basis of 
these prospective needs is profit, and how many dealers 
do you think I could name who are conducting their 
business along profitless lines? A sead of them, I can 
assure you. 

Uncertainties. 


I must steer little Dutchie back on the original track. 

No man ean make anything like a close estimate of 
the volume of business he will do in 1911. He doesn’t 
know whether it will be a bumper, or whether he will 
get bumped into. We may prophesy, and continue to 
prophesy, and the bull’s eye will remain unhit. One 
of the easiest things in the world is to be a prophet. 
Tt is as easy as opening one’s mouth, and a fool can do 
that. The world is fairly filled with false prophets 
who, had they kept their mouths shut, would have 
passed for wise men. 

Two or three years ago, when going through the ware 


-rooms of Fred Schroeder, in Milwaukee, the spirit of 


prophecy led me astray, and I said to Mr. Schroeder 
that the coming year would be a rambunctious one for 
business. ‘‘And I will stick a pin in that,’’ I said, 
and suiting the action to the word, I took a pin from 
my coat lapel and stuck it in one of the partitions, on 
a level with our heads. And there, I suppose, the pin 
sticks now, 4 monument, though only a pin, to my fool- 
ishness. I have thought of that pin more than a thou- 
sand times. 

Things at times go by contraries. Here is the little 
burg in which I am home long enough to vote and pay 
taxes. As I have told you before, it is an aristocratic 
little burg. At one time it was called the richest burg 
of its size in the state. Then the supervisors, with 
their horse wisdom, let the tax ferrets in, and it slumped 
in wealth. The excessively rich people said they didn’t 
have to put up with such annoyance and moved away. 
I believe that every one of them was honorable in pay- 
ing his taxes as you and I are. But they moved. One 
of them died in Minneapolis, one in Seattle, one in 
Des Moines, one suicided in Wisconsin—all are gone. 
That is the way it goes; we may be so rich that we 
can move hither and thither, or so circumstanced that 
we are obliged to shove boards and pound a typewriter, 
but death finally closes our accounts. What I started 
to say is as follows: For several years the burg, from 
a building standpoint, was as dead as a headless hen. 
Year before last only one little house went up. Really 
I didn’t know but I might get indolent living in such 
a town. But last year it took on new life, and fully 
a baker’s dozen residences were built, and in addition 
a big canning factory, a store building, telephone ex- 
change ete. Carpenters could not be had for love or 
money, and some of them will work throughout the 
winter finishing up jobs. For two or three years the 
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“And he would if he thought he could unload it.” 


lumbermen were sick, and they didn’t know but they 
would have to move away and die, as the rich people 
did, but the last season all the four yards had some- 
thing to do. Mind you, four yards in a little burg of 
less than three thousand souls; and within the last 
month the fifth yard lacked not more than the snap of 
your finger of coming in. 

So, I say, you can’t tell. A town that is quiet this 
year may bristle up like a hedgehog next, and the busy 
one this year may take a nap the next. 


PICKING UP THE THREADS IN THE WOOF. 


It seems as though we ought to be a little wiser this 
year than we were last. Surely experience ought to teach 
us something. It doesn’t always, but it ought to. A 
dealer said that last spring he laid in a stock of some 
sort of caleimine for the finish of walls in different 
colors, and pointing to it, he said, ‘‘There it is.’’ Not 
enough of it had been sold to talk about. 

‘* Advertised it, I suppose,’’ I said; and he replied 
that he had not. 

‘*If my money was in it, next spring at house cleaning 
time I would put an ad in the local papers, calling 
attention to it, telling how easily walls could be tinted, 
and touching on the sanitary effect, as compared with 
paper,’’ I told him. 

He said he might do that, and he would if he thought 
he could unload it. 

‘*How did you come to buy it?’’ he was asked, and he 
said he received a circular from the manufacturers, the 
idea struck him as a good one, and he thought he would 
sell some of it to his customers. 

Do you see the point? Through an advertisement he 
was induced to buy it, but he had not thought that 
he could sell it through the same medium, I didn’t 
want to tell him he was stupid, for that wouldn’t do, 
except in print. He will see this and probably will not 
fall in love with the idea of being called stupid in the 
paper; but he can’t help it. I am more @han a hundred 
miles from him and he can’t protest to my face, at any 
rate, 

In another office, in which a corner was devoted to 
hardware, every article was packed away in boxes on 
the shelves. The proprietor said he sold some pretty 
good doorlocks. I told him that in some offices I 
saw locks nicely mounted on oak blocks so they could 
easily be seen; furthermore, it was my understanding 
that some wholesale dealers mounted the locks for their 
customers. He said he didn’t know that, but the next 
time he bought locks he would look into it. I suggested 
that for a few dollars he could buy an upright show- 
ease with sufficient capacity to hold tht mounted locks, 
and in addition to keeping the dust from them, and 
making it easy to handle and exhibit them, the case, 














“It would help to slick up things.” 
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set on one end of his counter, would be an ornament 
to his place. ; 

Of course I don’t know as either of these suggestions 
will be acted upon; it is safe to bet even money they 
will not, for if these dealers had been chock-full of 
gumption they would not have waited for someone to 
make the suggestions. 

A man came into an office and asked the dealer what 
patterns of molding he carried, and he piloted him out 
to the molding rack to show him. While he was gone, 
and I sat by the stove, puffing away on the ever-present 
cigar that the artist always places in my mouth, I 
thought he must enjoy running out to the rack every 
time he was asked about his molding patterns. We don’t 
all do that, I am glad to say. From each piece of mold- 
ing of a different pattern we cut a piece four to six 
inches long, inclose them in a frame that could be made 
in fifteen minutes, and hang it on the wall. There the 
various patterns are, and they can be seen at a glance. 
It was observed that on the office walls of this particular 
dealer calendars bearing the pictures of pretty girls 
hung in profusion. I might have told him that this 


exhibition showed which way his mind ran; still I didn’t, 
for I am not averse to those things myself. 

Once a frame of molding samples is placed on the 
wall, it is as well to switch a duster over it occasionally. 
Not long ago I saw such a collection of molding pat- 
terns, and they were so thickly covered with dust that 
if Noah had gathered molding, instead of animals, you 
would have said that these samples were relics from the 
ark, 

And, beloved, let me ask you if you don’t think that 
a feather duster would be of some use as an adjunct 
to your office paraphernalia? A duster made of turkey 
feathers fixed in a handle, you know. I have seen offices 
with the desks, tables and the tops of the safes so cov- 
ered with dust that if a vigorous turkey should fly 
through the rooms it would help to slick up things. 
Don’t you know that when we go into a well kept store 
we see dusters hanging in some out-of-the-way corner 
as regularly as we see brooms with which the floors are 
swept? Of course we all have seen them, and at stated 
hours of the morning the young men and women who 
measure ribbon, and try to fit No. 6 gloves on No. 8 


hands, wield these dusters, and beat the dust out of 
their paths. No good merchant who sells other lines 
than lumber would keep shop without these dusters any 
more than he would dispense with his name over the 
door. And what is the matter with us that we should 
not be good merchants? I have taken a sly peep around 
an office many a time to see if there was a duster in 
sight, and have seen mighty few of them. There are 
offices that are slicked up and dusted out every morn- 
ing as other merchants slick up their places of business, 
and I hope yours is, but there are hundreds that are 
not. A turkey-tail duster doesn’t eost much, and with 
a little muscle back of it will help to knock slovenlinegg 
in the head. 

No doubt if we look: around some of these blustering 
days when there is no. trade to speak of we will discover 
several threads that have been tangled that can be 
straightened out. It will add a little to the appearance 
of things, and appearances before now have assisted in 


selling goods. “t 
MLR fA cha. x 
7 eo ae 








MAINTENANCE COST OF MOTOR TRUCKS AND TEAMS. 





A Comparison Basis of Determining. Cost Itself Is Noteworthy—Many Retail Lumbermen Now Using Motor Trucks.— 


MOTOR TRUCKS FOR DELIVERY. 

When the question of cost of delivery was considered 
by the AMERICAN LUMBERMAN last summer a Kentucky 
operator introduced a cost sheet showing that the total 
outlay for the maintenance of three 2-horse teams, with 
drivers, was $954. The drivers were paid $1.50 a day. 
The maintenance of the horses was $13.50 each month. 
This included feed, medicine, shoeing and repairs on 
wagons. On this basis it would cost $736 a year to main- 
tain one 2-horse team and wagon. 

This brief review of cost in maintaining delivery teams 











work of three or more wagons. It is also claimed that 
they are particularly useful and economical on long hauls. 

In certain seasons of the year the motor truck can not 
be used at all on country roads, and it might not be 
found economical to attempt to use them on — grades. 

The cost of delivery by team was for a small town in 
Kentucky as against the higher cost of maintenance in 
the city. On a basis of 300 days, the average daily 
expense of maintaining.a team was about $2.45. If one 
truck be equal to three teams, the cost would be $7.35 
for the teams as against $9.75 for the truck. 
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Instructive Report from a Co-operative Yard. 


AMERICAN LUMBEHMAN and I have found some very good 
assistance, especially in the columns of “The Realm of the 
Ktetailer.” I do not see how any retail lumberman can rpno 
a business successfully without your paper. 

Now, while this is a coéperative yard, I want to impress 
upon your minds that we are not of that class and kind 
that think that retailers or middle men are robbers. I have 
had twenty-five years’ experience dealing with the public 
in several different branches of work, and have had about 
seven years’ experience in the retail lumber business, and I 
know from experience that the retailer has to put up with 


a 








jATIS& POPE LUMBER: CO 9 
ah ow. PPR Sadak, ‘ 
CEE ee La ieeaitieees ae “festa. 
a 


F- es tm li 

















USE OF AN AUXILIARY CARRIER IN HANDLING 


is suggested by a statement recently received regarding 
the cost of maintenance of a motor truck. 

It is estimated that merchants now have in service 
20,000 motor trucks and power delivery wagons. It is 
said further along this line that probably 50 percent of 
these trucks are of two to seven tons capacity. 

Lumbermen to whom the question of delivery is one 
of vital concern will be interested in figures which have 
been compiled showing the cost of operating ten 3-ton 
gasoline trucks covering an average of forty-five miles a 
day and working 300 days in the year. The average cost 
for each machine was $9.75 a day, including a great 
many other items of cost than were specified by the gen- 
tleman who contributed statistics showing the cost of 
maintaining a 2-horse team and wagon. Into the cost 
of operation was figured the investment, depreciation, 
insurance and storage, with 20 percent added for two 
spare machines. The figures follow: 

FIXED CHARGES FOR ONE YEAR ON ONE TRUCK. 


Interest at 6 percent on $3,000, cost price.......... $ 180 
eS AE OD | OOUOGTIG, 5 6.60 66 oc 0 bb 01s cc 5006 600 
ER rr eee em 15 
Storage, 200 square feet at 50 cents............... 100 


Add 20 percent for two spare machines 


$1,074 
Total cost throughout the year, 300 working days, would 
net $3.58 a day. 
RUNNING EXPENSES A DAY FOR TEN TRUCKS. 


Wages of ten drivers at $2.50 for ten hours......... $25.00 
Wages of repairman, helper and washer............. 7.00 
Gasoline, 80 gallons at 12 cents...............000- 9.60 
SS Oe OO MEM ch ccc ste ccc ceecesee 4,00 
Maintenance, at 10 percent a year................. 10.00 
MOTEMUBIIONCE on cc cctcccccce APES ee ree 3.20 
Incidentals—light, heat, tools, waste etc............ 2.87 
$61.67 

Average running expense a truck..... ...........0. 6.1 
Fixed charges, one truck one day............eeeeee. 8.58 
Total maintenance and operating cost...... once ere 


Operating expenses include every item of cost charge- 
able to these machines. 


It is claimed that almost any motor truck can do the 


LONG LENGTH STOCK. 


Of course, this is an unfair comparison in that no 
interest, depreciation, insurance or storage is chargeable 
against the teams, wagons and equipment, while that 
item is a little more than one-third of the total expense 
in the maintenance of the truck. 

That lumbermen are beginning to employ motor trucks 
in making deliveries is evidenced by the reproduction of 
photographs given herewith. 





A CO-OPERATIVE YARD REPORTS. 


The codperative lumber yard is a matter of interest, 
and sometimes of concern to retail lumber dealers. For 
that reason the AMERICAN LUMBERMAN is glad to give 
space to the following letter from a codperative yard 
manager which gives full expression of his ideas and 
experiences in the conduct of such an establishment. The 
letter is as follows: 

SHELLsBURG, Iowa, Jan. 5.—Editors AMERICAN LUMBER- 
MAN: I am writing you today that you may know how the 
Shellsburg Grain & Lumber Company, Shellsburg, Iowa, is 
prospering, as I know that you are interested in wholesale 
and retail lumbermen. We organized and took possession 
of the lumber yard and grain elevator at this place one year 
ago last October, and have had a very successful business 
during the last fifteen months. This yard is owned by 
farmers and business men of this town and vicinity, and 
when we took hold of the business here we took hold of a 
business with practically no lumber trade whatever. But 
during the last fifteen months the sales of our yard have 
been something over $27,000, and we have realized a good 
volume of business from the grain side also. I have sold 
during the time we have been in business here twenty-nine 
cars of lumber, seventeen cars of cement, four cars of 
shingles and three cars of posts and have done all the work 
of managing the lumber department, also the book work, 
figuring estimates, helping to load out the customers—in 
fact, have done all the labor with the exception of placing 
material from the car into the yard. So you may know 
that I have been a busy boy; but that is what I like. Dur- 
ing the last fifteen months I have been a reader of the 


SHOWING USE OF MOTOR BY CURTIS-POPE LUMBER COMPANY, OF BOSTON, 


bread and butter a great many years before he gets a whack 
at the cake. I realize fully that no business can be handled 
successfully without a profit, and I have figured to give 
each customer who has dealt with us good values for his 
money and at the same time have figured to sell on such 
a margin that our company could see at the end of the 
year that we had not been in the business just for the glory. 
I do not consider one man’s dollar any better than another 
man’s dollar and, no matter who it is that comes to our 
yard, be he rich or poor, a heavy stockholder or a man 
with only one share, it makes no difference, as I draw the 
line as to showing partiality and sell at one price to all 
in like amounts. In years past a large amount of business 
has been done with catalog houses and I found at the 
ginning of our business here that farmers would —— 
quote me prices as to what they could buy this bill or = 
bill for through some “cat” house, but I never let them = 
away for any house or barn Dill. I belfeve one of the ~ . 
points in establishing such a good trade as we have ha 
in advertising the “Quality Grades” (through your — 
paper) that you carry in stock and when a customer —_ 
to the yard give him just as good grades as you have = 
vertised. It is ten-to-one that he will return when in — 
of more material and will also be a walking stvertion 
for your place of business. Our stockholders held ame 
annual meeting December 28 and declared a 25 percent div 
dend to all stockholders. ; 
You will also find enclosed two bulletins which — 
some of the ads I have written and used in our home vere 
and I have found that, while these ads may not be W - 
you would call “classy,” still they surely have on 
in this part of the country. C. BE. Donels has com S b= 
grain department of this company, and has also ma e g 
in the grain line. isants, We 
Shellsburg is a small town of about 600 inhabitants. i 
have only the one yard and one elevator, but we have +04 
towns joining our territory on the different sides oo 
from four to nine miles from us, so we do not have a 
all our own way, and -we find some of these towns p wore 
strong competition. We have lost but very few bills pee 
the last fifteen months that we had a chance Pea pon 
Trusting that the AMpRICAN LUMBERMAN will be of a ae 
service and do me as much good in this new Lasrad . 
has done in the past, I beg to remain, very truly onan’ 
"; S. M. THompson, Manager Lumber Department, 
Shellsburg Grain & Lumber Co., Shellsburg, 
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STARTS. 12 NOON 


PROGRESS MADE BY FIFTY WORKMEN ON CHURCH BUILDING, 


HOW CHURCHES ARE BUILT IN TEXAS. 


An able organizer, a definite purpose and codpera- 
tion of architects, dealers in building material and 
workmen are some of the necessary ingredients for 
building a church in eight hours. This was the record 
established in building a church at Waco, Tex. At 
dawn a vacant lot and at sunset a massmeeting at 
which a collection was taken up to pay the cost of the 
church. All between the rising and the setting of the 
sun, 

Rev. H. L. Munger was recently appointed to estab- 
lish a new church in Waco and lots were acquired on 
Fifteenth street and Herring avenue on January 9. 
Plans for the structure were drawn on the following 
day by Scott & Pierson, Waco architects, and a con- 
tract made with T. H. Kessler & Co., manufacturers of 
planing mill and interior finish, for the construction 
of the building in one day. Wednesday, January 11, 
was selected for the ‘‘house raising.’’ At 8 o’clock 
not a stick of timber or other building material was 
on the ground. The workmen and the materials ar- 
rived simultaneously. At 9 o’clock the cement stone 
foundation was being put together, the status of the 
work being well depicted in illustration No. 1. 

From this time on it was business. Within an hour 
great results were visible. Forty men, carpenters, 
painters and helpers, under the generalship of Oscar 
Myer, without a clash, hindrance or accident, worked 
in unison for the desired end. At noon the entire 
frame was up, front steps and vestibule about finished, 
part of the floor laid and rafters were being put in 
place. As soon as the carpenters put on a board the 
painters were on hand to paint it. Illustration No. 2 
shows the building at this time when fifty men were 
working inside and outside of the building. 

At 12 o’clock all work ceased. The ladies of the 
neighborhood provided a lunch for all the workers. 
At 1 o’clock work began again. The rafters and roof 
boards in place, the roofers began to lay the rubberoid 
roofing. ‘I'wenty-eight men were laying this roofing 
and at half-past four it was finished, with a tin ridge 
securely in place, and at this time the flooring and 
ceiling as well as the electric wiring were about 
finished, the painters were putting on the second coat 
and the paper hangers had finished hanging a brown 
finish burlap dado and buttermilk finish paper on can- 
vas for the side walls. The inside finish for ceiling is 
natural wood and trim; the base, moldings, pulpit ete. 
are mission finish. At 5 o’clock the building was 
nearly completed, as shown in illustration No. 3. The 
building at the extreme left is the residence of J. W. 
McKee, of the Chicago Lumber & Coal Company. By 
6 o’clock the building was completely finished, as 
shown in illustration No. 4 herewith. 

Promptly at the hour of 6 all the workingmen were 


called to the front seats and the public was invited 
to occupy the remaining chairs. These were filled 
promptly and a number of people stood in the aisles, 
The meeting was. opened by singing the doxology— 
‘*Praise God from Whom All Blessings Flow’’—and 
an earnest prayer by Oscar Myer, for a rich blessing 
upon every man who in any way participated in the 
construction of the building, upon the pastor and the 
new church to be organized at half-past 7, after which 
Mr. Myer told the story of the building. Rev. H. L. 
Munger then told of his hopes and fears; that he came 
to the field a stranger, without a dollar or a friend, 
but that he soon realized Waco was his home and that 
it needed a church in that vicinity. . 

Rev. H. D. Knickerbocker, of the Austin Avenue 
Methodist Episcopal Church, master of ceremonies, 
stated that the lots cost $2,250 and the building $2,500, 
and that they would begin to build a parsonage the 
following day to cost at least $1,750 and there was 


WASHINGTON, D. C., Jan. 12.—The United States 
Department of Agriculture estimates that the farmers 
of the single state of lowa use every year $1,400,000 
worth of new fence posts, which cost the equivalent of 
$600,000 for setting them in the ground. Further, the 
department officials believe that a part of this expendi 
ture might be saved. 

The opportunity for economy is found, first, in using 
the kinds of posts which, taking into account both 
cost and durability, are cheapest in the long run, and, 
secondly, by treating the posts to prevent decay, par- 
ticularly those which decay most quickly, When a farmer 
sets a post which will have a comparatively short life 
he loses not only through having to buy a new post but 
also because of the additional labor involved in setting 
it. It is true that in both cases no money outlay may 
be involved for he may set the posts himself after get- 
ting them from his own woodlot. Of the posts used 
last year in Iowa 70 percent, it is estimated, were grown 
on the farms where they were used, or were obtained 
from other farmers or woodlot owners, and only 30 
percent were bought from lumber dealers. 

The facts concerning the use of fence posts in lowa 
were brought out by an investigation which the Depart- 
ment of Agriculture has been making through inquiries 
sent to farmers. Several thousand replies have been 
used in compiling the figures which, combined with sta- 
tistics issued by the Iowa State Board of Agriculture 
as to the number of farmers and the acreage, furnished 
the totals. According to these totals about 10,000,000 
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TOUCHES BEING GIVEN. 6 P. M 


THE FENCE POSTS OF IOWA. 


no money with which to pay -for it and he wanted to 
see if a good, round sum could not be raised as a 
starter. Subscriptions were called for and in half an 
hour about $2,500 was subscribed. The meeting ad- 
journed at 7 o’clock—nine working hours after the 
building was started. 

The lumber was manufactured by the Chicago Lum- 
ber & Coal Company. The Owen Lumber Company 
sold it to the church and Mr. McReynolds, of the Owen 
Lumber Company, generously donated $100 toward 
the building fund. T. H. Kessler & Co. did the mill- 
work and supplied all their men, the mill being closed 
for the occasion. James Shear, a resident of Waco 
for thirty-three years, with sixteen assistants did the 
painting and decorating. A $1,500 fire insurance policy 
was in force upon the building by 5 o’clock. F, A. 
Gildersleeve, press photographer of the Waco Times- 
Herald, furnished the AMERICAN LUMBERMAN the illus- 
trations herewith. 


posts are called for yearly to build and repair fences 
on 209,163 farms, of an average size of 158% acres each. 

The average life of a fence post is stated to be four. 
teen years and the average cost 13.7 cents. There is, 
however, great difference in the lasting properties of 
different woods. Osage orange lasts more than five 
times as long as willow does, and for length of service 
it heads the list of post timbers in the state. The eom- 
parative life of other posts is shown in the following 
list, ranging from the longest period to the shortest: 
Red cedar, locust, white oak, northern white cedar (or 
arborvitae), catalpa, black walnut, butternut, red oak 
and willow. 

The average cost of posts varies for different woods, 
and for the same woods in different localities. Red 
cedar is most expensive at an average of 26% cents 
each, and willow the cheapest at 6 cents. 

Taking into consideration the time a post will last 
and the cost of buying it and setting it in the ground 
the conclusion must be drawn that the osage orange 
post is the most economical in Iowa, followed by white 
oak, locust, catalpa, red cedar, black walnut, butternut, 
willow, white cedar and red oak in the order named. 

Comparatively few posts of some of these woods are 
used. Irom white oak, the highest, the numbers used 
range down in the following order: White cedar, osage 
orange, red cedar, willow, black walnut, locust, butternut 
and catalpa. A few posts are cut from other woods, 
Nearly or quite one-half of all the posts were round, in- 
dicating that most of the trees cut were too small to split. 





INTERIOR OF CHURCH READY FOR MERTING, 
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ASSOCIATION INTELLIGENCE 


COMING CONVENTIONS. 
January 24—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 


January 25-26—North Dakota & Montana Retail Lumber- 
men’s Association, Valley City, N. D. 


January 25-27—Retail Lumber Dealers’ Association of the 
State of New York, Onondaga hotel, Syracuse, N. Y. 
January 25-27—Retail Lumber Dealers’ Association of 
Pennsylvania, Manufacturers’ building, Pittsburg, Pa.. 
January 25-27—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 


January 26—Michigan Hardwood Manufacturers’ Associa- 
tion, Detroit. 

January 26—New York Lumber Trade Association, New 
York city. 

January 26-27—Southern Illinois Retail Lumber Dealers’ 
Association, Centralia, Ill. 

January 26-27—Pennsylvania Lumbermen’s Association, 
Hotel Walton, Philadelphia, Pa. 

January 27——-Retail Lumber Dealers’ Association of Louis- 
ville, Galt House, Louisville, Ky.; postponed from Jan- 
uary 15. 

January %3i—Northern Hemlock & Hardwood Manufac- 
turers’ Association annual, Hotel Pfister, Milwaukee, Wis. 


January 31-February 1—Hardwood Manufacturers’ Asso- 
elation of the United States, Sinton hotel, Cincinnati, Ohio. 


January $1--Montana Larch & Pine Manufacturers’ Asso- 
ciation, Kalispell. 


February 1-2—Tri-State Retail Lumber Dealers’ Associa- 
tion, Evansville, Ind. 


February 7—Canadian Lumbermen’s Association, Ottawa, 
Ont. 


February 7—Builders Exchange, Nashville, Tenn.; elec- 
tion of officers. 

February 7-9—Michigan Retail Lumber Dealers’ Associa- 
tion, Bay City, Mich. 

February 8—Western Pine Manufacturers’ Association, 
Spokane, Wash. 


February 14--Southeastern  Missourl Lumber Dealers’ 
Association, Cape Girardeau, Mo. 


February 14-16-——Western Canada Retail Lumbermen’s 
Association, Winnipeg, Man. 


February 15-17—Illinols Lumber & Builders’ Supply Deal- 
ers’ Association, Chicago, Hotel LaSalle; cement dealers 
meet on the 17th in special session. 

February 20—Salesmen’s Protective Association, Seelbach 
hotel, Louisville, Ky. 

February 20-22—Western Retail Lumbermen’s Associa- 
tion, Palace hotel, San Francisco. 

February 3-20 —-Reotaehy Retail Lumber Dealers’ Asso- 
elation, Seelbach hotel, Louisville, Ky. 

February 21-23—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Pfister hotel, Milwaukee, Wis. 


March 1-2—National Wholesale Lumber Dealers’ Asso- 
ciation. Place of meeting will be announced later. 


March 11—Buffalo Lumber Exchange, Exchange head- 
quarters, Buffalo. 


March 14-15—Lumbermen’s Association of New Mexico & 
Arizona, Roswell, N. M. 

April 1—Philadelphia Lumbermen’s Exchange, Crozer 
building, Philadelphia, Pa. 

April 11-—-Lumbermen’s Association of Texas, Auditorium, 
Iiouston, Tex. 


May 3-4—-National Lumber Manufacturers’ Association, 
Chicago. 


BIG MEETING PROMISED FOR MICHIGAN 
RETAILERS. 


Advance notices of the meeting of the Michigan Re- 
tail Lumber Dealers’ Association, Bay City, February 
7-9, are being sent out by the secretary, George P. 
Sweet. The complete program is not ready for an- 
nouncement, but the following subjects will be discussed : 

Cost of Doing Business in a Retail Lumber Yard. 

The Big Campaign for Cypress. 

On to Washington. 

The Retail Lumber Dealer in Politics. 

Traffic Problems. 

And the famous ‘‘round table’’ led by C. A. Pollock, 
of Coldwater. 

It is expected that the members of the Michigan Asso- 
ciation of Traveling Lumber & Sash & Door Salesmen 
will meet at the same time and there will be a big Hoo- 
Hoo concatenation Wednesday evening. Headquarters 
for the meeting will be at the Wenonah hotel. 








“WILL BE THE BIGGEST EVER HELD. 


Late notices being sent out by Lewis Doster, secretary 
of the Hardwood Manufacturers’ Association of the 
United States, state that without doubt the meeting will 
be the biggest ever held. Nearly all the men invited to 
address the meeting have signified their intention of be- 
ing present and there will therefore be some very im- 
portant matters brought up at the meeting. 

The entertainment arrangements are in the hands of 
the Cincinnati members of. the association, who are of 
the kind that will extend a royal welcome to all. 

The meeting is to be held in the Hotel Sinton, Cincin- 
nati, January 31 and February 1. 

Statistics on stock in hand and wanted, both by man- 
ufacturers and consumers, are coming in rapidly. Those 
who have not sent in their blanks are requested to do 
so as soon as posible so that the matter can be set up 
ready for publication immediately after the convention 
has adjourned. 

Hotels are booking a great many people for the meet- 
ing, especially for January 30 to attend the meeting of 
the Executive Grading Commission which will be held 
at the Hotel Sinton, January 30. The board will go 
over matters regardmg the work of the last year and the 
matters of importance to be placed before the meeting.. 

The following gentlemen constitute the Executive 
Grading Commission: R. Vansant, chairman, Ash- 
land, Ky.; George E. Breece, Charleston, W. Va.; W. A. 
Gilehrist, Memphis, Tenn.; J. W. Love, Nashville, Tenn; 
R. G. Page, Ashland, Ky.; E. A. Lang, Chicago; C, M. 
Crawford, Coal Grove, Ohio; Frank F. Fee, Little Rock, 


Ark.; F. A. Kirby, Scranton, Pa.; W. D. Dawkins, Ash- 
land, Ky.; J. H. Himmelberger, Morehouse, Mo.; W. M. 
Ritter, Columbus, Ohio; W. HE. DeLaney, Cincinnati, Ohio. 





PENNSYLVANIA RETAILERS PREPARING FOR 
GRAND CONVENTION. 

Prrrspurc, Pa., Jan. 17.—From present indications 
the fourth annual convention of the Retail Lumber 
Dealers’ Association of Pennsylvania, which will assemble 
in Pittsburg next week, will be one of the largest ever 
held by that organization. The official program for the 
event has been issued and is a souvenir of the occasion, 
with an illumined cover and containing not only a num- 
ber of photo engravings of leading members and officers 
of the association but of prominent men who are sched- 
uled to address the association. The convention will open 
in the Manufacturers’ building in Duquesne Way, 
Wednesday, January 25, and will continue through 
iriday. President W. T. Geddes is to preside. The 
opening session will begin at 9:30 o’clock in the morning 
and after the usual reports there will be an hour for 
exhibitors to show what they have. This exhibition 
feature is something new and is attracting much atten- 
tion. In the afternoon and evening of the same day 
the time is to be spent in visiting many points of 
interest about the city and its industrial sections. 

Thursday morning a discussion will begin on sugges- 
tions for improving the code of ethics in the retailers’ 
sphere. E. M. Hill, president of the Greater Pittsburgh 
Retail Lumber Dealers’ Association, will lead another’ 
discussion on ‘‘Cost of Doing Business.’’ Another sub- 
ject to be discussed at the same time is ‘‘ Arbitration,’’ 
and this will be led by J. E. Holbein, of Evans City, 
this state. In the afternoon of Thursday, the members 
will be taken to various points about the city and in 
the evening the Pittsburgh Wholesale Lumber Dealers’ 
Association will be the hosts for the visitors and enter- 
tain them at a theater party at the Grand Opera house. 

Friday morning the question of holding midsummer 
meetings will be taken up and probably a date set for the 
meeting to be held in July. The election of officers will 
close the morning session. 

The afternoon of Friday, will be devoted to visiting the 
new Soldiers’ Memorial hall, of Allegheny county and the 
Carnegie Institute and at the conclusion of these visits 
the visitors will go to the Hotel Schenley where the 
annual banquet will be held. A Leo Weil, the noted 
reformer of this city, who, as the head of the committee 
of business men, did much to bring to an end the graft 
practices in the city councils, is to be toastmaster. D. 
Clarence Gibboney, of Philadelphia, who was candidate 
for lieutenant governor of Pennsylvania on the Keystone 
ticket, is to be the principal orator of the evening 
Following the banquet there will be a concatenation of 
Hoo-Hoo, led by Raymond S. Cornelius, of Butler, Pa. 
_ Retailers all are looking forward to this meeting, Tn 
fact, many of them have declined to talk buying of new 
stock until after they have discussed conditions at the 
meeting and get the ideas of others in the trade. It is 
believed that the results will be more important than 
many have been led to believe in the past. F. R. Babcock 
of E. V. Babcock & Co., president of the Chamber of 
Commerce, has been delegated to welcome the visitors to 
the city and will speak on behalf of the business interests 
of the community as well as a lumberman. 


eee 


A FEATURE OF THE WISCONSIN ANNUAL. 

Retail lumbermen of Wisconsin are to be provided 
with a treat at the forthcoming annual meeting of 
their association. Arrangements have been made by 
the lumbermen of Milwaukee to take the retailers to 
«% performance of the all-star circus, which will give 
a performance under the auspices of the Mystic 
Shriners in Tripoli Temple. This cireus will ‘hold 
forth for a week and nearly 500 seats have been re- 
served for Wednesday afternoon. The invitation will 
he extended broadly to all in attendance, including 
the ladies. Frank N. Snell, one of the local lumber- 
men of that city, believes this will prove a greater 
attraction than was the conventional smoker with its 
somewhat ordinary vaudeville attraction. The per- 
formance will be given by stars of all the circuses 
which are brought together during the winter and 
present an indoor circus in those cities which have 
auditoriums large enough for such purposes. 





PENNSYLVANIA LUMBERMAN’S ASSOCIATION 
ANNUAL. 


The annual meeting of the Pennsylvania Lumberman’s 
Association, Incorporated, will be held at the Hotel Wal- 
ton, Philadelphia, Pa., January 26 and 27. An elaborate 
program has been prepared for this year’s meeting, in- 
eluding Thursday, January 26, reports by the commit- 
tees and meeting of the committee on railroad and trans- 
poration, E. K. Moyer, chairman; committee on constitu- 
tion and bylaws, W. M. James, chairman; committee on 
forestry, Hon. J. S. Hess, chairman; committee on poach- 
ing, Frank K. Sener, chairman; committee on enlarge- 
ment of organization, Albert J. Thompson, chairman, 
and the legislative committee of which F. S. Pyfer is 
chairman. 

A general business session will be held from 2 to 5 
o’clock p. m., the order of business being: Roll call, ad- 
dress of President Henry Palmer, minutes of last annual 
meeting, report of the treasurer, T. J. Snowden, and an- 
nual report of the secretary, J. Frederick Martin. The 
following addresses are also scheduled: 


“Side Lines,’ Albert J. Thompson, Wycombe, Pa. 


many desirable immigrants are turning 


“Cost of Retailing and Percentage of Profits,’ M. Pp, 
Cooper, Christiana, Pa. 

“Poaching,” William C. Peirce, Bristol, Pa. 

“Advertising,’’ C. Frank Williamson, Media, Pa. 

“Adjusting of Disputes Between Wholesalers and Retail- 
era,” d. Milleisen, Mechanicsburg, Pa., presenting the 
views of a retailer. 

Reply thereto by F. 8. Underhill, Philadelphia, presenting 
the views of a wholesaler. 


Friday’s session will begin with reports of all standing 
committees, after which the association will proceed to 
the transaction of routine business, including the election 
of officers. At 12:30 p. m. the annual dinner will be 
held. Toasts are scheduled by Hon. J. Hampton Moore, 
Dr. George M. Phillips, Howard I. James and §. (, 
Creasy. A large attendance is expected. 





CONVENTION PROGRAM. 

ATLANTA, GA., Jan. 15.—The program for the conven- 
tion of the Southern Commercial Congress, March 8, 9 
and 10, which will be attended by President Taft, Theo- 
dore Roosevelt, Woodrow Wilson, governor-elect of New 
Jersey, Secretary of War Dickinson and other men of 
national importance, was announced last week. The 
slogan of the congress is ‘‘A Greater Nation Through a 
Greater South.’’ Letters have been received here which 
indicate that all of the governors in the United States 
will appoint delegates to attend the convention. 





MORNING SESSIONS ONLY. 


In order to give delegates and visitors opportunity for 
the transaction of private business and to see the city 
the sessions of the Southwestern Lumbermen’s Associa- 
tion, at Kansas City, Mo., January 25-27, will be held 
mornings only. This is a feature that doubtless will be 
welcomed by all who attend. 

Headquarters will be maintained in Convention hall, 
Thirteenth and Central streets, and the meetings will be 
held in the Century theater, Twelfth and Central streets. 
Delegates will register at Convention hall, following the 
first business session. 

Aside from the lecture of Ben A. Vardaman on ‘‘The 
Art of Making a Sale,’’ Thursday, January 26, the pro- 
gram will be devoted almost entirely to the discussion of 
subjects of the greatest interest to members and they 
are expected to enter freely into the discussions. 

January 25, at 8 p. m., at the Eagles clubhouse, 1108 
Central street, there will be held a big Hoo-Hoo coneate- 
nation. Vicegerent Snark B. H. Huey promises the best 
event of the kind ever held in Kansas City. 





TEXTILE MANUFACTURERS CURTAIL COTTON 
GOODS MANUFACTURE. 


ATLANTA, GA., Jan. 15.—The Textile Manufacturers’ 
Association, which represents 2,000,000 cotton spindles 
and $50,000,000 invested in cotton mills, held a meeting 
in this city last week at which it adopted resolutions 
recommending a drastic curtailment in the manufacture 
of cotton goods until a correct ratio shall be assumed 
between the price of manufactured and raw cotton. 

The Exchange adopted the following resolution: 

Resolved, That the sense of this meeting be that a drastic 
curtailment is needed in the production of all kinds of cotton 
goods to bring about the proper ratio between the cost of tbe 
raw material and the manufactured product, and request 
that all state and national associations at their next meet- 
ings appoint committees to confer with a committee from our 
body to meet at some central point to formulate some plan ' 
by which this curtailment can be systematically made, work- 
ing the least hardship to our employees and stockholders. 





PUBLIC EXHIBITION ROOMS. 


ATLANTA, GA., Jan. 15.—Publie exhibition rooms for 
the display of all sorts of building materials, including 
lumber of every kind, will be opened by the Atlanta 
Builders’ Exchange. Heretofore the lumber dealer has 
had little opportunity of showing the public the quality 
of the goods in which he deals. These rooms are only 4 
part of an extension that the exchange intends to make. 
The scope of its work will be broadened generally. For 
one thing, the exchange will make itself a clearing house 
for building information, not only for Atlanta but also 
for this entire section. An accurate account will be 
kept of prices for all building material. The offiecrs of 
the exchange are D. A. Farrell, president; V. H. Kreigs- 
haber, vice president; R. M. Walker, treasurer, and J. D. 
Wood, secretary. 


TEMPORARY ORGANIZATION EFFECTED. ; 
Hoquiam, WaAsH., Jan. 14.—Temporary organization 
of a commercial club has been effected and preliminary 
plans have been made for the erection of a magnificent 
club building, to cost, with the site, about $125,000. The 
meeting was attended by seventy-five prominent business 
men, The plan is to raise the money for the project by 
the sale of stock. The financing was placed in the hands 
of a temporary committee composed of W. J. Patterson, 
banker; A. L. Davenport, lumberman ; J. B. Bridges, 
attorney; A. W. Barkley, merchant; E. C. Miller, po! 
italist; J. W. Parks, odie L. H. Burnett, jeweler, an 

KE. C. Finch, capitalist. 
PB OOOO 

EXECUTIVE COMMITTEE WILL MEET. . 
ATLANTA, Ga., Jan. 15.—The Georgia Conservation 
Association will hold a meeting next week of its — 
tive committee. Legislation to secure forest — 
in all probability will be urged. State Commissioner 
Agriculture Hudson, to whom the conservation of a 
ing resources in all likelihood will be assigned, r. in it 

ested in the question of eutover lands and may bring 
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that if the value of cutover lands be demonstrated a de- 
cided demand for them will develop. 

The suggestion has been made to E. L. Worsham, 
state entomologist of Georgia and one of the vice presi- 
dents of the Georgia Conservation Association, that it 
might be well if the association would emphasize the 
many uses to which the waste products of a saw mill 
may be put. It was pointed out that sawdust may be 
used for making sugar, alcohol and a kind of brandy; 
that it forms the basis of many different sorts of explo- 
sives; that it, as well as coal, may be used for manufac- 
turing gas; that it is now used largely in building opera- 
tions; that it is the constituent of a product known as 
wood marble; that it is used for making dyes, cleaning 
preparations, paper and innnumerable other things. 

The association has issued in pamphlet form a copy of 
its constitution and bylaws and of the following resolu- 
tions setting forth its purposes: 


Resolwed, That the executive committee be and is hereby 
instructed to formulate plans and in the name of the asso- 
ciation to take such action as may to it seem best to secure 
the objects of conservation of state concern, ‘particularly the 
following: An adequate compulsory state attendance bill; 
the encouragment of the efforts of the state for agricultural 
education of its people and for the extension of this training 
to the home as well as to the farm, public health and the 
prevention of stream pollution; forest protection; water 
powers, including stream survey and gaging; investigation 
of swamp and overflow lands and plans for their reclama- 
tion; survey of the soils of the state; prevention of damage 
to fruit and field crops by injurious insects; enforcement of 
right of the state to oyster beds and its marine waters; 
conservation of game and of fish in inland waters; a system 
of licensing for the taking of game, fish and oysters, includ- 
ing provision for the appointment of wardens and for the 
raising of revenue for the employment of said wardens. 

Resolved, Further, that the governor is requested to au- 
thorize the attorney-general to advise freely with the com- 
mittee concerning all legal points that may be involved in 
the formulation and carrying out of plans to secure the 
objects of this resolution. 





COMMITTEES APPOINTED. 


CoLUMBUS, OHIO, Jan. 16.—William H. Conklin, presi- 
dent of the Columbus Builders’ & Traders’ Exchange, 
appointed his standing committees for the year as fol- 
lows: 

Membership—R. L. Watson, Herbert Kuhn, A. A. Forshee, 
I. M. Jones and J. E. Russell. . 

Arbitration—F. H. Nichol, William Watson, Charles Kile, 
Frank Howe and Phil Kromer. ss 

Entertainment—J. H. Taft, Albert Port, L. G. Kalmerton, 
W. P. Stevenson and George Rose. 

Legislation—J. C. McMaster, A. L. Bowers and 8. W. 
Nichol. 

Room Frank Busch, H. 8. Mahanna and D. W. Evans. 





ASSOCIATION WILL HELP TRADE. 

SPOKANE, WASH., Jan. 13.—Coneerted efforts of the 
Western Pine Salesmen’s Association is expected to stim- 
ulate the lumber trade within the next few months. 
While January is considered a dull month, the number of 
sales is expected to exceed those of December. While 
prices are still at rock bottom and little stock is moving, 
Inland Empire millmen expect that decided strength will 
be added to the market by early spring. 





FORMER PRESIDENT CHIEF SPEAKER AT FOR- 
ESTRY MEETING. 


Boston, MAss., Jan. 14.—Lumbermen and others in 
terested in the forestry movement gathered at the Ex- 
change Club, in Boston, January 10. This meeting was 
held under the direction of the visiting committee of Har- 
vard forestry school. The opening speech was made by 
Amory A. Lawrence, who gave a brief outline of the 
work of the Harvard forestry school at Petersham, Mass. 
Theodore Roosevelt was the chief speaker. Curtis Guild, 
former governor of Massachusetts, spoke on forestry. 
Another speaker was F'. W. Rane, state forester. He ad- 
vocated the secural of permits before lumber is cut in 
this state. Letters of regret were read from Henry 8S. 
Graves, chief forester, and Gifford Pinchot. 





SHINGLE MANUFACTURERS PREPARE TO 
ORGANIZE. 

Everett, Wasu., Jan, 14.—Shingle manufacturers of 
Washington met January 7 and decided to incorporate 
an association which will have for its object the estab- 
lishment of selling agencies and the advertising of 
the red cedar shingle. Committees were named to pre 
pare a constitution and bylaws and a meeting will be 
held Friday in this city to perfect organization. It was 
stated today that at least 75 percent of the shingle 
manufacturers will be represented in the association and 
it will be one of the great business boosting factors of 
the state. 

There was a general discussion of the shingle business 
and the unanimous decision was that conditions can be 
Improved by a united effort in favor of properly adver- 
tising the superior qualities of the product turned out. 

Those in attendance at the meeting were W. H. Waples, 
Lynden; A. MeLoud and W. J. Monroe, Sedro Woolley; 
D, A. Ford and G. A. Bergstrom, Everett; W. A. Mor 
rill, Hoquiam; E. L. France, Elma; H. W. Green, C. A. 
Johnson and ©. J. Flack, Seattle. 





SASH AND DOOR TRAVELING SALESMEN’S 
ANNUAL. 

MINNEAPOLIS, MinN., Jan. 14.—The annual meeting of 
the Mississippi Valley Lumber & Sash & Door Traveling 
alesmen’s Association was held in this city this after- 
noon, President W. W. Vawter presiding. Present were 
W. W. Vawter, C. E. Sheppard, W. E. Sears, J. A. Me- 
Campbell, F. M. Morrill, F. W. Shepard, Charles Van 
elt, C. E. Isenberger, E. I. Garland, C. A. Cassiday, E. 
H. Nolan, D. H. MeMullen, A. N. Wheeler, Roy Thomp- 
son, T, M. Partridge, H. F. Partridge, E. H. Zimmerman, 
Britt Craven, F. H. Flatau, Nate Smith, I. F. Swarthout, 
- W. Squires, P. B. Walker, H. F. Bonham, James 
Fryer, Harry Sutton, E. C. Simpson and E. G. Griswold. 


Treasurer T. M. Partridge reported a balance on hand 
a year ago of $113.94 and receipts of $122, with ex- 
penditures of $235.35, leaving a balance of 59 cents. On 
motion F, H, Flatau, the secretary, was directed to notify 
members that dues are payable and should be paid within 
three days. There was considerable discussion over the 
annual banquet, with T. M. Partridge, Charles Van Pelt 
and I. F. Swarthout all favoring the payment for the 
banquet by those who attend and not taking the cost out 
of the association treasury, as was done last year. T. M. 
Partridge moved the appointment of a committee of five 
to arrange for the banquet on the evening of January 17, 
only those paying 1911 dues to be admitted and the com- 
mittee to sell tickets. The committee named consists of 
H. F. Partridge, Britt Craven, F. H. Flatau, W. W. Vaw- 
ter and C. A. Cassidy. 

The election of officers followed, resulting as follows: 

President—Jay L. Foster. 

Vice president—C. EK. Isenberger. 

Secretary—J. F. Hayden. 

T. M. and H. F. Partridge were both nominated for 
treasurer and everybody voted for ‘‘Partridge.’’ The 
secretary announced it a tie, 124% votes for T. M. Par- 
tridge and 12%, votes for H. F. Partridge. The convan- 
tion refused to take another vote and both brothers were 
declared elected. 

Platt B. Walker and J. C. Melville talked on the Hoo- 
Hoo concatenation and asked that some work be done if 
there is to be one during convention week in Minneapolis. 
Vicegerent Snark Melville said that out of ninety-seven 
letters he had sent out on the subject he got just sixteen 
replies. A committee of five, C. Van Pelt, E. H. Zimmer- 
man, T, M. Partridge, F. W. Shepard and D. H.*MeMul- 
len, was named to look after the buying of flowers and 
similar matters during the next year. Four new members 
were admitted, E. J. Gillouly, of the Foster-Latimer Lum 
ber Company, Mellen, Wis.; Thomas Adams, with the 
Northwestern Lumber Company, Hoquiam, Wash.; Harry 
Sutton, with the Nolan Bros. Hardwood Company, and I, 
Swarthout. 





BOWLERS AT BANQUET. 


Detroit, Micu., Jan. 17.—The Lumbermen’s Bowling 
League held its midwinter banquet in Log Cabin inn 
Saturday evening. John Stuart was toastmaster and 
about fifty members were present. 





EXECUTIVE COMMITTEE OF NATIONAL 
WHOLESALERS MEETS. 

New York, Jan. 16.—A meeting of the executive 
committee and board of trustees of the National Whole- 
sale Lumber Dealers’ Asociation was held at association 
headquarters at 66 Broadway, on Thursday. Consider- 
able business of importance was transacted and reports 
of the various committees, departments ete. indicated 
the association to have made considerable headway. 
The work of Forestry, National Tariff Commission, Na 
tional Civic Federation, National Classification Commit- 
tee, Code of Trade Ethics and a number of other ques 
tions were fully diseussed and action taken which will 
result in benefit to the membership. 

The question of a place for holding the next annual 
meeting of the association, in Mareh, was carefully 
considered, A canvass was recently made of members 
of the association and invitations from Rochester, N. 
Y., Chieago, Ill., St. Louis, Mo., Atlantie City, N. J., 
and other places were presented and, after careful con 
sideration, the trustees voted to hold the next meeting 
at Washington, D. C. The details as to special features 
at the meeting, speakers at the banquet ete. were re- 
fered to the executive committee, with full power. 


Those Present. 
Robert W. Higbie, New York; Lewis Dill, Baltimore, Md. ; 


Cc. H. Prescott, jr., Cleveland, Ohio; G. F. Gre, Philadel- 
phia, Pa.; A. L. Stone, Cleveland, Ohio; W. W. = A In- 
dianapolis, Ind.; W. W. Reilley, Buffalo, N. Y.; F. W. Cole, 


New York city; F. E. Parker, Saginaw, Mich.; KF. R. Bab- 
cock, Pittsburg, Pa.; N. H. Walcott, Providence, R. I.; F. 
S. Underhill, Philadelphia, Pa., and EB. F. Perry, secretary. 





BEER STAVE MANUFACTURERS’ ANNUAL, 

LOUISVILLE, Ky., Jan. 18.—The Beer Stave Manu- 
facturers’ Association held its annual meeting in this 
city »Monday at the Seelbach hotel. The meeting was 
brief and was taken up with the election of officers 
and the discussion of the trade outlook. The officers 
were all reélected, as follows: 

President—Frank B. Russell, Louisville. 

Vice president—Herman Katz, Memphis. 

Secretary and treasurer—W. R. Anderson, Milwaukee, Wis. 

Practically all of the stave mills were reported to be 
in operation, and the estimated output for the year is 
25,000,000 staves. 





ORGANIZATION OF WISCONSIN MANUFACTUR- 
ERS’ ASSOCIATION COMPLETED. 


MILWAUKEE, WIs., Jan. 18.—Organization of the Wis- 
consin Manufacturers’ Association was completed today 
and the following officers have been elected: 

President— Thomas M. Blackstock, Sheboygan. 

Vice president—H. W. Bolens, Port. Washington. 

Secretary—-William George Bruce, Milwaukee. 

Treasurer—Frank Sensenbrenner, Neenah. 

Assistant secretary and treasurer—George Gove, Milwau- 
kee. 

The statewide scope and importance of the organiza- 
tion is indicated by the officers elected, engaged in dif- 
ferent industrial enterprises in various parts of Wis- 
consin. Thomas M. Blackstock, the president, is an 
official of the Phoenix Chair Company, of Sheboygan. 
The vice president, H. W. Bolens, is president of the 
Gilson Manufacturing Company, of Port Washington, 
and the treasurer, Frank Sensenbrenner, is an official of 
the Kimberly-Clark Company, of Neenah. 

Directors—For one year, G. F. Steele, Nekoosa-Edwards 
Paper Company, Port Edwards; A. L. Osborn, Scott & Howe 


Lumber Company, Oshkosh; A. Hirschheimer, La Crosse 
Plow Company, La Crosse; EK. C. Thiers, Allen Tanning 
Company, Kenosha; H. M. Wallis, J. I. Case Plow Works, 
Racine. For two years, Thomas M. Blackstock, Phoenix 
Chair Company, Sheboygan; William George Bruce, Johnson 
Service Company, Milwaukee; D. P. Lamoureaux, Beaver 
Dam Malleable Iron Company, Beaver Dam; Har A 
Lolens, Gilson Manufacturing Company, Port Washington; 
J. A. Vail, Fairbanks-Morse Company, Beloit. For three 
years, L. E. Geer, Manitowoc Boiler Works Company, Mani- 
towoc; L. C. Tolles, Phoenix Manufacturing Company, Kau 
Claire; C, A. Johnson, Gisholt Machine Company, Madison ; 
Frank Sensenbrenner, Kimberly-Clark Company, Neenah; 
Gen, Otto H. Falk, the Falk Company, Milwaukee, 

Nearly 160 charter members of the association at- 
tended today’s meeting. ‘‘The movement which has eul- 
minated in the organization of this state association had 
its origin in the desire to attract settlers and capita] to 
Wisconsin and to promote its industrial interests,’’ said 
Gen. Otto H. Falk, president of the Merchants & Manu- 
facturers’ Association, of Milwaukee, and a director of 
the new association. ‘‘The organization has adopted a 
broad and progressive platform, which means the mate- 
rial growth and welfare of the state. It stands for 
economic, educational and social advancement.’’ 





NEW YORK LUMBER CLUB SMOKER. 


New York, Jan. 17.—The complimentary smoker and 
vaudeville entertainment to be given in the assembly 
rooms of the Lumbermen’s Club of New York at the 
Hoffman house, Tuesday, January 24, promises to be a 
very largely attended affair. The house committee con- 
sisting of C. O. Shepherd and C, W. Bronson announces 
that there will be some special features at the enter- 
tainment. Cards have been issued to the members so 
that they can extend invitations to their friends who are 
not now members of the club. For the accommodation of 
members desiring to have guests dine with them at the 
club on the evening of the smoker a special dinner will 
be served from 7 to 9 o’clock at $3 a plate. The club 
has added a number of new members recently and 
Secretary Arthur E. Lane looks for a big attendance 
at the smoker. 


SECURES MINIMUM CARLOAD WEIGHT. 

TirTON, GA., Jan, 16.—J. L, Phillips and M. V. Grass 
were appointed at the September meeting of the Georgia- 
Florida Saw Mill Association to take up with railroad 
officials the question of minimum earload weights which 
had been increased from 34,000 to 40,000 pounds, via 
water competitive routes. Mr. Phillips reported that the 
committee took up the matter with the Southeastern 
Freight Association, as well as with other traffic officials, 
and the result can be summed up by stating that a rule 
has been issued providing that when cars are loaded to 
full visible capacity, and the actual weight is less than 
40,000 pounds, charges will be assessed on actual weight, 
subject to a minimum of 34,000 pounds. 

The report of the committee was ordered filed. 








ANNUAL DINNER NORTH CAROLINA SOCIETY. 

New York, N. Y., Jan. 16.—At the annual dinner of 
the North Carolina Society at the Hotel Astor, Friday 
night, January 13, the advantages to North Carolina of 
the proposed Appalachian forest reservation were em- 
phasized. The speakers were Gifford Pinchot, former 
chief forester of the United States; Prof. J. A. Holmes, 
Whitehead Klutz and C. O, Maas. All of the speakers 
dwelt upon the need of permanent forest reserves. 
Resolutions were adopted urging the passage of such a 
bill at the present session of Congress. Among those 
present were United States District Attorney Henry A. 
Wise, Walter A. McCorkle, Dr. V. P. Gibboney, George 
Gordon Battle, Dr. Carlos MacDonald, Joseph Baruch 
and J. I. Allen. 





NEBRASKA DEALERS IN JOINT SESSION. 
[Special telegram to the AMpRICAN LUMBERMAN, ] 

OMAHA, NEB., Jan. 19.—Over 600 attended the morn- 
ing session of the first annual joint session of the 
Nebraska Lumber Dealers’ Association and the Mutual 
Insurance Association. William Krotter, president of the 
Jumbermen’s association, addressed the meeting, giving 
a resume of the history of the association. The seere- 
tary’s and treasurer’s reports followed. Bird Criteh- 
field resigned as secretary of the association and Elmer 
Ii, Hall was appointed his successor. The cost of doing 
business was an important topic of discussion, Com- 
mittees were appointed to draft resolutions on mem- 
bership, and also to audit accounts and make nominations. 

The afternoon session proved very interesting, mingled 
with entertainment by an Hawaiian native band apd a 
band of Sioux Indians in a war dance. P. A, Good 
of Cowles, this state, read a paper on ‘‘ Bright Spots,’? 
naming the resources of Nebraska as the bright spot of 
the United States. 

Entertainment was furnished by J. W. Fisher, who 
represented Frost-Johnson Lumber Company. 

Addresses on the Code of Ethics, Government Investi- 
gation of Lumbermen, the National Association, Mail 
Order Houses and Demurrage were read. 

Arthur Holmes, of Detroit, offered amendments in 
behalf of the Lumber Trades Congress at St. Louis. 
Over 900 attended this session. 

In the evening the lumbermen were entertained ut a 
theater party. 

The ladies enjoyed a luncheon at the Omaha elub, 
followed by an automobile trip. f 
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ANNUAL FORESTRY REPORT OF THE STATE OF 
NEW YORE. 

ALBANY, N. Y., Jan. 16.—The annual report of the 
superintendent of state forests for New York state has 
been transmitted to the legislature by Clifford R. Pettis. 
The report deals with forest fires, forest products, re- 
foresting, state forest problems and forest preserves. 
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SALES CONFERENCE. 


Call Issued by Representative Hardwood Salesmen 
for Conference February 23--The Sponsors. 


Believing that a conference of those having in charge 
the marketing of hardwoods would be manifest ad- 
vantage to lumber sales managers, the undersigned 
subscribe their names to a call for a meeting of all 
interested in the wholesale marketing of hardwood 
lumber to be held at the Auditorium hotel, Chicago, 
on Thursday, February 23, 1911, at 10 a. m. 

The objects of this meeting are: 

First: To perfect either a temporary or permanent 
hardwood sales managers’ association. 

Second: To adopt a logical set of rules covering 
trade ethics under which buying and selling transac- 
tions may be conducted on a uniform basis. 

Third: To agree on terms of sale. 

Fourth: To get at a systematic way of handling 
the work of traveling salesmen. 

Fifth: Discussion of methods of exploitation and 
advertising. 

Sixth: To make plans for exchange of credit in- 
formation. 

Seventh: To work out a uniform plan covering 
lumber weights; uniform forms for making claims; 
analyzing loading rules and classifications; forms for 
the tracing of shipments and other matters pertaining 
to shipments. 

Eighth: And all other matters pertaining to the 
marketing of hardwoods that shall appeal to anyone 
as pertinent and valuable to the trade. 

It is understood that this conference is to be ex- 
ecutive in character, and that no portion of the pro- 
ceedings will be released for publication save as 
authorized by the convention through its secretary. 


R. A. Chambers, Jackson, Miss.; Enochs-Chambers wor. Co. 

Chapin L. Barr, Philadelphia, Pa.; Whiting Lbr. Co. 

R. McCracken, Cincinnati, O.; Kentucky Lbr. Co. 

E. W. Bartholomew, Nashville, Tenn.; J. B. Ransom & Co. 

W. W. Dings, St. Louis, Mo.; Garetson-Greason Lbr. Co. 

L. Frank, Nashville, Tenn.; Southern Lbr. & Mfg. Co. 

TT. R. Le Sueur, Nashville, Tenn.; W. J. Cude Land & Lbr. Co. 

W. H. Greble, Memphis, Tenn.; Three States Lbr. Co. 

C. L. Harrison, Cape Girardeau, Mo. ; Himmelberger-Harrison 
Lbr. Co. 

Cc. E. Ingalls, Chicago, Ill.; C. L. Willey. 

J. W. Mayhew, Columbus, 0.; W. M. Ritter Lbr. Co. 

F) J. Roys, South Bend, Ind.; Fullerton-Powell Hardwood 
Lbr. Co. 

H. S. Hayden, Chicago, Ill.; Hayden & Westcott Lbr. Co. 

J. Gibson Mclivain, jr., Philadelphia, Pa.; J. Gibson Mcflvain 


& Co. 
A. G. Fritchey, Charleston, Miss. ; Lamb-Fish Lbr. Co. 
Cc. M. Clark, Cincinnati, O.; Swann-Day Lbr. Co. 
W. B. Earle, Hermansville, Mich. ; Wisconsin Land & Lbr. Co. 
W. D. Young, Bay City, Mich.; W. D. Young & Co, 
L. W. Crow, Chicago, Ill.; Mears-Slayton Lbr. Co. 
BE. A. Lang, Chicago, Ill.; Paepcke-Leicht Lbr. Co. 
F. M. Mowbray, Cincinnati, O.; Mowbray & Robinson. 
F. B. Robertson, Memphis, Tenn. ; Anderson-Tully Co. 
George D. Burgess, Memphis, Tenn. ; Busse & Burgess. 
Van B. Perrine, Fort Wayne, Ind.; Perrine-Armstrong Co. 
Thomas W. Fry, St. Louis, Mo.; Charles F, Luehrmann Hard- 
wood Lbr. Co. 
A. P. Steele, Sardis, Miss.; Carrier Lbr. & Mfg. Co. 
J. J. Linehan, Pittsburg, Pa.; Linehan Lbr. Co. 
T. 8S. Estabrook, Chicago, Ill.; Estabrook-Skeele Lbr. Co. 
J. W. Taylor, Columbus, O.; Domestic Lbr. Co. 
Charles E. Dickinson, Memphis, Tenn. ; ©. Sondheimer Co. 
I. F. Balsley, Pittsburg, Pa.; Palmer & Semens Lbr. Co. 
M. F. Greene, Nashville, Tenn. ; Davidson, Hicks & Greene Co. 
W. J. Mingus, Philadelphia, Pa.; Mingus & Rutter. 


MISSISSIPPI PROGRESS. 


Rejuvenation of a Mississippi Association—Plans and 
Purposes of the New Officers. 











HarriessurG, Miss., Jan. 16.—J. A. Kirby, the newly 
elected secretary of the Mississippi Pine Association, has 
gent out a letter to the yellow pine manufacturers of 
southern Mississippi in which he sets forth the objects 
of his employment by the association and states some of 
the things he hopes to bring about. 

One of the important projects Mr. Kirby has under 
consideration is the organization, in connection with the 
association, of a bureau for the advertising, development 
and sale of cutover lands in southern Mississippi, or to 
merge the association into an organization of yellow 
pine manufacturers and owners of cutover lands. 

Another of his objects is the securing of new members 
for the association and to build up its efficiency and 
practical value wherever possible. Mr. Kirby points out 
to the manufacturers that in order to carry on this work 
successfully the association needs both the moral and 
financial support of its members. Mr. Kirby was elected 
by the board of directors December 31, and at the same 
time the board also elected W. T. Cosby, as assistant 
secretary and assistant treasurer. Mr. Cosby will have 
active charge of the office and is well fitted for his post. 
He is a lumberman of practical experience and also a 
railroad traffic man and will without doubt make himself 
a valuable man for the association. 

Mr. Cosby recently sent out the following letter to 
yellow pine manufacturers explaining some of the 
projects he wants to put into effect: 


Freight Claims, 


I will undertake to collect for members all freight 
and will give the handling of these claims the same ‘aan 
attention which they receive at the hands of the transporta- 
tion companies. Being thoroughly conversant with railroad 
work I think I can promise more satisfactory results than 
can be obtained by shippers attempting to handle these 
claims without the necessary railroad experience. j 


Collections, 


I will also undertake to collect any commer 
which the members may have against cuntomers: onl oi 
that. the prestige of the association and the fact that the 


claim is in the hands of the association for collection will 
have greater weight with the delinquent than the individual 
shipper can bring to bear. 


Inspection, 


I will have connected with this office a licensed inspector 
who will inspect for members whenever mill inspection is 
desired, and in order to insure competent inspection we sug- 
gest that the members call for this association inspector 
when needed. ‘This office will also be prepared to settle any 
disputes in regard to inspection. 


Arbitration. 


I will also be glad to act in the capacity of arbitrator in 
any cases in which a difference of opinion exists, and will 
represent the members in any other manner desired in look- 
ing after their interest with their customers. 


Financial Standing. 


I will have on file in this office the rating and financial 
standing of any poenaers of yellow pine, and this informa- 
tion together with any advance information we are able 
to obtain about financial troubles of purchasers will be 
given members. I request members to advise this office of 
any troubles they are having with their customers so that 
I will be able to give other members advice as to the 
desirability of any account. 


Rates. 


I will have on hand in this office a complete file of rail- 
road tariffs and correct rates to any points will be furnished 
upon application. 

Orders, 


I will be glad to receive from members, and especially the 
small manufacturers, a list of orders needed, and 1 will 
endeavor to secure their needs from reputable dealers at 
satisfactory prices. I will have on hand a list of stock 
wanted by northern concerns and will no doubt be able often 
to find what is needed. 

I will also have on hand grading rules of all associations ; 
—— of all railroads; Interstate Commerce Commis- 
sion rulings relating to the lumber industry, reports from the 
Forest Service and the Agricultural Department, and any 
interesting or valuable information contained in the govern- 
ment reports will be furnished members as it appears. 

I will be glad if members will place this office on their 
mailing lists for stock sheets, as it is our purpose to invite 
Northern buyers to visit us and make this office their head- 
quarters while in the South so that members will have first 
chance at any desirable business. We will also endeavor to 
keep members posted as to any large or unusual orders on 
the market or about to be placed. 

It is my desire to make this office a bureau of reliable 
information for the benefit of the members, and I wish mem- 
bers to consider this office their own whenever they are in 
Hattiesburg, coming to us for any information or assist- 
ance of any kind, and call on us to perform any service 
which will be of any assistance. 

The membership fee includes all of the above except a 
charge of 5 percent for collections and claims which will be 
made to cover postage etc. 


A UNION LUNCH. 


Progressive Union at New Orleans Entertains Lumber- 
men—Premier Organization Compliments Industry. 











New ORLEANS, LaA., Jan. 16.—The Progressive Union’s 
noonday luncheon held in Fabacher’s ‘‘ grape arbor’’ last 
Wednesday was dedicated to the New Orleans lumber- 
men, of whom a large number were present. J. W. 
Porch, the new president of the union, presided and as 
the first speaker introduced C. W. Robinson, of the 
Southern States Lumber Company, who described the 
importance of Louisiana’s lumber industry and told of 
the remarkably large proportion of the total tonnage 
it supplied for Louisiana railroads. Mr. Robinson took 
occasion to call attention to the inadequate switching 
and port facilities provided at New Orleans for the 
export lumber trade, He complimented both the Belt 
Commission and the Dock Board on their attempts to 
improve conditions, but emphasized the need of further 
and better facilities if New Orleans is to handle the 
export lumber tonnage which should rightfully be hers. 

George E. Watson, secretary of the Southern Cypress 
Manufacturers’ Association, and president of the Lum- 
bermen’s Club of New Orleans, followed with the sug- 
gestion that the local lumbermen, largely through their 
own backwardness about coming forward, were not 
taking that prominent place in community work which 
the importance of the industry with which they were 
identified seemed to warrant. ‘‘As a class,’’ said Mr. 
Watson, ‘‘the lumbermen have some problems to solve 
which they can best handle for themselves. While occa- 
sionally they have requested aid from institutions similar 
to yours, they find themselves little understood and 
usually unsuccessful. The public do not understand 
the lumbermen or the lumber business. Those things 
which we need which can only be secured through polit- 
ical action, we can not secure because we are not in 
politics. Those things which we wish to bring about 
with the help of civic organizations can not be brought 
about because we have never taken a prominent part 
in the workings of such organizations. I do not believe 
it is any more the fault of the community than of the 
lumberman, and this is only a plea to the lumbermen 
to come out of their shells and take their proper place in 
the community work.’’ 

Llewellyn Palmer, assistant secretary of the National 
Lumber Exporters’ Association, discussed the needs of 
local exporters in the way of port facilities. Because 
of their lack, he explained, a great deal of lumber and 
timber which ought to come this way is cleared through 
other ports. He regarded the development and improve- 
ment of the public belt and wharf systems as easily 
the most important problem before the people of New 
Orleans. In the effort to secure adequate facilities 
for their own tonnage, the lumbermen found themselves 
fighting almost alone. ‘‘We feel,’’ said Mr. Palmer 
‘‘that we are entitled to the support of the business 
interests of the city in this direction, and believe that 
we will get it when the people understand the value 
of this trade and its importance to the city. From its 
character the export lumber trade does not come go 
prominently before the public as other classes of business 
of much less magnitude and so, perhaps, has not received 


the recognition it deserves. It is a fact, however, that 

it is doing a great deal for the city of New Orleans, and 

we feel that it is entitled to support and recognition in 

its efforts to improve conditions and further enhance 

the importance of the port.’’ ; 
OP DPD DDD DP LPP 


CEMENT PRODUCTS EXHIBITION. 

The Cement Products Exhibition Company announces 
that the opening date of the Fourth Annual Chicago 
Cement Show, which is to be held at the Coliseum, has 
been changed to February 16 at 8 p. m. 


HOO-HOO NOTES. 


Little Rock to Have a Mammoth Concatenation— 
Boosters’ Dinner at San Francisco. 





LirtLE Rock., Ark., Jan. 17.—The annual meeting 
of Arkansas Hoo-Hoo in this city last Saturday was 
an eventful affair for about 200 eats and thirteen kit- 
tens. It also seemed to practically ‘‘einch’’ the prop- 
osition of a state fraternity building in Little Rock 
after the plans proposed a year ago. It will be an of- 
fice building for lumbermen, primarily, with an elab- 
orate lodge room and home for Hoo-Hoo on the top 
floors. ; 

All sessions of the state organization Saturday and 
the elaborate banquet given in honor of the ladies, with 
the delightful dance Saturday night, were held at the 
Hotel Marion, 

After a brief business session Saturday afternoon 
the concatenation was started, and before it concluded 
the following kittens had learned the full-fledged meow: 
J. N. McAlliste Y z le 
——— Geadbeep "uae ; a an tee —_ 

ock, Strick 
Ii, C. Thompson, Little Rock. W. W. “Oliver: Litite mea 
Walter It, Scott, Little Rock. J. R. B. Moore, Little Rock, 
er} tone Waka Rock. — po C. Rodgers, Nash- 
BB. J. Bast, Newport. ( ; 

The officers in attendance were: W. M. Stevenson 
Supreme Representative, St. Paul, Minn.; V. E. Pier. 
son, Senior Hoo-Hoo, Newport; J. C. MeGrath, Junior 
Hoo-Hoo, Little Rock; W. C. Norman, Bojum, Little 
Rock; A. W. Parke, Scrivenoter, Little Rock; D. R. 
Bowes, Custocatian, Little Rock; W. W. Taylor Jab- 
berwock, Camden; W. I. Ebbing, Areanoper, St. Louis 
Mo., and J. F. Judd, Supreme Arcanoper, St. Louis; 
J. B. Webster, Gurdon, Little Rock. ; 

During the forenoon the ladies were taken on an 
automobile trip about the city, a party of about fifty 
in ten autos, visiting the army post and other places 
of interest. In the afternoon they were entertained 
at a theater party while their ‘‘lords and masters’? at- 
tended the concatenation. 

The banquet and dance at night concluded a most 
(lelightful gathering. At the banquet toasts were re- 
sponded to as follows, with W. F. Ebbing, of St. Louis 
us toastmaster. 

“Our Order,’’? J. F. Judd; ‘‘Our Kittens,’’ CG. K. 
Nickoll; ‘‘Our Wives and Sweethearts,’’ J. D. Web- 
ster; ‘Our Mistakes and Exeuses,’’? J. H. Carmichael; 
‘*Our Love for Arkansas,’? Mrs. M. A. Smith; ‘Our 
Nine Lives,’’ L. A. Buckner; ‘‘Our State Association, ’’ 
J. ©. MeGrath; ‘‘Our Guests’ Opinions,’’ W. M. 
Stephenson; ‘‘Our Kitten’s Lamentations,’’ Sen. W. 
C,. Rodgers. 


SECOND DINNER OF BOOSTERS’ COMMITTEE. 

San Francisco, Cau, Jan. 14.—The second dinner of 
Hoo-Hoo boosters’ committee, which was planned by 
Snark R. A, Hiscox in order to inerease the interest 
in securing the desired number of 100 candidates for in- 
itiation at the coming concatenation, was a great success. 
'wenty-seven members of the committee sat down at 
the table in the Commercial Club, which has a number 
of prominent lumbermen in its membership. The cor- 
catenation will be held during the week of February 
20, while several hundred delegates to the Coast con- 
vention of retail lumber dealers are in the city. An 
elaborate function is in plan and a unique poster will 
soon be executed and sent out to apprise all Hoo-Hoo 
of the joys to come on the roof and elsewhere in hos- 
pitable San Franciseo. Addresses were made by Henry 
Templemen, F, L. MeGillan and others. 

Energetic work is being done by the local committee 
on entertainment for the big retail lumber dealers’ con- 
vention, About 500 delegates are expected to attend. 
Che committee consists of Edward Conley, chairman, 
J. W. Schouten, A, Mahony, A, B. Johnson, J. R. Hanify, 
G, X. Wendling and E. A. Christenson. It has been 
decided to hold the banquet Wednesday evening. On 
the afternoon of the 21st the ladies will be entertained 
on an automobile tour. 








BIG CONCATENATION PROMISED. 

Vicegerent N. H. Huey promises many unusual fea- 
tures in connection with the big Hoo-Hoo concatena- 
tion to be held in Kansag City at the Eagles’ Club, 
January 25th. Harry J. Miller, Snark of the Universe, 
Jeff B. Webb, Senior Hoo-Hoo, J. H. Baird, Seriveno- 
ter, Charles P. Walker, Jabberwock, J. F. Judd, Arcan- 
oper and T. H. Calhoun, Guerdon, will be present to- 
gether with Supreme Representative W. M. Stephenson. 
The Supreme Nine will meet in connection with the 
concatenation. One of the principal objects of the 
meeting is to decide the place for holding the next 
meeting. All loyal Hoo-Hoo are invited to be present 
and to bring a kitten. Convention headquarters will 
be the Lutcher & Moore Lumber Company’s booth at 
Convention hall. 
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ATTAINS ITS MAJORITY. 


Over Six Hundred Accredited Members in Attendance at Twenty-first Anenel of Northwestern Retailers — In- 
structive Address on and Discussion of the Cost of Doing Business. 


MINNEAPOLIS, MINN., Jan. 18.—The Northwestern 
Lumbermen’s Association attained its majority yester- 
day, when the twenty-first 
annual convention opened 
in the convention hall of 
the Hennepin county 
courthouse, with over 600 
accredited members in at- 
tendance. Of this num- 
ber, fourteen were pres- 
ent at the first meeting 
of the organization, ac- 
cording to a count taken 
on the floor of the con- 
vention, and only one had 
been present at all of 
the twenty-one meetings 
held since the association 
was formed. 

The attendance this 
year, which, including 
visitors, will exceed 1,000 
persons, indicates that the 
interest of the dealers of 
the Northwest is as ac- 
tive as ever. Many of 
the problems of twenty 
one years ago have gone 
and are forgotten, but 
others have come in their 
places and the need of 
the association seems this 
year, more forcefully 
than ever before, to be 
fully impressed upon the 
membership. 

The Northwestern an- 
nual is one of the most 
D. B. BAKER, TRAER, IOWA, business-like meetings of 

A TALL PINE OF THE the season, but this year 

NORTHWEST. the program calls for 

three sessions instead of 

the usual four, giving the dealers an opportunity to spend 
Tuesday and Wednesday forenoons in visiting and renew- 
ing acquaintances. This feature seems to meet with 
general approval, particularly because it affords every 
delegate an opportunity to talk over business condi- 
tions with his neighbors and to get closely in touch 
with features of the business about which he could 
hope to learn little or nothing on the floor of the meet- 
ing. The unoccupied half-days can also be employed 
in visiting some of the exhibits, which are numerous 
and varied. They are scattered through the hotels 
and the Lumber Exchange building, in such way as to 
be easy of access and at the same time out of the way. 

It is unfortunate that government agents and others 
who have suspected the existence of the retail lumber 
trust are not present at this meeting, to join in some 
of the hotel lobby conventions where two or three 
dealers get together and try to explain why they have 
not made a respectable profit during the last year. 
Every kind of competition mentioned in the diction- 
aries and several other varieties come up for consider- 
ation at these little ‘‘talkfests,’’ making it evident 
that the retail price of lumber is not, as some believe, 
What’ the dealer feels like charging for his stock, but 
What he can get for it after meeting the cut figures of 
the catalog house, the manufacturer who sells direct, 
the codperative yard and other sources of grief. 

Observant retail lumbermen long ago were able to 
see that without their organizations the business would 
come to a point where few would survive. To those 
who do not delve so deeply into the inner workings 
and who see the association working without a hitch 
at an annual meeting, the beneficial influences of an 
organization like the Northwestern may not be so 
apparent. The volume of important business trans- 
acted by the secretary during the year is immense and 
's but faintly reflected in his annual report. The 
work of the special service department in checking 
freights and collecting refunds of overcharges ete. is 
but one item, yet in the opinion of many members 
would justify the maintenance of the organization 
even if no other- benefits attached to it. It is worthy 
of note, too, that the Northwestern Lumbermen’s 
Association is a striking example of efficiency. No 
better model of good business methods and results 
bringing organization is to be found. The association 
sets a striking example to its membership, and any 
dealer who can conduct his own affairs as satisfac- 
torily, or perhaps it would be better to say who will 
do so, is reasonably sure of his share of success. 

President’s Address. 
; President C. A. Finkbine, of Des Moines, Iowa, who 
'§ closing his second term as chief executive officer 
of the organization, called the first session to order at 
2:30 Pp. m. The Masonic quartet rendered several 
selections, after which the president read his annual 
address. He said: 


Our associz : 
During cy lation is now of age. We are 21 years old. 


its existence many problems have been met, dis- 











cussed, settled, and yet new ones confront us at each annual 
meeting. ‘The question of whether it pays to belong was set- 
tled long ago, and the retail lumber dealer doing business 
in the section covered by this association, not now a mem- 
ber, is a curiosity, and deserving more of pity than of 
censure. No longer is there any need of argument for a 
justification of the existence of our association, for this is 
an age of organization. Merchants in all lines now realize 
the wisdom and experience of the many can be utilized by 
—- as individuals, and are now gladly availing themselves 
of it. 

Business conditions which confront us on this 17th day of 
January, 1911, are not exactly ideal. They might easily, 
however, be a great deal worse. Many eminent thinkers an- 
nounce we are on the eve of an industrial and commercial 
evolution. That there is soon to occur a readjustment in 
our economic system. That there are too many retailers on 
earth, not only in our line but in all lines. That may be 
true, but so long as human nature remains as it is, it is not 
going to be an easy job to eliminate many of them. 

In many towns in the territory covered by this association 
the lumber business could be conducted by from one-third 
to one-half fewer dealers and the service to the consumer 
not be at all impaired; in fact, improved. So, too, of the 
retail grocery store, hardware, meat market etc. 

In fact, in many instances a reduction in the number of 
yards, stores or markets could be made to redound to the 
interest of the consumer by reducing the price of the com 
modity handled, by reason of the reduction of the capital 
invested and number of persons employed and expense of 
doing business. But so great is the insane greed of the 
people in general that this is not likely soon to occur. Cut 
out two butcher shops in a town with three, so one butcher 
would have all the business. Reduce the number of general 
stores in a town from five to two. Consolidate the two 
hardware stores in one and immediately the people cry out, 
“Monopoly,” “Competition is the life of trade; we want 
competition.” The general public seems to want a multi- 
plicity of business houses in some line of business, when fixed 
charges, interest and expenses, must, in the very nature of 
things, come out of the consumer; and so long as this con- 
dition prevails just so long will the retailer live, move and 
have his being, all theories to the contrary notwithstanding. 
In my opinion we are here to stay. 

Much has been said and written, by persons densely ig- 
norant of the subject, of the high price of lumber. Ronse 
people have even acclaimed the existence of a socalled lum- 
ber trust, but up to this time no evidence of such trust has 
as yet been produced, so far as I am advised. 


Lumber as a Commodity. 


I maintain that lumber is the cheapest article of com- 
merce on the market today compared to present values of 
what the producer has to sell. Today the producer can 
buy one-third more lumber for the price of a horse, steer 
or hog than at any other time in the last ten years, except 
possibly a short period in the early part of 1910. More than 
that, immediately following the financial flurry of October, 
1907, values of practically all commodities, including lum- 
ber, struck the toboggan. But shortly after the summer of 
1908 values of nearly all commodities began to spring up- 
ward until the high water mark in prices was reached dur- 
ing 1909. Lumber, however, did not waken up; did not take 
the spring. It remained down at or near the point of value 
immediately following the October, 1907, panic, and has re- 
mained there ever since. Please get that fact. You need not 
take my word for it; for evidence thereof, consult the 
printed price lists of any Minneapolis wholesaler or manu- 
facturer of lumber, durin the period named. 

More than this, I maintain that lumber is sold at retail 
at a lower percentage of profit than any other article of 
commerce, except possibly sugar and nails. In making this 
assertion I admit I am not ‘“chesty.” In fact, am rather 
ashamed to admit I am one of a class of retailers not having 
business courage enough to get a fair profit on the wares 
handled. 

In the face of these facts, however, there is talk of a 
lumber trust, and the United States government has been 
hunting for it for the last four or five years in response 
to a Senate resolution. The latest census report shows some 
48,000 saw mills in the United States and many retail lum- 
ber dealers, 

History tells us how last October the Philadelphians 
changed the entire scheme of the West Side Zoo by making 
“monkeys” out of the “cubs.” 

Rumor tells us that the Bureau of Corporations is about 
to perform a still more remarkable feat in its report on the 
above mentioned Senate resolution by making “goats’’ out 
of the retail lumber dealers of this great and glorious 
country. 


Catalog Houses. 


Now a word on catalog houses. Sears, Roebuck & Co. 
have a capital of $38,800,000, common and preferred. Their 
profits for 1910 are computed at $7,500,000, and in addition 
to and on top of the division of this large profit, a melon 
is to be cut the 27th of next month in the shape of a stock 
dividend of 33% percent to all stockholders of record on 
sald date. 

I call your attention to these figures, not to advertise 
Sears, Roebuck & Co., but in the hope that they may strike 
you as they do me, namely, as very conclusive evidence that 
the concern is not selling nearly as cheap as mw A claim. 
This showing convinces me that the goods sold during 1910 
by Sears, Roebuck & Co. carried a much larger percentage 
of profit than the average retail lumberman made on his 
capital, and demonstrates very forcibly the fact that the 
ordinary retail dealer in all lines must get out of the ordi- 
nary into the extraordinary class of merchants, or soon the 
water wagon of fate will overtake him and his name will 
e mud. 

“ Retail dealers in all lines must become closer students of 
the situation; must inquire more closely into the costs of 
doing business; in a word, must become better merchants. 

In view of the fact that discussion of the principal ques- 
tions that concern us as retail lumbermen has been arranged 
for on our business program, it is not my intention to take 
these up at this time. 


Special Service Bureau. 


One word, however, on the special service bureau of this 
association. If you are not using it you are standing in 
your own light and missing a mighty good thing. So much of 
our stock comes from both the west coast and Gulf coast 
that a long delay is often very irritating, not to say a dead 
loss. Neither fir nor yellow pine is a sprinter when travel- 
ing east and north. It is here the special service bureau 
shines; here the special service bureau gets in with wire 
and pen and the car containing this loitering lumber is 
brought to destination with the same speed with which the 
local agent collects his $1 per after forty-eight hours, and 
that’s going some. 

During the year just passed this bureau has traced to 
destination 4,064 cars on 110 different lines of railroad. 


During 1910 this bureau handled 1,748 claims for loss, 
damage and overcharge, aggregating $8,548.56, of which by 
far the larger portion was promptly adjusted by the sixteen 
different railroads against which the claims were filed. 

Another feature of its work has been the examination of 
members’ paid freight expense bills for possible errors in 
rate or classification. The number and amount of such ex- 
isting mistakes found have fully justified the time and 
labor of checking, but it must be pointed out that if mem- 
bers wish us to do this checking and then file claims to 
secure refund of these overcharges, it should be done, if at 
all, within four months from date of shipment; otherwise 
reasonable consideration is hardly to be expected. It might 
be well in this connection to add that if any members elect 
to send this bureau their expense bills for examination for 
errors in rate or classification they should do all of the 
checking of the extensions etc. themselves, and not expect 
this bureau to go over that for them. All this bureau ought 
to be called upon to do is to examine said expense bills for 
errors in rate or classification and then if a member so de- 
sires make proper claim against the railway company for 
correction, 

The services of the bureau are free to every member of 
this association, 

in closing 1 want to thank you for the honor of serving 
as your executive officer; and I wish especially to express 
publicly and personally my deep appreciation of the assist- 
ance rendered by your secretary, the other officers and board 
of directors in carrying forward the work in which we are all 
so deeply interested. 

I thank you for your kind attention, and wish the associa- 
tion and all its members a prosperous and happy year. 


Secretary’s Report. 
The president’s address disposed of, the meeting 


listened to Secretary W. G. Hollis’ report, touching 
briefly on the work of the year. In connection with 
this paper, Mr. Hollis commented upon the fact that 
government investigators at various times during the 
Jast year have been looking into the affairs of the 
Northwestern association, and that his office had 
afforded them every opportunity to go to the root of 
the question and to determine to their own satis- 
faction that there is no such thing as a retail lumber 
‘‘trust’’ in existence in this field. The secretary’s 
report follows: 


In February following our last annual meeting a commit- 
tee was sent to the west coast where a number of confer- 
ences with shippers were held and undoubtedly much good 
accomplished in acquainting them with conditions surround- 
ing the retailer. A report of its work already is familiar 
to you, having been put in pamphlet form and malled to all 
members. Karnest efforts have been made to induce the 
several Coast associations to jointly send a similar delega- 
tion to visit us, but at this writing we have been advised 
of only one committee, namely, that of the Pacific Coast 
Lumber Manufacturers’ Association. J. G. Startup and E. 
Hl. Schafer, of that organization, will be here and we may 
expect to hear from them during the convention, 

During the year the secretary of the American Lumber 
Trades Congress has been sounding the trade as to the 
practical workings of the code of ethics, and he is to be 
with us at this convention to urge the indorsement of some 
slight changes which have been suggested for strengthening 
the code. 

Arbitration as a means of settlement of all trade disputes 
has been strongly urged by the Pacific Coast Shippers! Asso- 
clation. The code of ethics already provides for arbitra- 
tion when the parties agree to that method of settlement, 
but our friends of the Shippers’ association urge that we 
incorporate the idea into our bylaws, thereby making it the 
duty of members to arbitrate. At the proper time this 
matter will be brought up for your consideration. 

In these days of modern ideas and methods one is hardly 
surprised at the announcement of a talk on such a subject as 
“The Retailing of Merchandise a Science,’ but if retail mer- 
chandizing actually has been reduced to a science, we would 
welcome an opportunity to learn about it from one who 
has made the subject a study. Mr. Pilkington, who will 
talk to us on this subject, undoubtedly will give us something 
to think about. 


Phases of the Retailers’ Problem, 


Every year, as the lumber convention season approaches, 
there rises to the surface, demanding more than passing 
consideration, some one phase of the retailers’ problem whic 
by the time the meetings are reached, becomes the leading 
topic for discussion. Last year it was “Odd Lengths,” the 
year before “The Code of Ethics,” and the year before that, 
“The Mail Order Business.” ‘This year is no exception to 
the rule and the associations have, with one accord, given 
prominent place on their programs to a consideration of 
“The Cost of Doing Business.” Perhaps that which has 
contributed most to force this topic to the front is raised 
by vote-seeking politicians and elaborated upon by a strangely 
hostile press, incidentally charging the retailer with seeking 
to secure enormous profits and apparently making no allow- 
ance for cost of handling, interest on investment, and the 
score or more of other expense items for which the retailer 
must first make calculation before he can begin to think of 
profits. If the press will give some publicity to the digcus- 
sions of this great subject as they occur at the several con- 
ventions we may hope that the public will take a look at 
the retail end of the lumber business from a new view point. 
We are fortunate in having one of our number who has 
given “The Cost of Doing Business,” a great deal of om! 
and every dealer in attendance upon this convention shou d 
plan to hear what Mr. Barry has to -—. 

Ever since that great exponent of the strenuous life and 
the big stick announced to the people of this country that 
it was his purpose to set in motion the machinery of gov- 
ernment to uncover, break up and punish all business com- 
binations, good, bad and indifferent, which should be found 
in violation of the Sherman Antitrust law, we have heard 
much about an alleged lumber trust, of which our association 
and others like it, were supposed to be a part. Indeed, the 
Northwestern Lumbermen’s Association was specifically men- 
tioned by Senator Kittridge, of South Dakota, in his speech 
receding the resolution adopted by the Senate ordering an 
Investigation by the Department of Commerce and Labor. 
That was four years ago this winter and while we are given 
to understand that this department has not yet completed 
its report, we are further advised that the Department of 
Justice is now engaged in going over much the same ground 
in diligent search for that politician’s man of straw. 


Conservators of the Laws. 


Your secretary was called » in August last, and again 
about the ist of December, by special agents of the De- 
partment of Justice. These gentlemen were shown every 
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courtesy and given ample opportunity to learn of the history 
and work of our organization. They expressed no opinions 
as to what they learned, and when asked, stated that their 
duty was to get the facts and report them to the department. 
When the reports were all in they would be examined by the 
proper officials of the department and a conclusion reached 
as to whether the facts would, or would not warrant the 
government in proceeding further. 

Believing as we do that we are not now and never have 

been violators of the laws of the land, we gave these in- 
vestigators from the Department of Justice every facility 
for learning the truth about our association and its work. 
Let us hope that it may not be another four years before 
the result of these investigations is made known to the 
yublic. 
In his address the president has referred to our special 
service department. An analysis of its work shows that 
not more than half our members are availing themselves 
of its services. This seems passing strange in view of the 
expressions of satisfaction voiced by those who have used 
it and are thereby in a position to know its worth. 

In closing permit me to say, as the result of close observa- 
tion, I believe that at no time in the history of the associa 
tion movement has there been greater need than now for 
the maintenance of organization among retailers in all lines. 
Already the cry has been heard “Kliminate the middle man.” 
So far as the Sherman act has been interpreted, the courts 
have practically said to the big fellow: ‘Go to it; the 
law will hold the little fellow so that he can not combine 
to defend himself, and your task of whipping him out of 
existence is thereby made an easy one.” ‘The imperative 
need of the hour for the retailer in all lines is a great 
national federation, built like a political machine, having 
its state, district and county organizations so adjusted that 
the influence of its membership, which might be as many as 
500,000 retail merchants in all lines, could at any time be 
wielded in the common cause and to some purpose. 


On motion of D. E. Baker this report was accepted 
and placed on file, after which Treasurer George P. 
Thompson presented the following summary of the 
financial condition of the association: 

Treasurer’s Report. 
RECEIPTS. 
Cash balance on hand January 10, 1910......... $ 3,016.06 
Received for fee and dues to January 10, 1911. 16,096.00 
$19,112.06 
DISBURSEMENTS 


Paid out duly approved vouchers Nos, 3607 to 
8753 inclusive 


Ave Re pio a Ra tPA MIR $16,334.44 
2,777.62 


$19,112.06 
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Following the custom of the organization this report 
was referred to the auditing committee. 

On motion offered by D. EK. Baker the chair was in 
structed to appoint a nominating committee of three. 
The following committee appointments were then an 
nounced by President Finkbine: 


Committee on Resolutions. 

Committee on resolutions—W. G. Weart, Cedar Falls, 
lowa; H. I, Westerman, Montgomery; Minn.; C. A. Finch, 
La Mourne, N, D.' 

Auditing committee-—H. T. Barber, Clarion, lowa; Theo- 
dore McLaughlin, Minneapolis, 

Nominating committee—D, I. Baker, Traer, Iowa; I. R. 
Goodridge, Minneapolis; C. H. Ross, Sioux Falls, 

At this juncture Secretary Hollis announced that 
W. J. Pilkington, who was to have addressed the meet, 
ing, taking as his subject ‘‘The Retailing of Merchan 
dise a Science,’’ was unable to be present, on account 
of illness. To fill in the program he presented a 
paper by F. D. Becker, secretary of the Pacific Coast 
Shippers’ Association on ‘‘The Advantages of Arbi- 
tration,’’ which he asked J. F, Hayden, of Minne- 
apolis, to read. Mr, Becker’s paper on this subject 
was reproduced in part in last week’s issue of the 
AMERICAN LUMBERMAN. Its reading having been eon 
eluded, EK. G. Flinn moved that it be referred to the 
committee on resolutions. Speaking to this motion, 
C. H. Ketridge, secretary of the American Lumber 
Trades Congress, said: 


Views on Arbitration. 


It seems to me, gentlemen, that on this great ques- 
tion that is agitating the best minds of the lumber indus- 
try and that amidst this great gathering of the brains 
and the association spirit of this Northwest—it seems 
to me that there are a few men in this great audience 
who have some objections to the matter of compulsory 
arbitration, and I certainly would like to hear from two 
or three of them, see them get up and discuss it and 
say whether they like it or not. I have traveled 500 or 
600 miles, I would say, almost on purpose to hear this 
question discussed by members of the Northwestern: asso- 
ciation. I don’t believe in a great question like this being 
referred to two or three men for discussion, because they 
don’t know what the Northwestern association wants, 
and I certainly wish that some one or two or three men 
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would get up and say whether they like it or not, and 
tell why they don’t like it. 

Kk. G. Flinn—Mr. President, I didn’t make that motion 
with any idea of shutting off any discussion, but to bring 
out discussion. I have no objection whatever to seeing 
this question discussed; in fact, would like to have it dis- 
cussed if anybody has anything to say; but I waited a 
few minutes and there didn’t seem to be anybody who 
had anything to say and so I thought I would find out 
if tney had. Mr. Ketridge would like to hear what some 
of us think about compulsory arbitration. He is a news- 
paper man, and I have already been asked that question 
by one newspaper concern, and think, perhaps, it won’t 
do any harm to discuss it. While I am in favor of arbi- 
tration, | am not in favor of making it compulsory upon 
anybody or of making the members of this association 
dependent on arbitration to settle all disputes that may 
come up between the shippers and the retailers of lum- 
ber. IL think arbitration is the proper way of settling 
disputes when it is a matter than can be arbitrated, but 
| also think that an agreement for arbitration should be 
made between the parties to the dispute, and an agree- 
ment made as to what points in the dispute shall be arbi- 
trated, at the time the question comes up. I wouldn't 
thank anybody to say to me—‘‘you have no right to exist 
as a retailer or be a member of any honorable associa- 
tion, unless you will accept this principle and bind your- 
self to arbitrate any question of dispute which may 
come up."’ There are many questions that are not sus- 
ceptible to arbitration, 

J. W. Barry—I remember being at an association meet- 
ing some time ago and hearing a gentleman tell a story 
o. a dairymen’s convention, and a lady in the back end 
of the room arose and said, ‘‘Sir, what is the qualification 
for joining this association,’ and the gentleman said, 
“Why, madam, all milk producers are eligible.” 

This association completes its ‘twenty-first year today. 
I have had the honor of being a member of it all that 
time, and the record will show that during all that time 
this association has not only favored but acted upon the 
principle or voluntary arbitration, not compulsory. 

As soon as you add the element of compulsion to arbi- 
tration it ceases to be arbitration in any proper sense of 
the term. It is voluntary, or it is something we don’t 
want. We have provided a code of ethics for arbitra- 
tion; we are in favor of it, but when you come to say it 
shall be a prerequisite for membership in this association, 
then, my fellow lumbermen, it is not the kind of arbi- 
tration that you and I[ have stood for for over twenty 
years. 


Upon being put to vote the motion carried. 

W. J. Nolan, the Hennepin county legislator and 
lawyer, who on many occasions has been an appreci 
ated feature of the Northwestern conventions, then 
was introduced by President Finkbine, who said that 








Mr. Nolan would talk on his own peculiar subject, in 
his own peculiar way. Mr. Nolan replied that he did 
not know what his subject was, and he was not sure 
about ‘‘his own peculiar way.’’ He proceeded, how- 
ever, to entertain his audience so well that he was 
called back three times and was only allowed to quit 
when he explained that the number of stories in the 
world is limited and that he had told them all to this 
audience, 
Report on Committee’s Visit to West Coast. 

Kk. G. Flinn, of Minneapolis, vice president of the 
association, was called on by President Finkbine, to 
report on the famous trip to the Pacific coast of the 
‘‘missionary committee’’ of a year ago. Mr. Minn 
said: a 

About a year ago we were authorized to appoint a 
committee to visit the west coast—what you may recall 
as the “missionary committee.” At that time there 
were a good many questions up, particularly questions 
between the west coast shippers and retailers of the 
Northwest and the middle West. I think probably the 
principal and most interesting question was odd lengths. 
‘that is pretty well settled now. This committee that 
went to the Coast and had an opportunity to go over 
that district felt that it was money well expended. We 
went first to Portland to a meeting of the Western Re- 
tailers, and met a great many of the manufacturers 
there, including those from Portland. After that con- 
vention we held a meeting with the manufacturers in 
Portland, and by prearrangement manufacturers of Ta- 
coma, Seattle etc, é 

There is very little that I can say that will give you 
any kind of an idea what was done or said. In fact 
there was so much said and done that most of it has 
escaped me, 

There were many questions that came up, particularly 
these questions of whether or not the retailer is making 
an exorbitant profit on his goods. I remember one man 
at Seattle asked me this question. They haven’t studied 
this question and don’t know anything about the retail 
ena of the business practically—very few of them. They 
are studying that question now more than they did, and 
finding out more about -it, 

Just to show you the idea they had: We have nearly 
all our yards in North Dakota and on the 40-cent freight 
rate, and our price is $28 for dimension. He asked: “Is 
it true you are asking $28 for dimension?” I said: ‘‘Yes, 
when we can.” He said: “That costs you $19.50?” I 
said: ‘‘Yes.’’ He said: “‘Isn’t that a pretty big spread? 
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Isn’t that an exorbitant profit?’ I said: ‘I would like 
to answer that question by asking you a question.” He 
agreed to it, and I said: “I understand the Weyerhaeuser 
people are selling stumpage on this coast at $2.50. Is 
that right?” “Yes.” ‘‘And you tell me you are getting 
$10 for your common lumber?” ‘“‘Yes.’’ ‘‘Well,’’ I said, 
“that’s a spread of $7.50. Isn’t that too much for you 
to make on 1,000 feet of 2x4?” ‘‘Well,’”’ he said, ‘‘you 
haven’t taken into consideration the cost of logging, mill- 
ing, putting it on the cars ete,’ “‘Now,”’ I said to him, 
“there you have answered your own question in regard 
to retail prices. It is a question of the cost of doing 
business.’’ I said: ‘You haven’t taken into considera- 
tion the cost of doing business with us there, and when 
you come to figure that half or two-thirds of that stuff is 
sold at from $38 to $4 less, then it makes quite a dif- 
ference,”’ 
Being Enlightened. 

Now that was only one thing that they began to find 
out that they hadn’t thought about before. On the other 
hand, we found they had a great many problems that, 
while not the same, were similar to ours. 

We fellows who are legitimate retailers and put in 
yards where we are going to operate, find some fellow 
comes along who has heard of the immense profits of 
the retail lumber business, and maybe he has a little 
money—maybe he hasn’t—but he has no knowledge of 
the business. He starts a yard. He finds our price is 
$28 and thinks he can buy that stuff for $19 and he says: 
“IT will just sell it for $27 and get all the business right 
away.” That’s as much as he knows about it. 

We found out that these people on the Coast are really 
confronted with a similar condition with regard to the 
small people who have no experience in the business. 
They have a little money, and perhaps a little credit, and 
go into the business, and build a small saw mill that will 
cut perhaps 30,000 feet a day, and they are just exactly 
the same to the manufacturer as this class of yard is to 
us. That’s a fact our people haven’t understood. We 
always thought the manufacturer had easy sailing, just 
as he thought we had the world by the tail and a down 
hill pull. We thought all he had to do was to take an 
ax and cut down a tree, run it through the saw mill 
and that’s all there was to it. By investigating these 
matters we find out that the business troubles of the 
manufacturers are along the same lines as ours, and that 
has made us feel a little bit different about the manu- 
facturer. 

There was another thing that struck me. and which I 
embodied in a letter to Mr. Hollis. A very significant 
proposition. A most interesting situation struck me 
out there, and that was that everywhere we went 
it was evident that these sawmill people were catering 
more to what they call cargo and bill trade than they 
were to the retail lumbermen. It was also evident that 
their heads were pretty level in doing so. In fact, when 
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there is good cargo trade they get more money out of it 
than they do from us, and you can’t blame them for 
looking out for their own interests, and a great deal of 
the trouble between these manufacturers and _ retail 
dealers has been that we haven’t understood their posi- 
tion. Neither have they understood ours. They have 
been catering to cargo and bill trade, and what they 
wanted to sell the dealer, generally for lower prices, was 
what I call the offal—I got called down for using that 
term out there—but anyway it was the trimmings etc. 
from the trees, On the other hand, our buyers, most of 
them, who hadn't visited the Coast, didn’t understand 
that situation, They didn’t understand but what they 
could send an order out there for a cargo, just as they 
do to these Minnesota mills, and get just what they 
ordered, 
Situation Changing. 


I think that the situation is going to be c#anged. | 
believe you people who are dealing with the west coast 
lumbermen are going to find a gradual difference. I 
find that some of the mills are beginning to provide piling 
space and pile up stocks as they do in this country. Some 
of them are carrying as much as 15,000,000 feet in the 
pile, and are in position to cater to us more. When you 
send an order for lumber, you can be pretty sure of get- 
ting what you want from such a stock as that. When that 
comes about, as it finally will, a great many of your 
troubles are going to cease, I think, in fact, they are less 
now than they were before. Our friends on the Coast 
didn’t make any money last year out of their business, 
| don’t think, and some of them are pretty tout hy 
and fee] that the retailer is getting it all. On the other 
hand, some of us can testify that we aren’t making any 
money this year either. . as 

I don’t know that I can offer anything more Ol ave 
you any better idea of what we found out there. Ba 
were very cordially received and taken care of In great 
shape. In various places they were advised when ith 
would be on hand, and usually met us at the depot w! 
automobiles or something. 

The Manufacturer’s Side. 

President Finkbine next introduced J. Gi. 
who, speaking from the manufacturer's stand] 
said: ‘ oe 

Personally, our company has yards in places that now 
been burned out for three years in succession, 50 elt gy In 
something about what the retailers are up —o and 
one place I remember we have $35,000 on the books ‘not 
actually collected about $6,000. In other places it ks that 
quite so bad, but we don’t hope to get 25 percent og 
money in unless they have a bumper crop next + this 
some of us realize what the retailer is up against 1 
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lumber business. I also fee] that the manufacturers, par- 
ticularly, on the whole, on the west coast, realize more 
than ever that they can’t run their business without the 
retailers. Some of our manufacturers have made money 
so fast in good years that they got busy buying auto- 
mobiles, and really forgot what became of the lumber 
after they made it. But the last year or sO has made 
them begin to think about this end of the business. 

[ also expect they realize that they have got to be 
friendly with the retailers and hope that the retailers 
will be friendly to the manufacturers. , 

I am not here with any instructions from the manufac- 
turers especially, but was delegated to attend these con- 
ventions, also at Omaha and Kansas City, and I am 
green and don’t know what to talk about, but the only 
sentiment that has been expressed by the manufacturers 
is a get-together proposition. We only want a fair divi- 
sion. We have got lots of money invested out there. It 
doesn’t take a very big concern to be tied up with half a 
million dollars in the manufacturing end, and when we 
find that they are selling lumber today at $6 and $7 off 
the old list, compared to what it was three years ago, it 
don’t take even a retailer long to figure up whether we 
are making any money out of it, or if we are we must 
have been getting rich pretty fast when we were getting 

e prices. 

“— Mr. Flinn has said, we have some heavy expenses, 
and I think it is the purpose of the manufacturer to pay 
more attention to his manufacturing end and to reduce 
his cost of production in all ways possible, and turn the 
selling end more over to the man who specializes in that 
line. I know that’s my idea about it, and in talking to 
several of the manufacturers before I left it seems to 
be the general sentiment. Some of them feel they can 
run their own business, some of the bigger concerns can; 
but the concerns of the size of ours that saw about 
75,000 feet a day, don’t sell very much. Competition has 
got so now that if we can make both ends meet and get 
some good fellow to sell the stuff, we fee) that it is the 
best way to handle it, and I don’t know of anything else 
that I can say only that if I have an opportunity to 
spread the salve while I am out here I am going to do it. 


©. H. Ketridge was then called on, and addressed 
the convention at some length, taking as his subject 
the advisability of the retailer handling a larger pro- 
portion of lower grades. He called attention to the 
fact that in some parts of the country, notably in 
Indiana, this policy has been tried out successfully, 
with the result that the market is better balanced and 
the dealer is able to sell stock amply good enough for 
the consumer’s requirements at a much lower price 
and at greater profit than he would get if he insisted 
upon handling only the higher grades. 
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Mr, Ketridge’s remarks closed Tuesday’s program, 
and adjournment was taken until Wednesday at 
2:30 p. m. 

SECOND SESSION. 

The second session convened at 2:30 p. m. Wednes 
day, with President Finkbine in the chair. The 
Masonic quartet rendered three selections, after which 
the Chair announced that the convention would under 
take the consideration of the cost of doing business, 
the discussion to be preceded by an address on this 
subject by John W. Barry, who spoke as follows: 


It certainly is an honor to address such an audience as 
this, composed as it is of the leading lumbermen of a terri- 
tory larger, richer and greater than some whole kingdoms 
of Europe. Yet there is another view that impresses me 
and can not escape your notice, namely this: ‘There are 
scores of men before me more fitted by experience to lead 
in this discussion than I am. So the occasion has for me 
its element of unhappiness to about the same degree that 
the late queen’s jubilee had for one of her flunkies. To an 
American onlooker the dress and all the surroundings seemed 
to be in imitation of old Roman festivals, but no one seemed 
disposed to give him information. So approaching the 
nearest flunkey he said, “Beg pardon, but is that fellow 
over there Julius Caesar?’ The flunkey nodded and the 
American continued: “Then, I suppose you are Appius 
Claudius?’ “No,” said the flunkey, as he craned his neck 
up so he could move his chin, “No, I’m ’appy as ’ell.” 

Now that is about the way I feel, but please remember 
the occasion is not of my suggestion or choosing—it was 
pushed on me by Hollis, our head pusher, in a not-take-no- 
for-an-answer way, much as the speech was pushed on the 
young married man at the bridal dinner. His friends com- 
pelled him to rise to make a speech. He was no sooner up 
than the bride was called to stand with him. As you well 
know from experience he did not know what to say, but by 
hel? of a start—which was also a finish—he said as he 
F bed the bride to her feet, “Friends, this thing was pushed 
on to me.” In like manner this discussion has been pushed 
“ me and at a time when it was physically impossible to 
give it the preparation the occasion merits. If, therefore, 
the: discover many pieces with the knots out—or here and 

ere more or less roughness in dressing, I beg you to re- 
> ape that I have- those little fittings and will send them 
th 1g with the next shipment—and as to the roughness, 

at was wholly due to the operator of the typewriter. 


Cost of Doing Business. 
wat bat, does it cost you to do business? The old answer 
oS None of your damn business.” There were trade 
ets then as to freights, stock bought in blocks, grades 
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and other kinks—all of which are mere folk lore tales to the 
lumbermen of 1911. Today wholesale prices are printed 
from week to week in builders’ and even in farmers’ journals, 
while freight rates are a matter of sign board. record in 
every way station. As to grades, the manufacturers have 
carried their refinement to a degree unequaled even in the 
French code on dueling, so that even the “official” grader 
must carry a printed copy of the book on rules to avoid 
grading the same piece wrong twice. How different from 
the good old days when, according to eminent white pine 
authority, there were only two grades of yellow pine, namely, 
“Poor and damn poor.” White pine grades, too, were al 
most as simple, but like the Kentucky colonel’s whisky, 
while some grades were better than others, there never was 
any poor white pine. The absence of old time conditions 
with other things that will occur to your mind, force a 
different answer today to the question: What does it cost 
to do business? 

The talk of the day is to eliminate the middleman—the 
retailer—while, on the contrary, the tendency of the time 
is to establish him more firmly than ever on enduring founda- 
tions. The motor pushing every business is “personal 
gain,” and like other motors, business motors are sometimes 
steered wrong on to roads which, while they promise. well 
at the beginning, yet soon taper to quicksands that “kill” 
the engine. Some manufacturers have joined, aided and 
abetted the “talk” to eliminate the retailer, not from any 
1ove of the consumer nor yet from any hatred of the retailer 
or from a desire for the betterment of the community at 
large, but for the sole purpose of getting more for their 
product. Such talk seems to take on new life every time 
there is a lull in business. 

Then it is that the manufacturers cast longing eyes to 
the pastures of the retailers where all they can see is the 
“long green” lining the banks of the silver streams from 
which happy retailers are seining golden fish. Happy vision 

but “bum steer.” Here butts in the consumer—the other 
party to the constantly recurring talk. He finds himself 
ready to go to almost any lengths in joining to eliminate 
the retailer—not because he hates him—not because he loves 
the manufacturer, but solely because he wants to get the 
product of the manufacturer for less money. ‘Two souls 
without a happy thought—another “bum steer.” Between 
these two gentle forces, the manufacturer wanting to get 
more, the consumer seeking to pay less, the retailer lives and 
has his being. He is-the distributer—wanted by neither 
yet demonstrated to be economically vital to both. Neither 
the manufacturer nor the consumer has ever been able to 
make the final distribution in any line at a saving over the 
retailer’s price. Every principal of political economy en 
forces the logic of the retailer's position as the final dis 
tributor of products. 


Changing Conditions. 
Indeed, economic conditions have combined to make the 
retailer much more than a mere distributer, for he is com- 
pelled to maintain an exhibition of forest products and 
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other building material—an exhibition which is free to the 
public in more senses than one. Go with me to almost any 
yard in any of the larger towns of that great section of 
the country often referred to as the battle ground of the 
woods. In going the rounds of the yard you will find prac- 
tically every wood manufactured in the United States. In 
this alley is the department of the South; here you see 
yellow pine, cypress, poplar, gum and oak and their prod- 
ucts; in the next alley will be found the department of the 
North, with northern pine, hemlock, birch, basswood, maple 
and their products. Over on the other side is the depart 
ment of the West, with its red cedar, fir, spruce, western 
pine, California redwood, western white pine and gray fir 
and their products, ' 

Contrast this, the modern retail yard all under cover, with 
the few piles of but one wood all in the open, which con- 
stituted the yard of a few years ago. ‘Then the retailer 
was supplied from the jobber who shipped in cargo, and re 
shipped in carlot. But when the freight became no more 
when shipped direct from the mill to the retail yard—-when 
the carload became the economic unit of final shipment, the 
double handling became a prohibitive charge and the jobber 
was so completely driven out that today the word jobber 
means to the average retailer the same as commission man 
or even scalper. So that now the retailer carries a greater 
variety than the old time jobber ever dreamed of. In addi 
tion to the size and variety of stocks necessary, other condi 
tions have forced not only a less volume but also a con 
stantly lessening margin, until today “What it costs to do 
business” has become the question of the hour Indeed, 
with the manufacturer selling at practically uniform prices, 
and forced by his conditions to constantly scheme for more, 
and on the other hand the consumer in order to get his sup 
plies for less, resorting to commercial persecution, the re 
tailer finds himself in a most trying position. It recalls the 
story of the kind traveler who saw a sorrowful looking boy 
hoeing under the melting heat of a July son. He called, 
“Say, boy, what do you get for hoeing 7” The boy looked 
up in astonishment, saying, “What do I get. for hoeing? 
Nothing.” “Then why do you do it?’ “Get h—l if I don’t, 
said the lad. ‘That is about the case of the retailer, except 
under the present law he faces the pen if he does and bank- 
ruptey if he don’t get a profit. 


Price Fixing Penalties. 


In practice it is a crime for railroads not to agree on a 
uniform price for freight. No matter how many roads reach 
your town, the rate from and to given points is always 
uniform. While this same freight charge is usually half 
the cost of the lumber, yet should a lumberman do what 
the railroads do—agree on a uniform price for lumber plus 
the uniform freight, he would be a uniformed criminal under 
the laws obtaining in the territory of our association. Attor- 
ney Charles J. Traxler has kindly given me an abstract of 
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the penalties prescribed in the several states. For fixing 
a price here in Minnesota there is a fine of “not less than 
$500 nor more than $5,000, or imprisonment for not less than 
three, nor more than five years in the state’s prison.” This 
penalty applies to “any person or association of persons, 
corporation, or otherwise, who shall enter into any agree- 
ment, combination or understanding which tends in any way 
or degree to limit, fix, control, maintain or regulate the price 
of any article of trade, manufacture or use, bought or sold 
within the state.” 

In North Dakota the penalty is “fine from $1,000 or im- 
prisonment in the state's prison not exceeding three years, 
or both fine and imprisonment at the discretion of the 
court.” This penalty extends to any employee who may as- 
sist in carrying out any price agreement or understanding. 

Over in South Dakota it is a crime “to limit or reduce 
the production or to increase or reduce the price of mer- 
chandise or commodities—to fix at any standard or figure 
whereby its price to the public shall be in any manner con- 
trolled or established upon any article or commodity of 
merchandise, produce or manufacture intended for sale, use 
or consumption in this state.”’ But the crime seems less if 
committed by a small than by a large company, for the 
penalty is as follows: “A fine not less than nor exceeding 
20 percent of the amount invested in such company, the loss 
of the charter, and for the agent or employee who may at- 
tempt to carry out any such agreement a fine of not less 
than $2,000." Say, boys, goodness surely is its own reward 
in Dakota. 

Down in Iowa the only thing not punishable is absolute 
disagreement. The penalty is “a fine of not less than $500 
nor more than $2,000, or imprisonment in the county jail”— 
right at home where one’s friends can drop around to see 
how one looks on the other side of the bars. lowa provides 
further that it shall be the duty of the grand jury to in- 
vestigate from time to time if there be any violations or if 
anyone has in any way agreed with ony other person, cor- 
porate or incorporate. It is also provided under specified 
conditions that the county attorney may be summarily re- 
moved for neglect of duty in these matters, 

While these laws, so drastic that they make the “blue 
laws of Connecticut” look mild and the “Spanish inquisition” 
a mere palliative, have been in full force and effect for 
some years, yet not even a charge has been lodged against 
any lumberman against whom the laws were especially 
aimed. Still criminal prosecution and possibly the “pen” 
must be counted among the possible costs of doing business 
in the larger portion of the country at the present time, and 
as the state legislatures are in session no one can tell what 
is next to come. The point is illustrated by the mother 
who was looking over her son's clothes on his return from 
college. Being short, pending the coming of dad’s check, he 
had pawned his best suit, and in putting them in his gri 
had forgotten to remove the checks. “Why, John, whet te 
this check on your coat?’ John explained that at the 
dance the other night it was a little warm and the boys 
checked their coats. But the next moment she came to the 
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trousers, also bearing the check, and asked, “Why, John, 
what kind of a dance was this?’ We, too, are in doubt 
as to Just what sort of a dance will come next. 

In Other Lines of Trade, 

acing these conditions, it occurred to me to investigate 
how other merchants ere meeting them. While their 
goods were sold in smaller quantities per sale as compared 
with ours, yet they were operating under the same condi- 
tions as we, but they seemed more satisfied than ever. 
Why? I found out and they seemed glad to tell me, It 
was cost Information—made public among themselves - at 
least. For example, the grocers had for years been at- 
tempting to do business on a gross profit, which investiga- 
tion proved to average less than the average cost of doing 
business, They pushed cost information—-nothing said or 
implied about prices. You have probably noticed—in the 
papers——that living is higher. 

The printers investigated; they found that the annual 
depreciation of their machinery was 10 percent; they found 
that on the average they had to renew their type every four 
years and type depreciation was put at 25 percent—and so 
on through their various items-——but nothing about price— 
not a word directly or indirectly. Simply the facts of 
operating a printing establishment. But, say, if you have 
had any printing done recently, you will agree with me 
when 1 state that printing has “riz,” that is, as far as the 
laws permit one to agree with another. 

The hardware, implement and vehicle dealers went at 
the matter right. They organized ‘The Cost Educational 
Association of the United States of America,” with offices in 
the American Trust building, Chicago, Il EH. W. MeCul- 
lough is president, and I here and now want to acknowl- 
edge publicly my obligation to him for many valuable sug- 
gestions. He says that at first the firms were indeed few 
who had cost information in a way to be helpful in securing 
profits, and most of them had absolutely wrong ideas. Most 
of them, as I doubt not most of us, kept track of expenses 
to know where the cash went, instead of for the purpose of 
securing adequate profits. Firm to firm, personal investiga- 
tion proved that practically everyone affiliated in this Cost 
Kducational Association had the idea that his cost to do 
business ran from 8 to 10 percent, whereas the lowest found 
in elghteen states investigated was 14 percent, and the 
average 21 percent of the sales. Referring to the following 
table, Mr. eCullough writes: “This table was made up 
from the very best statements obtained from dealers, and 
showed the capital they had invested in each case and how 
often it had been turned. There is a large lesson in this 
and the table should be carefully studied. The average cost; 
taking all the states listed together, was 21 percent, and 
this average might safely be considered a check figure for 
you to consider in the investigation of your own expenses. 
Yet this table should not be considered as a criterion of 
what it costs to do business in any particular state, for 
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these costs differ in every establishment.” The table is as 


follows: 
Gross Pct, ex. on 

STATE Business. Capital. sales. gross sales. 
Colorado—Hardware ......... $45,000 $73,000 17 
Idaho—Hardware, impl. and ve- 

SE Gnd vwepereccoenetecees 20,000 50,000 20 
Illinois—Impl. and vehicles.... 20,000 40,000 14 
Lilinois, South—Impl. and vehi- 

STs 5 Ew dfn 0:008:0.4,6 6-00 6.0-4.9.6 80,000 60,000 15 
Indiana—Hdwe., impl. and vehi- 

> Err 10,000 = 27,585 19 
lowa—-Impl. and vehicles...... 18,000 52,000 21 
Kansas— ian y. and vehicles.... 72,000 117,000 20 
Michigan—-Hdwe., impl. and ve- 

Sa aera 7,500 26,000 19 
Minnesota—Impl, and hdwe... 14,000 40,000 17 
N. Dak—Impl.' and hdwe...... 19,000 37,500 17 
Oklahoma—Hdwe., imp]. and ve- 

RSP Pers 50,000 80,273 19 
Oregon—Implement .......... 21,000 35,300 17 
Ohio—Veh. and pareees ey re 7,000 12,000 22 
Ss. W. Kansas and Oklahoma— 

Mmewe. Gnd impl....c.ccscce 25,000 84,000 17 
8. Dak.—-Hdwe. and impl..... 14,000 40,000 15 
Texas—Hdwe. and impl....... 35,000 120,000 14 
Washington—-Hdwe. and impl.. 25,000 57,600 17 
Wisconsin—Hdwe. and impl.... 20,000 35,000 19 


Mr. McCullough advises me that the above table has been 
published in a number of their trade papers—just, as he 
says, as a “jar” to the fellows who have thought that they 
were doing business on 8 to 10 percent. You will notice 
that the percents are on the sales—-that they would be 
much higher on the cost. On the little plow sheet placed in 
your hands note to what lengths it seemed necessary to go 
to impress the use of this cost information. Your ex- 
pense per day, or the gross for the year, is of little value in 
arriving at the total net cost of each item in your stock. 

The information must be reduced to the form of a percent 
on the delivered price, then it is in usable form to produce 
the wine of business, otherwise called profit. As a safe 
method and one approximately correct, I hand you the Ten 
Commandments of Susiness and thirty-nine articles of faith. 
Anything I have said or may say you may consider common, 
cull or even scoots, but the Ten Commandments are, you will 
find, pattern stock, kiln dried, true and easily worked, The 
principle is that when you know an article has cost you $10, 
ie will not make a regular business of parting with it for 
9.75. 


In the Dark. 


When the experience of others had convinced me of the 
value of this kind of cost information, I asked an Iowa 
dealer who carries a stock of $35,000 to $40,000 what it 
cost him to do business. He answered, “I know exactly— 
have just got through figuring. It is a shade under 9 per- 
cent.” Having this meeting in mind, I offered to bet him a 
new suit of clothes that 19 percent would be nearer than 9. 
So we got to talking about the costs of doing business. 
Asked, had he figured interest. ‘Well, no,” he had not. 
That one addition jumped him to 15. Had he figured rent? 
Had not, didn’t rent, owned the ground, but admitted it 
could be rented to others at about $800. So we went over 
the various items in a sort of estimating way. Later he 
reported to me that without figuring depreciation or interest 
on carrying accounts over six days, his total expense was 
“Just a shade under 20 percent.” So I put it up to you. 
What is your cost of doing business? Fill out the item ap- 
proximately. It will very for each firm and for each lo- 
cality, but it is a “privileged communication,” even under 
the anti-price-fixing laws in force in our respective states. 
I bave called this rambling talk Publicity of the Cost of Do- 
ing Business; a Remedy for Some of the Ills Retailers 
Have. By this I do not mean that it is desirable to shout 
from the housetop to every passerby, but I do mean that It 
is desirable beyond my ability to tell that a complete record 
of actual costs, including your salary, interests and rent, 


should be always ready to exhibit to anyone interested or in 
any court of law. Let all be open and above board. Let 
me illustrate with a story. In circuit riding days a minister 
had a portable bathtub which he forbade any member of his 
family to use, But from the appearance of the tub he con- 
cluded his housekeeper was using it, so he called her into 
his study. When she admitted it, he said, nt: what 
grieves me most is that you do behind my back what you 
would not do before my face.’’ Don’t make a record behind 
the desk you would not willingly make before your customer 
if need be. ‘Tell him you are charging a profit of 10 per- 
cent. He will concede that it is reasonable, the general 
public will hold that it is reasonable, and courts of law will 
allow it. Even the drastic laws of North Dakota provide 
for a “reasonable cost of sale,” as well as manufacture. If 
it shall be contended that the publicity suggested might get 
into wrong hands, the answer is that it can be of no value 
to him or injury to you, and while it will get into wrong 
hands once in a while, it will also go into the right hands 
all the time—the hands of your competitors, who will use 
your cost in checking up their own, 

Ivery man should consider his business as a thing apart 
from himself—as that part of the world that owes him a 
living and more. Citizen Jones and Business Jones should 
be considered as separate, The main object in life for Citi- 
zen Jones should be to make Business Jones come across. 
If he does not do so, then the general public usually adds a 
third name, which sounds like Dam Fool Jones. 

Finally, to show how I hope you will regard the ten com- 
iInandments, let me tell you a story, given me yesterday by 
resident Finkbine. When Shaw was secretary of the treas- 
ury, a delegation of lowa ministers waited on him. Among 
the refreshments served him was champagned watermelon. 
The ministers considered the melon so good that each one 
put the seeds in his pocket so that that variety might be 
raised at their lowa homes. I hope you will feel the same 
way regarding this little pamphlet, and carry it with you 
for use in your business. It is given you not as a mere 
method or system of bookkeeping, but as a principle that 
will produce results when followed regardless of the methods 
you pursue in arriving at the results. Further—and what 
is more important--it is presented to you as a plan that 
is legal and in the opinion of good lawyers is bombproof 
against any legal gun yet invented. The cost of conducting 
a retail yard is as privileged a communication as the cost 
of conducting a railroad, or any other industrial pursuit. 
In addition to your full and reasonable costs, public senti- 
ment will concede to you—and the courts will allow—a 
reasonable profit. ‘The method is wholly within the law and 
when followed will produce results in proportion to the 
business transacted. 


1. On the beginning of your business year charge interest, 
at the rate you could loan your money, on your total in- 
vestment exclusive of real estate, 

2. Charge rental on all real estate and buildings used in 
your business at the same rate you would receive if renting 
to others. 

3. Charge in addition to what you pay for hired help, the 
amount your own services would bring from others; also 
charge in the same way for the services of any member of 
your family. 

4. Charge depreciation on all stock carried over, on which 
you have to make a reduction to sell. 

5. Charge all expenses, such as taxes, insurance, water, 
lights, fuel, drayage, postage, office supplies, maintenance of 
horses and wagons, advertising, telegrams, phones, canvass- 
ing and donations. 

6. Charge losses of every character, including stock stolen 
or sent out and not charged, allowances made to customers, 
bad debts etc. 

7. .Charge collection expenses; also any and all other ex- 
penses not enumerated herein. 

. To your inventory in January 1, 1910, add all your 
1910 purchases plus the freight and from their sum subtract 
vour inventory of January 1, 1911. Now divide by this re- 
mainder the sum of all your 1910 expenses. The result is 


the percent on the inyard cost of the stock you paid to do 
your 1910 business. For example, suppose your inventory 
to January 1, 1910, to have been $12,000; your 1910 pur- 
chases, $38,000, or a total of $50,000. From this total sub- 
tract your January 1, 1911, inventory of say $10,000, leay- 
ing a remainder of $40,000 as the in-yard cost of the mate- 
rial you sold in 1910. Now, suppose your total expense to 
have been $6,000. Then divide $6,000 by $40,000, giving 
15 percent as your cost of doing your 1910 business. 

9. Hence in this assumed case the net cost of each item 
is the delivered price plus 15 percent. When the delivered 
price of 2x4’s is $20, you must add 15 percent to play even, 
making your net cost $23. To this add your profit. While 
all items can not sell at the same percentage of profit, yet 
no item should sell below your net cost, as determined pb 
the above method which gives the nearest practical approxi- 
mation to the real thing. 

10. Record in even greater detail than suggested by the 
following “Thirty-nine Articles of Faith” all expenses ‘as if 
to make a public exhibit of the actual cost of doing your 
business. Then when your books show a profit, it will be 
real when you collect it—and not merely apparent. Public 
inspection should be welcome—yes, even solicited. 

The measure of the annual depreciation of any article is 
such a percent of its first cost, as will replace it new when 
repairs are no longer economical. Your experience is the 
guide. 

11. Is to cover all appliances not included in other 
items of equipment. 

12. If a line yard include here the proportion of general 
office expenses. 

13. Includes all paid for fire protection, not otherwise 
charged. 

15. Interest. 
estate, if any. 

17. If ground is owned, then the rent is such as might 
be secured if rented to others. 

18. Salaries to include the same pay for the active pro- 
prietors or any working members of their families, as they 
would receive were they working for others. 

21. Advertising—including newspapers, circulars, pro- 
grams, souvenirs, entertainment of customers—in short all 
paid for publicity. 

23. tad debts, include both notes and accounts. 

24. Collections, include amounts paid in addition to regu- 
lar pay roll. 

25. Depreciation applies to any stock the sale value of 
which is damaged. 
26. Donations 
elsewhere charged. 
27. Freight to include all transportation charge 
those for stock bought delivered. ' we Cree 
29. Interest on temporary loans in excess of net rest- 
ment. See No. 14. . meen 
30. Miscellaneous to include all items not otherwise 
herein provided for. But the less in ‘miscellaneous’ the 

better. 


Net investment is total investment less real 


to cover all values given away and not 


As exhibits illustrating his discussion Mr. Barry 
presented to his audience two pamphlets, one illustrat- 
ing the increase over manufacturing cost price charge- 
able to the cost of carrying on business and another 
offering ten commandments for the guidance of the 
dealer, 

General Discussion. 


General discussion touching on the 
of Mr. Barry’s paper follows. 

Mr. Barry—Will you turn to the first commandment? Is 
there, in your judgment, anything in that commandment 
that is ‘not reasonably right and a proper course of pro- 
cedure? If so, what are your objections to it? 


various phases 





The 10 Commandments of Business 


The Dry 
Grind 

is the 
Penalty 
for 
Breaking 
the 
Command 
ments. 





Who is to Blame? 
To arrive at YOUR cost of doing business — 


1. On the beginning of YOUR business 
year charge interest, at the rate you 
could loan your money, on your TOTAL 
investment exclusive of real estate. 


2. Chargerental onall real estate and build- 
ings used in your business at the same 
rate you would receive if renting to others. 

3., Charge in addition to what you pay for 
hired help, the amount your own, services 
would bring from others; also charge in 
the same way for the services of any 
member of your family. 


4. Charge depreciation on all stock carried 
over, on which you have to make a re- 
duction to sell. 


5. Charge ALL expenses, such as taxes, 
insurance, water, lights, fuel, drayage, 
postage, office supplies, maintenance of 
horses and wagons, advertising, telegrams, 
phones, canvassing and donations. 


EXHIBITS ILLUSTRATING 


The 10 Commandments 
Pow. Tp»: oe oe ’ ue 
. Charge losses of every character, includ- 
ing stock stolen or sent out and not charged, al- 
lowances made to customers, bad debts, etc. 


oo 


7. Charge coilection expenses; also any and 
all other expenses not enumerated herein. 


8. Toyourinventory of Jan. 1, 1910, add 
ALL your 1910 purchases plus the 
freight and from their sum, subtract 
your inventory of Jan. 1, 1911. Now 
divide by this remainder the sum of ALL your 
1910 expenses. The result is the per cent. on 
the in-yard-COST of the stock YOU paid to 
do your 1910 business. For example suppose 

our inventory of Jan. 1, 1910, to have been 
$12,000: your 1910 purchases $38,000 or a total 
of $50,000. From this total substract your Jan. 
1, 1911 inventory of say $10,000 leaving a re- 
mainder of $40,000 as the in-yard cost of the 
material you sold in 1910. Now, suppose your 
total expense to have been $6,000. Then divide 
$6,000 by $40,000, giving 15 per cent. as 
YOUR cost of doing your 1910 business. 


9. Hence in this assumed case the NET 
COST of each item is the delivered 
price plus 15 per cent. When the de- 
livered price of 2x4’s is $20, you must 
add 15 per cent. to play even, making 
your NET COST $23. To this add 
your profit. While all items cannot sell at the 
same per centage of profit, yet no item should 
sell below YOUR net cost, as determined by 
the above method which gives the nearest prac- 
tical approximation to the real thing. 


10. RECORD in even GREATER de- 


tail than suggested by the following‘‘39 

» Articles of Faith’? ALL expenses as if to make 
a PUBLIC exhibit of the ACTUAL cost of 
doing YOUR business. Then, when your books 
show a profit, it will be REAL when you 
COLLECT  it—and not merely | apparent. 
Public INSPECTION should be welcome — 
yes, even SOLICITED. 


PAPER BY JOHN W. BARRY, 


Comments on the 39 Articles 


89-The numbers on page 4 refer to the corresponding number on 
page 5S. 


The 39 Articles 
show how the 10 
Commandments 
of Business 
should be applied 
for the salvation 
of lost dividends 








THE CORRECT MEASURE OF ANNUAL 
DEPRECIATION 

The measure of the ANNUAL depreciation 

of any article is such a percent. of its first cost, 

as will replace it NEW when repairs are no 
longer economical. YOUR experience is the 
guide. 

7. Isto cover all appliances not included in 
other items of equipment. 

12. If a LINE yard include here the propor- 
tion of general office expense. 

13. Includes all paid for fire protection, not 
otherwise charged. 

15. Interest. Net investment is total invest- 
ment less real estate, if any. 

17. If ground is owned, then the rent 's 
such as might be secured if rented to 
others. 

18. Salaries to include the same pay for the 
active proprietors or any working members 
of their families, as they would receive 
were they working for others. 





SEE hearse. 
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AMERICAN LUMBERMAN 





Yow I am up here as a target for you to shoot at, and 
m I get done I may be in the cond ition of the Irishman 
who was held up in the city of New York. When the gun 
was presented to his head with the request for his money 
or his life, he said, “My loife won’t do you any good; but 
I'll tell you what I’ll do; I will give you your own price for 
that gun. Now you are welcome to shoot away at me, and 
| may want to get the gun before I get away. 

What do you think of that first commandment? 

A Member—I'd like to know why. 

Mr. Barry—A brother wants to know why—wants to know 
why add interest to your investment. Do you know of any- 
pody who will let you have money without it? Isn’t that 
the best answer that could be given to that? I asked the 
question, do you know of anybody who will let you have the 
money without interest? It is worth it. f you have 
$10,000, my brother lumberman, you can loan it to some of 
us—-we will be darn glad to get it too—and pay 6 percent 
a ti In advance? 

uestion— t ? 

ir. Barry—Isn’t that the way you borrow it. Go to the 

bank and try it and see whether you don’t pay it just that 


7 ? 

wer. Miller—In figuring your interest, do you figure the 
rate of interest? , 

— Barry—That is for your consideration—any rate that 
may be going in your community—such a rate as = could 
obtain for your = if you loaned it, whatever that is in 
your own community. 
a Miller—We figure 75 percent of the bank rate. 

Mr. Barry—That is a very good way. Anything further 

hat? 

= Member—Why do you charge the interest before the 
end of the year? 


Figuring Interest. 


Mr. Barry—The object in charging at the beginning of 
on tum is to find out what it is going to cost you to do 
business, what it does cost you. hen you close up the 
year’s business you have a certain amount of proceeds; 
one element to be considered is the cost of what you have 
invested. The interest on that money isn’t going to be 
profit to your business. That money would mean interest 
without your doing Pompe 4 all. I would like to hear 

some of you on e subject. 

ry. R. Wood—I would like to say a word on this. Now 
if you add the interest to the first cost to arrive at the — 
centage it costs you to do business, and money is worth 8 
percent as it is out where I live, and you arrive at the 
conclusion that it costs you 15 percent to do the business 
of your yard, and then you take that as a basis of cost to add 
to your profit, you have added a double profit, because you 
have your interest profit when you start out. Now, as I 
figure it, if at the end of the year I have made 20 percent 
net profit in my yard I have made 12 percent additional to 
what I would have gotten to have loaned my money at 

ercent; instead of my making 20 percent I make 12 percent, 
fosnaee I might have loaned the money for 8 percent; so 
that doesn’t appear to me to be a charge to charge » in 
arriving at the initial cost of doing business, as I have 

di ie 

— cs The idea, Mr. Wood, is this: It sounds bet- 
ter. You and I are one on this proposition except that 
you go at it from the other end. Now it doesn’t sound so 
well to the man who buys lumber, and it really isn’t true, 
to tell him that you have made 20 percent. As a matter 
of fact, you haven’t made 20 percent, and in arriving at 
the cost of doing business and keeping your records so that 
your books show a 20 percent profit, it doesn’t sound well. 
The railroad companies don’t do that. ‘I heir interest charge 
is put in before there is a statement of their profit. Why? 
It sounds better. It's the fact, anyway. You have made 
12 percent; I agree with you there. Now why go to the 
people with the statement that you have made 20 percent? 

P. E. Canfield—-What would we people do that are doing 
ow business altogether on borrowed capital? 

Mr. Barry—-Why, you charge the interest in| the same 
manner. That is a very good illustration. You have to go 


and borrow the money and pay interest on it, and charge 
the interest in your cost of doing business. 


Interest on Investment. 


BH. G. Flinn—I believe I could illustrate your idea a little 
better, perhaps. The idea I think you are eyine to get at 
is that the interest on the amount of money invested in 
that business should be taken into consideration as a part 
of the expense of doing business. It doesn’t make any dif- 
ference what method you use, whether you charge it up 
when you pay it, whether you charge it up at the end of 
the year before you close your business, or whether you 
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charge it up at the beginning of the year. Mr. Barry’s idea 
strikes me as a very good one for this reason, that, during 
the transaction of your business during the year, you are 
continually making a little profit. If you charge the interest 
on that investment at the end of the year on your expense 
fecount you charge it on the amount invested, which from 
month to month would include the accumulated profit. What 
he wants to get at is, the profit resulting from the actual 
purchase and sale of lumber or other products, in other 
words, from the actual operation of the yard, and to do that 
you have got to take Into account, unquestionably, the 
nmount of interest that you could get for that money if 
invested in some other way without putting your time in. 
I believe he has the right idea for this reason, that he 
wants you to charge interest on the actual amount invested 
in the business, which of course would be the resources of 
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- want to ask you this question. 


your business at the beginnin That would 
eliminate the accumulat profit. 

Mr. Barry—What we want to get at is something usable. 
These men have found in their experience that it costs 15 
percent to do business. That is a usable proposition. I am 
after a figure by which, when you buy a car of 2x4’s that 
cost $20, if your expense of doing business is 15 percent, 
you add $3. The 2x4’s have cost you I am after some- 
thing that you can use, every day, right along. 

Mr. Wood—It seems to me it doesn’t cut any figure at all 
whether you are using your own money or borrowed money. 
Now if you are transacting business, then you would have 
for yourself, if ye owned the money. you would have 8 
percent interest if you start out on that basis; and if you 
borrow the money you have the 8 percent at the bank to 
pay for. I don’t think we differ as to the question, it is 
just the manner of getting at it. I know that it is a mighty 
good idea, and I do that in my own business, of arriving 
at the percentage of cost of the retailing of a certain num- 
ber of thousands of feet of lumber through the yards, and 
never loins track of the fact that it costs 10 or 12 percent, 
never making a sale unless that is covered, so that 1 know 
at the end of the year I have not been doing any item of 
business at any less cost. Since I have incorporated that 
idea into my business it has been a very valuable thing. 

Mr. ml <a 8 else? 

Mr. Brokaw-—-What about the state corporation tax, if you 
figure 8 percent on the money invested? 

Mr. Barry—Well, I don’t know about that. 
that would depend on the law. We haven’t anythin of 
that kind in Iowa. The results that I am talking about, 
that I am trying to get at, is that they should not be ficti- 
tious results. They should be what your books show them 
to be, and what I am driving at is to make the record true 
so that you know it is true. Do not try to deceive your- 
self. ‘That is the last man on earth to be deceived. ke 
the record true so that when you get it you know the item 
of cost is true. Possibly I am a little more interested than 
some of the rest of you. I have looked into it‘and seen the 
results in other lines. I know that it is no theory and it 
has made me enthusiastic. If you get your competitors to 
know what the facts are = will find that you have some- 
thing that is worth it. nything regarding No. 2 (Second 
Comapqncment). Do you all do it Do you all charge 
rental? 

Anything regarding No. 8? Do you charge a salary for 
yourself, and say, do you get it? 

Salary or Expense. 


Mr. Ketridge—On that article I would like, just to ratity 
af at 


of the year. 


Of course. 


not only my curiosity but I want to learn someth | 
Don't turn your head a 
all to look at the other fellow, but all of you lumbermen, 
I presume you are all lumbermen, that charge your own 
salary up to the expense of doing business, raise your 
hands. , F ‘ ) 

{About half of the audience raised their hands. | 

Brother Barry, you have got something to work on. 

Mr, Henry—You might have some hand raising as to the 
Second Commandment, I'd like to know how many charge 
rental on real estate. I don’t, and I'd like to know how 
many others do. 

[About a dozen members raised their hands, | 

Mr. Barry—I see there's a large chance to save rent. As 
to this rental, you may have bought the ground when it 
was worth a nominal price; it may have increased greatly 
in value; you may continue to use it for dumber yard pur- 
poses. I know one concern that is using ground as a lumber 
yard that is worth $26,000. They couldn't afford to pay 
that for ground upon which to do a lumber business, Phe 
increase on the value of the real estate is taking care of 
that end of the proposition, and it would be an injustice to 
their business to charge up, as rent, or interest on $26,000, 
when they could have secured much cheaper ground. That 
is the object in putting it that way—what it would rent for. 

Mr. I’linn-—-Wouldn’t that be taken care of in the redue- 
ee oe, value in your inventory? That is the way we 
handle it, 





Comments on the 39 Articles 


BZ The numbers on pave 7 refer to the corresponding numbers on 
page 6. 


Only the 
Articles ot 
Faith applied 
in accordance 
his with Command- 
* mems 8 and 9 
can bring him 
to his knees 






» Ga a ¢ 
The Lumber World 
Chopping Mad 


No. 21 Advertising — Include newspapers, 


Circulars, Programs, Souvenirs, enter- 
tainment of customers,—in short all 


paid for publicity. 
No. 23 Bad debts, include both notes and 
accounts. 


No. 24 Collections include amounts paid in 
addition to regular payroll. 


No. 25 Depreciation applies to any stock the 
sale value of which is damaged. 

No. 26 Donations—to cover all values given 

away and not elsewhere charged. 

No. 27 Freight to include all transportation 
charges except those for stock bought 
DELIVERED. 

No. 29 Interest on temporary loans in excess 
of netinvestment. See No. 14. 

No. 30 Miscellaneous to include all items not 
otherwise herein provided for. But 
the less in ‘‘miscellaneous”’ the better. 
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Mr. Barry—lIt would, except it wouldn’t come in to make 
up the figures to be used as a cotegen in getting at your 
cost. Lumbermen charge off as they call it, at the end of the 

ear, a certain percent. I want that percent put down over 
ere on the next page, so that it can go in to make up the 
legitimate cost of doing business. 

A Member—Why should you charge interest and also rent 
on your real estate and also depreciation? Aren’t you get- 
ting the same thing three times 

Mr. Barry—We don’t charge the interest on real estate. 
The interest is exclusive of that. The interest is charged 
on your totul investment, exclusive of real estate, 

Same Member—Why should you charge up depreciation? 
You have charged up the rental—you are getting a rental 
on your buildings that takes care of depreciation, doesn’t it? 

Mr. Barry—No, sir. 

Same Member—If you rent out a buildin 
you consider it worth you have to pay the depreciation out 
of that rental on the building. 

Mr. Barry—It might be covered in the rental. I might 
say 1 haven't yee ge to come up here and present some- 
thing that would cost you a lot to follow up. I don’t believe 
you would consider that my mission was a very worthy one 
or necessary, to present you any method that would lose you 
any money. ‘There may be some double items here. I didn’t 
try to get something that would be absolutely correct for 
everyone. 


for whatever 


Taxes, Insurance Etc, 


Passing to the Fifth one—charge all expenses such as 
taxes, insurance, water etc.—-that seems to be conceded. 

Anything on No. 6% No. 7% No. 8, 9 and 10 are really 
directions as to how to apply the others, and I presume if 
you agree with them you will find no fault with what has 
one before. You would readily assent to No. 8 No. 8 is 
esigned to give you the cost, in the yard, of the material 
which constitutes your sales. In other words, take all you 
buy—you start with the inventory, what you have on hand; 
you add to that inventory all that you buy for a year and 
fou substract from the sum of these two what you have on 
and at the time you want to figure it. The difference is the 
eost in your yard, on your sidetrack, of the material you 
have sold during the preceding year or period, whatever it is. 
That is the amount upon which and from which you must 
get the money to do your business—-what it costs you to dis- 
eo that amount of material. That is the essence of 
0. 


Now, in olden times, back In our Revolutionary days, there 
was no dissent as to the Ten Commandments. All the vari- 
ous sects agreed on the commandments, but when it came 
to a plying the commandments, oh, but they were bitter. A 
Quaker, a Catholic, a member of the Dutch Reformed Church, 
why, they were most deadly enemies, and yet they all agreed 
on the commandments. So over in England, some one in- 
vented thirty-nine articles of faith, and the fault they 
found with these thirty-nine articles of faith! To show 
you how bitter it was—a young man loved a maiden (gentle- 
man, that happened in the Revolutionary days as it happens 
now.) She belonged to the Dutch Reformed Church. He 
was a Quaker. iow the religious differences existing at 
that time did not permit those two to marry. He believed 
that her church was on the road to hell, and she believed 
likewise that his was, and so they couldn’t marry. TF inall 
he said to her, “Let’s join the Church of England and we'll 

© to h—! together.” John D. McMasters tells that in his 
Ristory of the United States. You can read it for yourselves. 

Now turn to these Articles of Faith. What is the deprecia- 
tion? Some lumbermen have found on investigation that 
their depreciation is so and so. What is yours? How often 
do you have to build a new shed in the average conduct of 
your business? Ten years? Twenty years? Then you can 
put down 5 percent as a reasonable charge for depreciation 
on your sheds. I would say to you, gentlemen, in figuring 
out our own, we put ours down at 5 percent as the annual 
depreciation on our sheds. I have retained there the princi 
yle which these other organizations have laid down in arriv 
ng at depreciation. 

No Definite Basis. 


H. J. Miller—I don’t think there is any definite basis to 
figure on in that respect. Some people use ordinary lumber 
and some people use Washington cedar, and it would make a 
big difference. 

Mr. Sarles—I think the insurance companies would deter- 
mine the depreciation. 

Mr. Barry-—Now, on the rest of these, I think we needn't 
spend a great deal of time. Maybe you aren't largely inter- 
ested in depreciation of wagons. How long will a wagon 
last you? What is the percent of depreciation? “ How long 
will a team last you? 

A Member—I can tell you how long an automobile will 
last you one season, 

Mr. Barry This percentage that [ am talking about isn't 
a thing upon which to make out your list, necessarily. — It is 
simply an outline—-a suggestion. The only thing I am 
insisting on is that you have it all in your cost, and that 
you have it in such shape that you can immediately make 
an estimate of the cost of doing your business, and that 
when you do so it will be the cost, it won't be half the cost ; 
that when your books do show a profit they will show a 
profit that is actually a profit; they won't show 25 percent 
when in fact you haven’t been making 15 or 10 percent. 

Mr. WKetridge--I suppose that is not intended to apply to 
situations where they are scrapping, is it? 

Mr. Barry-—I would say to you that this has arisen out 
of the very throes of a scrap and we hope it may allay it. 

Mr. Flinn-—-I would like to suggest that is the very place 
we want to apply it. 

Mr. Barry t seems to me that is the place to apply it. 

Mr. Brokaw—The value we get out of this will be to put 
a few of these commandments in our pockets and take them 
home and see that our competitors get one. Take it to him 
and go over it with him. If you don’t speak to him mail 
him one. 

Mr. Barry-—-Now, I hope that you will use this as suggested 
and in the way that the ministers used the watermelon 
seeds. I hope that you will plant it as the ministers planted 
theirs, and I hope that when you get the growth it will 
come nearer having the right flavor than the ministers suc 
ceeded in getting. 

Some Diversion. 


At this point W. I. Nolan was introduced and his 
humorous remarks eased off the stress of the discussion 
of the ‘‘Cost of Doing Business,’’ and ‘‘The Ten Com 
mandments.’’ Mr. Nolan’s remarks, as on the oceas 
sion of the first session, kept the house in a tumult of 
laughter and his part of the program was thoroughly 
enjoyed. After the glee had somewhat subsided the 
president introduced J. G. Startup, of the Pacifie Coast 
Shippers’ Association, who gave a talk on the subject 
of mixed car shipments. Following is his talk on that 
subject: 


J. G. Startup--I want to talk about the proposition of 
abtpoes mixed cars of lumber, fir lumber, or any other kind 
of lumber, with shingles, at the same rate as fir, spruce and 
hemlock lumber. If the retailers will take an interest in 
the matter, write to their connections, or perhaps, a resolu- 
tion can be passed at this mecting to present to the railroad 
companies, the transcontinental companies, showing what 
an advantage it would be to the Northwest, or western 
shippers, something might be accomplished along this line. 

n the other hand, we are burning up a lot of stuff in the 
woods out there on account of the rate which cannot be used 
for shingles, and which would make ordinary good founda- 
tion for the lower part of the building, material from ship- 
wp. We can not ship into this country on account of the 
10-cent higher rate. e feel that the way it is now the only 
thing to do in the matter is to waste it. If this convention 
will take an interest In the matter and pass a_ resolution, 
and the retailers take the matter up with their mills and use 
their heads, we would consider it a great favor and feel 


that it would be of great advantage to the retailers as well 
as to ourselves, 

But the railroads don’t like to tamper with the tariff 
unless there is a big pressure brought to bear from these 
sources. I believe we can make it work, and if this con- 
vention sees fit to make such a suggestion, or take it up, we 
would ap »reciate it very much. 

Mr. Flinn—It would be not only a good thing for the 
manufacturer and the retailer but also a good thing for the 
railroads. I think the resolution committee can draw he 4 a 
little resolution that will not only appeal to the manufac- 
turer but to the retailer. I move that the resolutions com- 
mittee be asked to act upon this, ’ p 

The motion prevailed and the resolution committee 


will be so instructed. 


W. I. Nolan was again introduced and entertained 
the audience with a number of stories and some plain 
philosophy which brought forth enthusiastic applause. 

J. G. Startup was called on and explained how the 
trade would benefit by a reduction in the freight 
rate on cedar lumber to the same basis as fir, making 
it possible for the retailer to buy mixed cars of cedar 
and fir or cedar lumber and shingles, and asked the 
dealers to assist the mills in bringing influence to bear 
on the railroads to secure such a change in rates. 

On motion by Vice President Flinn the resolutions 
committee was instructed to bring in an appropriate 
resolution. 

President Finkbine introduced Mrs. B. W. Young, of 
LaCrosse, Wis., a member of the association, who dis- 
cussed Mr. Barry’s paper briefly, urging the impor- 
tance of keeping property employed in the lumber 
business from depreciating. 

Harry John Miller, of Index, Wash., was called upon 
but declined to talk further than to say that he was 
glad to be present. 

Secretary Hollis announced that it had been the 
intention to take up for discussion the changes in 
the code of ethics proposed by the recent conference 
at St. Louis, but it was decided that the whole matter 
should be referred to the incoming board of directors, 
they being given full power to act. 

This concluded the proceedings of the second session. 


THURSDAY MORNING. 
[Special telegram to the AMERICAN LUMBHRMAN, ] 

MINNEAPOLIS, MINN., Jan. 19.—The third session was 
called to order at 10:15 with music by the Masonic 
quartet. The auditing committee reported the books 
correct and the resolutions committee reported the fol- 
lowing: 

Arbitration. 

Wuereas, The Pacific Coast Shippers’ Association, through 
its vonage: has urged the adoption by this association of a 
bylaw providing for arbitration along the lines set forth in 
his paper on the subject, presented to us at our session on 
‘Tuesday ; and 

WHEREAS, We desire our friends of the west coast to 
understand that we believe thoroughly in the great principle 
of arbitration and quite agree that in many instances it is 
un ideal method of settling differences and disputes, still 
we are persuaded that any attempt to make arbitration, or 
any other fixed method of adjusting trade difficulties, a mat- 
ame of compulsion would be disastrous and unwise; be it, 
therefore, 

Resolwed, That it is the sense of this meeting that we 
favor arbitration and recommend it to all members of the 
association, and that we believe the arbitration clauses of the 
present code of ethics adopted by the American Lumber 
‘Trades Congress provide as simple and effective a method 
as could be devised. 

Mixed Cars of Coast Products. 

Wuerias, In order to meet these demands he is compelled 
to buy in straight cars, the specifications of which may not 
und often do not adequately meet the demands of his trade, 
thereby obliging him many times to purchase substitute 
material in the nearby markets to meet these deficiencies ; 
and 

Wiereas, We understand that if mixed cars of cedar and 
fir could be shipped at current fir rates, we, as the dis- 
tributors of these products, could purchase certain dimen- 
slons and grades of cedar which now go into not altogether 
satisfactory shingles, and in which in the process of manu- 
facture there is much waste, a condition deplored and con- 
demned by forest conservationists ; and 

Wuerwas, Ability to purchase mixed cars would enable 
us to keep our orders throughout the year more uniform and 
regular in their movement on transportation lines and, in 
many instances, save bunching of cars at delivery points, 
with the inevitable disputes over unreasonable demurrage 
charges ; be it therefore 

Resolved, That we hereby urge the producers of fir and 
cedar to use their aggregate influence with the transporta- 
tion companies to secure for cedar products the same rates 
of freight as shall obtain on fir and spruce, and that this 
rate shall apply to mixed cars of fir, spruce and cedar, or 
uny of their products; and be it further 

Resolved, That we will lend any influence and assistance 
within our power to bring about this result at the earliest 
possible date. 

Cost of Doing Business. 

Wuereas, We have listened with pleasure and profit to 
the very instructive exploitation of this subject by our 
fellow member, John W. Barry, of Cedar Rapids, lowa; and 

WHEREAS, We believe what he has givén us is well worth 
close study and adoption by every member of this associa- 
tion; be it therefore 

Resolved, That our secretary be instructed to circulate 
Mr. Barry's “ten commandments of business” to every mem- 
ber of the association; and be it further 

Resolved, That Mr. Barry be and is hereby thanked sin- 
cerely for his valuable work in our behalf. 


Officers Elected. 


The committee on nominations offered the following 
report for consideration: 

President—W. R. Wood, Parker, 8S. D. 

Vice president—Charles Webster, Waucoma, Iowa. 

Directors—Three years, C. A. Finkbine, Des Moines, lowa; 
John W. Barry, Cedar Rapids, Iowa. One year, C. M. Por- 
ter, Oskaloosa, Iowa. To fill unexpired term of George C. 
Ingram, resigned, E. G. Flinn, Minneapolis, Minn. 

The secretary cast a unanimous vote and the nominees 
were declared elected. 


Notes of the Convention. 

President Wood pledged his best service to the asso- 
ciation as a great business organization and expressed 
appreciation of the honor conferred, especially as it 
came on the anniversary of his marriage. 

D. E. Baker brought up the question of admitting 
cement dealers to membership. 

J. BR. Morehead reported on cement conditions in 
Southwestern association territory and incidentally ex- 


tended to everyone present an invitation to the con- 
vention at Kansas City. 


President Wood thought that something should be 
done on the cement question. 

Mr. Baker moved that the directors take up the 
cement and plaster question with power to act. Carried, 

The convention then adjourned and the annual meet- 
ing of the Retail Lumbermen’s Insurance Association 
followed. 


The annual report of this association shows assets 
to be over $276,000, surplus over $91,000, and losses 
paid in 1910 of nearly $115,000. 

Wednesday night the Mississippi Valley Lumber, Sash 
& Door Salesmen’s Association held its annual banquet 
at the Radisson hotel, more than 100 being present. 


INSPECTORS’ WORK. 


Address by J. W. Martin, Yellow Pine, La., Before 
the Yellow Pine Manufacturers’ Association, 
New Orleans, January 18. 





I have been asked to write a short article on what the 
association inspector’s work should mean and accomplish for 
the manufacturers, and what I shall say will be from my 
view point, as the first man who took practical hold of the 
work of uniform grading and manufacture in yellow pine, 
and later, as a manufacturer, who has been privileged to 
meet annually with the grading bureau and listen to the 
reports of the inspectors who visit the mills. 

Visiting, as he does, mill after mill, and with an eye 
single to the one question of grade and manufacture, the 
association inspector is given exceptional opportunities to 
compare results, and to determine what steps or missteps 
bring about those results, be they good or bad, and as his 
attitude is always friendly toward a better result his visit 
should come to mean, to the manufacturers, an opportunity 
of ascertaining any shortcoming in manufacture or in grad- 
ing that is taking place at that manufacturer's plant, and 
which he and his efficient superintendents have failed to 
notice because it has grown so imperceptibly as not to at- 
tract their attention, but to the inspector, fresh from an- 
other plant where this particular defect did not exist, (al- 
though other and even more serious defects might) it 
would stand out like a flash of light, because it was 
different. 

There are few manufacturers who can afford to refuse to 
listen to a suggestion that might better their method and 
(unless they are very young) refuse to turn the suggestion 
over in their minds after it is made, and the visit of the 
inspector should mean an opportunity to get a suggestion 
that might better their output, and the suggestion would 
come from a man who constantly is comparing the results 
one manufacturer gets with some better results that he has 
seen at another plant. 


The Man That Knows. 

It should mean to the manufacturer a chance to talk to 
the one man who has an intimate knowledge of the results 
obtained at all the mills in his district, so far as manu- 
facture and grading are concerned, and the manager of the 
plant himself should have this talk, or it should be had by 
some other man who is financially interested in the plant, 
for no one can afford to do less than the best it is possible 
to do along this line. 

If your grades are reported constantly a greater percent 
below or above par than you would wish, do not blame the 
inspector, talk to him and ask why and soon he will mean 
to you a means of getting at the truth with reference to 
shortcomings that are troubling you; formulate a series of 
questions about the sore subjects of grade and manufacture, 
and go over them with him after he has made his inspection, 
and soon his visit will mean to you that you can learn 
much with reference to your own plant. Just as the visit of 
an insurance inspector uncovers deficiencies in proper care 
as to fire protection, so can the association inspector’s visit 
mean to you a means of discovering deficiencies and better 
methods in drying, manufacture, grading and handling of 
your output. 

The time when “pretty near,” or “pretty close,” or “fairly 
good” is good enough in the manufacture of fellow pine has 
gone and the demand now is for exact manufacture and the 
term “grade” should mean the separating of the output into 
classes having the distinct characteristics given to them by 
the grading rules, and no one is so well qualified to set the 
manufacturer right along these lines as the association 
inspector. 

Coédperation Necessary. 

Are you giving away value? He can tell you. Are you 
reducing your lumber’s worth by indifferent manufacture? 
He can tell you that, and will if you come to make his visit 
mean as much to you as the grading bureau will be pleased 
to have it mean, but you must remember that the grading 
bureau is powerless to accomplish this good except through 
your hearty codperation, and none of us can afford to as- 
sume that he is doing exactly right and that his methods 
can not be improved upon, for wé know that men thought 
that twenty-five years ago, and we know also there has been 
vast improvement since that time. Therefore we all should 
remember that if we are to do any part of our business better 
we must do it differently; and I hope to see the inspection 
bureau and the inspectors of this association mean to the 
members thereof, the most willing, most available and most 
efficient factor for better results in the manufacture and 
classification of yellow pine. 

If this result is to be attained it must be because the 
manufacturer having this advantage within his reach makes 
use of it, and gives to this branch of our association his 
hearty support. . 

I trust it will be your conclusion that careful attention 
along these lines will add to the natural superiority of 
yellow pine as a structural material, a reputation of being 
the most perfectly manufactured and evenly graded building 
material offered for the world’s consideration, and this dis- 
tinction is necessary if we are to meet competition of _— 
structural materials in the markets of the world and ho 
our own. 
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YELLOW PINE MANUFACTURERS. 


Convention of Unusual Interest—Traditions Ignored—Advertising Campaign Inaugurated—Masteriy 
Address of President—Trade Conditions and Statistics in Detail. 


New ORLEANS, La., Jan, 17.—Some unconventional 
proceedings in convention usage marked the first two 
sessions of the annual meeting of the Yellow Pine Manu- 
facturers’ Association, which began its sessions in New 
Orleans today, in the New Grunewald hotel. The at- 
tendance was unexpectedly large; by actual count 137 
lumbermen, a scattering of newspaper men and ten 
ladies, members of delegates’ families, were present. 
An appreciable augmentation of the attendance was due 
to the fact that the second day (tomorrow) will be 
‘‘Managers and Superintendents’ Day,’’ and many with- 
in those ranks are already in attendance. Then the as 
sociation entered upon what promises to be a lively 
campaign of systematic advertising of yellow pine. 
Then it broke all convention traditions by opening its 
two sessions of today on time—the second session, in 
fact, three minutes ahead of the prescribed time; and 
it added a serious, reverential element to future semi 
annual and annual gatherings of the organization by de- 
creeing that initial sessions of each hereafter shall be 
opened by prayer. 

The President’s Address. 

President J. Lewis Thompson called the membership 
together promptly at 11 a. m. today and it went at once 
into businesslike action with the reading by the presi 
dent of his annual report, which follows: 


In presenting my annual address I am reminded that this 
is the twenty-first time you have been thus greeted, and 
would that I had a message to deliver that would make 
each of you proclaim me a Moses to lead the yellow pine in- 
dustry into a rich and full fruition of manhood, insuring 
each of the manufacturers throughout the South the profits 
the industry deserves. 

In looking back over 1910 I fear that we have made some 
great mistakes; we have not seized opportunities when they 
were presented; but as I review the situation, I am _ re 
minded that all is not so bad as it might have been. The 
consumption of yellow pine in 1910 was the greatest in the 
history of the industry; likewise the production. Secretary 
Smith’s report, which gives the only reliable statistics we 
have in yellow pine, will show that we manufactured lumber 
not to exceed 5 percent in excess of the amount actually 
used during the year. Had we, as individuals, watched 
this closely, and known the conditions as they did exist, 
and acting as individuals, manufactured 10 percent 1léss 
lumber than we have manufactured, what a different story 
I might be telling you today. We would be all smiles and 
satisfied with our year’s work. Had we taken such indi 
vidual action, the curtailment thus effected would have been 
so light on each individual manufacturer that he hardly 
would have realized that he was a real benefactor to his 
brother manufacturer, for he would have felt good in the 
knowledge that he had saved 10 percent of his timber to be 
used another year, and had a balance on the right side 
of the ledger with which to start the New Year. 


Turning Mistakes into Profits. 


It is a wise man who turns mistakes into profits; if we 
have made mistakes in the past, should we not profit by them 
in the future? Then let us consider well the statistical re 
port that we will receive from Secretary Smith and govern 
our actions and the conduct of our business for 1911 in 
accordance with the experience that we have had in 1910. 
The year 1910 had more chaotic conditions so far as the 
lumber business is concerned than any other year of my 
knowledge. I remember well the report that went out early 
in the spring to the effect that winter wheat was a failure ; 
yet the government report shows that when the harvest 
came 1910 was one of the best of years in the production 
of wheat. Later on a cry went out that there was going 
to be a shortage in corn; yet the government report shows 
that the greatest corn crop in the history of the country 
was harvested. Still later, during the year, the cry of 
“wolf” went out for the third time, that the cotton in the 
South would be cut very short; it would be reasonable to 
suppose from these reports that we would not have more 
than half a crop, yet the government report shows our crop 
was 85 percent of the greatest crop on record, and the 
greatest money crop that has ever been produced in the 
South. Truly, “Man proposes and God disposes.” 

These are the three great crops that are the mainstay of 
the country; therefore 1910 certainly has been a prosperous 
year for the farmer. Everything the farmer had to sell 
has brought a good price, so we can rejoice with the farmer, 
because he is our greatest customer, and if he is prosperous 
we can certainly expect to share in his prosperity. Under 
normal conditions this crop situation would have started 
our country on a great boom toward prosperity, but the 
political upheaval, the trust prosecutions, the advance in 
freight rates by the railroads, and last but not least, this 
lapline question that has been up all of the year—these 
have contributed to the unsettled condition of industrial 
business in which the lumber manufacturer, 1 think, has 
Suffered most. Can we gather any satisfaction from all 
this? If we are all in a frame of mind that will determine 
us to bring about better conditions in our business and have 
a poets for our labor, then our lesson has been well taught 

Juring the year I addressed letters to the representative 
timber holders of the South with whom I had a personal! 
acquaintance and asked that they give me in confidence the 
value of yellow pine stumpage. In no instance was there 
@ price less than $3 a thousand feet for shortleaf sug 
ested, or $4 for longleaf, but the average of all of the 
etters that I had could be summed up in a statement that 
the holders of yellow pine in the South consider that stump 
age values have not declined in the last three years, and 
that $4 a thousand feet for shortleaf timber and $5 for 
longleaf are the market values. I am led to believe that 
hone of those from whom this information was secured 
would have disposed of his holdings at lower figures than 
the letters would indicate. 


Cost of Production. 

In the last three years I have been so unfortunate as 
to have been compelled to build three plants on our three 
diferent timber holdings and am convinced from this ex 
Perience that to build a plant for the conversion of a certain 
body of timber into lumber in a period of fifteen years re 
quires an investment in plant and equipment of not less 
than $1 a thousand feet. That being true, to the man who 
is holding timber for an investment, it is worth exactly $1 a 
thousand legs than to the manufacturer, and his carrying 


charges will be on a basis of $1 a thousand less than the 
manufacturer's. Therefore, when the stumpage is converted 
into lumber we must not fail to consider $1 a thousand 
invested in our plants. You may figure that the deprecia- 
tion charge will take care of this item, but your depreciation 
charge will not take care of more than the interest on the 
investment of the plant. The best information that I can 
gather on the cost of production of yellow pine in the South 
is, to begin with: Longleaf stumpage $5 a thousand; short- 
leaf $4 a thousand; cost under ideal conditions of manu- 
facturing in longleaf $6.50 a thousand; shortleaf $8 a thou- 
sand. But my idea is that the average cost throughout the 
South is at least $1 a thousand more than these figures. 
This would bring the cost of lumber, loaded in cars, through- 
out the South, to $12.50 a thousand feet for longleaf and 
$13 a thousand for shortleaf. These figures do not provide 
any expense of selling, for which $1 a thousand more should 
be added. 

Therefore, what should be the selling price of lumber if 
the manufacturer is to make a reasonable profit? We will 
assume that most of the manufacturers have enough low 
priced stumpage to make this value of $4 for shortleaf and 
$5 for longleaf take care of the carrying charges. Then, 
should the manufacturer of lumber get $2 a thousand in 
addition to this cost of $13.50 for longleaf and $14 for short 
leaf, which we have shown covers the cost of stumpage, 
production and selling, he would get only a very small divi- 
dend on the actual investment in his plant and equipment, 
and this would not take care of any depreciation charges. 
If I am right this far in my reasoning, our conclusions 
must be that $15.50 a thousand Is as low as any manufac 
turer can afford to sell his stock, and then he has no profit 





J. LEWIS THOMPSON, HOUSTON, THX. : 
resident Yellow Pine Manufacturers’ Association 


for his stumpage whatever, if he has paid as much as $4 
a thousand for it. 


Abiding Faith in Yellow Pine. 
At this point, I wish to refer to President Kaul’s address 
in January, 1908, in which he threw out the following words 
of caution: 


Having an abiding faith in yellow pine I can see only 
a bright future for the industry if those in whose hands 
the matter rests will act conservatively and wisely. It 
is not enough to see that production is kept well within 
the bounds of demand but we must also devote closer 
attention to the question of manufacturing costs than 
operators are prone to do in time of plenty; there is 
need of practicing the most rigid economy in the manu 
facture of our commodity. With our best efforts our 
cost has been steadily increasing, regardless of the fluctu 
ations in the values we receive for our product. More 
than ever is it necessary to provide for a system of 
keeping costs that is adequate and accurate and that 
provides for careful study and comparison of the 
monthly sheet. If we fool ourselves as to our cost we 
can not hope to receive a fair price for.our stumpage. 


My judgment is that manufacturers as a whole have 
studied the cost of production so well and have gotten It 
down to such a uniform basis that one manufacturer has 
little advantage over the other, where the plants are simi- 
larly located. But let us go still further in heeding his 
warning and see to it that the production is kept well within 
the bounds of demand. 

I believe also that now is the time when every manu 
facturer of lumber should give the selling end the same 
careful attention that he does the producing end; that the 
sales agent should know that the manufacturer is going 
to have at least the cost of production out of his stuff 
and some remuneration for his labors, and if $15.50 a 
thousand is as cheap as he can sell his product, the sales 
ngent should know that that average price must be obtained. 
it is just as reasonable to expect that of the sales agent as 
it is the mill manager not to exceed in any one month a 
certain cost in the production of his lumber. Whenever 
that mill manager does exceed that cost, there is not one of 


us who does not have to know the reason why that cost is 
excessive. Why should the sales manager not be brought 
on to the carpet and explain why his selling value is below 
the given average? The mere statement that he is only 
meeting the other fellows’ prices should not be a satis- 
factory explanation. 


Conservation of Timber Resources, 


I wish at this time to refer to the conservation of our 
timber resources that is now so largely in the minds of the 
people. If we consider the cost of growing our raw mate- 
rial, in arriving at the cost of production of our lumber, as 
the manufacturers of all other products do, where would 
we be? I commend to you an article that recently appeared 
in the AMERICAN LUMBERMAN on “The Cost of Growing Tim- 
ber,” by our friend and sympathizer, R. 8. Kellogg. Under 
the most favorable conditions loblolly or shortleaf pine (as 
you please to call it) can be grown at a cost of $5.92 a 
thousand, longleaf at a cost of $8 a thousand. This would 
allow no profit for care and investment and would be for a 
period of twenty-five to fifty years in shortleaf and seventy 
to 120 years in longleaf. 

Now, in the language of that sage of the yellow pine in- 
dustry, and champion of its conservation, Capt. J. B. White, 
I would remind you that the care of the timber resources, 
which we have in our hands, should be regarded as a sacred 
trust, and we should see to it that future generations who 
would have to reproduce this timber do not have cause to 
look back upon us as a most extravagant race of people, and 
the condemnation of our own children be upon our heads. 
The farmer, the banker, the merchant, the laboring man, 
should each be made to see that it is to his interest to 
cobjperate with the,manufacturer of lumber in the preserva- 
tion of our forests, and that in this conservation they are 
in duty bound at least to help carry the burden by paying 
a price that would justify the manufacturer in conserving 
the forests as he would like to do. Were we each as zealous 
as Captain White on this point it would go a long way to- 
ward solving the problems that we have been facing for the 
last three years. 

Educational Measures. 


Our association, as each of you know, has been most 
active during the year. We have undertaken through a 
bureau of information to distribute information that would 
be a help to the manufacturer. In the gathering of statis- 
tics we got out a daily report as to the cuts and shipments 
of the mills, with which you are familiar, through ‘‘The Blue 
Sheet" that came into your office regularly. This Blue Sheet, 
to my mind, was a very fine innovation fh association work, 
but a great many of the members have not agreed with us. 
Secretary Smith discontinued the use of the sheet because 
a great many of the manufacturers refused to cotiperate in 
giving the information to make it worth while. t do not 
know that the color of the sheet had anything to do in af- 
fecting the different members, but the Information contained 
therein certainly gave some of us the blues. The more in- 
formation we have relative to existing conditions, the better 
prepared we will be to face the problems before us, and if 
when we had seen through this medium that we were manu- 
facturing for one week more lumber than the market de- 
manded, the individual had taken it upon himself to figure 
out how much more lumber was belng manufactured than 
was being shipped out, and had made that much less lumber, 
then the information would’ have been worth something to 
us. I am of the opinion that it did good anyway. 


Establishment of Branch Offices. 


During the year branch offices have been established in 
Kansas City and Houston. These are for the purpose of 
obtaining information as to the prices at which lumber is 
selling, these prices being taken from copies of actual orders 
and torwarted to the main office, where, through the bureau 
of information, it is distributed to the members. I think 
the question as to whether we should continue this work 
ream another year should come up for discussion at this 
meeting. 

The membership of the association practically has held 
its own throughout the year and I think we are to be con- 
gratulated. ‘There never has been another year since the 
association has been placed on such a firm foundation that 
there has been so much dissatisfaction among the manu- 
facturers of yellow pine, and I think the fact that we have 
not lost membership is conclusive evidence that the manu- 
facturers realize that this association is the one organiza- 
tion to which they can turn for statistical information, and 
I can do no better than to quote from President Foster's 
address of last year: 

Twenty years of consistent and persistent work has 
placed us on fairly firm ground as to the organization. 
Our association is in a flourishing condition financially 
and it stands today as an authority in many lines, this 
being particularly true in regard to standards of grades. 
This association is constantly appealed to in the line 
of statistics, and the files of the association are made 
use of by government officials and other public men with 
increasing frequency and a growing confidence as to the 
accuracy of the information given. 

At this point I wish to make an appeal to the individual 
members of the association: If this organization is worthy 
of existence at all, it is worthy of the membership of every 
manufacturer of yellow pine in the South. There are some 
manufacturers on the outside who profit from the works 
of this organization; let us make them see that their duty 
lies in membership. 

The members of the association should be just as zealous 
in regard to its workings as they are of their own business. 
When they hear of criticisms they should seek to correct 
the one making the criticism, or should communicate with 
the secretary's office. I do not believe that a —— 
to do away with this organization would meet with the a. 
proval of those on the outside any quicker than it would 
with the members themselves. That being true, they cer- 
tainly should be willing to come in and share their burden 
of the expense, for we realize that an organization of this 
kind costs much in the upkeep. 

Never in the history of yellow pine bas the question of 
advertising been so important to us. In the last few years 
cement and steel have made great inroads upon the con- 
sumption of yellow pine. This has been offset to a certain 
extent by the depletion of the northern forests and the 
widening of the scope of territory in which yellow pine is 
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used. As an inside finish, in the use of the better grades, 
there is very little competition, except among _ ourselves, 
therefore we should take advantage of such conditions and 
let the world know our position. 


Opportunity Ripe for Wood Paving. 


A great opportunity for opening a broad field for the dis- 
tribution of yellow pine is knocking at our door. I refer 
to the use of yellow anes paving block, which is being so 
much discussed throughout the country by magazines, daily 
papers, and last but not least, our own lumber trade jour- 
nals, which are doing so much effective work. The failure 
to grasp this situation and take advantage of it would be a 
serious blunder on our part. The association offers to the 
manufacturer an opportunity through its organization to 
take up this matter In a vigorous way, and the question of 
ways and means to provide funds with which to prosecute 
the work should come up at this meeting. 


I do not like to close my address without referring to 
the death of Vice President Clapp. In his death the asso- 
clation lost a most earnest supporter and most willing 


worker, and to me, as president of the association, the loss 
was felt most keenly, because from him I had expected to 
gather great assistance in a successful administration. At 
our semi-annual meeting in Chicago we passed proper reso- 
lutions, but I feel it is fit at this annual meeting that fur- 
ther notice be taken. 

In conclusion, I wish to express to the individual mem- 
bers of the association my appreciation of the honor that 
has been conferred upon me and to thank each of you for 
the assistance rendered the workings of the association. I 
have felt at times during the year that possibly I was not 
serving you well, but if I have failed in my duty it has 
been a weakness of the flesh and not of the heart, for I 
feel that this organization is the greatest industrial assocla- 
tion of which | have any knowledge, and that it is com- 
posed of the best men that the South and West can boast 
of, and I am glad to be numbered among you. 


The Secretary’s Report. 


After a short pause devoted to photographing those 
assembled, Secretary George K. Smith read his annual 
report, which follows: 


Annual statements and inventories tell in concise language 
the story of the year and bring prominently into view con- 
ditions which have existed and the present situation. 

The comparative report of the volume of business done by 
the same 218 mills during 1909 and 1910 gives a condensed 
summary, which undoubtedly reflects conditions prevailing 
among .practically all the mills producing yellow pine: 


Cut and Shipments. 


The table of figures shown above disclosés the fact that 
these mills produced nearly 10 percent more lumber in 1910 





0. O. AXLEY, WARREN, ARK. JOHN L. 


KAUL, KRIRMINGHAM, ALA. R. A. 


The Clearing House record of the year covers about 100 
more mills than the comparative statement, and shows an 
excess cut over shipments, in a production of over 5,000,- 
000,000 feet, of practically 100,000,000 feet, or 2 percent. 


General Production. 
The production among 1,719 mills, of all classes, from 


which we attempt to secure information, made up of actual 
and estimated figures, shows as follows: 








SraTes— Mills. 1909. Mills. 1910. 
Gna. @& Me..... 18 122,922,325 21 108,492,184 
pS eee 125 1,014,107,915 116 1,002,261,909 
| re 499 2,084,351,961 376 = =1,908,104,246 
Louisiana ...... 252 2,539,518,520 242 2,621,174,502 
Mississippi ..... 444 1,695,272,875 390 = 1,685,751,207 
ABIGDOMBA 2c cscee 273 =1,009,344,912 235 1,010,810,352 
COORNEE cccwcnce 53 393,464,502 50 337,773,948 
ee 55 614,580,814 58 552,443,285 

Totals .s62 1,719 9,473,562,824 1,488 9,226,311,633 
ee ee | Rr eer reer 9,473,562,824 
ee ge Se a ee ee rere re 9,226,311,633 

247,251,191 
432 mills “out” 1910—cut 1909..........2.0.8 934,614,522 
201 mills “added” 1910—cut 1909............ 414,707,670 


Stocks on Hand. 

Our meeting this year, coming so soon after inventories 
are taken, has prevented our receiving as large a number 
of the annual statistical cards as usual, but we give a sum- 
mary of all received up to January 15, which shows by 
states, as follows: 


COMPARISON OF STOCKS JANUARY 1, 1910-1911. 


No. mills Cut, Shipments, 
STATES reporting. 1910. 1910. 

Missouri and Oklahoma... 8 42,203,995 43,486,539 
DED 5% 6.00 5-09.03 04 0%% 7 875,892,233 378,301,006 
MINES tagigut'oe-diiaw's anon ems 25 447,295,102 445,797,468 
PRR. 5b 0.0ias e400 e4e's 34 796,833,328 809,352,851 
DR oo wawews o0im0 54 21 432,772,179 421,052,182 
PE, bk: k cid a hs0.6.0 00a 13 226,160,341 221,085,300 
Georgia and Florida...... 5 60,051,566 60,480,235 
| ee 123 2,381,208,744 2,379,555,581 


Iixcess cut over shipments during 1910—1,653,163 feet. 
Less than 1-19 of 1 percent. 


Jan. 1, 
1910, stock 
on hand. 
15,309,656 


Jan. 1, 
1911, stock 
on hand. 
14,027,112 


Percent. 
STATES Less. More. 
Missourl & Okla... 8 6 


De Weer 104,521,724 102,112,951 2 t 
TO nc 6 sews e sees 116,626,399 118,124,033 on 1 
Louleiama ....ese- 196,876,036 184,356,513 6 


LONG, KANSAS 


CIty, 


list figured on twenty-two representative items. This report 
has been issued on Tuesday of each week, covering the busi- 
ness of the previous week. 

This method is considered the best of any yet tried for 
showing the actual selling prices. Only a small percentage 
of our members are furnishing copies of orders entered, but 
sufficient reports are received from various localities to re- 
flect a fair average. It is hoped more will report so as to 
insure a correct exhibit of market values. Compilations of 
concessions, in printed form, are issued at intervals, when 
there is any perceptible change in values. 


Inspection Bureau. 


Enanectors investigating clAIMS....... occcccocccsceseces 8 
Inspectors on mill routes, visiting 190 mills........... 10 
Claims on hand for investigation January 1, 1911...... 3 
Claims on hand for investigation January 1, 1910...... 73 
Members requesting inspections during 1910...........237 

During 1910, 1,954 requests for inspections were filed, 


1,321 of which were on shipments made by members of the 
association, and 633 on shipments by non-members. One 
thousand eight hundred and seventeen inspections were made 
during the entire year, one hundred and thirty-four re. 
quests for inspections being withdrawn, leaving three claims 
on hand January 1 for attention. 

During the year 1910, 237 members used the inspection 
department, as against 251 in 1909. 


Freight Claim Department. 














. o 
> 3 3 6 ts 
3 = = © <f2 
MontH— — <_< sr & Sees SF 
22 o2 oe S s2s> So 
SS S& *& & Seu. 8S 
ss ss 38 = ESS? s 
January ....... 122 125 Eee © BEES ccccecs 
February ...... 133 120 134 tO 
a. ae 184 140 121 , ek: eee 
See 155 155 139 Se ae 
No.9. 6is ein eset 126 109 127 BiOG8.22 2. .cee 
SE: 6 conrad erect ta 21 106 124 a8 ae 
ere 146 132 126 A! ae eee 
Ce 112 10% 93 8 Pee bas 
September ..... 146 111 110 ioe, ae £62 
OS 258 160 112 3,070.06 ...... 225 
November ...... 165 208 113 PPS eee 1,469 
December ...... 142 125 157 8S Eee 168 


Recapitulation ..1,810 1,594 1,491 $34,013.16 $195.82 2.144 
Total number of new claims handled during the year. .4,850 


Cieims on hand January 1, 1010. ......cccccccccccoes "888 
Cisims om Band January 1, 1011... .ccicccvscvcsecere 1,869 
Reparation claims on hand January 1, 1911.......... 2,144 
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LUMBERMEN IN THE FOREMOST RANK OF MANUFACTURERS AND EXEMPLARS OF THE HIGHEST IDEALS IN BUSINESS AND FRATERNALISM. 


than In 1909, and shipped nearly 11 percent more than in 
1900, leaving the difference between cut and shipments for 
1910 at practically 1 percent, showing that stock on hand 
has increased only 41,000,000 feet among these mills. 

The supply has exceeded the demand by only 1 percent and 
yet this very small figure seems to have been sufficient to 
prevent any strengthening in values, which the record shows 
to have been weak and unsatisfactory during the entire year. 
The only known remedy for a condition like this is a reduc- 
tion in the production and each manufacturer should con- 
sider this well when determining the amount of lumber to 
be cut by him during the year 1911. 


CUT AND SHIPMENTS OF YELLOW 








——-~ -1909--——_--- -—-— 
Out 
No. more than 
MONTHS mills Out. Shipments. shipped. 
Oe . eee 218 305,542,574 288,230,068 17,312,506 
eee 218 308,152,505 265,665,680 42,486,825 
I Sot bs og dill 218 861,861,247 826,444,256 34,916,991 
April ...........218 845,822,359 830,658,758 15,163,601 
May ......++e.+-+-218 805,701,725 809,712,285 
| PS Se ae 218 806,745,317 819,696,668 
sg kk ace teh 218 316,982,610 350,059,483 
Ser 218 836,922,838 342,895,905 
September ....... 218 316,386,380 316,193,566 142,814 
DE 0:0 odie o ene 218 $21,911,923 307,160,244 14,751,679 
November ....... 218 336,769,048 341,118,014 ......... 
*December 218 282,621,304 279,363,007 3,258,297 
LS int iw Gait 3,844,960,725 3,777,198,834 128,032,713 








Mississippi ....... 71,297,499 83,017,496 os 16 

=e 41,014,117 46,089,158 ius 12 

Georgia & Florida. 7,842,525 6,913,856 6 
Totals ....... 552,987,956 554,641,119 .. 3-10 


Increase in stock, 1,653,168 feet, or 3-10'of 1 percent. 


Market Information. 

Karly in June there was inaugurated a new plan for secur- 
ing the market prices of yellow pine lumber. Copies of 
orders entered, showing delivered prices and freight rate, 
ure sent in and the concessions from August 4 (1909) basis 


PINE FOR 1909 AND 1910. 





—- ——-—_-—_— —1910——_----—— -—-—-—-—— 
Cut Cut Out 

less than : more than less than 

shipped. Cut. Shipments. shipped. shipped. 
320,934,272 305,138,739 15,800,533 ........ 
317,666,376 313,833,439 3,832,987 ........ 
390,262,821 408,281,071 ........ 18,018,250 
381,339,950 397,246,091 ........ 15,906,141 
378,101,901 372,899,832 5,202,069 ........ 
355,544,977 347,752,193 7,792,784 ........ 
342,489,959 339,595,854 2,894,105 ........ 
379,422,991 376,488,662 2,934,329 ........ 
359,514,881 340,134,159 19,380,222 ........ 
348,877,256 324,364,778 24,512,478 ........ 
347,235,206 336,558,400 10,678,806 ........ 
293,749,801 311,458,950 ........ 17,709,149 





60,270,822 4,215,139,891 4,173,745,168 93,028,263 51,633,540 


Excess cut over shipments, 1909, 67,761,891 feet, or 1.79 percent. 


Excess cut over shipments, 1910, 41,394,723 feet, 
*Indicates December, 1910, partly estimated. 


or 0.99 percent. 





1910. 
' No. mills ; Cut more than Cut less than 
MONTH reporting. Out. Shipments. shipped, feet. shipped, feet. 
DODURTY one eee eect cers cceeces 800 362,091,354 343,519,150 18.572, 204 Sata hoger’ 
NT ik Shih saree 0 oA «alle ck as ohn 838 878,271,009 372,585,426 ee = =—titi«s‘C Secu e  ata le 
lia 0.0 /5:4:.4,.5 bone, 90s dia 408s > eae 331 460,523,167 475,692,655 Seas ae 15,169,488 
EE Pixd:60 oe 04sickat.ag eae ehwtes 317 451,986,959 SGgpeemee —§= savcecers 14,947,729 
Se Ti brp:d:0'6,4 06:6 Rb de 6, 6-018 ORS 314 426,070,192 413,107,753 OD ae ee 
Oe Ee ara ae a to 326 440,185,785 423,918,695 pe a ere 
tL Sia 06: in3.6ib Ka 0 6 0448 05-50 nee 822 408,068,954 402,007,588 ee area care 
0 Eres 301 430,517,338 420,874,010 Pe! FI, We eee F 
NN v0 :o 8 oleh. K.6.Qa:b 0.6 ermgnalredic 3805 459,265,878 422,765,064 Ee © | athebe cers 
RE is 0)8 68 Wikb 0. 6:0:0.0-6.0 oeenein gas 307 449,238,800 418,636,718 SOMOROES «sows cn avcusuc 
Bias bat Kid bre adie hese aachta 801 425,537,114 410,706,632 SGSCCOe ——«C ns ew wc wuz 
RR RI aa PS a er Le 300 370,943,851 | « il eee 21,741,326 
FT ey ae 314 5,062,700,401 4,963,433,556 151,125,388 51 3 
*December partly estimated. Excess cut over shipments, 12 months, $9,266,845 feet, ieee 


or 2 percent. 


Total number of claims in open file, of all kinds, ’ 
oe OE aE a er errs rere 013 
Members using this department............0+++0085 38 





Advertising Department. 

During the year our advertising department has done much 
io bring the good qualities of yellow pine to the attention of 
architects, engineers, city officials interested in paving and 
to the consumer. Our yellow pine room was installed at the 
Ohio Valley Exposition in Cincinnati for a month, and was 
visited by a large number of people interested in building 
homes. It was also exhibited on two different occasions in 
St. Louis 

A campaign for exploiting creosoted yellow pine wood 
blocks for street paving and for many other uses, has been 
carried on with good results, and should be continued on & 
larger scale during this year. 

National Lumber Manufacturers’ Association. 

The National Lumber Manufacturers’ Association, with 
which we are affiliated, will hold its annual meeting In 
Chicago May 3 and 4, and authority should be given at this 
time for the appointment of delegates and alternates to 
represent us there. The work done by this organization is 
broad in its scope and should have the hearty support of 
our entire membership. 

Membership. 

The record for 1910 as to the membership shows a gain 
of forty-five and a loss of seventy-eight, leaving a net loss 
of thirty-two. The losses have been largely from our class 
B or wholesale membership. At present we have 255 mem- 
bers, representing 226 mills, with an annual normal capacity 
and actual production for 1910, as follows: 





Normal 
an, cap. Actual 
No. basedon Percent, production Det 
STaTE— mills. 275 days. M feet. 1910, M ft. " ie 
Mo. & Okla..... 9 138,505 2.49 08,108 728 
Arkansas ...... 33 971,575 17.47 748,499) Te 
TM iia. assists 36 830,912 14.94 5,735 MOS 
Louisiana ..... 65 1,943,810 34.94 vo 12'36 
Mississippi .... 31 672,100 12.09 532,247 13.71 
Alabama _...... 38 743,462 13.36 590,215 4.58 
Ge. & Wia...:. 14 262,625 4.71 197,026 — 
Totals ....226 5,562,989 100.00 *4,305,632 100.00 
*2214 percent below rated capacity. 
Outlook for 1911. 
all that 


The consumption of yellow pine during 1910 was +" 
could be reasonably expected and there is nothing + a 
time to warrant the prediction of any increase in cons 
tion during 1911. 
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The crops harvested during 1910 represent a money value 
of nearly $4,000,000,000, and when marketed will give the 
consumer of lumber the largest purchasing power ever pos- 
sessed in a single year, and should insure a demand at least 
equal to that of 1910. Stocks held by retail lumber dealers 
and by manufacturing plants using yellow pine largely as 
their raw material are believed to be much below normal. 
Stocks of competitive woods are not excessive and the situa- 
tion as a whole is better than one year ago. Should railroad 
building and renewals resume normal proportions, it will be 
a strengthening factor which will make demand overlap and 
exceed the supply and have a beneficial effect on values. 
Conservatism in manufacture of lumber should be the guid- 
ing principle during 1911. If this course is pursued there is 
hope of a much more satisfactory exhibit of ledger balances 
in early 1912 than appear at the present time. 


Our Work for 1911, 


The various reports compiled monthly for the information 
of our Members should be supported continuously to insure 
the greatest value, and we urge every member to coéperate 
in making these reports as nearly complete as possible. 

We also desire the coéperation of manufacturers who 
have not yet added their names to our membership roll and 
hope during 1911 to make the value of our work so manifest 
that the increase in our membership will be noteworthy. 

Any manufacturers meeting with us today who are not 
members are cordially invited to join before the convention 

oses. 

Comnanking officers and members for their support Gating 
the last year, and urgently requesting a continuance through 
1911, this report is respectfully submitted. 


Finances. 

The following record of the financial standing of the 
association was read by the secretary in the absence of 
the treasurer, A. J. Neimeyer. The report had been 
audited by publie accountants and showed: 


YEAR ENDED DECEMBER 31, 1910. 
INCOME. 
Denemememts, TORUIAY . .. 00.02 cccesse $99,753.80 
Assessments, advertising ........... 1,770.00 
Freight claim account............ 112.24 
PE. 2cle dees ies ecb 666 ea. 382.94 
Market reports ............06. 161.48 
$102,180.46 
UINOR 6 5.5.65 00 hie ae sewonesetwnineds 104,112.74 
Deficit for year, per balance sheet.. $1,932.28 
ASSETS. 
Furniture and fixtures Garr aab ace $3,007.73 
Mailing machine lists ............ : 134.45 
Yellow pine basis list forms..... 1,314.11 





J. B. WHITE, 


KANSAS CITY, MO 


BEN WOODHEAD, 


given this subject of advertising considerable thought, 
and it pains her very much, because she has been loyal 
to the yeliow pine interests so long, to see other woods 
so liberaily advertised in the magazines of the country 
and yellow pine taking no prominent place in the best 
magazines until quite recently, when we are doing a little 
of it. Why, we do not even call attention to the steel 
buildings that are falling down and killing people, but 
yellow pine is suffering, and it is brought to my atten- 
tion so thoroughly that they are advertising concrete so 
much that in Missouri, near my mill, there are a con- 
crete bank, a concrete hotel, three concrete stores; a mile 
and a half the other way a concrete church and farmers 
building concrete houses right where I am selling lumber 
for $12.50 a thousand, (Applause.) 

President Thompson spoke in appreciation of Mr. 
White’s remarks and said that he and Miss Allen, of 
the secretary’s office, felt personally most keenly the 
lack of interest in advertising yellow pine. He said 
further: 

I hear it said that some of the good lumber people are 
so much interested in the conservation of timber re- 
sources that they have been constructing their mills out 
of steel. I do not know whether or not that is a result 
of Captain White’s talks on conservation, but it does 
seem to me ridiculous that a man should build his plant 
of steel. 


Committee for the New Year. 


Mr, White, ‘‘in recognition of Mr. Kaul’s admirable 
address,’’ endeavored to influence the latter’s appoint- 
ment to the office of chairman of the committee on ad 
vertising, in place of himself, but Mr. Kaul declined. 
The secretary then read the following committee ap 
pointments, by the president for the new fiscal year: 


Standing Committees. 
GRADES AND SIZES. 
J. W. Martin, chairman, Yel- IF. R. Gilchrist, Laurel, Miss. 
low Pine, La. W. T. Murray, Fordyce, Ark. 
Eli Weiner, Keltys, Tex. A. W. Ranney, Century, Fla. 


John L. Kaul, Birmingham, T. J. Warren, St. Louis, Mo. 
Ala. c. C. Sheppard, Grandin, Mo. 


ADVERTISING. 
J. B. White, chairman, Kan- I. H. Fetty, Kansas City, Mo 
sas City, Mo. Il. H. Wheless, Shreveport, La. 


KF. H. Lathrop, Birmingham, John L. Kaul, Birmingham, 
Ala. Ala. 

M $. Nelson, Kansas City, Hoxie Thompson, Houston, 
Mo Tex 


BEAUMONT, ‘TEX \ 


PRIESCHMANN, CROSSETT, 


that the committee be paid for its services. 8S, J. Car- 
penter suggested the appointment of a general com- 
mittee or subcommittees from each parish, district or 
county to work through the secretary in getting the 
information, these subcommittees to report their find- 
ings to a general committee. Mr. Martin said that the 
secretary of the State Board of Equalization of Mis- 
sissippi could give the desired data for that state from 
reports of state assessors. Mr. Carpenter declared that 
from cruises now under way information covering Louis- 
iana could largely be obtained. J. G. MeGowin sug- 
gested using the services of the association’s vice presi- 
dents and directors in each state. R. A. Long sug- 
gested that an easier and more systematic way to cover 
the matter would be through the office of Secretary 
Smith. The Chair repeated a motion that the associa- 
tion undertake to learn how much yellow pine is left 
standing in the southern states, which Mr. Long 
amended to the effect that Mr. Smith be authorized to 
proceed in his own way to obtain the information re- 
quired, ascertaining first the data for Louisiana, in- 
curring such expense as he might find advisable, and 
after that, if it could be done before the date of the 
next semiannual meeting, the data be submitted to the 
board of directors, and if the expense has not been too 
great the secretary might be instructed by the directors 
to proceed to the full extent of the motion—to learn 
the full extent of standing timber in the states where 
the association has jurisdiction. Mr. Long’s motion, as 
explained by him, was limited, for a beginning, to data 
for Louisiana, in order to ascertain whether the expense 
would justify proceeding further. Mr. Long’s motion 
was stated and passed. 


Advertising. 


Kor the committee on advertising, Chairman J. B. 
White reported that it had met during the noon recess 
and it recommended that the secretary of the associa- 
tion ‘‘be requested to make an assessment asking for a 
contribution from each manufacturer of 1 cent per 
thousand, on his annual output for one year, for adver- 
tising purposes, and that a committee of ten from dif- 





Alth GEORGE K. SMITH, 8ST. LOUIS, MO. 


WORKERS WHO PROMOTE THE INTERESTS OF YELLOW PINE MILLMEN THROUGH THE YELLOW PINE MANUFACTURERS’ ASSOCIATION, 


Due from members 
Regular accounts 
Notes receivable 

Suspense COONS ccc caecerseceacse 

Advanced to inspectors ............. 

National Lbr. Mnfrs. Credit Corp... 

Cash in bank and on hand, 
per cashier's certificate. . 

Less outstanding vouchers. . 


1,695.68 


1,500.00 
3'006.81 


$2,826.09 
1,792.65 
1,033.44 


Petty cash on hand 15.00 


cnn era ketbicduitiowaGawn $13,175.88 


Accounts payable 


oo. UN 0 ee eer oe $ 867.60 
Surplus account 


TreeTrerrr ier. 12,308.28 


$13,175.88 

Following the reading of the treasurer’s report, See 
retary Smith stated: ‘*One point in my annual report 
that I did not dwell upon was that the amount of feet 
that we represent in manufacture at present is the 


largest amount of annual production that our association 
a8 ever presented.’’ 


Advertising Yellow Pine. 


_ The Chair announced that a paper on ‘‘A New Factor 
in Modern Industry,’’ which was to have been pre 
sented by Charles R. Towson, of New York, would be 
omitted owing to Mr. Towson’s absence, and he then 
introduced John L. Kaul, of Birmingham, Ala., in some 


What face , ; - : 
“ facetious vein, to whieh Mr. Kaul responded in 
ind, 


Kaul then delivered an address on advertising. 
l@ points raised by Mr. Kaul commanded close at- 


tenti T ° > oe 
we Upon the conclusion of his address Hon. J. B. 
hite said: 


deep iat to ask everyone here to let that address sink 
ing 4 7) his heart. I do not want to interrupt this meet- 
that pa “gd any address, but while he was reading 
are holding. looked down at this floor and I saw that we 
rs tne e our meeting on a maple floor, and someone 
Maple = sO much advertising that they are shipping 
dl - gag to New Orleans. I understand that the 
In corn and sirdling and deadening it down here to let 
Wood likey 0 'ton. It is very important that a valuable 
and wel} kno low pine should be thoroughly advertised 
m, or ‘own, and I believe there is a lady here in this 

, connected with the office in St. Louis, who has 


FOREST CONSERVATION 
J. B. White, chairman, Kan- John L. 
sas City, Mo. Al 


Kaul, Birmingham, 


! Ala 
J. Lewis Thompson, Houston, N. W. McLeod, St. Louis, Mo. 


rex. J. A. Freeman, St. Louis, Mo. 
CONSTITUTION AND BYLAWS 


Birmingham, 0. L. Benway, Hammond, La. 
W. T. Whiteman, Caro, Tex. 
Woodhead, Beaumont, O. 0. Axley, Warren, Ark. 


John L. Kaul, 
Ala. 
Ben 8. 
Tex. 
RESOLUTIONS. 
chairman, W. T. Whiteman, Caro, Tex. 
hi. L. More, River Falls, Ala 
‘, Williams, Eleanor, Fla. 


KF. Rk. Gilchrist, 
Laurel, Miss. 
A. Trieschmann, Crossett, Ark. J. C. 

S. J. Carpenter, Winnfield, La. 

C. E. Brower, a visitor from Memphis, Tenn., ad 
dressed the meeting briefly on the advisability of ad 
vertising, and at 12:21 a recess was taken until 2:30 
p. m. 


TUESDAY AFTERNOON’S SESSION, 


The proceedings of the afternoon began with the 
reading by the secretary of a paper prepared by Charles 
S. Keith, of Kansas City, Mo., on the ‘‘ Yellow Pine 
Situation.’’ 

Statistics of the Country’s Timber. 

{ member, commenting upon Mr. Keith’s address, 
asked if some way were known by which the amount of 
standing timber of the country could be ascertained 
definitely, and the Chair replied that such information 
was dependent upon government statistics, and the 
member suggested that a committee be appointed to get 
such information. J. W. Martin suggested the advis 
ability of awaiting government or state data, to which 
another member replied that Alabama is compiling 4c 
curate statistics of its standing forest growth. J. B. 
White offered the suggestion that the matter might be 
left to the seeretary’s office. He cited the fact that the 
federal government, through its Bureau of Corporaticns, 
had tried to compile statistics on growing timber inci- 
dental to its abortive search for the mythical ‘‘ lumber 
trust,’’ but he believed that a committee from the asso 
ciation, working in eoéperation with Secretary Smith, 
could handle the matter more effectively, suggesting 


ferent states and localities, be appointed as a commit 
tee to take charge of this work and appoint from its 
number an executive committee of five to do the actual 
work. in connection with the secretary of the associa- 
tion.’’ Mr. Kaul stated that it was understood 
that the assessment should be collected monthly. The 
Chair regarded the matter as most important, and asked 
Mr. White if the committee had meant to include mem- 
bers of the association only in levying the assessment, 
to which the latter replied that it was recommended in 
the committee that nonmembers should be asked for 
contributions, 

President Thompson called for further expressions on 
the question. Mr. White suggested calling for a stand- 
ing vote. Mr. Kaul stated that he thought that manu- 
facturers generally had not given the matter as much 
consideration as had the committee, and that it had not 
been presented as much in detail as it might be. In the 
committee it was estimated that the assessment of 1 cent 
a thousand would net a revenue of $30,000 to $35,000 
annually for advertising, ‘‘and it is to be hoped,’’ said 
Mr. Kaul, ‘‘that the secretary will be able to supple- 
ment that with something like $5,000 more, and a cer- 
tain amount would come from our regular offices.’’ This 
would give us a minimum something like $40,000 yearly, 
and that amount should be expended in order to do ef- 
fective work. ‘‘The secretary,’’ said Mr. Kaul, ‘‘ has 
now in mind a young man who is especially capable in 
handling the wooden block pavement proposition, whom 
he could put into the field shortly. I believe that if 
the matter is put into the hands of a committee of ten 
and they appoint an executive committee of five, they, 
in conjunction with the officers and secretary, will be 
able to make some report a year from now that really 
will be worth while, and I for one am heartily in favor 
of handling the matter that way, unless something bet- 
ter suggests. I think your plan of going around here 
and getting everyone to express himself on the subject 
is a wise one, because I believe we have in a sense to 
educate ourselves. in that respect. I do not believe 
our members are thoroughly awake to what this means 
er what can be accomplished in this direction.’’ 
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Mr. Carpenter suggested that the members were 
merely waiting to vote on the question, which Mr, White 


confirmed, saying: ‘‘That is actually a fact. These 
people do not know anything about advertising. They 


don’t know how to sell lumber. They are not good mer- 
chants. They are good manufacturers, but they don’t 
know how to sell their own lumber or how to advertise. 
They are enthusiastic for this question and want some 
one to show them how to advertise. Every man is en- 
thusiastie about this, but he can not get up and talk 
about it because he doesn’t know anything about it.’’ 

Advertising Should Be Specialized. 

Brower, of Memphis, Tenn., at the suggestion 
Nelson, addressed the meeting at considerable 
length. He referred to definite results obtained by the 
steel manufacturers through advertising. Only through 
the channels of specialization, he thought, could satis- 
factory results from advertising be obtained. He 
thought the yellow pine manufacturers were losing a good 
opportunity to dispose of their products because they do 
not specialize, especially in marketing low grades. He 
spoke at some length on the competition between paper 
and wooden packages and asked the interest of the asso- 
ciation in equalizing freight rates that favor paper as 
against wooden packages. He referred to a meeting in 
February next in Memphis of box makers and lumber 
manufacturers and suggested representation from the 
association at that meeting. 

At J. B. White’s suggestion George E. Watson, secre 
tary of the Southern Cypress Manufacturers’ Associa- 
tion, spoke of the advertising done by that organization, 
which as yet had not shown definite results. His asso- 
ciation is assessed 10 cents a thousand for advertising 
purposes. Further remarks were made on the advisa- 
bility of advertising, and W. E. Barns, of St. Louis, 
addressed the association on the subject of wooden block 
pavement, along lines already made familiar through 
the editorial and news columns of the AMERICAN LuM- 
BERMAN. 

Mr. White’s motion, as recommended in committee, 
was adopted by a rising vote. Following the suggestion 
of the Chair, R. A. Long spoke on the propriety of open- 
ing proceedings of the meetings with prayer. He sug- 
gested that a determination of the matter would be to 
put it to vote whether it should be made part of the 
regular program. He urged the advisability of such 
action and asked that a motion to that effect be offered. 
J. B. White indorsed the proposition and moved that 
initial sessions of future annual and semiannual meet- 
ings be opened with prayer, the president to name some 
one for that purpose, the name to be included in the 
program, if practicable. The motion passed unanimously. 

A letter was read by the seeretary from Henry EK. 
Hardtner, of the Louisiana Conservation Association, 
announcing his arrival the following morning and asking 
for a hearing. 

A telegram also was read from A. J. Neimeyer, at 
Pasadena, Cal., conveying personal greetings and after 
twenty years of continuous service tendering his resig- 
nation as treasurer of the association. 

Lynch Davidson, of Texas, proposed changes in the 
basis price list relating to certain lengths of dimension 
and boards and their relative values. Objection was 
raised by M. B, Nelson, of Missouri, who deprecated any 
change at this time, preferring, as he does, the retention 
of the present form for the sake of stability. On motion 
of John B. White the matter was referred to a special 
committee of seven to ‘be appointed by the Chair and to 
report at this or the next meeting of the association. 
This committee as announced later is as follows: SS. J. 
Carpenter, Louisiana, chairman; J. H. Eddy, Alabama; 
Lynch Davidson, Texas; A. ‘Triesechmann, Arkansas; 
M. B. Nelson, Missouri; J. C. Williams, Florida, and 
J. W. Johnston, Mississippi. 

Here the regular order was suspended and the paper 
on ‘*Proper Methods of Selling Yellow Pine,’’ by A. 
Trieschmann, of Crossett, Ark., was read. 

This paper was the subject of a desultory discussion 
by John B. White, R. A. Long and others, all of whom 
agreed that it was an ‘‘admirable’’ effort. There were 
differences of opinion as regards the relative advisability 
of selling through salaried or commission salesmen. It 
was brought out also that greater confidence in each 
other would aid manufacturers in maintaining prices. 
The discussion was interrupted by a motion to take a 
recess until the next morning. 


WEDNESDAY MORNING SESSION. 
[Special telegram to the AMERICAN LUMBERMAN, ] 

New ORLEANS, LaA., Jan. 18.—Contrary to printed 

announcement in the formal program the morning’s ses- 
sion was devoted largely to the selling question. 
_F. R. Gilchrist reported for the committee on resolu- 
tions. Secretary Smith read resolutions of condolence 
and respect in memory of the late Messrs. Clapp, Cros- 
sett and Stout, which were adopted by rising votes. 

Resolutions indorsing the Panama Canal Exposition 
and declaring New Orleans to be its logieal site were 
adopted unanimously. 

Commenting on A. Treischmann’s address yesterday 
M. B. Nelson, a salesman of fourteen years’ experience, 
said his ideal of salesmanship was to sell through a. sell- 
ing organization. Such organization could be formed of 
reliable companies, each paying pro rata expense. He 
would recommend selling only to higher class whole- 
salers who did not cireularize the country with low 
priees and would sell at fixed prices for certain periods 
and certain grades, thus stimulating wholesalers to get 
good prices. He regarded the average commission man 
as the greatest disturbing element and stated that in 
his company the first consideration impressed upon sales- 
men is price and that the salesman’s value is gaged by 
financial results. 

Hon. J. B. White asked that the remainder of the 
morning be devoted to selling methods and his motion 
prevailed, 


C. E. 
of O. 


Ben 8. Woodhead defended the legitimate wholesaler, 
saying that he is not responsible for low prices and the 
wholesaler must get good prices whether he wishes or 
not; that he must get prices to insure a profit above ex- 
penses and sometimes get higher proportionate results 
than does the manufacturer. 

Mr. White said he appreciated a good wholesaler and 
would like one as a partner. He told a Hebrew story 
illustrative of good salesmanship and a story with a 
contrary application, where the line yard was bought 
of a wholesaler, lumber being made by its own mill. He 
thought that the wholesaler with real ability should be 
identified with manufacturing interest and said that there 
used to be, and no doubt are yet, a large number of 
wholesalers who advance money to manufacturers, buy- 
ing their product, whose interests are identical with those 
of the manufacturer, and such are good wholesalers, but 
many who are trying to be wholesalers are merely quacks 
and sell on commission. It was not the speaker’s pur- 
pose to attack wholesalers, but he had a partner, O. W. 
Fisher, who could tell experiences in buying lumber 
cheaper than it could be made at the mill. That is not 
wholesaler’s fault but a eredit to his ability, but the 
manufacturer does not benefit by it. 

The speaker told how this association started, which 
began with his discovery in St. Louis of unsatisfactory 
inspection methods twenty-seven years ago, following 
which he called a meeting of yellow pine manufacturers 
at Kansas City, which adjourned to Little Rock and 
organized an association. This association decided not 
to sell wholesalers on that kind of inspection, but to 
have its own inspection machinery, after which matters 
worked nicely, but all that is not to the diseredit of 
manufacturer. The speaker gave details of the selling 
methods of his company at Kansas City. 


Comment in General. 

Ben 8. Woodhead resumed defense of the wholesaler, 
challenging the statement that the majority were of 
undesirable caliber, and contending the majority are 
reputable dealers, with money invested in their busi- 
ness and are paying good salaries to the best grade of 
salesmen. Wholesalers are a permanent element and the 
sooner this is recognized the earlier will a solution of 
the trouble be reached. In selling 300 cars his com- 
pany had received only thirteen complaints and he found 
ninety-nine complaints out of 100 to be the fault of the 
mills. He said that wholesalers will continue in busi- 
ness and that they are conducting a legitimate business. 
‘*Don’t forget, the wholesaler is with you to stay. If 
you take him into your confidence and treat him like an 
honorable business man in the business to make money 
honorably that much quicker you will reach the conelu- 
sion of this proposition.’’ 

Mr. Managan spoke for the various classes of manu- 
facturers and said that only legitimate wholesalers should 
be recognized by manufacturers. 

J. C. Williams said that the Alabama & West Florida 
association dealt only with wholesalers who paid for 
lumber within ten days, and that its members only dealt 
with and tried to support those who are wholesalers. 

W. T. Whiteman, of Caro, Tex., urged that the dis- 
cussion be confined to selling methods, each speaker tell- 
ing what he could net for his lumber and how he sold it. 

5S. J. Carpenter regarded the question extremely 
important and suggested the appointment of a commit- 
tee to investigate selling methods of members and to 
report recommendations for improvements at the next 
semiannual meeting. He indorsed Robert Fullerton’s 
plan of dispensing with salesmen. Mr. Carpenter’s mo- 
tion was adopted. 

Mr. Nelson suggested that each manufacturer keep a 
record of selling prices of each lumber product through- 
out the year and ecodperate with Mr. Carpenter’s com 
mittee, 


Logging Particulars. 


President Thompson then introduced the preseribed 
order of program of managers’ and superintendents’ 
day. He said he heartily indorsed participation in dis- 
cussion by managers, superintendents and salesmen and 
valued their sympathy and support highly. He intro- 
duced W. H. Whiteman, who spoke on ‘‘ Yellow Pine 
‘rom the Stump to the Log Pond.’’ 

Mr. Whiteman’s address divided the subject into log- 
ging shortleaf and longleaf, these having many things in 
common, Certain logging operation rules can not be 
applied to all operations alike and to lay down stipulated 
methods for all operations is difficult. He advocated 
the services of a thoroughly competent woods foreman, 
who was able to deal diplomatically with citizens; the 
foreman should employ and should supervise all woods- 
men and woods work. He said that good accommodations 
in camps were absolutely essential for good results and 
that logging equipment should be adapted to loeal con- 
ditions and size of operation; that the only equipment 
adaptable to all kinds of yellow pine timber is cattle 
and lizards, but cattle are advisable only where possible 
to use nothing else; where ground is not too boggy, mules 
and horses, with bummers, wagons and carts are quite 
sufficient ; steam skidders and loaders should be operated 
where practicable. Mr. Whiteman’s address went ex- 
haustively in the best economical methods of sawing and 
logging and handling log trains and closed with details 
of the operations of the speaker’s company. 

Other contributions to this subject were made by 
Messrs. Martin, Carpenter and others. 

W. W. Warren, Fisher, La., made an address on 
‘*Yellow Pine From Log to Dry Kiln and Yard.’’ He 
also read a paper on ‘‘ Yellow Pine Drying in Kilns and 
- Yard.’’ Both of these papers were discussed gener- 
ally. 

The secretary then announced the constitution of a 
caucus to nominate vice presidents and directors, the 
committeemen being T. L. O’Donnell, Hoxie Thompson, 
C. E. Slagle, Edward Bowers, W. D. Harrigan and J. C. 
Williams. Recess 1;10 p. m., 


WEDNESDAY AFTERNOON. 
[Special telegram to the AMERICAN LUMBERMAN, ] 

The afternoon session began with the report of 
8S. J. Carpenter for committee on basis list. After 
canvassing the situation thoroughly, while at first 
majority thought present list satisfactory, consider- 
able difference in comparative values developed, and 
committee asked further time and permission to re- 
port at next semiannual, which was granted. 

Mr. Martin reported for the committee on grades, 
making certain minor changes. This report occasioned 
lengthy discussion, particularly with reference to two 
standard flooring widths—2% and 2% face. He de- 
clared that the report was the result of the commit- 
tee’s conference with the chief and other inspectors 
of bureau of grades, when all suggested changes were 
indorsed. 

The report was accepted as regards widths of 12-inch 
boards and F. R. Gilchrist’s motion prevailed that 
24%4-inech face be maintained as standard of the associ- 
ation for flooring. 

Henry Kk. Hardtner read an address on conservation 
in Louisiana, giving the history of the movement and 
outlining its progress in that state. He said that with 
a total pine stand of about 42,000,000,000 feet and an 
annual cut of over 2,000,000,000 feet pine in that state 
will be exhausted in less than twenty years; also that 
the commercial supply of cypress will be exhausted in 
a comparatively few years. He declared that avail- 
able hardwoods are more extensive in this state than 
in any other, but are mostly in the hands of a few 
holders and in regions which are soon to be cleared 
for cultivation, which condition emphasizes the neces- 
sity for conservation legislation. That the total tim- 
ber of all kinds in Louisiana aggregated over 
78,000,000,000 feet and the annual cut nearly 
3,000,000,000 feet, this timber yielding potentially a 
revenue of over 1,000,000,000 feet. 

The speaker gave exhaustive details of the increase 
in stumpage values in five, ten, fifteen and twenty-five 
years, with the accompanying increase in expenses 
for holding, his figures showing that pine timber 
bought now at $4 a thousand an acre would be worth 
$19.88 in twenty-five years, indicating a profitable 
investment. He traced the history of conservation 
legislation in Louisiana and declared, ‘It would be a 
good thing for the forests if the mills could be run 
on half time until the present oversupply was reduced 
and the prices of lumber advanced to a degree which 
would yield a fair profit, but the higher prices which 
would follow would immediately increase the cut and 
the result would be a continuation of present condi- 
tions.’’ He deplored leaving low grade rot in forest 
and recommended ‘‘cut less lumber, run mills half 
time, raise prices so that we can make a profit, utilize 
your lower grades.’’ He declared that as the state 
had laws penalizing waste of mineral resources it 
followed logically that it might pass laws penalizing 
waste in forest resources by leaving low grade to rot 
on the ground. 

Further Routine. 


On motion of J. B. White, special thanks were ten- 
dered Mr. Hardtner, supplemented by a similar expres- 
sion from J. Lewis Thompson. 

A motion offered by J. B. White to print all papers 
read at the convention was passed. 

Mr. Martin read ar address entitled ‘‘ What Associ- 


ation Inspectors’ Work Should Mean and Accom- 
plish.’’ 
Mr. White moved that the association express 


approval of a Chair of Forestry established by the 
state of Louisiana at the state university, commending 
the state for the example set, which motion was passed. 

J. H. Eddy reported for the committee on constitu- 
tion and bylaws, suggesting minor changes and declar- 
ing that yellow pine manufacturers were eligible to 
classes A and B in the association and relegating 
wholesalers to class C, and recommending abolition 
of market committee. This inaugurated spirited 
debate. 

Ben S. Woodhead, of the committee, filed a minority 
report protesting against the degradation of who e- 
sale merchants being relegated from class B to class C. 

In order to get the matter before the house Mr. 
Carpenter moved an adopted majority report. 

Mr. Woodhead declared that the ultimate result 
sought was the elimination of wholesalers entirely 
from the association, He protested logically and with 
unexpected eloquence. The debate involved President 
Thompson, Mr. White, Messrs. Woodhead, Carpenter, 
Fetty and others, and Mr. Woodhead suggested a com 
promise by putting on par with manufacturers all 
wholesalers who control full cut of a mill. Mr. Thomp: 
son thought the wholesaler should come in as a regular 
member under conditions that ‘‘all stock that he 
handles other than that of.members of the association 
should be reported monthly in his report and be pe 
on accordingly.’’ He said further that if he bough 
from the little mill that would be part of his manufac- 
ture and if he had several little mills he would have 
to pay on their output; by doing that and paying bs 
all product he handled, except that coming from as80 
ciation members, he would be practically « manufae- 
turer, which Woodhead declared would be satisfactory 
to him. : 

Mr. Woodhead suggested the appointment of 
mittee to consider the definition of ‘‘ desirable 
saler’’ and to report at next meeting. tea 

Mr. White amended that majority report be acce 
with exception ‘‘that wholesalers who pay a of 
product of any one mill and pay upon the produc ss: 
their entire sales coming from mills not in the eg 
ation, not otherwise paid for, shall be regardee ae 
members of the association,’’ and to have the s@ 
standing as manufacturers. 

After further debate—much 
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Fetty offered an amendment that the report be tabled 
and special committee be appointed by the Chair to 
look into the matter and report at the next annual 
meeting. The Chair ruled that last amendment tabled 
the whole subject and Fetty’s amendment was passed. 

The following committee was appointed to revise 
pasis list of selling methods: I. H. Fetty, chairman, 
J. H. Eddy and O. O. Axley. 

J. B. White reported for the nominations committee 
recommending for reélection to the presidency J. Lewis 
Thompson, for vice president, S. J. Carpenter, and for 
treasurer, C. D. Johnson. Vice President Neimeyer 
resigned, after a service of twenty years. Mr. White 
put a motion for election and the secretary cast bal- 
lots. Mr. Carpenter protested his election but was 
howled down. 

In addition to holdovers the following were elected 
by acclamation for vice presidents and directors: 


Alabama: Vice president—F. H, Lathrop, of Birming- 
nam. Directors—J. G. McGowin, of Chapin; M. D. Mc- 
Clure, of Wagar: D. K. Marbury. 

Arkansas: Vice president—W. T. Murray, of Fordyce. 


Directors—A. Trieschmann, Crossett; A. C. Ramsey, 
Nashville; F. H. Hartshorne, Bigelow; R. M. Johnston, 
Pine Bluif; C, W. Neihuss, Wesson; O. O. Axley, Warren. 

Louisiana: Vice presidents—H. P. Wheless, Shreveport; 
w. C. Bowman, Kansas City, Mo.; J. W. Martin, Yellow 
Pine; S. T. Woodring, Lake Charles; George Lock, West- 
jake; George H. Boyd, Atlanta; S. H. Fullerton, St. 
Louis, Mo.; Isaac Stephenson, jr., Ludington. 

Mississippi: Vice president—F. R. Gilchrist, Laurel. 
Directors—J. W. Flynn, Meehan Junction; H. H. Cust, 
Arbo; J. F. Wilder, Perkinston; R. W. Hinton, Lumberton. 

Texas: Vice presidents—B. S. Woodhead, Beaumont; 
A. W. Miller, Galveston; W. T. Whiteman, Caro. 

Oklahoma: Director—J. E. Crawford, Oklahoma City. 

Missouri: Vice president—J. H. Berkshire. Director 
J. B. White, Kansas City, Mo. 


‘Florida: Vice president—E. A. Hauss, Century. Dir- 
ector—J. R. McLane, Norma. 
Georgia: Director—E. V. Babcock, Babcock. 


The secretary read a telegram from Edward Hines 
urging expeditious completion of a fund for support 
pledged Yale Forest School. The matter was dis 
cussed thoroughly, but owing to lateness of the hour 
no definite action was taken. 

I, H. Fetty congratulated the president on the a» 
rangement of the convention program and urged that 
at future conventions a day be allotted to conference 
with managers and superintendents, as did S. J. Car- 
penter, who urged the advisability of more frequent 
meetings than twice annually, especially for its value 
in bringing together heads of departments, managers 
and superintendents, and suggested a conference in 
September. 

J. B. White moved that the next meeting be at call 
of Chair about the middle of April, which motion 
passed, 

The convention adjourned about 5:23, many mem- 
bers then visiting the exhibit of the American Hoist 
& Derrick Company in an adjoining room, which was 
maintained yesterday and today, and which graphi 
cally shows motion pictures of phases of logging in 
the camps of the southern lumber companies. 

Secretary Reappointed. 

Directors met immediately after the adjournment 

and reappointed George K. Smith as secretary. 
West Alabamans Confer. 


The members of the West Alabama association also 


met immediately after yellow pine meeting adjourn- 
ment and had a short consultation. Adjourned to next 
month. 


The Attendance. 
H. B. Abell, Boston, Mass.; Southern Lbr. Co. 
O. O. Axley, Warren, Ark.; Southern Lbr. Co. 
H. H. Allen, Poplarville, Miss. ; Poplarville Lbr. Co. 
J. T, Allen, Jackson, Miss.; Mercantile Lbr. Co. 
P. M. Anderson, Richton, Miss.; Richton Lbr. Co. 
John H. Babor, Warren, Tex.; Tyler Co. Lbr. Co. 
C. E. Brakenridge, Springfield ; Erakenridee Lbr. Co. 
J. iH. Berkshire, Kansas City, Mo.; Mo. Lbr. & Land Ex. Co. 
Oliver O. Bright, St. Louis, Mo.; Yellow Pine Mfrs. Assn. 
G. H. Beekman, Stephenson; Beekman Sawmill Co. 
C. J. Bacon, Wardville; Wardville Lbr. Co. 
i. C, Bell, Pineburr, Miss.; Car-Dal Lbr. Co. 
John Bair, Lockhart, Ala.; Jackson Lbr. Co. 
J. R. Buckwalter, Union, Miss.; J. R. Buckwalter Lbr. Co. 
H. H. Cust, Arbo, Miss.; Lumber Mineral Co. 
Edward Bower, Eagle Mills, Ark.; Eagle Lbr. Co. 
Tudor B. Carre, New Orleans; W. W. Carre Co., Ltd. 
S. J. Carpenter, Winnfield; Tremont Lbr. Co. 
G. 8. Clark, Winnfield; Tremont Lbr. Co. 
J. E. Crawford, Oklahoma City, Okla.; La. 
Pine Belt Lbr. Co. 
Ben Collins, jr., Chicago, Ill.; Collins Lbr. Co. 
B. D. Crum, Maplesville, Ala.; Twin Tree Lbr. Co. 
K. J. Doran, Hattiesburg, Miss.; J. M. Hastings Lbr. Co. 
L. Davidson, Houston, Tex.: Continental Lbr. & Tie Co. 
Hans Dierks, Kansas City, Mo.; Dierks Lbr. & Coal Co. 
J. H. Eddy, Birmingham, Ala.; Ala.-West Fla. Lbr. Mfrs. 
Assn. 
D. L. Easterling, Hattiesburg, Miss. ; Chicago Lbr. & Coal Co. 
M. F. Edwin, Lake Charles, La.; Lyons Lbr. Co. 
W. E. Farnan, Hattiesburg, Miss.; Van Cleave Lbr. Co. 
Mal Ford, Shreveport; Lodwick Lbr. Co. and Kingston 
abr. Co. 
. Fetty, Kansas City, Mo.; Central Coal & Coke Co. 
. Foley, Kentwood; Brooks-Scanlon Co. 
1. Flanders, St. Louis, Mo.; Yellow Pine Mfrs. Assn. 
. Frerichs, Chatawa, Miss.; A. W. Stevens Lbr. Co. 
. Frerichs, Ramsey; Rec. Greenlaw Lbr. Co. 
. W. Fisher, Fisher; La. Long Leaf Lbr. Co. 
John W. Fisher, Beaumont, Tex.; Nona Mills Co. 
John H. Gilbert, Beaumont, Tex.; Nona Mills Co. 
H. W. Gilbert, Beaumont, Tex.; Nona Mills Co. 


Sawmill Co. and 


IX. W. Gates, Crossett, Ark.; Crossett Lbr. Co. 
I’. H. Gilchrist, Laurel, Miss.; Gilchrist-Fordney Co. 
G. W. Grandin, Cleveland, O.; La. Central Lbr. Co. 
W. G. Gillespie, Cleveland, O.; Nicola, Stone & Myers Co. 
I’. S. Gardiner, Laurel, Miss.; Eastman, Gardiner & Co. 
H. H. Giesy, Lancaster, O.; H. H. Giesy & Bro. 
Alex. Hamilton, Clarks; La. Central Lbr. Co. 
Rk. W. Hinton, Lumberton, Miss.; Hinton Bros. Lbr. Co. 
J. T. Holloway, Hodge; Hule Hodge Lbr. Co. 
Ww. _ Hickmon, Kansas City, Mo.; Mercantile Lbr. & Sup- 
ply Co. 
. A. Hollowell, Cincinnati, O.; Short-Hollowell Lbr. Co. 
N. C. Hoyt, Houston, Tex.; W. H. Norris Lbr. Co. 
I. J. Houghes, Sumter, Ala.; Sumter Lbr. Co. 
s. P. Mead, Birmingham, Ala.; Kaul Lbr. Co. 
Il’. H. Harmon, Scooba, Miss.; Harmon Lbr. Co. 
W. D. Harrigan, Fulton, Ala.; Scotch Lbr. Co. 


J. W. Johnson, McComb, Miss.; J. J. White Lbr. Co. 

A. W. Judd, Wilmar, Ark. ; Gates Lbr. Co. 

Rk. M. Johnston, Pine Bluff, Ark.; Sawyer & Austin Lbr. Co 
T. H. Johnston, Birmingham, Ala.; T. H. Johnston & Co. 
John L. Kaul, Birmingham, Ala.; John L. Kaul Lbr. Co 

M. Krauss, New Orleans, Krauss Bros. Lbr. Co. 

Rh. Krause, Westlake; Krause-Managan Lbr. Co. 

I’. Hi. Lathrop, Birmingham, Ala.; Lathrop-Matten Lbr. Co 
Adair Lockman, Houston, Tex.; Thompson & Tucker Lbr. Co 
William FE. Lee, Ellisville, Miss.; Anchor Sawmill Co 

W. D. Lurry, Colfax; Iatt Lbr. Co. 

k. A. Long, Kansas City, Mo.; Long-Bell Lbr. Co. 

I’. R. Malone, Brewton, Ala. ; Cedar Creek Mill Co 

Max Myer, Cleveland, O.; Nicola, Stone & Myers Co 

J. N. MeLane, Pensacola, Fla.; Fla. & Ala. Lbr. Co. 

I. Hf. Morris, jr., Noma, Ala.; Ala. & Fla. Lbr. Co 

lk. MeClannahan, Lucedale, Miss.; K. C. Lbr. Co. 

Iki. L. More, River Falls, Ala.; Horse Shoe Lbr. Co 

J. G. MeGowin, Chapman, Ala.; W. T. Smith Lbr. Co 

W. T. Murray, Fordyce, Ark.; Fordyce Lbr. Co. 

Roy I’. Morse, Lake Charles; Long-Bell Lbr. Co, 
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YELLOW PINE MILLMEN AND OTHERS AT CONVENTION OF YELLOW PINE MANUFACTURERS’ ASSOCIATION, NEW ORLEANS, LA, 


Paul W. McKay, Flatwood, Ala.; Himrod Lbr. Co. 
Henry Murphy, Esstabuchie, Miss.; Eureka Lbr. Co. 
John Mason, Hammond; Natalbany Lbr. Co. 

A. W. Miller, Galveston, Tex.; Miller-Vidor Lbr. Co. 
J. W. Martin, Yellow Pine; Globe Lbr. Co. 

W. T. Neal, Brewton, Ala.; Cedar Creek Mill Co. 

S. E. Naylor, Gulfport, Miss.; 8. E. Naylor & Co. 
M. B. Nelson, Kansas City, Mo. ; Long-Bell Lbr. Co. 
L. M. Noland, Kola, Miss.; Kola Lbr. Co. 

T. L. O'Donnell, Sanford, Miss.; Ship Island Lbr. Co. 
J. S. Otis, Logtown, Miss.; H. Weston Lbr. Co. 

M. P. Phillips, Birmingham, Ala.: Steel City Lbr. Co. 
W. H. Pickard, Carriere, Miss.; Lacey Lbr. Co. 
W. L. Prescott, Bonami; King-Ryder Lbr. Co, 

G. J. Pope, Chicago, Ill.; Stuart Lbr. Co. 

J. T. Parsons, Pittsburg, Pa. ; Myers, Parsons Lbr. Co. 

M. J. Ragley, Yelgar ; Buckley Lbr. Co. 

W. D. Reimers, Ora, Miss. : Easterling Lbr. Co. 

Jack R. DeRoulac, Bogalusa; Great Southern Lbr. Co. 
Herman W. Rock, Lake Charles; Hodge Fence & Lbr. Co. 
A. C, Ramsey, Nashville, Ark.; Graysonia Nashville Lb.r Co. 
George K. Smith, St. Louis, Mo.; Yellow Pine Mfrs. Assn. 
Scott Short, St. Louis, Mo.; Yellow Pine Mfrs. Assn. 

W. W. Smith, Brookhaven, Miss.; Pearl River Lbr. Co. 

D. H. Smith, Longville; Longville Lbr. Co. 

H. R. Swartz, St. Louis, Mo.; Colonial Lbr. & Tbr. Co. 

C. E. Slagle, Clarks; La. Central Lbr. Co. 

KR. R. Sample, Jackson, Miss.; Cain Hurley Lbr. Co. 

H. H. Thompson, Trinity, Tex.; Thompson Bros. Lbr. Co. 

A. Trieschmann, Crossett, Ark. ; Crossett Lbr. Co. 

J. L. Thompson, Houston, Tex. ; Thompson & Tucker Lbr. Co. 
Philip J. Toomer, Hattiesburg, Miss.; P. J. Toomer Lbr. Go. 
W. B. Vanlandingham, Bogalusa; Great Southern Lbr. Co. 
Tom White, Mobile, Ala.; Leatherberry, White Lbr. Co. 

J. C. Williams, Eleanor, Fla.; Geneva’ Lbr. Co. 

W. W. Warren, Fisher; La. Long Leaf Lbr. Co. 

W. T. Whiteman, Caro, Tex.; Saner, Whiteman Lbr. Co. 

J. H. Walsh, Gulfport, Miss.; Thayer Export Lbr. Co. 

Ben 8. Woodhead, Beaumont, Tex. ; Beaumont Lbr. Co. 

J. B. White, Kansas City, Mo.; Mo. Lbr. & Land Bx. Co. 
H. B. Wood, Birmingham, Ala.; Standard Lbr. Co. 

J. E. Walden, Beaumont, Tex.; Sabine Tram Co. 

A. F. Wertman, Jackson, Miss.; Knochs, Chambers Lbr. Co. 
Charles Wolflin, Evansville, Ind.; Wolflin, Lurhring Lbr, Co. 
H. M. Willhite, St. Louis, Mo.; Chicago Lbr. & Coal Co, 

T. J. Warren, St. Louis, Mo.; Yellow Pine Mfrs. Assn. 


Visitors. 


i. W. Brown, St. Louis, Mo.; C., P. & St. L. Ry. 
Charles BE. Brower, Memphis, Tenn. 

M. W. Black, P. J. Black Retail Yards 

M. W. Black, Cheyenne, Wyo.; P. J. Black Retail Yards. 
H. C, Carroll, New Orleans: J. H. Mange & Sons. 

G. W. Cropsey, New York City; W. N. Creed & Co. 

A. H. Caryl, Chicago, Ill.; A. H. Caryl. 

U. 8. Epperson, Kansas City, Mo.; Lbrmns.’ 
I. H. Evans, I. H. Evans. 

B. W. Goodsell, Chicago, Ill.; Goodsell Packing Co. 

J. G. Hubbell, New Orleans. 

T. R. Lewis, Indianapolis, Ind.; Burnet Lewis Co. 
George M. Krone, Milwaukee, Wis. 

G. W. Marine, Kansas City, Mo.; Lumbermen’s U. A 

¢. 8. McDonnell, Chicago, Ill.; M. W. McDonnell & Sons. 
Hi. C. Phillbrick, Boston, Mass.; H. C. 
C. W. Russell, Detroit, Mich.; Russell Wheel & F. Co. 

H. A. Smith, Meridian, Miss.; M. & O. BR. R 

Kdward Schwartz, New Orleans; Whitney Supply Co. 
Gouverneur BE. Smith, New York, N. Y.; G. BE. Smith & Co 
W. 8S. Turner, St. Louls, Mo.; C., P. & St. L. Ry 

Lee Ullman, Springfield, Mo.; Ullman Bros. 





Und. Alliance. 


Phillbrick Co 


S. D. Walker, New York city; G. E. Smith Co 

W. G. Washburn, St. Paul, Minn.; American Holst & Der 
rick Co. 

R. M. Williamson, Dallas, Tex 

Mrs. M. B. Nelson, Kansas City, Mo. 

Mrs. O. O. Axley, Warren, Ark. 

Mrs. George K. Smith, St. Louis, Mo. 


Mrs. J. B. White, Kansas City, Mo. 
Mrs. J. Lewis Thompson, Houston, Tex 


Mrs. F. H. Lathrop, Birmingham, Ala. 
Mrs. BE. W. Gates, Crossett, Ark. 

Miss Nettie Coruman, Crossett, Ark. 
Mrs. Hf. A. Hollowell, Cincinnati, Ohio 
Mrs. (©. J. Sinnott, New Orleans. 


Miss Ada L Williams, Chicago, Ill 
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WOOD PRESERVERS IN ANNUAL MEETING. 


Engineers and Experts Discuss Practical and Theoretical Sides of Preservation—Social 
Features End with Banquet. 


The seventh annual meeting of the Wood Pre- 
servers’ Association, an organization nationa! in scope, 
whose members and operations are closely identified 
with the lumber industry, was held in Chicago Tues- 
day, Wednesday and Thursday, January 17, 18 and 
19. Two sessions were held each day in the south 
parlor of the Auditorium hotel and the meeting was 
one of the best attended and most interesting in the 
history of the association. 

A number of papers dealing with both the prac 
tical and theoretical sides of preservation were read 
by experts and engineers and discussed by those in 
attendance. The social features of the meeting in- 
cluded a banquet at the Auditorium hotel Wednesday 
evening, where for the time being business was for- 
gotten and the speches given over to the more pleas 
ing affairs of life. 

The Opening Session. 

The first session of the annual meeting was opened 
at 11 o’clock Tuesday morning, with Vice President 
David Allerton, of Madison, IIl., in the chair, in the 
abserice of President Walter Buehler, of St. Louis, 
Mo., who was unable to be present at the opening. 
K. J. Angier, of Chicago, secretary and treasurer, 
assisted Mr. Allerton in getting the meeting in work- 
ing order. 

Mr. Allerton welcomed the members of the asso 
ciation and the guests in a few words, and briefly 
reviewed the advance made in the wood preserving 
industry in all its branches during 1910. He sug- 
gested that the members avail themselves of the 
opportunity of discussing fully the various papers 
which were on the program to be presented, so that 
all might benefit by the experience of others. 


Tuesday’s Afternoon. 

R. W. Yarbrough, superintendent of the National 
Lumber & Creosoting Company, Texarkana, Tex., de- 
livered at the afternoon session the first prepared 
paper of the meeting, his subject being ‘‘Is the Cov- 
ering of Retorts Economical and Practical?’’ He 
was followed by R. J. Calder, of the International 
Creosoting & Construction Company, Galveston, Tex., 
on ‘*‘How Can Excessive Insurance Rates Usually 
Charged by Insurance Companies Be Avoided?’’? An 
other paper read was that of H. J. Whitmore, super- 
intendent of the Missouri, Kansas & Texas Railroad 
Company’s plant, Denison, Tex., on ‘‘Should Sawn 
and Hewn Ties of the Same Kind of Timber of the 
Same Degree of Seasoning Be Treated in the Sime 
Cylinder Load?’’ 

The differences existing in the operation of treat- 
ing plants in the North and South were shown in 
the paper on ‘‘ Difficulties Encountered by Plants in 
the North That Plants Located in the South Do Not 
Have to Contend With,’’ read by Andrew Gibson, 
superintendent of the timber preservation and tie 
treating plants of the Northern Pacific Railway Com 
pany, with headquarters at Brainerd, Minn. His pa 
per follows: 


The conclusions arrived at in writing on this subject are 
from inference and not from personal observation or experi- 
ence, the writer not having had the good fortune to observe 
what difficulties plants in the South have to encounter, par- 
ticularly in the winter months. At the northern plants we 
have invariably very cold weather at frequent periods be- 
tween the first of November and the end of March. This, 
as you can readily understand, means greatly increased coal 
consumption and careful watching to guard against freezing 
pipes and consequent damage to plant. During the same 
period we have usually more or less snow, which makes it 
very troublesome handling the cylinder cars through the 
yard. It is no uncommon occurrence to shovel out a frog 
and switch, and in less than five minutes have the train 
still there and have to do the shoveling over again, so that 
when you have to repeat this operation about a dozen times 
a day it means loss of time, and, incidentally, the otherwise 
amiable temper of the motorman and switchman who want to 
get out of the storm and jerk the train, sometimes displacing 
cars and tying up the work for an hour or so, 

From what I can learn operators of southern plants, who 
have had experience with some of our northern timbers, the 
opinion seems to be that our Douglas fir, tamarack and 
spruce timber are more refractory to treatment than south- 
ern woods, Of course, as all treating plant operators know, 
refractory timber requires longer time to treat and very 
much more care than ordinary species of timber that take 
treatment readily. This is one of the all-year-round diffi- 
culties, and one that entails additional time, which means 
additional expenditure. 

The last difficulty I can think of at present which north- 
ern plants have to content with that southern plants do 
not is the long haul on treating material, creosote, zinc- 
chloride, or whatever the material used in the treatment may 
be. It is heavy and bulky stuff, and freight rates with us in 
the North is a large item of expense. This material usually 
has to come long distances and the traffic charges add con- 
siderably to the cost of treatment, sometimes several cents 
a tie. In the South, or on either the Atlantic or Pacific 
coasts, you can import creosote in tank vessels from Great 
Britain or Europe and thereby reduce the cost very 
materially. 

The labor situation in the South I would suppose would 
be an improvement on what it is in the North, from the 
fact that you can get colored men, who seem to take to 
that work, as near as I could judge from my limited expe- 
rience in the South, like a duck to water. The figures paid 
are not quite as high as we have to pay to white men in 
the North, who do not take kindly to handling treated ties, 
especially creosoted ties, and we fmd at times a great deal 
of trouble in keeping good help, particularly in the haying 
and harvest months. . 


The first day of the meeting was brought to a 
close by Dr. Hermann von Schrenk, consulting engi 
neer, of St. Louis, Mo., and well known to lumber 
men throughout the country, who talked extempora- 
neously on wood paving blocks. He referred to the 
great strides which this improved form of paving 
had made in this country within the last year and 
outlined some of the difficulties which have heen 


found in treating blocks. His wide experience in 
this work and his happy faculty of expression kept 
his audience deeply interested in his remarks. 


Wednesday’s Morning Session. 


President Buehler occupied the chair at the open- 
ing session Wednesday and, after a few announce- 
ments of personal interest, called upon F. J. Angier, 
timber testing engineer of the Kettle River Company, 
and consulting engineer of the Chicago, Burlington 
& Quincy Railroad Company, for a paper prepared 
by him. Mr. Angier’s subject was ‘‘Some Results 
in This Country in Prolonging the Life of Railway 
Cross 'Ties by Preservative Treatment as Shown by 
Records That Have Been Kept; and a Better Method 
of Keeping These Records.’’ 

Another paper read was that of R. L. Allardyce, 
superintendent of the International Creosoting & Con- 
struction Company, Texarkana, Tex., on ‘‘ What Pene- 
trations Are to Be Expected from the Different 
Amounts of Preservatives Usually Specified.’’ 

Other interesting papers read were those of W. F. 
Goltra, president of the W. I. Goltra Tie Compary, 
Cleveland, Ohio, on ‘‘The Feasibility of Grouping 
Timber for Treatment,’’? and William ‘Townsley, jr., 
of the Grasselli Chemical Company, Cleveland, Ohio, 
on ‘‘ Benefits Derived from Attending the Annual 
Meetings of the Wood Preservers’ Association by 
Members of the Association.’’ 


The Concluding Sessions. 

Secretary Angier called attention to the codpera 
tion of the association with the oflice of wood utiliza 
tion of the Forest Service in the collection annually 
of statistics covering the amount of preservatives 
used, their sources and the classes of material on 
which they were used. He stated that statistics were 
first collected for the year 1909 and had proved of 
much value, and he urged the members of the asso 
ciation to codperate with the service in the collec 
tion of data for 1910. 

John T. Logan, president of the National Lumber 
& Creosoting Company, Texarkana, Ark., presented 
an interesting paper in which he reviewed general 
timber treating in this country, with special refer 
ence to the causes that have and are retarding its 
more universal adoption. His paper follows: 


This subject is interesting and important from both com- 
mercial and economie standpoints. 

The fact that the use of treated timber in this country 
has increased by leaps and bounds during the last six years 
is shown by statistics compiled by our government, with 
which we are all familiar, as well as by the large number 
of busy treating plants now in operation, as compared with 
the relatively small number of thirty in existence in the 
‘United States in 1904, when I became engaged in the occu- 
pation of wood preserving. A wonderful development it has 
been, 

This means that many railroads who only a few years 
back were using untreated ties and bridge timbers, and 
thereby advancing their date of grief, by aiding the work 
of rapid consumption of our forests, are now employing a 
broader and more economical policy with the above men- 
tioned results. It is agperent, therefore, that the eyes of 
many who are studying the questions in which the welfare of 
railroad operations are involved, are opening to the facts that 
the utility of wood preserving along the right lines is no 
longer doubted by the practical and well informed, and that 
the adoption of wood preserving measures at the same time 
renders material aid to the vital work of forest conservation 
now being so commendably prosecuted by our Department of 
Agriculture. 

This praiseworthy awakening on the part of those directly 
at interest would be less significant as an indication of the 
future proportions of the wood preserving industry of this 
country could it be said that all these new converts were 
only experimenting, or merely grasping at straws, figur- 
atively speaking, in an effort solely to prevent their sinking, 
when the date of the exhaustion of our forests is an- 
nounced. The concrete situation, however, is different, and 
the advance steps referred to, calculated to prolong our 
forest supply, as well as to yield to the investor handsome 
and almost immediate returns on the increased outlay for 
treated timber, have resulted from sound reasoning of com- 
prehensive men at the head of progressive corporations. 
The theses of the Chanutes, Kruttschnitts, Mudges and other 
nestors of this country, in the great science of wood pres- 
ervation, which a decade back were viewed somewhat 
humorously, and referred to by shallow minds as fads of 
theorists, have come to be accepted as axioms by the intelli- 
gent student of economics. The persistent efforts of these 
far-sighted pioneers are now redounding to the welfare of the 
less discerning. 

On the other hand, however, though the general user of 
forest products in locations causing exposure to the elements 
are realizing at a creditable rate the merits of various well 
established processes of wood preservation, and concede that 
the increased life afforded by their employment warrants the 
increased initial cost of treated material, many potent fac- 
tors are yet militating against its universal adoption, even 
where logical policies demand it. 


Retarding Influences. 


These causes serving to retard the more general adoption 
of timber treating in this country at this time, will prob- 
ably not be entirely eliminated at any early date. They are 
of various characters, und each case would require individual 
analysis to furnish an intelligent exposition. 

It must be remembered that men intrusted with the man- 
agement of railway properties are endowed with varying 
degrees of practical knowledge of the questions confronting 
them, as well as of the requisite qualifications to solve 
wisely these questions. Some of these men. too, are imbued 
with ambitions tinged with selfishness which cause them 
unconsciously, perhaps, to ignore the no longer debatable 
economic measure of using, under average conditions, prop- 
erly treated timber, and to continue the reprehensible 
practice of exerting every effort solely to the end that during 
their bricf regime the expense of operation shall represent 
the lowest possible percentage of earnings, regardless of the 
permanent welfare of the property intrusted to their care, 
sy such methods the grappling with future problems created 
by this false economy is left to the succeeding management. 
This practice too strongly predominates among many, and 
operates to the detriment of wood preserving development. 
There are also managers so unfortunate as to have to work 
under a hand to mouth policy financially, which calls for 
the cheapest matertal, and who would employ the most eco- 


nomica] methods, were conditions such as to enable them tg 
adopt that course, 

Then again the fact that many of the oldest users, ang 
most ardent advocators of treated material in this country 
are from time to time changing their standards of treatmep} 
thereby lending the appearance of experimenting to thej 
operations, tends to prolong the doubt in the minds of 
others of less experience, whé have under consideration the 
problem of what is the logical plan to adopt. This condj. 
tion is doubtless a retarding factor in the more univerga| 
adoption of wood preservation. 

Furthermore, though regardless of the foregoing, it can 
rot be consistently said that the use of treated timber jg 
being alarmingly retarded, the list of woods recognized to 
be of long life in their natural state, will no doubt for many 
years play their part in opposition to the wood preserverg’ 
argument. It would be unreasonable to expect the univerga| 
adoption throughout this country of treated ties and other 
timbers in the near future, even though every consumer 
should strongly indorse that policy when conditions render 
same economical, and their preparedness finally to put some 
into effect clearly shown. So long as longleaf heart pine 
ties are available in the extreme South at reasonable com. 
parative cost, redwood ties on the Pacific coast, cedar in q 
few of the lake states, Bois D’Are in southwestern Texag 
and the scattering white oak in the central West, South and 
Kast, we may look for their continued use in an untreated 
state by lines traversing the sections in which they are 
produced. 

Quack Concerns. 

Finally, with all due respect to the Wood Preservers’ Aggo. 
ciation, of which I have tne honor of being a charter mem. 
ber, and with no disposition to utter one word of unjust 
criticism upon its worthy and meritorious work, it occurs to 
me there is little official matter in the proceedings of its con. 
ventions calculated to enlighten the user of forest products 
along practical lines in wood preserving, and to convince 
him of the merits of legitimate work by proper methods, 
The most demoralizing and dangerous elements to meritori- 
ous wood preserving in existence today are such ‘makeshift 
concerns as those bearing to our worthy institutions the 
same relationship which the notorious quacks bear to the 
medical profession. The public is afforded means of detect. 
ing the quack and shunning him, and this association’s mark 
of condemnation it seems should be placed on “coffee pot” 
and “paint brush’ methods, being exploited by concerns 
posing under the dignified names of “Creosoting” and “Wood 
Preserving’? companies. One carload of the meretricloug¢ 
bogus product of these “get rich quick’ concerns, by its 
early proven worthlessness can influence hundreds adversely 
to their own interest, and to that of the legitimate wood 
preserving industry. Such concerns should be branded as 
things apart from our profession, and this association I am 
convinced should go on record accordingly, and in its prac 
tices, and by the roster of its membership live up to such 
principles. 

If our calling is a worthy one its dignity should be pro- 
tected by this association in clear cut terms straight from 
the shoulder, that the more universal adoption of wood pres- 
eryation may be less retarded. 


Additional papers read at the meeting were by 
C. D, Chanute, secretary of the Chicago Tie Pre- 
serving Company, Chicago, on ‘‘ What Percent of Creo- 
sote Oil Can Be Withdrawn from Wood by Subse- 
quent Vacuum,’’ and David Allerton, assistant su- 
perintendent of the Kettle River Company’s plant 
at Madison, Ill., on ‘‘What Depths of Penetration 
Are to Be Expected with the Different Amounts of 
Preservative Usually Specified.’’ Howard F. Weiss, 
assistant director of the Forest Products Laboratory, 
Madison, Wis., also addressed the meeting. 


The Attendance. 


A. Sterling, Philadelphia, Pa., Forester, P. I. R. 

. fk. Boehne, Beaumont, Tex., Int. Creo, Co. 

’, KR. Smith, Chicago, sec. and trcas. Ayer & Lord Tie Co. 

.. T. Erieson, Marion, IIL, treating inspector, C., R. lL. & P. 

'. S. Pooler, Chicago, tie agent, C., M. & St. P. Ry. 

1. I, Parminten, Galveston, Tex., sales agt. I. C. & C. Co. 

Villiam KF. Fisher, Wilmington, N. C., gen. agt, Atlantic 
Coast Line R. R. 

Ek. W. Johnson, Chicago, asst. eng. B. of Local Imp. ; 

I’. M. Barnard, Chicago, eastern sales mgr. Kettle River Co. 

Day I. Okes, Minneapolis, Minn., chief eng. Kettle River Co 

G. 8S. Baker, Alomogordo, N. M., BE. T. & 8S. W. Ry. 

C, W. Berry, Laramie, Wyo., supt. U. P. Wks. 

Hl. M. Newton, Chicago, chief chem. Kettle River Co. 

W. FEF. Goltra, Cleveland, O., pres. W. F. Goltra Tie Co 

Ik. D. Cook, Chicago, managing editor Railroad Journal. 

Sélden Jones, Atlanta, Ga., salesman, Allis-Chalmers Co. 

S. R. Church, New York, N. Y., chemist, Barrett Mfg. Co. 
(. Marshall Taylor, Port Reading, N. J., supt. Port Reading 
Creo. plant. ‘ 
rank McArdle, Terre Haute, Ind., mgr. Ind. Zine Creo. Co, 

John S. Cress, Chicago, AMBRICAN LUMBERMAN. 

I. A. Curtis, Chicago, eng. M. of W., B. & O. R. KR. Co. : 

George W. Warmort, Indianapolis, Ind., Republic Creo. Co 

ki. H. Bowser, Memphis, Tenn., chief timber insp. I. C. R. Rt. 

Harry H. Gerhard, Austin, Tex., mgr. C. F. Wood Preserv- 

ing Co, 

W. I. H. Finke, Washington, D. C., Southern R. R. 

If. Bruning, Germany. 

I'vranz Workman, Germany, engineer. , , 

Walter Buehler, Minneapolis, Minn., Kettle River Co. | 

William C. Mills, Cleveland, Ohio, The Grasselli Chem. Co. 

William Towasley, jr., Cleveland, Ohio, The Grasselli Chem 
Company. : 

Karl Stimson, Baltimore, Md., chief eng. M. of W., B. & 0. 

August Meyer, Galesburg, Ill., supervisor, C., B. & Q. R. RK 
tie plant. 5 ‘ 

W. F. Derby, Aurora, Ill, acting eng. of tests, C., B. & Q. 


D. Burkhalter, Bradford, Pa., supervisor, creo. pit. B., Rt 
& P. R 
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A. FE. Hageboek, Rock Island, Ill., U. S. eng. war dept. 
David Allerton, Madison, IIl., Kettle River Co. iicsnel 
I’. J. Angier, Chicago, timber treating eng., Kettle Iiver \0 
E. B. Fulks, Chicago, Am. Creo. Co. .¢ 
James A, Lownsbury, Chicago, C. P. Greenlee Bros & Co. 
EK. Stocking, St. Louis, Mo., I. M. Kettle River Co é 
A. EB, Larkin, Minneapolis, Minn., supt. Republic Creo, Co. 
Frank Schilling, Long Island City, N. Y., supt 

William F, Harvey, Chicago., asst. eng., B. of Local Imp. 
Lloyd C. MeGuire, Milwaukee, Wis. : = is 
Roy Campbell, St. Louis, Mo., chemist with city of St. Louls. 
W. L. Hempelman, city chemist, St. Louis, Mo. — 

J. B. Card, Chicago, pres. Indiana Zine Creo. Co. . ° Co 
Frank W. Cherrington, Cincinnati, Ohio, Indiana Kefining ©° 
H. EF. Miller, Chicago, sales mgr. Fitz Hugh Leather Co. . 
«. D, Chanute, Mt. Vernon, IIl., O. Chanute Co. _ NW 
. M. Davidson, Chicago, chem. and eng. of tests. & N. W. 
C. M. Rollins, Gulfport, Miss., supt. Gulfport Creo. Co. 

+. H. Grow, Milwaukee, salesman, Allis-Chalmers Co. 

. N. Graham, Chicago, timber inspector, C. & © P 

S. E. Hess, Indianapolis, Ind., supt. Republic Creo vee 

J. A. Kenny, Chicago, sales agt. C. A. Wood Preserver ™0- 
William H: Dean, Chicago, div. eng. B. L. I. City Chie. 

W. Waterman, Galesburg, Ill., supt. timber plant 

W. Tong. Chicago. 

W. W. Curtis, Chicago. ; ; 
Ricker Van Metre, Chicago, Joyce-Watkins Co 
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George BE. Rex, Topeka, Kan., mer. treating p! int, Santa Fe. 
If. A. Lembeke, New York, G. A — Co 

A. R. Joyce, Chicago, Joyce Watkins Co. ; > Co. 
J. Hf. Dixon. Shirlev, Ind., inspector, C. C. C. & SI L. BY 
George F.. Cotter, Texarkana, Tex., Nat. Lbr. & “ Cnall Co. 
J. T. Logan, Texarkana, Tex., pres. Nat. Lumbe: & 


i Jorth- 
Andrew Gibson, Paradise, Mont., supt. treating plant Nor 


ern Pacific Ry. i 
Il. S. Sackett, Chicago, U. 8S. Forest Service 
«. G. Crawford, Chicago, Am. Creo. Co. 

IK. H. Smith, Chicago, U. S. Forest Service. 
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HIO RETAILERS HOLD ANNUAL. 


Business Ethics Discussed in All Phases—Proposed Amalgamation Has Prominent Place on Program 
—Mutual Insurance and Business Methods Considered. 


CoLUMBUS, OHIO, Jan. 17.—A number of circumstances 
have combined to make eventful the twenty-ninth an 
nual convention of the 
Ohio Association of Re- 
tail Lumber Dealers which 
was called to order for its 
first session today. 

Not the least of these 
circumstances was the 
previously announced re- 
tirement from the retail 
business and from his of 
fice in the association of 
J. Elam Artz, of Dayton, 
president. The high es- 
teem in which Mr. Artz 
is held in all branches of 
the lumber trade and the 
prominent part he always 
has taken in association 
work make his absence 
keenly felt by all within 


and without the associa 
tion. 
The proposed amalga- 


mation of the retail asso- 
ciations of Ohio, Indiana 
and Michigan into a 
single tristate body, which 
has been agitated to some 
extent in the Ohio asso- 
ciation, received an added 
impetus from its discus- 





sion at the meeting of 

the Indiana retailers in 

HENRY SHEETZ, YOUNGS. Indianapolis last week, at 
TOWN, OHIO. which a committee on 
amalgamation was ap- 

pointed to confer with 

similar committees from the other two state associ 


ations. 
TUESDAY AFTERNOON. 

The address of welcome at the opening of the meet- 
ing was delivered by A. C. Davis, of Columbus. Colum 
bus, he said, is the home of all Ohio citizens. It is the 
place to which all come for their ‘‘household’’ regula- 
tions. He extended a warm welcome to all visitors 
from local dealers and asked them to make themselves 
perfectly at home in the offices of the Columbus lum- 
bermen. 

Mr. Davis insisted that progress in the lumber indus 
try has been brought about by association work; that 
progress in the lumber industry is an important factor 
in universal progress. No retailer should consider him 
self so independent that he can afford to injure a 
competitor—a word, by the way, that he did not like- 
without the injury reacting upon himself and upon 
the entire business. 

If the dealers treat one another as brothers, no com 
bination or trust will be necessary, and a kindly, 
helpful feeling among dealers will prove beneficial to 
all and will help to solve many retail problems. 


Response to Welcome. 


In response to the address of welcome President 
Artz paid a high tribute to the association spirit of 
local dealers and assured them. that dealers of the 
state always have felt sure of a warm welcome from 
Columbus dealers, who, he declared, were representa 
tive of the good fellowship characteristic of lumber 
men everywhere, 

President’s Address. 

Prefatory to his address President Artz disclaimed 
all intention of delivering a humorous or amusing 
address. His purpose, he said, was to give his hearers 
something serious and substantial as food for thought 
and subject for deliberation and action. President 
Artz’s address follows: 


“an ae nomen in this the twenty-ninth annual con- 
Cartnnctee ene purpose of discussing business—as the 
it te -_ who prepared our announcements made me say, 
to bate be a Business’ convention of ‘Business’? men 
P talk Business, and you have been asked to come 
and help better the “business” conditions of all of us. 


The New Secretary. 


F shan will remember that our former secretary, Mr. 
aan announced to us his retirement from office when 
sage should have been selected and installed, The 
Man € of successor fell upon B. N. Haywood, a young 
men of lumber lineage, the son of that prince of lumber- 
Ohic Morris A. Haywood, known and respected by all 
‘He retailers : 
at one stay Wood was installed in his office in March and 
com € proceeded to take up his duties, He has been my 
attend on at every meeting I have been called upon to 
ciation —" interested student of conditions in asso- 
Unethical Shipments. 


but"om, the reports that have come to this office, I can not 
by w ol ude that Ohio is practically free from shipments 
wesalers and manufacturers to other than regular 
There have been but two or three cases 
they were in territory usually considered 
for every aay to stop such practices has been a problem 


the eng dministration, and will continue to be so until 
hardly war, time, but the number is so small as to be 
from such ny of consideration. If members have suffered 


practices they cannot blame the association, 





for they have ‘“‘suffered in silence,’’ and silence in these 
cases works an injury to the whole organization. 


Arbitration, 
The only case of arbitration submitted to this office 
was handled we think to the satisfaction of all con- 
cerned. The AMERICAN LUMBERMAN has been publishing 


some very excellent reading matter on this subject from 


the pens of Mr. Becker, secretary of one of the west 
coast associations, George W. Hotchkiss, secretary 
of the Illinois association, and ‘‘an Illinois retailer.’’ af 


followed these articles, you can do 
than to hunt them up and 


any of you have not 
yourself no+better service 
read them. 


lI am neither a prophet nor the son of a prophet, but 
| believe I see that arbitration will in some manner, 
which has yet to be worked out, become a fixed custom 


of the trade, and it behooves the retail fraternity to see 
that their rights are properly taken care of. 


Order Blanks. 

Emphasis can not be too strongly placed upon the neces- 
sity of explicit written orders. The day of verbal orders 
and “letter back’? memoranda is passed—paper and 
printers’ ink are too cheap to take the risk of misunder- 
standing, resulting often in litigation and always in a 
sense of injustice on both sides. The secretary has in his 
office and will furnish upon request, bound copies of order 
books, in duplicate, which may if faithfully used save 
you in one year ten times what your annual dues would 


cost you, 
May I1 suggest just here, that there is in this same 
subject a hint as to your own dealings with your cus- 


tomers—put down in black on white just what you are to 
furnish and when and how you are to receive your money 
and there will be nothing to forget and in nine cases 
out of ten you will be able to get your money promptly 
and avoid much of the annoyance of your business 


Odd Lengths. 

When we met a year ago, “odd lengths’’ occupied a 
large part of our consideration. Is it possible that time 
has done what legislation could not have accomplished? 
You hear little or nothing of it, time having proven the 
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fallacy of the proposition as far as the retailers are con- 


cerned, Shall we conclude that the wholesalers have 
agreed to drop it, or are they going to put it up to us 
in some other form” 
Costs. 
1 told you last year that you should “‘wake up to the 
fact that to be a lumber dealer is just as respectable as 


to be a dry goods merchant, a clothier or a shoe dealer, 
and that you should demand and expect a fair profit ; 
In spite of the generous trade of the past season I hear 
some dealers complaining bitterly that, while they have 
been busy and even crowded with work, the balance sheet 
shown little or no profit, Much has been due to the 
failure to appreciate the “cost” of doing business, and 
I shall miss my guess if the round table upon “costs” 
does not open your eyes 

Captain Smith, of Portsmouth, has consented to start 
the ball, and wishes you to be prepared to keep it going. 

Permit me to suggest that the value of this discussion 
will depend upon the part you take in it, and the part 
take home and put into practice 


has 


you 
Trade Papers. 


I do not know how generally our trade papers are being 
read by the membership, but I suspect that many dealers, 
too loyal not to subscribe, miss much that is_ highly 
valuable, by neglecting these means of growth. No man 
can read his trade papers for a period of three months 
with an open mind and fail to be a better lumberman and 
a better citizen. : 
io papers all present high ideals and stand for 
honesty and integrity in our dealings with out fellow 
men, and are worthy of the enthusiastic support of every 
wise and uptodate dealer, 


Membership. 


secretary's report will give in detail the make-up 
“membership, and I am conscious of a great dis- 
searching for a reason I am nonplussed for 
it is hardly conceivable that any man or men who have 
the intelligence, means and courage to enter the retail 
lumber business, could fail to appreciate the advantage 
of associated effort in the elimination of abuses in the 
trade and increasing the facilities and consequently the 
profits of doing business. : 

It would seem that the Ohio a 
Missouri” and must be “shown” before they will loosen 
up even a ten spot. _ Hear me—the general principle, 
upon which the best life of an organization depends, is 
the existence among its members of a lively interest in 
its affairs, a belief in its value, a readiness to serve, and 
to secure its good offices when available. 


The 
of our 
appointment 


dealers were all “from 








As a rule no one has the right to complain of the lack 
of benefits from an association unless he has done his 
utmost to make it a benefit, not only to himself but to 
the others with whom he is associated—a few men may 
keep an organization going, but unless all hands join and 
work together it is not attaining its full measure of 
usefulness, 

Believe me, that with no live organization in this state, 
it would mean “‘war” and you all know what “war” is. 


National Association, 


There has lain long in the mind of your president the 
idea that there should be a nation-wide organization of 
retail lumber dealers, who could confer with the various 
national wholesale and manufacturing associations with 
a view to agreements upon questions that are vital to 
all. This body should not, to my judgment, supplant the 
present state associations, but should rather supplement 
their work and make it effective. 

At a meeting of the presidents and secretaries asso- 
ciated with the Secretaries’ Bureau of Information at 
Detroit last July, this matter was discussed and a com- 
mittee appointed to give it further consideration, It is 
worthy of your serious thought, and your president should 
be authorized to coéperate by sending delegates when 
a further conference is deemed advisable. 


Tri-State Organization, 


You will all remember with pleasure, the visit of our 
sood friend Holmes, that mighty man of Michigan. You 
will remember, too, that a committee was appointed to 
meet like committees from Indiana and Michigan on this 
question, 

There was a meeting of 
South Bend, and as a result 
vote was taken, showing that 
our members, 43 


these joint committees at 
of that meeting a letter 
out of 140 letters sent to 
were favorable, 10 were against, 3 were 


on the fence and 84 failed to pay any attention to the 
secretary's communication. 
Your board did not feel that the report was decisive 


enough to justify any definite action, hence asked that it 
remain a subject for consideration at this convention. 
By mutual agreement this matter is again to be presented 
to the different associations at their annual meetings, 
Our vice president, O. H. Bachtel, of Dayton, went to 
Indianapolis last week to lay this matter before the 
Indiana association, and the president of the Michigan 
association, KE. IE. Hartwick, of Detroit, Mich., has prom- 


ised to be here tomorrow afternoon to lay the matter 
before us. I wish to say that I consider this perhaps the 
most important question that will come before the con- 


vention, and every member of this association should be 
in his place tomorrow at 1:30 to hear and be heard, 

In this connection I might add that we may be favored 
by the attendance of former President Carroll F. Sweet, 


another Michigan live wire, if he can possibly arrange 
to be present. 
To the Nonmember, , 
Last October at a meeting of the board of directors 


following a discussion of membership work, our worthy 
vice president suggested that a special honorary member- 
ship certificate be issued and sent to eevry eligible non- 
member in the state, 


This was accordingly done, and the privileges of full 


paid membership were extended to all dealers in the 
state who had not up ‘to that time become regular 
members. 

Some of the recipients of that courtesy are no doubt 


with us today and to you 1 extend a very special welcome 
to join in the discussion and help us to make “Ohio the 
best state in the Union for the retail lumber dealer."’ 


Secretary’s Report. 

Kollowing Mr. Artz’s address, which was greeted 
with prolonged applause, B. N. Haywood, of Colum- 
bus, seeretary, made his report in review of his work 
since he took oflice on the retirement of H, 8. Adams, 
of Chillicothe. The secretary’s report follows: 

To begin with, I took hold of the office on March 22, 


1910, having been elected by the board of directors a 
week or so previous to that time. Immediately, 1 went 
to Chillicothe, and Mr. Adams, the former secretary, 
wave me all the knowledge that | could take care of, 


together with the 
furniture, 

Very soon after, I took a trip to South Bend and 8t. 
Louis with our president, to become acquainted with 
such lumbermen as 1 could meet and with the secretaries 
of the other associations. Here I gained some knowledge 
of the work of the Lumber Secretaries’ Bureau of In- 
formation, The secretaries have met since at Detroit and 
Chicago, where the idea of the national association was 
given some consideration, Besides learning how other 
associations are run, their system of paying dues, treat- 
ment of poachers and mail order house competition, 
I learned also how far an association could go without 
drawing down on its head the socalled sword of justice. 

At the South Bend meeting, the tristate matter was 
taken up and as there are several very> able association 
workers here who are to put the problem before you, 
I will not discuss it here, 


No Blacklisting. 


During the year there have been only three complaints 
from the members who have had trouble with the whole- 
salers or manufacturers and one was with a certain 
concern in Michigan which threatened to take the matter 


association literature, books, and office 


up with its attorneys and put the association where 
it could not send out any “black lists,’’ as they called 
them. However, when they received a letter from this 


office explaining that we had no “black lists,”’ they said 


they would drop the matter and did. 
Members’ Aid Needed. 


In August I was called upon to go into southwestern 
Ohio and see what I could do in the way of soliciting 
the support among the nonmembers through that section. 
I spent a week in Cincinnati, Hamilton and Middletown, 
calling on every retailer, but not one membership did 
Il secure. There seemed to be only one reason for this 
and that was, “I don’t see how we could gain anything 
by going into the association and I can not seé my way 
clear to spend the money now’; or, ‘‘Well come around 
about the first of the year and we will talk to you then.” 
I offered every conceivable argument but none of them 
procured me the membership that I was after, 

It seems that in Cincinnati, —— had some years ago, 
a retail association in which a uniform price was placed 
upon the different kinds of lumber. This plan worked 
beautifully, until one retailer thought to undersell another 
one on a large estimate, and when the rest of the mem- 
bers heard of it, the local association broke up and now 


et SISO AST a 





mai 


ee 





engahewe foe a 














64 





AMERICAN LUMBERMAN 


JANUARY 21, 1911, 





they are at swords’ points; 
for not entering. 

I was next sent up into the northeastern part of the 
state, to Canton and Youngstown, where I had no better 
success than in the southwestern part. However, I at- 
tribute some of my failure to the county fairs which were 
in progress at that time, and it seemed like most of the 
lumbermen were in attendance. Mr. Bachtel, our vice 
president, went around with me, but even his powers of 
persuasion availed nothing, except a few halfway prom- 
ises Mr. Scheetz could give me no time in Youngstown 
because he was just preparing to go away. These were 
the only two attempts at personal solicitation of member- 
ships, and the president deemed it advisable to discon- 
tinue the effort. It is generally conceded that members 
can best be secured by those already in the fold, and 
I find that some other associations depend wholly upon 
that method. 


another reason they gave 


Constitution Amended. 


In June, through the action of the board of directors, 
we made an amendment to the constitution, in article 4, 
section 4; concerning the paying of dues at any time 
of the year, and having them expire one year from the 
end of the month, in which they were paid, instead wot 
having them expire at the uniform date of December 31. 
This gave a member the benefit of a whole year, instead 
of a part year if he should come in any time after 
January. The result was that several new members were 
secured, who would have otherwise waited until the end 
o e year. 

fy the October meeting of the board it was decided to 
make every retailer in Ohio, who was not a member, an 
honorary member until the time of the next convention. 
Accordingly special certificates were made out and sent 
to all the retail nonmembers in Ohio. These memberships 
entitle them to all the privileges of the association and 
to have the same voice on the floor that a paid member 
has. This brought in several new members and I hope 
will bring in many more. 

The postal ecard advertisement for the convention was 
brought up at the last directors’ meeting and I find that 
it has had the desired effect in bringing so many lumber- 
men to the convention. We have tried to make this 
convention the best ever, and I hope that when you go 

va ou will believe it to be so. 
rhe vassociation has added four new retail members 
and sixty-two new wholesale members to its roll during 
he last year, 

. Over seven thousand pieces of mail matter, including 
both first and second class, have been sent out from this 
office since March 22, 1910. 


Treasurer’s Report. 


After the report of the secretary was read F, D. 
Torrence, of Xenia, treasurer, submitted his report, 





B. N. 


HAYWARD, SECRETARY, Ss. 8S. 


which shows the association in a prosperous condition 
as follows: 

Rasdipts and disbursements for the year ended January 
27... 2033, 
Balance on hand as per last report............... $ 270.69 
1910, 
Jan. 24—Cash received from H. S. Adams, 

£.3)0:0 bub eit0 0 0.02009 6.46 ot00 2 ees $550.00 


secretary 
Feb, 10—Cash received from H. 8S, Adams, 


PE ‘aa vdecasedenese o2tenes paces. 525.00 
Feb. 28—Cash received frem H, 8. Adams, 
IEEE. 10h. 6. 0 010.4: © 4.4.6 0:0:5,6:0.55s-4 ds) Hiibsb0ce 300.00 


March 5—Cash received from H, 8. “Adams, 


 . 026 bs @ a as's one-ae Gh ob aee bhacees 145.00 
March 22—Cash received from H. 8. Adams, 
CCT Deeb crvcececépeehe dae sks os 00.0 115.75 


May 1—Cash received from B. N., Hay- 
ward, secretary 320.00 


June 2—Cash received from B. N. Hay- 
arr rrr eer 360.00 
July 18—Cash received from B. N. Hay- 
UES. kx «4:0. cso 0. b.0i0-s10.0.6 010 oc 60.00 
Aug. 6-—Cash received from B. N. Hayward, 
ERs 55's yary sheialhiaidneiaie 00.6 40.00 
Dec. 2—Cash received from B. N. Hayward, 
REE 3810 Cig MASs s: 3'0:0:b 4.016 10.0 bug 6 0 Ae 010.0 20.00 
Dec. 17—Cash received from B. N. Hayward, 
EES ¥:234-4.05 Wa Sine eG. Vb noe aap s 60% a4 6s 10.00 
1911. 
Jan. 12—Cash received from B, N. Hayward, 
REET » 0 '¥-6'9.8 0:06 65 cS INSA 0:6 650:5:0-6 8050 10.00 
—— 2,455.75 
NT SCs ae «Nin bias aia bicte gaara $2,726.44 





BUMS tS. d-0 Kaho 4ipdace meld ly ARR, 
Balance in hands of treasurer............... $ 278.02 


O. H. Bachtel moved, and Mr. Hull, of Lima, see- 
onded the motion, that the president’s report be 
referred to the committee on resolutions and that the 
seeretary’s and treasurer’s reports go to the auditing 
committee. The motion carried. 


Committees Appointed. 


‘The president then appointed the following conr 
mittees: 


KING, DAYTON, OHIO. 
IMPORTANT FACTORS IN MAKING THE ANNUAL CONVENTION OF THE 


Auaiting—J. J. Knox, E. A. Hildreth and G. W. Cones; 


all of Columbus. 
Constitution and bylaws—H. S, Adams, Chillicothe; 
J. Harry Doppes, Cincinnati. 


D. Hitchcock, Ashtabula; 

Resolutions—S. 8. King, Dayton; Albert Graf, Ports- 
mouth; J. E, Zimmer, Hamilton. 

Nominations—Frank Wuichet, Dayton; J. A. Bernower, 
Canton; Ear! Gleason, Van Wert. 

Advertising. 

At this point President Artz asked for experiences 
in advertising. He called upon Frank Wuichet, who, 
he declared, did a great deal of advertising, to tell 
about it. Mr. Wuichet said he had tried about every- 
thing and thought it paid or he couldn’t have kept it 
up. Others gave experiences of varying success. 

Mr. Artz said he knew a dealer that gave away the 
left glove of a pair with the announcement that the 
right could be obtained at the office, and it brought a 
great many responses. 

Side Lines. 

The president asked for experiences in handling 
side lines, and in response W. T. Smith, of Uhrichsville, 
of the Twin City Lumber Company, had found that 
mantels, tiles etc. had proved to be a profitable side 
line. Mr. Torrence, of Xenia, and Mr. Hull, of Lima, 
said that wire fencing had been a very good side line, 
their business in that item having shown a great 
increase. 


Manufacturers’ Association Asks Aid. 

At this point Daniel Ryan, representing the Ohio 
Manufacturers’ Association, was given an opportunity 
to present that body’s claims upon the retailers for 
their support in its work. Mr. Ryan was given a 
respectful hearing and was afforded an opportunity to 
take the matter up later with members direct. 


Association Reminiscences. 


President Artz called upon Morris Hayward, of 
Columbus, a charter member of the old Union associ- 
ation, out of which the present state association has 
grown, for a review of the body’s history. Mr. Hay- 
ward recited briefly some of the conditions prevailing 
prior to the organizing of the association, which so 
seriously threatened the life of the retail lumber busi- 


WALTER E. 


ness as to make some form of associated effort abso- 
lutely indispensable. He showed how almost imme- 
diately after the association was organized the objec 
tionable conditions were removed and how from that 
day on the situation of the retailer had improved. 

However, he would have members understand that 
much work is still to be done and he hoped that when 
they recalled former conditions they would be stimu- 
lated to renewed effort. 

After announcement of the program for Wednesday 
the session adjourned. 


WEDNESDAY MORNING. 


In accordance with the program the afternoon ses- 
sion today was a joint meeting of the Ohio retailers 
and the Union Association of Lumber & Sash & Door 
Salesmen; and as fully 200 retailers attended this ses 
sion the assembly room was packed. 

Immediately at the opening of the session Laurens 
Hull, of Lima, moved that a telegram of congratula- 
tion be sent to the Nebraska retailers who are in ses 
sion today at Omaha; and it was so ordered. 


Code of Ethics. 


After further announcements regarding later num- 
bers on the program, H. 8S. Adams, of Chillicothe, 
former secretary of the association, presented his 
paper on the ‘‘Code of Ethics.’’ Preliminary to his 
stated address, Mr. Adams declared that he was par- 
ticularly glad to start a discussion of the subject 
assigned to him. The code, he said, contained every 
provision requisite to the carrying on of all legitimate 
business transactions between lumbermen. 

He assured his hearers that he was wholly persuaded 
that manufacturers were fully disposed to deal justly 
with retailers. 

Changes, he said, may bé desirable, and he pointed 
out some of the changes proposed in a circular re- 
cently sent to secretaries of the allied associations by 
H. C. Ketridge, secretary of the American Lumber 
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Trades Congress. After reading each change and 
addition proposed at the St. Louis conference (already 
reported in the AMERICAN LUMBERMAN) Mr. Adams 
insisted that they were justifiable and equitable in 
every respect. He pleaded for a more general recog. 
nition of the code throughout the trade. Retailers, he 
said, when they conduct a transaction in accordance 
with provisions of the code of ethics, should so state 
when doing so. The reason for such a procedure, he 
said, was that the frequent bringing of the provisions 
of the code to the attention of lumbermen would con- 
tribute to the establishment of the code in all lines, 

He ventured the assertion that wholesalers and 
manufacturers lived up to the code more closely than 
the retailers themselves. Some of the most flagrant 
practices, he declared, had been imposed upon whole. 
salers and manufacturers by retailers. Sometimes the 
wholesaler and manufacturer is in the wrong, and 
he gave instances in illustration. 

A very large percentage of the wholesalers and 
manufacturers, Mr. Adams said, formerly were retail- 
ers, and if as wholesalers they were ‘‘shady’’ they 
were ‘‘crooked’’ retailers and vice versa. 

Arbitration. 

Mr. Adams questioned the practicability of arbitra. 
tion, declaring that the man who refused to arbitrate 
is not because of that fact to be presumed to be in 
the wrong. He said his objection to arbitration lies 
in the fact that arbitrators so often seek to satisfy 
both parties. Too often when one party is wholly 
right he is forced to make a concession in order to 
compromise the matter; with the result that he is 
subjected to a loss that properly should not fall upon 
him. 

He insisted that compromise had no place in arbi- 
tration when one party is wholly in the right. He 
said that if he were the party in the wrong he would 
want to submit his case to arbitration. West coast 
dealers, he thought, felt that arbitration was the 
easiest way out of a bad position; because when they 
shipped to an irresponsible retailer litigation would 
cost all there was in it. He suggested that a com- 
mittee on claims might pass upon such cases. 





. PAUL BARTELLE, TOLEDO. 
OHIO ASSOCIATION OF RETAIL LUMBER DEALERS A GREAT SUCCESS. 


In summarizing his discussion of the code Mr. 
Adams read the proposed changes and additions while 
those in attendance compared the clauses in which 
changes were proposed with the clauses adopted at 
the 1909 meeting of the American Lumber Trades 
Congress. 

General Discussion. 


W. W. Scott, of Bridgeport, asked if a retailer is 
bound to accept lumber shipped contrary to order. 
The code states shipper must credit for degrade. Mr. 
Adams thought under the terms of the code the retailer 
was not obliged to accept such lumber. But the con 
sensus was that the code should be more specific in 
stating that the retailer should not be required to 
accept lumber not of the grade ordered and not of a 
kind handled by the dealer. 


Acceptance of Orders. 


Mr. King, referring to the code, said retailers were 
suffering more from the irresponsible salesman than 
from anything else. Orders from such salesmen often 
are refused by the mill a long period after placing. 
He now has a case in court in which the point at issue 
is whether the contract accepted by its authorized 
salaried salesman is binding upon the employing ¢o® 
cern, 

Special Items. 


Mr. King cited a case in which an order for cypress 
was placed with a wholesaler through its a 
and was forwarded to a cypress millman who said the 
price was too low on some of the special items. 

A. C. Davis, of Columbus, interpreted the code as se 
viding that the receiver must take the stock eve? 
though he did not want it. This he said Jet in the ae 
scrupulous millman and wholesaler to the detrimen 
of the honorable shipper. He thought tle rs 
of the shipment should be optional witli the — . 

Mr. Wilson cited an instance of a purchase of + The 
boards of the same kind he had used previously. ** 
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boards were to complete an order, but on receipt they 
were found not up to grade. The buyer refused to take 
all of the order without a concession. By concession 
the contractor was induced to take them. Mr. Wilson 
paid the millman for the entire car and asked him to 
divide the concession—$20. But the millman refused 
to do so. He wanted to know what retailers thought of 
such a case. 

Mr. Fullenweider, a wholesaler, said if such claims 
were reported promptly adjustment could be made with 
the millman, but after a long delay such adjustment 
often is impossible. 

The discussion having exceeded the allotted time, it 
was moved that the code amendments be referred to 
the resolutions committee for report Thursday. 


Code of Ethics Committee. 

President Artz stated that the association had been 
asked to appoint a committee for three years to repre- 
sent the association in the American Lumber Trades 
Congress, and offered to entertain a motion that such 
a committee be appointed. There being no such motion, 
Mr. Artz said he would present the matter to the resolu 
tions committee for report Thursday. 


Lumber Insurance. 

In introducing Justin Peters, of Philadelphia, man 
ager of the Pennsylvania Mutual Fire Insurance Com- 
pany, Mr. Artz said he felt that retailers had not to the 
fullest extent appreciated the benefits to be derived from 
mutual insurance, and inasmuch as the subject had not 
been presented to them lately, he thought Mr. Peters’ 
paper should be instructive and valuable. 

Mr. Peters at the outset declared that, though prac- 
tically everything combustible is insured no statistics are 
available to show the extent of the world’s insurance 
business. The importance of insurance is so great, 
he said, that the business of the world could hardly be 
carried on without it. Credit is so closely related to 
insurance that credit would be substantially shrunken 
without insurance. He cited the effect of the San Fran- 
cisco disaster on insurance in illustration. This disaster 
and that of Baltimore, he ventured, were potent in- 
fluences in producing the panie of 1907. 


Costs of Insurance. 


Mutual companies are paying substantial dividends, 
35 and 40 percent being paid at present. The recent 
loss ratio has been 40 percent, the average for fifteen 
years having been much less. 

Following Mr, Peters’ talk, S. 8. King, of Dayton, 
asked if Mr. Peters had a record showing how often 
fires happen in lumber yards. He wanted to know the 
relation fire loss had to the cost of doing business. Mr. 
Peters had no such figures. ‘ 

Mr. King said that when his company had a fire loss 
a year ago the money from the mutual companies—35 
percent of the total loss—was in the hands of his con- 
cern twenty-three days before the money came from the 
old line companies. 


WEDNESDAY AFTERNOON. 


As predicted by President Artz at the close of the 
forenoon session the subject of the proposed amal- 
gamation of the three associations brought out a warm 
discussion this afternoon. However, as the address of 
L. E. Gleason, of Van Wert, on ‘‘ Mail Order Competi- 
tion—How to Meet It’’ was postponed to the after- 
noon session, that was the first subject taken up at 
1:30 p. m. 

Mr. Gleason gave a decidedly practical talk exten- 
sively punctuated and illustrated by incidents from his 
own experience. He showed how this outside competi- 
tion can be met in a thoroughly businesslike manner. 

At the close of his address Mr. Gleason read a 
number of ‘‘bargains’’ from a mail order circular all 
the prices of which he declared any retailer could 
meet. 





General Discussion. 


Mr. Miller, of Dresden, had been subjected to this 
competition on two occasions. One order was for $850 
—two cars—on which the freight was $250. The stock 
received was a lower grade than that on which Mr. Miller 
quoted at the same price. Later he sold the mail order 
buyer short items amounting to $225 and required cash 
in advance, This unsatisfactory experience in mail 


Hartwick, president of the Michigan retail association, 
President Artz reviewed briefly the steps thus far 
taken in promoting the amalgamation of the three 
associations. 

At the close of Mr. Hartwick’s paper President Artz 
asked Mr. Bachtel to present to the meeting the same 
address that he delivered at Indianapolis. Mr. Bach- 
tel responded by outlining his position as stated in 
that address which appeared in the AMERICAN LUMBER- 
MAN of last week. He closed his statement by de- 
claring that a good strong national organization is 
what is needed to preserve the rights of retailers. 

At this juncture President Artz, in introducing Car- 
roll Sweet, of Grand Rapids, read an extract from a 
Grand Rapids paper emphasizing the value of codpera- 
tion. 

Mr. Sweet humorously referred to the points made 
by Mr. Bachtel, but insisted that the Michigan men 
had no special plan for the proposed amalgamation. 
They do not come to the Indiana and Ohio associations 
for help. They are merely proposing that each of 
those associations appoint a committee of three to 
meet a similar committee from the Michigan associ- 
ation to formulate a plan for amalgamation. Their 
idea in asking that the committee be given power to 
act is to save time. At the proposed conference the 
matter could be thoroughly thrashed out. 


Loss of Identity. 


As to the loss of identity feared in case amalgama- 
tion is consummated, Mr, Sweet expressed the opinion 
that the identity would not necessarily be lost and if 
lost its loss would be more than offset by the benefits 
accruing from the amalgamation. So far as the pro- 
moters of the union are concerned, Mr. Sweet assured 
his hearers, they had no thought of dissolving the 
state organizations. That, however, is a question to 
be decided or determined by the conferring commit- 
tees. 

Mr. Sweet insisted that the benefits derived from 
memberships in associations were determined by the 
amount put into them—not only in money but in 
interest. All dealers, he declared, should belong to 
the association. Their business, their state and their 





J. W. SMITH, PORTSMOUTH, OHIO. L. Kk. 


Continuing, Mr. Peters said that the relation of credit 
and insurance is not fully recognized by all. Ninety- 
seven percent of the. business of the world, he said, is 
done on credit, only 3 percent being cash. When sub- 
stantial insurance is carried the creditor feels compara- 
tively safe. Mercantile agencies place great importance 
upon the amount and character of insurance carried. 

Mr. Peters said he thought the seller should- know 
something of the amount of insurance and the character 
and method of doing business practiced by the insurance 
company in whom the buyer holds a policy. The mutual 
companies will not sell insurance to a concern that a 
careful dealer would not sell lumber to. Business ability, 
he declared, was largely determined by the attitude of 
a man toward insurance. The careful business man 
appreciates the wisdom of carrying insurance. 


Best Kind of Insurance. 


Mr. Peters believed that the best insurance available 
today for lumbermen is that obtainable through the 
mutual companies, which are today, he ventured, giving 
the best and soundest policies known. His basis for this 
statement was that mutual companies were four times 
48 strong, in respect to the surplus carried, as the old 
ine Companies. 

Another factor is the economies practiced in the man- 
aging of the mutual companies.. The expense ratio of 

. the mutual companies is 20 percent; whereas the expense 
Tatio of the old line companies is 38 percent. No com- 
missions are paid and business is done direct with the 
insured. 

Mutual risks are widely distributed. Whereas if an 
entire town burns an old line company may lose an 
immense sum, the mutual company would have policies 
on only a single retail yard. 

The mutual insurance company makes careful and 
frequent inspections through its own inspectors, who are 
thoroughly trained for the special work of inspecting 
lumber yards and the hazard is thus greatly reduced. 


GLEASON, 


VAN WERT, O10. wW.- W. SCOTT, 


order buying proved to be the best advertisement Mr, 
Miller’s concern ever had. 

Mr. Torrence, of Xenia, told of a customer who 
bought his bill from a mail order house but bought the 
short items from Mr. Torrence. He admitted to Mr. 
Torrence that he was deceived by the mail order 
concern, but he did not let his neighbors know how 
he was taken in. 

Mr. Hughes, of Newark, cited a customer who 
showed him a grocery bill from a mail order house. 
Mr. Hughes took the bill to a local grocer and had it 
filled at a lower price. One mail order buyer said that 
he had to pay express on ten pounds of catalogs 
which he was asked to distribute for the mail order 
house. 

Mr. Gleason said a good method was to stick close 
to terms with mail order buyers; if they buy for cash, 
insist that they pay cash. 

President Artz asked what the association could do 
to stop such competition. Mr, Gleason said that out- 
side competition of some classes had been shut out by 
local ordinances. Mr. Hart, of Covington, said the 
best way was to encourage the local trade to buy from 
the mail order houses, for when so encouraged they 
immediately became suspicious and thought there must 
be something in the proposition they did not under- 
stand and would prefer to trade at home. 

E. 8. Nail, of Mansfield, declared that retailers had 
done more than any other class to advertise the mail 
order houses. He said buyers usually do not make a 
second purchase, for they find they can buy locally at 
the same price and he cited instances in support of his 
statement. He, himself, had bought from mail order 
houses to compare prices and goods, and he had found 
that he generally could buy at home cheaper than 
through a mail order house. 


Proposed Tristate Association. 
In introducing the subject to be treated by E. E. 


BRIDGEPORT, 


OHIO. E. E 


HARTWICK, DETROIT, MICH. 
LUMBERMEN WHO PRESENTED INSTRUCTIVE PAPERS BEFORE THE OHIO RETAILERS’ CONVENTION AT COLUMBUS, 


community deserved that form of coéperation and 
retail lumbermen will find such work profitable. 

Some subjects, Mr. Sweet said, could be handled by 
a union association that could not be handled by a 
national organization. One such subject is the pro- 
posed advance in freight rates in central classification 
territory, in which the three states are specially inter- 
ested. Railroads are so well equipped to resist an 
arguments presented by individual shippers that indi- 
viduals must so organize as to enable them to employ 
competent counsel to present their side of the ques- 
tions that arise between them and the railroads. 


Overproduction of Lumber. 


Mr. Sweet insisted that there is at present a great 
overproduction of lumber, and heavy stocks tend to 
find an outlet through irregular channels and give rise 
to unethical practices. An amalgamated body com 
prising membership of fully 1,000 could bring such 
influence to bear as to reduce the surplus and inci- 
dentally eliminate the inducement to unethical prac- 
tices. 

District Meetings. 


Referring to the risk of losing identity of the state 
bodies, Mr. Sweet declared himself opposed to the 
abolishing of district meetings. Such meetings, he 
said, can handle matters that can not be taken care 
of by the amalgamated body. These, he said, would 
keep up local and membership interest. 


Amalgamation Discussed. 


Mr. Davis, following Mr. Sweet, said he found in 
Mr. Sweet’s address one strong point in favor of 
amalgamation, and only one, and that was the oppor- 
tunity that would be afforded for getting inspiration 
and stimulation from meeting with retailers of other 
states. He, however, thought there were more reasons 
against amalgamating than for it. 


H. 8. Adams declared that the Secretaries’ Bureau 
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accomplished more than the union of the three associ- 
ations coald accomplish. The bureau, he ventured, 
was disrupted in exactly the way that such an amal 
gamated body would be disrupted. State laws, he 
said, make or would make the amalgamation advisable 
if not impracticable. In support of his statement, he 
cited experiences of the old Union association. 

Mr. Torrence gave an instance in which a purely 
state matter was paid for by the Union association. 

Mr. Sweet insisted that the proposed amalgamation 
could produce as good leaders as the Northwestern and 
Southwestern associations. 

At this point Laurens Hull moved that the question 
of amalgamation be referred to the committee on reso- 
lutions to report Thursday morning. It was so or 
dered. 


Systems for Lumber Dealers. 


President Artz introduced the next speaker, M. C, 
Stern, of Dayton, by stating that no one thing con 
tributed more to loss in the lumber business than does 
lack of business system. 

Mr. Stern said that the term system as applied to 
the lumber business was broader than merely the 
methods of caring for the details of the office. It 
includes the entire business in all its phases. 

Receipts for the delivery of lumber, Mr. Stern said, 
were the first and a very important step in every busi 
ness transaction. A receipt affords an excellent and 
effective means of preventing unjust claims for short 
or damaged articles. He suggested several ways in 
which a receipt is provided by making the first entry 
of the order in duplicate or triplicate. Estimates 
should be made in duplicate or estimates made and 
prices quoted should be written and require acknowl- 
edgment, 

Mr. Stern said that orders should be issued in tripli 
cate, the original going to the shipper, the duplicate 
retained in the oflice for reference and the triplicate, 
without prices, held for checking the shipment of the 
order when it arrives. 

A record of yard stocks can be provided by issuing 
duplicates of yard orders, so that the office copy may 
be used to record deliveries from stock and to be 
deducted from the stock list, 

Mr. Stern warned his hearers against what he 
termed ‘‘too much system.’’ Costs may be deter 
mined in a very simple manner. He recommended 
‘*numbered job tickets’’ on which could be recorded 
the material, labor and ‘‘overhead costs’’ involved in 
turning out each job. 


Unethical Shipments. 


At the close of Mr. Stern’s instructive and interest- 
ing talk, W. W. Scott, of Bridgeport, presented the 
next paper on the program, the opening of the ‘‘ Round 
Table’’ discussion of the subject of ‘‘ Unethical Ship- 
ments, ’’ 

The discussion of Mr. Scott’s paper was opened by 
O, H. Bachtel, of Canton, who paid a high tribute to 
Mr. Seott. He was reminded of an experience he had 
when he was a traveling salesman. A dealer who was 
not a member of the association joined simply to bring 
to bear the influence of the association upon uneth- 
ical shippers. The same dealer, however, made uneth- 
ical shipments and refused to abide by the principles 
of the association which he had joined to protect him- 
self from the same methods on the part of others. 
Mr. Bachtel declared that members should codperate 
with other dealers whether members or not. This 
policy, he assured his readers, would broaden the in- 
fluence of the association and increase its membership. 
The unethical conduct of members toward nonmembers 
prejudiced them against the association. The presi- 
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dent and several members paid high compliments to 
Mr. Scott and his paper. His paper was, on motion, 
referred to the committee on resolutions for action. 
At the close of the round table discussion the session 
adjourned, 
THURSDAY MORNING. 


[Special telegram to the AMERICAN LUMBERMAN, ] 


CoLUMBUS, OnIO, Jan. 19.—The round table discussion 
began at today’s session with the address of J. W. Smith, 
of Portsmouth. Mr. Smith has, during the last two or 
three years, been working on a system of bookkeeping and 
cost keeping, with a view of eventually reaching a point 
where he could tell at the close of every day’s business 
the precise results with respect to profit and loss. He 
can see no reason why it should not be possible for 
the lumberman to determine at the close of each day’s 
business exactly how he stands the same as is universally 
done by banks. Mr. Smith quoted from the AMERICAN 
J,UMBERMAN to show what are the proper items in 
volved in the operation of a lumber business to be 
charged against the cost. He declared that if the 
retailer can arrive at the cost it is an easy matter to 
determine what the profit will be. While Mr, Smith 
has not thus far perfected his own system he feels that 
he has reached a point in its development at which he 
can see that when the system is worked out in all its 
details he can at the close of each day’s business 
determine the results, 

Following Mr. Smith, a general discussion of the 
subject of costs of operating was led by 8. 8. King 
of Dayton. The following retailers also participated 
in the diseussion: KE. A. Hildreth, Columbus; William 
Ryan, Toledo; T. J. Callahan, Dayton; A. C. Davis, 
Columbus; C. A. Smith, Newark, and J. E. Artz of 
Dayton, 

At the close of the general discussion of Mr. Smith’s 
paper Douglas Malloch, the lumberman poet, addressed 
the convention. 


Resolutions Adopted. 


rhe resolutions committee then made its report, in 
ilorsing the president’s recommendation for a specific 
order blank. The committee also presented a resolu 
tion indorsing the formation of the proposed National 
Retail Lumber Dealers’ Association; another resolution 
commended the Ohio Shippers’ Association for its ef 
forts to secure the seventy-two hours unloading time. 
The resolutions committee recommended also the ap 
pointment of a committee of three, one of whom shall 
be the seeretary of the association, to handle questions 
of ethies and to represent the association in the Ameri- 
can Lumber Trades Congress. It recommended the ap 
pointment of a committee of three to confer with sim- 
ilar committees from the Indiana and Michigan re 
tailers’ associations and to codperate in investigating 
the feasibility of forming a tristate federation. 

It recommended that W. W. Scott’s paper on 
‘*Unethical Shipments’’ be presented at the 
next meeting of the American Lumber Trades 
Congress. 

The committee presented for action a resolu 
tion that a committee of twenty-five be ap- 
pointed to solicit members fot the association. 

A resolution of regret was presented on 
President Artz’ retirement from the lumber 
business and wishing him abundant success in 
whatever he may undertake. 

A resolution was offered thanking the speak- 
ers at the convention, the Columbus wholesalers 
for the entertainment provided and the Colum- 
bus Chamber of Commerce for the part it con- 
tributed toward making the annual meeting a 
success. All of these resolutions were adopted 
by vote of the meeting. 
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Oppose Amalgamation. 


‘The question of the proposed amalgamation again 
came up for extended discussion and those who spoke 
to the question were unanimously opposed to it. How- 
ever, it was generally believed that some kind of a 
federation would be beneficial and a committee was 
appointed to confer with the committees from the other 
associations with a view of bringing about some such 
alliance or federation. However, the members felt that 
the Ohio retailers should continue their present asso 
ciation, 

Following this discussion the nominating committee 
reported zs follows: 


President—O, H. Bachtel, Canton. 

Vice president—-L. M. Good, Springfield. 

Treasurer—F, D. Torrence, Xenia. 

Directors—Laurens Hull, Lima, and Harry Doppes, 
Cincinnati. 


‘The vote of the convention was cast for these officers, 

lollowing their election Messrs. Bachtel and Tor 
rence expressed their thanks for the honor conferred 
upon them. 

M. A. Hayward, of Columbus; H. G. Sheldon, Fre 
mont, and I. D. Torrence of Xenia, charter member 
of the old Union association, were by the unanimous 
vote of the meeting elected life members. 

The convention then adjourned. 

At a directors’ meeting following the convention B, 
N. Hayward was reélected secretary from among ten 
candidates, ‘ 


THE ENTERTAINMENT. 


Something was doing every minute during the con 
vention proper and after the business sessions excel 
lent entertainment for visiting and local lumbermen 
was provided Tuesday and Wednesday evenings. 

On Tuesday evening in the Chamber of Commerce 
auditorium a very interesting and instructive enter 
tainment was given by H. H. Gibson, of Chicago, in 
the form of moving pictures and stereopticon views 
of logging operations. This feature was greatly ap- 
preciated, the attendance was large and all felt well 
repaid for the time spent. 

On Wednesday evening all lumbermen and visitors 
in attendance were provided with tickets for Keith’s 
theater, at which a very attractive vaudeville bill was 
presented. This was an especially appropriate form 
of entertainment following two days of strenuous con- 
vention work and everyone to a man attended. The 
eight numbers on the program were loudly applauded 
and many encores were demanded by the pleased audi- 
ence. 

Lumbermen who enjoyed these two entertainments 
are indebted to the following concerns: 
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B. A. Leach Lumber Co 

Natalbany Lumber Co., 
Hammond, La, 

The C. T. Nelson Co. 


H. R. Allen & Co. é 
H. D. Brasher Lumber Co. 
H. W. Collins & Co. 

H. C. Creith & Co. 

A. C. Davis Lumber Co Powell & Rowe. : 
Domestic Lumber Co. The W. M. Ritter Lumber Co. 
H. H. Geisy & Bros. The Sowers-Leach Lumber 
General Lumber Co. ; 
John R. Gobey & Co. 
M. A. Hayward & Son. 
J. H. Heyl & Co. 
Imperial Lumber Co. 


The Teachout Sash, Door & 
Glass Co. 

The Throop-Martin Co. 

Whitacre Lumber Co. 





IN THE UNION THERE IS STRENGTH. 


CoLuMBUS, OHIO, Jan. 18.—The infant that has made 
the lustiest growth among associations this year is the 
Union Association of Lumber & Sash & Door Salesmen. 
It has shortened its name by two words and increased its 
roll by sixty-two members; and there was even an inti- 
mation during its annual meeting that it might become 
a rival of the National association of salesmen in the 
general field. It has members in Ohio, Indiana, West Vir 
ginia, Pennsylvania and Michigan and will go after more, 

The Salesmen Meet. 


The eleventh annual meeting of the Union Association 
of the Traveling Lumber & Sash & Door Salesmen was 
held at the Southern hotel Wednesday afternoon. There 
was a large attendance of the boys who travel through 
Ohio and the adjacent states, including a good representa 
tion of the old members and a large number of new 
ones. The salesmen elected to membership at this meet 
ing were: 

M. R. Short, Columbus, Ohio ; Short Holloell Co. ; : 
Hiram J. Plumsted, Columbus, Ohio; Hogg-Harris Lbr. Co. 
James Sherrill Hayward, Cleveland, Ohio; Nicola, Stone & 

Myers Co. 5 ’ eels 
Joseph Fletcher Holmes, Wheeling, W. Va. ; 

Coal Co. - qe. s 
Herbert R. Vance, Columbus, Ohio; Throo )-Martin Co. 
George W. Galehouse, Doylestown, Ohio ; . P. Craig. 

J. W. Evault. Marietta, Ohio; Crescent Lbr. Co. 

E. M. Bonner, Marietta, Ohio; Crescent Lbr. Co. . 
Rollo S. Runyon, Mansfield, Ohio; Custen Mann Lbr. Co. 
David S. Fellows, Cleveland, Ohio; Kaul Lbr. Co. : 
G. A. Greenfield, Cincinnati, Ohio; Odin & Elliott Lbr. Co. 
Palmer Ice, Fairmount, Ind,; Yellow Poplar Lbr. Co. 


The President’s Address. 
The meeting was called to order at 2:45 p. m. by 
President Walter Cook, of Shelby, Ohio, who deliverest 
an address, in which he said: 


Chicago Lbr. & 


The members of the association are to be commended for 
the interest each and every one has taken to increase our 
membership and add to the success of the banquet and meet- 
ing. I know of no other line of commercial industry repre- 
sented by so many persons where the fellow feeling exists 
as among the lumber salesmen of Ohio. Petty jealousies 
are few and you seldom hear one salesman knock another 
or his house.’ During the day the boys get out to get the 
orders, but at night when the price lists and stock sheets 
are thrown into their grips you will find the lumber sales- 
men together in bunches, business forgotten until morning. 
It is very common to hear one salesman ap to another, 
“Have you a car of this or that on your list? If you 
have I know where you can sell it.” 
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This condition, I think, is brought about by just such 
meetings as we are having now. Lumber salesmen as a 
whole are broad minded, liberal in their ideas and believe 
in letting the other fellow live, as well as trying to help 
him along. The grouch and the knocker are soon 4 a class 
by themselves. The unanimous compliment the other night 
to our fellow traveler, Jim Barr, no doubt would be ex- 
tended to others under the same conditions; which goes to 
show the good feeling existing among the members. 

The officers of our association worked hard to make our 
banquet and meeting a success, but not for one minute do 
they take all the honor. The members are to be congratu- 
lated for the interest they have taken in securing new 
members and urging them to attend. It is really interesting 
to see them hustle for new members, the same as they 
would for orders. They are sincere because they know our 
association is founded on good principles and because they 
are trying to do some good for their fellow salesmen. When 
the secretary's report is read the increase in membership 
will be shown and will, I am sure, be as gratifying to you 
as to your officers. As already intimated, it is not due 
alone to the officers, but to the diligence of the individual 
members. It might be well to remember that this is your 
association and no matter how much at heart the officers 
may have the interest of the association, its ultimate suc- 
cess remains with you. 


J. P. Bartelle, of Toledo, Ohio, secretary and treas 
urer, presented his annual report. It showed splendid 


growth and was received with much loud applause. The 
report was as follows: 








Members in good standing January 19, 1910.. +o ae 
New members enrolled during the year.... cs-s oe 
Members reinstated .............. - 14 
(eer ee eTTTTs 
Loss by withdrawals. wsrescnes & 
January 17, 1911 . -150 


If to this are added twelve new memberships received 
January 17 the present membership is 162, a gain of 
seventy-two during the last year. The report was wnani- 
mously approved by a rising vote. 

Frank P. Rogers, of Columbus, Ohio, presented the 
report of the auditing committee approving the report 
of the secretary and treasurer and it was unanimously 
adopted. 

On motion of E. M. Vietmeier, of Sandusky, seconded 
by W. L. Whitacre, of Columbus, the secretary was voted 
$100 for his services during 1910, 

The report of Mr. Bartelle as treasurer, which was 
approved, was as follows: 


FUNERAL FUND. 


Balance January 19, 1910..... . -$117.00 
OSU a> b.onoh bbs ; : - 64.00 
Total ; $171.00 


Balance July 19, 


-$ 21.95 
Receipts 


145,00 





Total . $166.95 
DISBURSEMENTS, 
Expenses 1910 meeting.............. eee eC 
yo I eT ee eee * a ae 
lostage, stationery, stenographer... .. cece ete & ae 
Total .$ 58.65 
salance 113.30 
sins +. sed wiae - $166.95 
Balance in funeral fund.. - 171.00 


Balance in contingent fund 113.30 


Cash on hand January 18, 1911. . -$284.30 

There were several hilarious reports of the summer 
meeting at Detroit, Mich., in July, 1910. President Cook 
warmly commended Michigen and Detroit as entertainers. 
A vote of thanks was extended to the Michigan asso 
ciation for its courtesies, 

President Cook appointed the following committee on 
nominations: Charles C, Thornton, of Granville; E. P. 
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Sutphin, of Middletown, and W. L. Whitacre, of Colum- 
bus. ° 

M. A. Hayward, of Columbus, brought up the action 
of the association last year in withdrawing from the 
National association and asked that the action be recon- 
sidered and the Union association return to the fold. 

On recommendation of the nominating committee the 
following officers were elected: 

President—B. R. Hilton, Huron. 

Vice president—C, J, Allen, Sabina. 

Secretary and treasurer—J. P. Bartelle, Toledo. 

Directors—E. M, Sprague, of Cincinnati, and F. P. Rogers, 
of Columbus. 

Secretary Bartelle read a letter from Jay L. Peck, of 
Indianapolis, Ind., secretary of the National association, 
asking that the Union association return to the National 
body. The letter was ordered filed, 

M. A. Hayward, of Columbus, moved that the Union 
association again join the National Association of Lum- 
ber & Sash & Door Salesmen. There was extended dis- 
cussion, participated in by W. L. Whitacre, of Columbus; 
H. G. Sheldon, of Fremont; Jeff B. Webb. of Grand 
Rapids; C. A, Dawson, of Zanesville; T. C. Jeyers, of 
Cleveland; E. R. Hilton, of Huron; George W. Stephen, 
of Wheeling, W. Va., and others. 

The motion that the Union association rejoin the 
National body was then put to a vote and lost. 

On motion of W. L. Whitacre, of Columbus, the presi- 
dent and secretary of the association were instructed to 
recommend to President Taft the honoring of James H. 
Barr, of Cincinnati, a member of the association, with a 
federal appointment. 

H. G. Sheldon, of Fremont, moved that the name of 
the association be changed from ‘‘ Union Association of 
the Traveling Lumber & Sash & Door Salesmen’’ by sub- 
stituting ‘‘Ohio’’ for ‘‘Union.’’ After some discussion 
the second was withdrawn. On motion of E. M. Viet 
meier, of Sandusky, the name was fixed at ‘‘ Union Asso 
ciation of Lumber & Sash & Door Salesmen,’’ 

C, A. Dawson, of Zanesville, Ohio, said the Union asso 
ciation might ultimately become a national organization 
in scope and moved that the association be made a com- 
mittee of the whole to solicit membership in West Vir 
ginia and Pennsylvania. 


Code of Ethics for Salesmen. 


T. C. Meyers, of Cleveland, thought there should be a 
code of ethics for salesmen and moved the appointment 
of a committee of three, with the secretary as a member, 
to formulate a code of ethies for this association. ‘The 
motion prevailed and President Cook appointed as such 
committee 'T. C, Meyers, of Cleveland; J. P. Bartelle, of 
Toledo, and W. L. Whitacre, of Columbus, to report at 
the next annual meeting. 

The committee which arranged the banquet 
evening was given a vote of thanks. 
adjourned, 


Monday 


The convention then 


The Banquet. 


The annual banquet of the association, the seeond in 
its history, was held Monday evening at the Southern 
hotel and was a splendid success. There were seventy- 
five present. W. L. Whitacre, of Columbus, Ohio, pre- 
sided as toastmaster and there were addresses by the 
following: J. E. Artz, of Dayton, president of the Ohio 
Retail Lumber Dealers’ Association; O. H. Bachtel, of 
Canton, vice president of the Ohio Retail Lumber Deal- 
ers’ Association; Laurens Hull, of Lima; Frank Cook 
and Joseph Miles, of Columbus; H. G. Sheldon, of Fre- 
mont; J. P, Bartelle, of Toledo; T. C. Meyers and John 
Jackson, of Cleveland; Harry Fagin, of Cincinnati; John 
Voorhees, of Pittsburg, Pa., James Porter, of Middle 
town; C. C, Thornton, of Granville; Walter Cook, of 
Shelby, and E,. Shephard, of Monroe, Mich, 
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CHICAGO WHOLESALE LUMBER DEALERS’ ANNUAL. 


Important Topics Under Discussion Committees Make Comprehensive Reports — Officers Elected — Evening 
Replete with Goodfellowship, Songs and Speeches. 


Those .members that attended the fourth annual 
dinner and meeting of the Chicago Wholesale Lumber 
Dealers’. Association at the University Club, Saturday 
evening, January 14, declared that the occasion was 
more productive of enjoyment than any other in the 
history of the organization. About fifty members and 
their guests sat down to a dinner prepared under the 
supervision of E, A, Thornton, chairman of the etiter- 
tainment committee. After the inner man had been 
cared for, President Mickle called the meeting to order 
and asked Charles Westcott to call the roll and to 
read the minutes of the last meeting. He then deliv- 
ered his address, in which he made a plea for better 
attendance at monthly meetings. 


President’s Address. 

Our association is now closing the third year of its 
existence. It is well at this time to cast our eyes back- 
ward in review so that we may see what has been accom- 
plished for the benefit of our members, and also to look 
to the future with a view to correct such mistakes as 
we may have made and to further strengthen our organ- 
ization. The reports of the secretary and treasurer will 
give you in detail full information as to our financial 
condition and the present status of all matters of interest 
pertaining to our work, but there are a few subjects that 
I would like to touch upon in a general way for the pur- 
pose of bringing them to your particular attention for 
discussion, 

Membership. 
When our association was organized three years ago 


Se 


"= 


they can attend to in looking after their own affairs and 
it is too much to expect them to give largely of their 
time to association work. The Lumbermen’s Association, 
as you know, employs a secretary, and if we should 
amalgamate with it we would have the benefit of his 
services. Another thing; this would make our inspector 
available to all members of the other associations and 
would, no doubt, give him all the work he could do. 

We will have a report later from the special committee 
which has this matter in hand and I hope you_will give 
it your earnest consideration. 


Monthly Luncheons. 


Another matter I wish to speak of is our monthly 
luncheons, There are a good many of our members who 
do not. attend regularly. It seems to me that one of the 
greatest benefits to be derived from our association is 
the friendly feeling which develops from frequently meet- 
ing the men with whom you are in daily competition. 
An hour or two a month spent in this way will do you 
good. Besides that, it is encouraging to your officers 
and committeemen to feel that you are sufficiently inter- 
ested in their work to come around and hear what they 
are doing. At a great many of our luncheons we have 
had postal acceptances from forty to forty-five and only 
twenty to twenty-five present, showing that some of our 
members have good intentions, but are easily sidetracked. 

We will now proceed with our general order of business, 
but before doing so I desire to extend my thanks to you 
for your support during the year in which I have served 
as your president. It is an honor which I fully appre- 
ciate. I also want to thank the directors and committee- 
men for the efforts and loyalty at all times, and especially 
to our worthy secretary. He has done most of the work 
and always has been on the job. 





membership. Please give this matter your careful con- 
sideration and assistance. 

The reports of the different committees were then 
taken up. George Pope, chairman of the trade rela 
tions committee, went into the status of the inspec- 
tion bureau and made a plea that the membership 
should do all in its power to place this inspection 
bureau on a self-sustaining basis, which he said could 
be done if the members would use it. On the 213 in- 
spections made by Mr. Hanbury there had been no 
complaints, which was proof in itself of the efficiency 
of the inspector. _He thought that it was a corking 
good thing for the yellow pine trade of Chicago to 
advise the members to use it and charge up the fees 
to the mills. Considerable discussion ensued as to 
the advisability of continuing this bureau, in which 
Messrs. Griffith, Collins, Bennett, Dalbey, Ulrich, 
Mickle, Pope, McMullen and Roedter took part. 

President Mickle then called on E, H. Dalbey for a 
report of the committee on railroads. Mr. Dalbey’s 
report was full of meat, and a motion was made that 
the trade press be asked to publish it in full and that 
copies be printed and sent to every member of the 
association. Mr. Dalbey’s report: 


Report of Railroad Committee. 


The only matter of any consequence that has been 
brought to the attention of your railroad committee 








CHICAGO WHOLESALERS AND THEIR GUESTS AT ANNUAL DINNER, HELD AT UNIVERSITY CLUB, JANUARY 14. 


we started with a membership of about twenty concerns. 
Owing to a clause of our bylaws as to eligibility we are 
restricted to a great extent in taking in new members, 
but we have progressed until we now have forty-six 
members in good starding. A short time ago your mem- 
bership committee carefully went over a list of Chicago 
houses and it was found that we have nearly all of the 
eligible wholesalers as members. There are possibly 
seven to ten that might be added to our list, so that the 


* conclusion we come to is that fifty is about the limit of 


membership that we can expect under our present by- 
laws. This would give us an income of approximately 
$1,000 annually. That income is sufficient to conduct the 
association on lines similar to those of the past, having 


our monthly luncheons etce., but it is not enough to enable . 


us to continue our inspection bureau, which is running 
behind. Some plans should be devised at once either to 
place our inspection department on a self-sustaining 
basis or to discontinue it, ¢ 

Many of our members are handling hardwoods and 
western and northern lumber who derive no benefit from 
the bureau and it is not fair to them to use to the 
extent that we have the general funds for the main- 
tenance of this department. If we had an inspector who 
is familiar with the various woods, possibly there would 
be sufficient work to pay expenses. 


Amalgamation. 

It would, perhaps, be well at this time to remind you 
of a proposition which came up some time ago—the con- 
solidation of our association with the Chicago Hardwood 
Lumber Exchange and the Lumbermen’s Association. 
You will remember that this matter was fully discussed 
at one of our meetings last year and a sentiment seemed 
to prevail against it, which was based to a great extent 
on the ground that it would weaken our inspection 
department. In considering the matter further there are 
several —s to which I desire to call to your attention. 
First, that in order for our association to accomplish 
any great result we should have a paid secretary, one 
capable of handling its affairs and who could devote his 
entire time to them. Our members all have as much as 


Secretary’s Report. 


Charles Westcott then followed with his report and 
stated that before he made his report as secretary he 
would give the status of finances, as he thought that 
would be of most interest to those present. He showed 


' that the receipts for the year had been $3,377.31 and 


the disbursements $3,045.33, leaving a balance of 
$331.98. His report as secretary follows: 


We have held seven regular meetings during the last 
year. In addition there have been directorial meetings 
from month to month except for a period during the 
summer. In the early part of the year the publicity 
movement was given some prominence and the use of 
stickers was recommended and adopted. The inspection 
bureau has been maintained and during the latter part 
of the year the directors have assisted in providing funds 
for this bureau. 

During the summer the annual joint picnic was’ held 
and was enjoyed by all who attended. 

The railroad committee early in the season was inter- 
ested in the new demurrage rules that have been adopted 
and later gave considerable attention to the. switching 
~ gy covering Chicago territory. A special méeting 
of the association was held on November 14, 1910, in 
connection with this switching agreement. At that meet- 
ing there were present by invitation six promimént rail- 
road officials, also Mr. Glenn, of the Illinois Manufac- 
turers’ Association. The switching agreement eventually 
was adopted at a joint meeting of the three lumber 
associations. 

The matter of amalgamation of the three lumber asso- 
ciations has been up for a consideration during the year 
but nothing has been definitely accomplished. 

At the last meeting of the directors it was decided to 
enter into a campaign looking to an increase of our 
membership. All of our members are urged to take up 
this subject with a view of having with us in our asso- 
ciation all of the lumber firms who are eligible to 


during the last few months is the tentative reciprocal 
industrial switching agreement for the switching of cars 
within Chicago switching limits. This tentative agree- 
ment was read at one of our previous meetings and youl 
railroad committee was instructed to meet the committee 
of railroad officials in conjunction with committees from 
the Chicago Hardwood Lumber Exchange and the Lum- 
bermen’s Association and endeavor to obtain the best 
possible universal switching rates. After a number 0 
meetings with these various committees and after thor- 
oughly studying the rates set forth in the tentative 
agreement, it was decided jointly by the committees 
from the three lumber associations to accept the rates 
proposed in the tentative agreement with a few minor 
corrections. Developments since we accepted the Pras 
posed switching rates tend to show that the railroads 
can not agree among themselves, and from the bees 
information obtainable it would seem that these rate 
will not go into effect at an early date, if ever. — we 
It is the belief of your committee that at this — 
of the legislature a bill should be passed giving to 
Illinois Railroad & Warehouse Commission power a 
enforce universal switching rates within Chicago swite 
ing limits. irs ‘e been 
During the last few months many tariffs have 9 ot 
issued, changing the rates from a large number 
southern sawmill points, Some of these tariffs oe 
canceled the through rates from stations on various # 
called tap lines, and others have raised the rates (i, 
southern points through the St. Louis gateway, Vo, 
still others have raised the rates from Mis: issiDP eight 
crossings to a majority of stations in Centra! oints. 
Association territory, as well as many easicrn P been 
Very few of these tariffs are now in effect, | aye ut 
set aside for a few months by the Interstate Oemnet 
Commission, February 1 being the date set fur 4 t news- 
of them to become effective. However, the ee ee 
paper reports indicate that the Interstat« sc which 
pg mes mage has asked another forty-five days ! 
to decide upon them. P n 
Several of the railroads entering St. Louis, including 
the Cotton Belt and Gould lines, have 
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E. A. 


THORNTON, CHICAGO. 
NEW OFFICERS ELECTED TO RUN THE AFFAIRS OF THE CHICAGO WHOLESALE DEALERS’ 


effective January 5, raising the local rates to St. Louis 
1 cent a hundred pounds and making the East St. Louis 
rate the same as St, Louis, which is a reduction of half 
a cent from the old rate. This does not affect the 
through rate on shipments originating far enough south 
so they may be routed via Cairo or Thebes. It does, 
however, affect the rate from a number of points in 
Missouri from which members of our association ship 
hardwoods. Protest was made to the Interstate Com- 
merce Commission by several St. Louis lumbermen, as 
well as the Lumbermen’s Club. The Interstate Commerce 
Commission ruled that the rates were not exorbitant and 
they, therefore, became efiective January 5. There are 
a number of points that now take a higher rate to 
St. Louis by half a cent for a hundred pounds than 
the combined local rates published by the railroads over 
which this tonnage would move. ‘The Interstate Com- 
merce Commission has ruled in various cases that the 
railroads can not charge a higher through rate than the 
combined locals where these local rates are based upon 
the distance tariff rates published by the Railroad & 
Warehouse Commission. Therefore, your committee 
would suggest, if you are purchasing lumber from Mis- 
souri points where it moves via St. Louis, that you 
examine the distance tariffs and see that they are no 
higher than the new through rates to St. Louis. 

January 1 a new tie rate of 8 cents a tie from East 
St. Louis and 9% cents from St. Louis to Chicago became 
effective. This tariff also specifies the size of ties that 
will be accepted at these rates. It is the belief of your 
committee that where stock is bought f. o. b. mill, special 
care should be taken to ascertain the rates that may 
become effective within the next few months, 


Report of Credit Committee. 


The next committee to report was the credit com- 
mittee. Frank B. Stone, chairman, said that the credit 
of the membership must be in excellent condition, as 
they had had no meetings and their good offices had 
not been called on. 

Mark Porter, of the membership committee, reported 
that in his estimation it would be a good plan for the 
membership committee to get a list embracing every 
eligible wholesaler in Chicago and go after him hard. 
One new application was passed, that of A. M. Todd. 

The next matter of business was that of electing a 
board of directors for the coming year. H. D. Welch 
and A. J. Cross were appointed tellers. After the 
ballot had been counted it, was shown that C. L. Cross, 
George D. Griffith, George T. Mickle, George J. Pope, 
E. A. Thornton, 8. C. Bennett and Charles Westcott had 
been elected. 

President Mickle asked E. A. Thornton if he had 
any report to make on the amalgamation of the three 
associations. Mr. Thornton said that he had nothing 
officially and he then went into the work that has 
been done by the three committees looking to the 
formation of one organization in Chicago. 


In Lighter Vein. 


_ This ended the business session and the members 
immediately woke up and cleared their voices to help 


GEORGE J. POPE, CHICAGO. 


DIRECTORS AND COMMITTEEMAN WHO MAD 





CHARLES WESTCOT?, CHICAGO 8. C. 







































GEORGE T. MICKLE, CHICAGO. 


out L. E. Rollo, who sang several songs, everybody join 
ing in the chorus. In the first song Messrs. Dalbey, 
Thornton and Attley were handed jolts. 

R. D. Sullivan sang three songs in splendid style. 

Bill Eager entertained the guests by stories and 
several songs, which were told and rendered as only 
Kager can tell and render them. 

W. R. Moss, a Chicago lawyer of note, was very 
happy in his recitations, which were selections from 
James Whitcomb Riley and Ben King. 

Address by George Pope. 

Pope delivered an extemporaneous 
that was a gem and is herewith published. 

As we grow older we grow garrulous, which is probably 
the excuse for my speaking tonight. Your chairman has 
assigned no subject, so 1 will take you through several 
thousand years and show, or attempt to show, the ex- 
tremely important part that the tree and its products 
have played in the affairs of man’ since first the race 
began, 

The Bible links the apple tree with the fall of man, 
and those of us who have seen the marvelous fruit from 
the Hood river district and the Yakima valley can well 
understand Eve’s temptation. Furthermore, there were 
some things she did not know about and she was curious. 
Are you sorry? 

The fig leaf furnished the first dress and to this day 
leaves and fruit, cherries, for instance, are used as 
articles of adornment on the hats of my lady of fashion. 
Cherries are also found in cocktails, and mint leaves in 
juleps. 

The ark was built of gopher wood. Some years ago I 
went into this quite exhaustively and finally learned that 
the gopher tree is a species of cypress, In other parts 
of the Bible it is referred to as shittem wood, and if 
Clarence Cross were not here tonight I would say that 
this expresses my opinion of it to a nicety. The olive 
branch with which the dove returned has ever since been 
known as the emblem of peace, and the rough cross of 
wood, and I say it with all reverence, has for 1,900 years 
stood as the symbol of the Hope of Mankind. 

Who is there here who has not lived with Sir Walter 
Scott and tnose brave knights in those good old days and 
seen them shiver their tough wooden Jances in mortal 
combat, and all for the smile of some fair lady who was 
probably as frail as she was fair, and who is there with 
red blood in his veins who has not delved deep into the 
doings of Robin Hood and his merry men in Sherwood 
forest and sighed to think that no longer would the yew 
bow be bended and the willow wand split at 100 paces, 
nor would Friar Tuck and the miller make their tough 
oaken quarter staffs play around each other’s heads. 

The three wooden ships manned by Columbus and his 
followers opened up the new world, and in our own day 
and generation the ships of wood carried Peary to the 
pole and Cook, part way. 

The textbooks of our schools are printed on paper made 
from wo.d pulp, as are the Sunday newspapers which 
may keep you from church tomorrow, 

Go where you will in any age and in any clime and you 
will find that the tree has played its part and played it 
well—in peace and in war, in art and in education and 
in discovery. The newborn babe is rocked to sleep in its 
wooden cradle and the last journey of the old man is 
made in a wooden casket. We need it from the cradle 
to the grave and al] the way along. 


George address 








BENNETT, CHICAGO. 





GEORGE D. GRIFFITH, CHICAGO. 
ASSOCIATION FOR THE ENSUING YEAR. 


So precious are the trees in some countries that when- 
ever one is cut down another must be planted to replace 
it, and in England the owners of the entailed estates are 
forbidden by law to cut down or destroy the timber. 
_ Without the trees the winter snows would meet the 
first few days of spring, the rivers become raging tor- 
rents and then dry up.. Some may talk of the grandeur 
of the sea, and some of the beauties of the boundless 
plains, while others stand in reverence before some snow- 
capped mountain, but as for Douglas Malloch and myself 

give us the cool green forest with the wind sig ing 
= the branches and a carpet of pine needles under 

oot. 


K. A. Thornton, Charles Westcott and Douglas Mal- 
loch also kept the members merry with their jests. 


Those in Attendance. 


J; D. Attioy, J. . Aitiey & Co. 
i. ae cMullen, Fullerton-Powell Hardwoo. 
P. 8. Fletcher, D. 8. Pate Lbr. Co. baer x. 
H. L. Dessert, Brown, McReynolds & Co. 
H. 8. Hayden, Hayden & Westcott Lbr. Co. 
Mark 8. Porter, Frank Porter Lbr. Co, 
A. BE. Bacone, Brown, McReynolds & Co. 
H. C. Wolter, D, 8. Pate Lbr. Co. 
F. M. Baker, Hardwood Mills Lbr. Co. 
, C. ¥: Cantrell, Railroad & Car Material Co., Pitts- 
surg, Pa, : 
S. C. Bennett, Hardwood Mills Lbr. Co. 
Cc, C, Hubbard, George D. Griffith & Co. 
G. H, Holloway, Schultz, Holloway & Co. 
W. L. Serrell, W. L. Serrell. 
A. J. Cross, C. L. Cross, 
J. C, Ulrich, Chicago Car Lbr, Co. 
J. A. Nourse, 
K’, W. Roedter, Estabrook-Skeele Lbr. Co. 
J. H. Halpin, C. H. Worcester Co. 
C, E, McLean, Chicago Car Lbr. Co. 
H. D, Welch, Chicago Lbr. & Coal Co. 
A. H. Ruth, G. W. Jones Lbr. Co. 
H. Dalbey, E. H. Dalbey Lbr. Co. 
T. D. Phillips, McShane Lbr. Co. 
J. H. Berry, E, A. Thornton Lbr. Co. 
A. C, List, George T, Mickle Lbr. Co, 
Frank B, Stone, Frank B, Stone. 
Louis A. Smith, Fullerton-Powell Hardwood Lbr. Co. 
Robert D, Sullivan, Kimball-Sullivan Lbr. Co. 
George T. Mickle, George T. Mickle Lbr. Co. 
William st. Moss. 
William A. Eager, William A. Hager. 
L. E. Rollo, Chicago & Pinedale Lbr. Co. 
KE. A. Thornton, BE. A. Thornton Lbr. Co. 
Charles Westcott, Hayden & Westcott Lbr. Co. 
George J. «ope, D. 8. Pate Lbr. Co. 
Ben Collins, jr., Collins Lbr. Co. 
W. B. Kehoe, Gillis & Co. 
Cc. L. Cross, C. L. Cross. 
George D, Griffith, George D. Griffith & Co. 
A. D. Gillis, Gillis & Co, 


Elect New Officers. 
The board of directors met last Wednesday and 
elected the following officers for the ensuing year: 
President—-B. A. Thornton. 


Vice president—Charles Westcott. 
Secretary-treasurer—-8, C. Bennett. 


Cc. L. CROSS, CHICAGO, BE. H. DALBEY, CHICAGO. 
E AN EXHAUSTIVE REPORT ON RAILROAD MATTERS AT ANNUAL MEETING. 
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CHICAGO YARDMEN IN FORTY-SECOND ANNUAL. 


Business Session Held in the Afternoon and Dinner at Night--Officers Report on Work Accomplished During the 
Year Just Closed-—Speakers at Dinner Discuss Trade Conditions. 


One of the oldest lumber organizations in the coun 
try—the Lumbermen’s Association of Chicago—held 
its forty-second annual meeting in the Rector building, 
Chieago, Monday, January 16. The business session 
was held in the afternoon and the social end in the 
evening, sixty-one members and their friends sitting 
down to dinner in the Builders’ club at 6:30 p. m. 

Robert H. Gillespie, who has just finished two terms 
as président of this organization, in his address took 
up the matter of amalgamating the three organizations 
now in-Chieago under one name. He thought that the 
different committees were working out a scheme 
whereby the three associations could join under one 
head and make their united influence felt for the good 
of the Chicago lumber trade. He stated that the 
building permits were larger than ever, and that the 
location of the large manufacturing industries in Chi 
cago created a demand as large, if not larger, than 
those of the building interests. His address follows: 


President’s Address. 


This is the forty-second annual meeting of our asso 
ciation, which is one of the oldest, if not the oldest, 
Jumber associations in the United States, In looking 
over our records, which are complete from the great 
Chieago fire, one can not help but note the influence of 
the Lumbermen’s Association of Chicago over the lumber 
trade in the early days, which, as it seems to me, was 
largely due to the close affiliation of manufacturers, 
wholesalers (or Lumber Commission Men as they were 
called) and the yard dealers, 

In later years the membership of our association has 
consisted mainly of yard dealers, and thus its activities 
have been along the line of protecting their various 
interests in the local field. ; 

Some years ago a number of the members interested in 
the hardwood trade, left us and formed what is today 
known as the Chicago Hardwood Exchange and is doing 
good work in its field, with an efficient corps of officers 

The Chicago Wholesale Lumber Dealers’ Association 
was organized a few years ago, so that there are now 
three associations instead of one. 

During the last year there has been considerable senti- 
ment among the members of the different associations 
that these three ought to be amalgamated into one, In 
fact, there was an informal meeting of representatives 
of each association in our rooms April 22 last, Nothing 
was accomplished other than there was a small committee 
appointed to try and work out a plan that might be 
feasible and satisfactory to all. The committee has not 
as yet made a report, but it is the opinion of you 
chairman that the idea is a good one and perfectly 
practical. A great deal more can_ be accomplished by 
working together as a unit than individually. This is 
siown by the influence our association exercised in the 
early days, and we need it today for the protection of 
the Chicago market as never before. There is business 
enough in Chicago for al] of us, so let us get together 
on a live-and-let-live policy and we will all be recom- 
pensed as is our due 

The secretary's report shows that during the year 1910 
the receipts and shipments of lumber and its products 
run close to those of 1909, which were the largest in the 
history of Chicago. The local consumption is steadily 
increasing. The building permits the last year are larger 
than ever before, approximately $100,000,000 in value. 
‘ne location of large manufacturing industries here cre- 
ates a demand as large, if not larger, than that of the 
building interests, ‘ 

Your board of directors and various committees have 
had a large amount of work to do, and have by team 
work accomplished a great deal, as the reports of the 
various committees will show. 

The association was represented by delegates at the 
following conventions: National Conservation Congress 
at St. Paul, Deep Water-Way Convention at St. Louis, 
National Wholesale Lumber Dealers’ Association at Cin- 
cinnati. 

At a meeting of the association September 27 the code 
of ethics which had already been adopted by various 
other retail and wholesale associations, was adopted, and 
is a step in bringing the manufacturer, wholesaler and 
retailer closer together on a common platform, 

In closing I desire to thank the members for the sup- 
port given me during the two years that I have served 
as your president. It has been a pleasant duty and my 
only regret is that I am not able to report more progress, 
The board of directors and committees have worked hard 
and deserve great credit for what they have done, 


Secretary’s Report. 


Secretary KE. ih. Hooper then made his report for the 
year. He said that the association began the year 
with forty-nine members, but that two sold out 
and resigned, which left the total membership at the 
present time forty-seven members. He reported with 
profound sorrow the death of James Ramsay, jr., 
secretary of the Herman H. Hettler Lumber Company. 
Other important matters in the seeretary’s report 
follow: 

The total receipts of lumber at Chicago during the year 
1910 aggregated, according to the best data obtainable, 
2.519.857.0000 feet of lumber and 479,946,000 shingles by 
rall and lake, and by like 808,454 cedar posts, 191,117 rail- 
road ties, 6,406 telegraph poles and 5,530,000 lath. Of 
these totals 853,162,000 feet of lumber and timber were 
reported from the United States custom house as lake 
receipts, together with $0,186,000 shingles, leaving 2,186,- 
195,000 feet of lumber and 449,760,000 shingles to represent 
the receipts by rail. The total volume of receipts show a 
decrease for the year of 58,952,000 feet of lumber. 

Following is an analysis of the disposition of lumber and 
shingles for 1910 and 1900 for comparison : 











Lumber. 
1910. 1909. 
Inventory at beginning of year... 803,866,970 208,809,979 
Receipts during year..........2,519,357,000  2,578,309,000 
Ee 2,828,223,970 2,877,118,979 
Inventory at close of year ,240,488 302,866,970 







Total consumption 54,988,482 2,574,252,009 








BRIDMORED. «2c. cie'e'e Saves 776,000 959,879,000 
City consumption ...... ..+.1,592,207,482 1,614,873,009 
Total consumption . .2,554,983,482 2,574,252,009 
0! Ae er hain 0) ka PRO tea tandenaac ome 521,588,237 
ASG ee ne eee RENE... “cuuntave e's 


Shingles. 
Inventory at beginning of year. 71,179,750 58,248,250 
Receipts during year.......... 479,946,000 99,787,000 
Sales and shipments......... 486,123,050 486,946,000 
OY See 65,002,700 71,179,750 


About 60 percent of these receipts represent hardwood and 
yellow pine. 

The trade committee during the year had been very 
busy. Two of the most important things taken up 
were the Chicago river improvement and the tentative 
switching agreement. The report of the trade com- 
mittee is given herewith. 

Report of Trade Committee. 


The trade committee has adopted the plan of making its 
reports at each and every regular meeting of the Lumber- 
men’s Association of Chicago so that the members attending 
same would become familiar with such business as was 
under consideration; therefore, this report will be largely 
a recapitulation of previous reports. The predominating 
idea of the trade committee has been to take up and handle 
as far as possible only such subjects as are of direct in- 
terest to the members. 

NATIONAL WHOLESALE LUMBER DEALERS’ ASSOCIATION CON- 
VENTION, 

Upon request of the National Wholesale Lumber Dealers’ 
Association this association sent a delegate to attend their 
convention held in Cincinnati, March 2 and 38, 1910, A 
Marsh was appointed delegate and upon his return made a 
full report of all that had transpired at the meeting, such 
as the adoption of the code of ethies ete., copy of which 
has been sent to all members. 

CHICAGO DEMURRAGE BUREAU RULES. 

Copies of these rules, adopted in accordance with the 

recommendations of the Interstate Commerce Commission, 





ROBERT H. GILLESPIB, CHICAGO ; 
Who Served Two Years as President. 


effective March 1, 1910, were sent to all members, with an 
explanation of the average plan embodied in the rules. 
CORPORATION TAX LAW. 

This was discussed by the eommittee, but it was their 
opinion that no action should be taken at the time, as other 
associations were handling the matter. The question of 
the legality of this law has not as yet been passed upon, 
therefore we would recommend to our members that are 
corporations that they continue paying this tax under pro 
test, 

LIGHTS ON VEHICLES. 

Under existing conditions as to automobiles ete. the com 
mittee commends the law relative to lights on vehicles and 
recommends to the members that they use due diligence 
toward carrying out its provision. 

AMALGAMATION OF DIFFERENT LUMBER ASSOCIATIONS. 

This has been under discussion, committees having met, 
but so far without result, as some of the members of the 
different lumber organizations object to the amalgamation, 
while others are very heartily in favor of it. 

CAR STAKE AND EQUIPMENT. 

The fact that railroads doing Illinois business did not 
allow 500 pounds for weight of car stakes furnished on flat 
and gondola cars was brought to the attention of the Illinois 
Railway and Warehouse Commission by the committee and 
a ruling was obtained by which this allowance was made on 
Illinois business the same as on interstate business. 

CHICAGO RIVER IMPROVEMENT. 

We are pleased to state that the Association of Com. 
merece and other associations interested in. the ere 
of the Chieago river have united on a river policy which 
it is hoped will assist in attaining favorable results. This 
pane is in the nature of a compromise and on a basis of 
ess than the 200 feet policy previously adopted by_ this 
association as applies to the Chicago river between Madi 
son and Van Buren streets, We are still in hopes that all 
interests may eventually unite in seeing the great benefits 
which will acerue to all Chieago in having this particular 
portion of the Chieago river, as well as the balance of the 
river as near 200 feet as practicable without serious injury 
ov loss to any interests. 

LIEN LAW. 

On April 8, 1910, the committee received a communication 
from Elmer H. Adams, giving an appellate court decision on 
the lien law, copy of which, upon instruetions of the com- 
mittee, was sent to all members. 

BUILDING ORDINANCE, 

Two clauses which were particularly objectionable to the 
lumber interests of Chicago, namely, one eliminating entirely 
the use of shingles within the city limits, and the second 
making the fire limits co-extensive with the city limits, were 
amended on satisfactory lines in accordance with our 
recommendations. 

CODE OF ETHICS. 

The committee took under consideration the question of 
trade ethics and recommended to a_meeting of the Lumber- 
men’s association held September 27, 1910, the adoption of 


the Code of Ethics adopted at the convention of the National 
Wholesale Lumber Dealers’ Association held in Cincinnati 
March 2 and 38, 1910. The committee’s recommendation 
was favorably acted upon and all members have received 
copies of this code. 

TENTATIVE SWITCHING AGREEMENT. 

This question was under discussion for several days, 
centerences being held with railroad officials, together with 
committees from Other associations. While at first we had 
registered a protest with the Illinois Manufacturers’ Associa- 
tion against the adoption of the tentative agreement, the 
question was later referred to a meeting of the Lumbermen’s 
Association, who after hearing the explanations of the repre- 
sentatives of different railroads, deemed it advisable to with- 
draw said protest. Tlowever, the tentative agreement is still! 
held in abeyance by the railroad companies on account of ya- 
rlous reasons of which we are not entirely familiar. We con- 
sider that the provisions of the so-called tentative agreement 
for our interests are equally as favorable by comparison as 
Rule No, 23 adopted by the Illinois railroad and warehouse 
commission; this rule now being held up in the courts on 
account of a stay order. The acceptance of this tentative 
agreement on the part of the ——" it is hoped, will 
prove satisfactory to all concerned, although it was the 
sense of the committee that they should have liked to have 
seen the case brought to a decision in the courts so that the 
question might be settled as to whether the Illinois railroad 
and warehouse commission have the authority or not in 
regulating these switching charges. 

The labor committee followed with its report and 
offered a number of valuable suggestions to the mem 
bers in handling their labor problems. This was fol 
lowed by the election of the board of directors, labor 
committee, committee on arbitration and the commit 
tee on appeals. The board of directors will meet at an 
early date and elect a president, vice president, treas 
urer and secretary. This ended the order of regular 
business and the meeting adjourned. 


Board of Directors. 


Robert EH. Gillespie, of John Gillespie Lumber Co. 
John Claney, of Thornton-Claney Lumber Co. 

V. KF. Mashek, of Pilsen Lumber Co. 

8S. J. Devries, of S. J. DeVries & Co. 

H. H. Hettler, of Herman H. Hettler Lumber Co. 
J. W. Slayton, of Mears-Slayton Lumber Co. 





C. A. of Marsh & Bingham Co, 
C. A. igin, of Rittenhouse & Embree Co. 
I. I. Bartelme, of Keith Lumber Co. 


Labor Committee. 
John Claney, V. F. Mashek, Herman H. Hettler 
Committee on Arbitration. 

George EK. Spry, of John Spry Lumber Co. 

Thomas J. Carney, of Manhattan Lumber Co 

Frank Heitmann, of Heitmann Lumber Co 

Committee on Appeals. 

M. I. Rittenhouse, of Rittenhouse & Embree Co 

Iu. A. Osbornson, of J. C. Deacon Co. 

W. RK. Robbins, of C, A. Paltzer Lumber Co. 

THE ANNUAL DINNER. 

The forty-second annual dinner of the Lumbermen’s 
Association of Chicago was held in the comfortable 
dining room of the Builders’ club, in the Chamber of 
Commerce building, Chicago, on the evening of Mon- 
day, January 16. After a very enjoyable repast Presi 
dent Robert H. Gillespie in the role of toastmaster 
said that the association was honored by the presence 
of a number of prominent outside lumbermen whe had 
kindly consented to address them on topics of interest 
during the evening. With this brief preamble he 
called on President I". L. Brown, of the Chicago Hard 
wood Lumber Exchange, for a few remarks. 

President Brown said that he did not know whether 
the annual dinner of the Lumbermen’s association 
should be classed with the annual bath, but as for his 
exchange, they, found that they had to eat at least once 
i month. He did not know whether this was because 
they were making more money or because they had 
bigger appetites. He compared the three lumber or 
ganizations in Chicago to three ships. The youngest 
association he termed a new and modern ship, well 
oflicered and striving to keep their decks clear. He 
said that the officers and men were all well trained 
und had succeeded so far in keeping their ship headed 
clear from all shoals. The next organization was older 
and might be elassed as an armored cruiser. It was 
also headed for the harbor of good trade and it was 
not drifting by any means. It, also, was well oflicered 
and its crew showed by their skillful handling of the 
different ropes and equipment on board that they 
knew their business. The other organization was of a 
much older type, but was still absolutely sound below 
the water line. Its officers were also efficient and 
able to keep their good ship moving in splendid shape 
He said that the three organizations were doing gooi 
work, but he said that the time had come when :n) 
fences that were built should be let down. The time 
was ripe for harmonious action on the part of the three 
organizations for the good of the Chicago trade. 

He classified association work under four heads. 
First, the importance of a lumber association and its 
membership; second, the financial efficiency and the 
ability to carry on the work on progressive and agyres- 
sive lines; third, the proper consideration of things to 
enable the officers to keep everything in harmony; 
fourth, to avoid pitfalls and to use such discipline so 
that if a member should do a thing unbecoming to 
the good of the association he should be asked to 
withdraw. He said that this was the policy of the 
Chicago Hardwood Lumber Exchange and he thought 
that if at any time the exehange could not profit by 
its meetings it would be time for it to disband 

He spoke of the present situation of the three lum 
ber organizations in Chicago. He said that tie time 
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was near at hand when he thought that the three 
organizations could be gotten together to work suc- 
cessfully under one head. In’exemplification of this 
he told a story of two old farmers who owned lands 
adjoining. They were so pigheaded and so careful of 
their rights that both built thick fences to separate 
their property, making them of especially heavy rails 
and large posts. On the death of these old gentlemen, 
however, animosities died out. The children immedi 
ately pulled down the thick barriers and surrounded 
their farms with up-to-date fences. He stated that 
these old farmers had lived the better part of their 
lives in fighting over what they thought were their 
rights, and so it was with the lumbermen of Chicago. 
He thought that it would be a good thing if they 
could all get together and map out a campaign which 
would build up Chicago’s greatness as a lumber dis 
tributing center. 

Mr. Brown’s remarks received close attention. 
President Gillespie then said that he would eall on 
one of the youngest members of the lumber fraternity, 
a gentleman who was only 80 years young—George W. 
Hotchkiss. 

Remarks by a Veteran. 

Mr. Hotchkiss was received with great acclaim, and 
said that he had been in the lumber business for the 
last sixty-four years, and at once became reminiscent, 
taking up the question of the hardwood demand in the 
early days, starting in with 1877. At that time he 
said that there were no rules governing inspection and 
hardwoods were not given very much consideration. 
in 1880 and 1881 he prepared and compiled a book 
of rules covering the inspection of hardwood lumber 
in Chicago. He gave a brief resume of his youthful 
life and said that he thought he was the oldest lum 
berman in the United States in point of service. 
He congratulated the organizations for systematizing 
their business, or, as he termed it, bringing system 
out of chaos. In the early days lumbermen used 
to meet spasmodically behind closed doors. He dwelt 
on the question of trusts and stated that when the 
government got through it would find that it was a 
physical impossibility for lumbermen to combine on 
the matter of prices, that competition was too keen, as 
all the members of the Lumbermen’s association know 
to their sorrow. He went into the work accomplished 
by the old Lumbermen’s Club of Chicago when he 
was secretary of that organization. He said that in 
looking around he did not see many of the old heads 
of firms, but saw their sons and grandsons, and he 
wanted to thank the younger generation for the re 
gard shown to a friend of their fathers. 

Mr. Gillespie then called on a young man who, he 
said, was known to the lumber fraternity as ‘‘the lum 
berman poet.’’ Mr. Malloch was followed by J. W. 
Slayton, who said that he was not a speaker and 
thought that he was immune from being called on, 
as he had threshed out the matter with President 
Gillespie before the meeting. 

The next speaker was EK, A. Thornton, vice presi 
dent of the Chicago Wholesale Lumber Dealers’ Asso 
ciation. He remarked that it was needless to say 
that he was no speaker, and his excuse for that 
was that he for a number of years had worked 
for the Mears-Slayton Lumber Company and naturally 
had become imbued with the example of Mr. Slayton. 
He went into the advisability of the three organiza 
tions now in existence working under one head, 
which he said would spell better conditions among the 
lumber interests of Chicago. He said that the com 
mittees were hard at work but he thought that it 
would be rather premature at this time to make an 
oficial report. He then, in a lighter vein, took up 
the work of the associations and told a few good 
stories. 

Toastmaster Gillespie said he would call on a gentle 
man who was known to the trade as getting good 
prices for his products and asked him to tell the 
members of the association how he got them. He 
asked C. A. Marsh, of the Marsh & Bingham Company, 
for a few remarks. 

Concerning Cost of Production. 

Mr. Marsh said that they were getting good prices 
for timbers. He said all you have got to do is just 
to ask for them and see that you get them. It was 
a matter of following out the biblical quotation, 
‘Ask and ye shall receive.’’ He said he would like 
to strike some note that might be of interest to the 
membership of the association. He thought that the 
question of values was entirely overlooked in the 
haste to get business. He would like the membership 
to pause and ask, What it is costing us to do business? 
He said after they got out their pencils and got to 
figuring out the costs it would show them that the 
margin of profit had been practically eliminated, and 
he thought that this might have a tendency to clarify 
the atmosphere. He thought it might be a good 
scheme if they would get up some kind of a form 
showing the absolute cost of handling their product. 
He said that some of the principal officers in the firm 
did not charge up their salary; others who own their 
property did not charge any rent and this he thought 
should be included in operating expenses. If this was 
done he thought everybody could get down to a basis 
where they would enjoy a little of that almost for 
gotten name—profit. The employment of scientific 
methods in doing business would increase the effi 
“lency of the office and the yard force and by not 
fooling themselves with the idea that they are mak 
ng profits when they. are not it would redound to the 
hetterment of the Chicago lumber trade. 

Oliver ©. Alger, chairman of the trade relations 
‘ommittee of the Chicago Hardwood Exchange, was 
the next speaker. Mr, Alger said he had listened with 

4 good deal of interest to the remarks of the gentle 





men who had preceded him and he also went back in 
a reminiscent mood to the early days when he broke 
into the game. He stated that the question of amal 
gamation should be seriously considered from all 
angles. 

The chairman then called on modest Fred Boles for 
a few remarks. He spoke on matters looking to the 
betterment of the Chicago trade, bringing in the 
proposed amalgamation and complimetting the officers 
and committees for the good work they had done 
during the last year. 

V. F. Mashek, a director of the organization, 
prefaced his remarks by saying that now the toast 
master had gotten through with all the young men it 
seemed that he was going to fall back on the veterans. 
He spoke on the good old lumber ship, of which he 
had been a member of the crew for a number of years. 
He stated that the ship was still good for a very long 
period even if her upper decks had become. somewhat 
damaged. Mr. Mashek then said that when the young 
speaker of the evening was talking about the early 
days (meaning Mr. Hotchkiss) it was the custom of 
the yards at that time to have a planing mill at 
tached, and he thought that was presumably the 
reason why someone had turned on the electric fan to 
accentuate Mr. Hotchkiss’ remark. He said that the 
good old ship was well manned, its officers and erew 
being a eredit to any association, that lots of good 
had been accomplished and that lots of good would 
still be aeecomplished. Notwithstanding the many 
changes that may occur in the future, the Lumber 
men’s Association of Chicago would still be there to 
do good for all of its membership. 

Other speakers were &. DeVries and W. C. 
Schreiber, who suggested that the lumbermen of Chi 
cago ought to have a club of its own and not go 
around knocking at the door of other clubs when it 
wanted to entertain its friends and associates. 

This ended the list of speakers and President Gilles 
pie dismissed the banqueters. 


Those in Attendance at Dinner. 


©. O. Agier, Upham & Agler. 
John R. Bailey, Bailey Bros. 


F. T. Boles, Lord & Bushnell Company, 

Ralp!i: A. Bond, Herman H. Hettler Lumber Company. 

Arthir H. Borden, Herman H. Hettler Lumber Co, 

WwW. 1 sJowen, Marsh & Bingham Company. 

F, I srown, Crandall & Brown. 

W. M. Burns, Marsh & Bingham Company. 

Ernest H. Burgess, Herman H,. Hettler Lumber Co. 

H. P. Claney, Thornton-Claney Lumber Company. 

R. A. Cook, Bader Peterson & Co. 

R. C, Cranwell, Lord & Bushnell Company. 

G. E. Dahlstrom, Marsh & Bingham Company 

H. L. Danks, Marsh & Bingham Company. 

S. J. DeVries, S, J. DeVries & Co. 

J. S. DeVries, S. J. DeVries & Co. 

J. R. Duthie, Mears-Slayton Lumber Company. 

P. S. Fletcher, D. 8S. Pate Lumber Company, 

W. 8S. Frisby, Thornton-Claney Lumber Company. 

James Fryer, Builders’ Commercial Agency. 

W. H. Gardner, W. H. & G. A. Gardner. 

Robert H. Gillespie, John Gillespie Lumber Company. 

E. E. Hooper, Lumbermen’'s Association, 

George W. Hotchkiss, Illinois Lumber & Builders’ Sup- 
ply Dealers’ Association. 

H. H. Henry, Lord & Bushnell Company. 

Edward J. Jones, Englewood Lumber & Supply Co. 

Morris Joseph, Isaac Lurya Lumber Company. 

Samuel Joseph, Isaac Lurya Lumber Company. 

Jacob Knapp, Bader Peterson & Co. 

John Lau, Blue Island Lumber Company, Blue Island, Il. 

B. Landerson, John Gillespie Lumber Company. 

V. F. Mashek, Pilsen Lumber Company. 

Wilson Martin, Herman H. Hettler Lumber Company. 

Joseph Mitsak, Pilsen Lumber Company. 

N. C. Mather, Lord & Bushnell Company. 

C. A, Marsh, Marsh & Bingham Company 

T. O'Malley, Leavitt Lumber Company. 

William Ory, Marsh & Bingham Company. 

B. F. Richardson, Leavitt Lumber Company, 

\lex Rietz, H. & A. Rietz Lumber Company. 

Henry Rietz, H. & A. Rietz Lumber Company. 

\. C. Rohe, Rohe Lumber Company, Blue Island, Tl. 

Cc. W. Rohe, Rohe Lumber Company, Blue Island, Ill, 

W. Ruaderham, Soper Lumber Company, 

Bernard Ruekberg, Isaac Lurya Lumber Company. 

Louis C. Schlieckert, Bader Peterson & Co. : 

Ih, W. Schoff, Street-Chatfield Lumber Company. 

H. lL, Street, Street-Chatfield Lumber Company. 

D. P. Street, Street-Chatfield Lumber Company, 

William C, Schreiber, Herman H. Hettler Lumber Co. 

Thomas D. Sexton, Builders’ Club. 

Thomas C, Shaw, D, 8. Pate Lumber Company 

J, R, Sibley, H. & A. Rietz Lumber Company, 

J. W. Slayton, Mears-Slayton Lumber Company. 

I, J. Sweec, Herman H. Hettler Lumber Company. 
Island, Ill. ’ 

IX. A. Thornton, f. A. Thornton Lumber Company. 

M. G. Truman, Marsh & Bingham Company. 

5S. M. Wilson, Blue Island Lumber Company, Blue 


HARDWOOD EXCHANGE IN MONTHLY SESSION. 


Booklet Compiled by Publicity Committee 
Aims of Organizations Set Forth 


The most important matter that came up for discussion 
at the regular monthly meeting and luncheon of the Chi 
cago Hardwood Lumber Hxchange, at the Union League 
Club, Friday, the 13th, hoodoo day, was the report of 
the publicity committee through its chairman, Harvey 5 
Hayden. Mr. Hayden presented printer’s proofs of the 
hooklet the exchange is preparing for the purpose of ac 
quainting shippers of hardwood lumber with the advan 
tages Chicago offers as a hardwood lumber market. The 
booklet has been carefully edited and all statements are 
In the introduction the 
brochure invites the hardwood manufacturers and cou 
sumers to visit Chicago and make the acquaintance of the 
men who have helped to make Chicago great as a lumber 
distributing center. Under the caption ‘*The Exchange ; 
Its Purpose’’ is set forth the fact that ‘‘The object of 
the exchange shall be to promote the general welfare of 
the hardwood lumber dealers of Chicago and to co 
operate with the shippers as well as the consumers 
against unjust demands, and to correct such abuses in 


based on indisputable statistics. 


the conduct of business as will give the exchange a name 
that will extend its influence all over the country, thus 
making if a permanent commercial organization—the 
vreatest in the country of its kind,’’ 

Chairman Hayden stated that following the intro 
duction is a history of the exchange, giving its first list 
of officers and the present officers, directors and the 
different committees, after which are given facts and 
figures setting forth the greatness of Chicago as a lumber 
distributer. This is followed by the membership of the 
exchange 

Since President Brown has been in the chair the ex 
change has about doubled its membership. Of course, he 
has not done this alone, but he used rare judgment in 
appointing hustlers and workers on the different commit 
tees, who have done yeoman service in building up the 
membership. Sixty-two members were present at the 
meeting. 


Report of Trade Relations Committee. 


After the roll call and minutes had been disposed of, 
President Brown called on O. O. Agler, chairman of the 
trade relations committee, for his report. 

Mr. Agler said that he would be brief, as he under 
stood that the work of his committee had been reviewed 
at the previous meeting. His committee had had four 
meetings with the officials of the different railroads with 
reference to the adoption of the tentative agreement. He 
stated briefly the objects of the agreement as set forth 
bv the Illinois Manufacturers’ Association, published in 
a previous issue of the AMERICAN LUMBERMAN. He said 
there were a few things in the agreement which did not 
meet with the approval of the Jumbermen, but in their 
efforts to build up a greater Chicago they had accepted 
it. One of the interests—the brick people—had held out, 
hut he was under the impression that this interest finally 
had been won over and had accepted the switehing ar 
rangement 

Membership Committee. 


Joseph Dion, chairman of the membership committee, 
then reported that seven members had been taken in since 


Rapidly Assuming Shape — Objects and 
Seven New Members Elected. 


the last meeting: Van Cleave Lumber Company, White 
Bros. Lumber Company, Konzen, Stumpf & Schafer Lum 
her Company, C. D. Marsh & Co., Pike-Dial Lumber 
Company, Marshall Lumber Company and Schultz Bros. 
& Cowan. He then introduced Fred 8. Tarbell, of the 
Van Cleave Lumber Company; Charles B. White, of 
the White Bros, Lumber Company; James L. Guadrie, 
of Konzen, Stumpf & Schafer Lumber Company, and 
James Cowan, of Schultz Bros. & Cowan, who made a 
few remarks to the effect that they were all pleased to be 
come members of the organization. 

Mr. Dion presented the application of the Kimball & 
Sullivan Lumber Company, and then called on Wallace 
Kimball for a few remarks. ° Mr. Kimball said that he 
had signed the application with the express understand- 
ing that he was not to be called upon until next month. 
Ile said he was not a speech maker and, as he expected 
tu be out of town next month, he had stipulated that 
time for his speech. 


Publicity Committee. 


President Brown asked Harvey 8. Hayden, of the pub 
licity committee, to make his report, which is practi- 
cally covered in the introduction. The book, however, 
will be bound in veneer——stained to represent five differ- 
ent hardwoods. The question as to whom these booklets 
should be sent was discussed at length, and*it was finally 
moved and earried that the distribution be left to the 
publicity committee, 

A committee composed of G. F. Kerns, chairman, &. 
Hl. Klann, Edwayd Skeele, Lewis E. Starr and 8, C. Ben 
nett was appointed to thresh out the advisability of mak- 
ing a monthly report to the exchange by the members of 
their shipments, this committee to report at the next 
meeting, 

Another special committee was appointed to take up 
the question of credits and terms. This committee also 
will report at the next meeting, and is composed of F. B. 
MeMullen, chairman, George D. Griffith and Alex H. 
Schoen. 





WORLD’S GREATEST DRAINAGE PROJECT. 


RALEIGH, N. C., Jan, 16,—Saturday the Mattamuskeet 
lake property, containing about 50,000 acres, was sold 
to the Southern Land Reclamation Company by the state 
board of education, The price paid will approximate 
$100,000. This land will be drained and made into farms 
and, as the surrounding property is very valuable, it is 
expected that the lake bottom will prove excellent for 
agricultural purposes, This sale was held up early in 
December by the John L. Roper Lumber Company, which 
claims the cost for draining called for too great an 
expenditure, and asked for further inspection by com- 
petent engineers. This request was granted and the en- 
gineers last employed reported favorably on the old plans, 
after which the lumber company withdrew its objection 
and the sale was made. ‘The syndicate ix composed of D, 
N. Graves, Boston, Mass.; J. P. Kerr, Charles W. Webb, 
of Asheville, and W. T. Mason, a prominent lamberman 
of Asheville. This is the largest drainage project ever 
undertaken in the world so far as is known, 
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INDIANA HARDWOOD MEN HOLD YEARLY MEETING. 


Stirring Speeches Delivered Advocating Forest Conservation and Reforestation—Pleas Made for Universal Inspection— 
Resolutions of Condolence Passed—Evansville Next Place of Meeting—Banquet. 


INDIANAPOLIS, IND., Jan. 17.—Forestry and conserva- 
tion in Indiana and the United States received much at- 
tention at the annual meeting of the Indiana Hardwood 
Lumbermen’s Association in Indianapolis today. The 
principal speaker on that subject was Charles Warren 
Fairbanks, of Indianapolis, former vice president of the 
United States. Mr. Fairbanks is an earnest advocate 
of conservative conservation and his address was the chief 
oratorical feature of the meeting. 

The Indiana Hardwood Lumbermen’s Association is a 
recognized live-wire among state associations of lumber- 
men. Its annual convention is one of the notable events 
of the association season. ‘The prestige of the asso- 
ciation and the personal popularity of the men who make 
up its membership always attract to the Hoosier state 
others prominent in the hardwood trade in remote 
markets. 

President Swain made a recommendation that a com- 
mittee of the Indiana association be appointed to en- 
deavor to bring about universal inspection. The idea was 
warmly indorsed by J. M. Pritchard, chairman of the 
grading rules committee, who said he believed the In- 
diana association the proper body to start such a move- 
ment. 

Among those who arrived early from distant points 
and gave the meeting almost a national character were 
the following: 

J. M. Pritchard, Memphis, Tenn. 

Sam EH. Barr, New York City. 

J. H. P. Smith, Cincinnati, Ohio. 


W. F. Baecker, Chicago. 
H. Biggar, Chicago. 
Cc, BE. Davis, Low, Ky. 


B. Taylor, Buffaio, N. Y. 
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T. J. Stanfield, Corinth, Miss. 

W. L. Fletcher, East St. Louis, Ill. 
H. C. Jacoby, Hamilton, Ohio. 

T. M. Brown, Louisville, Ky. 
Frank F. Fish, Chicago. 

K. F. Smith, Louisville, Ky. 

J. G. Brown, Louisville, Ky. 

J. M. Woods, East Cambridge, Mass. 
F. L. Pattison, Grand Rapids, Mich. 
Fred A. Diggins, Cadillac, Mich. 
Edward L. Davis, Louisville, Ky. 
Bf. B. Norman, Louisville, Ky. 

1). 8. Shippen, Louisville, Ky. 

D. BE. Kline, Louisville, Ky. 

Lewis Doster, Cincinnati, Ohio. 
Stuart R. Cecil, Louisville, Ky. 
John A. Scatcherd, Buffalo, N. Y. 
Kk. Brooker, Louisville, Ky. 

.. V. Kimball, Chicago. 

W. Ek. Ghamberlain, Boston, Mass. 

P. H. Kalt, New York City. 


There was a plentiful attendance of Indiana hardwood 
men present to receive them. In fact, the lobby of the 
Denison hotel, which was the headquarters, was thronged 
all day with the best representatives of the trade in 
Indiana. Among those was Samuel Burkholder, of Craw- 
fordsville, founder and father of the state organization 
of hardwood interests. 

It was 2.50 o’clock when President E. A. Swain, of 
Shelbyville, called the meeting to order and presented 
his annual address. I[t was a notable document, full of 
good, hard sense for hardwood lumbermen. President 
Swain said: 


President’s Address. 


As your president it is with pleasure that I call to order 
this, your twelfth annual meeting. To those charter mem- 
bers who are present it must be with feelings of pride that 
they look over this representative assemblage of hardwood 
lumbermen and feel that largely to their efforts is due the 
splendid success of this organization. ‘ 

As an association I believe we are unique among such 
organizations and when you consider the good we have ac- 
complished in ways too numerous to mention, one must 
wonder how it has been done with such small financial 
resources. I have been requested to recommend for your con- 
sideration an increase of directors from nine to fifteen. 

Possibly one of our best achievements has been in the 
bringing together of men engaged in all branches of the 





hardwood trade and cementing them with such bonds of 
good fellowship that the misunderstandings of competitors 
no longer exist and only the broad mantle of true friend- 
ship remains. 

? velleve the most effective work for the betterment of 
hardwood conditions that has been accomplished by our 
association has been in assisting in the broader work of 
our larger organizations. 

At the annual meetings of the latter organizations we have 
ever stood for all that was broadest and best in their work 
and as Indianans all of us should feel proud of the part 
taken in their deliberations by Indiana men. For instance, 
of the seven presidents of the largest associations, four of 
them have been native born Hoosiers and the fifth one may 
be classified as a near Hoosier, for he is an honored member 
of our association. 

Of inspection I will say that while satisfactory progress 
has been made in the past dozen years there still remains 
much to be done and I would like to pledge our association 
to any concerted action which would make universal in- 
spection a reality. I believe that, as the inspection of lumber 
is the placing of values on your stocks, that this matter of 
universal inspection should be consummated as quickly as 
possible and then the rules given a good long rest. 

When all concerned are convinced there will be no further 
changes in the rules then I believe that the established 
grades will take care of themselves in the matter of prices. 

A successful consumer of lumber will experiment with, 
not one, but a number of car loads of such grades as he 
uses. He will know what a fair average of net cutting re- 
sults can be obtained from them and consequently can figure 
the approximate lumber cost of such articles as he may be 
manufacturing with a reasonable degree of certainty. Should 
these grades be permanent he will know what to expect and 
a variation of prices will in no way be confusing to him, 
but should the rules governing these grades be continually 
subjected to changes, then of necessity his cost sheets become 
more complicated and he is naturally dissatisfied. lfarmony 
between lumbermen and consumers will materially benefit ail 
concerned, 

Universal Inspection Possible. 


Universal inspection is possible and practical and I be- 
lieve that when once obtained it can be so legalized that as a 


basis of contract anywhere in the United States it would 
prove both safe and sound. 

I would recommend that our association appoint a com- 
mittee of five with full power to act in an effort to bring 
about the result so long delayed and so devoutly wished for. 

The year — closed” has not been as satisfactory as we 
would wish for. Trade conditions have been hard to antici- 
vate and will possibly remain so until at least a few of our 
arger economic questions are settled. 

The hardwood trade is in a good condition to take care of 
such business as will be offered and without abandoning 
any of your well earned reputations for being optimists, it 
might be well to inject a little more conservatism in your 
affairs and try to take matters easy for the time being, and 
before letting loose of any of your present stocks be sure 
that you can replace them profitably. 

1 would recommend that we have another committee ap 
pointed. We might call it a trade condition committee, whose 
duty it would be to report at each annual meeting conditions 
as they seem to exist. A full and free discussion of this 
matter would be both interesting and beneficial to our 
members. 

We have now what may be termed a waiting market. 
Conditions are such that a lowering of values will not create 
any new business, and it would be better to curtail~ your 
bot gr and hold what you have for a legitimate profit. Good, 
well manufactured hardwoods are too hard to obtain for you 
to assist in making of them a speculative commodity. 

Choatic price conditions are so detrimental to us, even 
including the consumer, that all suffer except that class of 
jobbers who carry no stocks of their own and are conse- 
quently not so much interested in level prices as are dealers 
and manufacturers who carry their own stock. 

Legitimate wholesalers and retailers are necessary to the 
hardwood trade. They absorb a vast quantity of stock which 
would otherwise be thrown on the market at prices which 
would result in a continual demoralization. 

Hardwood lumber is so different from almost all other 
commodities that it seems that a legitimate level of prices 
ought to be maintained. You can not replace a marketable 
tree during your natural business life. When a carload of 
lumber goes into consumption the raw material will not be 
replaced during this generation. Under such conditions can 
you conceive of any real reasons why hardwoods should not 
be kept on a firm and stable basis. 


Reforestation and Conservation. 


The Indiana Forestry Association is one of the newest and 
best of our state associations. It is devoted to a large and 
unselfish work: We shall have some interesting addresses 
by some of its members later on. 

The unnecessary waste of such a priceless heritage as our 
magnificent forests has been little short of criminal, but I 
am glad to be able to say that the ideas of reforestation 


and conservation are making such decisive advances that we 
may hope to regain much of what has been lost and we shall 
soon take our place in the front ranks with such other na- 
tions as have felt the need of this work sooner than we. 

While it is true that our forests are being rapidly denuded 
I do not believe that any of us present will see their practical 
extinction. The timber supply is and always has been very 
deceptive. 

We are living in an age of organizations, and while the 
primary objects of each are for the benefit of their own 
especial objects, yet frequently we are all called upon to 
assist in some of the larger matters pertaining to the wel- 
fare of all as a whole. As an organization we have re- 
sponded to every call and our representatives have partici- 
pated in a number of the meetings. 

The material matters pertaining to our association work 
during the last year will be covered later on by the other 
officers and committees. 

To our guests; we are more than glad to have you with 
us, we trust your stay will be both pleasant and profitable 
and upon behalf of the association I extend to you the 
courtesies of the floor and hope you will avail yourselves 
of the invitation. We shall look for you again next year. 

To the trade press, we thank you for the uniform kindness 
and fairness with which you have always treated our asso- 
ciation, and we hope that its affairs will always be so con 
ducted as to meet with your continued approval. 

To the members of the various committees I want to thank 
you for the very able assistance you have given the officers 
during the last year, and to all of you I bespeak for my 
successor the same kindly and courteous treatment you have 
accorded. me. 

Secretary’s Report. 

The secretary was then called on to read his annual 

report, which follows: 


It shall not be my purpose to bring to you a lengthy 
report or burden you with unimportant facts. I had hoped 
and looked forward to this meeting that we would be able 
to present some glowing reports for the year, in that the 
conditions at the opening of the new year seemed favorable 
to this end, instead we are forced to admit that our opti- 
mistic views and assertions one year ago were completely 





CLAUDE MALEY, EVANSVILLE, IND 
PRESENTMENTS OF LUMBERMEN WHO TOOK A PROMINENT PART IN THE PROCEEDINGS OF THE ANNUAL MEETING 


darkened and riddled. We felt at that time the business 
world was opening on brighter fields. We were looking for- 
ward and reaching out with a hope that we might regain 
a part of the 1907 activities, which for a short time seemed 
true. However, much to our surprise we were driven out in 
the desert, as it were, to eke out for a time a mere existence 
very much discouraged, but never in the attitude of the 
pessimist. 

Later the darkness began to lighten, more ready markets 
were found in store and we began realizing along some lines 
of our industry, a marked degree of improvement and 
satisfaction. 

In rounding up the year, however, we find the depression 
has been generally in values, while the volume of trade has 
been fair. I hope that during the year, the improvement 
will steadily increase, not only in volume but value as well. 

There is now being wasted a large amount of forest ma- 
terial, simply because it is of insuflicient value to bear the 
present transportation rates. Not so much so in our own 
state, perhaps, as we find in other sections. I think the 
most of us are of the optimistic faith and are looking for- 
ward to the time, and that it should be soon, that values of 
lumber and timber should be more near its worth and that 
advances be more in keeping with advances on most all other 
lines of industry. We learn from reports from those in au- 
thority that from 1899 to 1908 lumber prices advanced only 
38 percent, while on wheat the advance was 5!) perceat, 
corn 100 percent; horses 149 percent, and it is my belief 
that if the comparison could have covered the two years of 
1909 and 1910 the ratio would be quite different and that 
it would show lumber at a less increase, while that of 
wheat, corn and horses would show a marked increas 

We would note in this report that the coming of the auto 
mobile has not very materially increased the price of lumber, 
but seemingly has made a marked increase in the hors¢ 
market. 


Concerning Lumber Trusts. 


We note in some of our trade papers that inv: i 
are going on to ascertain as to whether there are any lum - 
trusts. I do not know if any Indiana lumbermen are to = 
looked after or not, as the investigations now em pn 
going on outside of Indiana. Just along what a ‘but 
investigations have been prompted I have not learned, OS 
surely not along the line of high prices. All = pit are 
know quite well that prices are much too low. rhey 


nothing in comparison to the cost of reproducing the jn 
ber. No doubt many of us are experiencing at por and 
that prices in many cases are not in excess 0! ae and 
manufacture, while in many they are below th “demand 
manufacture. When that great law of supply and Cen 


is more evenly balanced the manufacturer wil! th vw grade 
to market the short and odd lengths and the low & 
stocks to a better advantage. 
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The national government forbids combining to restrict the 
output, also forbids combining to boost the price. When the 
market becomes burdened with stock, the buyer seems to 
dictate the price and when the demand for stock is greater, 
the conditions are vice versa. 

The Indiana lumbermen may well feel proud of the re- 
cently “nent Indiana Forestry Association. No doubt 
a great deal will be accomplished along the line of re- 
forestation and conservation. We look forward to the day 
that each and every land ownér may be induced to plant 
some forest trees, not —_ on the waste land but along 
the highways, thus beautifying our homes and thoroughfares. 
I ask a careful consideration by the individual members of 
the movement along this line aud feel sure that after we 
have listened to the very able addresses on forestry this 
afternoon more consideration will be given to the forestry 

terests. 
= Your board of managers have had two meetings during the 
year, also a number of committee meetings have been held 
and matters pertaining to the association were cared for. 

Interest among some of our membership during the last 
year or so has waned considerably, some I fear to the point 
of lapsing, and perhaps we can contribute a part of this 
seeming lack of interest to the depressed condition of the 

jumber industry for the last few years. Some have allowed 
themselves to become uninterested through nonattendance to 
our annual meetings. We hope that a — number of this 
class have come here today to renew themselves in the spirit 
of the association. 

We have lost a few members by their having gone out of 
the lumber industry, some firms consolidating and some as 
referred to above. I have to present to you for your ap- 
proval for membership, the board of managers have already 
approved, the applications of the following : 

Anton Brucken, Evansville, Ind. 

G. W. Brusher, Richmond, Ind. 

Jobn Brier, Bath, Ind. 

Capitol Veneer Co., Indianapolis, Ind. 

Kast Side Lumber Co., Connersville, Ind. 

Arthur Ferris, Brookville, Ind. 

Thomas Hill Lumber Co., Clifford, Ind. 

Putman Veneer and Lumber Co., Roachdale, Ind, 

B. B. Williams, Richmond, Ind. 

Hi. H. Martin, Norman Station, Ind. 

Wheatlay Bros. Lumber Co., Roachdale, Ind. 

Maley and Wertz, Vincennes, Ind. 

J. D. Wetz, Columbus, Ind. 

There are many who are eligible to membership, who should 
and ovght to become members, perhaps a good live member- 
ship committee would accomplish much along this line. 

To those who may have overlooked remitting for their 
annual dues I shall be glad to see you at the close of this 
session. 

I wish here to ask permission of the inspection committee 
to add that this association is on record as having always 
advocated uniform rules of inspection and has passed reso- 
lutions urging other branches of the hardwood trade to make 


of numerous sets of rules. This is really a live topic before 
the Iumbermen at this time, and apparently very little prog- 
res3 is being made at present. However, we agree with you 
that the Indiana Hardwood Lumbermen’s Association is the 
one to start a proper movement along this line. Therefore 
we heartily indorse the suggestions made by both the presi- 
dcnt and the secretary in their addresses. 


Legislature and Transportation: 


The next report was that of the Legislative and Trans- 
portation Committee, W. A. Guthrie, of Indianapolis, 
chairman. Mr, Guthrie said: 


Your committee really has nothing to report, be- 
cause there was nothing to do during the last year. 
I might say, however, that the president and secretary asked 
me to represent the association at Chicago, about the middle 
of last May, at the ee and manufacturers’ meeting 
for the purpose of taking action with reference to the rate 
about to be put into effect by the railroads. There were 
about 406 in the meeting and a very enthusiastic gathering 
was had. Resolutions were passed at that time and pre- 
sented to the Interstate Commerce Commission: Recently I 
understand that the hardwood lumbermen’s attorneys have 
been before the commission. have not as yet seen any 
decision and I do not think that it has been handed down. 

The railroad companies show by their own figures that 
they have made immense profits in the last few years. There 
seems to be no scientific basis at the present time for fixing 
the rates, and the Interstate Commerce Commission reports 
that the jobbers generally have been trying to devise some 
basis, so that it may be ascertained as to what rates are 
just and proper. 


Report of the Committee on Forestry. 


Chairman Samuel Burkholder, of Crawfordsville, said: 

I will merely mention that our report is in the hands of 
the printer and if the members who wish that report will 
send their names to the secretary of the association he will 
forward a copy. 


Report of the Committee on Resolutions. 


Chairman J. V. Stimson, of Huntingburg, reported that 
the committee on resolutions has the following to offer: 


WHereas, An all wise Providence has called from this 
life the wife of Lucius E. Fuller, always a friend of this 
association and its members; and 

Wuereas, This association by personal acquaintance knows 
the high character of Mr. Fuller and has heard of the love- 
able nature of his departed helpmate; therefore, be it 

Resolved, That this association extend to Mr. Fuller our 
deepest sympathy and directs him to the only consideration 
we have at such a time. And that the secretary be directed 


Address by John M. Woods. 


I assure you that this is entirely unexpected, and I want 
to say in the first place that I appreciate most highly the 
honor of having been elected an honorary member of the 
association. It is a long look back to the time that I en- 
tered this great city, thirty-seven years ago. As I look 
around over this meeting I miss “the grasp of a vanished 
hand and I long for a voice that is stilled.” I refer, gentle- 
men, to Henry Maley. He and I were about the last sur- 
vivors of the “old guard” of long ago, of the lumbermen of 
this city, and in thinking over what has happened since 
that time, and of how the timber of Indiana is getting 
scarcer and the trees are growing smaller, and the per- 
centage of good lumber growing less and less each year, 
I just thought that there had been no deterioration in the 
character of the Jumbermen of Indiana. The great, strong 
men of that day have practically all passed away. A new 
seneration has come upon the stage, with the same lofty 
deals, the same high ambitions, and they do business in the 
old-fashioned honorable kind of way. I have a very soft 
spot in my heart for Indiana, because I came here in 1868 
as a young man, a stranger, and the lumbermen took me 
in in the broadest sense. I found friends and made friends, 
and I am pleased to say that I have kept them from that 
day to this. 

An evolution has been going on all over the country and 
years ago I was accused in one of the large conventions of 
siding with the men that made the lumber. I was, per- 
haps, the only man in New England that understood the 
conditions; that they were different from what they were 
years ago; that the grades had to be changed to meet 
those new conjitions that had arisen, and that it was only 
fair to the lumbermen of Indiana and of the West and the 
reat Southwest that we should realize that new conditions 
iad come about; that no longer were the 30 to 60-inch 
logs to be had almost anywhere, and in any quantity, and 
that we could not expect the kind of timber that we used 
to buy. That day is past and is gone, never to return, 

I was interested in talking to some gentlemen here in 
the hotel, members of your legislature, and I thought what 
a duty we owe and how wide our influence might be if it 
was united to bring about legislation, As business men we 
are too apt to forget that we are among the heavy tax 
payers of the country and that we ought to have a voice 
and a say as to who shall make the laws and who shall 
spend the money that we pay in taxes. Last November I 
cast my fifty-first vote, and from the first I said that as 
long as TI paid taxes I was going to have something to say 
about who spent the money I paid, and as long as I lived 
under the law I would have something to say about who 
should make the laws. I do not set myself up as an 
example for other men, but I have felt it my duty to 
give some of my time to the public service . I did my 
best for three years, in helping to save this nation. I 
served three years in the legislature of Massachusetts, and 
two years as mayor of my own city, and I did it for the 
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concessions. Much has been said in and out of associations 
and through the press along this line and I hope that the 
time may not be too far distant that we shall have but one 
rule of inspection whether that be known as standard, 
union, national, uniform, universal or any other name, it 
will be welcomed by all. When once we reach this point 
the long step will have been taken to eliminate the juggler 
and the propensity to mix. If 90 percent of the lumbermen 
are honest, we should move that the other 10 percent be 
corralled. So let us codjperate with and encourage move- 
ments along the line of uniformity of inspection. : 

The question of arbitration has been brought out quite 
freely during the last few months. It is a plan that has 
been followed along most all lines of trade for ages and 
has proven to be a good, rule. At our last annual meeting 
we indorsed the code of ethics as formulated by the Lumber 
Trades Congress, which stated that arbitration methods 
should be employed whenever possible in the settlement of 
all matters of dispute. I would urge that arbitration methods 
be recognized as the ethical plan of settling disputes, but as 
to the matter of enforcing arbitration I think it very unwise. 

As we are in session today we are open for action along 
this line as you think best. 

wish one and all a prosperous business year and trust 

your loyal support to my successor. 


Treasurer’s Report. 

James Buckley, treasurer of the association, reported 
that the receipts for the year kad been $495.03, dis 
bursements were $27.60, leaving a balance in the hands 
of the treasurer of $467.43. 

A committee was appointed by the Chair to pass upon 
the official reports, which moved that the reports of the 
officers be accepted as read and that the recommendations 
‘ontained therein be adopted. The motion was carried. 

Reports of Committees. 

The president then ealled for reports of the different 

committees. The first committee to make report was 


that on inspection, J. M. Pritchard, chairman. Mr. 
Pritchard said: 


bene committee has no written report to ~~ but on 
reba of the committee I wish to say that we concur 
‘eartily in the suggestions made in the address of the presi 
fut of the association, as well as in that of the secretary 
me leference to the appointment, of a -committee to use 
Mir influence to bring about a universal inspection. 

th our ccmmittee realize, as I think all lumbermen do, that 
€ hardwood lumber business would be much better off if 
We could have one set of rules to govern inspection instead 
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to furnish a copy of this resolution to the trade papers 
J. W. STIMSON, 
Burton F. SWAIN, 
JOHN M. PRITCHARD, 
Committee, 

Mr. President, every member of this association is ac 
quainted with Mr. Fuller, the editor of the Lumber World. 
We know him personally and have known him for years, 
and it is by this method that we wish to show our feeling 
and our fullest and heartfelt sympathy for him. I move you 
that this resolution be adopted. 

The motion unanimously prevailed. 

Mr. Stimson said he had another resolution to offer, 
which follows: 

WHEREAS, Since there are a number of persons on the 
membership roster of this association who have never paid 
any dues since becoming members; and 

WHEREAS, Such persons are not profitable members and 
they are able, financially, to pay such dues ; therefore, be it 

Resolwed, That these persons be notified of the action of 
this body at this time, and that all those persons who do 
not pay their dues within a period of sixty days after such 
notice has been sent out, will be dropped from the mem 
bership roster of the association. 

I move the adoption of that resolution. 

J. M. Pritchard, Indianapolis, remarked : 

In view of the fact, Mr. Chairman, that the treasurer 
announced that I was one of the delinquent members, I don't 
feel like approving that resolution. (Laughter.) Personally, 
I feel that it would be the greatest calamity that could 
befall me to be dropped from the membership of this asso 
ciation, and for fear that such a thing might happen to me 
I wish to announce that I am now ready to pay my dues 
(Laughter and applause.) 

The Chair put the question on the motion of Mr. 
Stimson to adopt the resolution and the motion pre 
vailed. ; 

J. M. Pritchard, of Indianapolis, moved that a nom 
inating committee be appointed by the Chair to present 
nominations for the various offices of this association for 
the ensuing year. 

The chairman appointed as that committee Mr, Prit 
chard, Mr. Stimson and Mr. Palmer. 

The Chairman: Now, while we are waiting for some 
others who are on our program this afternoon, I will call 
on John M. Woods, of Boston, Mass., to say a few words 
to u@ . 


BARR, NEW YORK CITY. J. 
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sole purpose of setting an example to other men who had 
all they could attend to, to give some time to public service ; 
and out of this, perhaps, has come a little good. 


What Massachusetts Is Doing. 


We introduced a bill in the Massachusetts legislature, 
which became a law, establishing the office of state forester, 
and to get the matter down to a scientific basis. I live in 
a country where you might say the forests were exhausted 
two hundred years ago; and still there is some timber 
left. Last year we cut 'u Massachusetts 300,000,000 feet 
of box boards. And thac is about all there is left. We 
have demonstrated that reforestation will pay and the 
state of Massachusetts has entered upon a new era in the 
matter of forestry. We have in Massachusetts over 300,000 
acres of Jand that is valueless for taxation, and we have 
sel, about to see if that can not be made valuable and to 
be one of the best assets of the commonwealth. We have 
demonstrated that it can be. In the first place we set 
aside 900 acres of that land and took the convicts out of 
some of our correctional institutions and put them to work 
on it, to clear it up. We have demonstrated by expert- 
ments, that it will pay five percent compound interest. 
Our soil is adapted to white pine, and while it will take 
time, we expect to achieve the same results that Germany 
has reached. Twenty years ago I went over there and 
visited the head foresters of Germany and France, to find 
out how they managed their forests. Their forests over 
there have paid four and nine-tenths percent compound 
interest. Their forests were exhausted hundreds of years 
ago. Now, we have got to come down to the same thing 
here, It is going to take too long a time and is too big a 
thing for private individuals to undertake. The states 
have got to take this thing In hand. We use an immense 
amount of wood and we have got to get it somewhere. 
My idea and the idea of the commonwealth is that the 
forests were an inheritance, not to destroy, but to perpetuate 
and to be handled in ench a manner that those who come 
after us can continue in the lumber business. 


Compliments the Press. 


The press bas done a wonderful work in forwarding this 
movement, and so also have such men as Colonel Roosevelt. 
Last week Colonel Roosevelt delivered an address before 
the lumbermen’s association and the Massachusetts State 
Forestry Association on this question, and it is very in- 
teresting. People who have lands and who desire to do so 


make gifts of it to the state, and it is set out in trees 
with the proviso that in a certain number of years the 
former owner can have that land back by paying the cost 
and the interest, if he wants it 

So we have begun on a systematic method of forestry 
which I am just as certain as can be is going to be a suc- 
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cess and will produce results, and be of tremendous benefit 
to the commonwealth, 

Now, we can if we will have great influence. I want the 
man who represents me in Congress, or in the legislature 
of Massachusetts, to know my ideas on this subject, so that 
this generation will build for the next. 

Our state has established at the Agricultural College at 
Amherst a nursery, where 2,000,000 trees have been set 
out and which are now almost large enough for replanting, 
and we look forward with the utmost eagerness to beautl- 
fying the waste places. Of course it will take time—per- 
haps fifty years; but that is not a great while in the life 
of a nation. 

One of the principal assets of New England {is_ her 
scenery, and if we rob the White Mountain region and the 
Berkshire hills of their trees, it is safe to say that we 
will have lost $5,000,000, because our hills and mountains 
are attractive to the summer boarders from all over the 
country, and if we take away the forests we will rob them 
of thelr attractiveness. And more than that, we want to 
keep the water in our rivers. This last year some of our 
largest factories had to close down because of the lack of 
water with which to operate, owing to the fact that the 
mountains have been denuded of their forests. 

Now, Mr. President and gentlemen, I did not come here 
prepared to say a word, but I do want to extend to every 
one of you my heartfelt thanks for the kind invitation to 
come and be with you, and as long as I live and you invite 
mel am going to try to be with you at your annual 
conventions. 


President Swain then called on Professor Thomas, of 
Wabash college to address the association on the work 
done by the Indiana Forestry Associations. Mr. Thomas’ 
address was given close attention, and is here given, 


Professor Thomas’ Address. 


1 consider myself fortunate In having the opportunity of 
presenting to this body of men the work and claims of the 
Indiana Dorestey Association, which owes its origin to the 
splendid foresight, public spirit and generosity of the man 
who has just addressed you. To him Indiana will owe a 
greater debt than tis at the present time realized. 

As a representative of the association, and for its sake, 
I wish to improve the opportunity by calling attention to 
the crisis we are facing in our forestry matters and suggest- 
ing lines of cojperation that will, in my judgment, help in 
securing the results for which we are all striving. ; 

No separate class of people in our state will be more 
directly benefited by the work of this association than our 
lumber dealers, and it is comforting to know that in Indiana 
as in other states the lumbermen and the forester are stand- 
ing shoulder to shoulder in this great crusade. Only a few 
weeks ago the National Lumbermen’s Association completed 
its endowment of $100,000 for the chair of lumbering in 
Yale Forestry school, where the men of science and the 
practical lumbermen may together solve the problems of 
such concern to both. 

The amount of lumber produced in the United States, 
exclusive of firewood, lath, shingles, cooperage stock, rail- 
road ties, telephone and telegraph poles and the like, amounts 
to $510,575,8222 annually. It is the fourth largest busi- 
ness in the United States, having an invested capital of 
$611,000,000. It pays yearly $100,000,000 in wages and 
produces a product exceeding $566,000,000 in value. In_ its 
three branches, logging, saw mill and planing mill, more than 
1,000,000 people are employed, It utilizes more than one- 
half of our total annual forest crop; the next largest amount 
being used as firewood, the annual consumption of which is 
$150,000,000 in value, below that used by the lumber 
interests. 

The perpetuation of this enormous business with its 
multitudinous ramifications is an important problem and 
its solution in Indiana requires our thoughtful considera- 
tion, our earnest and persistent effort. 

The state of Indiana includes 23,246,000 acres, of which 
nearly 19,520,000 was originaliy in forest. Up to 1880, 
when but 4,325,161 acres of this remained, practically al! 
of the clearing had been done in the interest of agriculture, 
but since that time the waste land has increased in about 
the same proportion that the forest lands have decreased, 
lor every acre of productive forest cut we are now increas- 
ing our nonproductive waste land area by practically the 
same amount, seriously impoverishing our commonwealth. 

Aside from this we have jeopardized other interests as 
our soll fertility, water level, climatic conditions ete., but 
this phase of the problem I must not discuss this afternoon, 

a + * 


No immediate solution of the problem of future shortage 
can be looked for in any decrease in consumption. It is 
doubtful if we will, for many years, notwithstanding the use 
of iron, steel, cement, coal ete., decrease our per capita con- 
sumption of wood. ‘The history of most nations has shown 
that the increase in industrial development means a corre- 
sponding increase in the use of wood. Our per capita con- 
sumption has increased 20-25 percent each decade since 1860 
and we are the largest users of wood of any nation on the 
globe, our per capita consumption being 260 cubic feet, 
while in Germany it is 87 and in France 25 cubic feet. 
One of the principal reasons for this great and almost dis- 
yaraging difference is the*unfortunate marketing of timber 
n a way to encourage waste. The supply on the market is 
not gaged by the legitimate needs of the people, who have 
been taught to disregard possible substitutes, nor has this 
wastefulness been curtailed by the higher prices that should 
have prevailed. In fixing the selling price until recently 
little account has been taken of the cost of raising the 
trees and but little more than the expense of cutting and 
marketing has been used as a basis for estimating the selling 
rice. What it has cost to raise the first crop is practically 
gnored and educating our people to add this legitimate 
increment to the price of lumber bought in the future will 
be difficult. Your business has been conducted without this 
in mind and now you and the markets you supply must soon 
begin to count on this factor. The real value of a log in 
your mill is what it will cost to grow and put another of 
the same kind in the same place and no false reasoning can 
rescue you from the operation of this economic principle. 

Ignoring this now will only mean postponing the payment 
of the difference. It is generally recognized that the aver- 
age mill value of lumber is five times the stumpage value and 
this difference is too great. 

7. . . 


What can you as lumbermen of Indiana do to hasten the 
dawn of the coming new era of conservative lumbering? 

1. By introducing better machinery and methods for 
decreasing the waste and increasing the output from your 
mills. The modern saw mills of America are today the best 
in the world and the man who wastes by the use of an- 
tiquated machinery or obsolete methods is a public spend 
thrift. What is meant by this your own observation and 
the literature of your profession will make clear. One-third 
of the log is lost in the ordinary process of sawing and by 
reasonable care this can be reduced by one-half. No doubt 
some of this could be done by permitting methods of grading 
that would more nearly correspond to the purposes for 
which the lumber is inténded. 


2. By specializing in cutting and marketing the different 
kinds of timber. No man is competent to get the most out 
of any considerable variety of timber and what such efforts 
waste for the employer could if discontinued be made to 
add materially to the increase in profits from the business. 
With the introduction of uptodate methods the lumbermen 
will turn the logs over to experts to saw and sawing will 
become a profession, the subdivisions of which will corre- 
spond more nearly to those in other professions. 

8. By construction of mill waste utilization plants in con- 
venient centers and rescuing from waste much valuable 
material. About $3,000,000 .worth of hardwood is used 
each year for this purpose and the value of the products Is 


over $5,500,000. Indiana has not to my knowledge one 
of the hundred and one distillation plants in the United 
States, while Michigan derives a revenue of nearly $2,000,000 
annua ly from its hardwood distillation business and makes 
use of 25,000 cords of mill waste and stumps. It has been 
estimated that in the United States in 1907 the waste in 
yellow pine lumber would have yielded if steam treated 
all the gum turpentine used that year: if spruce, hemlock, 
poplar and cottonwood all the pulp used in paper; of chest- 
nut twice as much tanning extract as was produced from 
this wood that year. ‘The waste in beech, birch and maple 
was nearly as much as the total amount used in the wood 
distillation business and the waste in oak lumber twice the 
umount of all the hardwood used for distillation. 


Utilize Tree Tops for Firewood. 


4. By looking after the utilization of the tops of trees 
and in some economical way converting them into wood 
instead of allowing them to decay and waste. Last year 
Indiana used nearly $11,000,000 of wood for fuel with aver- 
age value of $4.03 a cord. That too much high priced 
timber is used in this way is evinced by the fact that the 
cost of firewood in Indiana is higher than in most states 
where similar forest conditions prevail. In Kentucky 
($2.11), Ohio ($3.47), Illinois ($3.69), lowa ($4.01), Mis- 
sourl ($2.67), Tennessee ($1.77), Pennsylvania ($2.37), 
Maryland ($3.34). 

A careful utilization of the tops, inferior portions of poor 
trees and those worthless for lumber or that could not be 
cut and marketed with profit would save for valuable lum- 
ber many perfect trees now cut for wood. In private log- 
ging operations in the United States one and one-half times 
more merchantable timber is wasted than in the logging 
operations conducted in the forest reserves. 

5. You should be the first to protect and encourage the 
cave of the second growth timber in your region. Perhaps 
you will not be the one to cut all of this, but remember 
that the future supply of lumber affects the present value 
of your plant, and this is the investment upon which you 
ov your heirs must some day realize, The young second 
growth trees which sre in Indiana as a rule destroyed in 
logging operations would cost more than the $10 per acre 
to replace and as the chances of immediate replacement are 
uncertain the loss to the wealth of the state is much 
above this. Also remember that second growth grows faster 
than the original tree and in a very few years it will have 
a substantial market value. 

6. By securing information from the Forest Service 
(Bulletin No, 78) about the quality of the product that can 
be cut from trees of a given diameter and cease cutting 
trees too small or too poor to yield only enough good lumber 
to pay for the loss of handling the poorer grades. This 
information referred to, if applied, will leave many trees 
uncut to yield valuable logs later or to be used for other 
purposes at a good profit, and the time given to handling 
a volume of unprofitable business can be put on introducing 
better methods in a smaller volume. Many acres are com- 
pletely denuded vearly at a loss to the mill men, who make 
good this loss only by handling a larger quantity of first 
grade timber. At least stop destroying that part of our 
forest that actually loses you money. This saving may 
apply not only to the size of the tree cut but also to the 
manner of arranging log lengths to eliminate defects in the 
finished product and discarding or cutting out crooked or 
hollow sections, the handling of which would be a distinct 
OSS, 


How to Save Money. 


7. By reducing the mill foree to a point that will be 
sufficient to keep pace with the sawyer, but allowing him 
time to study with care each log, rolling it over on the 
carriage until he is certain of securing from it the very 
largest quantity of the best grade of lumber. A sawyer 
who is judged solely by his speed or the number of board 
feet he is able to put through in a day is often a most 
expensive man and a real loss to his employer. The same 
can be said of the edger and trimmer. 

8. sy considering the possibility of extending your opera- 
tions and securing low priced lands in the vicinity of your 
mills and, through the assistance of the state or federal 
department of forestry, inaugurating a system of conserva 
tive lumbering, forest planting and cultivation until suffi- 
clent acreage has been secured to insure permanency to 
your business, enabling you to protect your investment from 
possible depreciation through lack of raw material. It has 
heen demonstrated repeatedly that raising trees on low 
priced lands in Indiana is a profitable business and with the 
udded incentive of an investment that depends on the 
availability of such «a supply, the profit will be = corre- 
spondingly large to the investor. 


9. By giving attention to the care of brush, piling and 
burning them at the proper time when the adjacent trees 
will not be jeopardized. Our state loses annually probably 
hetween $50,000 and $75,000 worth of lumber from forest 
fires and an unestimated amount from the destruction of 
the forest litter, soil and young trees. The presence of 
worthless tops and brush is one of the principal menaces to 
adjacent timber, not only from fire but also from destruc 
tive insects and fungi. 

10. By advancing the value of your products to take 
cognizance of the present cost of growing timber and in 
some way curtailing our extravagant per capita consumption. 
The higher cost of first grades would encourage the use of 
cheaper kinds and so help to conserve our supply. We 
could easily adjust ourselves to the use of one-fourth the 
present amount without inconvenience, and now is the time 
to economize while we have still a little bank account 
rather than to wait until even our credit is exhausted, 

11. You will greatly sid the cause by being leaders in 
your respective communities in forestry matters and taking 
# personal interest in legislative affairs that have to do with 
— fire, state reserves, education, arbor day and the 

2. 

What other states are doing along this line Indiana can 
and must do, and if we all perform our part we will yet 
reap the fruits of our own labors, but better still, coming 
generations will accord to us grateful praise not only as 
good citizens but also useful public servants, than which 
no greater eulogy can be pronounced. Gentlemen, we have 
a great work before us, a man’s job, but this is just the 
thing Indiana men do best, and I am ready to depend on 
you to do your part, 


The president then introduced former Vice President 
lairbanks, who addressed the convention on reforesta 
tion and conservation. 


J. B. Stimson presented the following resolution: 


Wuereas, The ex-vice president, Charles W. Fairbanks, 
Vrofessor Thomas, of Wabash, Indiana, and John M. Woods, 
of Boston, Mass., have so ably addressed this convention 
to your interest and profit and have added so materially to 
the success of this meeting ; therefore, be it ; 

Resolved, That we express to them our appreciation and 
coéperation and extend to them our thanks. 


This resolution was adopted unanimously. 


New Officers. 


The following officers were clected for the ensuing 
year. 


President—bL. A. Swain, Shelbyville, Ind. 
Vice president—Van Perrine, It. Wayne, ind 
Secretary—C. H. Kramer, Richmond, Ind. 
‘Treasurer-——James Buckley, Brookville, Ind. 

Directors—-C. H. Barnaby, Greencastle, Ind.; George Pal- 





mer, Sheridan, Ind.; W. A. Guthrie, Indianapolis, Ind.; J. vy. 
Stimson, Huntingburg, Ind.; Sam _ Burkholder, Crawfords- 
ville, Ind.; B. F, Swain, Shelbyville, Ind.; Claud Maley, 
Evansville, Ind.; J. M. Pritchard, Indianapolis, Ind.; Cc. A’ 
Wood, Muncie, Ind. ; Frank Galbraith, Sunman, Ind.; Haynes 
Egbert, Goshen, Ind.; W. W. Knight, Indianapolis, Ind. ; 
Bedna Young, Evansville, Ind.; Walter Crim, Salem, Ind. : 
Geo. Waters, New Palestine, Ind. . 


J. M. Pritchard then introduced the reélected presicent, 

Mr. Swain said that it was a rather unexpected pleas- 
ure and that he wanted to thank the members for their 
consideration and asked them for their loyal support 
again during the coming year. He then took up the 
order of new business, and asked if anybody had any 
thing to offer under that head. , 

J. V. Stimson presented a communicaton with refer 
ence to the proposed Mexican trip, which leaves Indian- 
apolis February. 7 and extends over a period of sixteen 
days at an estimated cost of $130 for the round trip, 


Meet in Evansville Next Year. 


President Swain arose and stated that some time ago 
the association had received an invitation from the Lum- 
bermen’s Association of Evansville to meet in that city 
next year, which being put to a vote was decided in the 
affirmative. 

W.-W. Knight, of Indianapolis, presented the following 
resolution referring to the Jackson Lumber Company 
in regard to the conviction and imprisonment of Mr. 
Harlan and others: 

Resolved, That this convention respectfully appeals to the 
President of the United States to use his utmost clemency 
in this matter. c 

Mr, Knight moved the adoption of the resolution and 
that a copy be sent to Mr. Underhill by the secretary. 
Motion was carried. y 

J. M. Pritchard, of Indianapolis, offered a resolution 
that it be the sense of the Indiana Hardwood Lumber 
men’s Association that the Panama Exposition be held 
in New Orleans and moved the adoption of the resolution, 
which, on being put to a vote, was carried. 

J. M. Pritchard moved that the president of the asso 
ciation appoint a committee of three to be known as the 
legislative committee to look after the interests of the 
Indiana Hardwood Lumbermen’s Association during the 
present session of the Indiana legislature; this commit- 
tee to be appointed by the president at his convenience. 
This motion was carried. 

No further business coming before the convention, it 
adjourned sine die. 


THE BANQUET. 


The annual banquet of the Indiana hardwood men was 
heid Tuesday evening at the Denison hotel. A company 
of more than 150 gathered at the tables and enjoyed an 
evening of song, story and eloquence. It was a brilliant 
oceasion and a brilliant assemblage, one of the most 
notable in the history of the organization. After an 
elaborate menu, cigars were lighted and President HK. A. 
Swain, of Shelbyville, who presided as toastmaster, arose 
and opened the program by suggesting that all Indianans 
join the Indiana Forestry Association. 

The first speaker of the evening was EF, M. Diggins, 
of Cadillac, Mich., president of the National Hardwood 
Lumber Association. He referred to the derailment 
of the train which carried home some of the visitors of 
last year’s meeting. He said that at that time some 
of the brightest newspaper men and ablest lumbermen 
in the country came near reaching the ultimate consumer. 
He paid an eloquent tribute to the great men of Indiana, 
including George Mullin and Owen Bush, pitcher and 
shortstop of the Detroit Tigers. 

Becoming serious, Mr. Diggins said he hoped the 
Indiana forestry movement would not make the mistake 
Michigan made in trying to grow pine on sand barrens. 
‘““You can’t grow trees,’’ he said, ‘‘where God 
couldn’t.’? He said Michigan led, however, in the close 
utilization of the forest, even to the production of 
wood alcohol. 

Mr. Diggins described the work of the Michigan 
Hardwood Lumber Manufacturers’ Association and ex 
tended an invitation to its next meeting. In closing he 
said, ‘*The National Hardwood Lumber Association is 
doing pretty well, thank you.’’ 

The next speaker was Lewis Doster; of Cincinnats, 
Ohio, secretary of the Hardwood Manufacturers’ Asso 
ciation of the United States. He paid a warm tribute 
to the Indiana association and invited it to the next 
meeting of his association. He declared the readiness 
of his organization to aid in bringing about universal 
inspection. 

John M. Woods, of Boston, Mass., gave some inter 
esting reminiscences of his former residence in Indiana. 
He then discussed his present state of Massachusetts and 
its early lumber history. He said that afterall the thing 
that made Indiana great or Massachusetts great was 1s 
men. We are all Americans and stand for that which 
is highest and _ best. 

John M. Pritchard, of Memphis, ‘Tenn., extended an 
invitation to Memphis in June to attend the annual 
meeting of the National Hardwood Lumber Association 

After some vaudeville interruptions by Harry Porter, 
a clever address was delivered by John N. Seatcherd, 
of Buffaio, N. Y., in which he complimented the speakers 
ot the afternoon. He urged the importance of the 
forestry movement but declared that a tree |s — 
itless it is properly utilized. God’s intelligence 1! nde¢ 
it should be used for the good of humanity. 


Douglas Malloch, ‘‘the lumberman poet’ 0! the 
AMERICAN LUMBERMAN, Chicago, was the last speaker. 
The convention throughout was a most enjoyable affair 
During the evening some splendid vocal selection poe 
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PACIFIC COAST SHIPPERS IN ANNUAL SESSION. 


Meeting a Very Successful One—Prominent Lumbermen Participated—-Various New Projects Designed to Better 
Pacific Coast Trade Conditions Considered. 


SEATTLE, WASH., Jan, 13.—The annual meeting of tbe 
Pacific Coast Shippers’ Association was held in the 
assembly hall of the Henry building, this city, ac 
cording to schedule. President W. B. Nettleton called 
the meeting to order at 2 p. m., and Seeretary F. D. 
Becker read the minutes of the preceding meeting. Presi 
dent Nettleton then gave a short address in which he out 
lined the work that has been accomplished by the asso- 
ciation during the past year. He reviewed the work 
of the new departments that have been added and spoke 
very highly of their efficiency. Secretary Becker’s an 
nual report followed: 


The third year of our association has just terminated. 
This has been the most successful twelve months since the 
reorganization of the association, as we have gained so much 
in size and popularity, as well as in the number of depart 
ments. Another indication of our growth is that half of 
the first year we occupied one room; we then moved into two 
rooms; the second and third year we occupied three rooms 
and the first of tunis year we found it necessary to get still 
larger quarters at 559-40 Henry buiiding, which gives us 
four private offices aud a general office. 

A few members of the old association, which was more 
for the purpose of giving out information as to movement 
of cars ete., thought it well to enlarge the scope and to open 
up an office in Seattle, making it headquarters. From that 
day on this association has progressed along the line of 
promulgating good trade ethics between buyers and Sellers 
of forest products. Three months after the reorganization 
of the Pacific Coast Shippers’ Association the first trade 
ethics meeting was held in Tacoma, since which time there 
have been two other meetings along the same line. 

One of the features that has been carried on by the asso 
clation is the collecting of accounts from both manufacturers 
and retailers. These collections we always try to make in 
a decidedly friendly manner, only resorting to the law 
when forced to. Our first aim is to settle by arbitration in 
case there is a dispute. This collection department led to 
a credit rating department, and a looseleaf book was issued, 
containing credit information. ‘This book is in the hands 
of all the members and is kept revised to date. It is also 
in the hands of the credit agencies, who exchange cour 
tesies, and advise that the book is very valuable to them. 

This association has done much along commercial lines, 
as witness the efficiency of the Minnesota transfer service, 
which means that cars are reconsigned, broken bunches of 
shingles repacked, inspection service cte.; also the Rate 
took department, which is supplying information as_ to 
freight rates, and the freight claim bureau, which looks 
after railroad claims; these respective departments will be 
gone into more fully by the chairmen of the different com 
mittees who have these departments in charge. 





Value of Trade Publications Appreciated. 


Our organization, although having but one meeting of 
stockholders in the last twelve months, has had eleven meet 
ings of trustees, who have taken care of all matters of im 
portance. The first meeting was held shortly after the an 
nual meeting, January 24. At this meeting officers were 
elected, and the auditor's report of the books of the cor 
poration was submited and approved. Copies of this report 
were sent to all the members. At a later meeting the auditor 
made an address on the corporation. tax law. <A verbatim 
copy of this address was also sent to each of the members. 
At one of the meetings, held during the early part of the 
year, the trustees suggested that, as the secretary takes 
all the leading trade papers, he should read them carefully 
and take particular notice of the articles that he believes 
lo be of interest to the members, and make a bulletin every 
week calling the members’ attention to these selected articles 
Since that time this office has issued these bulletins weekly, 
listing only such items as we thought that you certainly 
should read, even if you did not get time to read the bal 
unce, This bulletin is for the busy man and naturally would 
be very appropriate for members of this association. ; ; 

The Illinois and Oklahoma state laws in regard to foreign 
corporations were duly considered at our meetings, and in 
view of the fact that similar statutes in other states have 
been tested and declared unconstitutional so often, the trus 
tees do not believe that any lower court would have the 
temerity to hold the act valid and for that reason this 
association did not think it necessary to take any action. 

The secretary made his annual internal revenue report to 
the government in due form, and wishes to state that the 
organization is very prompt in taking care of its legal obli- 
gations, such as meeting the requirements of furnishing the 
county auditor with a list of the officers, paying annual 
Heense promptly ete. 

The association was obliged the last year to send only 
one delegate to a convention, Secretary Becker representing 
the association at the convention of the Western Retail 
Lumbermen's Association at Portland, Ore., February 14, 
15 and 16. 

The subjects of trade ethics and arbitration were brought 
ip at trustees’ meetings a great many times, and the annual 
dues were sent for the maintenance of the American Lumber 
lrades Congress; also, at the semiannual meeting July 29 
the trustees urged the congress to hold the next meeting 
in San Francisco. ‘There were not many railroad matters 
brought up. One discussion in particular was that railroads 
should be obliged to weigh empty cars before placing them 
on switches ; another was in regard to the lowering of freight 
rates on yellow pine lumber going into Nebraska. 








In Touch with Commerce Commission. 


he secretary is on the mailing list for all decisions of the 
Interstate Commerce Commission and issues as often as 

heeessary extracts of the most important decisions. We 
mall members as often as we can extracts from Supreme 
Court decisions, as well as anything along legal lines that 





We manage to get. We also receive from the government 
such reports as are issued by them pertaining to the lumber 
"siness. These are gone over carefully by the secretary 


ind whenever items of importance appear’ we notify the 
hembers 

Other subjects of interest taken up by the trustees at 
diferent times during the year were terms of sale, adver 
lsing shingles, patent roofing advertising matter, lumber 
Inspection ete At different times during the year we made 
S'ggestions to the members in regard to terms of sale, and 
Aaving printed on invoices some clause relative to inspection 
lrhis association is doing what it can in regard to urging 
Manufacturers of shingles to advertise their stock. 

Another circular of importance was in regard to urging 
Members to climinate the terms 5-2 and 6-2. Our_ special 
reports ‘hat are issued from time to time should be_ of 
aot vanhii¢ 1o you as they give the experience of other 
pS on +e with certain buyers, and by making record of these 
a it will probably be the means of keeping you out of 
repe it With similar purchasers. A synopsis of these special 
ony Sis ine luded in our correction sheets for the looseleat 
crop. . Another circular of great importance is our weekly 
Our inet: ,, Phils circular was-authorized by the trustees. 
be Of oration is received from reliable sources and should 

oF great assistance to you in your business. 

Our association has taken the usual active interest in all 





subjects of importance, such as trade relations, arbitration, 
grading rules ete., and it has come to pass now that when- 


ss us and we are always glad to give them such in- 
formation as we can gather. 

In regard to the handling of controversies between mem- 
bers, our arbitration committee has looked after these mat 
ters very ably, and only two cases were appealed to the 
board of trustees. The decisions rendered by this committee 
may be issued in printed form in time. 


Other Matters Taken Up. 


Still other matters taken up by the association have been 
the establishment of a freight rate bureau, the admitting 
of members on the associate plan, lumber inspection, ar 
ranging to have railroads send requisitions to all our mem 
bers, also have in mind the compiling of a mailing list for 
the members. 

During the year we had occasion to appoint six special 
committees, as follows: Mailing list, association member 
ship, freight rate bureau, credit rating, National Conserva- 
tion Congress and the Western Retail Lumbermen’s Associa- 
tion committee. Reports will be issued by the chairmen of 
the different committees 

A trade organization or any other association, no matter 
of what character, amounts to just what the members are 
willing to make it. If the members, as individuals, are in 
active, so will the association be inactive If the members 
are active and are willing to coéperate, the best results will 
be attained by the organization, 

_ Generally you will find that the president of an associa 
tion devotes more time and energy to the advancement of 
the organization and the interests it represents than do most 
of its members. Yet, except for the honor which seeks the 
Iman on uecount of his progressiveness and ability, he re 
ceives nothing beneticial that the most inactive members do 
not share in, 

The larger associations have a paid secretary and very 
often you will hear members of these associations say, “Why, 
we have so and so as secretary; why doesn’t he give this 
his attention?” Such members will not find it hard to 
realize, if they will think a moment, that without their 
coéperation the secretary is largely handicapped. Tle would 
like to do a thousand things at once—improve conditions 
confronting his association, the trade it represents ete 
but he is only “mere man” and can do little without the 
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backing of the organization and the individual members 
he represents. 

The success of some of our associations is remarkable 
when one notes the unwillingness of some members to in 
convenience themselves to attend meetings, serve on com 
mittees etc. There is something for each individual to do, 
besides pay dues, and when you think of the president or 
secretary attending to this or that, or have the “let the 
other fellow do it” bug in your ear, consider also that your 
aid is perhaps just what is needed to further this cause 
or the other. The other fellow may be just as busy as you 
think you are, 

A Handicap. 


One feature that is always a handicap to a secretary is 

the failure of members to reply to his circulars, I. belleve 
our association has been more successful than any other 
in this, but it takes time and expense. Did you ever stop 
to think that when an association sends follow up letters 
two or three times to you that this means postage and time 
that you are paying for. On the other hand, when you write 
a letter to the secretary of an association you expect a 
reply promptly. About the time that he should reply to 
you he may be just mailing the third letter to your con- 
cern, asking why a certain circular has not been answered. 
In the future, should you not get a reply from the secre 
tary’s office when you think you should, remember he may 
be just as busy as you are. Your failure to reply to cir- 
culars may be on account of your not being interested, but 
how are we to know this? I know that all circulars issued 
by association secretaries do not interest everybody any more 
than does every part of the daily newspaper interest you, 
but for all that though the circular may not interest you 
your reply may be a benefit to all the rest of the associa 
tion, so I will repeat, in order to make a good association 
you must lend it all the aid you can. 
“ | have in mind the numerous circulars I issued during 
the early part of 1910 in regard to the Powell Lumber 
Company. This association, as far as I can learn, was the 
first organization to unearth this Kansas City mystery, and 
this was all brought about by the loyalty of our members. 
The first circular issued asked a simple question. We re 
ceived dozens of replies immediately, saying that members 
had shipped cars, and from that day on for two weeks we 
issued a bulletin daily. The result was that our members 
aved all the way from one to three cars each that other 
wise would have cost them from $300 to $1,000. This is 
only one instance where members received large benefits in 
directly, and I must add that, if you had not received an 
other benefit during the whole year, you received twice over 
the amount of your dues. ‘Tracers must be answered, and 
this little example that I have given you is sufficient proof 
that we can save you money by filling in such blank spaces 
as you can and returning them to this office. 


A report on the rate department, Minnesota Transfer 
and other departments will be read by the managers in 
charge My collection report is herewith attached. 


Legal Department. 


The annual report of the legal department of the 
association was then presented by Walter Metzenbaum, 
attorney for the association. This is a very complete 
and interesting report of the work that has been accom- 
plished by this branch of the association during the last 
year and appears herewith: 


This department handled in all 162 claims during the 
last year, 100 of which have been disposed of and sixty- 
two still remain active. Thirty-two suits have been insti 
tuted by this department, seven of which have been dis- 
posed of and twenty-five are still pending. Reeoveries have 
been had upon twenty-nine claims otherwise than by suit, 
ranging in amounts from $4.34 to $400.05, among those 
sulis that have been disposed of. Of those which remain 
to be passed upon by the various courts in which asso- 
ciation cases are being litigated, there is a large percent- 
age which involve principles which, although old in the 
law, have uever been insisted upon as a basis for claim 
by the members of the association, or by dealers in lum- 
ber and shingles in general Your legal department has 
taken a very firm stand and has insisted upon bringing 
to time both the mill owners and the purchasers jn the 
Kast 

Fhe first instance among those which your legal depart 
ment characterizes as an advance is its prosecution of 
claims against mills for loss of profit for failure to ship. 
In several instances your legal department has been sue- 
cessful, both by suit and without suit, in compelling mills 
to pay the difference between the purchase price of lum- 
ber and shingles and the market price which the members 
of the association had to pay in the open market when the 
mills failed, or refused to ship. Your legal department 
is of the opinion that a great length of time will not 
pass before it will be well known to the millmen of the 
state of Washington that they can not refuse to ship to 
members of this association on a rising market without 
being compelled to pay the loss thus caused 


An Illustrative Instance. 

As a record instance of progress, your legal department 
cites where castern buyers have been compelled to retreat 
from high-handed methods employed by them. The case 
of the Lester W. David Company vs, the William Whitmer 
& Son Company, Incorporated, is a good example of what 
is meant. In this instance a contract was entered into 
whereby the Lester W. David Company was to ship a 
large number of cars to the William W. Whitmer & Sons 
Company After several cars had been shipped and a bal- 
aunce was due on the cars already shipped to Lester W. 
David Company of $682.71, an embargo was declared by 
the railroad and for this reason and other reasons the 
Lester W. David Company found it physically impossible 
for it to complete its contract. Willlam Whitmer & Sons 
refused to pay the balance due on the cars already shipped, 
setting up a damage of several thousand dollars for loss 
of profit alleged to have been sustained by the defendant 
by way of loss of profit anticipated by the defendant in 
the resale of the cars not furnished. The. court In this 
instance, without hearing any testimony, held that under 
the laws of Vennsylvania the defense set up by the de 
fendant was insufficient, on the ground that the antici 
paged profits can not be recovered unless the resales involved 
on the anticipated profits were within the contemplation 
of the parties at the time the original purchase was made, 
and rendered judgment in favor of the plaintiff in the 
sum of $802.14 This case is now on appeal in the su 
perior court of Pennsylvania This instance is cited to 
point out what may be done when a firm stand is taken 
by members of the association against eastern buyers who 
hope to take advantage of the long distance between them 
selves and their vendor It is to be hoped that it will 
become well known that members of this association will 
light to the last ditch each and every infringement of their 
legal right This is a good example of the strength that 
lies in union 

There have been several instances where the principle 
of garnishment based upon information supplied by mem 
bers of the association has been acted upon this year to 
the advantage of the members. It is well known that in 
numerous instances buyers on alleged or trumped up claims 
against western shippers have attached shipments or gar 
nished accounts of the members of this association in east 
ern states It behooves the members therefore to retaliate 
whenever possible by allowing members with claims against 
eastern concerns to garnishee fellow members and give 
the courts of this state jurisdiction by virtue of the said 
garnishment, so that the case may be tried here rather 
than in an unfriendly community Such aid may be fur 
nished by supplying the secretary of the association with 
information which will allow a fellow member to gar 
nishee It is to be regretted that in view of the many 
unfair advantages eastern purchasers have taken in dealing 
with members of this association that more use is not 
made of this principle of garnishment by this association. 

Strength in Codperation. 

Further exemplification of the strength which codjperation 
gives the association is to be found in the matter of the 
A. B. Henderson Lumber Company, bankrupt. In this in 
stance your legal department, by prompt action, gathered 
together all the claims of members of the association and 
those firms which are allied with and friendly toward the 
association and made such a severe contest over the elec- 
tion of a trustee that other creditors purchased the claims 
of members of the association at 100 cents on the dollar 
at a cost involving about $700, which, in view of the 
fact that the estate at the most will not pay more than 
25 percent, was a direct saving to the members of this 
association of not less than 75 percent of the $700 involved. 

It is lamentable that there seems to be no way of avoid 
ing the disastrous consequences which always have met the 
association in its sults when the statute of frauds has not 
been complied with It is to be regretted that there ap- 
pears to be no way to compel agents to obtain written 
contracts, so that in case a car is refused a suit may be 
started to recover the loss sustained, Your legal depart 
ment has found itself on innumerable occasions up against 
the blank wall of the statute of frauds in the prosecution 
of an otherwise good cause of action against a high-handed 
offender, because the agent neglected to obtain a written 
contract, 

Your legal department is capectaliy pleased that such 
splendid progress has been mac in stopping on the one 
hand mills shipping off-grade shingles and lumber and in 
stopping eastern buyers from making unfair claims against 
the grade of shingles and lumber shipped on the other 
hand In numerous instances, both by suit and otherwise, 
recoveries have been secured in the last year against the 
mills, where they have shipped off-grade stock and against 
the eastern buyers where they have made unjust claims 
that stock was off grade. There is no more important prob- 
lem with which this association has to concern itself than 
the problem which revolves about the complaint that stock 
is oft grade. In some instances the complaint is justified 
and the association member has difficulty in compelling the 
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manufacturer to repay the loss sustained by the associa- 
tion member. In other instances it is necessary for the 
members to compel eastern buyers to pay full price for 
stock which the eastern purchaser unjustly claims is off 
rade. Repeatedly in the last year your legal department 
as been successful in compelling the manufacturer to re- 
pay various members of the association the loss sustained 
and in compelling eastern buyers to relinquish and withdraw 
unjust claims for alleged off-grade stock. 


Substituting of Cars. 

The question of the right of substituting the next larger 
or smaller car in place of one already sold has presented 
itself repeatedly this year. Your legal department suggests 
that rules be established which will de er state how 
much larger or smaller a car may be and still be substi- 
tuted for one already sold. Steps ought to be taken to 
establish this trade custom perenne and to publish it 
broadcast, as in numerous instances eastern buyers have 
set up such substitution as a defense and in many in- 
stances it is the one defense relied upon by an unscrupu- 
lous buyer who knows well enough that such is the cus- 
tom. Under any circumstances there must be a limit in 
the size of the car sold and if such a limit were estab- 
lished and such a rule were widely published a tremendous 
number of complaints might be avoided. Under any cir- 
cumstances each circular, as pointed out in the last annual 
report, should bear on its face the right to substitute a 
car next in size in case the one ordered is already sold. 

It is considered best to call to the attention of the 
association the suggestion made in the last annual report 
that invoices be segregated into their respective parts, 
namely, the purchase price of the stock and the freight, 
instead of having them read for the aggregate of these 
amounts, as at present. It is pointed out that under the 
present methods of invoicing grave doubt is cast upon 
the right of the vendor to call the carrier the agent of 
the vendee, which would naturally follow if the items 
on the tnvoices were segregated. Of course, if the carrier 
is not the agent of the consignee in a shipment of lumber 
and shingles under the invoices used at present, the con- 
signor bears the responsibility for delays or damage in 
transit. 

Prompt Action, 


Your legal department is pleased to state that the sug 
gestion made in the last annual report that claims be 
placed more promptly in its hands for attention has been 
acted upon, to a considerable extent, with a decided ad- 
vantage to the members. A great many claims have been 
laced promptly with your attorney and immediate action 
fas been secured upon them instead of employing the old, 
halting method of frst suggesting amicable settlements. 
case has presented itself to this department which no 
doubt is typical, and for this reason it is brought to your 
attention at this time. It appears that some firms in buy- 
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ing stock, direct the same to be shipped to the persons 
to whom they resell the car in the Bast and order a, 
draft to be drawn on the said eastern purchaser. In the 
case in question the purchaser bought a car from a mem- 
ber of the association with instructions to deliver in the 
Hast and draw a draft on the purchaser in the East and 
then insisted that they had appeared as agents only for 
the eastern buyer and refused to take the burden of the 
complaint of off-grade stock in this car on their shoulders, 
leaving the association member in the position of either 
bearing the burden of proof to the eastern purchaser that 
the stock was up to grade or of suing the firm which 
claimed to be merely an agent for the purchase price. It 
will be well to bear this instance in mind and in similar 
cases to see that orders for stock are so worded that there 
can be no chance for the purchaser to claim that they 
were merely agents and thus cast the burden of the re- 
sponsibility of the sale on the association member. 

Your attorney is plonsed further to state that many 
members of the association have taken advantage of their 
right to consult with the association attorney. It is desired 
that this tendency be encouraged. “An ounce of preven- 
tion is worth a pound of cure” is especially applicable 
to difficulties of a legal nature. It appears that there 
are enough legal complications resulting pom the lack of 
legal information on the part of persons who are not in 
the association. We desire to have it known that what- 
ever may be done by your legal department in the way 
of advising the members of the association so that they at 
least, may know their legal rights and obligations, so that to 
some extent the amount of litigation may be diminished 
will be cheerfully done. 


Minnesota Transfer Committee. 


The reports of the standing committees were then 
heard. The first of these was the Minnesota Transfer 
committee, of which Col. H. 8. Stine is chairman. After 
giving the number of cars of lumber and shingles 
handled, transferred, repacked, reconsigned ete. for the 
members, Mr. Stine said: 


Our lumber inspection service was only recently inau- 
gurated, and to date thirteen lumber claims have been in- 
spected. This service will certainly fill a long-felt want, 
and we are particularly well equipped to look after lumber 
inspections in territory within four or five hundred miles of 
Minnesota Transfer. 

Our reports to members on lake and rail shipments are 
not as complete in numbers as they should be, owing to the 
fact that we have to get our records from the lake lines, 
and failure to receive advice cards from the shippers showing 
the correct lake line. Many of the shipments leave the 
coast consigned in care of one lake line and are later re-con- 
signed via a different lake line without any notice to us of 


the change in the lake line. When navigation opens we will 
—. the matter up further with a view to improving this 
service, 

Everything at the Transfer is running smoothly and our 
Minnesota Transfer office will at all times be glad to furnish 
the members all the service possible. Members should 
not hesitate to write the Transfer office for any information 
wanted regarding the movement or handling of their rf 
ments. ‘To the shippers who have only recently become affil- 
iated with the association and are not yet familiar with the 
advantages of the Transfer service, we would particularly 
recommend calling for this service. An advice card or letter 
addressed to the Minnesota Transfer office of this associa- 
tion will bring any information desired regarding movement, 
location of car, weights, transfer records, oe of broken 
bunches, tally, reconsigning ete. The service must be used 
in order to demonstrate its worth. 

Your committee wishes to again urge that our members 
insist on not less than eight bunches of shingles be sent to 
the inspection bureau in all cases where inspections are to 
be made to settle a grade a. This will make it 
possible to get a more general idea of the quality of the 
shingles complained of, which is desirable and necessary in 
order to protect the interest of the manufacturer as far as 


possible. 
Freight Rate Committee. 


For the freight rate committee, W. H. Oliver said 
that the financial report of the association would cover 
the work of this committee and that, therefore, he would 
not offer a formal report. He said, however, that this 
department was a decided success and had proved a 
source of large revenue to the association. 

H. A. Muffley, of the Old Oregon Lumber Company, 
then reported for the membership committee. Fifty 
new associate members have been taken in during the 
year, while fourteen tariff department members have 
been enrolled. The net increase in regular membership 
for 1910 was 30 percent. 


Arbitration Committee. 


Next came the report of Chairman L. Schwager, of 
Schwager & Nettleton, Seattle, for the arbitration com- 
mittee. Mr, Schwager said in part: 

Our committee had occasion to meet only three times dur- 
ing the last year. April 6 we disposed of ten cases, July 7 
five cases and September 27 eleven cases. Of this entire 
number only two were appealed to the board of trustees, and 
in both cases the board upheld the majority decision. 


Oot __ SS — 
BECKER, SECRETARY. H. F. MUFFLEY, VICE PRESIDENT. W. METZENBAUM, ATTORNEY 


The majority of the decisions rendered since the arbitra- 
tion scheme was inaugurated by the Pacific Coast Shippers’ 
Association were on cases between members, the balance be- 
ing between members and nonmembers, which proves the 
impartiality of the board. 


Chairman J. D. Collins, reporting for the legislative 
committee, said that this committee had under its 
jurisdiction the legal department, and that as the legal 
department had been very successful the last year, his 
department had not been called on to take any action. 

The audit and finance committee, of which E. B. 
Roy is chairman, reported that the books of the Minne 
sota Transfer and the books of the Seattle office of the 
association had been audited and had been found satis 
factory. 

Railroad and Transportation. 


C. E. Hill, chairman of the railroad and transportation 
committee, reported for his committee as follows: 


Our committee was not called upon to take any action on 
railroad matters, although several questions came up that 
will require our attention in the future, such as looking into 
the reciprocal demurrage law, which is now receiving some 
attention from the Interstate Commerce Commission, forty- 
eight hours’ free time at Minnesota Transfer and other 
diverting points, Coast weights to apply at final destination, 
ininimum weights to be charged to final destination, arrang- 
ing to check up all overweights. 

The lowering of the ae rate on yellow pine in the 
Nebraska territory will probably affect our market slightly 
and we expect to look into this at an early date. 

One important subject that was definitely settled by the 
Interstate Commerce Commission is the charging of demur- 
rage on two cars when the stock was originally shipped in 
one car and reloaded in two cars at some diverting point. 

It has been suggested by H. S. Stine, at one of the trus- 
tees meetings, that errors in weights should be looked into 
carefully aud, if necessary, the association get a man to look 
after this and report any irregularities. 

Another suggestion made was that there should be a 
national law compelling railroads to weigh all cars before 
being set on siding for loading. 


Purchase and Sales. 

The report of the Purchase & Sale Committee, of 
which J. D. Collins is chairman, and which has juris- 
diction over suggestions on terms of sale and other 
mutual arrangements to be just and equitable to all 





parties and to come within the law, was then presented. 
It follows in part: 

A very important subject that was brought up at the last 
annual Senet was that terms of sale on shingles should 
be 2 percent five days after arrival of car; no discount 
thirty days after date of invoice; sixty days net. Invoice to 
bear date of diversion, should car be a transit shipment. The 
American Lumber Trades Congress recommended these terms 
in its first code. 

It was also suggested at the last meeting that the terms of 
sale on lumber be 2 percent fifteen days from date of invoice; 
1 per cent thirty days; net sixty days. 

very important part of every transaction is to have a 
contract between the buyer and seller, and we would urge 
all shippers to get their orders signed wherever possible. 
We would also suggest some uniform order book. 


Trade Relations. 
An interesting paper on trade relations was then read 
by Col. H. 8S. Stine, as the report of his committee by 
that name. The paper follows: 


Committee on Trade Relations. 


Your committee on trade relations is pleased to report 
that during the last year there has been less than the 
usual amount of friction between the buyer and_ seller 
of lumber and shingles; that indications point to a _ bet- 
ter feeling between all branches of the trade and a more 
general disposition to act with equity and justice in the 
adjustment of controversies and complaints. 

That great good has come through the almost unani 
mous indorsement of the code of ethics amended and recom 
mended at the Chicago meeting of the American Lumber 
Trades Congress is evidenced in many ways, and those in 
the lumber pusiness who have not seen fit to allow the 
recommendations of the code or to recognize it, who are 
still disposed to conduct themselves in an unethical man- 
ner, are an element that will be always undesirable and 
always has proven so. 

Generally speaking, many abuses have been corrected; 
a better understanding and a more general feeling of con 
fidence has been brought about between the buyer and 
seller by the promulgation of the code of ethics. It has 
resulted in both the buyer and seller exercising the proper 
eare and caution in the placing and handling of orders; 
has to a large extent eliminated many of the loose prac 
tices formerly followed by the great majority of those 
handling lumber and shingles, which in a large measure 
were responsible for the many misunderstandings, contro- 
versies and unethical methods formerly practiced and_ sel- 
dom rebuked by a large number of manufacturers, whole 
salers and dealers. It has resulted in placing the busi 
ness on a higher mora! plane. 





This association was prominent in the trade ethies move 
ment, being ably represented at all meetings of delegates 
appointed from the different associations of the United 
States to formulate the code, which has brought the Pa 
cific Coast Shippers’ Association into national prominence 
and made for it a reputation second to no lumber asso 
ciation in the country. 


The Arbitration Clause. 


Your delegates to the Minneapolis meeting, which made 
possible the organization of the American Lumber ‘Trades 
Congress, wrote into the code the arbitration clause whieh 
is one of the most important if not the most important 
feature of the code of ethics. It is the one recommenda 
tion which points the way to a prompt, equitable and an 
intelligent settlement of all disputes; saves much time, 
_—— and embarrassment and prevents the breaking off 
of friendly relations between the interested parties to any 
contention or dispute. It also prevents the operation of 
technical law and injustice; prevents impractical, ignorant 
and prejudiced persons from passing on matters in which 
proven facts and common law are lost sight of and ignored 
in order to protect one locally interested, against a non 
resident. Arbitration has become the recognized best method 
of disposing of disputes between individuals, firms, corpora 
tions and nations. ‘The general interest being shown in 
arbitration is evidenced by the large amount of space de 
voted to the discussion of its merits by all trade journals 
and the daily press of the country. 

This association, by proper means, has endeavored to 
encourage other lumber associations of the country to write 
into their bylaws a clause providing for arbitration in the 
settlement of all disputes between members of their asso 
ciations and the members of other associations, and although 
this effort may not result in the full measure of our desire, 
still it will result in arbitration being more generally re 
sorted to than formerly in the adjustment of misunder 
standings. 

The fact that the Pacific Coast Shippers’ Association 
is the only lumber association in the country providing for 
compulsory arbitration in all matters in which its members 
are interested, and the campaign carried on in the int rest 
of arbitration, has brought it into unusual prominence 10 
this connection, so much so that other lumber orgaulzi 
tions have requested that we send a representative to dis 
cuss the question before their associations, and it is to bt 
regretted that we are not in position to comply with each 
and every one of the requests. 


Inspection Department. 

We have since the last annual meeting added fo our in 
spection department a lumber inspection branch for 
adjustment of all grade complaints on Pacific coast (un 
For some time we endeavored to interest the Manutactu! 
Association in this matter without any evidence of suc 








comp 
doubt 
groul 
of ou 
treat 
refus' 
cases 

Ne 
amen 
It w 
ciatic 


Ass 


CE 
the © 
Cent 
decic 
cente 
ton | 
take1 
veter 
the 





solic 
com) 
tion: 
Al 
mitt 
exte 
and 
to ¢ 
ber, 
repc 
this 
plan 
app 
of t 
simi 
a pl 
T 
Teav 
of 
of ( 


(911, 


ited, 


last 
ould 
ount 
ce to 
The 
erms 


ns of 
olce; 
ve a 
urge 
sible. 


read 
e by 


eport 
| the 
seller 

bet- 
more 
1 the 


nani 
Pcom 
imber 
se in 
, the 
> are 
man 
» and 


ected; 
con 

and 
t has 
roper 
ders ; 
prac 
those 
asure 
yn tro- 
1 sel- 
Vhole 
busi 


move 
egates 
Jnited 
ie Pa 
inence 
“SSO 


made 
lrades 
which 
ortant 
nenda 
nd an 
time, 
ng off 
Oo any 
ion of 
norant 
which 
snored 
L non 
nethod 
rpora 
wh in 
ce de 
urnals 


‘cd to 
write 
im the 
ASSO 
hough 
desire, 
lly re 
unde! 


‘jation 
ng for 














January 21, 1911. 





AMERICAN LUMBERMAN 


77 





and feeling the great need of such a branch, acted inde- 
pendently in the matter. 

The general expressions of approval received from those 
handling Pacific coast lumber, and the promise of support 
received from lumber shippers, leads us to believe that this 
pranch of our inspection service will be patronized, and 
will fill a long felt want. We are in position at this time 
to promptly ——— to all demands within a radius of 500 
miles of the Transfer and will finally be able to serve 
shippers in all of our distributing territory. 

re shown by the reports of the committee on Minnesota 
Transfer, we have handled more shingle grade complaints 
during the last year than during the preceding year, which 
leads us to believe that this branch is growing in favor and 
its work giving general satisfaction. Of course, there is 
found the occasional dealer who will not submit his grade 
complaint to the bureau, but he is the exception and no 
doubt those who are basing their demands on technical 
grounds only, and gay the character and reputation 
of our chief inspector, W. M. Lalor, for fair and impartial 
treatment in the handling of all matters referred to him, 
refuse to submit to his judgment the settlement of such 
cases. 


New business was then in order, and several minor 
amendments to the bylaws of the association were made. 
It was decided to reduce the capital stock of the asso- 
ciation from $10,000 to $3,500, and the trustees were 


instructed to proceed in a legal way to bring this reduc- 
tion about. Because of the new plan of limited mem- 
bership it was thought more desirable to thus reduce 
the capital stock, as there never can be sufficient mem- 
bership to take up the capital stock at the old 
capitalization. 

An election of trustees was then held. The three 
members whose term of office expired at this time were 
reélected. They were W. B. Nettleton, Schwager & 
Nettleton; H. S. Stine, Barnes & Mauk, and L. R. Fifer, 
Long-Bell Lumber Company, all of Seattle. There being 
no further new business, the meeting adjourned. 

Immediately. following the meeting of the association, 
the board of trustees met and elected the following 
officers for 1911: 

President—H. 8. Stine, Barnes & Mauk. 

Vice President—IF’, A. Traill, Shepard & Traill. 

Secretary—F, D. Becker. 

Treasurer—TI. A. Muffley, Old Oregon Lumber Company. 

Those Present. 
II. S. Stine, Seattle; Barnes & Mauk. 
J. D. Collins, Seattle; Chicago Lbr. & Coal Co 
Il. Dickinson, Seattle; H. Dickinson Lbr. Co. 


F, A. England, Seattle; F. A. England. 

Proxy, Cosmopolis; Grays Harbor Commercial Co. 

ay Pinkham and BE. H. Luge, Seattle; J. E. Pinkham Lobr. 
‘Oo. 

J. D,. Butler, Seattle; Parker-Bell Lbr. Co. 

co. B. Roy, Seattle; Roy & Roy Mill Co. 

W. B. Nettleton, Seattle; Schwager & Nettleton. 

F. A. Traill, Seattle; Shepard-Traill Co. 

A. V. Grey and B. H. Heiser, Seattle; Alaska Lbr. Co. 

L. R. Fifer, Seattle; Long-Bell Lbr. Co. 

H, A. Muffiley and R. 8. Blair, Seattle; Old Oregon Lbr. Co. 

R. 8S. Wilson, Seattle; Robert 8S. Wilson. 

Proxy, Seattle; Chippewa Lbr. Co. 

L. L. Hillman, Seattle; Carstens & Earles 

Proxy, Seattle; Sound Lbr. Co. 

Proxy, Seattle; Bolcom Lbr. Co. 

W. H. Oliver, Seattle; Seattle Cedar Lbr. Mfg. Co. 

N. H. Jacoby, Seattle; Stimson Mill Co. 

Proxy, Everett; Pacific Timber Co. 

Kd Seivers, Everett; H. O. Seiffert Co. 

R. 8. Weidauer, Everett; Weidauer & Lansdown. 

Proxy, Bellingham; Miller Bros. Lbr. Co. 

C. BE. Hill, Tacoma; Hill Lbr. Co. 

Proxy, Seattle; American Timber Co. 

Proxy, Bellingham; Consolidated L. & 8S. Co 

Proxy, Tacoma; B. J. McNeeley & Co. 

Proxy, Seattle; R. J. Meng Lbr. Co. 

H. 8.’ Stine, Olympia; Humby Lbr. & Shgl. Co. 

Proxy, Seattle; Tyee Lbr. Co. 


ts 





ANNUAL OF THE SOUTHWESTERN WASHINGTON MANUFACTURERS. 


Association Workers Assemble for Action—Convention of Unusual Interest and Accomplishments — Extension of 
of Market a Leading Feature — Conference of the Committee — Information Bureau Annual. 


CENTRALIA, WASH., Jan. 14.—This city was today 
the mecca of north coast lumber association workers, 
Centralia, the gateway to southwestern Washington, was 
decidedly on the lumber association map. Much interest 
centered in the meeting of the Southwestern Washing- 
ton Lumber Manufacturers’ Association, because it had 
taken up, at its last meeting, at the suggestion of that 
veteran association worker, W. C. Yeomans, of Pe Ell, 
the initiative in the movement to bring obout a con 
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President Yeomans said he had brought this matter 
up at the previous meeting, thinking that more good 
could be accomplished in this way, as he did not think 
the Southwestern association was accomplishing much 
at present. His idea was to have one general associa- 
tion, with a president, three vice presidents and three 
secretaries, one for cargo, one for rail and one for the 
shingle end of the business. Hé would then have local 
associations in all of the manufacturing centers. 


ENERGETIC MEMBERS OF THE ORGANIZATION THAT IS ‘‘DOING THINGS’’ 


solidation of the three north coast associations, and 
committees were present from the other two organiza 
tions, 

Also a meeting was held here today of the com- 
mittees from the three associations to consider the 
extending of the market for Pacific coast fir, cedar 
and spruce lumber. At this meeting it was decided 
to endeavor to raise $50,000 for exploiting Coast lum 
ber, provided the associations approve of the committee’s 
report, and the Southwestern association, at its meeting 
this afternoon, took the initiative in approving the 
Plan. It also discussed the proposed consolidation and 
appointed a committee to attend the coming: meetings 
of the other two associations and ask them to appoint 
similar committees to get together and try to agree upon 
a plan for consolidation. 

There was also a regular meeting of the Joint Bu- 
teau of Grades this morning, and the annual meeting 
of the Lumber Manufacturers’ Information Bureau, 
of Centralia, All the meetings were held in the hand- 
some rooms of the Elks Club. 

he meeting of the Southwestern Washington Lum 
ber Manufacturers’ Association was called to order at 
“45 p.m. by President A. N. Riggs, and after the read- 
Ing of the minutes was dispensed with the annual elec- 
tion of officers, that had been laid over a month, was 
taken up and W. C. Yeomans, of Pe Ell, was elected 
President, over his protest, he favoring the retention of 
the old officers, 
President Yeomans took tne chair, and the following 
additional officers were elected: 

First vice president—R. W. Mercereau, Doty. 

cond vice president—George D. McCormick, McCormick. 
oo T. H. MacLafferty, Tenino. 
‘t—I*, A. Martin, Centralia. 
aieetetary MacLafferty stated that he had been in 

Tucted to ask the two other north coast associations to 

€ up the matter of consolidation of the three asso- 


Cations, and that committees from these three asso- 
“lations were present. 


I’, C. Knapp, Portland, Ore., was called upon and he 
said he favored consolidation if it could be worked out 
along right lines. 

EK. D. Kingsley, also of Portland, thought his com- 
mittee, which came here for the market extension con- 
ference, was present to listen and report back to its own 
association rather than to act. He believed much more 
could be accomplished by working together. 

C. C. Bronson, of Seattle, said that the Pacifie Coast 
association had not had much time to consider the mat 
ter of consolidation, He believed muth good could be 
accomplished by consolidation, but his committee was 
present to listen and report back the results of the day’s 
meeting. 

W. A. Whitman, of Tacoma, said that at one time 
there was need of three associations because of condi- 
tions existing at that time. Now, however, it was being 
found that much more could be accomplished by working 
together, and thus obviate working at cross purposes, 
as occasionally happens. Personally, he believed in 
consolidation, yet he could not speak for his association. 

George M. Cornwall, of Portland, believed the get 
together idea was working out along logical lines. The 
extending of railroad lines into the different manufac- 
turing districts and making markets common is bring- 
ing about common conditions and thus hastening the 
time when consolidation could be easier brought about. 

C. E. Patten, of Seattle, stated that he was not pres- 
ent as a member of the committee appointed to consider 
the matter. He believed in working together, but doubted 
if the time was ripe for consolidating, fearing that more 
would be lost in giving up the monthly local associa- 
tion meetings, than would be gained by having but one 
organization. He doubted if one association could ae 
complish as much as the three now do. 

‘¢The real function of an association is to have an 
organization when one is needed,’’ declared W. C. Miles. 
‘*An association can not raise prices, but it can help 
some of the things that occur in this vale of tears, where 
nothing ever goes right.’’ 





He believed that things were now arranged very nicely, 
and did not believe they could be improved upon by 
having but one organization. That the Southwestern 
associution had not done much during the last year 
was because there was nothing to be done. Everyone 
seemed to be trying to see how cheaply he could sell 
lumber, and succeeded. 

KE. O. MeGlauflin, of Hoquiam, Wash., believed there 
was something in the consolidation idea, and did not 
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IN THE PACIFIC NORTHWEST. 


believe it should be dropped. On Grays harbor they 
have a local organization that does not meet often 
because all belonged to the Pacific coast association. 
He favored having the idea threshed out thoroughly. 

i, C. Knapp again discussed the subject, declaring 
he took a great interest in it. He dwelt upon the 
feature of the markets now becoming common because 
of railroad building and extension, making it easier to 
bring all the north coast manufacturers together in one 
organization. 

Mr. Riggs brought the matter to a head by suggesting 
that u committee be appointed to meet with similar 
committees of the two other organizations and confer 
on the matter and see if some solution can be arrived 
at. A motion to this effect prevailed and this com- 
mittee will attend the coming meetings of the two 
associations and present the matter. 


Market Extension. 


The report of the market extension conference held 
here today was made by 8. L. Johnson, secretary of the 
joint committee, who stated that the conference had 
decided to recommend that a fund of $50,000 or more 
be raised, to be expended by the joint committee. It 
was decided, after some discussion, that a committee be 
appointed by the Chair to look into ways and means for 
raising the association’s share of the funds, - The rego- 
lution adopted by the joint conference was also approved 
by formal action, 

F. A. Martin, of the H. H. Martin Lumber Company, 
Centralia, who is a member of the lower house of the 
Washington legislature, now in session, answered some 
questions regarding the employers’ liability measure, 
now before the legislature, from the report of the com- 
mission that had the matter in hand for months and 
on which were several lumbermen. 

Frank B. Cole, of Tacoma, explained the measure in 
detail, as has already been given in the AMERICAN 
LUMBERMAN. Colisiderable time was spent in discussing 
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the measure in all its varying and uncertain aspects. 
President Yeomans appointed the following commit- 
tee to represent the association in the matter of con- 
solidation of the three associations. A. N. Riggs, T. H. 
MacLafferty and W. C. Miles. 
After a session of two very profitable hours, the 
meeting adjourned. 
Those Present. 
T. H. MacLafferty, Tenino, Wash.; Bluman Lbr. Co. 
W. C. Yeomans Ve Ell, Wash. ; Youmans Lbr. Co. 
A. N. Riggs, McCormick, Wash.; McCormick Lbr. Co. 
George D. McCormick, McCormick, Wash.; McCormick Lbr. 
Co. 
J. H. Somerville, Centralia, Wash. ; Centralia Lbr. Co. 
W. C. Miles, Globe, Wash.; Globe Lbr. Co. 
W. C. Davies, Centralia, Wash.; Eastern Railway & Lbr. Co. 
J. BE. Neville, Walville, Wash.; Walville Lbr. Co. 
Ss. C. Mumby, Olympia, Wash.; Mumby Lbr. & Shingle Co. 
Fred FE. Campbell, Centralia, Wash. ; Lbr. Mfgrs. Information 
Bureau 
Py Babcock, Seattle, Wash.; Lumbermen’s’§ Information 
Bureau. 
ik. PD. Kingsley, Portland, Ore.; West Oregon Lbr. Co. 
Fk. C. Knapp, Portland, Ore.; Peninsula Lbr. Co. 
. B. Hubbard, Centralia, Wash.; Eastern Railway & Lbr. Co. 
ic. O. MeGlauflin, Hoquiam, Wash. ; Northwestern Lbr. Co. 
«. E. Patten, Seattle, Wash.; Atlas Lbr. & Shingle Co. 
c. C. Bronson, Seattle, Wash.; Day Lbr. Co. 
Rh. W. Mercereau, Doty, Wash.; Doty Lbr. & Shingle Co. 
W. A. Whitman, Tacoma, Wash.; ''acoma Mill Co. 
Ss. L. Johnson, Cosmopolis, Wash.; Grays Harbor Com. Co. 
kh. B. Dyer, Astoria, Ore. ; Clatsop Mill Co. 
J. E. Williams, Centralia, Wash. : 
Charles Kirkwood, Seattle, Wash.; Pacific Coast Lbr. Mfgrs. 
Association. 
T. R. Greenwood, Centralia, Wash. ; chief inspector. 
I. A. Martin, Centralia, Wash.; H. H. Martin Lbr. Co. 
J. G, Startup, Centralia, Wash.; Lumber Mfgrs. Agency. 
B. Ff. Thompson, Centralia, Wash.; Lincoln Creek Lbr. Co. 
J. Wilson, Walville, Wash. ; Walville Lbr. Co. 


MARKET EXTENSION CONFERENCE. 

At the meeting of the Market Extension committee 
in the forenoon W. C. Yeomans was made chairman and 
8. L. Johnson secretary. It was stated by F. C. Knapp 
that Bates & Cheesebrough, of San Francisco, who have 
a new line of vessels running coastwise to the Isthmus, 
had notified the Oregon & Washington association that 
it would make a rate of 40 cents a hundred to New 
York from the Coast via the Isthmus. This was dis- 
cussed at some length, and it was the opinion of the 
members that this rate should be encouraged and an 





W. C. YEOMANS, PE ELL, WASH. I’. A. MARTIN, CENTRALIA, WASH. C. KE. PATTEN, SEATTLE, 





effort made to extend the fir market on the Atlantic 
coast by utilizing this rate. 

Regarding the consolidating of market extension 
work of the Coast associations, E. D. Kingsley stated 
that President Griggs, of the Pacific coast association, 
had written President Wentworth, of the Oregon & 
Washington association, favoring joint work. As. chair- 
man of the market extension committee of his associa- 
tion, he explained how they had several years ago sent 
out samples of fir finish with different stain effects, 
and the results obtained were very satisfactory. 

Chairman W. C. Yeomans of the joint committee 
thought that fir siding lasts longer, exposed to the air, 
than yellow pine and that dealers should be encouraged 
to exploit this fact. N. J. Blazer stated that wholesalers 
of fir doors in the East say that if fir finish was more 
generally used it would be easier to sell their doors. 

It was the opinion that the matter first to be decided 
upon was whether there should be a joint advertising 
arrangement, and the ways and means for it. R. B. 
Dyer said the architect should be reached. 

Mr. Kingsley believed the Oregon people were not 
generally in favor of permanent exhibits, in which they 
differ from the Pacifie coast people. The discussion 
of this led to the assertion that the larger cities on the 
north coast are backward in the use of fir finish, as 
compared with Los Angeles. That entire city is an ex- 
hibit of fir finish, Mr. Kingsley favored a movable 
exhibit, to be taken from city to city and shown in 
department stores and other places easily reached by 
the public. 

8. L. Johnson explained that the Pacifie coast asso 
ciation favored permanent exhibits, and as the one in 
Minneapolis had been so successful it had been decided 
to establish another in Chicago. He said the Chicago, 
Milwaukee & Puget Sound railway had offered to fur 
nish a ear for taking an exhibit through the middle 
West over its lines. 

Mr. Yeomans outlined his idea for consolidating the 
three Coast associations. He would continue the loeal 
organization and meetings but have one general organi- 
zation to take eare of general matters, such as market 
extension, upon which all were agreed, except as to the 
details. 


As to the money to be expended, Mr. Kingsley said 
he only took the chairmanship of the market extension 
committee of his association on the assurance that at 
least $30,000 a year be raised. He thought the com- 
bined fund should not be less than $50,000. Mr. Blagen 
said he had no special plan for exploiting, but he wanted 
to see fir exploited, as it would be the greatest thing 
that could happen for the Coast. It was thought to be 
well to have a joint committee of the three associations 
to handle the matter, similar to the Joint Bureau of 
Grades, and a motion to this effeet prevailed. Adjourn- 
ment was then taken for lunch. 

At the afternoon session of the joint committee the 
matter was discussed further. It was decided that a 
committee of three, one from each association, be ap- 
pointed to have charge of the exploiting work, and 
that a fund of $50,000 or more be raised from lumber, 
timber and allied interests of the two states, to be 
apportioned by the joint committee. Those present 
will report back to their associations, at their meetings 
this month, and if favorable action is taken the joint 
committee will then proceed with its work and eaeh asso- 
ciation will be expected to raise its own funds. The 
meeting of the joint committee, after arriving ft this 
deeision, adjourned. 


Present at the Conference. 


I’. C. Knapp, Portland. A. N. Riggs, McCormick. 

hk. B. Dyer, Astoria. W. C. Miles, Globe. 

N. J. Blagen, Hoquiam. «. EK. Patten, Seattle. 

Ss. L. Johnson, Cosmopolis. «. C. Bronson, Seattle 

Kk. O. MeGlauflin, Hoquiam. I. D. Kingsley, Portland, Ore 
W. (. Yeomans, Pe EIL Charles Kirkwood, Seattle. 


INFORMATION BUREAU ANNUAL. 


A meeting of the members of the Lumber Manufae 
turers’ Information Bureau was held in the office of 
red KE. Campbell, the secretary, in Centralia this morn- 
ing, at which the following officers for the ensuing 
year were elected: 

President——-W. C. Miles, Globe 
Vice president--R. W. Mercereau, Doty. 
Treasurer—George D. McCormick, McCormick. 

Secretary—Fred KE. Campbell, Centralia. 

Executive committee—F. Hubbard, Centralia; E. §, 
Collins, Ostrander; I’. A. Martin, Centralia; S. C. Mumby, 
Olympia, and A. W. Wright, Littell. 
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PHILADELPHIA WHOLESALE LUMBER DEALERS’ ANNUAL. 


The annual meeting of the Philadelphia Wholesale 
Lumber Dealers’ Association was held at the Union 
League Club Thursday, January 12. The annual banquet 
of the association was given at 6:30 p. m. Letters of 
regret were read from Robert W. Higbee, president, and 
K. I’, Perry, seeretary of the National Wholesale Lumber 
Dealers’ Association, who had been invited to attend, 
but who were unable to do so. Forty-three persons were 
in attendance. 


The President’s Report. 


Routine: business was taken up after the banquet, and 
after the reading of the minutes, Frederick 8. Underhill, 
president, read the following report: 

_ The year that has just passed in the history of our asso 
clation has been marked by peace and harmony in our rela 
tionship with other wholesale and retail associations, and 
indicates a better understanding among the lumbermen in 
general, and a growing tendency to consider mutual interest 
in the general transaction of business. 

I think it proper to say that as far as our association is 
concerned the year has been one of expansion and growth. 
We have added to our membership fifteen firms, and our 
total membership now is fifty. We have lost only one mem- 
ber during the year by resignation, Edwin P. Slocum & Co, 
having retired, temporarily at least, from the lumber trade. 
We have to record the loss of one of our members through 
death, and the entire lumber trade of Philadelphia mourns 
the loss of the splendid man who for many years was identi- 
fied with the interests of our association, W. M. McCormick. 

It has been gratifying to note the individual interest that 
has been manifested in the association and its work by its 
members. We have held six meetings during the year, and 
the average attendance has been about twenty-seven. - We 
have had four directors’ meetings, and in each case we had a 
full quorum present. ; 


Good Fellowship. 


The year has been marked by good fellowship, and the 
sentiment seems to have taken a strong hold on us—that it 
is a good thing for men who constantly and persistently 
compete against each other for trade to be as aggressive as 
possible, and yet meet together on terms of co jality and 


good will; and that it is best for good competitors to be 
good friends. In this connection one of our meetings is 
worthy of particular note, namely, the August meeting, 
which was held at the club house of the Whitemarsh Country 
Club, in the beautiful Whitemarsh valley. ‘This was in the 
nature of a summer outing, as well as a business meeting. 
The delightful trip, made in autos furnished by members of 
the association, along the beautiful Wissahickon and through 
the very attractive country to the Whitemarsh club was most 
ugreeable. Some of our members showed what good fellows 
competitors can be by indulging in an afternoon game of 
golf, and we all had a pleasant, sociable time when our 
supper was served. While this particular gathering was 
notable in connection with these features, it is still true 
a all our other meetings have been marked by the same 
spirit. 

| wish to say to the committees that have served us dur 
ing the year (and I believe I express the sentiment of the 
association), that the excellent work they have accomplished 
is fully and highly appreciated. A number of matters of 
importance have come before the association, and have been 
solved to our satisfaction. 

Through the year we have had a report from the delegates 
who represented us in the Car Stake hearing. Resolutions 
were adopted favoring the 35-foot channel in the Delaware 
river, and we were represented at a hearing on this proposi- 
tion before the United States government engineers, the re- 
sult of which brought about the approval of the 35-foot 
channel project. We were represented at the meeting of 
the Atlantic Deeper Waterways Association, and sent a dele 
gate to the great Conservation Congress. It afforded us 
pleasure to make a special effort in connection with the 
meeting of the National Wholesale Dealers’ Association at 
Cincinnati, and to see that Philadelphia was well represented 
at that convention. 

The report of the treasurer shows that our association 
is in splendid condition financially, and we are closing the 
year as a healthy, harmonious association of lumbermen. 

In closing | wish carnestly to express my thanks to the 
men who have worked with me during the year, for their 
loyalty and coéperation, and my appreciation 6f the support 
of all of the members of the association in the work under- 
taken during the year. 


The membership committee reported in detail the 
addition of the fifteen new members mentioned by the 
president, and stated that 1910 had been the banner 


year for that committee in the respect _of success. 
“ The railroad and transportation committee report 
showed good work done in some individual cases, and 
especially in its coéperation with the national association 
in the matter of the reduction of the 40,000 pound 
minimum. . , 

The advisory committee of the American Forestry 
Association reported that B. Franklin Betts was attending 
that day’s sessions of the convention at Washington, 
D. C., and that J. Randall Williams, jr., would attend the 
meetings on the next day. 

The spruce inspection committee reported progress, 
stating that the matter was now being thoroughly gone 
over, and that it was likely that the report would be 
made to the Philadelphia Lumbermen’s Exchange. — 

In the absence of ©. J. Coppock, the report of the 
committee on the legal responsibility of the wholesaler 
as an advertising member of the retail association was 
read by Mr. Wistar. 

The delegates to the National Wholesale Lumber 
Dealers’ Association reported having attended an enthu 
siastic convention in New York. 

The national classification committee reported that the 
matter was held over for consideration by the new 
directors. 

A ‘letter from W. S. Harlan, of the Jackson Sumber 
Company, was read, in which he acknowledged the 
receipt of the copy of the letter which the association 
had sent to President Taft in his behalf. 

Three directors were elected, William T. Betts, who 
had served an unexpired term, being reéleeted, Owen M. 
Bruner and Emil Guenther. 

The new directorate elected the old oflicers to the 
same positions for the ensuing year, namely, Frederick 
S. Underhill, president; Horace A. Reeves, jr., vice prest 
dent, and Owen M. Bruner, secretary and treasurer. 





JA 


of 


an 
hot 
wh 
an 
the 
mo 
ter 
the 
lar 
by 
aus 
ber 
in 
Ma 
mo 
ing 
wa 
equ 
ter 
ati 
of 
silo! 


der 


coll 
it i 
Ia 
ac 
hon 


luet 
tere 
cely 
ber: 
of j 
asst 
exa 
and 


hee 
lut 


por 


reg 
ato 


offi 
eac 
ea 
thi 
in 


Ing 





, 1911, 





y said 
tension 
that at 
e com- 
Blagen 
wanted 
b thing 
t to be 
siations 
‘eau of 
djourn- 


tee the 
that a 
be ap- 
‘k, and 
lumber, 
to be 
present 
lectings 
e joint 
eh asso- 
3. The 


at this 


nd, Ore 
ttle. 


anufae 
ffice of 
s morn- 
ensuing 


-_ 2 
Mumby, 


ASH. 


success. 
3 report 
ses, and 
sociation 
0 pound 


Forestry 
ittending 
shington, 
ttend the 


progress, 
hly gone 
vould be 


ge. 
t of the 
sholesaler 


tion was 


Lumber 
in enthu 


that the 
the new 


| Juumber 
Iged the 
ssociation 


etts, who 
(iwen M. 


‘s 10 the 
}rederick 
ice presi- 


jurer. 





January 21, 1911. 





AMERICAN LUMBERMAN 





ANNUAL MEETING GULF COAST LUMBER EXPORTERS. 


Question of Classification Dominating Feature—Statistics Denote Increases in Export Trade Over Two Preceding 
Years — Treasurer’s Figures Show Substantial Balance in the Association’s Favor. 


NEW ORLEANS, La., Jan. 16.—The dominating feature 
of the discussions in the annual meeting of the Gulf 
Coast Lumber Exporters’ Association, which began its 
annual meeting, of two sessions, in the Grunewald 
hotel this morning, was the question of a classification 
which should be fair to the lumber exporters on this 
and satisfactory to importers on the farther side of 
the Atlantic. To consideration of this question the 
morning session was devoted almost wholly. The at- 
tendance at the first session, while not large, was 
thoroughly representative of the membership, particu 
larly as a large number of absentees were represented 
by ‘formally indorsed proxies. The attendance was 
augmented by the presence of manufacturers, mem- 
bers of both organizations, who were in New Orleans, 
in advance of the annual meeting of the Yellow Pine 
Manufacturers’ Association, to begin here tomorrow 
morning, and who took an active part in the proceed- 
ings of the exporters’ annual. While routine work 
was accorded some attention, consideration of an 
equitable and practicable export classification, charac- 
terized as the most important subject for the associ- 
ation’s attention, consumed by far the greater part 
of the two hours and a half devoted to the first ses- 
sion, 

The proceedings began with the reading by the presi 


dent, kk. P. Holmes, of Gulfport, Miss., of his report. 


The President’s Report. 


That word “association” means to us, individually and 
collectively, much more than we sometimes give it credit, 
if it were not for the association of my partner in business 
1 am sure | never would have had the | paren of your 
acquaintance and, consequently, never would have known the 
honor of being your presiding officer. 

Kor various reasons, as stated on October 17, I was re- 
luctant in accepting the official relation; however, the in- 
terested manifest on that day and the numerous letters re- 
ceived by me since that date, from old members, new mem 
bers and non-members, and the consideration and frankness 
of important factors in the trade who are not now afiiliated, 
assure me that at no distant date will we show to the most 
exacting foreign association or individual that we are truly 
and fully representative, that our requests are reasonable, 
that our position is most tenable. 

We are convened here today for the purpose of consider- 
ing some very important matters, and I am extremely pleased 
to see the splendid attendance, and appreciate the genuine 
interest manifest in our worthy undertaking. I repeat 
“worthy undertaking” advisedly. 


“ 


Desirable Elimination, 

I feel keenly the responsibility of expressing my views of 
the unique position we occupy in this branch of the lumber 
industry. In these days of unrest, these days in which 
perhaps peculiar suspicion may rest upon the deliberation of 
this and similar trade organizations, we are behooved to be 
vigilant in season and out of season, and see to it that no 
uncertain sound is made—see to it that our aspirations, 
declarations and our deliberations are in the interest of ad- 
vancing trade and not restraining it. 

The multitudinous abuses that for decades have been 
conenes into the transactions incident to the business of ex 
porting lumber must go. The shysters on both sides of the 
water, who have been and are. now preying on the legitimate 
dealers, must go. We must, in the interest of the manufac- 
turer and the exporter of pitch pine lumber, put the business 
on a higher plane, and this can be done only by the syste- 
matic riddance of these evils, by better standardization of 
equitable, well defined, uniform grades, by the inauguration 
of more specific forms of contracts and, in some countries, 
the institution of more ethical methods of adjusting claims. 
In other words, “take up the slack,” bring taut the loose 
lines unon which the business has, and is to some extent 
now, being conducted. 

Under present conditions we are more lenient and unbusi 
nesslike, in nearly every point of the transaction with our 
foreign brother, whom we perhaps never saw, and would have 
to spend thousands of dollars to visit, than we are with 
our brother at home, whom we can reach in a few hours and 
at practically no expense. 

Urgent Needs, 

The things to be accomplished are not the things of a 
moment; they are an evolution, and will require time, pa 
“ence and perseverance to accomplish. In this I warn 
you not to be deceived nor discouraged, but to act, act now 

act decisively and act often. 

The evolution is well started, but calls for the most virile, 
intelligent, persistent aggressiveness of which our young 
manhood is capable. 

Perhaps our true position can best be defined if we shall 
substitute the word game for the word business. 

The need for a government for the regulation of the in 
dividuals composing it is so axiomatic that demonstration 
shall be unnecessary. ‘The need of a system in the conduct 
of a banking business, a railroad business, a manufacturing 
business, a mercantile business or any other sort of business 
Where more than one, or a very limited number, of indi 
viduals perform the acts that constitute a transaction —-the 
heed of a system is indisputable. 

The need of rules, governing a game of any kind, is abso 
lutely the essential element of the game. Whether it be a 
game of government, a game of banking, a game of trans 
portation, a game of politics, or a game of chess—whether 
4 game of chance or otherwise—rules, their interpretation 
and their enforcement, are the fundamentals, the foundations, 
the cornerstone, the superstruction, in short, the successful 
achievement, the modus operandi in toto. 

No business of any magnitude can operate successfully 
‘or any considerable length of time without systematic rules, 
regulations ete. No individual or company of individuals 
can legitimately hope to achieve the best success without, 
first, a well defined system or set of rules; second, a thor 
ough knowledge of the application of those rules and, third, 
an executive ability to conduct the business within the rules 
and protect themselves from damage by those who ignorantly 
* otherwise disregard them, the fundamental object of the 
Gulf Coast Lumber Exporters’ Association being to evolve a 
~y of rules, a system, a code of trade ethics for the purpose 

correcting the abuses now in the trade, so to codify its 

Tegulations as will assist and protect the legitimate oper 

ators in the conduct of a legitimate business. 


Rules an Essential. 


of ney, if you please, a government without laws, its 
— al ruling as pleased his notion. Fancy the bankers, 
ch making rules for himself. 


each Fancy the chess players, 
ys playing on rules of -his own. And yet we find a few 
this iC branch of the lumber business (and I want to say 


oa n the kindest spirit) who seem not disposed to assist 
fn te codifying of the rules of the export and manufactur- 
& for the export game. 


Realize, if you please, that we on this side of the water 
are playing only one side of the game, and that it takes 
two sides to play any game, two people to disagree, two or 
more to settle a dispute and two to make a trade. 

Allow me to say right here that the lumber game at home, 
as will be evidenced by the yellow pine manufacturers who 
convene here tomorrow, is about as well surrounded with 
rules and regulations as any business, and legion are the 
benefits accruing to both parties from such well established 
ethical regulations. 

Why, then, will we halt longer? Ah, I hear some sug- 
gest that they have been in the trade so long, that they 
have learned so much about the business, that to associate 
with those of less experience would naturally educate the 
less experienced at their expense. 

1 think I quite understand, but are such, keeping abreast 
of the times, aware that the progressive evolutions in the 
trade conditions affect them the same as other lines? 
Twenty years ago it was not uncommon for full steamer 
cargoes of prime lumber to go to one consignee, at that time 
there were few importers, and comparatively few exporters 
and correspondingly less frequent shipping opportunities, and 
unlimited supplies of prime stock. 

Relation Abroad. 

Today a German, hundreds of miles inland in Germany, 
can buy a carload of lumber, or even less, and buy it from an 
American manufacturer a thousand miles into the interior of 
the United States, and these changes, instead of going back- 
ward, are going forward, and no power on earth can stop it. 
_So far as these of so large experience losing by an asso- 
ciation is concerned will say that the expert will find experts 
to go against, and those best trained without rules will be 
the most efficient and successful under the rules. And, fur- 
ther, in this export game, we need the fullest cojjperation 
at home in order to command a recognition from the other 
side, 

The other side wants to sign up, but they want to know 
that they are signing with a representative majority, and 
they are and have been organized for years, and in a large 
measure have profited by our lack of organization. 

There are matters of serious importance to us as indi- 
viduals, that as such we can not hope to take up, with 
any assurance of serious consideration which if we took up 
us a body organized as we are will command not only atten- 
tion but action. 

Yearly Trade Comparisons. 

Secretary J. O. Elmer announced that statisties had 
been gathered showing «a marked increase in export 
trade in 1910 over that in 1908 and a substantial gain 
over the figures in 1909. Ports within the associa 
tion’s jurisdiction sent abroad in 1910 approximately 
254,000,000 feet of lumber and timber more than in 
1908; the increase of last year over 1909 was about 
50,000,000 feet. The main increases were in exports 
to Holland, Germany, Spain, Cuba, West Indies, Mex- 
ico, Central America, Canada and South Africa. Cen- 
tral American trade last year was about on a par with 
that of 1909, but was substantially larger than that. of 
1908. A falling off in demand was apparent in export 
trade with the United Kingdom, France and Belgium. 

Finances and Membership. 

Reading of the minutes of the last annual meeting 
was deferred and Secretary Elmer, for the treasurer, 
submitted figures showing a balance in bank to the 
credit of the association of $1,642.18. 

By acclamation the Peavey-Byrnes Lumber Com- 
pany, of Shreveport, La., and C. T, Minge. & Co., of 
Mobile, Ala., were admitted to membership in the 
association. 

Classification of Exported Products. 

The following report of the classification committee 
was read by Secretary Elmer. 

At a meeting of the classification committee the advisa- 
bility of making changes in the present classification was 
thoroughly considered and your committee begs leave to re- 
port that in its opinion any changes in the classification 
should be withheld until after the visit of the proposed 
Kuropean committee has been made. 

We understand that the question of sending this commit- 
tee abroad is to be settled at this meeting, and the classifi- 
cation committee hereby wishes to express its approval of 
this plan. g 

we wish to add, however, that in considering this subject 
the committee came to the conclusion that efforts should be 
made io induce the other large exporters to joint our asso- 
ciation in order that our foreign committee may be more 
thoroughly representative ; also before this committee is sent 
abroad to represent this association same should be made 
thoroughly familiar with the needs, requirements and con- 
ditions of the trade, as far as we are concerned, and that 
same should also be Mmstructed thoroughly as to other mat- 
ters that can be handled, at the same time including the 
settlement of claims, uniform contracts etc, 

Your committee requests that a thorough discussion of 
this matter be made a feature of our meeting today. 

Classification Committee. 
LUDWIG HAYMAN, Chairman, 

Secretary Klmer cited a resolution, fathered by M. 
8. Nelson, and passed at the last meeting of the asso 
ciation, to the effect that ‘‘a committee of three be 
appointed to arrange for at least two practical manu 
facturers to visit Europe for the purpose of revising 
the present classification so that it will be acceptable 
to both manufacturer and buyer,’’ this committee to 
solicit suggestions from other members. 

Foreign Sentiment. 

Ludwig Haymann asked what expressions had been 
received from abroad regarding the advisability of 
sending a committee to foreign markets to confer 
upon a mutually satisfactory classification. The secre 
tury replied, citing answers from various lumbermen’s 
organizations in Europe, all of which are of encourag 
ing character. a 

The Clyde Timber Brokers’ Association stated that 
very little difficulty had arisen in regard to pitch pine 
lumber, but that log imports had given rise to some 
controversy. : 

A report was secured from C. De Wandeleer, wtating 
that the subject had been discussed by the lumber trade 
of Belgium and disclaiming all responsibility for re 
clamation. os 


ii, Vormann, chairman of the Pitch Pine Importers’ 
Verein, of Dusseldorf, stated that his organization 
would be pleased to discuss the matter with the com- 
mittee, but that the rules now in effect are satisfactory, 
providing contracts are made with responsible shippers. 

rom Manheim, Denmark, came a report that the 
classification as it now stands was satisfactory, but that 
it might be possible to agree upon certain changes and 
that a visit from a committee would be welcome. 

Charles E, Musgrave, of the Timber Trade Federation 
of the United Kingdom, stated that the matter would 
be considered at an early meeting of the federation and 
the Gulf Coast Exporters advised of the result. 

In behalf of the Liverpool Trade Association it was 
said that the matter would be laid before the executive 
committee at the next meeting. 

The matter was also to receive attention by the lum- 
ber section of the Chamber of Commerce of Anvers, 

The Chair asked for expressions in regard to the 
statements made in the letters quoted. Mr, Nelson 
asked whether the committee had learned if it was 
possible to secure a committee to send abroad, to 
which Mr. Haymannn replied that the classification 
committee had been reluctant to decide definitely upon 
phases of the proposed action before learning the atti- 
tude of the transatlantic lumber organizations. He 
did not see that the letters quoted gave much encour- 
agement to the proposed visit of a committee to 
Kurope. 

I, W. 8. Locke cited a remark of another member 
to the effect that European importers were not buying 
according to classification, ‘‘and until such time as 
we can get our members to stick to the classification 
in making contracts it would not be advisable to send 
i committee to Europe with the object of getting 
buyers to agree to changes, nor any use to try to get 
in. those exporters who are not members of the asso- 
ciation, We first have to coéperate among ourselves, 
and then we will be stronger. Today several members 
of the association do not.stipulate in contracts, goods 
sold to be graded according to classification, and I 
think that is the first thing that should be at- 
tended to.’’ 


Criticizing the Classification. 


I’. KR. Gilchrist—Last year we shipped 25.7 percent of 
our product export. Possibly of that 12 percent was for 
Isuropean export. We have been asked by foreign represen- 
tatives to export direct ourselves. So far, we are afraid to 
do it. Some of our neighbors do and they tell us that it 
has been very satisfactory, but on the present classification 
we do not feel that we would be safe in doing it. further- 
more, any lumber that we do sell we try to have the buyer 
take and pay for at the mill. We find that if we ship on 
the classification simply to the Coast we have more or less 
claims; I do not know what they would be if we shipped to 
Hurope direct. I have never thought the classification as it 
stands now is the proper classification. When we ship 100,- 
000 feet of lumber and it is specified that a certain percent- 
age shall be clear about the only way to do to be safe is 
to ship practically clear lumber. And the same thing applies 
to.cypress lumber. Manufacturing exporters when they ex- 
port prime or saps practically export clear lumber, and it is 
about the only safe way to do. No wonder the Germans and 
Knglish are glad to have the present classification. It is 
ubout the only safe way the exporters can do business and 
it is a very nice way for the hmporter on the other side, 

It seems to me that this idea of sending a committee 
abroad is all right, but it is a little early in the game, We 
want first to know what we want. In the early days of 
lumbering the Mississippi Pine Association, manufacturing 
white pine in the North, made its own specifications and the 
purchaser had to abide by them. ‘The same thing is true 
of the Yellow Pine Manufacturers’ Association. We last 
year exported about a billion feet of lumber and possibly 25 
percent of -it went to Kurope and the rest was scattered 
around the other parts of the earth, It seems to me it 
would be a pretty hard thing to get together Germans, Dng- 
lish and Hollanders and get them all to agree. It seems 
to me‘that if we can not agree among ourselyes (and I do 
not believe that we do agree) we are going to have a hard 
time to get the other nationalities to agree. What we want 
to work on is a business classification, and until we do get 
that we are not going to make much progress. 


The Consideration of Competing Woods. 


Kk, A. Long was called upon for his views and gaid, 
in part: 

My impressions are to the effect that we have not any 
well regulated rules as to the grades pertaining to export; 
that the party on the other side buying our lumber makes 
the rules and we are trying to abide by the rules that he 
has laid down, but that that condition is not working satis- 
factorily. Have I the right impression of the situation in 
that particular? Then it would seem to me that we ought 
to inform ourselves as to what we should do under all the 
circumstances. 

I can hardly see how we can make up our minds here 
absolutely as to just what grades we are going to make, and 
how we are going to classify those grades, fn the absence 
of information as to what other woods are being shipped 
abroad and what grades are made by the shippers from those 
countries. So it would occur to me that it would be a de- 
sirable thing for the exporters of this country to determine 
as nearly as possible what grades it would be most advisable 
for us to make, and how they should be classified—as to 
how we should manufacture our lumber going into export 
to get the greatest percentage of that product. Then after 
that information if it be decided to send a committee abroad 
(and that might be a good thing to do) to determine as 
nearly as possible as to what would be best to make the 
visit interesting, and then let the committee go abroad and 
learn what kind of lumber we are competing with, what 
grades they are making and what arrangements might be 
made with the various importers in those countries, and see 
whether or not we could make a definite arrangement as to 
classification that would fit particularly our stock to the 
best advantage. 


Competing Woods. 
The Chair called upon Messrs. Locke, Haymann and 
others for information as to the approximate amount 
of woods other than of American growth now being 
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imported by European countries, but those called upon 
were without definite information. Mr. Locke said 
that European stock was four or five times in excess 
of the European importation of yellow pine and came 
mostly from Norway and Sweden. It is, however, of 
stock inferior to American woods. Lately Douglas fir 
has become a competitor of pitch pine in those mar- 
kets. Mr. Haymann was advised that pitch pine con- 
stituted about 10 percent of the timber and lumber 
consumed at European ports of importation. He did 
not believe the time ripe to send a committee abroad, 
in view of the attitude taken by associations abroad, 
who are satisfied with what they have and see no 
reason for a change. Further he said: 

The classification that we should put before them, and 
that will eventually be the ideal classification, is no doubt 
the best classification; in other words, a classification on 
the basis of which we can say decidedly when we have an 
offer before us, ‘This is a piece of ay or standard grade 
or merchantable,” and not that we have to have 100 pieces 
of lumber and have to tally out of that 80 percent that must 
be clear and the other 20 percent such and such grade. But 
I think that before we can put a classification of that sort 
before our buyers we have a long and hard road to travel, 
and we may as well postpone the sending of our committee 
abroad until such time as we have a classification to put 
before foreign buyers which will be the ideal classification. 
Another great difficulty which will face us abroad if we go 
with no definite plans is that we have to deal with five or 
six different nationalities, each of which has certain wishes 
in regard to the classification, and without any definite plans 
in our heads or hands to put before them we will never be 
able to agree upon any kind of classification, but when we 
have a definite plan the committee ought to accomplish 
more than if we sent them now and let them work along on 
a classification of which we have been ill, I might say, for 
decades past. 


Definiteness in Classification. 


C, E. Walden urged definiteness in the formulation 
of a classification which could be interpreted concisely 
by a committee dealing with European importers. M. 
B. Nelson cited the necessity of learning the needs and 
wishes of European buyers before making grading 
rules, along which line R, A. Long spoke also. 

Mr. Long referred to J. W. Martin, who, he thought, 
could throw light on the subject under review and who 
he denominated as an expert in grading and classifica- 
tion, the characterization being substantiated by Mr. 
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Martin’s talk and the subsequent action taken upon it. 
In substance Mr. Martin said: 

Your difficulty appears to be that you are using your 
classification rather as an enpreames of value than as an 
expression of quality. The classification should be a clear 
and concise expression of quality only and in no wise used 
as an expression of value; the value would be determined 
by the demand. ‘The classification should be so arranged 
that the enumerated defects would dispose of each plece on 
its merits, judging by the defects visible in the piece. The 
enumerated defects permitted should be qualified by the 
word “equivalent” to take care of such defects as would be 
found that had not been named in the enumerated defects. 
For instance, if a board twenty feet long would permit 
four or five 1%-inch knots it is folly to presume that be- 
cause 1%-inch knots was not named one or two such knots 
would not be admitted. 

The grade of primes should be divided into two or three 
grades, like first, second and third Pa eee taking care in 
= three grades of all that is now a mitted in the grade of 
primes. 

I. H. Petty indorsed the remarks of Mr. Martin and 
urged the appointment of a committee of experienced 
manufacturers to take up detailed specifications for a 
classification to be dependable in foreign trade. Ben 
8S. Woodhead spoke pertinently of experiences of 
Beaumont (Tex.) shippers to foreign buyers. 


An Alternative Proposition. 

Mr. Haymann offered the following motion: 

That the classification committee be instructed to pre- 
pare a set of grading rules on the basis of which an inspec- 
lon by pieces will be possible. That suggestions be solicited 
for such rules from as many as possible exporters and manu- 
facturers, both members and nonmembers of the association. 
Also that grading rules be procured from other countries 
providing competitive woods, and that the sending of a com- 
mittee abroad be postponed until such time as the proposed 
classification can be put before European importers for the 
purpose of correcting or ratifying said new classification. 


J. Lewis Thompson indorsed the remarks of Mr. 
Martin and spoke of the importance of arranging 
definite sizes for export trade. He suggested the ap- 
pointment of a well informed committee to go abroad, 
to interview foreign buyers, which on its return could 
report ‘‘something tangible.’’ The committee would 
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not commit the association to any grades but would 
merely report its findings. He believed the European 
trade would welcome a give and take proposition. ‘‘ We 
would give everything,’’ he said, ‘‘and they would 
take it.’’ Later Mr. Thompson offered a motion to 
send a committee promptly to Europe, which met with 
a substitute, somewhat in conflict, from Mr. Haymann, 
and no decisive action on either was taken. Mr. Hay- 
mann’s original motion was adopted without dissent, 
and to strengthen the classification committee the 
name of J. W. Martin was added. The committee: 


W. N. Hunter, chairman, Mobile, Ala.; Hunter, Benn & Co. 
J. R. McLane, Pensacola, Fla.; Vla. & Ala, Land Co, 
Thomas White, Mobile, Ala.; Leatherbury & White. 

8. E. Naylor, Gulfport, Ala.; 8. E. Naylor & Co. 

I’. W. 8. Locke, Mobile, Ala.; Chicago-Gulf Export Lbr. Co. 
A, 8S. Gilchrist, Laurel, Miss.; Gilechrist-fordney Co. 

A. 8S. Mitchell, Lyman, Miss., Ingram-Day Lbr. Co. 
Ludwig Haymann, New Orleans, La.; Hugo Forchheimer. 
F. H. Farwell, Orange, Tex.; Lutcher & Moore Lbr. Co, 
Cc. BE. Walden, Beaumont, 'Tex.; Sabine-Tram Lbr. Co. 

J. W. Somerville, Mobile, Ala.; W. B. Paterson Lbr. Co. 
Roy F. Morse, Lake Chalis, La.; Long-Bell Lbr. Co. 

J. 8. Otis, Logtown, Miss.; The H. Weston Lbr. Co. 

J. W. Martin, Yellow Pine, La., Globe Lbr. Co. 


Recess was declared at 1:05 p. m. 
AFTERNOON SESSION. 


The association on reconvening at 3:15 took up pro- 
posed amendments to the constitution relating to fees 
and dues and the removal of the principal office from 
Mobile to New Orleans, both of which were lost, the 
latter with the informal understanding that the 
change might be made after October 1 next. 

The following were introduced and carried: 


Article VIII of the constitution to read as follows: 

The annual meeting shall be held in the month of January 
of each year on such date and at such place as may be 
decided upon by the executive board, and special meetings 
as called by the president, who shall call a meeting when 
requested by local organizations representing two or more 
ports, such meeting to be held at such place as may be 
designated by the executive committee. 

rticle 1 of the bylaws to read as follows: 

For —— business of the association an attendance of 
the vice president or director from three or more ports shall 
constitute a quorum of the executive committee. For a 
general or special meeting an attendance of a majority of 
the membership either personally or by proxy with an execu- 
tive quorum shall constitute a quorum. For an annual 
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meeting and the election of officers an attendance of a major- 
ity of the membership either personally or by proxy shall 
constitute a quorum. Five days’ notice of such meeting to 
be sent to each member. 


The Chair explained certain hardships imposed upon 
lumber cargoes arriving at Havana, Cuba, concerning 
which a committee was appointed to lay the matter 
before the American consul there for correction. Ebb 
Turner, of Mobile, was named as chairman of this com- 
mittee, with the Chair an associate member. 

The secretary was authorized to codperate with the 
National Lumber Exporters Association to insure the 
adoption of a uniform ocean bill of lading satisfactory 
to lumber exporters at its approaching annual meeting 
in Memphis. 

Adjourned at 4:15 subject to call of the president. 


Those Present. 


I’, W. 8. Locke, Mobile, Ala.; Chicago Gulf Export Lbr. Co. 

Ludwig Hayman, New Orleans; Hugo Forchheimer. 

George K. Smith, St. Louls, Mo.; secretary Yellow Tine 
Mirs. Ass'n. 

J. S. Barstow, Mobile, Ala.; Gulf Coast Record. 

Tom White, Mobile; for D. Handers & Co.; Robinson Land 
& Lbr. Co., Mobile. 

G. M. Luce, Bay Shore Lbr. Co., Mobile; E. C. Ganahl Lbr. 
Co., Mobile; Hirsch Lbr. Co., Mobile; W. B. Patterson 
Lbr. Co., Mobile; H. G. G. Donald & Co., Mobile; Hunter 
Benn & Co., Mobile. 

Kk. W. S. Locke, for Parlin-Burch Lbr. Co. and Hall-Leftwich 
Lbr. Co.; McIntyre Lbr. & Exp. Co. 

M. J. Ragley, Yelgar, La.; Bucley Lbr. Co. 

Aurelius Milch, Beaumont, Tex.; Hugo Vorchheimer. 

Cc. BE. Walden, Beaumont, Tex.; Sabine Tram Co. 

John H. Gilbert,. Beaumont, ‘'ex.; Nona Mills Co. 

Ben 8S. Woodhead, Beaumont, Tex.; Beaumont Lbr. Co. 

J. Lewis Thompson, Houston, Tex.; Thompson Bros. Lbr. Co. 

Adair Lockman, Houston, Tex.; Thompson & Tucker Lbr. Co. 

Roy F. Morse, Lake Charles, La.; Long-Bell Lbr. Co. 

B. H. Smith, Longville, La.; Longville Lbr. Co. 

M. B. Nelson, Kansas City, Mo.; Long-Bell Lbr. Co. 

R. A, Long, Kansas City, Mo.; Long-Bell Lbr. Co. 

J. R. Little, Mobile, Ala.; Central Lbr. & T'mbr. Co. 

Tom White, Mobile, Ala.; Leatherbury & White. 

S. BE. Naylor, Gulfport, Miss.; 8. B. Naylor & Co. 

J. 8. Otis, Logtown, Miss.; H. Weston Lbr. Co. 

F,. A. Gilchrist, Laurel, Miss.; Gilchrist-fordney Co. 

W. L. Prickett, Bonami, La.; King, Ryder Lbr. Co. 





AT MONTHLY DINNER. 


Members of Lumbermen’s Club of New Orleans Par. 
take of Homely Fare by Way of Change. 


NEw ORLEANS, La., Jan. 16.—The January dinner of 
the Lumbermen’s Club was held at Reno’s and was dif- 
ferentiated from its predecessors by a radical change 
of the menu. Instead of the rich and rare dishes 
which have made New Orleans famous, the lumbermen 
dined on soup, beefsteak, bread, salad and cheese, just 
to show that they had not forgotten how to enjoy these 
pleasures of the simple life. Cornecob pipes and smoking 
tobacco took the place of gold-banded cigars, and when 
everybody had lit up a very business-like business ses- 
sion was opened. 

The principal subject discussed was the club’s desire 
for representation on the Publie Belt Commission. Lum- 
ber contributes more than half the belt tonnage, but the 
club has no representative on the governing board, 
though the Contractors’ & Dealers’ Exchange has two, 
President Watson stated “that the executive board had 
requested the Board of Trade to ask the appointment 
of C, W. Robinson, vice president of the Lumbermen’s 
Club, as one of its representatives on the commission, 
to sueceed Mr. Schreiber, resigned. Mr. Schreiber him- 
self, as chairman of the Board of Trade committee, 
replied that his resignation was being held in abeyance 
und the appointment of his successor would come before 
the new executive committee. It was suggested that 
the club ought to secure direct representation by in- 
corporating and applying to the city council if neces. 
sary. It was pointed out that an amendment of the 
city ordinance creating the commission would be neces- 
sary. Finally it was decided to try the quicker way first, 
and, on motion of Mr, Alexander, the president ap- 
pointed a committee of four—Messrs. Sykes, O’Leary, 
Boyd and Palmer—to take the matter of Mr. Robinson’s 
appointment up with the Board of Trade. 

A letter from the National Classification Committee, 





I. H. PETTY, KANSAS CITY, MO. 


asking the club to take a membership in that organiza 
tion, was read and, after some discussion, the secretary 
was instructed to reply with a request for further details 
regarding the committee’s plans and the prospective 
benefits to accrue from membership. 

Mr. Tully suggested that steps be taken to secure 
greater publicity for the club in the local lay press. 
The trade press, he thought, had treated the club hand- 
somely, but a larger attention in the daily newspapers 
would aid in the fight for recognition on the Belt com- 
mission and in other publie matters where the local 
exchanges and business organizations were working for 
community and trade advancement. He suggested that 
Mr. Alexander be appointed press representative. Mr. 
Alexander declined the honor, pleading that his duties 
with the entertainment committee took all the time he 
could well devote to the club’s affairs, and suggested 
that A. E. Boadle be named. Mr, Boadle was unant 
mously elected. 

Announcements of the death of Lucas E. Moore, & 
prominent New Orleans lumberman, and of Mrs. Suther- 
land, the wife of another member of the local lumber 
colony, were made and a committee appointed to draft 
suitable resolutions. 

It was announced that arrangements had been made 
for a daily luncheon for lumbermen in one of the up- 
stairs rooms at Reno’s, and President Watson sug 
gested that as many members of the club as could do s0 
get together daily at the lunch hour, the quarters at 
Reno’s having been reserved exclusively for lumbermen 
and their guests. 


Those Present. 

George E. Watson, W. P. Toung, L. Palmer, Frank B. 
O’Leary, D. B. Alexander, W. A. Scott, Bryan Black, L. M. 
Tully, G. F. Eldred, T. B. Carre, B. Albrecht, Peter Dunn, 
Cc. E. LeCrone, W. Heymann, F. J. Foxley, J. VU. Satterley, 
A. E. Boadle, R. Lee Riggs, T. Hoffman-Olsen, bi. P Mackey, 
S$. R. Buchanan, E. B. Sykes, James P. Freret, b. W. MeKay, 
James Boyd, C. Schaefer; guest, W. L. Barnett. 
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TIDE OF TRADE IN THE ST. LOUIS FIELD. 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Pronounced Awakening in the Yellow Pine Trade— 
Inquiries More Numerous—Retailers Beginning to 
Get Under Cover Before Prices Advance Further. 
Sr. Louis, Mo., Jan. 17.—The awakening in the yel- 

low pine trade is becoming more pronounced. At this 

season of the year, when lumbermen are attending 
conventions and taking inventories and recovering from 
the holiday season, with all the labor entailed by the 
closing of a year’s business, the improved tone of the 
market is noteworthy. Rarely, if ever, has this par- 
ticular season of the year brought with it so many 
encouraging signs as are now manifest. First of all, 
inquiries are more numerous than they usually are dur- 
ing January, and there is a hint of sincerity about them 
that is gratifying. Orders, too, are not only holding up 
well, but are above normal for this time of year. This 
improvement most likely is due to the recent price 
advances that have gone into effect as a result of nat- 
ural conditions governing the law of supply and demand 

—an increasing demand and a diminished output, oc- 

casioned by adverse weather conditions and a shortage 

of cars at shipping points. 

Price advances have been much talked of in yellow 
pine circles lately. When conditions made it impera- 
tive that prices be advanced $2 about thirty days ago 
the advance met with some skepticism on the part of the 
buying trade. When another 50-cent advance went 
into effect a few days later, the buyers began to take 
notice and many of them came into the market to get 
under cover. But, in the main, the big buyers failed 
to make their appearance, and rumor had it that they 
were looking for an early collapse of the rise. Now 
an advance of from 50 cents to $1 is announced 
and there is considerable speculation, first as to whether 
the advance will be maintained, and second, what the 
effect will be upon the buyers. As stated above, how- 
ever, inquiries and orders are coming in more freely 
than ever before and the belief is that trade will open 
up early and be of unusually heavy volume. 

H. S. MeGavie says that the shingle market still lacks 
snap. Several concerns have shingles in transit, clears 
being offered as low as $1.88, Coast basis. Stars are 
offered at from $1.55 to $1.60, Coast basis. Most 
reliable concerns, he says, are quoting clears on basis 
of $1.93 to $1.95. 

Ray Irvine, a busy lumberman from Centralia, IIL, 
was in St. Louis this week hustling for the convention 
of the Southern Illinois Retail Lumber Dealers’ Asso- 
ciation, to be held in his home town next week. Mr. 
Irvine, being duly sworn, deposes that this will be the 
biggest meeting in the history of the association. 

W. L. Behan reports that the price tone is much 
improved. He says retailers that ten days ago refused 
to buy on account of advanced prices are now coming 
into the market at the further advanced prices, seeming 
to believe that values are on the rise. 

C. G. Schilling, sales manager for the W. T. Fer- 
guson Lumber Company, states that his business is 
opening up well. Just now he is particularly busy 
with the lineyard trade. Prices are much improved 
and are going higher. 

F, J. Riefling, of the George W. Miles Timber & 
Lumber Company, says that orders are more plentiful, 
with inquiries coming in stronger than usual at this 
time of year. He is getting advanced prices on every- 
thing he sells. 

R. M. Morris, sales manager for the Van Cleave Lum- 
ber Company, says that inquiries and orders are coming 
in much better than ordinarily is the case at this sea 
son, Lineyard buying has begun to be more active, 
indicating that the recent price advances have had a 
tendency to wake up this class of buyers to the fact 
that low prices are of the past. 

A. C. Antrim reports that his sales are much improved 
this week. In fact, he says, the year has started out 
auspiciously. Inquiries are coming in freely and orders 
are more plentiful, all of them having been placed at 
advanced prices. 





FROM THE VALLEY METROPOLIS. 


Lumbermen’s Exchange Follows Example of Sister 
Body in Approval of New City Charter—Bright 
Outlook for Spring Trade—Getting in Large Stocks. 


Sr. Louis, Mo., Jan. 17.—The new city charter, which 
the citizens of St. Louis will vote on this month, was 
indorsed by the Lumbermen’s Exchange, through its 
directors, at a meeting in the secretary’s office Friday 
afternoon. In this the exchange followed the lead of 
the Lumbermen’s Club, which approved the charter on 
the preceding: Tuesday. The board transacted other 
Toutine business, besides reélecting A. H. Buch secretary 
and A. J, Lang treasurer. The annual report of the 
Secretary is as follows: 


, January 1, 1910, the exchange had a membership of forty- 
Wo members, in good standing. During the year the presi- 
thet pent out letters to various ——— and firms in 
the city who were not members, asking them to join. On 
exch een sth of these letters and personal solicitation, the 
exe ange received the following applications, which were 
Smite acted upon at the December meeting: The F. H. 
Chav Lumber Company, Noser & Eppler Lumber Company, 
Co rles D. Borrowman Lumber Company, American Forest 
beepeny, Vaughn Lumber Company and the Chicago Lum- 
RY Coal Company. Several minor donations were made 
; ng the year for various charitable purposes. The inquiry 
ant nent had about twenty-five inquiries during the year, 
the he members answered very promptly, thus showing how 
not! jpesard this department. he arbitration committee had. 
ured ng to arbitrate during the year. The exchange meas- 

and inspected lumber as follows during the year: 


7,646,673 feet of all kinds of stock received by river and 
rail. [The secretary’s report here contained the tabulated 
statement of inspection that was published in the AMERICAN 
LUMBERMAN January 1.] The meetings have all been well 
attended during the year. 





Hardwood Outlook Promising. 

Dealers all look for a brisk spring trade, basing their 
opinions upon the abnormally heavy volume of in 
quiry that has been coming into this market for the last 
few weeks, and the more than normal actual trade 
volume, with strengthened prices. The local trade 
is getting in large stocks in expectation of a lively busi- 
ness when the season opens. Railroad buying has failed 
to materialize in any quantity. It is a well known fact 
that many of the railroads are in sad need of ties, 
depot and bridge stock ete., to say nothing of rolling 
stock, and the question still goes the rounds of the 
trade here as to when this class of buying will open 
up. Factory trade is fair, buyers having made pur- 
chases for immediate needs, demanding quick shipment. 
Retail trade is quiet. Optimism prevails regarding the 
spring outlook. 


Hardwood Trade Gossip. 


The hardwood dealers of this city have not lost all 
hope of securing a reversal, suspension, or something 
of the sort, in the recent advance of one cent in rates 
on lumber from southern common points to the St. 
Louis gateway, which went into effect January 5, The 
board of directors of the Lumbermen’s Exchange F'ri- 
day last appointed T. E. Powe, T. W. Frye, Julius 
Seidel and R. F. Krebs a traffic committee to ascer- 
tain what, if any, ways and means can be devised to 
secure action in this matter by the Interstate Com 
merce Commission. The committee will make a report 
at the next meeting. 

E. W. Blumer, sales manager for the Lothman Cy- 
press Company, says that wet weather in the South is 
interfering with logging operations to such an extent 
as to affect production. Business at the selling end 
is normal for this time of year. The feature of this 
week’s market is the large volume of inquiries. Prices 
are a little stiffer. 

Rodney Browne, of the William Buchanan Lumber 
Company, of Texarkana, was a St. Louis visitor this 
week. He reported that the trade outlook from a 
Texarkana standpoint is exceedingly bright. 

Jacob Mossberger reports a good business in 
1910 and he is satisfied with the current trend of busi 
ness. While it is not large, Mr. Mossberger says that 
demand is somewhat better than it usually is at this 
time of year. 

E. W. Wiese, vice president of the Thomas & Proetz 
Lumber Company, says that while business has eased 
off a bit this week, it is a condition that usually pre- 
vails at this time of year and he is satisfied that trade 
is a little better than normal. He says the outlook 
is bright. C. EK. Thomas, president of the Thomas & 
Proetz Lumber Company, is in the South with a view 
to establishing a few more hardwood mills. 

J. 8. Vaughn, of the Vaughn Lumber Company, says 
business has been good with him upto this time, but 
within the week it has fallen off a little. This, he says, 
is only a seasonable depression, due to conventions and 
the stock-taking period. 

Thomas Powe, of the Thomas Powe Lumber Com 
pany, reports that his trade is holding up well, with 
inquiries coming in steadily and orders in fair pro 
portion. 

E. H. Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, says business is picking 
up. There seems to be a substantial undertone to the 
market that bespeaks oldtime activity. Gum is be 
coming especially strong. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, says his trade is holding up well. It has slacked 
off a little this week, but this is only a natural con- 
sequence at this time of year. Cypress seems to be 
especially strong. 

Henry Quellmalz, of the Quellmalz Lumber & Manu 
facturing Company, has no fault to find with business 
conditions and from the way inquiries and orders are 
eoming in he feels that the market this spring will be 
unusually active. 

Mr. and Mrs. J. 8. Garetson left this week for a 
month’s visit in California. 





FROM THE TEXAS CAPITAL. 


Austin, Tex., Jan. 16.—The almost magical building 
of new towns in the rapidly developing ranch region of 
Texas has created a heavy demand for lumber, and the 
mills and retail dealers are feeling the beneficial effects 
of this source of trade. As an illustration of the size of 
some of the orders that recently have been placed for 
lumber for town building, one bill of this kind, which 
was received a few days ago by the National Lumber & 
Creosoting Company, of Texarkana, was for 1,000,000 
feet, of which 500,000 feet is to be delivered immediately. 
This big order was placed by Charles H. Holt, who is at 
the head of a syndicate that is building a new town 
named Southton, near San Antonio. The lumber will be 
used for the erection of a hotel and factory buildings. 

All through southern Texas and in the lower valley of 
the Rio Grande new towns are springing up almost in a 
night, and the lumber dealers are kept busy filling the 
orders that pour in upon them. In some of these new 
towns large lumber yards have been established. 
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FROM A NEW JERSEY LUMBER CENTER. 


General Movement to Control Prices—Coming Activity 
in Building Lines—Attention Called to Care of 
Woodlands in Governor’s Inaugural. 

Newark, N, J., Jan, 17.—Wholesalers complain that 
prices are not firm enough and, in common with the 
general movement in this section of the country, earnest 
efforts are being made to prevent any further cutting 
of prices. Inquiries from various sources indicate com- 
ing activity in building. A significant feature of the 
local situation is that the trend appears to be away 
from speculative building, which had a great vogue up 
to a short time ago, and the activity is very largely in 
the erection of industrial plants and other structures 
in which the element of cheapness does not figure as 
against substantial construction. 

rederick E. Bruen, representing the R. 8. Coryell 
Lumber Company, reports business quiet. His com- 
pany finds trade a little stronger than a short time 
ago. ‘The mills are going, but there is not much profit 
in the output. The outlook is very good, however, 
and Mr. Bruen looks for good business throughout the 
territory covered by his concern, which includes not 
only this state, but New York and a large part of 
New England. The Coryell concern deals largely in 
red cedar shingles. In this branch of activity the com- 
pany does not find a favorable outlook in this city. 
This is due to the fact that the new building code 
prohibits the use of wooden shingles or wooden roofing 
of any kind on all classes of construction within the 
fire zone. In other respects, as Mr. Bruen has found 
the trade, building will not be strong locally, but will 
be good throughout the rest of New Jersey. 

The city building department last week issued sev- 
enty-one permits, providing for a total cost of $847,- 
290. This was twenty-one more permits and $50,000 
Jess cost than the record of the previous week, The 
state tenement house board issued nineteen permits for 
$161,000 worth of work last week, which was an in- 
crease of four permits and $50,000 worth of work as 
compared with the preceding week. 

One of the so-called reform bills to be introduced 
and probably to be passed by the New Jersey legisla- 
ture during the present session proposes to abolish the 
tenement house board and merge the department with 
those of the department of labor and the bureau of 
statistics of labor and industries. This movement is 
based on the contention that the work of the three 
departments is of the same general character and there 
is no need of maintaining numerous commissions to 
perform the duties that may as readily be done by one 
body. 

In his inaugural message, released today at Trenton, 
Gov. Woodrow Wilson calls attention to the necessit 
of conserving and maintaining the woodlands still left 
in the state and for the reforestation of bare tracts 
that are more serviceable for forest than for field. 
According to the state forester, 40 percent of the area 
of New Jersey is classed as woodland, yet the state 
has no important lumber industry. Less than $1,000,000 
a year is returned from the forests, whereas a scientific 
cultivation of 2,000,000 acres could produce $12,000,- 
000 worth of lumber every year. Mr, Gaskill is urging 
a law for adequate fire protection for the state’s wood- 
lands. He points out that while the 200 inadequately 
paid fire wardens have not proven an efficient body, 
they have shown that forest fires can be controlled and 
even prevented by a capable, amply paid force. 





ACQUIRES INTEREST IN METAL FACTORY. 


NEW ORLEANS, LA., Jan. 15.—An interest in the New 
Orleans Roofing & Metal Works, of this city, has just 
been acquired by Edgar A. Fordtran, for thirteen years 
secretary, treasurer and business manager of the Galves- 
ton Tribune, of Galveston, Tex. Mr. Fordtran will be- 
come one of the managers of the factory, which is one 
of the largest in the Crescent City, occupying a city 
block and empJoying more than 150 people. Immediatel 
subsequent to the formation of this partnership, A. Sid- 
ney White, one of the principal owners, said that the 
plant would be enlarged and the capacity increased. A 
branch factory is located at Mobile, Ala, The company 
manufactures all styles of metal cornices, roofing, metal 
signs, lard pails, fire buckets, ete. 





FROM NORTH CAROLINA’S CAPITAL, 


RALEIGH, N. C., Jan. 16.—The North Carolina pine 
situation continues to improve and stocks are being sold 
at a very appreciable advance in prices, Northern 
buyers are making their semiannual pilgrimage to North 
Carolina and placing orders for considerable stock for 
shipment during the next sixty days. The undertone 
of the market is healthy and price cutting is not being 
practiced to any great extent. 

ee 


THE SILVA OF CALIFORNIA. 

Prof. Willis Linn Jepson, of the University of Cali- 
fornia, Berkeley, Cal., in his recent publication, The 
Silva of California, presents a complete account of the 
trees indigenous to California. Ninety-two species are 
described, and in addition to the technical deseription 
from the botanist’s standpoint the book concerns itself 
with many matters of general popular interest, such as 
the distribution of the several species throughout the 
state, their relations to topography, rainfall and tem- 
perature, the economic uses of the trees ete. The book is 
a handsome quarto, 10 by 13 inches, containing 283 pages 
of text, 85 plates with explanatory descriptions, three 
maps and two comprehensive indexes. Price, bound in 
green library buckram, $10; express, $10.90. For sale 
by the University Press, University of California, Ber- 
keley, Cal. 








82 








JANUARY 21, 1911. 
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AT ONTARIO’S METROPOLIS. 


Problem of Recovering Timber Rights to Lands Held 
Under Old Licenses—Options on Pulp and Sulphite 
Mill Plant Declined. 

TorontTo, ON’., Jan. 13.—The Ontario government is 
devoting considerable attention to the problem of ac- 
quiring the timber rights to large areas that were 
licensed many years ago. In recent years all sales of 
timber have been made subject to a time limit, after 
which the property reverts to the public, but the terms 
of sales made from twenty-five to fifty years ago con 
tained no such provision, and the holders contend that 
they are entitled to hold the limits in perpetuity so long 
as they pay the ground rent, which is only $5 a square 
mile a year. ‘The contention of the government is that 
legally these licenses could be terminated at the end of 
any license year, but it is felt that this action would not 
be justifiable in view of the fact that many of the 
licenses have changed hands, while some are held by the 
banks as security for advances made to lumber opera- 
tors. 

In some cases the limit holders have offered to sell 
out to the government, but the prices asked are re- 
garded as exorbitant, being considerably in excess of 
the sums originally paid. The whole question was dis- 
cussed at a recent interview between a number of mem- 
bers of the Canadian Lumbermen’s Association and 
Frank Cochrane, provincial minister of lands, forests 
and mines, when the former advanced the claim of per- 
petual rights. Mr. Cochrane refused to coneede this 
point, urging that as the land still belongs to the public 
the license holders can have no claim on timber which 
was not in existence at the time of the sale. He further 
suggested that if the limit holders proved unreasonable 
the government might raise the ground rent to $200 a 
square mile and prohibit cutting any timber of less than 
15 inches diameter. Several suggestions for a basis of 
settlement were thrown out, one of the deputation inti- 
mating that the province might be allowed a 25 per cent 
interest after thirty years of reforestation, the minister 
intimating that a half interest in the limits for the 
province might receive favorable consideration, pro- 
vided modern forestry methods were adopted and only 
mature timber taken out. It would be necessary to ex- 
clude settlement entirely from such districts, which un- 
der this arrangement would be given over entirely to 
silrieulture. Mr. Cochrane also made it clear to the in 
terviewers that the recent purchase outright of timber 
rights in Algonquin park was not to be taken as a prece- 
dent, as the general adoption of the practice would be 
too costly for the province. 

BE. R. C. Clarkson, of ‘Toronto, the liquidator ap- 
pointed by the court to wind up the business of the Stur- 
geon Falls Pulp & Sulphite Mills, states that requests for 
options on the property have all been declined and that 
it will be sold by auction early in April. Among several 
applicants for options was W. R. Hearst, of New York, 
and two Chieago syndicates. The mills have an estimated 
value of $1,250,000, and the company has concessions 
from the Ontario government to cut pulp on a territory of 
2,750 square miles north of Lake Nipissing that is esti- 
mated to contain 13,500,000 cords of pulpwood. 

Orders in council were passed by the Ontario govern- 
ment this week, authorizing the minister of lands, forests 
and mines to offer for sale by publie tender pulp limits 
in the Abitibi Lake and Fort Frances districts. The 
Abitibi lake concession will embrace an approximate area 
of 1,560 square miles, having a width from east to west 
of fifty-four miles and a length of forty-two miles from 
north to south. It is traversed by the Grand Trunk Pa- 
cifie and along the western border by the Temiskaming & 
Northern Ontario railway. The Abitibi lakes are within 
the area. The conditions include the building and equip- 
ment of a pulp and paper mill at Lroquois Falls to cost 
$500,000, with a daily output of 100 tons of paper, giving 
employment to 250 hands. The Fort Frances concession 
contains an approximate area of 800 square miles and 
calls for the building of a pulp and paper mill at Fort 
Frances, to cost $350,000, with an output of at least fifty 
tons of paper a day, employing 200 hands on the average. 
The necessary power at this point is already developed by 
the Ontario & Minneapolis Power Company. The product 
of both concessions must be manufactured into paper on 
the spot. Tenderers are asked to offer a bonus in addi- 
tion to the dues of 40 cents a cord for spruce and 20 
cents a cord for balsam, jackpine, poplar and whitewood, 

Samuel Parliament, who has resigned a position with 
the M. Brennen & Son Company, lumber merchants, Ham- 
ilton, Ont., to take charge of the Hadley Lumber Com- 
pany’s yards at Chatham, Ont., December 30, was pre- 
sented by the employees of the office and shipping de- 
partments of the Hamilton firm with a solid oak secretary. 

The Canadian Linderman Company, Limited, of Wood- 
stock, has completed its plant and has begun the manu- 
facture of an automatic dovetail glue jointer and matcher. 

The Canada Keg & Barrel Company has decided to 
locate at Orillia, where it will at once put up two build- 
ings 190 x 80 feet, in addition to smaller structures. From 
eighty to 100 men will be employed, 





FROM THE CANADIAN CAPITAL. 


Active Year in the Building Trades—-Buying at Low 
Ebb, but Hopeful Spirit Pervades the Situation— 
Horse Deals. 


OTTAWA, ON’., Jan. 14.—The estimated value of build- 
ings, for whieh construction permits were taken out in 
Ottawa in 1910, is $3,040,900. The year was an exceed- 


ingly active one for the building trades, although the 
total number of permits for new structures, as shown by 
the record, was not equal to the previous year, when 
permits for the new Grand Trunk hotel and station 
(amounting to $1,500,000) and other large structures 
swelled the total to $4,520,590. In 1910 671 permits 
were issued as compared with 683 in 1909. 

The Ontario provincial government has decided to offer 
for sale two important pulpwood concessions, one in 
the Rainy River district and the other in the Abitibi dis- 
trict, with a view to supplying the settlers in an extensive 
area of northern Ontario with what they have most de- 
sired since the country was opened up—a convenient mar 
ket for their pulpwood. A bonus in addition to the regu- 
lar dues will be asked for in the tenders. The right to 
cut pulpwood over the area of 2,560 square miles con- 
tained in the Abitibi and Rainy river coneessions carries 
with it an obligation to erect pulp and paper mills capa- 
ble of handling the output of spruce not only from the 
concessions, but from the surrounding country as well. 
The product of these concessions must be manufactured 
into paper on the spot. 
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INDUSTRIAL CONDITIONS IN CANADA. 


MONTREAL, QUE., Jan. 13.—In reviewing the industrial 
conditions for the last year one of the most prominent 
bank presidents in Canada spoke about the lumber busi- 
ness throughout Canada. As his bank has 200 branches 
seattered throughout the various provinces, they are able, 
through their collections and general banking business, to 
speak authoritatively regarding the business for the last 
year and the outlook for the coming year. His conclu 
sions are as follows: 

In lumber the year 1910 was one of anxiety, for the 
manufacturer, the wholesaler and the retail dealer alike. 
Logging was difficult because of unfavorable weather, the 
water in the streams in spring was low, extensive forest 
fires and large losses of manufactured stock by fire affected 
the situation. The inability of the manufacturer, however, 
to supply as much as usual held prices firm and this was 
the more necessary because of the lessening purchasing power 
of the farmers where crops were not good. On the whole, 
a fairly profitable year resulted. Wor the coming year pros 
pects are bright, counting upon fair crops, but because of 
the enforced cutting of areas burned over, stocks may be 
increased. 

The cut of lumber in New Brunswick has been larger than 
in 1909, and in Nova Scotia slightly smaller. The market 
for deals in Great Britain has been satisfactory, but suffered 
somewhat from the fear of cotton strikes in Manchester. 
Yards, however, have been cleared out and a good market 
is expected with the turn of the year, now that the elections 
in Great Britain are over. Markets for pine, both abroad 
und in the United States, are very good, but in spruce only 
first class grades find a satisfactory market in the United 
States, and a considerable amount of low grade stock will 
be carried over. Latin-American markets are good. Tor 
hardwoods, piling and pulp there is a_ sufficient demand. 
There is a growing appreciation of the great and permanent 
value of timber lands under intelligent management, and 
Nova Scotia has adopted the poliey of holding the timber 
bearing crown lands and of selling only the stumpage. 

Mor some time there have been rumors that the 
Laurentide Paper Company would inerease its dividend 
or indulge in some form of melon-cutting. The earnings 
of this company have been especially large, and, as the 
stock is somewhat closely held, it has attained a higher 
level. Recently the common stock jumped to 195, which, 
for a 7-percent stock, is considered high. It is now 
rumored that the cause of the advance is not due so 
much to the splendid carnings of the company as to the 
fact that control of the Laurentide Paper Company is 
being sought by the Wayagamack Pulp & Paper Com- 
pany, a recently organized company with headquarters 
at Three Rivers. ‘The men at the head of the Wayaga- 
mack are well known Canadian financiers, and it seems 
reasonable to believe that if they make serious efforts 
to obtain control of the Laurentide that they would 
be successful in accomplishing their purpose. 

The Wayagamack Pulp & Paper Company has an 
authorized bond issue of $5,000,000, of which $3,000,000 
has been underwritten and the balance has been re- 
served for future needs. The chief men in this company 
are Rodolphe Forget, M. P., and J. N. Greenshields, K. C., 
of Montreal, and C. R. Whitehead, of Three Rivers. 

The Laurentide Paper Company, which has its head 
oftice and mills at Grand Mere, Que., has a capitalization 
of $4,000,000, divided as follows: $1,600,000 common, 
$1,200,000 preferred, and $1,200,000 bonds. Should 
these two companies become one it will make one of 
the strongest and largest pulp and paper econeerns in 
Canada. 
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FROM THE CANADIAN METROPOLIS. 


MONTREAL, QUE., Jan. 14.—The Wayagamack Pulp & 
Paper Company, of Three Rivers, which was organized 
last summer with a $5,000,000 capitalization, has been in 
the limelight practically ever since its incorporation. A 
few weeks ago it was said that this company was trying 
to obtain control of the Laurentide Paper Company, one 
of the oldest and strongest paper companies in the prov- 
ince of Quebee. Now comes the statement that promi- 
nent New York interests have made the Wayagamack 
company an offer of $600,000 for the red and white pine 
on the company’s property at Three Rivers, formerly 
known as the Baptiste Limits. As this was about the 
sum the company paid for the whole limits, the accept 
anee of the offer would mean that the company practi- 
cally gets its limits free for its pulpwood operations and 
incidentally has its fixed charges reduced by $40,000 a 
year. As the company expected to make its profits 
largely out of the manufacture of pulpwood on the limits, 
this offer from New York is like finding money. A meet- 
ing of the shareholders of the company has been called 
for next week to consider the offer. 


FROM A BUSY CANADIAN MILL POINT. 


Falling Off in Logging Operations and the Reason— 
Activity in Log Hauling—Quietude Marked—An 
Example Set. 

Hub, Que., Jan. 14.—The advance in stumpage dues 
in this province has led to a falling off in logging opera- 
tions at several points. Manufacturers that own limits in 
both Ontario and Quebee are able to keep up the average 
pace of winter work. ‘The hauling of logs is an active 
operation this month. Intense cold weather favors the 
making of ice roads. There is increased activity in 
taking out hardwood, owing to the busy season ahead for 
factories making fine lumber. The W. C. Edwards Com 
pany will use 5,000,000 feet of maple, ash and birch from 
its northern limits, 

Inquiries for good white pine sidings and good strips 
are as numerous as at any other time in the last decade 
at this time of year. The uncertainty of the reciprocity 
negotiations with the United States has hindered large 
sales of low grade lumber. <A free exchange of raw 
products would enlarge the market for the box lumber 
in the country around Hull to such an extent that quota 
tions would become firmer. 

A refusal of the Canadian Pacific railway to allow the 
Grand Trunk railway to use its tracks disabled the service 
the Grand Trunk gives to J. R. Booth and closed ‘his 
lumber operations at Ottawa and Madawaska two days. 
The Grand Trunk had been ordered by the railway com- 
mission to abandon a grade crossing and the only alterna 
tive route was over the Canadian Pacific. The Grand 
Trunk had to suspend traffie entirely and there was no 
outlet from the Booth yards. The lumber blockade be- 
came so serious that the two railway companies finally 
made a temporary settlement. A similar situation arose 
last summer during the strike on the Grand Trunk, when 
J. R. Booth had no means of hauling the sawn lumber 
from his mills and closed. On that oceasion the Dominion 
government negotiated the settlement. 

The I. B. Eddy Company, this city, set an example 
to large manufacturing concerns early in January by 
receiving and entertaining a party of agents of whole- 
sale houses supplied by them. The party came from 
Western Canada accompanied by John Persse, western 
agent of the Eddy concern. The capital represented by 
them is estimated at $20,000,000. The visitors were 
shown around the paper and fiber-ware departments. 
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FROM THE CANADIAN NORTHWEST. 


British Capitalists Interested in Another Big Timber 
Land Deal—An Application of More than Ordinary 
Interest—Lumberman’s Narrow Escape. 

Vancouver, B. C., Jan, 14.—Recently announcement 
was made of the purchase of 105 sections by people in 
Great Britain. G. H. Robertson, of Victoria, who re- 
turned this week from a trip across the Atlantic, reports 
that he interested British capitalists in a deal for 200,- 
00 acres of timber, the price to be paid being $2,000,000. 
Representatives of the buyers will come to British Colum- 
bia shortly to satisfy themselves of the worth of the 
proposition, and it is expected that the deal will then 
he closed. Mr. Robertson spent three months in London. 

M. B. Carlin, formerly a large shareholder in the Co 
lumbia River Lumber Company, and who now resides in 
the capital city, has also lately returned from a trip to 
Great Britain. Mr. Carlin states that the outlook is that 
there will be 2 decreased demand for lumber from the 
United Kingdom during the coming year. 

J. A. Harvey, K. C., of Vancouver, made an applica- 
tion of more than ordinary interest to the provincial 
executive at its sitting this week. It was that Mr. McCoy, 
owner of timber limits close to the international boundary 
in the Kootenai district, be allowed to export his raw 
output to the American side. The reason given was that, 
owing to the physical condition of the country, a moun 
tain intervening on the Canadian side, it is virtually im- 
possible to utilize the timber from this comparative small 
area by manufacture within British Columbia, as strictly 
demanded by the provincial policy and law. The determi- 
nation of the government to rigidly insist upon the ob- 
servanee of the law for the stoppage of the export of 
raw timber to the United States has been emphasized 
time and again by refusal by the government to lift or 
vary the statutory embargo on timber export. This would 
appear to be an exceptional case, and in consequence the 
entire matter has been referred for investigation and 
report. 

Otto Lachmund, president of the Mountain Lumber 
Manufacturers’ Association; W. A. Anstie, secretary, 
and Mr. MeCormack, manager of the Columbia River 
Lumber Company, a director of the association, comprised 
a deputation that waited on the government with respect 
to the log scale in use east of the Cascades. Because of 
the smaller timber there, it was asked that the Doyle 
seale be permitted. The mountain millmen will submit 
their case in writing, when it will be referred to the 
chief timber inspector for his report, after which the 
matter will be given further consideration by the execu: 
tive. 

H. Leir, general manager of the Penticton Lumber 
Company, had a narrow escape last week. He had been 
out in Lake Okanagan in his launch, and just 2s he 
anchored it offshore the painter of his skiff broke. A 
storm was on, and failing to get the engines to start, 
waves broke over the boat, and for a time it looked as 
if it would be swamped. A reseve was effected, not 
without some difficulty, and not before Mr. Leir was 
ready to suecumb, his clothing having been frozen stiff. 

Logs may be given an average quotation of $8.50, 
though the seale of prices adopted by the B. ©. Log 
Brokerage Company is as follows: No. 1, $12; No. * 
$9, and No. 3, $6.50. These are for fir logs graded 1m 
accordance with the provincial government rule. During 
the last year there was an increased cut of about 19 
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feet in 1909 and 653,339,681 feet during the last year. 

Officers of the B. C. Log Brokerage Company for the 
year are: President, John O’Brien; vice president, 
Theodore Magnesen; secretary-treasurer, F. H. Parks; 
directors, H. D. Blackford, John A. Smith, T. E. Hiland, 
J. 8. Pallen, D. J. O’Brien and J. M. Dempsey. 

An important transfer was the purchase of the Van- 
ecouver Timber & Trading Company’s interests from 
H. L. Jenkins by Alvo von Alvensleben, the consideration 
peing $1,000,000. The business of the acquired concern 
includes six logging camps, over 20,000 acres of timber 
and about 20,000,000 feet of logs at Burrard Inlet. 
Joseph Buch, secretary, will continue in office under the 
new control. The buyer is head of-the financial firm of 
Alvo von Alvensleben, Limited. He is a German, and 
came to Vancouver a few years ago, having been suc- 
cessful in interesting capital in several financial and 
industrial propositions. While he has dealt in timber 
before, this is his first large purchase. Mr. Jenkins is 
well known from Minnesota to the Coast. He came west 
about ten years ago, and for a while resided at Blaine and 
afterwards Seattle. Later he came to Vancouver, where 
he has been prominently connected with the industry. 
With his retirement from the Vancouver Timber & Trad- 
ing Company, Mr. Jenkins, as president of the H. L. 
Jenkins Lumber Company, of Seattle, has organized the 
North America Lumber Company, Limited, with a capi- 
talization of $3,000,000. 

The Canyon City Lumber Company, which has 12,500 
acres of timber land in the Kootenay district, is planting 
its logged-over area to fruit trees. The land is taken as 
soon us available, prepared and set out in orchard, and 
it is expected that about 9,000 acres will be cultivated in 
this way. ‘wo thonsand trees were set out during the 
last vear. 





NOTES FROM MANITOBA. 

Big Increase in Building in Prairie Provinces—Logging 
Activity—Railroads to Spend Millions in Construc- 
tion Work. 

WINNIPEG, MAN., Jan. 13.—Figures carefully compiled 
to show the growth of the prairie provinces of Canada 
during 1910 place the amount spent on new buildings 
at $33,617,132. This amount compares with $19,800,496 
in 1909. These figures indicate a big increase in the 
building operations of such a comparatively new country 
as western Canada. ‘This increase has been made in face 
of the fact that the farm crops of last year did not yield 
as well as in 1909. The total building in Winnipeg 
alone during the last twelve-month aggregrated $15,500,- 
(00, an increase of about 68 percent over the previous 
year. 

The railroads will spend millions of dollars in construe 


tion work during 1911 and a large amount of timber will country. December 14 Edward Chaloner & Co. sold 1,545,- 


be required in this connection. , It is expected that the 
Hudson’s Bay railway will be started. This road will 
pass through some valuable timber territory, wherein new 
saw mills doubtless will spring up in the near future. 
The lumber interests of the whole country- are watching 
these developments with keen interest. Readers of the 
AMERICAN LUMBERMAN will likely be interested in the 
demands of the western Canadian farmers for the re- 
moval or reduction of all duties on rough and manu- 
factured lumber coming into Canada from the United 
States. It is not definitely known what reply the Cana- 
dian government will give to the strong delegation that 
recently visited Ottawa for a lower tariff on different 
classes of merchandise. 

A dispatch from Strathcona, Alberta, says that an 
important deal is about to be put through by which the 
Pigeon Lake Lumber Company will take over the lumber 
interests of the O’Brien Lumber Company. P. J. Mullen 
is the largest stockholder and the manager of the Pigeon 
Lake company. 

One of the provisions in the new Canadian bank act 
that will soon come before parliament at Ottawa is that 
‘*products in the forest’? which may be ordered as 
security to banks are to include saw logs and railway 
ties as timber, and deals, boards ete. as lumber. This 
definition was rendered necessary by a recent decision of 
the courts. 





Canadian Tariff Sentiment. 


Orrawa, ONT., Jan. 16.—Interest in the tariff negotia- 
tions now going on at Washington shows no abatement 
among local pulp and lumbermen. In many ways it is 
felt that the most crucial question to be discussed is that 
relating to free lumber and pulpwood. It is felt here 


that the Americans will make a determined effort to se-: 


cure access to our raw material, and there is a strong 
feeling among Canadians that the present is an inoppor- 
tune time to allow the Americans to have free access to 
our pulp and timber areas. This view was strongly ex 
pressed this week in an address in Montreal by the Hon. 
Clifford Sifton. ._Mr. Sifton is chairman of the Dominion 
Conservation Commission and naturally is very much in 
terested in the conservation of our natural resources. In 
his address he strongly opposed any letting down of the 
bars between the two countries, believing that it was to 
the best interest of Canada to continue along the lines 
of development which she has been following for the last 
twelve or fifteen years. It must be said that business 
men generally throughout this city and province are op 
posed to any reciprocity negotiations, especially if such 
negotiations will mean the throwing open of our natural 
resources to the American consumer, 





FOREIGN TRADE NEWS 








TRADE AT LIVERPOOL. 


LIVERPOOL, ENGLAND, Jan. 3.—December proved to be 
amonth of disturbance so far as the lumber trade is con- 
cerned. Business, first of all, was hampered a great deal 
by the elections, which lasted a fortnight and left the polit- 
ical situation just where it has been. As soon as the po- 
litical turmoil was over a somewhat lengthened holiday 
period followed consequent upon Christmas falling upon 
Sunday, In point of fact practically no business was 
lone from Friday to Wednesday of that period. These 
are items to be taken into consideration in studying the 
statistical situation in the consumption of lumber com- 
pared with that of December in previous years. And yet 
in spite of these disturbing influences the figures compare 
favorably with those of 1900. But whether there has 
heen any money made is another question. 


Pitch Pine. 


The importation of sawn logs to ports on this river 
‘mount in the aggregate to 294,000 cubic feet and the 
consumption has been 286,000 cubic feet, leaving a stock 
of 864,000 eubie feet, or about the same as before. Some 
of the importations were upon contract and were mostly 
lisposed of soon as landed. A few small consignments 
that left much to be desired were difficult to se and it 
should be impressed upon shippers who contemplate send- 
ing sawn logs to this market that a large proportion of 
the stock of sawn logs on this side ig old wood and of in- 
ferior size and condition; consequently there is no room 
‘xcept for the fresh logs of good average size. 

Just now there is a divergence of opinion between 
holders of this class of lumber at the Gulf ports and the 
mporter at home. This would be minimized if the 
ld stock were out of the way. Arrivals of sawn lumber 
Were mostly on contract at about £18 to £20 for prime 
and a few consignments which were privately sold at 
prees varying according to quality and _ specification. 
There has been no importation of hewn pitch pine lumber 
— branch of the lumber trade seems to be on the 
pe The present stock of 140,000 cubic feet seems 
°be ample. ‘The only sales made during December were 
M small quantities at private prices. 

Oak. 
logs of round southern wood, about 2,000 cubic 
prised all the shipments from the United States 
oe > were sold by the consignees’ agents on private 
ory Only large sized logs of prime quality are wanted, 
the omg would probably bring remunerative returns to 

“a tipper. Oak lumber for railroad wagon construction 
eae, to the extent of 143,000 cubic feet, mostly 
95 ae erat. Prices for prime rule at about 2s 3d to 

4 cubic foot, but some inferior specifications are 


te wn to about 1s 4d to 1s 6d a cubic foot, being difficult 
sell at these figures. 


A few 
feet, com 
and these 


Hardwoods. 

During the last month very small quantities of black 
walnut logs have come to this port and these have been 
sold at prices varying according to size and quality. 
Shipments of small sized or twisted grained logs should 
not be made, as they can be sold only at unsatisfactory 
prices. Walnut planks and lumber stand in the same un 
satisfactory position they have held for some time. 
Stocks are heavy and the demand very poor. Red gum 
(satin walnut) lumber is moving well, but the high prices 
asked by the shippers make it difficult to enter into busi 
ness for futures. Several shipments of round hickory ar- 
rived on contract. Only fresh butts of good quality are 
wanted and for such good prices ean be had. 


Sequoia 


LL TT 
A eargo of lumber from Eureka, Cal., which was sold 
to a local importer en route, arrived a few days ago and 
being of prime quality is selling at a profitable rate. The 
stock of 99,000 eubie feet includes this cargo. 


Oregon Pine. 


This drags upon the market and the small consumption 
for the month (only 15,000 eubie feet) makes little im- 
pression upon the stock on hand (247,000 eubic feet). At 
this rate of consumption the stock will last several 
months. 

Canadian Woods, 

The import season is over and both pine lumber and 
pine timber appear to be in poor request. Spruce deals 
from New Brunswick and Nova Scotia arriving in small 
quantities by the regular liners, also are slow sellers, 


Mahogany. 


The last of the series of public auction gales was held 
by Edward Chaloner & Co., Alfred Dobell & Co. and 
Farnworth & Jardine on the 14th, 15th and 16th respect- 
ively. All the catalogs were large and attractive, with 
the result that the sale rooms were filled to their utmost 
holding capacity. The buyers came from all parts of the 
kingdom. 

Edward Chaloner & Co. had not proceeded far with 
their sale before competition became keen for all classes 
of mahogany, and prices showed an advance over those of 
the previous auctions. Many logs of figure sold at from 
25 to 50 cents, and some suitable for veneer cutting sold 
at 75 cents to $1.25 a foot. The following day saw Alfred 
Dobell & Co. to the front with an attractive catalog. The 
bidding was fast and furious, leading to many disputes. 
Again prices were high and some buyers from a distance 
went away disappointed. At the concluding sale for 
1910 by Farnworth & Jardine the bidding was so rapid 
that the rate at which lot after lot was sold was unprece- 
dented in the history of the mahogany trade of this 


569 feet; December 15 Alfred Dobell & Co. sold 1,616,- 
661 feet, and December 16 Farnworth & Jardine sold 
189,041, an aggregate of 3,351,271 feet for the three 
days, 





NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 14.—-Winthrop F. Marvin, this 
city, is in Washington, D. C., urging the passage of a bill 
relative to ocean mail for the encouragement of American 
shipping. Under the terms of the proposed bill Buenos 
Aires will be brought within eighteen days of Boston. 
The export lumber business of Boston to South American ~ 
ports is large and has been inereasing> 

Mayor Fitzgerald has sent several petitions to the legis- 
lature this week. One of these bills provides that lumber 
dealers within city limits whose yards cover more than 
half an aere shall cause to be erected a brick wall at 
least twelve feet high and eight inches thick, separating 
the yard from the adjoining property. The penalty for 
violation of the proposed act is placed at not Jess than 
$10 nor more than $50 a day so long as the violation ex- 
ists. He also seeks to segregate lumber districts within 
the city for the purpose of limiting the fire risks. After 
the Blacker & Shepard and the Palmer & Parker com- 
panies’ fires last summer the chief of the fire department 
in Boston made these suggestions to the mayor. Lumber 
dealers at that time stated that they did not believe that 
the mayor would take the same view of the matter, so 
that united action was not taken by the lumber trade, 
The erecting of walls as suggested will be a hardship to 
many dealers, especially those that occupy wharf prop- 
erty. This bill if brought up by the state will be fought 
by the lumber trade. 











BPAAAAARA 


OBJECTION TO PROPOSED MEASURE FOR ES. 
TABLISHING ELECTRICAL POWER. 


Bancor, Mr., Jan. 14.—Considerable interest already 
is manifested over a bill that will be introduced early in 
the present session of the legislature’ by the Moosehead 
Development Company, asking for the right of eminent 
domain in the establishing of an electrical power at the 
foot of Indian pond in the Moosehead region and carry- 
ing power through practically all parts of the state, The 
principal promoters, who are understood to be interested 
in similar development in other states, are Messrs, Chase, 
Harriman and Phipps. 

The plans of the company if carried out, will, it is 
said, raise Moosehead lake from two to four feet and 
flood the Kineo hotel property. The project is opposed 
by the Maine Central railroad on that ground and for 
the additional reason, as its representatives claim, that 
it would throttle the development of the state. The elee- 
trie light companies of the state also are opposed to it 
on the ground that such a development by a powerful 
combination of outside interests would freeze them out. 

The present laws of Maine prohibt the sending of 
power outside of the state except in the case of corpora- 
tions that had that right before sueh measures were 
passed, The constitutionality of this law in all proba- 
bility will be questioned in case this project is carried 
through. Those who doubt the constitutionality of the 
law cite a case which they say involves the same prin- 
ciples, that of the Standard Oil Company’s pipe lines 
transmitting oil outside of the state, in regard to which 
a recent decision has been made by the United States 
Supreme Court favorable to the Standard Oil Company. 

In connection with the plans of the corporation it is 
understood that the promoters have bonded many thou- 
sand acres of land at the headwaters of the Kenebec, 
for which they have paid down 10 per cent. 

The proposed company will be able if they carry out 
its plans to develop a power second only to that of 
Niagara. Its adherents put forth the argument that it 
intends to develop resources of Maine, but the opposi- 
tion says that it means that power developed in Maine 
will be carried outside the state to plants owned and 
operated by the foreign capital back of the enterprise 
that seeks to secure power rights in Maine. 


THE PENOBSCOT RIVER DISTRICT. 


BANGOR, ME., Jan. 16 Although the total lumber eut 
on Penobscot waters this season is far less than that of 
last year, the logs that are being handled are coming 
along at a satisfactory rate. 8S. A. Sutherland estimates 
that the cut on the west branch this year will fall 18,000,- 
000 or 20,000,000 feet below that of last year, when 
42,000,000 feet was cut. This includes only the logs that 
are driven down river to the Bangor booms, The prinei- 
pal operators getting out saw logs on the west branch are 
Sutherland & Hodgkins, 2,500,000 feet; Stetson & Al- 
paugh, 1,500,000; Moses Wadleigh, 2,000,000; John Lar- 
gay & Son, 3,000,000; A. J. Wentworth, 3,000,000; Me- 
Nulty & Carpenter, 8,000,000. The Great Northern Pa- 
per Company will get about 55,000,000 feet on the west 
branch, Yarding is about finished in most localities and 
most operators are hauling. There is eight inches of 
snow, with a hard bottom, making good roads, but more 
snow is needed, 

S. H. Golden returned Friday from New Hampshire, 
where he has been on business in the interest of his em- 
ployment agency. Mr. Golden took with him from Ban- 
gor sixty-five woodsmen for the Connecticut Valley Lum- 
ber Company, at North Stratford. He reports that the 
company has 1,000 men at work in the woods and that 
New Hampshire has plenty of snow for woods operations. 
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WE MAKE LOANS 
TO LUMBERMEN 


In amounts of 


$150,000 to $5,000,000 
Secured by first mortgage on 


TIMBER LANDS. 


CORRESPONDENCE INVITED. 


Clark L. Poole & Co. 


600 Commercial Nat’l Bank Bidg., 
CHICAGO, ILL. 


- TIMBER ~ 


Has made many wealthy men— 
and will make many more. 














says, “‘ That the rise in price of lumber which marks the 
opening of the present century is the beginning of a vastly 
greater and more rapid rise which is to come.” 


Mr. Gifford Pinchot, ex-chief forester of the United States i 


Menz Timber Gold Bonds offer to every investor the 
opportunity to join us in the purchase and holding of standing 
timber in the Pacibe Northwest. 


Menz Timber Gold Bonds are, Profit Sharing — Interest A 


Bearing—Deed Protected. 


Write for facts about them. 


R. J. MENZ LUMBER CO. 


SEATTLE, WASHINGTON. 
A ER TRG 6 AG | TF 


[TIMBER BONDS| 





1 

Owners of high-grade standing tim- 

ber desirous of borrowing money [I 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 


which to operate tracts of timber. 











A. B. Leach & Co. 


140 DEARBORN STREET, 
CHICAGO. 


NEW YORK PHILADELPHIA BOSTON 
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WE ARE 
SPECIALISTS 


and have large experience in giving the kind of credit informa- 
tion and service that lumbermen need. 

The Red Book which we publish semi-annually is confined 
exclusively to showing the financial standing of parties engaged 
in the manufacturing, selling and buying of lumber conta 
It covers the field p ese Full particulars regarding our 


RED BOOK SERVICE 


will be gladly sent if you will just drop us a line. 
We also have a well organized COLLECTION DEPARTMENT at your service 


LUMBERMEN’S CREDIT ASSOCIATION 


77 Jackson Blvd. 116 Nassau Street 
CHICAGO ESTABLISHED 1876 NEW YORK CITY 
Please mention the American Lumberman 















































THE KEYSTONE STATE. 





QUAKER CITY NEWS. 


Business Beginning to Recover from Holiday Duliness 
—Building at Standstill—Pulling Together for Big 
Government Dry Dock Project. 


PHILADELPHIA, Pa., Jan. 16.—Bradstreet’s report of 
the lumber business in this city for the last week says 
that trade is ‘‘sluggish.’’ This is too strong a word, 
as the consensus of opinion of eighteen concerns vis- 
ited is that business is beginning to recover from the 
holiday dullness. One big concern reports more sales 
made since the first of the year than during the entire 
month of January, 1910. Three concerns report busi- 
ness as very good, and considerably better than ex- 
pected. Nearly all report inquiries plentiful, but the 
proportion way above orders placed. The better 
grades of hardwoods are still in good demand at list, 
and the recently increased activity in the lower 
grades is reported as holding or increasing by about 
half the dealers, while the others report no change. 
Hardwood flooring is slow. Yellow and North Caro- 
lina pines remain unchanged except in the reports of 
two concerns that find their mills are holding for bet- 
ter prices. Hemlock is holding the slight gains it 
has made in price, but is inactive. 

The reaction from holiday trade is being felt in 
some lines and others report that advance orders are 
not as large as could be desired, but Philadelphia 
business in general is moving in fair volume. There 
is a disposition on manufacturers’ part to order in 
small quantities, usually enough to supply immediate 
wants, and this condition is especially noticeable in 
the lumber trade. 

Building has been brought almost to a standstill by 
the weather, and little activity in building lumber is 
noted. During the week 114 permits were issued, how- 
ever, covering 124 operations, with a combined value 
of $460,290. This very fair total is made up of a 
small amount of operative building, a lot of repair 
and small jobs, and $325,000 worth of garage build- 
ings. One automobile building for which a permit 
was granted will cost over $300,000. Announcement 
was made in today’s papers of another automobile 
building to cost $175,000, for which ground will be 
broken in the spring. This will be the clubhouse 
and garage of the Automobile Club of America. 

All this activity of the automobile trade would seem 
to indicate that they expect big things in 1911, but it 
is safe to say that all the funds will not be furnished 
out of the surplus of the lumbermen’s profits unless 
a little more ginger is injected into the trade than has 
been evident of late. 

Jenkins & Henvis, lumber and millwork dealers, re- 
cently called a meeting of their creditors, at which 
I. W. Unkel, C. C, Coolbaugh and Howard L. Neff were 
appointed trustees, with power to continue the busi- 
ness until all creditors were paid in full, or to dispose 
of it to the best advantage. January 10 all the assets 
of the concern were turned over to the trustees, in- 
cluding realty owned by Mr. Jenkins. Bayard M. 
Henvis will manage the business for the trustees. 


The Pull-Together Spirit. 


The manner in which the business men of this city, 
individually and through their several business organ- 
izations, have united in support of the proposition for 
a great dry dock at the navy yard, is not only sig- 
nificant of the ultimate success of that project, but 
is encouraging to every other undertaking for the ad- 
vancement of the city. The decision of the Depart- 
ment of the Navy to make Philadelphia headquarters 
of the Atlantic Coast division of the marine corps, 
though a wholly independent plan, will help greatly 
in the general movement to increase the importance 
and value of the navy yard. 

Secretary of the Navy Meyer gives his powerful sup- 
port to the proposed great dry dock at League island. 
He ‘announces that the Navy Department will use all 
possible influence with Congress to secure appropri- 
ations for it, and to maintain a depth in the Delaware 
sufficient to admit the going and coming of the largest 
war vessels, 

The two go together—a deep channel and a big dry 
dock. The deepening of the channel is under way 
and, if supported by suflicient appropriations, will be 
thirty-five feet deep and of full estimated width by 
the time this 1,700-foot dry dock has been constructed. 
With the Navy Department asking for it, the house 
appropriatiors$ committee can hardly refuse the small 
initial appropriation needed to start this great under- 
taking on its way. 

The Chamber of Commerce also has entered the 
fight to procure for the Philadelphia navy yard a 
1,700-foot dry dock. This powerful organization, 
which represents 2,500 of the leading business men of 
this city, went on record as being in hearty sympathy 
with the movement to procure the dock. The Cham- 
ber of Cémmerce will not stop with this simple in- 
dorsement, but will carry on an aggressive campaign 
to make the proposed dock a reality. 

A new barracks for marines will be erected soon, for 
Philadelphia is to be made the mobilization point for 
the jackies on the eastern seaboard. A dry dock, 
nearly a quarter ofa mile long and an eighth of a 
mile wide, capable of holding two of the largest 
‘¢dreadnoughts,’’ will be built along the water front 
at a cost of about $3,500,000, and new parade grounds 
will be laid out to the east of the present drill field, 


re the reclaiming of a square mile of swamp 
and. 

When these additions and improvements are fin. 
ished there will be permanent employment for many 
thousand men in keeping up the yard and on the war 
vessels brought there for repairs. 

At a joint meeting of all the West Philadelphia 
business and improvement associations, January 11, 
Peter J. Hughes, transportation expert, with offices in 
the Land Title building, announced that a $5,000,000 
company had been formed to hold six miles of front- 
age on the Delaware river, with a present depth of 
from 28 to 32 feet, starting from the mouth of the 
Schuylkill river, at the navy yard, and extending down 
the Delaware across the lower end of West Philadel. 
phia. This company and its holdings will be taken 
over by an incorporation now forming with $20,000,000 
capital, which will improve the frontage as desired, 
and accommodate any increase in trade to this port, 
The most modern docks and piers will be constructed, 
and the company will codperate with a similar concern 
in Los Angeles, Cal., with the object of bringing mil- 
lions of dollars in trade from there to this port 
through the Panama canal. The promoters claim that 
this means of transportation will enable shippers on 
either coast to send their goods to the opposite coast 
at one-sixth the present rate by all rail. It is proposed 
to have the terminals and the vessels built before the 
canal is finished. The site of the new terminal is be- 
low the Horseshoe curve. A great feature is that no 
railroad can dominate the new location, as, with only 
one and one-fourth miles, the Philadelphia belt line 
connects with all other roads that can be reached, 

The Booth steamship Hubert, which will be the first 
vessel to depart from this city direct for South 
America, poked its big nose through the fog on the 
lower Delaware and docked at a coal wharf at Green- 
wich Point. About noon on Tuesday, after 3,000 tons 
of coal have been stored in its bunkers and hold, the 
Hubert will leave with its cargo and passengers for 
Para, Brazil, carrying with it an invitation from 
Philadelphia manufacturers to the Brazilian and 
South American markets to ‘‘come and buy.’’ 

Plans to aid Mayor Reyburn in his purposed ex- 
hibition of plans for municipal improvements were 
discussed at a meeting of Philadelphia Chapter, 
American Institute of Architects, at Chancellor street. 
The members of the organization will collect as many 
plans as possible for a ‘‘city beautiful,’’ which will 
be shown in the Mayor’s exhibit to be held in the city 
hall during the National Conference of City Plan- 
ning to be held in Philadelphia this spring. 

Lippincott & Tomlin, retail lumbermen, with a yard 
at 3100 North Fifth street, have dissolved partner- 
ship, Mr. Tomlin having withdrawn from the firm. 

The Monarch Lumber Company, the oldest tenants 
in point of occupancy in the Harrison building, have 
moved to a new suite on the same floor. There are 
three offices in the new quarters, affording much more 
commodious and luxurious conditions. 

Among the recent additions to the lumber concerns 
of eastern Pennsylvania is the Eastern Wholesale 
Lumber Company, of Harrisburg. This company is 
incorporated with a capital of $10,000 and will do a 
general wholesale lumber business throughout the 
Kast. General offices will be maintained at Harris- 
burg. The incorporators are W. W. Wittenmyer, 
president; Samuel Wittenmyer, treasurer, and I. F. 
Walter, secretary. 

H. B. Rayner & Co. are introducing a new make of 
cypress shingles which they claim are a great suc- 
cess. They are 20- and 24-inch lengths, in 5- and 6: 
inch widths. 

Owen M. Bruner & Co. are boasting about recent 
arrivals of red gum which they claim their customers 
are calling ‘‘real classy.’’ 

Samuel Dyer’s son has taken a position as salesman 
for J. Wistar Evans. IF. O. Werden has taken a post 
tion as salesman for the Sterling Lumber Company. 
Jerome H. Sheip reports his mill at Mobile, Ala., over- 
sold on the new Tupelo cigar box wood he recently 
introduced. Martin Lane, of Wilmington, Del., for 
many years treasurer of William Whitmer & Son, will 
make a trip to Mexico in the near future. Harry 
Armstrong, manager of the West Virginia operation 
of the Cherry River Boom & Lumber Company, has 
been spending some time in this city. we 

W. H. Lear will leave for a trip to Florida within 
a few days. SS 

Alfred Armstrong, land agent of William W hitmer 
& Son, headquarters in West Virginia; J. ©. Clifford, 
general manager of the Otter Creek Boom & Lumber 
Company’s operation at Hambleton, West Va.; H. A. 
Hoover, chief inspector of the National W holesale 
Lumber Dealers’ Association, and A. M. Jackson, of 
the Aberdeen Lumber Company, of Pittsburg, Pa., 
were among visitors recently. 





SAW AND TOOL SALESMEN IN SOCIAL AND 
BUSINESS CONFERENCE. 


PHILADELPHIA, Pa., Jan. 16.—An informal banquet 
was given early in January by Henry Disston & pes 
to representatives of the saw and toolmaking. rr 
cern, who came here from all parts 01 _the —- 
States and from Canada to attend a series of — 
conferences. Besides the corps of salesmen there ber 
present at the banquet a large number of Saw ad 
who spend their time in lumber camps and sa 
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centers to aid miilmen by their experience and knowl- 
edge. All the executive departments were represented. 

It is the general sentiment of all Disston salesmen 
and representatives that the next twelve months will 
be the best selling year of their experience, despite 
the fact that 1910 was a record breaker. During the 
week all representatives have made a careful study 
of the manufacturing processes and executive policies 
at the plant in Tacony. Officers of the company have 
spared no effort to thoroughly acquaint their men 
with the principles, purposes and ideals of the great 
organization of which they are a part. 

Robert J. Johnson, second vice president, acted as 
toastmaster at the banquet. With Mr. Johnson at 
the head of the table were William Miller, secretary, 
Frank Gould, manager of shelf goods, and E. I’. Cooper, 
manager of the mill goods department. The toast- 
master called on a number of the salesmen, who gave 
interesting talks on different phases of the business. 
John C. MeCauslan spoke with an inserted tooth, S. 
Was Batty on Missionary Work. Charles Weston 
Cole on crosseut saws in Carolinas and Virginia was 
a prominent feature of the program. 





SMOKY CITY TRADE NOTES. 


Severe Weather Retards Building and Retail Trade 
More than Ordinarily Dull in Consequence—Yel- 
low Pine Prices Firming Up. 


PiTTsBURG, Pa., Jan. 17.—There will be plenty of shop 
talk among the Pittsburg lumbermen during the coming 
week. Not only will retailers be in the city in force, but 
there will be a general gathering of wholesalers who will 
make it their business to see that the visitors have a 
good time. The talk is expected to do a lot of good, too. 
Incidentally, it may be noted that for some weeks 
retailers practically have been out of the market—a lit- 
tle more so than usual, severe weather having retarded 
building operations. 

During the week J. M. Bemis, senior partner of the 
firm of Bemis & Vosburgh, who seldom gets to Pittsburg, 
was a caller at the general offices, stopping over on his 
way to the mills at Bemis, W. Va. Mr. Bemis is a 
veteran lumberman and one of the best known operators 
in Pennsylvania. H. C. Bemis, his son, and active man- 
ager of the Bemis mills, is still confined to his bed with 
an attack of pleurisy. H. T. Lincoln, of this company, 
returned yesterday from a trip through the South and 
to the Isle of Pines. The company reports a fair busi- 
ness and looks for a decided change for the better soon. 
Prices in yellow pine seem to be firming up. 

The Breitwieser & Wilson Company reports the closing 
of its books for 1910 with a remarkably excellent 
showing and a revival of interest noted in the buying 
centers. A. G. Breitwieser, of this company, returned last 
week from New York, where he attended the automobile 
show. a 

Louis Germain, president of the Germain Company, 
went east this week to look after new business. 

F. X. Diebold, of the Forest Lumber Company, accom 
panied by Mr. Levy, Philadelphia representative of the 
company, has gone to West Virginia, where he will visit 
a number of mills, including the large operation of that 
company at Konnarock, The company notes that some 
items in yellow pine are becoming searce and railroad 
interest in the market appears to be improving. The 
annual conference of salesmen of this company developed 
interesting discussions. During the stay of the sales 
men the company entertained them with a supper at the 
Fort Pitt Athletic Club. 

The Flint, Erving & Stoner Company reports little 

change in general conditions, but inquiries are coming 
in that promise results in the near future. The company 
reports satisfactory shipments during the last week from 
its mills. 
_ F.R. Babcock, of FE. V. Babeoek & Co., was in Wash- 
ington, D, C., last week to secure speakers for the coming 
annual banquet of the Chamber of Commerce and also 
to attend the National Wholesale Lumber Dealers’ meet- 
ing. The company makes an encouraging report regard- 
ing yellow pine, spruce and hemlock, which are more 
active, 

CL, T. Morlan, president of the Morlan-Ricks-Hughes 
Company, has returned from a trip to Steubenville, Ohio. 
Mr. Morlan reports retail trade very quiet from the 
wholesalers’ standpoint. General buying is just fair, 
with indications of improvement. 

The Kendall Lumber Company reports coal mining and 
coke operations quiet, and this has had a depressing 
effect on mine material. All of the company’s mills are 
in steady operation. 





COVERING BOTH ENDS OF THE STATE. 


The Palmer & Semans Lumber Company, of Pittsburg, 
4., has opened a branch office in Philadelphia, with F. 
E. Smith, in charge. The company is one of the better 
hown manufacturers of hardwoods, making specialties of 
Poplar, oak and chestnut and having a generous output of 
the hardwoods generally, and manufactures and whole- 
sales also white pine, yellow pine, spruce and hemlock for 
4a large and growing class of customers. The new ar- 
rangement of the Palmer & Semans Company was neces- 
sitated by steadily increasing demand for its products 
from Philadelphia and tributary territory and will be a 
decided convenience to its many customers in that terri- 
ry, 


BABB BABOON" 


That cork oak can be grown successfully in the section 
of Florida in which Pensacola is situated is the belief of 
the United States Forest Service, and with the idea of 
making a test of it a large amount of acorns have been 
the eet into Florida from Spain and will be planted in 

Ocala and Choectawhatchee forest reserves. 





LAKE ERIE PORTS. 


FROM THE FOREST CITY. 

CLEVELAND, OnI0, Jan. 14.—There seems to be a con- 
siderable improvement in feeling throughout this market 
as compared with a month ago. Reports show that deal- 
ers are buying a little more freely since inventory and 
factory trade is consuming more stock. Building is held 
back frequently by changeable weather. 

The Lumber Club held an interesting meeting Tuesday 
evening, January 10, at the clubhouse. After luncheon 
a number of appropriate toasts were offered. 

The Cleveland City Lumber Company has put in a 
large stock in expectation of an early and active spring 
trade. 

The Cuyahoga Lumber Company stated this week that 
business for 1910 showed up much more favorably than 
it had reason to expect. 

The Willson Avenue Lumber Company has had a final 
settlement with the city for damages sustained by the 
elimination of the railroad grade crossing near its yard 
and will erect several sheds which they have needed for 
some time and will make other improvements. 

The name of the Norris Lumber Company has been 
changed to the Highland Lumber Company and a number 
of improvements have been made at its plant. The com- 
pany has put in considerable stock lately in expectation 
of an early spring trade. 











BOARD OF LUMBER DEALERS ELECTS 
OFFICERS. 


CLEVELAND, Oulo, Jan. 17.—At the annual meeting 
of the Cleveland Board of Lumber Dealers, January 13, 
the following officers were elected: A. C. Klumph, presi- 
dent; E. M. Carleton, vice president, and J. V. O’Brien, 
secretary and treasurer. 

A. C. Klumph is manager of the Cuyahoga Lumber 
Company and recognized as one of the most progressive 
and competent of the younger Jumbermen in this market, 





A. C. KLUMVH, CLEVELAND, OHIO; 
resident Cleveland Board of Lumber Dealers. 


Under his management the Cuyahoga Lumber Company 
has assumed a leading position among the dealers in this 
section in both a wholesale and retail line. 

A number of new features are planned for the board 
and its scope is to be widened to a considerable degree. 
Mr. Klumph, through considerable activity with the 
Cleveland Builders’ Exchange, is expected to advance the 
importance of the organization considerably. 





VENEER CONCERN CONTINUES CUSTOM 
BUSINESS. 

The recent sale of the Astoria Veneer Mills to the As- 
toria Veneer Mills & Dock Company, of Long Island City, 
N. Y., has given rise to a report that the concern would 
enter the veneer business as a merchant, which is not in 
accordance with the facts. 

The great increase in the mahogany and Circassian 
veneer business of Astoria, Long Island City, has made 
corresponding demands upon the customemillwork facili- 
ties of the Astoria Veneer Mills. Accordingly, to meet 
the increased demands, the Astoria Veneer Mills & Dock 
Company has bought the Astoria Veneer Mills, all stock 
in the new company being held in the same proportions 
and by the same persons as in the old company—interests, 
individuals and policies being identical. 

The new company now announces that it has the 
largest custom mills in ,the world for manufacturing ma- 
hogany, Cireassian and fancy lumber and veneers; com- 
prising about thirty acres for the handling, storage and 
drying of logs and lumber, and about one mile of dock 
fronts and piers. ; ’ 

The important point of its announcement, which the 
company would especially emphasize, is the fact that it 
will devote its entire time and equipment to the improve- 
ment and advancement of its line of custom work; 
namely, docking facilties, with storage of logs when de- 
sired; custom mills equipped with band saws, veneer 
saws, slicer machines, half-round and full rotary ma- 
chines, roller, dryers, ete. 
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Timber Loans 


E are prepared to make loar.. .ia 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 








Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
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FOR SALE 


$475,000.00 


(PAR VALUE ) 


THE VIRGINIA AND RAINY 
LAKE COMPANY STOCK. 


Price, $132 Per Share 





Stock in this company never before offered 
to the public. Plants located at Duluth and 
Virginia, Minnesota. 


Annual Capacity 
300,000,000 Feet. 


Holdings of white pine timber the largest of 
any company east of the Rockies. 

This is a rare opportunity to invest in the stock 
of one of the greatest lumber companies of the 
Weyerhaeuser Syndicate. The price at which 
this stock is offered is an exceptional chance to 
get a gilt edged investment at a low figure. 

Will sell the block, or in lots, to suit. 


W. S. BISHOP, 


171 LaSalle St., 


Lock Box R. 


Chicago. 


Phone, Central 982. 

















British Columbia Timber Lands 


EXCLUSIVELY 
All properties offered have first been examined by 
my own men. _ Will act as agent for purchasers. 


Correspondence solicited from 
bona fide investors only. 


W. L. KEATE {i"setuove tract Vancouver, B. C. 











The Leading Authority for Western Values. 


Are You Interested in a mill or manufacturing 
plant on the Pacific Coast ? 


The General Appraisal Company 


SEATTLE, WASH., 


Will give you the actual value of the property in full, part 
or detail. Write for our 60 page booklet. 
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THE EMPIRE STATE. 











CHOICE TIMBER BONDS 


FOR 


JANUARY INVESTMENT 


Subject to prior sale we offer various maturi- 
ties of the following: 


Southern Timber Company Ist 6’s 
Linn & Lane Timber Co. Ist 6’s 
Merrill & Ring Logging Co. Ist 6’s 


Price, maturities and other detailed information 
may be obtained upon application. 


Lyon, Gary & Company 
LUMBERMEN AND BANKERS 
TELEPHONE CENTRAL 1147. 

204 Dearborn Street, - 





Chicago, Illinois. 











Clark and Monroe Sts. 


Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 





WM. A. TILDEN, President. 
NELSON N. LAMPERT, J. FLETCHER FARRELL, 
Vice-Pres. Vice-Pres. 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier. Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 
We solicit accounts of banks, corporations, firms and individuals 


and endeaver to give prompt and efficient service by per- 
sonal and courteous attention to our customers, 








H. M. Byttessy & ComPANy 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificlal Gas Systoms 
Steel Railways 

Water Works 

Electric Light Plants 


Irrigation Systems 


Natural Gas Systems 
Interurban Rallways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 
Oklahoma City, Okla. 


Pertiand, Ore. Mobile, Ala. 











A Good Photograph 





With snap and ginger in it is what a business man wants— 
the Root Studio makes this kind, has maintained a reputation 
for twenty years for Men's pictures. We number many 
prominent Lumbermen as regular patrons of this studio, and 
many of the portraits produced from time to time in the 
American Lumberman were taken here at Root’s. Surprise 
your wife or friends with a good photograph of youself as a 
holiday gift ora souvenier of your trip to Chicago; call and 
see us when in town, 


ROOT STUDIO CO.,242¥stsbare. 








FROM THE METROPOLITAN DISTRICT. 


Retailers Still Restrict Purchases to Immediate Re- 
quirements—Difficulty Experienced in Negotiating 
Building Loans—Improving Dock Property. 

NEw York, Jan, 16.—Trade is dull and prices are a 
little more uniform. 'The outlook for improvement in the 
building situation, however, is only fair and _ retailers 
continue to restrict purchases to actual requirements and 
these continue light. For the first two weeks of this 
year 230 permits have been issued valued at $11,727,500, 
as compared with 235 permits and $6,562,800 for the 
same period of 1910. Stocks in city yards and in 
suburban sections are low and any kind of an improve 
ment will unquestionably put prices on a higher basis. 

Building Joans are difficult to negotiate with few 
exceptions. In several instances reports last week indi 
cated that banks were more favorably considering loans 
for building purposes, but the great bulk of loans in the 
city districts comes through the title companies, and this 
class of loans has been considerably restricted since 
December 1, One reason advaneed by the title com- 
panies for their present inactivity is that sections already 
effected by improved transit facilities are somewhat over 
built and they prefer to hold, their available funds for 
the opportunity they believe will present itself for use 
in other sections at a very early date. 

J. A. Cheyne, of the Pennsylvania Door & Sash Com 
pany, Pittsburg, and I, W. Rockwell, of the company’s 
Philadelphia office, were in this city last week. Other 
visitors included Edward I. Henson, of the Edward F. 
Henson Lumber Company, Philadelphia; Alfred 8. Olm 
stead and J. W. Floyd, of the Floyd-Olmstead Company, 
Philadelphia; I. H. Hawley, of the Eastern Lumber 
Company, North Tonawanda; Richard P. White, Albany, 
and J. D. Bush, of J. D. Bush & Co., Philadelphia. 

The following well known lumbermen attended the 
annual mecting of the Lumber Underwriters at 66 Broad- 
way on Wednesday: I. W. Cole, New York city; G. F. 
Craig, Philadelphia; Lewis Dill, Baltimore; R. W. Hig- 
bie, New York city; W. A. Holt, Oconto, Wis.; II. 8. 
Lee, Buffalo; R. C. Lippencott, Philadelphia; EK. PF. 
Perry, New York; C. H. Prescott, jr., Cleveland, Ohio; 
I’, C, Riee, Springfield, Mass., and H. I. Taylor, Buffalo. 

R. A. Brown, 1 Madison avenue, is handling the out- 
put in this market of the Tennessee Oak Flooring Com 
pany, of Nashville, Tenn., the product being known as 
the ‘‘Tofeo’’ brand. Mr. Brown also represents the 
Strable Manufacturing Company, of Saginaw, Mich., and 
these two mill connections give him an excellent line of 
products. 

8S. E, Slaymaker, of 8. KE. Slaymaker & Co., Fifth 
Avenue building; Henry Cape, 1 Madison avenue, and 
Guy EK. Robinson, 1123 Broadway, well known golfers, 
have left for a trip to Pinehurst, N. C., where they will 
swing the club and enjoy a few days’ rest. 

John R, Paschall and Thomas Gresehen, of the West 
moreland Lumber Comporation, Richmond, Va., are in 
this city to see about timber contracts. The North Caro 
lina output of the company is handled by the Barker 
Bond Lumber Company, 18 Broadway. 

The Stevens-Katon Company, 1 Madison avenue, has 
just added to its hardwood production the output of a 
hardwood mill in West Virginia, which will give it about 
6,000,000 feet more of oak, ash and chestnut to handle 
during the year. T. 8. Miller, manager of the com- 
pany ’s hardwood department, states that there is on hand 
at the distributing yard, Gilman, W. Va., a fine assort- 
ment of hardwoods suitable for the eastern trade, and 
the output of the new mill will place the concern in posi- 
tion to handle a larger line of hardwoods. 

The J. C. 'Turner Lumber Company, with offices at 1128 
Broadway, and cypress yards at Irvington, is improving 
its dock property at the latter place and is arranging to 
increase its facilities so that it can handle a much larger 
stock, 





FROM THE TWO TONAWANDAS. 


Increase in Demand and Improved Inquiry—Box Lum- 
ber in Unusually Good Request—Lumberman Misses 
Train in Wreck. 

NortH TONAWANDA, N. Y., Jan. 17.—Trade has been 
characterized during the last week by the most pro 
nounced activities of the winter. With an increase in 
demand and in the number of inquiries dealers gener- 
ally have expressed themselves as decidedly encouraged 
by prospects. The unusually heavy demand for box lum- 
ber during the last month has caused the price of this 
item to advance slightly, with prospect of further 
increases shortly. Siding has stiffened somewhat as 
regards quotations, 

Capt. C. B. Lentz, of the William Milne Lumber Com- 
pany, just escaped being in the railroad wreck at 
Batavia, N. Y., Friday morning, when one passenger 
train, traveling at the rate of fifty miles an hour, 
crashed into the rear of another passenger train and tele- 
scoped two of the cars, killing six and injuring many 
passengers. Captain Lentz, who had been attending a 
meeting of the national guardsmen at Albany, N. Y., 
missed the train which caused the accident by a few 
minutes and had to wait for the next train, two hours 
later, out of Albany. 

William H. Follette, of Tonawanda, vice president of 
the New York, Buffalo & Great Lakes Towing Company, 
denies the report from New York that his company has 
disposed of its ten barge canal boats to the F. W. Jarvis 
Company, of New York. 

Seeretary of War Dickinson has assured officials of 


the Board of Trade that he will be in the Tonawandas 
next spring with the chief engineer of his department 
to look over the situation relative to the project to have 
the government deepen Tonawanda creek for a distance 
of twelve miles in connection with the barge canal 
terminals. It is desired to have the stream deepened to 
make it navigable by lake vessels. 

Guy Obenauer, of Alpena, Mich., is in the Tonawandas 
looking after the sale of hardwood for delivery by ves 
sel next season. 

At the state conference on taxation at Utica, N. Y., 
last week Assessor Steig, of North Tonawanda, offered 
resolutions to provide uniform taxation on lumber and 
vessels, The resolutions aim to provide a state law on 
the assessment of lumber and a national law on the taxa- 
tion of vessels. 

James lL. Crane, of White, Gratwick & Mitchell, has 
returned from a business trip through the Canadian woods 
in the interest of his company. 





EDUCATIONAL AND ENJOYABLE TRIP OF COM. 
PANY EMPLOYEES. 


Nk&w York, Jan. 17.—Representatives of the Manufac- 
turers’ Lumber Company have just returned from a trip 
to Chattanooga, Tenn., Birmingham, Ala., and Memphis, 
Tenn., where they went to visit the mill operations of the 
Hugh McLean Lumber Company, with headquarters at 
Buffalo, N. Y., whose stocks in this market are sold 
through the Manufacturers’ Lumber Company. The 
party consisted of Hugh McLean, Van W. Tyler, E. M. 
Terry, C. B. Cox, D. N. Meighen and W. L. Payton, of 
the Manufacturers’ Lumber Company, and R. E. Bond, 
James Chamberlain, A. G. Rolston, F. W. Neelin and J. 
A. Strack, representing the Hugh McLean Lumber Com- 
pany. The party left New York January 2, going to 
Chattanooga, spending a day there, Wednesday, and 
Thursday they were at Birmingham and Friday and Sat- 
urday at Memphis, returning to this city Monday. For 
a number of years Mr. McLean has taken his salesmen to 


rr ———— 














REPRESENTATIVES OF THE MANUFACTURERS’ 
LUMBER COMPANY. 


the mills, the object being to acquaint them with mill 
conditions, especially to go over stocks, grades ete. The 
mills at the above three places are operated by the Hugh 
McLean Lumber Company, and it is needless to say that 
those who took the trip enjoyed it immensely, besides re- 
ceiving a decidedly practical edusation in the way of 
viewing conditions of manufacture. The trip has a two- 
fold purpose, in that besides acquainting the salesmen 
with mill conditions it also puts the mill in touch with 
the situation from the consumer’s point of view. 

Mr. McLean has remained in this city a few days, and 
in discussing the hardwood situation he states that he 
looks for a good normal business after the Ist of Feb- 
ruary. He says inquiries are coming along well and 
while the present demand is dull, good, dry hardwood 
stocks are very scarce and prices are well maintained. 
Mr. Meliean thinks that as soon as the freight rate situa- 
tion is decided business will show improvement. 





FROM WESTERN NEW YORK. 
BurraLo, N. Y., Jan. 18.—The weather is doing 18 
worst in regard to building operations, though there 38 
an unexpectedly good showing in the way of permits for 
this week, the total cost aggregating about $103,000. 
There were thirty-seven permits, with twenty-three frame 
dwellings, additions and alterations to factories and 
other large buildings making up nearly half of the whole 
cost. P 
If. '. Kerr, who has been laid up three weeks by 4 fall 
on the ice, which injured his knee, will be able to return 
to his lumber office this week. He is taking « large cut 
of hemlock and other Pennsylvania woods for distribution 
in this territory. . 
Charles C, Slaght, of Chestnut & Slaght, has been be 
northern Canada buying hardwoods. The firm handles 
birch largely and gets much of it from Canada. 


A. J. DeLaplante has gone to Pinehurst, N. ‘ He 18 
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keeping up his white pine logging operations in Canada. 

W. L. Sykes, president of the Emporium Lumber Com- 
pany, has also gone south and will not return until he has 
attended the annual meeting of the Yadkin Lumber Com- 
pany, at Lenoir, in western North Carolina. The com- 
pany holds a large tract of hardwood timber and is pre- 
paring to develop it. 

A Buffalo lumber salseman, covering the big furniture 
and other woodworking factories in Jamestown, finds that 
the mills doing highgrade work have all that they can do. 

The David Gilmour Door Company is doing very little 
business, finding a very light demand, with small promise 
of immediate resumption of active operations right away. 

H. E. Montgomery left this week to inspect the Mont- 
gomery mills at Springhope, N. C., and Suffolk, Va., and 
will be away about ten days. 


Preparations are making for the annual meeting of the 
Retail Lumber Dealers’ Association of the State of New 
York at Syracuse, January 25 and 26. Vicegerent John- 
son, of Rochester, has sent out notices for a concatenation 
on the night of the 24th. 

White pine interests are looking westward for stock. 
L. P. Graves, Henry George and W. P. Betts will go to 
Duluth, Minn., this week to look for stock. Mr. Betts 
will be back for the poultry show next week, as he is an 
exhibitor. 

O. E. Yeager was easily elected first vice president of 
the Chamber of Commerce last week, and is now in line 
for the presidency, though it is understood that he does 
not desire the position. Frank A. Beyer was reélected 
trustee, getting the largest majority of anyone in that 
list. 
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Loss by Fire. 
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FROM THE WOLVERINE STATE. 
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THE SAGINAW VALLEY. 


Annual of Saginaw Valley Lumbermen—Reorganiza- 
tion of Lumber Company—Hardwood Situation Much 
Stronger—-Shingle Operator Meets with Misfortune. 
Bay City AND SAGINAW, MIcu., Jan. 17.—The annual 

meeting of the Saginaw Valley Lumber Dealers’ Associa- 

tion will take place Thursday evening, January 19, imme 
diately preceding the dinner of the association to its mem- 
bers and friends at'7 p. m. at the East Saginaw Club. 

The Richardson Lumber Company’s saw mill at Bay 
City is running ten hours a day. ‘The yard is carrying 
about 6,000,000 feet of manufactured lumber. The com- 
pany has sold 4,000,000 feet of manufactured maple lum- 
ber in Saginaw, to be cut. It is operating three logging 
camps in Otsego county. 

George M. Brown having some time ago retired from 
the Campbell-Brown Lumber Company, Bay City, the 
company has been reorganized as the Campbell Lumber 
Company, and the business will continue without any 
change in management. Henry M. Campbell is president 
and A, R. Campbell secretary and treasurer. The mill 
resumed sawing this week after a six weeks’ shutdown 
for repairs. A battery of new boilers has been installed 
and other general repairs have been made. 

The two saw mills at Bay City of the Kneeland-Bigelow 
and the Kneeland, Buell & Bigelow companies manufac 
tured during the year just closed about 41,000,000 feet 
of mixed Jumber. The company sold and shipped out 
during the year 40,000,000 feet and has piled at the two 
mills 19,000,000 feet of lumber, compared with 18,000,000 
feet on hand a year ago. 

The hardwood situation is so much stronger and the 
demand for stocks, particularly maple, so active that 
local lumbermen predict an increase in price within a 
month. Stocks of manufactured maple appear to be 
lighter than usual. Some manufacturers are holding their 
stock for an advance in prices. There is also an improve 
ment in hemlock. Not that prices have changed to any 
extent, but more of the stuff is being called for. 

The large band mill of the Johannesburg Lumber Com 
pany, at Johannesburg, is running day and night. This 
plant has a large quantity of virgin timber tributary to 
itand is manufacturing maple and other hardwood stock. 

Henry Lord, operator of a shingle mill at Cregoville, 
near Gaylord, Saturday was assisting one of the hands in 
shoving a block of timber into a saw when his right hand 
was caught by the saw, severing it at the wrist. he loss 
is more seriously felt as Mr. Lord lost the greater portion 
of his left hand in a similar accident. 

The local roads have been able to furnish Jumber ship- 
pers with all the cars required to move out stock this 
winter. The movement of lumber by rail the last year 
shows considerable increase compared with 1910. 
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MENOMINEE RIVER NOTES. 


Price Advance Looked For Together With Increased 

Demand—Lath Becoming Good Property—Develop- 
ing Into Strong Industrial Company. 
_ MENOMINEE, MicH., Jan. 14.—Lumbermen are optimis 
he regarding the outlook and believe that a large volume 
of business will be transacted this year. Prices are ex- 
pected to advance and there is every indication that the 
demand will be satisfactory. Shingles of the best grade 
are firm and in good demand, but all other grades con 
tinue weak. Inquiry for poles is indicative of a good 
trade when the market opens up. Lath is becoming scarce 
and is consideréd good property. There will be an ad- 
vance soon in the price of Nos. 2 and 3 4-foot and in 
82-inch lath, 

The upper peninsula has experienced heavy snowfalls 
and severely cold weather, the thermometer having fallen 
from 20 to 30 below zero. Mills depending on timber 
reeeived by rail have been inconvenienced. 

Under the direction of M. B. Wallace, of St. Louis, 
Mo., as president, and T. M. Judson, of Escanaba, as 
seneral manager, the Escanaba Manufacturing Company 
has developed during the last four years into one of the 
largest and strongest industrial companies in the upper 
Peninsula. The latest evidence of the progressiveness 
of this company is in the purchase of woodenware plants 
a Richford, Vt., and Sutton, Quebec. The transfer of 
the properties has been made and Mr, Judson, who will 
have the general management of all of the properties, 
has been acquiring timber lands in sections contiguous 
to the properties. The output of the Escanaba factory 
hag been increased 40 pereent since Mr. Judson assumed 
the management, and the daily average is about 1,500,000 
of butter dishes, 75,000 pie plates and 720,000 clothespins. 

company is operating a large camp in the vicinity of 
wyer lake. To accommodate the operator the St. Paul 


has built a spur track from the main line to the lake 
shore. 

Ki. R. Herron, for twenty-one years secretary of the 
Winnipeg Furniture Company, one of Fond du Lac’s 
leading manufacturing industries, has tendered his resig- 
nation. He is sueceeded by C. H. MeMillan. 

Swan Peterson, of Foster City, will eut 1,000,000 feet 
of logs this year and a large quantity of posts, poles and 
pulpwood. 

William H. Lehman, who is lumbering in the vicinity 
of Iron Mountain, will eut 1,000,000 feet of logs this sea- 
son in addition to ties, posts and pulpwood. 

At the annual meeting of the stockholders and directors 
of the Diamond Lumber Company in Green Bay, officers 
and directors were re-elected as follows: President, John 
Tolfree, West Branch; vice president, M. P. Gale, De- 
troit; secretary, A. W. Seeley, Saginaw; treasurer and 
general manager, J. T. Phillips, Green Bay. 


FROM THE CITY OF THE STRAITS. 


Rumors Revived of Proposed Increase in Lake Freight 
Rates—Lake Carriers’ Annual—Summer Conven- 
tions Not Favored by Many Retailers. 

Derroir, Micu., Jan. 17.—Members of the Lumber 
Carriers’ Association are gathering for their annual meet 
ing tomorrow and the same old story of a prospective 
advance in rates for the coming season is heard. ‘‘ It is 
a case of raise the rates or get out of the boat busi- 
ness,’’ said H. L. Wilson, of this city. However, the 
lumbermen are not alarmed. They have heard the same 
story before and the rates have remained practically 
unchanged. The convention probably will continue to 
the end of the week, coneluding with a banquet in the 
Pontchartrain. The outlook is for a large attendance. 

A large delegation of Detroit lumbermen will attend 
the annual meeting of the Michigan Retail Lumber Deal- 
ers’ Association in Bay City Fekruary 7, 8 and 9. The 
summer convention, which was tried as an experiment last 
year, will not be repeated in the opinion of many of the 
Detroit dealers. The most of the country dealers prefer 
the winter meeting for the simple reason that it is impos- 
sible for them to get away during the summer months 
without neglecting their business. 

Thomas Forman, of the Thomas Forman Company, is 
at his mill, Heidelberg, Ky. The company reports a 
steady demand for hardwood and is preparing for a 
large spring trade. The retailers generally say that 
trade is normal for this time of year and have no com- 
plaint to make. 

W. E. Brownlee, of the Brownlee-Kelly Company, is 
moving into a new home at 1085 Second avenue, 
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A HARDWOOD CENTER OF MICHIGAN. 





Sale of Timber Land Tracts—Railway Company Con- 
sents to Wage Increase—Competition Among Char- 
coal Plants—Lumber Company Liquidates. 


CADILLAC, Micu., Jan. 17.—Fred A. Diggins, president 
of the National Hardwood Lumber Association, has gone 
to Indianapolis, Ind., to attend the annual meeting and 
banquet of the Indiana Hardwood Association. 

Mrs. W. W. Cummer and son Waldo E. Cummer, of 
the Cummer Lumber Company, Jacksonville, Fla., are the 
guests of Mrs. Esther Diggins, of the Cummer-Diggins 
Company. 

G. A. Swanson, of Tustin, has sold eleven 40-acre tracts 
of timber in Lake county to the R. G. Peters Salt & 
Lumber Company, of Manistee. The Peters’ road is 
already built to the edge of this timber, which will be 
cut and moved io the big mills at Manistee. 

The Grand Rapids & Indiana Railway Company has 
coneeded to the demands of the engineers, conductors 
and firemen, which have been the subject of much con 
sideration for several months. The men get a 4 percent 
increase in wages and a possible additional 2 percent 
with an improvement in working conditions February 1. 

Competition of the chemical plants that make charcoal 

in northern Michigan has been so keen that the charcoal 
plant at Homestead will be closed. 
The Thayer Lumber Company, of Muskegon, at one 
time operating the largest saw mill in Michigan, has 
gone out of existence, Within a short time the office 
will be closed and the business of what was at one time 
the most flourishing industry of that city will be ended 
The company’s yard, which covers about fifteen acres in 
the center of the city, will, it is understood, be sold in 
the near future. 

The building outlook for 1911 in Holland is bright. 
Several manufacturing concerns will be enlarged to fur- 
nish employment for at least 500 more men. The plants 
of the Holland Brick Company and C. L. King Company 
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MAHOGANY AND CEDAR VENEERS 


Nos. 1 to 41 Broadway, CHELSEA, MASS. 
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R the man who is ready 

to improve his plant or 
yard, by eliminating serious 
hazards and by installing pro- 
tective devices, a talk about fire 
insurance rates with one of our 
representatives will undoubtedly 
lead to a great saving in the 
cost of insurance. Wherever 
you are in the United States or 
Canada, ask our man to call. 


Write to the 


Lumber Insurers General 
Agency 


UNDERWRITING MANAGERS 





Lumber 
Insurance Company 


of New York 


84 William Street NEW YORK 








Adirondack 


Fire Insurance 
Company 


84 William Street NEW YORK 








OFFICES: 
84 William Street, New York 


Boston Halifax 
Minneapolis New Orleans 
Ottawa Philadelphia 


Portland, Ore. Sandusky 
and Winnipeg. 


have resumed operation, and John C. Dunton, of Grand 
Rapids, will erect a brick factory on the north side. 

The Michigan Paper Company, at Plainwell, has voted 
to double its stock from $250,000 to $500,000. The new 
mill is well under way and when completed and ready 
for use will cost about $400,000. The officers are: Presi- 
dent, John D, Wagner; vice president, Guy W. Rouse; 
secretary and general manager, John W. Gilkey; assist- 
ant secretary, George W. Gilkey; superintendent, William 
Thomas, 





FROM THE FURNITURE CITY. 


Ladies’ Night at the Lumbermen’s Club—Manufactur- 
ers Consider Employers’ Liability Bill—Furniture 
Buyers Flocking In. 

GRAND Rapips, Micu., Jan. 17.—F. I. Nichols, of the 
Nichols & Cox Lumber Company, will leave today on a 
ten days’ trip-to the upper peninsula, where the company 
has extensive lumber interests. 

The Grand Rapids Lumbermen’s Club will hold a meet- 
ing January 27. It will be ladies’ night. 

W. H. Boland, of the Valley City Lumber Company, is 
in Detroit and eastern Michigan on business, 

A. L. Dennis, of the Dennis Bros, Salt & Lumber Com- 
pany, is at Dighton, where the company’s three mills are 
in operation. 

E. C. Groesbeck has returned from an extended visit 
in the East. He contracted a bad cold in New York and 
probably will spend the rest of the winter in southern 
California. 

A meeting of Grand Rapids manufacturers, largely fur- 
niture men, and refrigerator men of Muskegon, Green- 
ville and elsewhere, was held in this city Saturday to con- 
sider the employers’ liability bill prepared by a com- 
mittee of the Michigan Manufacturers’ Association for 
presentation, after indorsement by a majority of em- 
ployers, to the legislature. Similar meetings will be held 
in Saginaw, Jackson, Kalamazoo and other cities. 

The Ballou Manufacturing Company, of Belding, held 
its annual meeting last week and elected the following 
officers: President and manager, E. Kk. Weed, Douglas; 
vice president, W. W. Hanchett, Holland; secretary and 
treasurer, D. M. Gerber, Douglas. Mr, Weed will remove 
to Belding with his family. KE. i. Chapple, the retiring 
president and manager, retains his interest and after 
thirty years’ of hard work will take a vacation. He will 
go to Florida with Mrs. Chapple. The company’s output 
of baskets has been larger than ever and the financial 
showing for the year is excellent. 

The Clallam Lumber Company, with holdings of fir, 
spruce and other timber in Clallam county, Washington, 
held its annual meeting last week and elected the follow- 
ing officers: President, Roger W. Butterfield; vice presi- 
dents, P. V. Garvey and T. H. MacCarthy; secretary and 
treasurer, Wood Beal, of Chicago. James D,. Lacey, and 
Frank B. Hayne, of New Orleans, La., are members of 
the board of directors, the others being Grand Rapids 
men. The company was organized less than a year ago. 

The Lindner Interior Manufacturing Company held its 
annual meeting Tuesday afternoon and reélected officers 
as follows: President, Clay H. Hollister; vice president, 
Lee M. Hutchins; secretary, treasurer and manager, 
C, A, Lindner. 

The number of furniture buyers arriving in this mar- 
ket to date for the January sales is 755, or an increase of 
100 over a year ago. It is expected that the number will 
reach close to 1,000 before the end of the month. The 
orders placed by the dealers while not large are of fair 
volume, insuring fairly active factory operations. 





WISCONSIN. 
































BUY TREES AND GET RICH 


W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


826-7 Henry Building, SEATTLE, WASH. 














CREAM CITY TRADE NOTES. 


Ideal Logging Conditions in the North Country— 
Inquiries Show More Life—Retail Demand Expected 
to Improve Soon. 

MILWAUKEE, WIS., Jan. 17.—The extreme cold spell 
before the last snowfall froze the swamps along the 
rivers and since then just enough snow has fallen in 
most localities to make skidding and hauling easy. Con- 
ditions along the St. Croix river are especially favorable. 
It is said that only about 100,000,000 feet will be cut 
this winter, however, as compared with 500,000,000 feet, 
the average cut. 

While the total volume of trade is still light, inquiries 
are daily showing more life and there are indications 
of a better business ahead. Retailers are not buying 
very heavily, although wholesalers are expecting that 
demand from this source will become stronger in the near 
future, as retail stocks are low and de&lers will have to 
be prepared for the spring trade. The local sash and 
door plants are buying only enough to meet their present 
wants. The furniture factories are placing good orders, 
in fact the business received from this source is especially 
satisfactory. Prices are being well maintained in most 
cases. 

M. H. Bekkedal, wealthy tobaceo packer and jobber, 
of Westby, has acquired the logging equipment, camps 
and holdings of the defunct Signor-Crisler Company on 
the Couderay Indian reservation. Mr. Bekkedal plans 
to erect a large box factory at Couderay in conneetio 
with the saw mill and manufacture boxes to be used in 
his tobacco business. He expects to log about 4,000,000 
feet’ a year. 

A. J. Kremer, formerly with the Wisconsin Land & 
Lumber Company, of Hermansyille, has accepted a posi- 
tion as sales manager for the Diamond Lumber Company, 
of Green Bay. 

At the annual meeting of the stockholders of the 


Rhinelander Paper Company the capital stock of the 
company was increased from $600,000 to $1,000,000. 

A scheme is being worked out by holders of timber 
north of Marinette and Menominee to do away with the 
dangers resulting from the woods being infested with 
hunters during November. Shooting on ‘‘posted’’ 
grounds without a permit will be absolutely prohibited. 

Gilbert Germanson, for several years superintendent, of 
the plant of the Little Chute Pulp Company, at Appleton, 
has resigned to become associated with a concern being 
organized at Green Bay to manufacture a newly patented 
barking machine. 





ON THE MENOMINEE. 


Will Rebuild Shingle Mill—Father and Son Take Con- 
tract—Prominent Lumbermen-Bankers—An Almost 
Unlimited Supply of Box Bolts, ; 


MARINETTE, WIs., Jan. 14.—The Republic Lumber Com- 
pany, of this city, will rebuild its recently burned shingle 
mill in the spring. 

Charles Clauson, of Pound, and Peter Clauson, of Ath- 
elstane, his father, have taken a contract to cut about 
400,000 feet of pine near Athelstane for the N. Ludington 
Company, this city. 

Francis A. Brown, of the Brown-Mitcheson Lumber 
Company, has been elected president of the First National 
bank of Marinette. Among the directors are the follow- 
ing lumbermen: ‘Fred Carney, jr., Charles A. Goodman, 
G. A. Mitcheson. R. F. Goodman has been elected vice 
president of the Stephenson National bank, of this city, 
Among the directors are Isaac Stephenson, James B. 
Goodman and Augustus Spies, of Menominee, Mich., all 
leading lumbermen. 

Messrs. Heon, Kristan and Korbuly, of Milwaukee, are 
at Kagle River getting out lumber for a new box factory 
at that point. They state there is an almost unlimited 
supply of box bolts in that section. 

H. B. Huntington has sold a tract of 320 acres in 
Hewitt, Marathon county, to the Barker & Stewart Lum- 
ber Company, of Wausau, for $8,000. 

A. J. Kremer, of Fond du Lac, has taken a position as 
sales manager for the Diamond Lumber Company, of 
Green Bay. 

The Appleton Chair Co., of Appleton, moved into its 
newly completed $58,000 factory the last week. The plant 
is two stories with a deep basement. The engine house 
and dry kilns are fireproof and the whole plant has a 
concrete foundation. 

KE. R. Herren has resigned as secretary and treasurer of 
the Winnebago Furniture Company, of Fond du Lae, 
after nearly twenty-one years of service. He is now first 
vice president of the First National bank of Fond du 
Lac. Major Herren is succeeded by Charles H. MeMillan, 
son of C, V. MeMillan, president of the company. Mr. 
MeMillan will continue to exercise his late duties of 
manager of the ‘plant in addition to his new ones. 

Purchase of $50,000 worth of new machinery for the 
establishment of a veneering plant is announced by the 
Conant Company, of Two Rivers. It will be in operation 
by February 1 on the first floors of the old chair factory 
of the Two Rivers Woodenware Company, taken over by 
the Conant Company. The old machinery will be removed. 





IN THE HEMLOCK COUNTRY. 


Logging Camps in Active Operation—Double Sawmill 
Shift Started—Firm Changes to Corporation; Organ- 
ization Effected and Officers Elected. 

MELLEN, WiIs., Jan. 17.—Logging operations in this 
vicinity are brisk. The Foster-Latimer and Mellen Lum- 
ber Companies are working at their utmost capacities and 
a large amount of timber is being cut and hauled. These 
two concerns are using steam skidders to advantage. 
The saw mill, planing mill and flooring plant of the 
Foster-Latimer Lumber Company are all running full 
blast; the saw mill day and night. 

A number of small jobbers are operating in this local- 
ity. Cordy Bros. are taking cordwood off 200 acres 
north of Mellen and are shipping to the Lake Superior 
Iron & Chemical Company at Ashland. They expect to 
take about 3,000 cords off this tract. George W. Stub- 
blefield is cutting over a tract of timber for Cordy Bros. 
south of the city and has a large crew at work. The 
Keil Wooden Ware Company is getting most of this 
timber. : 

After receiving its annual overhauling and repairing 
the Roddis Lumber & Veneer Company’s saw mill re- 
sumed operation for the season Tuesday. The company 
expects to cut about the same amount of logs this year 
as they have averaged in other years, between 8,000,000 
and 9,000,000 feet. : 

The saw mill of the Rib Lake Lumber Company 15 
running full blast, the double shift having started Tues- 
day. After the hemlock is sawed and out of the way 
the cutting of hardwood will be started. The log trai 
makes one trip from Goodrich every other day. 

The M. H. Sprague Lumber Company, of Washburn, 
will start its planing and shingle mills in a few «days 
and expects to keep them in operation the balance of the 
winter, as a large amount of stock is on hand and more 
will be coming all the time. 

The firm name of Kenfield & Lamoreaux, Washburn, 
has been changed and will be known as the Kentfield & 
Lamoreaux Company, having been newly incorporated, 
with a capitalization of $50,000. The corporation ‘in 
cludes only the Washburn plant. The factory at Cass 
Lake, Minn., will continue to be operated by the Northern 
Pine Crating Company. ‘The new officers are: ©. A. 
Lamoreaux, president; E.. E. Kenfield, vice ee 
M, 8. Lamoreaux, secretary-treasurer. Messrs. Kenfiel 
and Lamoreaux have been in the business in Washburn 
for the last sixteen years, having bought the box os 
tory of Stenslund & Grotheim, and have since greatly 
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enlarged it and branched into the manufacture of wire 
reels, heading and lumber and box material. 





WISCONSIN VALLEY NOTES. 

MERRILL, Wis., Jan. 17.—Forty thousand dollars has 
been subscribed by Merrill capitalists toward the erec- 
tion of a veneer manufacturing plant in the sixth ward, 
to be run in connection with the Ohloff & Ball saw mill. 

Albert A. Elsen, son of Mayor Elsen, of this city, 
bookkeeper for the Yawkey-Bissell Lumber Company, of 
Arbor Vite, for a number of years, has been promoted 
to traveling salesman and will make his headquarters in 
Milwaukee. ’ 

The new saw mill of the H. W. Wright Lumber Com 
pany will start sawing Wednesday. 

The box factories are well supplied with orders and 
are running full time. 


MINNESOTA. 


IN AND AROUND CLOQUET. 











Disposition by Retailers to Hold Off—Shipments About 
Normal—Larch Fly Working Havoc Among Tama- 
rack Trees. 

Croquet, MINN., Jan, 17.—Orders have not been very 
plentiful during the week, although they have been suffi 
cient to keep the planing mills at work with somewhat 
less than full crews. Outside salesmen report a dis 
position on the part of yardmen to hold off buying until 
after the convention of the Northwestern association at 
Minneapolis this week. Buyers at this meeting doubtless 
will obtain a better knowledge of stock conditions at the 
various mills than they have at present, and it is very 
reasonable to believe that such knowledge will have a 
tendency to stimulate buying to some extent. 

Shipments for January are about normal and have 
proved cousiderably better than was expected. If indi 
cations materialize and orders come in as expected dur- 
ing the next few weeks the mills at Cloquet will have 
made a good beginning for a year of heavy trade. 

Lumbermen are alarmed by the havoe that is being 
wrought among the tamarack trees in northern Minne 
sota by the larch fly, which has proved so destructive to 
this species of tree in northern Michigan. Loggers 
report that a large pereentage of the tamarack already 
has been killed. The situation as regards this wood is 
especially to be regretted, as the demand for tamarack 
products has increased greatly during the last few years, 
and wholesale destruction of these trees will be a heavy 
blow to industries that are dependent upon them, besides 
making added demand upon the forests to supply the 
markets that have been using large quantities of tam- 
arack for building purposes. 





AT THE HEAD OF THE LAKES. 


One or Two Large Deals in Progress—Loggers Getting 
Good Results—Extremely Cold Weather Interferes 
with Building Operations. 

DuLuUTH, MINN., Jan. 18.—It has been a quiet week 
in lumber circles so far as trade conditions are concerned. 
No important sales have been reported the last week, 
though one or two large deals are in progress. 

The weather continues good for logging operations, 
and the loggers are said to be getting good results. The 
weather has been almost too cold, if anything, but it has 
insured excellent roads. ‘There is more snow in some 
sections of the Northwest than usual at this time of the 
year. The bulk of the snow in this section usually comes 
in the latter part of the winter, but there is plenty now 
for the loggers and any more would be in the way. 

_ Very cold weather has interfered with building opera- 

tions in Duluth. Work has not been abandoned on im- 

portant contracts, but progress has been slow and ex- 

pensive. Considerable work that has been planned, and 


was expected to be under way at this time, has been de- 
ferred until milder weather is experienced. , 

Logging operations in the vicinity of Nashwauk, on 
the Mesaba range, are more active than in any previous 
winter. George Wilkins has a contract for cutting lag- 
ging and other timber for the LaRue and Pearson mines. 
John W. Berguson has a large number of men cutting 
north and south of Nashwauk. He is getting out mining 
timber, pulpwood and cordwood. Archie McWilliams is 
getting out much timber north of Nashwauk, and Paul 
M. Tweed has gone into the logging business this winter. 

Charles W. Culver, formerly a Chicago lumberman, 
who two months ago removed to the Pacific coast, was in 
the city this week on his way east. He has become iden- 
tified with the Blackwell-Sager Lumber Company, of 
Seattle. 

The Woodruff Lumber Company, of Duluth, has been 
awarded a contract for the interior millwork of the new 
high school building at Aurora. The work amounts to 
$6,000. 





THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 17.—Arthur H. Barnard, 
wholesaler of hardwoods, has blossomed out as a leading 
booster for the Lake Minnetonka region as an apple pro- 
dueing district. Under the leadership of Mr. Barnard a 
meeting of 100 land owners about the lake with scien- 
tific fruit men was held last Saturday at the Orono 
town hall, Long Lake. The statements made at the meet- 
ing showed that there is every foundation for Mr. Bar- 
nard’s claim that Lake Minnetonka will become one of 
the famous apple growing districts of the country in a 
few years. 

C. M. Stafford, of this city, has gone to the west 
coast to look over some timber and milling propositions 
for eastern parties. 

Salesmen are numerous among convention visitors, 
Several prorginent wholesale men from outside are in the 
city. Among them is C. A. Dean, of the Sound Lumber 
Company, Seattle, Wash., who is spending two or three 
days among the retailers. C. W. Croty is representing 
the Atlas Lumber & Shingle Company, of Seattle. F. J. 
Lang is on deck, as usual, to look after the interests of 
the Wisconsin Land & Lumber Company, with oflices at 
743 Lumber Exchange. 
Lumber Company, came down from Little Falls and is 
holding forth at 800 Lumber Exchange. 





SOUTH AMERICAN EXHIBIT OF MACHINERY 
CONCERN. 

The opportunities for increased use of the modern 
woodworking machinery made in the United States are 
becoming more fully appreciated by the people of South 
America, and the more enlightened governments are af- 
fording every facility for making known to their people 
the excellence of the machinery produced by their 
northern neighbors. 

During recent months the Argentine Republic has 
been celebrating at Buenos Aires its one hundredth 
birthday by means of its Centenary Exposition, at which 
have been exhibited representative mechanical devices 
from many countries. Among the finest exhibits of this 
character was that of the H. B. Smith Machine Com 
pany, of Smithville, N. J., whose exhibit is illustrated 
herewith. 

The Smith company’s exhibit comprised six machines; 
namely, a hand planer or jointer with a substantial 
frame and both tables having horizontal and vertical ad 
justments; a bevel saw table in which the table adjusts 
up and down to regulate the depth of cut and it is fitted 
with crosscutting and slitting gages, a countershaft and 
saw are included in the equipment; a single-end tenoner 
with copes for door and sash work; a reciprocating mor- 
tiser fitted with a boring attachment and with a com 
pound table having a rack and pinion feed for working 
all kinds of hardwoods; a jig saw of modern design for 
doing all kinds of inside work; a sixth machine exhib 
ited in another space, not shown on the engraving, was 
the company’s well known 36-inch standard band saw ma 
chine. 
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EXHIBIT OF THD H. B. SMITH MACHINE COMPANY AT THE CENTENARY EXPOSITION, BUDNOS 
AIRES, ARGENTINE REPUBLIC. 








W. E. Penfield, of the Pine Tree. 
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A satisfactory VARIABLE FEED on a saw mill 
must not only be positive and always under perfect 
control, but must also be simple and durable. 

Ours has all of these requirements, also has 
fewer parts to wear and can be changed more 
quickly than any other. 

The “gig back” is very rapid and these features 
as well as others just as desirable, in addition to 
the excellent materials and workmanship in our 
mills, make them the best on the market. 

Our prices are very reasonable. 
illustrated and descriptive circulars. 


‘ The Randle Machinery Co. 


1820 Powers Street . 


Send for 


Cincinnati, Ohio. 
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Our Specisity, MARINE MACHINERY 
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for doing this § 
work—we 
buildnothing 
else —in the 
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serves. 





Send for our Catalog. 


MARINE IRON WORKS of Chicago, Ill. Dept.“A.L.” 
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A paint offers protection to a struct- 
ure in proportion to its own protective 
efficiency. 





Dixon’s 
Silica-Graphite 
Point 


is able to offer unusual service because 
designed to do exactly this. Inert 
pigments and pure, boiled linseed oil 
is the “reason” for the protection 
Dixon's Paint offers. 
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J. M. Hastings, President. C. 0. Shepherd, Managing Director. 


Davison Lumber Co., Limited 


Manufacturers of NOVA SCOTIA 


SPRUCE, WHITE PINE, 
HEMLOCK, HARDWOODS 


SAW MILLS: Springfield, Nova Scotia; Bridgewater, Nova Scotia. 
Capacity 100,000,000 Feet Annually. 
Cargo Shipments Year Around from Nova Scotia Mills. 


car SHIPMENTS PENNSYLVANIA HEMLOCK 


AND 


WEST VIRGINIA SPRUCE and HEMLOCK. 


Office and Sales Dep't. 
No. 1 Madison Ave., 
» NEW YORK CITY 
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The Transfer Lumber & Shingle Co. 


NORTH TONAWANDA, VN. Y. 
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Eastern Storage Yards: 
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FROM THE PACIFIC NORTHWEST. 











PUGET SOUND NOTES. 


Eastern Capitalists Making Extensive Investigations 
of Pacific Coast Timber with View of Purchasing— 
An Artistic Calendar—Making Extensive Repairs. 


SEATTLE, WASH., Jan. 14.-W. P. Ketcham, of Seattle, 
who deals extensively in timber lands, from the fact that 
there is being carried on extensive investigations in 
Pacific coast timber investments by eastern capitalists, 
believes that many large tracts in the West will be 
transferred this year. Eastern capital is beginning to 
realize that timber is a safe and profitable investment, 
and he looks for much business along this line for 1911. 

The Henry Dickinson Lumber Company has removed its 
offices from 816 White building to 535 Henry building. 
The new offices are divided in such a manner as to make 
them accessible and comfortable, there being a com- 
modious reception room and several private offices. 
Henry Dickinson, of this company, reports business good, 
although like everyone else in the Northwest, he laments 
the very low prices that are being received for lumber. 

One of the few mills in the Northwest that has been 
running steadily, without even the usual holiday shut- 
down, is that of the Stimpson Mill Company at Ballard. 
Gus Wineklemann, who is associated with this company, 
says that the cut has been mostly for cargo trade, and 
that it has been busy with foreign orders, this branch of 
the trade having been good throughout the reeent very 
dull season for rail trade. 

A. If. Sager, of Blackwell & Sager, lumber wholesalers 
of this city, has just returned from a trip through the 
eastern part of the state and the Inland Empire, where 
he visited a number of the retail yards. He reports 
business quiet, but the outlook is excellent for the spring 
trade. 

One of the most artistic ealendars that has been got 
out for 1911 in Seattle is that of the Boleolm Mills, 
Incorporated, and the Canal Lumber Company, allied 
concerns, Ballard. The calendar is beautifully hand 
painted, depicting an attractive girl in colors on a back- 
ground of tan, with a red border. It is highly prized by 
all the friends of these companies who are lucky enough 
to receive one. 

The Swanson Bay Forests, Wood Pulp & Lumber Mills 
Company, at Swanson Bay, B. C., is making extensive 
repairs and additions to its plant. It recently has dou- 
bled the eapacity of the pulp mill, and is building a saw 
mill and a box factory. Among other uptodate machinery 
that is being installed is a new 7-foot Mershon resaw and 
a 54-inch box faetory machine, also of Mershon make. 
These machines were sold and will be installed by R. H. 
Mader, the Seattle representative of W. B. Mershon & 
Co. The Swanson Bay concern is owned largely by 
Knglish capitalists, and has a number of yards in Eng- 
land. It owns a large tract of timber, mostly spruce, 
near the site of the mill, which will be taken off as soon 
as the mill is completed. 

Dr. S. Kawai, who is a professor of forestry in the 
Imperial university, Japan, and who is touring the world 
to make a study of timber, logging and sawmill condi 
tions and methods, was in Seattle last week. Doetor 
Kawai is greatly impressed with American methods in 
the manufacture of lumber, and in the quality of 
machinery used. He believes, however, that the American 
method for preserving its forests is not so good, and cites 
Germany as an example to follow along this line. 

Offshore and the coastwise trade have fallen off some 
what during the last two weeks. Rates seem to be firm, 
however, and there is little idle tonnage. Recent fixtures 
reported by the Shipowners’ Association of the Pacific 
Coast are schooner Rosamond, Grays harbor to Sydney, 
33s 9d; steamer Northland, Portland to San Francisco, 
$4.25. 

The Northwest Lumber Company, this city, which has 
mills at Kerriston, has closed its plant for a few weeks, 
during which time improvements will be made. During 
the last three years, or since the present company took 
over the plant at Kerriston, it has been steadily and 
systematically improving it, until today the company has 
a modern sawmill plant with a daily capacity of 125,000 
feet of lumber, 200,000 shingles and 40,000 lath. Jt is 
installing a new Trout power set works on the head car- 
riage. It is also constructing a green planing mill, 
70x95 feet. Machinery to be installed in this planing 
mill will be a Stetson-Ross ready sizer and a Mershon 
roller band resaw. This planing mill also will contain 
an 8. A. Woods matcher and timber planer and a Mer- 
shon roller band resaw that the company has on hand. 
The company also has just completed a dry lumber shed 
70x250 feet. LL. G. Horton, secretary and manager of 
this company, reports a better tone to the market with 
demand strengthening, the effect of the extensive curtail 
ment of production practically -being noticeable. 

Kd R. Hogg, sales manager for the Atlas Lumber & 
Shingle Company, this city,‘ reports only one of that 
company’s mills having started operation since the holi 
days. There is a good volume of business and prices for 
common jumber and timbers are satisfactory as compared 
with prices thirty days ago. Mr. Hogg is of the opinion 
that there is no overproduction of cedar siding and that 
this faet will soon demonstrate itself. ‘he company will 
be slow to start its other mills unless market conditions 
soon show 2 decided improvement. 

A. W. MeKinnon, formerly a well known lumber whole- 
suler of Spokane, but who for several months has been 
engaged in business in western Washington and Oregon, 
will reopen offices in Spokane next week, as the Spokane 
representative of the Shepard-Traill: Company, of Seattle. 
The company will make a specialty of western pine, as 


Mr. McKinnon is familiar with this end of the lumber 
business. A general wholesale business in Inland Empire 
products also will be carried on. 

The Metropolitan Bank of Seattle, which, though a 
young institution, has made rapid strides in the banking 
world, elected officers for 1911 at a meeting held January 
10. The list of new officers reads like a lumber directory, 
H. C. Henry, heavily interested in timber lands, is pregi- 
dent; C. F. White, manager of the Grays Harbor Com. 
mercial Company, vice president, and C. H. Cobb, presi- 
dent International Timber Company; C. C. Bronson, treas- 
urer Pacifie Coast Lumber Manufacturers’ Association 
and treasurer of the Day Lumber Company; E. G. Ames, 
manager of the Puget Mill Company; O. D. Fisher, man- 
ager of the Grandin Coast Lumber Company, and W. G. 
Collins, president of the Pacific Fir Company, are mem 
bers of the board of directors. Other members of the 
board are EK. A. Stuart, president of the Pacific Coast 
Condensed Milk Company; H. R. Williams, president of 
the Chicago, Milwaukee & Puget Sound Railway Com- 
pany, and C. 8. Miller, a Seattle capitalist. 

Whiting G. Press, stock broker, Chicago, who also is 
extensively engaged in the manufacture of redwood 
shingles at Hureka, Cal., and who divides his time 
between these two points, was in Seattle a few days this 
week visiting lumber and shingle manufacturers and 
looking into conditions. 


eee 


WESTERN WASHINGTON NOTES. 


Lumberman Retires from Business to Engage in Politi- 
cal Game—Sawmill Town Gains Distinction—vYard 
Trade Shows Strength. 

TACOMA, WASH., Jan. 12.—The Metcalf Shingle Com 
pany has retired from business, having closed its offices 
in the Fidelity building and shut its mill at Kelso, 
The property will probably be disposed of. Ralph Met- 
calf, at the head of this company, is devoting his time as 
a state senator to the session of the legislature, it having 
convened Monday in Olympia. Te is chairman of the 
committee having in eharge the much talked of em- 
ployers’ liability bill, recently drafted by a commission 
appointed by Governor Hay. The Metealf Shingle Com- 
pany is among the pioneers in the business. At one time 
it operated a saw mill as well as large shingle mills at 
Castle Rock and Kelso. The Castle Rock mill and the 
saw mill were disposed of long ago. The big Kelso mill 
has been operated intermittently as market conditions 
warranted and finally Senator Metcalf has decided to re- 
tire from the business entirely. 

Maj. Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Company, president of the Pacifie Coast Lumber 
Manufacturers’ Association, returned Saturday from a 
business trip east. He was accompanied by his brother, 
Herbert 8. Griggs, an attorney of this city, counsel for 
the St. Paul & Tacoma Company. They were absent ten 
days, going to St. Paul, Minn., and Cumberland, Wis., 
Where they attended annual meetings of companies in 
whieh they are interested. It was 40 degrees below zero 
while they were at Cumberland, Major Griggs states, and 
the business of the retail yards throughout the middle 
West practically was at a standstill, Of the fir market, 
Major Griggs said: 

There is little new concerning the rail trade, The cold 
weather and snow have tied up the yards and it is difficult 
to tell what the immediate future will develop. In the cargo 
trade offshore and coastwise inquiry is quiet but I expect to 
see all three branches pick up as the weather improves. 

Regarding a report of an advance of $1 on common 
and dimension stuff, Major Griggs says he had not been 
advised. Present quotations, he stated, vary from $10 to 
$12 off the association list, as has been the ease for sev- 
eral weeks. 

Howard D. Taylor, vice president of the Page Lumber 
Company, of Buckley, has been elected speaker of 
the house in the state legislature, in session at Olympia. 
Mr. Taylor was elected by his district to represent it, and 
is regarded as one of the ablest men in the house. On 
taking the chair he was presented with a gavel made 
from a limb of the first apple tree grown in Washing- 
ton, the gift of Rep. FE. L. Finch, of Clarke county. The 
tree was planted at the old Hudson’s Bay fort at Van- 
couver in 1835, and is referred to in Bancroft’s history. 

A. G. Hanson, of the White River Lumber Company, 
of Enumclaw, who also is interested in the Foster Lumber 
Company, this city, is spending much of his time attend 
ing annual meetings of companies in which he is inter- 
ested. Tuesday he was re-elected one of the directors 
of the Pacifie National bank, this city. R. I. MeCor 
mick, secretary of the Weyerhaeuser Timber Company, 
was re-elected president and George 8S. Long, general 
manager of same company, was re-elected director. Phe 
White River Company’s plant at Enumelaw is running 
steadily, turning out the best to be had in lumber 

The Midland Lumber & Investment Company is the 
name of a corporation engaged in the manufacture of 
lumber at Midiand and which is meeting with success. 
The company has an up-to-date saw mill of about 40,000 
feet daily capacity, and electric line service enabling it 
to cater to city trade and Milwaukee facilities to reach 
the rail trade. Beal Foster and D, A. Swan are the prim 
cipals in the company. Mr. Foster is well know to the 
lumber trade and managed the Adna mill when the Foe- 
ter Lumber Company owned it. Mr. Swan formerly bse 
with the Griffin Wheel Works at Chicago. He looks atte 
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company is running principally to cargo trade and has 
been paying very little attention to rail business, but in- 
tends to cut in, as it finds the rail business is brightening 
up. The mill is getting out a cargo for Australia and 
another to go to San Pedro. 

Doty, a mill town of 800 population in Lewis county, 
home of the Doty Lumber & Shingle Company, has the 
distinction of being the first sawmill town west of the 
Mississippi to secure a Y. M. C. A. of the industrial 
type. W. B. Mersereau, of the Doty company, took an 
active interest in the project, offering to donate $2,000 if 
others interested would give a like amount. C. A. Doty, 
of Seattle, founder of the plant, heard of the project and 
wired a $250 subscription and, in one day, the lively little 
town raised $6,100 in subscriptions. An up-to-date Y. 
M. C. A. building, with the latest athletic and industrial 
equipment, will be erected at once. 

December trade was fair, but January so far has been 
quiet, according to E. Walker Foster, of the Foster Lum- 
ber Company. He says the yard trade is showing some 
strength, but the railroads are not doing much buying 
and prices remain low. Local demand is very quiet and 
prices weak. The Bismarck mill is running right along. 

The employers’ liability bill, drafted by a commission 
appointed several months ago by M. E. Hay, the governor, 
is attracting attention among men in all lines of industry. 
Some approve of it and others disapprove, the main con- 
tention being over the schedule of rates the bill requires 
the various lines of industry to pay. Paul E. Page, of the 
Page Lumber Company, Buckley, representing the Pacific 
Coast Lumber Manufacturers’ Association on the com- 
mission, was its chairman. Among lumbermen the schedule 
of rates is generally approved. Among foundrymen and 
kindred lines there is much opposition, the claim being 
made that they will have to pay 600 percent higher than 
is paid now for liability insurance to the companies. At 
a manufacturers’ meeting held at the Chamber of Com- 
merce this week, the bill was discussed, but not indorsed. 
Twelve or more lines of industry were represented and, 
after discussion, it was decided to adjourn to a later 
date to allow more time for study of the bill. Mr. Page 
asserts that it is a question of having the commission’s 
bill supported or seeing one put through with ‘‘long 
teeth to it,’’ which, he says, opposing interests, will slap 
into the legislature the minute it is seen the regular 
measure is likely to fail. The commission’s bill proposes 
that both employers and employees shall assign their 
rights to go into court in entering into an agreement and 
that $4,000 shall be paid in case of death and stipulated 
amounts for stipulated injuries. The fund to meet these 
claims is to be raised by a fixed schedule of payments 
among the various lines of industry and to be adminis- 
tered by a commission. 

The St. Paul & Tacoma Lumber Company has the Nor- 
wegian steamer Elsa due at its docks within the next ten 
days to load 2,000,000 feet of lumber for Australia, and 
is loading a cargo for Sydney. The Tacoma Mill Com- 
pany this week dispatched the schooner W. H. Smith with 
713,000 feet for San Francisco and is loading the 
schooner Willis A. Holden with 1,300,000 feet for South 
America and the schooner Wawona with 550,000 feet for 
San Diego. The British steamer Belle of Spain left this 
week for South America with 2,645,000 feet of lumber 
loaded at various mills and including 1,163,444 feet of 
redwood laden at Eureka. The American Trading Com- 

pany has chartered the British steamer Falls of Nith to 
load lumber on the Sound about February 1 for Austra- 
lia, J. J. Moore & Co. have chartered the British steamer 
Inverkip to load for Fremantle in May. 





ON BELLINGHAM BAY. 


Logging Camps Put Out of Commission by Heavy Fall 
of Snow—Lumberman Shot by Bandits—South Bel- 
lingham to Secede. 


_ BELLINGHAM, Wasu., Jan. 12.—The heaviest snowfall 
m years occurred in Whatcom county this week and, as 
@ result, the lumber, shingle and logging industries are 
paralyzed. Two feet and more of snow covers the ground 
and practidally all the camps are closed. The mills in the 
city are running, many of them in order to keep water 
pipes and machinery from freezing. Shipping is light 
and millmen are awaiting the opening of spring weather. 

A total of 6,450,197 feet of lumber was shipped from 
Bellingham bay mills by vessel during December. 

_W. B. Stevens, superintendent of the Key City Log- 
ging Company, operating on the south fork of the Nook- 
sack river, was shot by bandits at Acme last Thursday 
and died of his wounds the following evening. A case 
of shoes consigned to the logging company had been 
dropped off the train at the station where the company 
receives its supplies. Two men opened the box and each 
selected a pair of shoes, putting them on and starting 
toward Aeme. Stevens learned of the theft and followed 
the two men to Aeme, On his arrival there he located 
the robbers, secured the aid of a justice of the peace 
and attempted to place the men under arrest. The rob- 
bers were armed and when ordered to throw up their 
hands opened fire, killing the justice immediately and 
fatally wounding Stevens. Stevens returned the fire of 
the robbers, wounding one, who was captured the next 
day. Stevens was a pioneer cruiser and logger of Puget 
sound. He was born at Port Gamble, but for the last 
several years has lived in Snohomish county. 

Joseph Morrison, head of the Morrison Mill Company, 
of this county, has been elected president of the Nook- 
sack Valley Traction Railway Company, which is prepar- 
ing to build a network of interurban lines through What- 
com county. : 

_ South Bellingham, the industrial center of this city, 
8 planning’ to secede. The southern part of the city 
ormerly was known as Fairhaven and was annexed to 


ro city six years ago. Thomas Earles, of the Earles- 
of the Lumber Company, is to be a candidate for mayor 


© new municipality. Fred J. Wood, another prom- 


inent local lumberman, is also interested in the move- 
ment. The lumbermen believe that they can conduct 
their business to better advantage by being in a smaller 
municipality. 





IN SOUTHWESTERN WASHINGTON. 


Severe Storms Close Mills, Block Railroads and Bring 
Local Business Almost to a Standstill—Coal Miners 
Still on Strike. 


CENTRALIA, WASH., Jan. 13.—The severe storms of the 
last week have retarded logging and mill operations so 
that shipments of lumber and shingles have been very 
light. Many mills have closed indefinitely; others are 
trying to run part of the time. Local trade is lighter 
than at any other time for six months, and if the storm 
continues business will be at a standstill next week. Rail- 
roads are blocked and it will be difficult to get shipments 
through the mountains unless there is a marked change 
within a day or two. 

J. G. Startup, of the Lumber Manufacturers’ Agency, 
is at the Centralia office. He is well pleased with the 
prospect for the year as viewed while in the East. Rail- 
roads are placing large orders for construction material, 
especially ties, and this is an excellent indication of 
improved conditions. The probabilities are that railroad 
buying this year will be heavier than at any other time 
for several years. 

The coal mine laborers of Chehalis have not gone back 
to work, as their demands have not been acceded to by 
the owners. The increase asked for is 20 cents a day, 
and as one of the owners is absent it may be several days 
before the matter is settled. A large number of miners 
are affected, and the coal output of the vicinity has 
seriously decreased. 

The entire double tracking of the Northern Pacific 
between Tenino and Portland will be completed by next 
August. The tunnel near Kelso is now in commission, 
nearly all the bridges are completed and it only remains 
for a few of the short stretches of wet grade to be 
finished. In doing this work nearly 5,000,000 yards of 
earth have been removed, and a large force of men has 
been employed almost constantly for over two years. 

The mill at Knappton and the camps at Menlo and 
Deep Creek have started. The mill will cut considerable 
stock for local trade before starting on its regular cargo 
business. Other mills and camps in that locality will start 
in the near future. 

As the lamented Mark Twain would say reports of 
the death at Seattle of W. H. Nudd, for years identi- 
fied with the business interests of Centralia, were 
‘‘greatly exaggerated.’’ He was one of the owners 
of the Nudd & Taylor factory, a plant making wooden 
gutters, moldings, porch columns and other high grade 
lumber products. The plant was one of the leading 
local industries for a number of years, and employed 
a large force. Mr. Nudd while in a state of extreme 
coma was pronounced dead by attending physicians. 
He was resuscitated and, according to last reports, was 
greatly improved. 





REPRESENTATIVES OF THE SEA INTERESTS. 


These are not all three old tars, although the center one 
is. He is Captain Edward Jahnsen, now plying the 
waters of the Pacific as skipper of the good ship Klamath, 
of the Charles R. McCormick & Co. line of lumber han- 
dlers. At the left as you look at the picture is Sydney 
Morse Hauptman, junior member of Charles R. McCor- 
mick & Co., and on the other side of Captain Jahnsen, 
with his hands in his pockets, is Commodore William 
Silbert Rainey Hewitt, who looks after the mechanical 
and supply end of the McCormick vessels. He does not 
look quite natural with his hands in his own pockets, 
It is quite appropriate, however, for Mr. Hauptman to 
wear a suit with checks, as he is secretary and treasurer 
and the man who signs the checks for most of the Me- 
Cormick concerns. 

Captain Jahnsen is one of the most experienced sailing 
masters on the Pacific coast, having been engaged in 
coastwise shipping for many years, and it is said there 
is not a mariner on the Pacific coast who has a better 
knowledge of the coast and who knows just where to find 
the holes in the ocean, the currents, and all that, than 
Captain Jahnsen. Although this picture was taken some 


time ago on the deck of one of the McCormick boats 
while under construction, the trio of pirates bold are 
today no younger than they were then. 
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White Pine Lumber 


TONAWANDA INSPECTION. 


We Cater to the Box Trade. 


Adirondack ; 


New Brunswick 
Spruce 


16 inch 
Heuileck. 








White Cedar 
Shingles. 











The A. Sherman Lumber Co. 


POTSDAM, N. Y. 














MICHIGAN ROCK MAPLE 
and OAK FLOORING 
BUFFALO, N. Y. 


White Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO 
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Robert W. Higbie Company 
Hardwood Bill Timber 


2-in. to 10-in.— 20 ft. and under. 








Mills at 


45 Broadway, 
New Bridge, N. Y. 


NEW YORK 











Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 


from our Jamestown yard, all 
thicknesses and grades. 


Warren Ross Lumber Co. 
Jamestown, N. Y. 








WHITE PINE 


The R. Laidlaw Lumber Co. 
BUFFALO, - NEW YORK. 
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E.V. BABCOCK & CO. 


PITTSBURGH, PA., U.S. A. 
We have at our TELLICO PLAINS, TENN. 
MILL Large Quantities: 
6-4" Sound Wormy Chestnut 
1x12" No. 2 Hemlock 
DAVIS W. VA. MILL: P 


3,000' 5-4" Ist and 2nd Curley Birch 

2,400' 6-4" Ist and 2nd Curley Birch 

6,000' 4-4" No. 1 Com. Plain Red Birch 
ASHTOLA, PA. MILL: 


10,000' 5-4" No. 2 Com. & Better Cherry 
22,000' 6-4" No. 1 Com. Hard Maple. 





Planing mill facilities at all our mills—Ask for Stock Lists 


ALL BAND SAWED AND DRY. } 














It’s No Trick 
To Bring Trade 


if your stock is right and on in 
spection bears out your state 
ments. We lay particular stress 
on quality, hence can guarantee 
our 


HEMLOCK 


SPRUCE, WHITE PINE, YELLOW PINE, POPLAR 
AND HARDWOODS, LATH AND DIMENSION. 





We give your orders careful attention and can ship promptly. 


The McDonald Lumber Co. 


PITTSBURG, PA. 


Manufacturers and Wholesalers, 

















THE INTERIOR LBR. CO. 


PITTSBURG, PA, 
Is in the market for 


HEMLOCK LATH 








Hotel Cumberland 


NEW S. W. Corner Broadwa 
- at 54th St., Near 50 
Street Subway Station 
and 53rd Street 
Elevated. 










ee 
Hl 
FIFE FIE 
WE Glo ie 
EER Pig 
Mid} 


Ideal location. Near theatres, shops and Central Park. 
New, Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rates, $2.50 
with bath, and up. Special rates for summer months. 


SEND FOR BOOKLET 
Y P. STIMSON 


HARK R. J. BINGHAM 
Formerly with Hotel Imperial Formerly with Hotel Woodward 





NORTHERN WASHINGTON NOTES. 


Trade Status Seasonably Satisfactory—To Install New 
Sawmill Machinery—Lumbermen Interested in Pro- 
hibition Experiment—New Angle to Tax Contro- 
versy. 


EVERETT, WASH., Jan. 13,—Lumber orders are coming 
in at a much better rate than was expected for the dull 
season of the year and the general tone of the market is 
fairly satisfactory. 

The Weidauer-Lansdowne Company plans to put in a 
lot of machinery in the near future to inerease the 
efficiency of the saw mill in Everett. Among the im 
provements planned are new live rollers and a new set of 
log works. This set works will be the first of its kind 
ever installed in Everett and it is a special order filled 
by the Sumner Iron Works, of Everett. It is probable that 
a band saw mill will be installed before many months. 

Tuesday was the last day Everett saloonmen, who were 
voted out for two years at the election held in Novem 
ber, could legally have liquor in their places of business. 
Lumber manufacturers are interested in the experiment 
of prohibition in the ‘‘city of smokestacks.’’ Hverett 
is not only the largest dry seaport town but the largest 
dry lumbering place in the world, it is stated. Many 
of the mill owners are inclined to the belief that the 
efficiency of the men will be increased and it is gener 
ally believed that the votes of the workers themselves 
brought about the change. 

The Milwankee railway is pushing work on its exten 
sion to Everett, and there is every prospect that the iine 
will be completed and freight accepted by May 1. The 
completion of the road to Everett will mean an addi 
tional territory opened to matket for lumber, shingles 
and other wood products and will help to boost local 
business. The work has progressed rapidly during the 
mild winter weather. 

Three lumber companies filed suits Tuesday in the 
office of the county clerk to compel the Snohomish county 
treasurer to accept the amounts they tendered January 5, 
1911, in payment of taxes for 1907, This tender was 
refused by the county on the ground that 15 percent 
interest was due instead of the 7 percent offered by the 
companies. The Weyerhaeuser Timber Company brought 
suit for the acceptance of $8,238.39, Merrill-Ring-Bliss 
Company brought suits for $4,858.56 and $1,514.51, and 
Stimson & Co. brought suits for $3,704.19 and $4,361.37. 
Suits for the collection of the full amount of the taxes 
and interest are pending in the state supreme court and 
the starting of new suits puts a new angle on the con- 
troversy. 

The Milwaukee Shingle Company will be the name of 
a new company of manufacturers and wholesalers of 
shingles. ‘The New Western Shingle Company’s plant 
near Lowell has been bought, and with the two double- 
block machines will begin within two or three days to 
turn out the full capacity, 225,000 shingles daily. The 
mill was formerly owned and operated by several shingle 
men who worked on a cobperative basis, but for the last 
two and a half years has not been running. 

As a ship-building port Anacortes is rapidly coming 
into its own. Keesling’s ship yards has under course 
of construction two sea going tugs for the cannery busi- 
eness and on the ways they have twenty cannery tugs, 
pile drivers and seows under repair. This yard is work 
ing double crews of thirty men. The big Norwegian 
ship #lerm was in port until Sunday at the Anacortes 
Box & Lumber Company’s dock, loading 1,500,000 feet 
of spruce and fir for South American ports. 

G. G. Hartley, newspaper owner and capitalist of 
Duluth, Minn., who has been the guest of his brother, 
Mayor Hartley, of the Clough-Hartley Company, will 
leave this week for a tour of California and Mexico. 
Mr. Hartley has for many years been prominent in pub 
lic affairs in Minnesota, 





PROTECTORS OF PRIVATELY OWNED TIMBER. 


The effective work accomplished by the forest fire pro- 
tective associations in protecting the privately owned for- 
ests in northern Idaho during the summer of 1910 was 
shown by the comparatively light damage done by fires to 
the privately owned timber as compared with the govern- 
ment losses in the forest reserves. There are four of 
these associations, including the Pend d’Oreille Fire 
Protective Association, the Coeur d’Alene Fire Protective 














Paeaperss 





MEN INTERESTED IN PROTECTION OF TIMBER. 


TY. J. HUMBIRD AND E. 0. HAWKSETT, IDAHO LUMBER- 


Association, the Potlatch Fire Protective Association and 
the Clearwater Fire Protective Association. 

Herewith is shown two of the executive officers of the 
Pend d’Oreille Fire Protective Association. They are E. 
O. Hawksett, general superintendent of the Panhandle 
Lumber Company, having mills at Spirit Lake, Ida., and 
lone, Wash., and T. J. Humbird, manager of the Hum. 
bird Lumber Company, Sunpoint, Ida. The picture was 
taken in Mr. Hawksett’s private office at Spirit Lake one 
day recently while he and Mr. Humbird were holding an 
executive session to discuss the work and policies of the 
association for the coming year. Through the window 
there is a glimpse of the saw mill of the Panhandle 
Lumber Company. 


IN THE GRAYS HARBOR COUNTRY. 





Prices Gradually Advancing—Rail Shipments Looking 
Up—Deep Snow Causes Cessation of Mill Opera- 
tions—Year’s Shipments. 

ABERDEEN AND HoquiaM, WASH., Jan. 14.—Grays har 
bor lumbermen and mill operators are optimistie con 


- cerning the situation, as prices are gradually advancing. 


Rail shipments especially are looking up, and an increas- 
ing number of cars are going out each day. Loeal busi 
ness the last week in the retail trade practically is at a 
standstill on account of the unfavorable weather. 

J. D. Crary has bought 1,000,000,000 feet of timber 
from Eugene France and Kdward Lowe for $1,000,000, 
and logging equipment and timber from A, P. Stockwell 
for $350,000. Mr. Crary is acting for capitalists of War 
ren, Pa. The new company will be known as the Warren 
Company of Grays Harbor. In buying the Stockwell 
outfit Mr. Crary and his associates come into possession 
of one of the best logging operations in the state. The 
timber purchased is tributary to the Humptulips river, 
the new company owning and operating the boom rights, 
through which all the timber of ten logging companies 
must be rafted. 

Reports from the eastern markets are very encouraging 
and the indications are that the lumber industry will soon 
be in a normal condition. Reports from San Franciseo 
also are encouraging, although buyers there are waiting 
because of financial reasons before placing orders. It is 
largely on these buyers that Grays harbor mills depend, 
The shingle market also is assuming a healthier tone, 
according to Harvey Lord, vice president of the Kast 
Hoquiam Shingle Company. Orders have been scarce 
since last fall, he states, but demand is picking up and 
the price also is advancing. The East Hoquiam Shingle 
Company will not resume operation right away, but will 
wait for better conditions. 

The Hoquiam Lumber & Shingle Company will shut 
down on account of the snow. Other mills on Grays har 
bor are expected to shut down in a day or two for the 
same reason. The last fall of snow has increased the 
depth in the woods so that loggers are practically unable 
to work. Several of the camps have closed temporarily 
and the few that are operating are making slow progress. 
The total fall of snow in Hoquiam has been about fow 
teen inches, 

J. EK. Dougherty, prominent lumberman of Minneapolis, 
Minn., was a visitor at Grays harbor during the week, 
accompanied by George J. Fullerton, president of the 
Fullerton Lumber Company, of Minneapolis, and John 
Collins, of Seattle, representative of the Chicago Lumber 
& Coal Company. Mr. Dougherty stated that the lumber 
market depends ‘‘ absolutely on future conditions.’’? Lum 
ber has advanced 50 cents and $1 during the last three 
weeks, but there is nothing to warrant that advance that 
he can see. Business in the middle West is at a standstill, 
but everyone is optimistic and good times are expected. 
Should crops be good this fall the market will be aided 
materially, since lumbermen who make a good eut this 
spring will then realize well on their investment. Good 
crops will bring good prices, he said. 

During 1910 426 steam and 141 sailing vessels departed 
from Grays harbor, with cargoes aggregating 440,000,000 
feet of lumber. This is a decrease from the preceding 
year. With the exception of a little over 23,000,000 feet 


all of these shipments were to California points. 





WASHINGTON MILL BURNS. 
[Special telegram to the AMERICAN LUMBERMAN, | 
CENTRALIA, WASH., Jan. 16.—The mill of the A. P. 
Perry Lumber Company at MelIntosh, Wash., and 4 
dwelling and depot adjacent were destroyed by fire early 
Sunday morning, January 15. The docks and some stock 
were saved. The loss probably will reach $100,000 and 18 
partially covered by an insurance of $50,000. 





TURPENTINE AND ITS SUBSTITUTES. 

Consul General John L. Griffiths, of London, England, 
reports that numerous substitutes for turpentine have 
been introduced into English markets, the prices ranging 
from 24 cents up to a few cents short of the market price 
of pure spirits of turpentine. Horace Washington, Amer 
ican consul at Liverpool, reports that many concerns 1 
the vicinity of that city are distilling substitutes for tur 
pentine, one of the most satisfactory of which sells for 
$136.26 a ton f. 0. b. Liverpool. Consul FE. N Gunsaulus 
at Johannesburg, South Africa, says that owing to the 
high price of turpentine in that field substitutes are meet 
ing with a satisfactory demand, but they must be shipped 
in tins, known as ‘‘ American packing,’’? and nof in bar- 
rels. Consumers prefer 5-gallon tins or smaller 

The British consul at Hakodate, Japan, reports that 
the Japanese government is going into the manufacture 
of turpentine on a large seale, and recent!) ordered $79, 
000 worth of machinery with which experiments will be 
carried on leading to extensive producing operations. | 

The Bureau of Manufactures, Department of Com 
meree and Labor, has on file the names and addresses 
of the large number of foreign importers *11(! dealers of 
turpentine and turpentine substitutes. 
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IN THE PINE COUNTRY. 


Cooperative Plan to Cut Burned Timber Falls Through 
—Constitution of New Salesmen’s Organization 
Drafted—Burned Timber Statistics. 

SPOKANE, WASH., Jan. 13.—Oregon will be more im- 
portant as a factor in the work of the Western Forestry 
& Conservation Association than it ever has been, ac- 
cording to information received by the president A. L. 
Flewelling, from the association forester, E. T. Allen, of 
Portland, Ore. Mr. Allen states that the Oregon For- 
estry Association has been reorganized and that over 
1,000,000 acres have been signed up at one-third of a cent 
an acre. When $5,000 has been raised a competent for- 
ester will be employed to promote the work of the associa- 
tion. Heretofore the Oregan association has appropriated 
little toward the support of the parent body. 

The Milwaukee Land Company will not cut any of its 
burned over timber in the St. Joe (Ida.) section until 
spring. ‘To expedite the work and log the burned timber 
in the St. Joe region at the least possible cost it was the 
intention early in the fall to form a co-operative system 
between the Flewelling, McCord, McGoldrick and Rut- 
lidge interests. This plan, however, has fallen through. 
The only logging operation now in view is that of the 
McGoldrick Lumber Company, which is having the work 
done on contract. 

The directors of the Western Pine Salesmen’s Associa- 
tion held a meeting Wednesday at which time a constitu- 
tion was prepared and bylaws adopted. It was voted to 
hold two meetings a year, one in July and one in Jan- 
uary. 

J. P. MeGoldrick, president of the McGoldrick Lumber 
Company, is in Chase, B .C., to look after his lumber in- 
terests. At a meeting of the stockholders of the Old Na- 
tional bank Tuesday, Mr. McGoldrick and F. A. Black- 
well were re-elected directors and T. J. Humbird, presi- 
dent of the Humbird Lumber Company, of Sandpoint, 
Ida., was named vice president. 

Marked activity is being manifested among the Coeur 
d’Alene (Ida.) lumber mills. The Coeur d’Alene Lum- 
ber Company’s planing mill will begin operation within 
thirty days. The Blackwell Lumber Company’s large 
plant will start in February. The mill has been under- 
going repairs since it closed two months ago. 

The Pend Oreille valley, sixty miles north of Spokane, 
the home of the Panhandle, Videlity and Dalkena lumber 
companies, is showing a revival in the lumber industry. 
The volume of orders has increased, tending to make 
manufacturers optimistic regarding trade during 1911. 
The Panhandle Lumber Company is preparing to build 
two logging roads early in the spring, one to Newport 
and the other to Davis creek. A large force of men will 
be employed to do the work. The Fidelity Lumber Com- 
pany expects to start its saw mill about February 1 for a 
ten months’ run, 

Timber destroyed on the Coeur d’Alene national forest 
last summer was valued at $11,500,000, according to fig- 
ures submitted by Deputy Supervisor Haines, Wallace, 
Ida. A total of 2,500,000,000 feet was destroyed, cover- 
ing 550,000 acres. The cost of fighting the fires was $152,- 
000. A total of 3,500 men was employed to fight the 
fires, 

Three yards joined the Western Retail Lumbermen’s 
Association during the week, making a total membership 
of 898. The new yards are Yellowstone Lumber Com- 
pany, White Sulphur Springs, Mont.; Baker Lumber 
Company, Provo, Utah; W. E. Ford & Co., Lewistown, 
Mont. Within a few days programs for the annual meet- 
ing of the association at San Francisco, February 20-23, 
will be issued. A special train will be made up of cars 
from Missoula, Spokane, Seattle and Portland. 

The Sandpoint Lumber & Pole Company’s mill at Cul- 
ver’s Spur, Ida., resumed operation Tuesday. ‘Twenty-five 
men are employed at the saw mill and about forty in the 
woods. A light snow fall the last week will aid the log- 
gers materially. The plant of the Frost-Cope Lumber 
Company, at Wreneoe, resumed work the first of the 
week. This concern will carry on logging operations on 
a large seale. 





IN THE FLATHEAD VALLEY. 


Crop Conditions Considered Excellent—Logging Opera- 
tions Handicapped by Unfavorable Weather—Lum- 
ber Company Incorporated—Record for Homestead 
Filings Broken. 


KALISPELL, Mont., Jan. 14.—The market continues 
very quiet and from all indications there will be no im- 
provement in conditions during the next sixty days. Man- 
wfaeturers of this distriet who have been canvassing the 
eastern part of the state the last ten days report that 
“rop conditions are exceptionally good. A large number 
of settlers will arrive in the early spring and they will be 
m need of a considerable amount of lumber. 

Logging operations are still handicapped for want of 
Snow and cold weather. It is feared that the input of 
logs will be very small this season unless weather condi- 
Hons change soon, 

_ With W. G. Dewey, Grace K. Dewey and L. L. Marsh as 
eorporators, the Dewey-Marsh Lumber Company filed ar- 
tleles of incoporation last week. The life of the charter is 
\wenty years and the business will be the manufacture and 
handling of lumber, telephone poles and kindred products. 

. G, Dewey is also interested in a saw mill at Rollins 
and has retail yards at Rollins, Big Arm and Polson. 

" At the Great Falls land office, 9,732 filings were made 
high the last year by homeseekers, which marks the 
‘84 record throughout the West, showing that over 2,000,- 


000 acres of land in that district have been appropriated, 

The annual meeting of the Montana Larch & Pine 
Manufacturers’ Association has been called for Tuesday, 
January 31, at the association rooms in this city. The 
meeting was postponed from January 10 to give the com- 
mittee that is having tests made of larch for various 
kinds of work time in which to complete its investigations, 





IN WESTERN MONTANA. 

MissouLa, Mont., Jan. 16.—Lumbering operations in 
this section await favorable weather and better market 
conditions. The district forester has made sales of fire- 
killed timber, which will be logged and manufactured 
during the next two years, but operators do not think 
enough of such timber can be logged to materially 
increase the volume of lumber usually cut in this district. 

The Milwaukee Lumber Company is preparing to log 
extensively on Big creek, near Amry. This company and 
others interested in the same section have protested 
against the locating of saloons near their logging 
camps. 

President J. P. MeGoldrick and T. J. Humbird, a 
director of the Western Pine Manufacturers’ Association, 
were in Missoula during the week interviewing lumber- 
men regarding association work. 

J. P. Lansing, sales manager for the Lolleys Lumber 
Company, arrived a few days ago with his family and 
will make Missoula his home. 





TIMBER LAND SALES. 
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Argument 


You can present in making a sale is that you have the stock on hand and 
can deliver it at once. Prepare today by ordering some of our 


WEST VIRGINIA 
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In addition to our own output we control the output of several 


large mills and can supply good stock in Southern Yellow Pine 
and West Va. Spruce as well as Hemlock. Tell us your wants, 
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A land deal involving an expenditure of more than 
$50,000,000 and the transfer of 1,100,000 acres of wood 
and coal land in the state of Kentucky has been closed. 
The buyers were B. F. P. Romer and Banker Boissevain, 
of Amsterdam, Holland. The law firm of Guggenheim, 
Untermeyer & Marshall, of New York, consummated 
the deal. The land lies in Breathitt, Knott, Letcher 
and two adjoining counties skirting the state of West 
Virginia. The new owners will develop the timber 
prospects and build twenty large saw mills in various 
sections. 


H. R. Thomas, of Dayton, Tenn., has acquired the 
timber rights on a 5,000-acre tract in the mountains 
near Dayton from the Lloyd heirs. Consideration was 
$14,000. 


The Warren Company, of Grays Harbor, Wash., recent- 
ly organized by capitalists of Warren, Pa., bought from 
Kugene France and Edward Lowe 1,000,000,000 feet 
of timber for $1,000,000 and logging equipment and 
timber from A. P. Stockwell for $350,000. The land 
is located in Chehalis county, Washington. 





The Saginaw Orchard & Timber Company, of Port- 
land, Ore., recently incorporated, bought 3,000 acres of 
timber lands near Cottage Grove, Lane county, Oregon, 
bearing approximately 100,000,000 feet of standing fir 
timber. The deal involved about $100,000 and the land 
was bought from various owners, 





R. B. Gunn, of Estabutchie, Miss,, bought of H. H. 
McComb 986 acres of timber land, lying seven miles 
north of Hattiesburg, Miss., $14,790 being the con- 
sideration. 


G. A. Swanson, of Tustin, Mich., sold eleven 40-acre 
tracts of timber land in Lake county, Michigan, to the 
R. G. Peters Salt & Lumber Company, of Manistee, 
Mich. 

A 10,000-acre tract of timber land at the headwaters 
of the Tusquitta and Shooting creeks in Clay county, 
North Carolina, has been sold by R. A. Dewar, manager 
of the Georgia Produce Company, of Atlanta, Ga., to the 
Big Creek Lumber Company, of New York. Within a 
few days Mr. Dewar will complete the sale of an addi- 
tional 5,000-acre tract in the same section to the Big 
Creek Lumber Company. The price for the 15,000 acres 
will be $200,000. The land is covered with Virginia 
hardwood. 


The timber lands owned by the Pearl River Lumber 
Company, of Brookhaven, Miss., have been acquired by 
the Great Southern Lumber Company. The land is 
located in Lincoln, Lawrence, Copiah and Jeff Davis 
counties, Mississippi. 





COMPLETE SAWMILL MACHINERY CATALOG. 


Millmen will find the new and complete machinery cata- 
log just issued by William E, Hill & Co., Kalamazoo, 
Mich., very convenient and comprehensive. The com- 
pany’s line embraces substantially all classes of ma- 
chinery used by sawmill operators, and to expedite the 
placing of orders the company has divided the catalog 
into six sections. Each section thoroughly covers the 
field allotted to it, with the clear illustrations and brief 
descriptions supplying exactly the information desired by 
the persons into whose hands it is designed to go. An 
alphabetical index affords ready access to any particular 
machine sought. The firm is now running its own steel 
foundry and can furnish steel parts, ete., to any one 
wanting same. 





A small quantity of California sugar pine seed from 
the Kern national forest, under the direction of Super- 
visor W. J. Rushing, has been sent to British East India 
for experiments by the British colonial government. 


WHITE PINE LUMBER 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 


Send us your orders. 


The Empire Lumber Company 


DULUTH, TOLEDO, PITTSBURG, 








WM. SCHUETTE & CO. 


(INCORPORATED) 


Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, CYPRESS, 
POPLAR, MAPLE AND OAK FLOORING 
AND PACIFIC COAST PRODUCTS 


PITTSBURG, PA. 


New Nork Office, 
Ne. 1 Madison Ave. 





White Pine Branch 


Milk, 
Belhaven, N.C. Minneapolis, Mina. 








Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


Pittsburg, Pa. 
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North Carolina Pine 
White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 
Our Stocks are complete and can give prompt service 
WILLSON BROS. LUMBER CO. 
PITTSBURG, PA. 
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Jd. L. LYTLE LUMBER COMPANY, 
PITTSBURG, PA. 
Manufacturers and Wholesalers 


WEST VIRGINIA HARDWOODS 

















Warren Axe & Tool Co. 
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Bull Dog Line Lumbermen’s Tools 
Right Quality—Right Prices 
WARREN, PA., U.S.A. 








94 


AMERICAN LUMBERMAN 





JANUARY 21, 1911, . 














pay CLEVELAND “Ba 


THE INTERSTATE LUMBER CO., “Oait™ 








Manafacturers and Wholesalers 
POPLAR RED GUM OAK 
CHESTNUT HICKORY ASH 
Furniture mension Stock and 


road Timber Cut to Order. 
UI 


Rail 
whalbovetioa. FOF Quick Shipment 
THE ALPHA LUMBER Co. 


Will Make Prompt’ Shipments of 
White and Yellow Pine, Hemlock and Hardwoods, 
Shingles, Lath, Posts, Etc. 


700-710 Willlamson Bidg., CLEVELAND, OHIO. 











THE C. H. FOOTE LUMBER COMPANY 
will quote low prices to move the following DRY STOCK at 
SOMERSET, KENTUCKY. 


car 4-4 Ist & 2nd Red Oak 

No. 1 Common Red Oak 

& 6-4 No. 1 Com. & Btr. Red Oak 

, 6-4 & 8-4 No. 1 Com. & Btr. Poplar 
No. 2 Common Pop 


WRITE USAT - =- - 


Te CENTRAL co¥ 


CLEVELAND, OHIO 


LUMBER, SHINGLES 
and LATH 
MAPLE and BEECH FLOORING 


CLEVELAND, OHIO 














SELLING AGENTS 
The Putnam a 
Redwood 


Lumber Co. 


934-5 Williamson Bldg., Manufacturers 
Cleveland, Ohio. Company. 


SEE THEIR “AD” ON PAGE 1¢ THIS ISSUE. 

















4 PLAIN AND QUARTERED OAK - ASH - GUM 
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YEL. POPLAR-LA.RED CYPRESS-BIRCH-ELM 
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Locations for 


Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 


YAZOO & MISSISSIPPI 
VALLEY RAILROADS 


There are thousands of acres of timber 
properties tributary to the above lines 
awaiting development. 


For full information address 


C. J. CLAIR 


Industrial Commissioner Mlinois Central R. R. 


No. 1 Park Row - CHICAGO 
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LUMBER NEWS FROM CALIFORNIA. 








FROM THE GOLDEN GATE. 


Wholesale Lumber Situation Holds Firm—Rain Inter- 
feres With Building Operations—Fruit Canners 
Negotiate for Timber Tract. 

San Francisco, Jan. 14.—There has been no weak- 
ness manifested in the wholesale lumber situation since 
the year opened and the trade generally is holding firm, 
while receipts of lumber from the north are very light. 
There is a slight increase in the buying demand, which 
will improve as a result of the copious rains over tbe 
greater part of the state. The financial situation al- 
ready has improved in the interior valleys, in conse- 
quence, and many of the yardmen will be in position to 
order lumber to replenish their stocks, which have 
been permitted to run down during the prolonged dry 
season, 

The retail price situation in this city is still unsatis- 
factory, although the price has been advanced in the 
north. Local consumption of lumber is not increasing 
rapidly as the rain interferes with building opera- 
tions. The decision of Congress as to the world’s fair 
location is expected before the end of January. Then 
if the decision is favorable to this city, many building 
contracts will be closed by property owners who will 
construct hotels and apartment houses. 

It is understood that the Jenner Lumber Company, 
which has just filed articles of incorporation with an 
authorized capital stock of $300,000, has been organ- 
ized with the object of taking over the holdings of the 
Western Redwood Company of this city. Among the 
large creditors of the latter company, who have ar- 
ranged to take over the interests of the small creditors 
and continue the business under the new style, are the 
Central Trust Company, the French American Bank, the 
Bank of Santa Rosa and the estate of Charles Webb 
Howard. The Western Redwood Company’s mill at 
Jenner Landing, near the mouth of the Russian river 
in Sonoma county, has been closed several years. A 
logging railroad and timber lands sufficient to keep the 
plant in logs for at least ten years are included among 
the properties to be acquired by the new management. 

It is reported that the California Fruit Canners’ Asso- 
ciation, of this city, has been negotiating for the pur- 
chase of a tract of fine timber near Klamath Falls, 
with the intention of erecting a mill at a point on the 
Southern Pacific road for the manufacture of lumber 
suitable for box shooks, 


Charter Situation. 


The offshore freight situation is firm at unchanged 
quotations, and there is an optimistic feeling in the 
foreign lumber trade, especially as regards redwood 
lumber. The fir mills of the coast, also, are fairly well 
supplied with orders for export, with indications of a 
normal business for the year. The schooner Inca is 
chartered for lumber from Puget sound to Sydney at 
33s 9d and the British steamer Croydon is engaged 
for the same business from Hastings Mills to Melbourne. 

The domestic freight situation is easier this week, 
with reports of vessels offering at about 25 cents off 
recent quotations. With continued heavy weather along 
the coast many mills are unable to make shipments 
owing to having poor harbors or having to load at moor- 
ings that are inaccessible during the winter storms. 
There is consequently less demand for coasting tonnage. 

The Charles Nelson Company’s steam schooner Acme 
averaged a trip a week during 1910, which record is said 
never to have been surpassed by any other lumber 
carrier of its class. Of these voyages fifty were made 
from Eureka to San Francisco with lumber, while two 
were made from Coos bay to the same destination. On 
each trip the Acme carried an average of 400.000 feet 
of lumber, principally redwood, making a total of 28,- 
000,000 feet transported during the year. 

H. B. Hickey, who has just returned from northern 
Mendocino county, says that the Standish-Hickey Com- 
pany, of San Francisco, has completed the purchase of 
the Hutsell properties in Anderson valley, comprising 
about 3,500 acres of fine redwood timber land. It is 
located on the line of the new Wendling extension of the 
Northwestern Pacific railway. The distance from the 
railway line is only seven miles and this timber adjoins 
other tracts owned by Standish-Hickey interests. The 
purchase price was not stated, but the property is con- 
sidered an excellent investment, although no plans have 
been formulated for cutting the timber. 

January 23 there will be a meeting in this city of 
retail lumbermen from the interior of the state for the 
purpose of presenting an ultimatum to the big cement 
manufacturers and brokers. About 130 will be in at- 
tendance and they will refuse to handle cement in 
future unless they are allowed a greater margin of profit. 


The Redwood Industry. 

The year 1910 was the biggest year in the history of 
the redwood lumber industry in point of lumber shipped 
from the mills of California. While the prices at 
which much of the lumber was sold were not high enough 
to satisfy the mill owners, the redwood lumbermen are 
in good financial condition and can not be forced to 
operate at a loss in order to keep the lumber moving. 
Shipments of redwood lumber by water from the mills 
amounted to 450,000,000 feet or about 44,000,000 more 
than in 1909. There was also shipped about 60,000,000 
feet of other woods, including fir, hemlock ete., making 
the grand total of shipments from the redwood plants 
about 510,000,000 feet of lumber. The largest previous 
year’s shipments were made in 1907, when 437,000,000 
feet of redwood and about 45,000,000 feet of other woods 


were shipped. The amount of trade done by the redwood 
mills with San Francisco Bay territory was about the 
same as in 1909, indicating that the increased consump- 
tion came, largely, from southern California and offshore 
markets. 

A local authority thinks redwood will at least hold 
its own during the year. Clear redwood always will be in 
good demand. The growing demand for railroad ties 
made from common redwood will reduce the proportion 
of common that will be manufactured into lumber. 
Hence, there is little danger of too great an accumula- 
tion of common at the mills. 


Predicts Good Year. 


George X. Wendling, president of the Weed Lumber 
Company, of Weed, with general offices in the Flood 
Building, this city, is a business man and lumberman 
who keeps in close touch with the business and financial 
situations, being interested in a number of manufactur- 
ing and financial institutions. Mr. Wendling believes 
that the current year’s business will be an improvement 
over that of last year’s. He says his views are bused 
largely on the idea that the country has recovered from 
the panic of 1907, and stocks of all character that were 
low throughout 1908 and 1909 have approached a nor- 
mal status. 

‘*Under these conditions,’’? said Mr. Wendling, ‘‘and 
taking into consideration the fact that the farmers have 
had abundant crops and realized excellent prices for 
them, making money easy generally, indicates to me 
that 1911 will be a good one. I may be wrong as this 
is only a forecast, based upon the foregoing general 
ideas, and not therefore a detailed analysis of the future 
for the next twelve months. We should of course always 
make provision for possible untoward calamities such as 
we had in 1906, which came unexpectedly.’’ 


S. E. Slade, president of the Slade Lumber Company, is 
at his big fir mills, Aberdeen, Wash. 

I’. M. Clough, who until recently was a vice president of 
the Diamond Match Company, with residence at Chico, has 
bought a handsome residence in Oakiand. 

George W. Hooper, who was critically ill at his home at 
Clay and Jones street for a month, is rapidly recovering. 

C. W. Pennoyer, president of the Pacific Lumber Company, 
— arrived at the main office in this city from his 
home in Pasadena. Among members of the Pacific com- 
pany’s staff in San Francisco on business during the week 
were J. FE. Batchelder, distribution manager, and J. M. 
Leaver, superintendent of manufacture. 

John P. Muller, formerly in the commission line in this 
city, has removed to Orland, where he is carrying on a lum- 
ber yard business under the style of the Stony Creek Lumber 
Company. 

Harold Plummer, southern California representative for 
the Union Lumber Company, with headquarters in Los An- 
geles, spent the holidays in this city. 

William Donovan, president of the Donovan Lumber Com- 
pany, in this city from Aberdeen, Wash., reports a large 
production of lumber during the year with prices somewhat 
unsatisfactory much of the time. While in this city Mr. 
Donovan is making his headquarters with the Hicks-Haupt- 
man Lumber Company, which handles the products of his 
mill in California. 

W. KF. Dermont, president of the Saginaw & Manistee 
> ed Company, has arrived in this city from Williams, 
Ariz. 

S. Benson, of Portland, is at the Palace. He contem- 
plates erecting a first class hotel in his home town. 

. 8S. Menefee, of Tacoma, and J. P. and R. E. Menefee, 
of Portland, Ore., who own large tracts of timber in the 
Northwest and a number of saw mills, are recent arrivals. 

F. W. Leadbetter, of Portland, Ore., is at the Palace. Mr. 
Leadbetter’s chief occupation is the conversion of large 
tracts of northern timber into wood pulp. 

Among other lumbermen from outside points who arrived 
during the week were: F. G. Noyes, of Napa; A. D. Hough- 
ton, of Santa Cruz; HB. R. Abbott, of Ben Lomond; J. 8. 
Elliott, of Duncans Mills; H. W. Swift, of Fresno; C. E. 
Pearsall, of Eureka; H. B. Muir, of Willits; KF. S. Murpby, 
of Salt Lake City, and Rodney BE. Smith, of Portiand 





AMONG THE NORTHERN REDWOODS. 


Lumber Company Incorporates Five Separate Steam- 
ship Companies—Tunnel into Timber Tract Com- 
pleted—Retail Yard Sold. 


BurREKA, CAL., Jan. 16.—Operations in Humboldt 
have nearly ceased, as most of the mills are closed for 
annual repairs and stock taking and the camps have 
closed. . 

The Hammond Lumber Company, owning and operating 
five steamers, has organized a steamship company for 
each boat under the laws of New Jersey. Copies of the 
articles of incorporation have been filed in San Francisco, 
the ships being the Fenwick, Leggett, Hubbard, Ne- 
halem and Ravalli. 

Daylight was struck Saturday in the other end of 
the Northern Redwood Lumber Company’s tunnel, which 
leads to Simpson creek, about seven miles up Mad river, 
and taps about eight square miles of redwood timber. 
One tree in particular is twenty-six feet in diameter and 
300 feet in hight. The tract is within a mile of the 
company’s camp 11. ; 

The largest day’s cut of shingles on a hand machine 
was that made by Thomas Keary, just before the closing 
of the Vance mill at Samoa. He turned out in one day 
62,000 redwood shingles. This is‘the second record to 
be established at the Samoa plant, as about a year ago 
a record cut of 500,000 feet of lumber was made. 

Contractors will begin work in the next few days on ® 
1,500-foot fill on Laribee ereek near Dyerville. 1 racks 
have been laid as far as Bryan’s rest, and trains are 
being operated daily in connection with the work. : 

The Pacific Lumber Company has sold its retail yaré 
at Loleta to L. H. Olson, who has acted as manager of the 
yard for some time. This company closed the yard in 
Eureka several months ago. The pile driving crew 18 
working on a big trestle that will be used in connection 
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with the logging at camp A next summer. It will be 
feet in length. 

A number of officials of the above named company 
were in Eureka recently to make arrangements for 1,000 
cords of bolts to be brought in by the R. L. Haughey 
Company over the Freshwater & Eureka railroad, which 
is owned by Pacific interests. Haughey’s bolt camps 
have been running during the entire summer, with the 
result that a large number of shingle bolts have been 
cut and are ready for the mill. 


ad 


AMONG THE NORTHERN REDWOODS. 


EuREKA, CAL., Jan. 14.—A 300-acre tract of rich cut- 
over bottom land has been platted by the Holmes- 
Eureka Lumber Company and is being sold in sections 
of five acres and up. The property is on Eel river at 
what has been called ‘‘Happy Camp.’’ Agriculture 
is following the lumber industry in Humboldt county 
wherever possible. There is a big stretch of bottom 
Jands between Shively and Dyerville, all of which will 
provide the finest kind of tillable property when the 
timber has been removed and the stumps cleared away. 

W. L. Conry, formerly of this city, has returned to 
Aberdeen, Wash., following a flying visit in this city 
among old friends. Mr. Conry is assistant superintend- 
ent of the larger of the two mills of the Donovan Lum- 
ber Company. 

The British tramp steamer Falls of Nith, under char- 





‘ ter to the American Trading Company, is due January 


17 to load rough clear redwood lumber for Australia. 





STIFF PRICE FOR REDWOOD FORTY. 


EurREKA, CAu., Jan. 14.—George C. Bowman, of Sacra- 
mento, has just paid at the Eureka land office the ap- 
praised price of forty acrés of redwood timber on Eel 
river, about two miles northeast of Dyerville, which price 
is $337.50, or at the rate of $8.43 an acre, an amount 
which the registrar of the land office says is the highest 
price ever paid the government in this district. i 

Most of the timber claims in this district, and, in 
fact, in all land districts of the country, have been taken 
up at the rate of $2.50 an acre until the last year or two, 
or ever since the new government appraisement plan was 
introduced. Mr. Bowman’s estimate of the amount of 
timber on the forty was 700,000 feet, but it is said that 
that amount would fall considerably short of the actual 
figures, if cruised. Strangely enough, this 40-acre claim 
had escaped the keen eyes of all the timber prospectors 
in the county. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, Cau., Jan. 14.—The outlook for the lum- 
ber business in this section is even better than it was last 
year, which was a record breaker. 

Two lumber schooners are at the long wharf of Port 
Los Angeles discharging cargoes. These are among the 
last coastwise vessels that will tie up at this wharf, as 
the order has been issued to abandon what is still the 
longest wooden pier in the world. It was built by the 
late Collis P. Huntington at an expense of almost $1,- 
000,000, and has five miles of railway track on its floor 
space. This pier has been in process of decay for a 
number of years. It is estimated that an expenditure of 
at least $25,000 would be required to make it safe for 
shipping. The expense of upkeep is about $25,000 a 
year. 

, The Long Beach Sash & Door Company entertained its 
employees this week at a banquet. It was decided to 
make the event an annual affair. ; 

Activity in building circles in Long Beach has caused 
a demand for very large quantities of lumber, as there 
has been but one concrete stone house and two brick cot- 
tages built in the city during the last two years. 

G. R. Taylor, president of the Long Beach Lumber 
Company, finds that mountain pine is much scarcer and 
the price has materially advanced on that account. In 
the last eight years the price of this lumber has in- 
creased 25 per cent. 





FROM A SOUTHERN CALIFORNIA PORT. 

SAN Diego, Cau., Jan. 14.—The last year was a record 
breaker in the erection of buildings, the valuation of 
permits aggregating $4,000,000; permits issued num- 
bered 1,999. The figures shown on the building depart- 
ment books for new work are $3,931,090, but the building 
inspector believes that the total would have far exceeded 
the four-million mark had all the prospective builders 
been able to place the full valuation of their improve- 
ments at the time their permits were taken out. The 
additional cost will show, therefore, in the totals for 
1911. The new year has started off well and the prospect 
18 for a large total by the end of the twelve-month. ; 

The Alberta Lumber Company, of Denver, Colo., is 
said to have decided to locate in this city and to be 
looking for a site. 

James T, Weldon, local planing mill man, has pre- 
sented the members of the police department with clubs. 
To Chief Wilson Mr. Weldon gave an orange wood club. 

Recent arrivals include the steam schooner Jaqua with 
& part cargo of 50,000 feet of redwood from Eureka for 
the Benson Lumber Company; the schooner James 8. 
Higgins with 400,000 feet of pine for the Russ Lum- 
ber & Mill Company; the steam schooner Vanguard and 


cm schooner Z'ahoe, with cargoes for the Russ 
yards, 





LUMBER SHIPMENTS FROM PORTLAND, OBE. 
FOR WEEK ENDED JANUARY 14. 

Steamer Casco—550,000 feet fir, for San Francisco. 
Steamer Shasta—750,000 feet fir, for San Pedro. 
teamer Westerner—500,000 feet fir, for San Francisco. 
Steamer Rainier—850,000 feet fir, for San Francisco. 
Steamer Washington—550,000 feet fir, for San Francisco. 
sreamer Johan Poulson—50,000 feet fir, for San Francisco. 
steamer Nome Otty— 850,000 feet fir, for San Pedro. 
teamer J. B. Ste son—850,000 feet fir, for San Pedro. 
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ON THE COLUMBIA RIVER. 


New Steamship Line to Compete with Transconti- 
nental Lines in Carriage of Lumber—Logging Re- 
tarded by Unfavorable Weather—Plain Talk. 
PORTLAND, OrzE., Jan. 14.—Lumber manufacturers of 

this city were much encouraged this week by the receipt 
of a letter from Bates & Cheeseborough, of San Fran- 
cisco, stating that beginning with the sailing of the 
steamer Stanley Dollar in February the company will be 
prepared to carry lumber from Portland to New Orleans, 
Philadelphia or New York for 40 cents a hundred pounds, 
or about $12 a thousand feet, basing weight at 3,000 
pounds a thousand. The letter came addressed to the 
freight bureau of the Oregon & Washington Lumber 
Manufacturers’ Association, which has been carrying on 
negotiations with the steamboat people for the purpose 
of getting a rate on lumber since the line was inaugu- 
rated a few months ago. It is stated that to begin with 
at least one steamer of about 2,000,000-foot capacity will 
sail each three months, but sailings will be more frequent 
as business increases. Returning to Portland the 
steamers will be laden with general cargo, of which there 
is a steadily increasing volume. 

The rail rate to Philadelphia from Portland is $21.90. 
To New York it is $22.50, with a new tariff announcing 
an increase of 1 cent a hundred pounds to become 
effective February 1 between points east of Chicago and 
west of Pittsburg. Thus it will be seen that the rate 
from Portland to New York or Philadelphia by the 
ocean route is practically only half of that now quoted 
by the transcontinent route. This, it is pointed out, will 
not only open the New York, Philadelphia and New 
Orleans markets, but will also give the Portland manu- 
facturers entrance to interior points paralleling the 
Atlantie coast, at least as far inland as Buffalo and 
Pittsburg. This, it is believed, will give the Portland 
mills an opportunity for expansion of business the like 
of which they have never heretofore enjoyed. It is 
believed that such stock as flooring, ceiling and siding, 
not covered by the quoted rate, will also be included 
eventually, since arrangement can be made to have such 
material bundled in a way that will make it less diffieult 
to handle than stock of larger dimensions than the 
1¥%-ineh thickness mentioned in the letter as the mini- 
mum. 

The steamer Stanley Dollar has capacity for about 
2,000,000 feet. In addition to giving the mills of Port- 
land access to the lumber markets of the Atlantie coast 
the service will also place them in splendid position to 
compete for government canal business, 

At the annual meeting held by the Portland Chamber 
of Commerce this week O. M. Clark, of the Clark & 
Wilson Lumber Company, and F, C. Knapp, of the Penin- 
sula Lumber Company, were elected members of the 
board of trustees. Mr. Knapp has been acting president 
of the chamber for some time during the absence of 
President William McMaster and many urged his name 
for president, but Mr. Knapp declined. As a member of 
the board of trustees, however, he will be in position to 
accomplish much for the business interests of the city. 
Mr. Clark is also a very active member of the cham- 
ber and one particular feature in which he takes a deep 
interest is a campaign for the upbuilding of an Amer- 
ican merchant marine. 

Oregon has been having a spell of cold weather the 
last week and with considerable. snow in the hills log- 
ging companies that planned resumption of operations 
the 15th of the month will be forced to remain closed 
for two or three weeks longer. There are enough logs 
in the water to meet all demands at ruling quotations, 
$7, $10 and $13, and loggers insist there is no intention 
to reduce prices. 

The majority of the mills in Oregon are idle or under- 
going annual overhauling. This means a heavy curtail- 
ment in the output of lumber. Notwithstanding that 
many mills were closed during December, it is said that 
the lumber output for 1910 was larger in Oregon by far 
than ever before. 

The coastwise shipments of lumber from Portland dur- 
ing the week indicate a stronger demand from California 
than for some time. 

The Pacific Lumber Manufacturing Company, with 
hardwood mills in this city, has chartered another 
Japanese steamer to bring a cargo of about 1,000,000 
feet of oak logs from northern Japan to Portland. The 
vessel is expected to arrive in about two months, 

H. D. Langille, of J. D. Lacey & Co.’s Pacifie north- 
west department, with headquarters in this city, has 
returned from an extended visit to South America, Mr. 
Langille had a very interesting trip. 

EK. B. Hazen, treasurer and general manager of the 
Bridal Veil Lumbering Company, of Bridal Veil, is 
wearing a happy smile and receiving congratulations upon 
the arrival of a fine boy Sunday, January 8. So far it 
is just boy No. 2, although the father suggests calling 
him Billy. Of secondary importance of course, but still 
something Mr. Hazen feels that he has a right to be 
proud of, is the record cut of the plant at Bridal Veil 
during the year just closed. It is the policy of the com- 
pany to operate the plant ten months each year and dur- 
ing 1910 the table tally at the mill shows the cut to be 
24,000,000 feet. This exceeds the cut of the mill for 
any previous year. 

Regarding lumber conditions A. C, Dixon, manager of 
the Booth-Kelly Lumber Company, of Eugene, with mills 
at Wendling, Coberg, Springfield and Saginaw, says: 

We do not seem to have market sufficient to absorb the 
annual production of Pacific coast fir, and our market will 





THE MILLS-CARLETON CO., ““ceie"* 
Wholesale Dealers in 
White, Norway and 
Yellow Pine Lumber 
Douglas Fir Timber 


YARD AND OFFICE. 1886 CARTER ROAD 








CUYAHOGA LUMBER 
LAKE ERIE LUMBER 
NORRIS LUMBER 
SO.CLEVELAND LBR. VU, 


FULL LINE OF TIMBER 
and YARD STOCK. 








We are SELLING AGENTS for 
The Kenova Poplar Mfg. Co.’s. (Kenova, W. Va.) 


OAK FLOORING 


( NONE BETTER. ) 
For anything in wood—Write us your needs, 


The Robert H. Jenks Lumber Co., 


CLEVELAND, OHIO. 








The Advance Lumber Co. 


CLEVELAND, OHIO. 
Mills: —Vaughan, W.Va., Baskin. La., Cleveland, Ohio. 


WIDE YELLOW POPLAR 
avarreren OAK, CHESTNUT 








THE 
Nicola, Stone & Myers Co. 


Cleveland and Cincinnati, O. 
and Hattiesburg, Miss. 











The Martin-Barriss Co. 


CLEVELAND, OHIO. 


MAHOGANY 


CIRCASSIAN WALNUT @Xoiner woove 








The Fisher & Wilson Co. 


CLEVELAND, OHIO. 
MANUFACTURERS OP 


WHITE PINE 


YARD AND DOCK, 
West 3rd Street. 
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ROCKEFELLER BLDG. 














SAGINAW BAY CO., “"3hid"” 
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We Make Prompt Shipments. Let Us Quote You. 
Office and YARD: 2106 West 3rd St. 
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[e- TOLEDO “@a| 


BAND SAWED 


West Va. Yellow Poplar 


Our new dimension mill is now completed 
and we are prepared to furnish glued-up 
- Ld . 
Dimension Stock 


in the white surfaced and sanded ready 
for varnish—Table, Dresser and Chiffon- 
ier Tops; Book Cases, Sanitary Work 
and all kinds of small cabinet parts in 
Oak, Poplar, Basswood, Chestnut, 
Maple, Birch, Walnut and Cherry. 
Submit us a list of your requirements and 
we will quote you prices. 


Big 4 Hardwood Co. 


Kiln Capacity Toledo, Ohio Band Mills 
4 ft. per ie ~ Charleston, W. Va. 



























SHAFFMASTER & STEPHENS 


Wholesale Lumber 


Yellow Pine, Poplar, Cypress, 
Hemlock and Hardwoods 


TOLEDO, 33 ss 33 OHIO 








Do you want 


Red Cedar Shingles or 
Pacific Coast Lumber? 


Rush Shipments Our Delight from Toledo Storage Sheds. 


BARNES & MAUK, 72!ed2.Qhie. 


(wa COLUMBUS, OHIO. “Seq 


Why not write us for prices 
Poplar, Oak, Chestnut 
Basswood, Ash, Maple 
and Red and Sap Gum 

IMPERIAL LUMBER COMPANY 


Wholesale and Manufacturers, COLUMBUS, OHIO. 





























We Always Have Cars In Transit 


We carry in our sheds and 
on our yards the only com- 


LUM BER: in Contra, ‘hia and make 
Wan C/ he or 1 oad @r local iets, 
eee Office and Yards: 
483-549 Neilston Street 
YELLOW PINE 
CYPRESS and POPLAR 


Rush orders filled from our Wholesale Yard 
at Columbus, Ohio. 


H. H. GIESY & BRO’S, vancaster.orio 




















What’s the Answer? 


Well, whatever it is that’s puzzling you about the lumber 
88—you'll find some information on the subject in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale or retail 
office, in big and small yard, in the woods or on the river, 
book will prove the most satisfactory and handy eS Yt 
volume ever published. Price, postpaid---...-.... ---- $2. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 





have to be extended before conditions are materially bet- 
tered, either by eccusiog a reduction in the transportation 
charges, which will enable us to reach further, or by educat- 
ing architects, builders and others in a way that will show 
them the merits of fir, and thus result in their specifying 
the use of fir, where they have previously used other woods. 
It is unquestionably true that there is more lumber being 
produced annually than there is call for, and the produc- 
tion of fir in the last year has been at least 20 percent in 
excess of the demand. The solution of this phase of the 
difficulty lies with the mill and timber owners. Under pres- 
ent conditions they seem to build new mills, increase the 
capacity of the old ones, and run additional time whenever 
the lumber market reaches a point where even a ~—_ profit, 
can be shown. ‘To overcome this those interested in manu- 
facturing will be compelled to make a more intelligent study 
of the situation and regulate their production by the demand 
in sight. Our mills have not made the ruinous prices that 
have been prevailing the last few months. We are disposed 
when we can not secure a fair price for our lumber to close 
down, and, as a result three of our four mills have been 
closed for several weeks, and will be kept that way until 
conditions improve, 


IN THE COOS BAY REGION. 








Channel Improvements by Government Will Benefit 
Mill Operators—Bar Dredging Project Meets with 
Approval of Chamber of Commerce. 

MARSHFIELD, ORE., Jan. 14.—Government work on the 
Coquille river will be started at once and the proposed 
improvement will be of great importance to lumbermen, 
as five mills along the river will have better shipping 
facilities. The appropriation for the work is $56,000. 

The commissioners of the port of Coos Bay have 
adopted plans for a project to make a channel 300 feet 
wide and twenty-six feet deep from the Smith mill, at 
the head of the bay, to the ocean. It is expected that 
by the time this work is finished the government improve- 
ments to be made at the bar will be completed and the 
harbor will be able to accommodate the largest of the 
lumber carriers. The Chamber of Commerce passed a 
resolution approving the bar dredging project recom- 
mended by the government engineers and for which Con- 
gress made a total appropriation of $400,000. The same 
organization has also urged that the jetty at the entrance 
of the harbor be rebuilt. 

The C. A. Smith Lumber & Manufacturing Company’s 
plant which was closed for a short time after Christmas 
to make repairs is running on a 10-hour shift instead 
of eight hours. C. A. Smith, the head of the company, 
is expected to arrive from Minneapolis this month to 
look after further improvements. 

Conlog Bros. have bought the logging camp of the 
Cody Lumber Company on the Coquille river. They 
have taken charge and will furnish logs to the mill of 
the George W. Moore Lumber Company, at Bandon. 

L. F. Falkenstein, of the Simpson Lumber Company, 
was elected president of the city council of North 
Bend. Mr. Falkenstein was also elected vice president 
of the North Bend Commercial Club and R. A. War- 
nish, manager of the sash and door factory, was elected 
president of the same organization. 

One of the camps of the Smith-Powers Logging Com- 
pany on Cunningham ereek is being moved to near 
Beaver hill. A line of railroad is being built to reach 
the timber. 

Southern Pacific engineers are working at Gardiner 
at the mouth of the Umpqua river, north of Coos bay, 
and it is reported that the preliminary survey for a 
road from Eugene to Marshfield by way of Gardiner 
has been completed and that the work of making a 
locating survey will begin at once. Because of the 
belief at Gardiner that the Southern Pacifie will build 
through there this summer there is a plan to have that 
town incorporated so that it will be possible to make 
municipal improvements to meet any boom that might 
ensue. 





LUMBER SHIPMENTS 


From New York City. 
FOR WEEK ENDED JANUARY 14. 


Prinz Joachim, Guayaquil—8 packages manufacturers’ 
wood. Colon—55 packages manufacturers’ wood. Kingston 
-~—12 packages manufacturers’ wood. 

Manchester Inventor, Valparaiso—119 packages manufac- 
turers’ wood. Callao—61 packages manufacturers’ wood. 

Mesaba, Wellington—64 packages manufacturers’ wood. 

Speses, msterdam—20 packages manufacturers’ 
wood. 

St. Andrews, Antwerp—10 bundles wood; 452 packages 
wood pulp. Brussels—13 packages manufacturers’ wood. 

Seminole, Azua etc.—59 crates lumber; 33,317 feet lum- 
ber; 19 packages manufacturers’ wood. 

Campania, Bombay—-20 packages manufacturers’ wood. 

Koranna, Bankok—11 packages manufacturers’ wood. 

Stavangern, Bluefields—23 packages manufacturers’ wood. 

Eveter City, Bristol—210 packages manufacturers’ wood. 

Wells City, Bristol—536 pieces lumber; 15 packages manu- 
facturers’ wood. 

Curityba, Banes—40 packages manufacturers’ wood. 

Suriname, Demerara—55,576 feet lumber. 

United States, Copenhagen—21 packages manufacturers’ 


wood. 

Welsh Prince, Cape Town—419,554 feet lumber ; 770 pack- 
ages manufacturers’ wood. Delagoa Bay—3,489 feet lumber. 

Merida, Havana—15 packages manufacturers’ wood. 

Arcadia, Hamburg—2 pocnawe manufacturers’ wood. 

La Lorraine, Havre—434 logs lumber. 

Amerika, Hamburg—125 packages manufacturers’ wood. 
Leipzig—26 packages manufacturers’ wood. 

Campania, Liverpool—391 packages manufacturers’ wood. 

Cymric, Liverpool—15 packages manufacturers’ wood. 

Vigilancia, Nassau—-58 packages manufacturers’ wood. 

Byron, Rio de Janeiro—6 packages manufacturers’ wood. 

Laura, Smyrna—20 packages manufacturers’ wood. Venice 
—180 ) peckaace manufacturers’ wood. 

Altaw, Santiago—45,771 feet lumber. 

Koranna, tg oes Pa eo es manufacturers’ wood. 

Allemannia, Savanilla—23 pac es manufacturers’ wood. 

Marengo, Bergen—149 bundles lumber. Christiana—16 
packages manufacturers’ wood. Stockholm—43 packages 
manufacturers’ wood. 

Zacapa, Colon—-43 packages manufacturers’ wood. Kings- 
ton—35 packages manufacturers’ wood. Santa Marta—5l 
packages manufacturers’ wood. 

Hesperides, Delagoa Bay—100 packages manufacturers’ 




















wood. 


Saratoga, Havana—37 packages manufacturers’ wood; 
61,708 feet lumber. 

Agenoria, La Plata--8 packages manufacturers’ wood. 

Panama, Valparaiso—9 packages manufacturers’ wood. 

Crown of Galacia, Vancouver—53 packages manufacturers’ 
wood. 





From Norfolk, Va. 
YOR WEEK ENDED JANUARY 14. 

Steamer Venus New—Lumber, Baltimore. 

Schooners Charles G. Joyce, Lillie O. . Wells—WLumber, 
Baltimore. 

Barges George May, John W. Davidson, Carroll—Lumber, 
Baltimore. 

Barge Severn—Railroad ties, New York. 

Schooner Cora Peake Nelson—Lumber, Baltimore. 

Schooner H. S. Lanfair—Lumber, New York. 

Schooner James B. Anderson—-Lumber, Baltimore. 

Dutch steamer Soesdyk—15,000 feet North Carolina pine, 
Rotterdam and Amsterdam. 

Barge Admiral—Lumber, Baltimore. 

Barges Charles 8. Hern—PViling, New York; Potomac— 
Railroad ties, New York ; Severn—Railroad ties and piling. 








From Jacksonville, Fla. 
FOR WEEK ENDED JANUARY 14. 

Steamer Apache, New York. 

Schooner J. hk. Teel, Hirsch Lumber Company, New York. 
¥ - cea Katherine D. Perry, Hirsch Lumber Co., New 
ork. 

Schooner W. Marie Brown, Wilson Cypress Co., New York. 

Schooner florence Howard, Boston | sen 

Steamer Capt. A. Lucas, Philadelphia, Pa. 

Steamer Northtown, Port Arthur. 

Steamer Comanche, New York. 

Steamer Cretan, Baltimore. 

Schooner Lord of Avon, Cummer Lumber Company, Cay 
I'rancis, Cuba. 

Schooner HE. A. Sabaen, Cummer Lumber Co., Havana, 
Cuba. 

Steamer Dorothy, G. S. Baxter & Co., New York. 

Steamer Kyleakin, Cuba. 

Steamer Arapahoe, New York. 

Steamer Quantico, Baltimore, Md. 

Steamer William P. Palmer, Philadelphia, 

Steamer Jroquois, New York. 

Steamer Fannie UC. Hart, Miami, Fla. 

Schooner Hvelyn EH. Hinkley, Fernandina, Fla. 
¥ a Frank Huckins, Hirsch Lumber Company, New 
ork. 

Steamer Lexington, Baltimore, Md. 


_ 


a. 





From New Orleans, La. 
FOR WEEK ENDED JANUARY 14, 

Steamer Hornsee, Rotterdam—yYellow pine, gum, oak and 
cottonwood lumber; staves, ash logs. 

— Bertha, Vera Cruz and Tampico—Cypress cross 
ties. 

Bark Baden, Oporto—Staves. 

Steamer Bordeaur, Havre—Yellow pine, oak, gum and 
chestnut lumber; poplar and oak logs; staves. 

Steamer Creole, New York—333,333 feet lumber; box 
material. 

Steamer Soperga, Genoa—yYellow pine and gum lumber; 
pine timbers; hickory and ash logs; staves. 

Steamer Rosina, Vorts Barrios and Cortez and Belize— 
White pine lumber. 

Steamer Joseph Vaccrao, Port Cortez—Yellow pine lumber. 

Steamer Jrishman, Bremen—Yellow pine lumber; staves; 
heading; poplar logs. 

Steamer Macedonia, Hamburg—Yellow pine, oak, gum, cot- 
tonwood, poplar and walnut Tomber : pine timber; poplar, 
ash, hickory, persimmon and walnut logs; staves; heading; 
handles. 

Steamer Bellevue, Antwerp—Oak and gum lumber. 

Steamer Orown of Cordova, Bremen—Oak lumber; staves. 

Steamer Proteus, New York—-266,666 feet lumber ; staves; 
heading ; box material. 

Steamer Atenas, Colon—Yellow pine lumber ; piling. 

Steamer Chalmette, Havana—yYellow pine lumber; cooper- 
age. 

Steamer Mount Vernon, Bocas del Toro—Yellow pine lum- 
ber; cresoted lumber. 

Steamer 7'eresa, Triest, Valencia and Venice—yYellow pine, 
oak, gum, poplar and ash lumber; ash and poplar logs; 
staves. 

Steamer Alexandrian, Liverpool—Oak and gum lumber; 
staves. 

Steamer Hornsel, Rotterdam—yYellow pine, gum and oak 
lumber; ash and poplar logs; staves. 





From Gulfport, Miss. 
FOR WEEK ENDED JANUARY 14. 

Italian bark Drumpark, Genoa—1,096,000 feet lumber and 
74,000 sawn timbers. 

Swedish steamship Skogland, Hull—959,000 feet lumber. 

American schooner Alice J. Crabtree, Cardenas—276,000 
feet lumber. 

British schooner Emily 8S. Malcom, Kingston—-137,000 feet 
lumber. 

FROM PASCAGOULA. 

' British schooner C0. W. Mills, Cardenas—322,000 feet lum- 
Der. 

British schooner Albert D. Mills, Cienfuegos—333,000 feet 
lumber. 

British barkentine Skoda, Port of Spain—508,000 feet 
lumber. 

American schooner Oscar @., Sagua la Grande—210,000 
feet lumber. 

Italian bark Jdra, Rio Janeiro—823,000 feet lumber. 

British schooner Cresendo, Bertrice—178,000 feet lumber. 





From Mobile, Ala. 
FOR WEEK ENDED JANUARY 14. 


British schooner Margaret B. House, San Juan, Porto Rico 
575,637 feet pitch pine lumber. oe root 
Norwegian bark Abyssinia, Rio de Janeiro—775,790 fee 
pitch pine lumber. ; - 
American schooner Sedgwick, San Juan, Porto Rico 463,- 
496 feet pitch pine lumber. : : 1 
British steamship Konakry, Liverpool—360,088 feet _pitcs 
pine lumber; 20,413 feet hewn pitch pine timber; 1,299,<0" 
feet sawn pitch pine timber ; 12,740 feet hewn poplar ; 10,004 
feet hewn oak; 5,077 feet hewn ash. feet 
American steamship Lampasas, New York—200,000 fee 
pitch pine lumber; 4,000 cross ties; 1 mahogany _slab._ fect 
Norwegian bark Silicon, Arroyo, Porto Rico—456,25¢ I 
pitch pine lumber. one ank aan 
German steamship Italia, Cette, France—329,409 peor 
staves; Algiers, Africa—25,000 oak staves; 17,618 feet re 
gum lumber; 32,159 feet deals. : p—eess 
Norwegian steamship Preston, Port Limon, ©. R.— 54,928 
feet pitch pine lumber. la itch 
Norwegian steamship Signe, Manzanillo—39,812 feet D c 
pine lumber; Santiago—605,612 feet pitch pine lumb« itch 
Norwegian steamship Maud, Havana—327,152 feet P 
pine lumber; Caibarien—2,059 feet pitch pine banaber, feet 
Norwegian steamship Belize, Belize, B. H. 34 


my 


pitch pine lumber. be) ms - 5 
American schooner Horatio L. Baker, Cienfuegos 509,115 
feet pitch pine lumber. 277,035 


British schooner Bartholdi, Port-au-Prince, Haitl- 
feet pitch pine lumber. +n 955,205 
British steamship Wavelet, Antwerp, Belgium ~Seose7 
feet pitch re sony a feet oak lumber; o 
feet sawn pitc ne timber. 3 
vi American steamship Allamaha, New York—40,000 crs 
es. 
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CRESCENT CITY NEWS. 


Uncertainy Regarding Spring Trade Tends to Limit 
Commitments—Yellow Pine in Need of Building by 
Railroads and Car Builders. 

NEW ORLEANS, La., Jan. 16.—Market conditions have 
undergone little change during the week. Some un- 
certainty exists regarding the spring trade and the 
commitments, as a result, are limited. The bookings so 
far are probably above the seasonal average, but the 
big revival has not yet arrived nor was it expected 
so soon after the turn of the year. Cypress manu- 
facturers report their market in very fair shape, with 
their advertising campaign having greatly stimulated 
inquiries, and thus providing a basis for hope of 
a much wider consuming field. Some items—notably 
© siding—are increasingly scarce, and prices are up 
slightly. Shingles likewise have been advanced from 
10 to 15 cents. Lath are moving a little better, 
though the supplies are ample to care for present needs. 
Car shortage is virtually a thing of the past in the 
Louisiana eypress belt. Yellow piners still watch the 
price, which most of them report is gradually im- 
proving. Their market still lacks the strong support 
of heavy buying by the railroads and car companies, 
but aside from that demand is close to normal, and 
there is prospects of further improvement in .the 
export field. 

At the annual meeting of the Delta Lumber Com- 
pany, E. G. Swartz was elected president, succeeding 
A. T. Gerrans. L. W. Gilbert was chosen vice presi- 
dent and J. A. Hilliard rgélected secretary-treasurer. 
The other directors named are J. F. Wiggington and M. 
Ll. Rhodes. All of the company’s officers are prom- 
inently identified with the Louisiana cypress industry. 

Lumbermen continue to figure in the lists of eleeted 
bank directors in Louisiana and Mississippi. In New 
Orleans Capt. John Dibert, J. D. Lacey, C, T. Patterson 
and J. C. Knoehs have been chosen directors of the 
Interstate Bank and Trust Company; Frank B. Will- 
iams and S. T. Aleus are on the direetorate of the 
Whitney-Central National hank, of which Mr, Will- 
iams is also vice president; Frederick Wilbert repre- 
sents the lumber industry among the directors of the 
Hibernia Bank & Trust Company, and C. B. Fischer 
is a director of the New Orleans National. R. A. and 
W. C. Kent and E. V. Preston are directors of the 
Kentwood (La.) bank, R. A. Kent being president; 
A. F. Dantzler, R. A. Farnsworth, J. W. Griffin and 
J. Bounds are directors of the Pascagoula (Miss.) 
National. 

R. E. Kent has been reélected president of the 
Roseland Veneer & Package Company, of Roseland, 
with H. P. McClendon vice president and E. D. Wag- 
nalls secretary-treasurer. 

Representative Wickliffe, of this state, has wired 
from Washington, D. C., that President Taft had 
signed the executive order consolidating the federal 
land offices at New Orleans and Natchitoches, and 
locating the consolidated office in Baton Rouge. It is 
stated that the transfer probably will be made early 
in June. The movement was dictated by economy and 
was virtually unopposed. : 

A telegram from New Iberia announces that the 
Iberia Cypress Company last week. reported to be 
contemplating removal from that place, had decided 
to continue the operation of its mill at New Iberia. 

From Bogalusa it is announced that H. J. Cowgill 
hag been appointed superintendent of the Great South 
ern Lumber Company, vice G. P. Wilson, resigned. 

; Following receipt of anonymous letters by W. P. 
'hompson, a prominent lumberman of Meadville, Miss., 

_ United States Marshal Ligon, of Jackson, Miss., has 
arrested and conveyed to the national capital three 
Meadville citizens, who are accused of writing the 
letters which warned Mr. Thompson not to employ 
negro labor or his mill would be burned. 

A rumor is current that the Illinois Central shortly 
will announce an advance, effective in April, of one 
cent a hundred pounds on cypress and hardwood lum 
ber from Louisiana and Mississippi points to destina 
tions north of the Ohio. 


SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Characteristics of Yellow Pine Trade—Stocks of West- 
ern Dealers More or Less Depleted—Mexican Busi- 
ness Continues Fair. 


Ph se ee LA., Jan. 15.— Increased inquiry, 
teed the yan a slightly increased demand, has character- 
agents in ow pine market during the last week. Sales 
edere se there has been a slight inerease in prices. 
siteey “Went Jn represent calls from a wide ter- 
little t. Ry estern States, which have been taking but 
need mi * rage of months, seem to be very much in 
ble west any er, and many of the larger dealers in the 
Serna’, eo distributing points are placing orders above 
monthe es las been generally known for a number of 
ee lees ee stocks carried by western dealers are more 
from ths epleted, and the activity now being displayed 

lat quarter of the yellow pine market, occasions no 
Sreat amount of surprise. 


1€ export market has shown improvement. 


Export 
agents say that m 


” ponent this is no surprise to them, as the domes- 
trade it ' Seldom has the slightest effect upon the export 
will a - predicted, however, that a much stronger call 
ang e for export grades within a very short time. 
as ex ot weaken, which manufacturers do not class 
and Tak business, continues fair. Orange, Beaumont 
‘ake Charles mills have been pulling in good orders 


from that territory, and this line of business is expected 
to continue indefinitely. Several very satisfactory orders 
lately have been received by local mills for shipments to 
Panama. The Orange mills also are being favored with 
more or less Panama business. The cypress situation is 
unchanged. Business is fair. Some mills report an ex- 
ceptionally good demand for cypress shingles. Texas 
points have bought heavily of cypress during the last 
ten days. 

The Peavy-Byrnes Lumber Company, which operates 
one of the biggest mills in southwestern Louisiana, near 
Kinder, about twenty miles north of Lake Charles, began 
work this week on forty cottages that will be occupied 
by employees. 

The new mill of the Genessee Lumber Company at 
Genessee began operation last Thursday. The new mill, 
which replaces the one burned last September, is modern 
in every way. Over 250 men are now employed. The 
output is between 60,000 and 75,000 feet a day on a 
10-hour run. 

D. D. Herford, mayor of DeQuincey, is getting out a 
large number of logs on his land on the Sabine river for 
the Orange saw mill, Orange, Tex. 

The Roseland Veneer & Package Company, Limited, 
held its annual meeting this week and elected R. A. Kent 
president, H. P. McClendan vice president, and E. D. 
Wagnalls secretary. j 

The Enterprise Lumber Company and the Enterprise 
Railway Company, of Alexandria, have elected J. A. 
Bentley president, Z. A. Zimmerman vice president and 
W. W. Whittington secretary and treasurer. 





EASTERN LOUISIANA LUMBER NEWS. 

FRANKLINTON, LA., Jan. 14.—Poplar logs again are in 
the lead at fair prices. Twelve cars went out this week. 

The Sun Lumber Company, at Sun, reports orders 
numerous but prices are not satisfactory. It has com- 
pleted its planing mill. ; 

S. A. Jones & Sons, who recently erected a mill on 
Pearl river, east from Sun, are experiencing trouble from 
high water. 

Thomson Bros., who recently established a mill on the 
Bogue Chitto river, near Sun, in attempting to boom the 
Bogue Chitto, lost 1,000 logs on the recent rise. _ 

The Gifford Lumber Company, at Saratoga, Miss., has 
completed repairs on the old Saratoga planer and is in 
first-class shape to do custom work of all kinds. 

The Babington Lumber Company will resume business 
February 1 if Captain Lacey continues to improve in 
health. ‘He has been an invalid for over six months. 





MATTERS AT MOBILE. 


Business Starts Out Encouragingly and Movement 
Bids Fair to Continue Good—Good Demand from 
South America. 

Moritz, AuA., Jan. 16.—The new year continues to 
meet the predictions made by conservatives in the lumber 
and timber trade during the last month of the old 
year, and has started out with a movement that bids 
fair to continue encouraging. The outward movement 
of lumber for the week was 6,085,546 feet against 
6,837,730 the week prior thereto, making a total for the 
first two weeks of January of 14,873,276 feet. The out- 
ward movement of sawn timber for the week was 1,422,- 
456 feet against 627,455 for the previous week, making 
a total for the first two weeks of January of 2,049,911 
feet. Exports of hewn timber for the week were 20,413 
cubic feet against nothing the previous week. These 
figures make the aggregate total of the exports of lumber 
and timber from the port of Mobile for the first 
twelve working days of the new year 17,168,143 super- 
ficial feet—an average of over 1,500,000 feet a day. 
In addition to this there were exported during the week 
349,405 oak staves and 44,000 cross ties. 

There was also something doing in the outward move- 
ment of hardwoods, and the record shows the forward 
ing by steamer of 78,869 feet of oak and red gum 
lumber, 27,874 cubic feet of oak, poplar and ash timber 
and 137 walnut logs. 

In the interior trade evidences of the improved con- 
ditions are to be found in the fact that inquiries are 
coming in much more freely and heavy buying is expected 
in the very near future. Already the mills are well 
filled with orders for yard stock and numerous inquiries 
are coming from the railroads. Prices have not felt the 
influence of this improved feeling, but as soon as the 
demand becomes steady there is no doubt that/there will 
be an advance. 

In the export market the same good feeling prevails, 
though this market has not been through the period of 
stagnation which has characterized the interior trade 
for many months. There has been something doing in 
the export lumber market right along and the statistics 
of the last two weeks prove this. 

The outward movement to Cuba has held its own 
during the week, amounting to 1,602,750 feet, and Porto 
Rico, which for several months has been a most consistent 
buyer of lumber at this port, has taken nearly as much as 
Cuba, the exports to that island during the week reach- 
ing 1,495,420 feet. One cargo of 775,000 feet cleared 
by sailer during the week for South America. 

A fair demand prevails in the South’ American tradp 
and the Moragues Lumber Company reports the sale of 
1,000,000 feet for South America during the week. 
Inquiries are moderately numerous and the trade is in a 
healthy condition. As will be noted from the foregoing 
figures the outward movements to Cuba and Porto Rico 
have been well maintained and the demand continues; in 
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John R. Gobey & Co. 


HEMLOCK 
YELLOW PINE 
POPLAR 


CYPRESS AND HARDWOOD 


COLUMBUS, OHIO. 
































W. L. WHITACRE. D. W. KERR. 


WHITACRE LUMBER CO. 


WHOLESALE 


YELLOW PINE 
CYPRESS and HARDWOODS 


Office and Storage Sheds 
45 


1 W. Broad St., Columbus, Ohio. 








R POPLAR and SOUTHERN HARDWOODS, 
OAK FLOORING in TWO GREAT BRANDS, 


You'll make no mistake in placing your orders in our ~ 
safe hands. The Circle 4 and Dixie Floors have a place, 
pre-eminent, won, and if you want some real good stock, 


write M. A. HAYWARD & SON, Columbus, Ohio. 


| H. D. Brasher Lbr. Co. 
COLUMBUS, OHIO 


OAK FLOORING 


MAPLE FLOORING 
YELLOW PINE AND WHITE PINE 








200: 2eeuse. 26 


For Quick Shipment“ eisac,yu, 


2 C-Ls 8-4"’ 1s and 2s Plain White Oak, one year dry 
2 C-Ls 8-4’’ No.1 Com. Plain White Oak, one year dry 
1 C-Ls 4-4’’ No.1 Com. Chestnut, one year dry 

3 C-Ls 4-4’’ No.2 Com. Poplar, shipping dry 


Write Us For Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 




















YELLOW PINE 
CYPRESS and HARDWOODS 


POWELL & ROWE 


Wholesale Lumber COLUMBUS, OHIO 








H. C. CREITH & COMPANY 
WHOLESALE LUMBER 
Yellow Pine, Cypress, 
Hemlock, Poplar, Oak 


Our representatives covering territory as below: 


Chas. H. Sorrick, Northwestern Ohio Chas. E. Lyons, Northeastern Ohio 
oger W. Boutelie, Southern Ohio 




















We carry a complete stock in our Columbus yard of 


POPLAR, OAK and CYPRESS 


We can also supply your wants in 


YELLOW PINE 
THE B. A. LEACH LUMBER CO. 





Wholesale Dealers. COLUMBUS, OHIO, 
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wae NEWARK, N. J. “Qe 


Spruce—N. C. Pine—White Pine 
! Cypress 


We charge only what is necessary to 
bring the best to you at a proper business 
profit—no more. We want your future 
business just as much as we would like 


the first order. 


STONE & HERSHEY, 


776 Broad St., NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 























ASK US FOR— 


Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 





Cedar, Fir and Y. P. Timbers. 
R. S. Coryell Lumber Co., 


160 Nassau 8t., New York. 
Franklin Bank Bidg., Phila. 
Herald Bidg., Halifax, N.S. 


: Firemen’s Insurance Bldg., 


Newark, N. J, 











wae CHICAGO “OG 
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The CarDal Lumber Co. 


MANUFACTURERS 


Yellow Pine 


General Office: Heyworth Bldg., Chicago. 
Mills: Pinebur, Miss. 


Our specialty timbers and kiln dried 1” stock. 


. 4 




















Established 1881 


W. B. CRANE AND COMPANY 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER AND TIES 
CEDAR POSTS, YELLOW PINE, FI. TIMBER 
Specialty: OAK TIMBER, PLANK, ETC. 
General Office, Yards and Planing Mills: 22nd, Sangamon and Morgan Sts. 
Long Distance Phones Canal 3190-3191 


Mills at Falcon, Miss. CHICAGO 








Pilsen Lumber Company 
WHITE PINE, 
HEMLOCK, 





Quick shipments from our 
mills or from a large stock in 
our seven acres of yard at 


Laflin and 22nd Streets, YELLOW PINE, 
CHICAGO. LATH & SHINGLES. 
STRAIGHT OR MIXED CARS. 














PAXTON & LIGHTBODY CO. 


613 Monadnock Block, Chicago, IIL 


Manufacturers of Jobbers of 
HEMLOCK Harrison || YELLOW. PINE 
and CEDAR 4018 Fir & Red Cedar 














¥, LIGHTBODY, Pres. MILLS AT MATTOON, WIS. C.E. CONKLIN, Sec'y & Treas 











Sherman & Kimball, “cuicaco, ‘i: 
WHOLESALE LUMBER 


WESTERN WHITE PINE YARD STOCK AND 
FACTORY LUMBER 





fact the trade from this port with the entire West Indies 
remains of good volume. 

In the sawn timber market there has been a very 
marked improvement and, instead of the peddling trade 
which was the rule several months ago and that con- 
tinued up to the beginning of the new year, there has 
sprung up a healthy and steady demand and sales are 
being made right along. Greater activity is noted, follow- 
ing this improved feeling, having shown its influence upon 
prices, which have advanced to a 24-cent basis for sawn 
timber. Exporters, however, do not expect any increase 
in prices over the current market rate. They look for a 
continuance of the steady demand prevailing, with 
promise of continued good business. About 1,500,000 
feet of sawn timber went forward during the week, and 
many steamers are in _— loading sawn timber parcels. 

There has been a freshet in the rivers tributary to 
Mobile, and indications are that much hardwood timber 
will be got out during this rise. : 

Heavy rains have brought many thousands of logs down 
the Pascagoula river, and a report from Moss Point, 
Miss., is to the effect that a log jam about half a mile 
long has occurred about two miles above that place. 
Every mill doing business at Moss Point has logs in the 
jam, and as soon as the current slackens the effort to 
break up the jam will begin. 

The hardwood trade appears to have caught the 
pleasing infection of improved conditions from the yellow 
pine trade. R. W. Child, of this city, inspector of the 
National Hardwood Manufacturers’ Association, says 
he has been kept busy many weeks making inspections 
of hardwood and that the movement, interior and export, 
has picked up considerably within thirty days. 

C. J. Sehwierjohn, of St. Louis, Mo., who, with asso- 
ciates, recently bought 8,000 acres of cutover land near 
Lumberton, Miss., arrived there last week to arrange 
for the reception of a party of Illinois farmers whom 
he expects to settle upon the lands. 

The new mill of the Genesee Lumber Company, at 
Genesee, built to replace the one burned several weeks 
ago, has begun operation with a crew of about 250 
men. The mill has a capacity of 60,000 to 75,000 feet, 
about what the old one had, but is modernly equipped 
throughout. 


FROM ALABAMA’S CAPITAL. 





Unexpected Heavy Demand in Flooring; Prices Take 
Big Jump—Cotton Being Held for a Rise—Experi- 
menting with Cork Oak. 

MonTGOMERY, ALA., Jan. 14.—No. 1 common flooring 
has taken the lead in the market and overshadows all 
other sales. Orders came in a flood and were totally un- 
expected. Mills, in consequence, had to notify their mid- 
dlemen not to sign for any further shipments until more 
of this class of stuff could be got out. 

Prices, governed by demand, jumped from 50 cents to 
$1 a thousand feet. Distress orders offered much more. 
The mills are doing their best to meet the demand and 
were prepared along other lines, but somehow had over- 
looked this class of flooring and were caught napping. 

Number four culls are in a class with No. 1 common 
flooring, being scarce and in heavy demand. They, too, 
have advanced $1 a thousand feet. 

Other grades are normal to good, the entire market 
showing indications of good business coming. 

The Alabama legislature is in session and lumbermen 
are awaiting with interest the introduction of the bill to 
do away with the hiring out of convict labor. 

The big saw mill of the Luverne Oil Company, at Lu- 
verne, for a time Saturday was in danger of being de- 
stroyed by flames that damaged the general plant to the 
extent of about $5,000. 

More expert woodworkers are wanted in Montgomery 
Cabinetmakers and first-class carpenters are in demand. 
The high prices of crops this year have tended to draw 
negro labor back to the farms and ‘‘ jackleg’’ carpenters, 
whose presence has tended to keep white artisans away, 
are scarce, and the field is open to first-class workers. 
Much building and improvement work are going on and 
contractors are at times pressed to get the kind of help 
they want. 

Word has been received from the lower end of Baldwin 
county that work on the Pensacola & Southwestern rail- 
road, incorporated about a year ago, is progressing 
rapidly and that a number of new building contracts 
have been let, and that several mills have been given con- 
tracts for sawing out timber to be used in construction of 
bridges. 


SOUTHEASTERN MISSISSIPPI NEWS. 


HartiesBurG, Miss., Jan, 14—A deed transferring 
from Mr. and Mrs. H. H. McCoomb to R. B. Gunn 986 
acres of pine land has been recorded in the office of the 
chancery clerk of Forrest county. The consideration is 
given as $14,790. The land lies seven miles north of 
Hattiesburg, near Eastabutchin, on the Northeastern rail- 
road. The purchaser proposes to build a mill on it at 
once. 

The Newman Lumber Company reports plenty of cars 
and plenty of orders, Buying is brisk and, according to in- 
formation from eastern markets, will continue so. Prices 
are low. Fears are entertained that change for the better 
will not be made until the questions of freight rates and 
other matters now in litigation are disposed of. 








FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Jan. 17.—From a local standpoint 
there is reason to believe that spring trade will be good. 
Prices are fully up to what they have been recently, and 
in some lines there is a small increase and better demand. 
It is thought that by the latter part of this month the 
retailers will become good buyers. 

With the record this city made last year in the building 





line, and with prospects that this record will be far 


surpassed during the present year, the outlook for the 
lumber trade is encouraging. Inquiries show that buying 
is expected from many quarters, and bookings are satis- 
factory. 

The American Trust & Savings Bank started the new 
year with the announcement that it will at once begin 
the preliminaries toward the erection of a 16-story bank 
and office building on the lot where it is now. ‘The 
building will cost $500,000. 





ON MISSISSIPPI SOUND. 


Recurrent Advance in Freights to United Kingdom 
and Continental Ports—Increase in Volume of In- 
quiries for Sawn Timbers. 

GuLFporT, Miss., Jan. 16.—Advance in freights to 
United Kingdom and continental ports on lumber or 
timber charters has proved recurrent and, together 
with a limited supply of timbers, is occupying the close 
attention of the shipper. The intervals between ad- 
vances in freights are, apparently, shorter and shorter, 
and the necessity has arisen as a matter of self pre- 
servation of acquainting timber buyers with the fact 
that higher freights do not necessarily mean a differ- 
ence in the price of timber alone, That the shipper 
does not profit by increase in rates is preconcluded 
and it is equally certain that each increase in freights 
places greater difficulty in the way of the shipper in 
the matter of closing business on a ¢. i. f. basis. Such 
conditions may result in an increase in time charters 
as well as in a refusal of the shipper to quote on 
any basis other than f. o. b., port of loading. The 
latter will probably be more favorable to all con- 
cerned, especially as timber buyers in the United 
Kingdom and continent likely are in better position 
to close for freight at more favorable rates, being in 
closer touch with steamship owners. 

It is proving hard to predict the outcome of this 
latest advance, as to date there is no overplus of tim- 
ber stocks and the manufacture of this stock has not 
been perceptibly increased. The condition of the 
timber market is such that a steady increase in values 
may be predicted with reason, but higher freights may 
cause a temporary check in sales. It may be well to 
state that the increase in freights is not considerable, 
but, with a very keen competition, an advance of a 
few shillings a standard means a check in business, 

The timber market is steady, with a slight difference 
in prices noticeable at different ports. A_ slightly 
larger quantity of stocks will be the result of an 
insignificant increase in manufacture, but this will 
not be of sufficient size to affect the market generally, 
nor does it mean a continued increase in manufacture. 
The volume of inquiries for sawn timbers has con- 
tinued to increase but the volume of sales stands 
about as last reported, indicating hesitancy on the 
part of the buyers to close at c. i. f. quotations. Al.- 
though buyer and seller can not, apparently, meet 
on a common ground in the matter of prices, it is likely 
that buyers will be obliged to undertake a change of 
idea in view of the shippers’ inability to close for 
forward deliveries at anything but an increased price 
as a result of higher freight rates. Manufacturers are 
not inclined to accept orders for stocks for far ad- 
vanced delivery except at an increase in price. Prices 
on this class of stock vary from 23 to 24 cents with an 
occasional instance of higher price. Demand for hewn 
timbers is small with prices ranging from 21 to 22 
cents on a basis of 100 cubic feet. 


Mediterranean. 
Inquiry has increased in volume, but available rec- 
ords hardly show a proportionate increase in closures; 


however, it is reported that business with French, 
Italian, Spanish and Egyptian ports on the Mediter- 
ranean will show better results than at a corresponding 
period in many years. Several cargoes have gone for- 
ward to various ports since the beginning of the year 


and other cargoes are about ready for shipment. Com-’ 


petition for this business is growing keener, but there 
is still a fair margin for the shippers interested in 
this trade. Primes for s‘rench Mediterranean ports 
are quoted at from $27 to $29 for 9-inch stock and 
from $30 to $33 and up for 1 to 3 by 11 and wider 
stocks. Primes for the Italian market range, accord- 
ing to promptness of delivery, from $16 to $18 4 
thousand feet delivered. 


West Indies. 

Cuba continues to lead in point of volume of in- 
quiries as well as in quantity of stock received and 
general indications point toward an increased bust 
ness with this island. Shippers are sanguine as to 
the prospects for business in view of the possibility of 
an increase in the manufacture of stocks for this trade 
and the opportunity of closing business at prices cur 
rent and purchasing after the slight drop is established. 
This is, it appears, practically the best opportunity 
for a fair profit in this trade, in view of the fact that 
keen competition exists; however, inquiry appear 
to be well scattered among the different exporters 
bidding for this business and records show closures 
about as well scattered. Manufacturers have beet 
maintaining values on West Indian stocks for -— 
time, but trade from the islands generally is sapere 
as weaker and there is an apparent desire on the par 
of the mills to market stocks at best prices obtaim 
able. Number one Cuban schedules, including scant- 
ling and boards, are quoted at from $15 to $17.50 & 
thousand feet delivered; schedules of No. 2, scantling 
and boards, range in price from $11 to $14.50, “ell 
scantling alone of this class bringing from $8 to to 
a thousand feet and boards of this grade from a he 
$13.50. Merchantable schedules for the West In 
trade vary, according to tite, for delivery aud seaso”, 
from $15.50 to $18.50 a thousand. 
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Inquiry from Porto Rico continues in fair to good 
with increasing demand for sawn timbers and creo- 
soted stocks. Extension of lighting systems and elec- 
tric lines on the island is responsible for a good per- 
centage of demand for creosoted ties, cross arms and 
poles in addition to usual specifications for plain pine 
lumber, which have been increased in view of the ex- 
tension of building operations. 

Inquiry from the small islands is reported better, 
and, although there has been keen competition for this 
business, more concerns have lately entered the field 
with a prospect of securing a fair amount of this 
business for the Gulf coast direct with the importers 
in the islands. Among these islands, Jamaica, Trinidad 
and Martinique have taken larger quantities of pitch 
pine during the last year than previously and the 
prospect is for continued good business. The ma- 
jority of stock shipped to this section is classed as 
all heart and ranges in value from $19 to $23 a 
thousand feet at port of loading. 

South America. 

Inquiry from the various ports has strengthened 
somewhat and prospects are better for increased busi- 
ness during this year. As is usual with an increase 


in demand, rigidity of specification has fallen off, 
although grade requirements are as rigid as formerly. 
General business conditions in Argentina are responsi- 
ble for a great percentage of this increase, although 
Brazil shares, to a less degree, in business now being 
considered by the exporters. Freights show some weak- 
ening and are expected to drop further in the near 
future. A large quantity of stock is in the hands 
of exporters and will go forward within thirty or 
sixty days, some cargoes awaiting delayed tonnage, 
while others are being accumulated. That Brazilian 
ports will not, however, prove as good a market for 
Gulf pine this year is evidenced by the fact that some 
concerns, making a specialty of shipments to this sec- 
tion, have turned their attention to Argentinian trade. 
Manufacturers are maintaining about the same level 
of price as that current several months ago, with the 
probability of a slight increase during the first quar- 
ter of this year, resultant from the likelihood of larger 
demand from the shippers. The usual South American 
schedules are quoted at from $16.50 to $18 a thousand 
feet f. 0. b. port of loading. Rio deals range in price, 
according to conditions, at from $18 to $20. These 
priees include the requirement of 1 by 3, 30 feet and up. 
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IN THE MISSOURI-KANSAS DISTRICT. 


Dealers Becoming Convinced of Price Rise in Near 
Future; Increase in Orders the Result—-New Yel- 
low Pine Price List. 

‘ Kansas City, Mo., Jan. 17.—The yellow pine mar- 
ket has continued to gain strength during the last 
week. The percentage of dealers who are becoming 
convinced that prices will advance rather than recede 
is increasing, with the result that orders are more 
numerous, and inquiry much heavier. Many dealers 
have inquiries out for the purpose of feeling the mar- 
ket with a view to future buying. Still, the orders 
are mostly for immediate requirements, though many 
dealers are laying in spring stocks. 

A new price list on yellow pine has been issued, 
effective January 20, advancing dimension 50 cents, 
while finish prices go up about $1.50. There is some 
speculation as to whether this advance is not follow- 
ing too closely on that of January 5, but the ease 
with which the latter has been maintained gives 
courage to the doubtful ones, and the further fact 
that mill stocks are so badly broken that mixed orders 
are exceedingly hard to handle gives additional grounds 
for believing that the advance is only in accordance 
with natural conditions. 

The manufacturers are not showing any disposition 
to load up with business ut present prices, though 
order files are fairly full. One large manufacturer told 
of booking considerable business just before the ad- 
vance of January 5 and said he did not propose to 
be caught again. The general opinion is that the next 
year will be a good one, without any excessive fluctua- 
tion, and manufacturers are anxious to get their stocks 
in good assortment so that they will be in a position 
to handle mixed orders to better advantage. A great 
deal of the business placed is for mixed cars, and it 
is giving some trouble both to buyers and manu- 
facturers. Another manufacturer reports sales three 
times as large during the last few weeks as for the 
same period last year and at better prices. Orders 
are apparently just as numerous as before the advance. 

Railroads and ear factories are becoming more active 
in their buying, and considerable siding, lining and 
decking are moving, while timber prices, which re- 
cently have been favorable to the buyer, are stiffening 
up sufficiently to make orders for this stock much 
more attractive from the manufacturer’s standpoint. 
Prices on car material also are very firm. 

City dealers have had a quiet season, but there is 
much encouragement in the fact that architects are 
figuring on more business than at any other time dur- 
ing the last three or four years. The importance of 
this may be better understood when the heavy build- 
ing operations of a year ago are recalled. At that 
time local dealers did the heaviest business in the 
history of the city. Building operations were checked 
by the cost of labor and material, but as rents have 
scored a -corresponding advance, and there does not 
seem to be any large number of vacant buildings, in- 
vestors are becoming satisfied that there is a sufficient 
demand to justify the erection of more residences, 
While plans are under way for a number of business 
blocks. 

C. L. McGrew, local representative for the National 
Lumber & Creosoting Company, whose plant is at 
Texarkana, Ark., announces that the company has 
installed a machine for the manufacture of yellow 
pine paving blocks. J. T. Morgan, president of the 
company, is the patentee of the burnettized top and 
creosoted butt yellow pine telephone pole, which, be 
cause of its greater strength and longer life, is said 
to be supplanting the red cedar pole. f 

W. Sanborn, who has been appointed manager of 
the Kansas City district office of the Pacifie Lumber 
Agency, of Aberdeen, Wash., has opened an office at 
1415 Long building. 

E. M. Garth, of the Staffordville Hardware Com 
pany, Staffordville, Kan., was in this city this week 
attending the implement dealers’ convention, and took 
advantage of the opportunity of placing several orders 
for his retail yard. ' ; 

W. N. Baird, formerly with the Mobile-Jackson 
Lumber Company, is sales manager for the C. J. Car- 


ter Lumber Company. He succeeds J. K. Adams, who 
has become a member of the Stinson-Adams Lumber 
Company, with offices in the Long building. 

M. R. Smith has sold his interest in the Osage Lum- 
ber Company’s yard at Lyndon, Kan., to O. A. Flem- 
ming, who already owned an interest in the business. 

Theodore W. Sanford, manager of the local office of 
the Erie Mill Company, Blaine, Wash., announces the 
opening of a yellow pine department. 





FROM A BIG EAST TEXAS MILL POINT. 


Indications Point to Good Trade Throughout the Year 
—Improvement in Yellow Pine Trade—Extensive 
Building Preparations. 


BEAUMONT, TEX., Jan. 13.—There are high hopes for 
trade during the remainder of the winter and indications 
are that spring trade will be excellent. In fact, it is be- 
lieved that trade will be good during the entire year. 

The yellow pine market is in better shape, and repre- 
sentatives are manifesting a great deal of confidence as 
to what the next two or three months have in store for 
them. Late in December an increased movement mate- 
rialized. 

It is expected that there will be more activity in build- 
ing this year than there was in 1910. Extensive prepara- 
tions are being made for new developments. An excur- 
sion of homeseekers passed through Beaumont en route 
to the Winnie country. The extensive settlement of farm 
lands assures a continuance of the demand for building 
lumber and indicates the probability of a heavy increase, 

The outlook is viewed with optimism by timber export- 
ers and the prevailing idea is that there will be a very 
satisfactory foreign trade. 

A great deal of interest is being manifested in local 
lumber circles in the meeting of the Gulf Coast Lumber 
Exporters’ Association at New Orleans, January 16, and 
the meeting of the Yellow Pine Manufacturers’ Associa- 
tion January 17. 

Thursday night the plant of the International Creosot- 
ing Company suffered a heavy loss by fire. It is believed 
that the plant will be rebuilt. 





IN THE EAST TEXAS LUMBER CENTER. 


Prices Hold Up Well—Advance in Prices of Shed 
Stock, Dimension and Boards—Inquiries from Rail- 
roads and Car Companies. 


Houston, TEex., Jan. 16.—The condition of the lumber 
market continues gradually to improve. The retailers 
throughout this section of the state have begun to do 
some buying and will be obliged to do considerably 
more buying later as conditions warrant. The farmers 
are not doing much building and hence the retailers 
have not felt the need of stecking up extensively but 
indications point decidedly to better times for the 
farmers within a short while and this of course will 
make business for the retailers and consequently for 
the manufacturers. 

Prices are holding up well. All dressed shed stock or 
items on the left hand side of the list are selling at 
an advance of $2.50 to $3 over thirty days ago and 
items on the right hand side of the list, or dimension 
and boards, at an advance of $1.50 to $2, in some in- 
stances higher. 

Ray Wiess, general sales agent for the Kirby Lum- 
ber Company, states that for the last eight or nine 
months of 1910 wholesalers and manufacturers had to 
depend almost entirely for business upon retailers, as 
during that period the railroads and foreign buyers 
did very little buying. He explains that the railroads 
when in the market for lumber furnish about 35 or 40 
per cent of the business of the wholesalers and manu- 
facturers and their orders are more desirable. Rail- 
road bills for the most part call for largé timbers, 
and manufacturing the logs into this stock is much 
more satisfactory than sawing yard stock. Further- 
more, the items on railroad bills do not vary so much 
as those on yard bills. Mr. Wiess is pleased to a 
that within the last week the railroads and car build- 
ing companies have been sending in good batches 
of inquiries for very large bills, and that with these 
buyers back in the market the anticipated improve: 
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We have for sale the following lot of 
choice dry lumber : — 


300,000 ft. 4-4" Box Poplar 


500,000 ft. 4-4" Box Cypress 


This is band sawn and comes in good 
-widths. What are your needs? 


Surry Lumber Company 
Manufacturers of B ALTIMORE, MD. 


North Carolina Pine. 








R. K. Hartwell & Co. 


Wholesale Lumber 





Hardwoods, Cypress, N.C. Pine, Yellow Pine, 
Cedar & Cypress Shingles, Cypress & Pine Lath. 


MIXED CARS A SPECIALTY. 


Cypress & N. C. Pine Mouldings, Finish, etc; Oak: 
Qtd., Plain, Red & White; Ash, Poplar, Chestnut. 


610 Keyser Bidg., BALTIMORE, MD. 











Dare Lumber Co. 


Elizabeth City, N. C. 


PINE PLANED 
GUM DIMENSION 
HARDWOODS CEDAR SHINGLES 


Tank Plank and Boat Boards. 























LEWIS DILL & CO., Baltimore, Md. 


—WHOLESALE— 


“gis” YELLOW PINE 





GEO. F. SLOAN & Bro. 


-~ BALTIMORE, MD. 


| Fe Oren nab as 


Baltimore Worked Flooring, 


Thin Ceiling, Mouldings, Etc. 











Do You Handle Coal? 


If you do you will save yourself much time and trouble 
in ‘figuring out’’ how much “so much”’ coal is worth j 
by referring to 


The Coalier’s Actuary 


The tables show at a glance the amount of any quantity of 
coal from 6 pounds to 1,100 tons at prices from 25 cents to $15 
aton, and apply to either gross or net tons. Price, post- 
paid, bound in leather, $8; in cloth....... ......s... 82.60 








American Lumberman, 315 Dearborn St., Chicago. 
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So say dealers and contract- 
ors, for it is easy to work 
and every piece is correctly 
graded, hence reduces labor 
costs and eliminates unneces- 


When in doubt 


sary waste. 
order 


olldshboro 
. C, Pime 


It possesses an individuality 
that never fails to impress it- 
self on a customer and you 
can depend on him coming 
back when he needs more— 
that’s what counts. 


Ask for Prices. Telecode usea. 


Johnson & Wimsatt, 
Washington, D. C. 














| No rth Carolina 


PINE 


KILN DRIED 
Rough or Dressed 


DAILY CAPACI /Y; 
Saw Mille, «+ « 350,000F?. 
Planing Mille, .« 200,000 Ft. 











FRANKLIN, VA, 
1 Madison Ave., NewYork — Frick Bldg., Pittsburgh, Pa. 





Camp M. anufacturing Company 














(7 
It Will Stand 


Close Inspection 


if it is stock ob- 
tained from us. 
Write for quota- 
tions on our 


VIRGINIA 


SAP PINE 


FRAMING AND BOX BOARDS 
CAR OR CARGO 


Also Kiln Dried N.C. PINE Rough or Dressed 
FLOORING and CEILING, ROOFERS and BOX 


ELLINGTON & GUY 




















\“ , el reeveerenm VA. 
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ment in the lumber trade is all the more certainly 
assured, 

The International & Great Northern is in the market 
for 3,500,000 feet of bridging and car material. The 
Mexican National bought 200,000 pine ties the first 
of this month for delivery within three months from 
the date of purchase. 

Robert Morgan, of Port Arthur, has inquiries out for 
two large export orders and 700,000 sap ties. 

Ted Bay, of the Bay Bros. Lumber Company, St. 
Louis, Mo., will open up a commission office in Houston. 

Asher Busch, of the Busch Bros, Milling Company, 
returned last week from Des Moines, Iowa, where he 
and Mrs. Busch spent the holidays. Mrs. Busch will 
remain in Des Moines for some time. Des Moines is 
the former home of both Mr, and Mrs. Busch. 

The Gebhart-Williams-Fenet Lumber Company will 
move into an unusually well arranged suite of rooms 
in the 8. I. Carter building February 1. 

The Peoples Lumber & Construction Company have 
opened a retail yard in Houston. 


eee 


NORTHWESTERN ARKANSAS NOTES. 


Indictments Against Homesteaders for Disposing of 
Timber Quashed—Resolution Favoring Abolishment 
of Forest Reserve Adopted. 

Kort Smiru, ArkK., Jan. 16.—Much interest has been 
manifested this week in the cases before Judge Rogers 
in the federal court, relating to homesteaders who dis- 
posed of the timber on their lands. Thomas A. and 
Thomas H. Johnson, of Scott county, were tried January 
13 on a charge of this kind and were acquitted by the 
jury, which was out only four minutes. Judge Rogers 
in summoning up one of the cases said ‘‘that for the 
government to forfeit this man’s homestead under the 
showing made here would be a fraud and injustice. 
There should be a distinction made between the man 
who deliberately undertakes to take advantage of the 
homestead laws for his own profit and the man who with 
honest intention to secure a homestead may violate some 
of the timber provisions. The government is solemnly 
bound ‘in duty to aid the man who, under the homestead 
law, seeks to establish a home and not instead to harass 
and hamper him.’’ ‘The next day indictments were 
quashed in similar cases against Richard Ragan, T. C. 
Bates, William Crutehfield and Marion Walker. The 
court held that the indictments were defective. Civil 
suits for damages which the government is bringing 
against eleven lumber companies will come up for trial 
in Judge Rogers’ court this week. 

Local lumbermen are much interested in the recent 
eliminations by the government of a part of the Ozark 
national forest. The amount eliminated in Franklin 
county is 63,200 acres and in Johnson county the large 
total of 102,880 acres has been thrown open. In Joeal- 
ities chiefly oecupied by home builders it has been found 
that the timber growing possibilities of the small areas 
controlled by the government are not sufficiently impor- 
tant to justify protection by the Forest Service; hence 
the eliminations. 

Declaring that the forestry laws of the Ozark forest 
reserve were detrimental to the citizens of that part of 
Arkansas, Representatives McFerrin, of Newton county, 
and Payne, of Scott county, introduced January 13 in 
the state legislature a resolution ealling for the abolish- 
ing of the reserve, and asking that the authorities in 
Washington take immediate steps to declare the reserve 
open. It was adopted without a dissenting vote. 





SOUTH ATLANTIC COAST. 


FROM THE MARYLAND METROPOLIS. 











Lumber Firm Wages Legal Battle Against Construc- 
tion of Bridge—Lumber Company Elects Officers— 
Heads Social and Charitable Organization. 
BALTIMORE, Mb., Jan. 17.—George IF. Sloan & Bro., 

lumbermen and mill operators in Light street, near 

Barre, have become involved in a legal fight with the 

American Tobacco Company over the construction of a 

bridge across Barre street to connect the two factories 

of the company. The latter obtained permission from 
the mayor and city council to ereet the bridge, where- 
upon the firm applied to the courts for an injunction. 

The tobacco company last Friday night secured a large 

number of workmen and between 6 p. m. and 6:30 a. 

m. the 66-foot span, consisting of two girders seventy 

feet long and weighing about five tons each, were put 

in place, the other work also being completed. The lum- 
ber firm is determined to test its right to prevent the 
bridging of Barre street, on which thoroughfare its 

mill is located, The mill is separated from one of the 

company’s factory buildings by an alley, and the firm 

contends that its interests would be affected by the 
overhead structure. The attorney for the firm has 
instructions to push the petition to have the ordinance 
enacted by the mayor and city council declared null 
and void and to compel the removal of the bridge. 
The W. C. White Lumber Company held its annual 

meeting at Cumberland, January 14, and elected I. 

Blaine White president, to sueceed the late Carlton L. 

Bretz. Carl C. Hetzel was elected vice president and 

Warren C. White secretary and treasurer. The three 

officers, together with C. A. Adams, of Cumberland, 

and A. A. Rudy, of Elkins, W. Va., constitute the 
board of directors. The company was reported to be 
in good financial condition. 

G. Higbie Smith, who represents A. Beling, well 
known importer of lumber and logs, at Hamburg, Ger- 
many, was in Baltimore yesterday and called on some 


of the shippers with reference to stocks. Mr. Smith 
will stay in the United States until the latter part of 
ebruary, getting information on the lumber trade 
conditions and makéng selections of stocks. 

John L. Alcock, of John L. Alcock & Co., was electeu 
president of the St. George’s Society, an organization 
of Englishmen, which has for its object the extending 
of aid to needy Englishmen, at the annual meeting yes 
terday. He has been identified with the society for a 
number of years. 


FROM THE OLD DOMINION. 





Low Grades Show Greater Strength—Numerous In- 
quiries for Export Stuff—Concrete Takes Place of 
Metal in Stacks. 

NorFo.K, VA., Jan. 14.—The North Carolina pine mar 
ket shows considerable strength in low grade lines, with 
a relatively better feeling in the better grades. Not only 
is the domestic business looking brighter but export in- 
quiries and orders are assisting very materially in fixing 
better price conditions. 

The mills are gradually getting into commission. Some 
of the larger operations were able to make favorable 
starts shortly after the first of the year and others are 
still undergoing repairs. In addition to the already short 
supply the natural curtailment on account of the mills 
closing has created a still greater shortage, but this is 
looked upon in most cases as favorable. Numerous in- 
quiries for all classes of stock have been coming to hand, 
some of which are satisfactory. One large schedule for 
«a yard schedule of plank received in the office of a well 
known manufacturer was returned with the notation 
‘‘nothing doing,’’ as the figures attached were not satis- 
factory. 

The Davidson Lumber Company, Camden, 8. C., has 
closed two large contracts for cotton mill construction, 
along with other business. Le Roy 8. Davidson, president 
of the concern, says the situation is entirely in the 
hands of manufacturers and he feels that a breaking 
away from the low plane of the last year is assured. He 
expects a very good trade this year and is turning away 
low-priced business every day. 

The Burton Lumber Company and the North State 
Lumber Company, Charleston, 8. C., each are erecting a 
concrete stack. It has been known for many years that 
because of the action of salt air and the chemical action 
of burning dust and slabs from salt-water soaked logs 
no metal stack ean be successfully used any length of 
time. The Tuxbury Lumber Company discovered this 
and immediately erected a concrete stack. 

The general outlook for trade seems encouraging and 
buyers are reporting it difficult to secure requirements 
even at advanced prices. 





FROM THE GEORGIA CAPITAL. 


Demand for Rough Material by Cotton Growers—Com- 
plaints Regarding Car Shortage—General Call Im- 
proved—The Financial Situation. 

ATLANTA, GA., Jan. 15.—Purchases by farmers for re- 
pairs that have been delayed because of the late cotton 
crop created a demand for rough material. Because of 
this demand No. 2 common flooring has advanced from 
50 cents to $1 a thousand feet. Singles are in demand 
and the supply is said to be low. 

Shippers in every line of business are complaining 
that it is impossible for them to get enough ears from 
the railroads or to induce the roads to move ears that 
they have obtained. 

Trade is better than it was at this time last year, and 
dealers are agreed that the prospect is a great deal 
brighter. General demand is fair and is increasing. 
Large mills are reported to be running from eight to ten 
hours a day. 

In the interest of the reorganization committee of the 
Atlanta, Birmingham & Atlantic railroad, a party of rail 
road men, headed by Hy I. Miller, of New York, arrived 
in Atlanta last week. This road, as has been stated, will, 
in the opinion of one of its officials, eventually build a 
line down the west coast of Florida through a rich tim- 
ber district. 

Semiannual dividends that have been declared by Geor- 
gia banks and the increases they have made in capital 
stock indicate that Georgia is in good financial condi 
tion. The Citizens’ bank, of Moultrie, showed earnings 
of 39 percent on its capital during 1910 and increased its 
capital stock from $40,000 to $75,000. The First Na- 
tional bank, of Jefferson, has appointed a committee to 
decide whether it shall increase its capital $100,000. The 
Fourth National bank, of Macon, plans an increase of 
from $250,000 to $300,000 in capital. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Jan. 14.—There have been more 
inquiries from eastern markets the last week than for 
any other week within sixty days. Inquiries have been 
both for yard stock and factory jobs and some car mate- 
rial. Prices, however, are still below the actual cost of 
production but, with the new year opening, there is strong 
hopes that business will improve. 

F. C. Alworth plans to start sawing at Lukens some 
time next week. His mill has been down two months and 
extended improvements have been made. 

The W. W. Cummer Sons Company is building a large 
cypress mill at Sumner. 

The Cuban market still shows up in good shape 
several vessels have been loaded the last week and others 
are loading. : 

Dressed stocks are in fair demand and in South Fl 
the stocks are lower than ever, due to the large “oe . 
building going on. One manufacturer states tht he has 
not a solid carload of anything in his dressed sheds. “i 

Ties are moving freely and the creosoting plant 's e 
ing rushed to fill contracts. 
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NEWS FROM THE HARDWOOD FIELD. 








WITH THE MEMPHIS TRADE. 

Application Filed for Charter for Lumber Company— 
Extension of Railroad Into Timber Belt—New Pub- 
licity Scheme. 

MEMPHIS, TENN., Jan. 17.—Application for a charter 
for the Phillip A. Ryan Lumber Company has been filed 
in this city. The capital stock is placed at $50,000. The 
incorporators are Phillip A, Ryan, James E. Ryan, Mar- 
garet Ryan, J. D. L. Whitaker and Mark A. Brown. 
The formation of this company is the direct result of the 
recent purchase by J. V. Stimson of the half interest 
of Phillip A. Ryan in the Ryan-Stimson Lumber Com- 
pany, which was announced a short time ago. This pur- 
chase left Mr. Ryan without any regular connection and 
he immediately formed a company of his own. J. D. L. 
Whitaker, one of the incorporators, is connected with 
Gibson & Whitaker, and Mr. Brown is identified with 
one of the other hardwood lumber companies of this 
city. Mr. Ryan has been south only a few years but 
has made a host of friends. 

It is announced that twenty-three miles of railroad in 
the heart of the Mississippi river timber region, run- 
ning from Brookhaven to Monticello, will be under the 
control of the Illinois Central railroad after this date. 
The road heretofore has been known as the Brookhaven 
& Pearl River Railway. It touches a very important tim- 
ber section in Mississippi and its control by the Illinois 
Central will give the latter an advantage over some of 
its competitors. 

Lumber interests are pleased with the announcement 
from New Orleans to the effect that the Kansas City- 
Missouri Navigation Company will establish freight 
service between Kansas City and New Orleans on or 
about Mareh 1, and that nothing but tunnel type boats 
will be used. The company has about $1,250,000 be- 
hind it. 

It is reported now that the Burlington system will 
immediately begin the construction of an extension of 
the New Orleans, Mobile & Chicago from Middleton to 
Jackson. 

Memphis already has gained considerable distinction 
through its raising $50,000 as a special fund for the 
purpose of advertising the resources of the city, but 
possibly the most unique thing it has done is to be 
found in the challenges sent to twenty cities asking com- 
parison with Memphis in fourteen respective lines of 
attainment. Of course the central idea of these chal- 
lenges has been to eall particular attention to Memphis 
and in the hope that the comparisons thus brought 
about would result in some advantage to Memphis. ‘The 
challenge sent by the Lumbermen’s Club of Memphis was 
published in the last issue of the AMERICAN LUMBERMAN. 

It is announced that, in conjunction with the removal 
of the roundhouse, yards and other terminal facilities 
of the Frisco system from Calhoun street to the site of 
the new yards east of the city, the road will spend 
about $50,000 in enlarging its shops so that the latter 
will be able to take care of a great deal of the repair 
work on the Birmingham division, thus making it unneces- 
sary to send the equipment to the big shops at Spring- 
field, Ill. The new yards of the system will be very 
much larger than the old and are counted upon to 
greatly expedite the handling of shipments to and 
through Memphis. 





THE CUMBERLAND RIVER DISTRICT. 


Brisk Demand for High Grade Poplar—Good Build- 
ing Prospects—Cypress Steady at Fair Prices—An- 
nual Banquet of Builders. 


NASHVILLE, TENN., Jan. 17.—There has been a brisk 
demand in some quarters for high grade poplar. It is ex- 
pected that a good business at satisfactory values will 
continue throughout January and possibly February. 
Many are of the opinion that the railroads and large 
consuming factories will continue to buy cautiously until 
vexing political questions are out of the way. Prospects 
appear good for building. 

There is possibly a little more dispostion evidenced by 
the consuming factories to get into the market, this be- 
ing especially true of the furniture manufacturers and 
the makers of agricultural implements. Some interest, 
too, is seen on the part of car manufacturers. 

Oaks, high grade poplar, ash, beech, maple, birch and 

red gum have had the best calls during the week. Yel- 
low pine trade shows an improvement. Cypress is steady 
at satisfactory prices. 
The Davidson, Green & Hicks Company is operating 
five mills in Fentress and Overton counties. This com- 
pany has perfected facilties for getting out timber on a 
arge scale. For some time it has been operating fifteen 
miles of railroad and recently two inclines have been 
‘ompleted to draw lumber up the mountain side. Each 
of these inclines is about one mile in length and is oper- 
ated by means of wire cables. Mills are located in the 
valleys near the inclines and after the logs are sawed 
the lumber is drawn up the mountain side to the rail 
road for shipment. 

The annual banquet of the Nashville Builders’ Ex- 
change the other night was a success. J. A. Dougherty 
was toastmaster. 





IN CENTRAL NORTH CAROLINA. 
CuarLorte, N. C., Jan. 14.—Reports from the wood- 
Working plants of North and South Carolina for 1910 
show that the year was a prosperous one. 
From Mebane, one of the largest furniture and wood- 
Working towns of the state, comes the report of excel- 


lent business and a prosperous year. The White Furni- 
ture Company, of Mebane, is shipping, on a contract with 
the War Department, mahogany divans, tables, furniture 
ete. to all parts of the country and to the island pos- 
sessions. The company is shipping approximately eight 
cars a week and will complete its contract by April. 
Following the opening up of the Southbound railway 
from Winston to Wadesboro, connecting with the Atlan- 
tie Coast line, a new movement is under way to build 
from Charlotte to Mount Gilead, intersecting the South- 
bound at Albemarle, about fifty miles to the eastward. 
The new line will penetrate an undeveloped section of 
country rich in timber and other resources. 





IN NORTHEASTERN TENNESSEE. 
Retail Trade Dull but Expected to Open Up Soon— 

— Demand for Lumber Said to Be Picking 

p. 

BrisToL, VA.-TENN., Jan. 17.—The first half of Janu 
ary has shown a slight improvement in trade in this 
section. The outlook is bright. 

The White Lumber Company, of Butler, Johnson 
county, Tenn., has completed the erection and equipment 
of a band mill at Elk Park, N. C. The mill supplies 
were furnished locally. 

The Bristol Door & Lumber Company had a heavy 
business last year, having paid out in Bristol for labor 


and raw material a sum in excess of $200,000, of which 


amount $60,000 was for labor. 

While retail lumber trade is reported dull an early 
opening up of demand is looked for. Some of the local 
concerns with planing mills, catering to the retail trade, 
have bought heavily of yellow pine from the southern 
mills in expectation of a good retail market beginning 
with early spring. 

The Came-Wyman Lumber Company is conducting 
logging operations near Bristol and its logs are being 
hauled to Bristol and cut on the band mill in this city. 
The company’s product is handled by the Bristol Door & 
Lumber Company. 

astern lumber buyers on the local market this week 
say that the demand for lumber in.the East has picked 
up appreciably since the first of the year and the out- 
look for trade is very bright. This is borne out by the 
fact that many more inquiries are being received and 
a larger percent of new business booked. Some of the 
local concerns say they are now able to move low grade 
stock that they have been holding many months for a 
better market. 


eee 


WEST VIRGINIA NEWS. 


Promise of a Banner Year—Three Lumber Companies 
Hold Annual Elections—Chair and Furniture Plants 
Resume Operations. 

PARKERSBURG, W. VaA., Jan. 17.—The new year has 
opened with brighter prospects. As one prominent dealer 
expressed it, ‘*We will come into our own during this 
twelve-month and the only handicap I can see would be 
the inability of the railroads to handle our shipments; 
and, if the roads overcome this difficulty, as they prom- 
ise to do, 1911 will be a banner year, especially for West 
Virginia.’’ 

At the annual meeting of the United States Lumber 
Company, with principal offices in this city and mills in 
West Virginia, the following directors were elected: IL. 
Dudley, C. KE. Bryan, J. W. Romine, J. H. Grogg, G. C. 
Enoch, all of Parkersburg; C. N. Keyder, of Covington, 
Va.; J. W. Young, G. W. McElfresh and J. H. Mills, of 
Caldwell, Ohio. ‘The officers: president, C. E. Bryan; 
vice-president, L. Dudley; treasurer, J. H. Grogg; sec- 
retary, J. W. Romine. The year has been a prosperous 
one and the reports were highly satisfactory to the 
stockholders. 

The Bentley & Gerwig furniture factory has resumed 
operations, having undergone a complete overhauling to- 
gether with the installation of new machinery. Although 
the last year was a very good one, this plant looks for a 
much larger business during 1911. 

At the annual meeting of the Graham-Bumgarner Com- 
pany, this city, announcement was made that the large 
new factory was ready for operation. A substantial divi- 
dend was declared and a Jarge sum carried as surplus and 
undivided profits. The following directors and officers 
were elected: C. D. Bumgarner, T. E. Graham, G. E. 
Graham, F. A. Brown, J. 8. Brown, C. B. Graham, G, B. 
Crow, C. Z Ruth, H. B. Curtin, E. Waldschmidt and 
O. D. MeGrew; president, C. D. Bumgarner; vice presi- 
dent, '. A. Brown; treasurer, T. E. Graham, and secre- 
tary, G. KE. Graham. The company has had a good year’s 
business and this one promises better than any in the 
history of the concern. 

The Parkersburg Chair Company announces the resump- 
tion of business this week after a shutdown to install 
machinery. Steady employment will be given 150 men, 
with plenty of business on hand to keep going. This is 
the largest concern of the kind in the Ohio valley. 

Work has been begun on rebuilding the plant of the 
Parkersburg Builders & Supply Company, which was de- 
stroyed by fire a week ago. It is expected to have the 
plant in running order by the first of the month. 

The W. 8. Mercereau Lumber Company, this city, held 
its annual meeting today and elected the following board 
of directors: W.S. Mercereau, George P. Morgan, C. E. 
Lane and F. P. Moats. The officers for the year will 
be W. 8. Mercereau, president; George P. Morgan, vice 
president and general manager; C. KE. Lane, secretary. 
Mr. Lane will have charge of the office opened in Char- 
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ROPER 
N. C. Pine. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 





We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 


Norfolk, Va. 


BRANCH OFFICES: 


1002 Girard Bldg., Philadelphia, P Cable Address 
ane “ROLUMCO” NORFOLK 
191 Middle St. Portland. Me, A. B.C. Code 


Prudential Building, Buffalo, N. Y. 
88 
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N. C. PINE 


In Car or Cargo Shipments. 











Our equipment enables us to 


carry a good stock of kiln dried, 
rough and dressed lumber, and 
we have shipping facilities that 


guarantee prompt service. 

















FOSBURGH LUMBER CO. 


NORFOLK, VA. 


Flat Iron Bidg., New York, 














Rowland Lumber Company 


— MANUFACTURERS OF — 


BAND SAWED 


-DRIED ROUGH == 


N. C. PINE. 


150,000 Ft. Daily. 


MILLS, 
BOWDENS, N.C. 


NORFOLK, VA. 


We operate no Planing Mill which insures you 
the best of grades. 
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ENTRAL 
OAL AND 


LONG AND 
SHORT LEAF 


Yellow Pine 


Annual Capacity 


200,000,000 FEET. 








W. W. Herron Lumber Co. 


Telephone Harrison 5343 


1434 McCormick Bldg. The Herron Bldg. 
CHICAGO MOBILE 


LONG LEAF 
YELLOW PINE 


CAR STOCK AND RAILROAD MATERIAL 
BOAT STOCK 














Long Timbers Structural Timbers 
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YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc, 


SOUTHERN PINE CO., OF GEORGIA, 


N. Y. Correspondents, 
‘The Haviland Lumber Co., 62 Pine st. Savannah, Ga. 
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lottsville, Va. James Creighton and Thomas G. Reitz 
have retired. 

A flood stage in the Ohio and Little Kanawha rivers 
is reported and lumbermen are busily engaged protecting 
their interests. The cold wave which reached vuis city 
today has checked the rise somewhat and it is probable 
that not much damage will result. 
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WEST VIRGINIA NOTES. 


CHARLESTON, W. VA., Jan. 18.—Demand for all 
grades is very strong and prices have gone up, the ad- 
vance in most instances having been about 50 cents, 
and in a few a little more. Yellow pine, which has 
gone up 50 cents, will get a further boost by the end 
of the week, say local dealers. Few of the larger 
orders sought to be placed here are accepted for the 
quantity wanted, although the price offered in most 
instances is an increase over that prevailing. An in- 
stance of this is that of the Chicago, Milwaukee. & 
St. Paul road, which desired 2,000,000 feet of oak for 
ears. One local dealer to whom the requisition was 
given agreed to furnish but 500,000 feet. The proba- 
bility of a further increase in prices is given as the 
reason for not wanting the entire order. Hemlock can 
be furnished more readily than most other woods. 

C. M. Noyes, representing the F. 8. Torrey Veneer 
Company, of Grand Rapids, Mich., was in this city 
several days and placed orders. He reports a general 
increase in prices and much shipping during the last 
week, due to the favorable weather conditions. 

Waldron Williams, representing I. T. Williams & 
Sons, of New York.city, was among the buyers of the 
week. He failed to secure as much lumber as he de- 
sired, 





FROM CENTRAL VIRGINIA. 

LyNncuBure, VA., Jan. 17.—Dealers report that both 
shipments and selling have been hindered this week in 
all lines of trades by the snow and inclement weather. 
A disposition to delay in starting up the business of 
the year also has been noted, especially in pine.  Col- 
lections have improved. 

The demand for shortleaf is regarded as considerably 
better than for longleaf, inquiries being brisk, com- 
paratively, for dimension stuff, kiln dried rough stock 
and timbers. There isa fair demand for framing, sills 
and other dimension stock, but the trade is slow in 
box boards. On the whole there has been little im- 
provement in the pine situation over the latter part 
of last year, although some dealers are sanguine over 
the outlook. Prices are still unsatisfactory. Hard- 
woods are in great demand, both in domestie and ex- 
port trade, and the indications are reported as being 
very bright. 

The Pierce Lumber Company has orders for millwork 
of all kinds, and reports that the loeal building out- 
look is excellent. The Ward Lumber Company reports 
that inquiries in .pine are more satisfactory than was 
the case at the close of the year. The Virginia-Carolina 
Lumber Company states that so far the pine situation 
has not opened up to any great extent, but it finds 
the hardwood trade very satisfactory. 





IN CENTRAL ARKANSAS. 

LirtLe Rock, ArK., Jan. 17.—Within the next few 
days work will begin on paving Main street before the 
May reunion of Confederate veterans. The paving will 
be of creosote blocks, A. J. Wetterstrom, of Chicago, 
being the successful bidder. The contract is for ap 
proximately $50,000. 

Several bidders were before the state penitentiary 
board, Saturday, endeavoring to buy the large batch 
of hardwood at the state farm in Lincoln county. 
Judge James Gould, of Pine Bluff, and A. S. Cades, 
a hardwood manufacturer of Cadeston, are both bid- 
ding for the timber, but the board decided not to 
award the contract until February 6, all bidders to 
submit their terms in writing by that time. There is 
10,000,000 feet of, oak, gum, cedar and other valuable 
woods at the farm, 

George Mosley, of Cotton Plant, has closed negotia- 
tions for the construction of a slack barrel stave plant 
at Cotton Plant. 

A sale of timber recorded in Jackson county re 
cently is of interest in that a total of 100 standing oak 
trees brought an average price of $30 a tree. The sale 


was by Graham Bros., of Tuckerman, to a veneering - 


concern of Indianapolis, Ind. The timber grew on less 
than thirty acres of land. 





FROM A YELLOW POPLAR CENTER. 


Prospects Seem Brighter for a Year of Good Business 
—Inquiries Numerous with Oak in the Lead—Out- 
side Work Retarded by Weather. 


ASHLAND, Ky., Jan. 16.—While there has been no 
change to speak of during the last week, yet the pros- 
peets seem a little brighter, and local lumbermen expect 
1911 to be a fair year. Some little business has been 
booked at better prices than obtained in 1910, but the 
greater part of the business is on the old schedule of 
prices. Inquiries are numerous, especially for oak. The 
continued bad weather has handicapped outside work to 
some extent, but the mills are pushing their repairs, and 
will be ready to start as soon as they get a good supply 
of logs. Money is plentiful. 

The Wright-Kitchen Lumber Company reports busi- 
ness good, with an increased amount of inquiries. Sev- 
eral fleets of. oak timber were received during the week 
from the Big Sandy river. 

The Vansant-Kitchen Lumber Company reports a good 
business, especially in the low grades, and has booked 
several orders for 4 x 4 No. 3 common poplar. 

The Southern Hardwood Company reports all grades 


of hardwoods moving freely with the exception of quar- 
ter-sawed oak. Mr. Kester, of this company, is at Staf- 
ford, which will be the shipping point for its new opera- 
tion, superintending the building of a tramroad from 
the mill to the timber. 

The Yellow Poplar Lumber Company is not making 
any predictions for the new year, but is getting out a 
good supply of yellow poplar logs and making ready. for 
a big business, 

The W. H. Dawkins Lumber Company reports an 
extra good business for the last week and predicts a good 
business for 1911, both as to volume and prices. 

The W. G. Ward Lumber Company reports business 
good. This concern believes in being up-to-date and has 
just installed dictating machines in the office. 

The J. W. Kitchen Lumber Company reports business 
fair and both band mills are going at top speed. 

Prominent lumbermen and other business men have 
united in an effort to get the Norfolk & Western Rail- 
way Company to extend its tracks from Kenova, W. Va., 
to Ashland and to bridge the Ohio river. 





KENTUCKY HARDWOOD NOTES. 


Hardwood Men Go A-Visiting and Receive Warm 
Welcome—Two Lumbermen That Loom in State 
and National Politics. 

LOUISVILLE, Ky., Jan. 18.—Members of the Louisville 
Hardwood Club who were in Memphis last week have re- 
turned with reports of a warm welcome. Among those who 
made the trip were T. M. Brown, of W. P. Brown & Sons, 
president of the club; A. EK. Norman, of the Norman 
Lumber Company; Edward L. Davis, C. M. Sears and 
W. J. Fields, of the Edward L. Davis Lumber Company; 
Barry Norman, of E. B. Norman & Co.; Edward Shippen, 
of the Louisville Point Lumber Company; R. F. Smith, 
of the Ohfo River Sawmill Company, and G. D. Crain, jr., 
secretary of the club. 

The trip was made for the purpose of getting in touch 
with conditions in the Tennessee market and with » 
view to determining how the outlook for 1911 there com- 
pared with the situation in Louisville. Conditions prae- 
tically coincided, the demand being found to have opened 
up briskly and the prospect for trade during the new 
year being exceptionally encouraging. 

Though the Memphians had not been forewarned of 
the visit of the Louisville lumbermen, they entertained 
their guests with characteristic hospitality, a theater 
party being one of the features and an informal reception 
at the Business Men’s Club another. Several lumber 
plants were visited. 

The Louisville Hardwood Club attended the convention 
of the Indiana hardwood manufacturers in Indianapolis 
this week, going in a body. The trip was the result of a 
cordial invitation. 

Howard Schifner, of New York, has bought a large 
tract of timber land in Knott county, along Troublesome 
creek. The land will be held pending the completion of 
the Lexington & Eastern extension. 

In order to build a town which will be the center 
for its coal mining and lumbering operations, the Con- 
solidated Coal Company has bought thirteen acres of land 
—— Elkhorn creek, the record price of $12,000 being 
paid. 

It is believed that the Interstate Commerce Commis- 
sion will be ready some time in March to hand down a 
decision in the rate cases put before it last fall by local 
hardwood concerns. Briefs have been filed and oral 
arguments will be heard in a few weeks. Louisville 
lumbermen are confident that they will be granted relief 
of some sort in the direction of putting them on a 
better basis for shipments into eastern and central 
territory. 

Newspaper reports refer to John C. Mayo, the lumber- 
man of Paintsville, as a prospective candidate for the 
United States Senate. Mr. Mayo has denied that he 
contemplates running for the office, although he is taking 
part in the campaign of James B. McCreary for governor. 
Another lumberman whose name is frequently mentioned 
in connection with state politics is Rufus VanZant, of 
Ashland, and though he has asserted that he is not in 
politics, connection of his name with the lieutenant gov- 
ernorship is frequent. 

Louisville box manufacturers report that business is 
opening up in good shape for the new year. Although 
the demand for whisky cases has slackened considerably, 
the general packing box trade is active. Cigar box manu- 
facturers also report an improvement. 

Business with veneer manufacturers is appreciably 
better, the furniture factories having begun to order 
more freely. The demand has not assumed big propor- 
tions, but the volume of orders received is satisfactory 
for this time of the year. The outcome of the furniture 
exhibits will be the deciding factor in trade in this direc- 
tion for the first half of the year. 

Cooperage conditions are reported to be decidedly 
better. Practically all'of the stave mills manufacturing 
tight barrel stock are running to their capacity, some 
thing which has not been done for several seasons. 
Owing to the fine condition of the whisky trade, barrels 
for use in that line are being turned out in large 
numbers by local coopers. The demand for oil barrels 
has improved and quotations are higher. 

L. W. Key, of the Key-Pierce Lumber Company, of 
Louisiana, has been retlected treasurer of the Citizens’ 
National Life Insurance Company, of Louisville, after 
a fight among the stockholders which resulted in the 
resignation of the former president, W. H. Gregory. 

C. A. Hood and Con Frazier, of Murray, have bought 
the lumber business of D. W. Dick, of that city. 

R. M. Cunningham, a well known local Jumberman, 
has been elected president of the Kentucky Horticultural 
Society, which held its annual convention in Louisville 
last week. 

Perry Anderson, of Bowling Green, has been named 
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as special examiner of the Interstate Commerce Com- 
mission by Commissioner C. C. McChord. Mr. Ander- 
son has had considerable experience along this line. 





FROM THE BUCKEYE STATE CAPITAL. 


Good Run of Orders and Bright Prospects—Better 
Buying by Consuming Factories—Car Supply Ade- 
quate—Southern Conditions. 

CoLUMBUS, OHIO, Jan. 16.—Lumbermen in central Ohio 
report a good run of orders with bright prospects. Prices 
have strengthened, especially in yellow pine, in which 
advances of from $1 to $1.50 a thousand feet have been 
announced. Salesmen report a good line of orders from 
every section of the country and there are no bad spots 
in this territory. Demand for the various grades is fairly 
uniform and there is no accumulation of stock in any 
grade. This is especially true of hardwoods. One of the 
features of the trade is the better buying by furniture, 
carriage and implement factories. The car situation is 
satisfactory in most sections and little complaint is heard 
in any part of the country. 

The three sales managers of the W. M. Ritter Lumber 
Company held their usual monthly meeting at the Colum- 
bus office January 14. F. P. Pryor, in charge of the 
Chicago office, and G. V. Patterson, in charge of the 
Philadelphia office, were in conference with R. W. Horton, 
in charge of the central division. 

John R. Gobey, of John R. Gobey & Co., who returned 
January 14 from a week’s trip through the South, reports 
a good feeling among millmen, who are standing pat on 
their increased quotations. 

The H. H. Geisey & Bros. Company reports a quiet 
trade with bright prospects. The firm reports a tendency 
on the part of yellow pine prices to advance. 

Powell & Rowe recently placed Morris McNally, for- 
merly with the Sherman Lumber Company, of Saginaw, 
Mich., in Michigan territory with headquarters at Sag- 
inaw. 

M. A. Hayward, of M. A. Hayward & Son, reports a 
good feeling in hardwood circles, with inquiries coming 
in well and a good demand for hardwood flooring. Prices 
have been well maintained. 

H. W. Collins, formerly manager of the Philadelphia 
office of the W. M. Ritter Lumber Company, has opened 
a wholesale office in the Columbus Savings & Trust 
building. 





QUEEN CITY TRADE FEATURES. 


Praying for a Cyclone—New Domiciles That Are 
Architectural Beauties—An Association Secretary 
Who Is Kept on the Jump. 

CINCINNATI, OHIO, Jan. 16.—The T. B. Stone Lumber 
Company, since moving into the bottoms, has nmrade a 
number of changes in the yards. <A novelty is Tom 
Stone’s new saw mill. He has secured a saw table and 
placed it out in the middle of the yard, set up a five 
horsepower motor, and by this means improves the 
grade of some of the stuff that comes in by trimming 
off the ends; he also has a ripsaw which can be slipped 
on the saw mandril to trim the edges of planks that are 
defective. The yardman’s office is unique in that it is 
entirely made of pecan wood, and Tom declares that it 
is the only office in the world built of that wood. He 
also has a pile in the yard, and he hopes a cyclone will 
come along some day and take it along. 

The Dwight Hinckley Company has completed its 
office building, which is built along the lines of a bunga- 
low, with the interior finished in yellow pine, with pri- 
vate offices and general office, lavatory, and a large 
concrete vault in which to keep the books, and money, 
when they get it. The new yards are being stocked 
with eypress and yellow pine. A switch from the Cin 
cinati Southern traverses the yard. 

Fr. C. Lloyd, of Oxford, one of the pioneers in the 
hardwood trade of southern Ohio, was in this city for a 
short visit to his fellow townsman, Sam Richey, of 
Richey, Halstead & Quick. He is familiarly known as 
‘““Tammany’’ Lloyd, and knew Sam Richey when he was 
a boy, so there can be 


well stocked. Business has been very satisfactory and 
the outlook is good. In speaking of the convention of 
the hardwood manufacturers, he said that while he may 
or may not be able to attend, one of the company surely 
would be here, as that matter already had been settled. 

The Conasauga Lumber Company, which recently 
opened a fine suite of offices in the Fourth National 
Bank building, this city, is already making its presence 
felt in the great hustle for business. John Byrns, sec- 
retary and treasurer, a young man full of energy, is in 
charge of the Cincinnati offices, and has surrounded 
himself with young and vigorous help, and is seeking 
more of the same class. C. B. Benedict, president. of 
the company, arrived from the mill plant Monday morn- 
ing, and immediately got busy with the force in a cam- 
paign for new business. 

C. ‘Mack’? Clark returned Friday from a trip to the 
plant of the Swann-Day Company at Clay City, Ky. 
He says that everything at the plant is in fine shape, 
and that the mill is running with a good supply of logs. 
While business is fair, the concern is in fine condition 
to take care of a good deal more. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ Association of the United States, the ‘‘ busiest 
man on earth,2’ snatched the necessary time to run over 
to Indianapolis yesterday to look in on the Hardwood 
Wholesalers’ convention and extend to those present a 
most cordial invitation to be present at the ‘‘big’’ con- 
vention in this city January 30. But even while away 
he was in communication with Executive Clerk Heaton, 
guilding the heavy work of publicity for the convention. 
The program is being prepared and will be given out 
just as soon as complete. For the present the great 
work of detail is in sending out information and answer- 
ing questions. From present indications the attendance 
will exceed that of last year. 





FROM THE HOOSIER METROPOLIS. 


Lumbermen Take Leading Part in Membership Cam- 
paign of Commercial Club—Traffic Club Organized 
-Back from Europe. 

INDIANAPOLIS, IND., Jan. 17.—The Indianapolis Com- 
mercial Club is making a special effort to increase its 
membership to 2,000 members by January 31, and a 
vigorous campaign is being made for members. None 
are more active than lumbermen. In November several 
lumbermen joined, and it has just been announced that 
the following lumbermen joined during the last month: 
L. H. Griswold, broker; William C. Headley, traveling 
salesman for the J. J. Newman Lumber Company, St. 
Louis, Mo.; Ross 8. Hill, jr., secretary-treasurer, Dynes 
Lumber Company; Wallace L. Wolf, with Nicola, Stone 
& Myers Company, Cincinnati; H. J. Barnard, general 
manager, Central Veneer Company, and N. W. Nordyke, 
treasurer, Adams & Raymond Veneer Company. 

Stockholders of the indianapolis Manufacturers’ & 
Carpenters’ Union, which operates a planing mill and 
furniture factory, have elected directors for this year 
as follows: Valentine Schaf, Charles Lauer, Christian 
I’. G. Meyer, Henry Wiese and Herman I’. Sprandel. 

Traffic managers and shipping clerks of concerns iden- 
tified with the Indianapolis Trade Association have 
organized a traffic club, which will work in conjunction 
with the traffic department of the trade association. 
Among the members of the new club is W. H. Day, of the 
Talge Mahogany Company. 

John H. Talge, president of the Talge Mahogany 
Company, recently returned from a trip to Europe. He 
visited Liverpool, London and Paris, placing large orders 
for mahogany logs. 

The Southern Lumber Company has bought forty-four 
lots in North Senate avenue, from Thirty-eighth street to 
Cornelius avenue, and is preparing to build forty bunga- 
lows as soon as the weather opens up. The total invest- 
ment will amount to $100,000. It is the intention to 
sell the bungalows on the partial payment plan. 

Frederick M. Bachman, president of the F. M. Bach- 
man Company, has been elected a director of the 
Fletcher-American National bank. 





no doubt of his being a 
‘‘hioneer.’? He left to 
attend the Ohio eonven- 
tion of retailers at 
Columbus, 

Mowbray & Robinson 
are in their new home on 
West Sixth street. The 
office building has been 
erected on one of their 
yards, and is of frame, 
with boxed interior of 
yellow pine, in natural 
finish, with a large room 
for the clerks and selling 
force and private offices 
for Messrs. Mowbray and 
Robinson, Fred Mowbray 
's at French Lick Springs 
resting up. 

_E. M. Vestal, of the 
Vestal Lumber & Manu- 
facturing Company, of 

nhoxville, Tenn., arrived 
at the Sinton Monday 
morning, to put ina few 
days visiting the lumber- 
men of this city in the 
selling interest’ of the 
mill plant. He says the 
Plant is running full, 
with a big supply of logs, 
and that the yards are 








BURNING OF THE CHAMBER OF COMMERCE, CINCINNATI, OHIO. 
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‘Stock List of Specials. 


200,000 ft. 





















ls & 2s Sap Gum. 


200,000 ft. 6/4 1s & 2s Sap Gum. 
30,000 ft. 5/4 1s & 2s Red Gum 
30,000 ft. 6/4 1s & 28 Red Gum, 
12,000 ft. 6/4 No. 1 Com. Red Gum. 

300,000 ft. 4/4 No. 1 Com. Poplar, 
150,000 ft. 5/4 No. 1 Com, Poplar. 
200,000 ft. 6/4 No. 1 Com. Poplar. 
180,000 ft. 8/4 No. 1 Com. Poplar. 
500,000 ft. 4/4 No. 2 Com. Poplar. 

800 000 ft. 4/4 No. 3 Com. Poplar. 
300,000 ft. 4/4 No. 1 Com. Pl. Oak. 
50,000 ft. 5/4 No. 1 Com. Pi. Oak. 
150,000 ft. 4/4 & 6/4 No. 2 Com. Ash. 
100,000 ft. 4/4 & 6/4 No. 38 Com, Ash. 
200,000 ft. 4/4 8. W. Chestnut. 

80,000 ft. 5/4 8. W. Chestnut. 

100,000 ft. 6/4 8. W. Chestnut. 

50,000 ft. 8/4 8S. W. Chestnut. 


KENTUCKY LUMBER CO. 


CINCINNATI, OHIO. 




















A Satisfied 
Customer 


is a good asset in securing 
the trade of his friends 
and neighbors. That's 
the kind of customers you 
will have if you carry a 
stock of our choice 


POPLAR 


Bevel and Drop Siding, Ceiling, Casing, Shelv- 
ing, Corner Boards, Base, Door and Window 
Jambs, Ale and Beer Staves and Heading. 


Wecan ship promptly, having now on hand 12,000,000 
feet of well assorted and selected stock. Write for prices, 


SWANN-DAY LUMBER CO., Clay City, Ky. 


























Himmelberger-Harrison Lumber Co, 


Red Gum 
Specialists 


Milis at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
2i—>i—Se—Se— 0 





[SAWwEG 

SLICED 
POPLAR a 
LOTO-OAK 
VENEER! 





MARKLEY & MILLER 


MOBILE, ALABAMA 








NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock inthe South Also Oak, Cypress, Ash 











OUR PLANING MILL IS 


RUNNING ENTIRELY ON bed A Ss &s WwW oO © D 


Moulding, Bevel Siding, Ceiling, Finishing 
Boards, Leather Frames, Cloth Boards, etc. 


SANFORD & TREADWAY : MENOMINEE, MICH. 
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FROM SOUTHWESTERN INDIANA. 


No Reason to Complain—Mills Running Steadily on 
Orders — State Legislative Assignments — Boosting 
Coming Convention of Retailers. 

EVANSVILLE, IND., Jan. 19.—Business is moving along 
well with the hardwood lumber manufacturers of this 
city and they say they have no reason to complain. Mills 
are being operated practically full time on orders. In- 
quiries are numerous and collections have picked up. Bad 
weather the last week has hindered woods operations. 

Fred M. Hills, secretary and treasurer of the Hercules 
Buggy Company, says business has started off with a 
boom and his ame is looking for one of the biggest 
years since it established its plant in Evansville. 

Charles Lieb, box manufacturer and lumber dealer, 
Rockport, who is a member of the lower house in the 
state legislature, fared well in committee assignments. 
Mr. Lieb was made chairman of the legislative apportion- 
ment committee and was given seven or eight other good 
assignments. William B. Carleton, well known trade 
journalist of this city, who is a member of the state 
senate, also fared well in his committee assignments. 
Senator Carleton was made chairman of the congressional 
apportionment committee, also chairman of the committee 
on mines and mining, and was given seven or eight other 
committee assignments. : Charles Frisse, furniture manu- 
facturer, this city, member of the lower house, was made 
chairman of the committee on railroads, and Ezra Lyon, 
president of the Evansville Manufacturers’ Association, 
a representative from Vanderburgh county, was placed 
at the head of the committee on manufacturers, which is 
regarded as a very important assignment. 

William Swanson, well known lumber buyer of this 
city, says a good deal of buying is being done and during 
the last’ two weeks he has closed several large orders. 
Mr. Swanson sells a great deal of lumber to the local 
furniture factories. 

T. B. Wright, of Mount Carmel, Ill., president of the 
Tri-State Retail Lumber Dealers’ Association, was in this 
city recently boosting the coming convention of the asso- 
ciation, which will be held in Evansville February 1 and 2. 

E. 8. O’Hara, of the Evansville Sash & Door Company, 
has returned from a business trip to southern Indiana 
and southern Illinois. He reports crop conditions favor- 
able and says wheat looks very good for this time of year. 





WESTERN NEW YORK TRADE. 


Burra.o, N. Y., Jan, 18.—The yard of A, Miller is 
very active now, both in receiving and in shipping 
lumber. The switches are full of cars taking on oak, 
chestnut and basswood and a large amount is coming 
from the South. 

The Standard Hardwood Lumber Company has re- 
ceived a bargeload of lumber from its mills on the 
Cumberland, now finishing its trip by rail to the 
Buffalo yard. Another bargeload will follow. 

F. W. Vetter is on an castern trip, looking after 
trade. The yard reports business fair, without much 
indication of a rush now. The sales cover all varieties 
of hardwood and are of a healthy character. 

Business is quiet with the Hugh McLean Lumber 
Company, as most of the salesmen, in company with 
Mr. MeLean, have been inspecting the mills of the 
company in the South. 





MAINE LUMBER STATISTICS. 

Banaor, ME., Jan. 16.—In the report of the state as- 
sessors, just issued, the saw mills of Maine are valued at 
$2,004,170. Other mills of various kinds not stated are 
assessed for $3,309,015. Electric light company property 
is returned at $3,194,352. There is also machinery in 
various branches of manufacturing assessed as personal 
property at $2,431,507. Real estate of unorganized town- 
ships (timber lands) is valued at $43,880,863; logs and 
lumber, $4,704,587. Considerable space is devoted to the 
work of securing an authentic valuation of the wild lands 
of the state, which has been in progress since 1905, and 
recommends the appropriation of at least $5,000 to be 
used in a continuation of the work during 1911 and 1912. 
The valuation of the state on April 1, 1910, is given as 
$394,051,408, a gain over 1909 of $20,026,086—the 
largest gain in any year of the state’s history. 





LUMBER LANDING AGREEMENT. 

MANISTEE, Micu., Jan, 14.—Capt. Walter D. Hamilton, 
of Chicago, secretary of the Lumber Carriers’ Associa- 
tion, and Capt. Thomas V. O’Connor, of Buffalo, N. Y., 
president of the International Longshoremen’s Associa- 
tion, have entered into an agreement for loading lumber 
at the upper lake ports. The wage schedule calls for 50 
cents an hour. Captain O’Connor signed the contract for 
forty-six locals. Captain Hamilton is manager of the fleet 
of vessels operated by the Edward Hines Lumber Com- 
pany, of Chicago. 





-We Have Thick Poplar 


You can always get from us a choice supply of 
THICK YELLOW POPLAR (All Grades.) 


We make this our specialty and carry a large stock of 


2/4" and 3" Poplar 
We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK. 
Write us for Quotations. 


Faust Bros. Lumber Company 


PADUCAH, KENTUCKY. 














LOCAL AND PERSONAL 








O. ¥. Stokely, Chicago, who left for the South a month 
or so ago has returned. 


Archibald Gibbs, of Traverse City, Mich., called on his 
lumber friends in Chicago on Thursday of last week. 


Carl Saye, Chicago representative of the McLeod Lum- 
ber Company, is in Mississippi to be gone for a few days. 


Joseph Okemenski, of the Arpin Hardwood Lumber 
Company, Atlanta, Wis., is here on business this week. 


J. E. Weatherly, of the Weatherly Bros. Lumber 
Company, Roachdale, Ind., spent Monday in this city. 


John Hall, of Vansant, Kitchen & Co., Ashland, Ky., 
spent Tuesday of last week in Chicago calling on the 
trade. 


C. W. Crane, of the C. W. Crane Lumber Company, 
Cincinnati, Ohio, called on the Chicago trade on Janu- 
ary 19. 


Victor Thrane, of J. D. Lacey & Co., left Thursday of 
last week for Portland, Ore., to look up affairs in the 
Portland office. 


W. P. Anderson, representing Gideon & Anderson, of 
Gideon, Mo., visited Chicago in the interests of his com- 
pany on January 13. 


W. R. Smith, of Grand Rapids, Mich., who represents 
the Stearns Lumber Company, called on Chicago lumber 
friends on Friday of last week. 


Paul Smith, who has charge of the yard of the 
Theodore Fathauer Company, at Helena, Ark., spent 
a few days of this week in Chicago. 


Harry Stimson, of the Vandenboom-Stimson Lumber 
Company, of Memphis, Tenn., visited Chicago Wednesday 
of this week to eall on the hardwood trade. 


John Edinger, of the Vilas Lumber Company, Grand 
Rapids, Mich., is calling on the trade here during the 
week and looking up business generally. 


H. J. Jeffrey, sales manager of the Paducah Pole & 
Timber Company, of Paducah, Ky., was a recent visiter 
to the offices of the AMERICAN LUMBERMAN. 


rank Metzger, representing the Yellow Poplar 
Lumber Company, of Coal Grove, Ohio, has been 
calling on the trade here during the last few days. 


Robert D. Sullivan, of the Kimball-Sullivan Lumber 
Company, 725 Old Colony building, Chicago, left Mon 
day for Birmingham, Ala., where he expects to remain 
about a week. 


C. W. Cantrell, of Pittsburg, Pa., vice president of the 
Railroad & Car Material Company, was in Chicago the 
latter part of last week and found time to pay his 
respects to the AMERICAN LUMBERMAN. 


The Chicago contingent who are in the South this week 
attending the yellow pine meeting and visiting mills are 
George T. Mickle, George Pope, Edward Thornton, Alex 
Claney, John Claney and C, M. Smalley. 


Frank Timlin, of the Wheeler, Timlin Lumber Com- 
pany, Wausau, Wis., was here for a few days during 
the week. His company’s Chicago office is in the 
First National Bank building and is in charge of Lou 
Wheeler. 


Announcement is made by C. Leary & Co., timber 
brokers, of London, England, that Norman A. Wright, 
son of the senior member, has been admitted as a part- 
ner in the firm. Mr. Wright has been engaged actively 
in the business for several years. 


Bryce, Junor & White, 28 Basinghall street, London, 
EK. C., advise the AMERICAN LUMBERMAN that the firm 
name henceforth will be Bryee, White & Co. The change 
in the name involves no change whatever in the consti 
tution or working of the business. 


Daniel Kellher, well known timber man of Seattle, 
Wash., was a visitor to the offices of the AMERICAN LuM- 
BERMAN Monday last. Mr. Kellher said that he was on 
a brief business trip but felt that he had to find time 
to eall on the AMERICAN LUMBERMAN,. 


R. G. Maislein, representing the C. W. Jones Lum- 
ber Company, of Appleton, Wis., was in the city on 
Wednesday on a business trip. Mr. Maislein makes 
Milwaukee, Wis., his headquarters but finds it neces 
sary to come to Chicago at short intervals. 


Announcement is made of a change in the style of the 
business heretofore conducted by J. Meyers, of Waldron, 
Mich., to the firm name of Meyers & Deville. This makes 
it a strong retail firm, with a capital of $25,000. It is 
intended to increase the business and carry heavier stocks 
than heretofore. 


W. W. Clubine, manager of the Tron River Lumber 
Company, Iron River, Wis., T. S. Whitten of the 
North Wisconsin Lumber & Manufacturing Company, 
of Hayward, Wis., and C. H. Worden, of the White 
River Lumber Company, at Mason, Wis., visited the 
offices of the Edward Hines Lumber Company during 
the last few days. 

G. P. Edgar, secretary of the W. E. Terry Lumber 
Company, of Galesburg, Ill., was a Chieago caller this 
week. Mr. Edgar is contemplating a trip South to 
look into the yellow pjne situation and possibly obtain 
some orders for stock. He says his company has had 
a good business this year, and that prospects for 
the future are very satisfactory. 


J. D. Bolton, who for six years has been connected 
with the Hayden*& Westcott Lumber Company’s hard- 
wood business, handling its correspondence and_pur- 
chasing end, has severed his connection with that concern 
and will devote the next two months to straightening out 
some personal matters before plunging into the lumber 
game. Mr. Bolton is well known to the trade. 


rank N. Snell, lumberman of Milwaukee, was a 
visitor in Chicago this week, stopping off on his re- 
turn from Indianapolis, where he attended the meet- 
ing of the Indiana Hardwood Lumbermen’s Asso- 
ciation. He had a good word to say in regard to the 
trade of the Northwest and believes there will be a 
fair demand for forest products the balance of the 
year, He is inclined to think, however, that now the 
bulk of the attention of the lumber trade is con- 
centrated in the association meetings. 


Mr. and Mrs. William Edwin Mortimore, of Louisville, 
Ky., have announced the engagement of their daughter, 
Miss Julia Bradley, to Carleton Brown Hutchins, of Chi- 
cago. The wedding will take place early in June. Mr. 
Hutchins is the youngest son of Eugene R. Hutchins, of 
the firm of FE. R. & R. G. Hutchins, Great Northern 
building, Chicago, and is associated in business with his 
father. He is a nephew of President Hutchins, of the 
University of Michigan. 


I. A. Minnick, vice president of the National Dry 
Kiln Company, Indianapolis, Ind., was a Chicago 
caller this week. Mr. Minnick is in close touch with 
the business of the lumber trade of the country and 
also keeps a finger on the general business pulse. He 
said that there was not as much mill building this 
year as a year ago, but he presumed it was an ex- 
cellent thing for the lumber trade that the capacity 
should not be further enlarged. The general pros- 
pects he thought were fair. 


M. Hf. Robertson, secretary of the Hast Jordan Iloor 
ing Company, East Jordan, Mich., was a Chicago ealler 
last week. Mr. Robertson has been through the mill 
from timber cruiser to flooring plant operator. Te said 
that a flooring plant requires more vigilance than any 
other part of a lumber manufacturing outfit, basing this 
observation on experience from the stump to the sales 
office. If a flooring product is not perfectly milled its 
value is materially decreased or destroyed entirely. The 
Kast Jordan Flooring Company has shut down its plant 
for the winter, but probably will resume operations at 
an early date. 


Herman C, Wendel, for five years manager of the 
lumber department of the McCormick division of the 
International Harvester Company and during the last 
four years connected in various capacities with the 
retail trade of Chicago, has been appointed manager 
of the Lumber Manufacturers’ Agency with offices at 
1014, 153 La Salle street, Chicago. The Agency handles 
Western white pine, hemlock, hardwood, Jath and 
Pacifie coast lumber wholesale and on commission. Mr. 
Wendel knows the lumber business thoroughly and his 
friends predict for him a very good measure of success 
in the new venture. 


Henry A. Sellen, vice president and general manager 
of the Morgan Sash & Door Company, Chicago, will leave 
this week for an extended trip to California and other 
southwestern points. His first stop will be at Los 
Angeles, where he will meet his wife, who has been visit- 
ing with friends in that city since the holidays. He will 
stay in Los Angeles a week after which he expects to go 
north for a short trip. He will then return to San Fran 
cisco, where Mrs. Sellen will meet him. They will then 
take the southern route to New Orleans, reaching that 
city in time to participate in the Mardi Gras carnival, 
and will return to Chicago about March 1. 


C. L. Faust, president of the Faust Bros. Lumber Com 
pany, Padueah, Ky., has made his headquarters in 
Chieago during the last week. He found time to call 
at the offices of the AMERICAN LUMBERMAN. Mr. Faust 
since his trip North has visited several of the manutac- 
turing centers and he reports having closed several good 
orders. He is specializing in thick poplar and quarter 
sawed white oak and ean furnish at the shortest possible 
notice any quantity of these commodities. He says that 
while the furniture factories are showing some hesitancy 
in placing orders he has every reason to believe that 1911 
will be a little better than a normal year. He left for 
home Wednesday night. 





~~ 


A BADGER STATE SALESMAN. 


R. C. Sehulze, a Jumberman of wide experience, 1s OW 
in charge of the sales of the Yawkey-Bissell Lumber 
Company, of Arbor Vitae, Wis. For many years he was 
secretary and manager of the Wright Lumber Company, 
of Merrill, Wis., and later identified with the Goodman 
Lumber Company, of Goodman, Wis. Mr. Schulze 3 
one of the better known salesmen of the Badger state 
and his friends expeet that in his new position lh will add 
to his laurels as a salesman, The Yawkey-Bissel! Lumber 
Company is one of the largest operators in central W is- 
consin, It is a heavy owner of northern pine, hemlock 
and hardwood stumpage and is making a sj)" cialty of 
white and Norway pine stock. Mr. Sehulze will — 
ample munitions of war behind him on his selling cam 
paigns. 
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A BRILLIANT WEDDING. 
But happy they, the happiest of their kind 
Whom gentler stars unite, and in one fate 
Their hearts, their fortunes and their beings blend. 
One of the most brilliant and enjoyable social events 
in the history of Brookhaven, Miss., was the marriage 
of William Halpin ;Nalty and Miss Ellen Isabelle 
McGrath, Wednesday, January 11, at St. Francis Catholic 
church, Rev. James Kierman and Rev. William Dermondy 
officiating. 
The church was elaborately decorated for the occasion. 





THE GROOM. 


Ferns, palms and smilax, with myriads of tiny electric 
bulbs, transformed the sanctuary into a veritable fairy 
bower. The bridal party, a perfect galaxy of beauty and 
loveliness, served as an additional enchantment. The 
spacious edifice was filled to capacity with relatives and 
friends, the family circle making a particularly attractive 
grouping because of the beauty of the women enhanced 
by their lovely gowns. 

Preceding the ceremony a delightful musical program 
was rendered by Miss Genevieve Lucich, Mrs. J. H. John 
son, Mrs. B. W. McCormick, Mrs. J. H. Willoughbly, of 
Brookhaven, and T. Matt Stratton, of St. Louis, Mo. 





THE BRIDE. 


To the strains of Mendelssohn’s wedding march the 
bridal party entered the church. The bride’s mother, 
Mrs. Martin D. MeGrath, was matron of honor; Miss 
Leontine MeGrath, maid of honor, and the Misses Annie 
M. Nalty, Mary Storm, Mary MeNair and Anne F. Con 
Way were bridesmaids. The ushers were J. F. Nalty, 
J. W. Brennan, Eugene Nalty, John Becker, T. M. Storm, 
A. Staffller, jr., W. H. McGrath, M. J. MeGrath and 
H. B. MeGrath. The flower girls, Marie McGrath an 
Naomi Nalty, were followed by the garland girls, Misses 
Pauline Butler, Ruth Hartman, Dorris Daniel, Maude 
Bleecker, Lucile Calvit, Mignonne Evans and Winnie 
selle McGrath. The bride, a fair, sweet girl in her 
teens, a charming picture in her soft white satin gown, 
Was given in marriage by her father, Martin D. McGrath. 

The union’ was the culmination of a schooldays’ 
romance, 


The pure, open, prosperous love, 

Which pledged on earth and sealed above 
Grows in the world’s approving eyes 

In friendship’s smile and home's caress 
Collecting all the heart’s sweet ties 

Into one knot of happiness. 

After the ceremony a reception was given at the hom 
of the bride’s parents, where a couple of hundred guests 
assembled. The house was artistically decorated, green 
and white being the eolor scheme. 

lhe wedding gifts were numerous and beautiful, china, 
Cut glass, silver ete., testifying the love and esteem in 
Which the young couple are held. The groom’s gift to 
the bride was a beautiful La Vallier of diamonds and 
pearls. The bride’s parents presented them with an 
elegant piano. 

William Halpin Nalty is the son of John B, Nalty, 


identified with large lumber interests in the South, presi- 
dent of the East Union Lumber & Manufacturing Com- 
pany, and affiliated with other successful enterprises. 
He is a handsome, cultured and popular young fellow 
and is associated in business with his father, as vice 
president of the East Union Lumber & Manufacturing 
Company and also identified with his father’s other manu- 
facturing interests. 

The bride, a daughter of Martin D. MeGrath, president 
of the well known mereantile firm of John MeGrath & 
Sons, is one of Brookhaven’s most attractive and ae- 
complished young women. 

The happy couple left on a honeymoon trip to Chi- 
eago, New York and Florida. They will be gone several 
weeks. Best wishes for a long and happy life follow 
them. 





NORTHWESTERN CEDARMEN’S NEW OFFICIAL. 

The gentleman whose presentment is found herewith 
was elected last week in Minneapolis vice president of 
the Northwestern Cedarmen’s Association. I. C. Norton, 
of Escanaba, Mich., the new official, has been for a 
number of years affiliated with the white cedar trade. 
Mr. Norton was born in Burlington, Wis., not a great 
many years ago and may be said to have grown up in the 
business. His first experience was as inspector for the 
Kinloch Telephone Company, of St. Louis, Mo., and later 
he became connected with the Reserve Construction Com 
pany, of Cleveland, Ohio. For the twelve years prior to 
February 1, 1910, he had charge of the cedar department 





Kk. C, NORTON, OF ESCANABA, MICH 


of the Kellogg Switchboard & Supply Company at 
Kscanaba. About a year ago he went into business for 
himself under the firm name of E. C. Norton, with head 
quarters in Kseanaba, Mich., and took over the white 
cedar interests of the Kellogg Switchboard & Supply 
Company. 

Mr. Norton is a young man of progressive and aggre 
sive ideas, and will undoubtedly prove a tower of strength 
to the Northwestern Cedarmen’s Association, 





TROUBLE AND LITIGATION 


MONTREAL, QueE., Jan. 17.—At creditors’ request, W. B, 
Snowball, of Chatham, Ont.,°and A. H. Hannington were 
appointed permanent liquidators to wind up the Mirimachi 
Pulp & Paper Company, whose liabilities are about $650,000, 








=_= 





ASHEVILLE, N. C., Jan. 18.—At Greensboro January 7 
Judge James 1. Boyd ordered a sale of the property of the 
Craggy Lumber Company, of Asheville, the date being fixed 
for May 1. 


Norro_k, VA., Jan, 19.—-The C. R. Johnson Lumber Com 
pany has been petitioned into bankruptcy, with liabilities 
$75,549.17 and assets scheduled at $70,250. 

BRUNSWICK, GA Jan. 17 A bankruptcy petition has 
heen filed against the Brunswick Planing & Forwarding 
Company; W. B. Whitfield, of this city, named receiver 





CANTON, Onto, Jan. 16 Attorney George Hf. Clark has 
heen appointed receiver in) bankruptcy proceeding against 
the Weaver Lumber Company. 


INDIANAPOLIS, IND., Jan, 16 The Cardwell Mill & Lum. 
ber Company, of Decatur, has filed a bankruptcy petition; 
iinbilities $119,129.44, assets $86,628. 


BATTLEGROUND, WASIIL., Jan, 17 William McKenzie, saw 
mill operator, filed a petition in bankruptey 

Sourn Benp, INp., Jan. 18.--The Miller & Donahue Lum 
ber Company has made an assignment. 


URacetTon, Tex., Jan. 17.--The Storrie-Glover Lumbet 
Company; receiver appointed 

INDIANAPOLIS, IND., Jan. 17.--A_ bankruptcy petition has 
heen filed against the Witham & Bowen Lumber Company, 
of Union City 


BALTIMORE, Mp., Jan. 16.——The J. A jerryman Box & 
Shook Company has gone into hands of receivers 


Memenuis, TENN Jan. 17 A bankruptcy petition has 
heen filed against Hicks Bros.,,of Yazoo City, Miss.: lia 
bilities scheduled at $30,000; assets about $12,000, 

LittLe Rock, Ark., Jan. 17.—-Transcript in the case of 
the Little Rock Trust Company vs. the Ferguson Lumber 
Company was filed in the supreme court January 10. After 
the failure of the Ferguson Lumber Company two years 
ago the Little Rock Trust Company brought suit in the 
circuit court to recover $10,075.72 alleged to be due, with 
the exception of a payment of $262.67, on a promissory 
note executed by the Ferguson company. ‘The lumber com- 





pany claimed certain collateral had been taken and no credit 
given on the note. 


NEW ORLEANS, LaA., Jan. 18.—Affidavits charging Carl 
George with obtaining money by false pretenses were filed in 
the First City criminal court this week by J. H. Hinton, 
former president of the Hinton-White Company, of this city. 
and a warrant was issued for arrest of accused. It is 
alleged that the Hinton-White Company placed with George 
an order for export lumber of high grade, which they billed 
through to Hamburg, Germany, without an inspection, and 
subsequent developments, it is charged, showed the stock to 
be low grade. 
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Quartered White Oak. 


Large Flash Figured Stock Our Specialty. 
We also Manufacture: 


Plain Red and White Oak, 
Cypress, and Red Gum. 





















We dip all of our lumber. 
Capacity 80,000’ per day. 


Leavitt Land & Lumber Co. 


DERMOTT, ARKANSAS. 
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To the i 
Trade— 


The White Bros. Lumber Co. 


ANNOUNCES that it has succeeded the 
G. L. Lindsley Lumber Company, 
and is in a position to supply the trade with 
everything in Southern Hardwoods, Yellow 
Pine and West Coast Products. Factory 
Stock a specialty. Send us your inquiries. 











Prompt Service. Quick Shipments. 


1261 Monadnock Block, CHICAGO. 








Buy your 
Lumber of 


J. A. Wilkinson 
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| NASHVILLE, TENN. 











We have at our Mills 


6,000,000 Feet 


Bone Dry Southern 
Hardwoods and Gum 





WRITE FOR PRICES 


W. J. Cude Land & Lbr. Co. 


Nashville, Tennessee 








Poplar, Oak, Ash, 
Chestnut and Hickory 


STOCK OF 
OVER 


READY FOR QUICK SHIPMENT. WRITE US. 


20,000,000 Ft. 


— 











OAK FLOORING 


“TOFCO BRAND” 


Quarter and Plain Sawn 
WHITE AND RED OAK 








Manufactured in the Most Modern 
and thoroughly Equipped Plant in 
the Country, and located in the heart 
of the Choicest Oak district in the 
World. 


Write Us for Prices. 





Tennessee Oak Flooring Co. 


NASHVILLE, TENN. 
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BRYCE, JUNOR & CO. 


Shipping Agents 
For the sale of all kinds of 


American Lumber 


28 Basinghall St., LONDON. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama, 


Mobile—-The Bay City Lumber Company has changed its 
name to the Bay City Export Company. 
California. 
Tulare—The Tulare Lumber Company is selling out to the 
Kk. M. Cox Lumber Company. 
Willow—T. 8S. Manning and G. R. Green, of Oakland, 
have bought the Page Lumber Company’s mill. 


Florida. 


Carrabelle—The Carrabelle Saw Mill 
began lumber manufacture. 


Georgia. 


Jackson.—The Jackson Lumber Company has been absorbed 

by the Butts Lumber Company. 
Iilinols, 

Arcola—-The Hawkins Lumber Company has increased its 
capital stock from $12,000 to $18,000. 

Broadland—The Broadland Lumber Company is selling out 
to E. B. Vidler. 

La Hogue—John F. Moore & Co. are out of business. 


Indiana, 


Indiana Harbor——-The Indiana Harbor Lumber & Coal Com- 
pany has increased its capital stock to $100,000. 


lowa. 


Ankeny-—The Woods Lumber Company has bought the 
Farmers’ Lumber Company's local business. 

Ifutchins—The Farmers’ Lumber Company has been suc- 
ceeded by the James A. Smith Lumber Company, headquar- 
ters Osage. 

Tipton——Reichert & Geller have been succeeded by the 
Geller-Wills Lumber Company. 

Rock Valley—Quinn & Hogan have sold out. 

Kansas. 

Hutchinson—Charles Ryker has opened a wholesale lumber 
office. 

Newton—The Stewart Lumber Company has been sue 
ceeded by the Houston Lumber Company. 

Kentucky. , 


Louisville—W. R. Willett has been succeeded by the W. R. 
Willett Lumber Company. 


Michigan. 


Adrian—The A. KE. Palmer Furniture Manufacturing Com 
pany has been succeeded by A. BE. Palmer & Son. 

Sparta——The Grant Lumber & Fuel Company, of Grant, 
_ bought A. Van Wiltenburg’s lumber yard and planing 
mill. 

Waldron—J. Meyers has sold half interest in planing mill 
and lumber yard to Mr. Deville; style of firm will be Meyers 
& Deville. 





Company recently 


Mississippi. 
Louis Jenkins recently entered the lumber trade. 
Missouri, 
Kansas City—-The Longview Lumber & Tie Company has 
moved to Dallas, Tex. 
Kansas City—The Stinson-Adams Lumber Company re- 
cently entered the wholesale yellow pine lumber trade. 
St. Louis—S. A. Albright, 1217 Wright building, recently 
entered the commission lumber trade. 
Nebraska. 
Creighton—O. H. Wertz & Co. have sold out. 
Grand Island—The Tidball Lumber Company has sold its 
yard to the J. H. Yost Lumber Company. 
Homer—Schuett & Co. are out of business. 
Plainview—P. D. Corell has been succeeded by G. F. 
Itughes & Co. 


Laurel 


New Jersey. 
Newark—The Crawford Lumber Company has moved to 
New York. 
Perth Amboy—S. I. Wood has moved to New York. 
New York. 
New York—The Van Nest Woodworking Company is out of 
business. 
New York—The Westchester Woodworking Company re- 


cently began business. 
Hoadley & Bennett; Hl. J. 


North ‘Tonawanda 
retires. 
North Carolina. 
Davis & Niblock have been succeeded by F. C. 


Ohlo. 

Cincinnati—The National Bung Manufacturing Company 
recently began. 

Cincinnati—H. J. Reinhard & Co. are closing out. 

Columbus—H. W. Collins & Co. have entered the lumber 
jobbing trade. 

Harrod—The Kephart Manufacturing Company has been 
succeeded by the Wood Novelty Company. 

Ripley—The Finney Mill & Lumber Company is out of 
business. 


Hoadley 


Concord 
Niblock. 


Oregon. 


Yankton—Brinn & Stanwood have been succeeded by the 
Sherman Bros. Lumber Company. 


Pennsylvania, 
Lansford—The Arrijo Lumber & Supply Company is out of 
business. 
Washington—-The Avella Lumber & Supply Company has 
been organized. 


Tennessee. 


Cowan—James McConnell & Son haye moved to Ketchall. 
Memphis—The D. W. Baird Lumber Company bas moved 
to Chicago, 
Memphis—R. L. Rhymes has been succeeded by the R. L. 
Rhymes Company. 
Texas, 


Clarendon—The J. W. Morrison Lumber Company has been 
succeeded by William Cameron & Co., headquarters, Waco. 
ae Fans Stein has been succeeded by Joe 

ein. 

Hawkins—Shields & Weeks are out of business. 

Iowa Park—The J. S. Mayfield Lumber Company has been 
sold to the Iowa Park Lumber Company. 

Jean—The Young County Lumber Company recently began 
business. 

Mertens—W. S8. 
Crofford & Co. 

Nacogdoches—San Augustine—The Blount-Perry Lumber 
Company is out of business. 

Newark—W. 8S. Wilson & Co. have been succeeded by Duke 
& Florence. 

Waco—D. M. Wilson recently entered the retail lumber 


trade, 
Utah. 


Brigham—C, N. Christensen has bought the milling plant 
of the McMaster & Son Lumber Company. 
Salt Lake City—The Jacobson-Adams Company (wholesale 
lumber) recently began. 
Virginia. ‘ 
Norfolk—The John F. Wilts Company has been succeede 
by the Virginia Veneer & Lumber Company. ’ 


Wilson & Co., have been succeeded by 


Washington, 
Seattle—The R. J. Menz Lumber Company has increased 
its capital stock to $200,000. 
Summit—David Barne is out of business. 
West Virginia. 
Benwood—-John A. DuBois is closing out. 
Wisconsin. 
Lake Mills—The Lake Mills Hardwood Company has been 
organized to succeed George H. Burns. 
Milwaukee—Edward Deschamps _ recently 


entered the 
wholesale and commission lumber trade. 





INCORPORATIONS. 


Alabama, 
Montgomery—-The Dixie Hardwood Manufacturing Com- 
pany, authorized capital $3,000. 
Arkansas. 
Helena—The West Helena Veneer Company, authorized 
capital $50,000. 





California. 

San Francisco—The California Door Company, authorized 
capital $240,000; N. Irving Wilson, George EK. Wilson, 
Charles F. Doe and others. 

Colorado. 

Denver—-The Diemer-Whitson Lumber & Mercantile Com- 

pany, authorized capital $15,000. 
Illinois. 

Chicago Heights—The Chicago Heights Lumber Company, 
authorized capital $16,000; William 8. Brannum, V. M. Cur- 
tis and F. C. Deming. 

Chicago—The La Salle Wood Working & Lumber Company, 
authorized capital $30,000; Robert F. Leonard, Daniel O’Con 
nell and Frank KB. Laversky. 

Chicago—-The Western Cabinet Works, authorized capital 
$15,000; P. L. Chantland, James A. Chantland and George 
V. Graff. 






Indiana. 

Argos—The Crown Table & Specialty Company, authorized 
capital $10,000. 

Frankfort—The Deming & Thompson Company (lumber 
etc.), authorized capital $25,000; George L. Thompson, C. C, 
Thompson and M. I, Thompson. 

Indianapolis—The John Dierdorf Piano Company, author- 
ized capital $50,000; John Dierdorf, Fred Dierdorf and C. 
Ii. Haworth. 

Peru—The Export Lumber Company, authorized capital 
$10,000; R. A. Hooton, J. M. Dawson and William J. Steube 


lowa. 

Des Moines—-The Burlington Box Company, authorized 
capital $25,000; I. J. Duermyer, William W. Johnston and 
M. B. Duermeyer. 

Kentucky. 

Ashland—The Roberta Coal Company (timber lands, coal 
etc.), authorized capital $100,000; John KF. Hager, B. E. 
Whitman, L. EK. Wilson and others. 


Massachusetts. 

Leominster—-C. KE. Leadbetter & Son, authorized capital 
$3,500; Chauncey B. Leadbetter, president ; George BE. Lead 
better, treasurer, and George W. Leadbetter. 

Worcester—The Greendale Lumber & Supply Company, 
authorized capital $25,000; M. L. Foster, president; H. B. 
Whitcomb, treasurer. 

Mississippi. 

Charleston—The City Lumber Company, authorized capital 

$10,000; TT. H. Moore, J. M. O’Neal and others. 


Missouri. 

Kansas City—-The Humphries & Bucklew Lumber Com 
any, authorized capital $25,000; Charles Humphries, L. L 
sSucklew and H. G. Ham. 

St. Louis—The Charles 8. Borrowman Lumber Company, 
authorized capital $10,000. 

North Carolina. 

Lenoir—The Lenoir Chair Manufacturing Company, author- 
ized capital $20,000; S. S. Jennings, W. A. Shell, G. F. 
Harper and others. 

Lexington—The Lexington Furniture Company, authorized 
capital $50,000; Frank M. Weaver, of Asheville; W. E. Holt, 
of this city, and others. 

Morgantown—The Cedar Cove Lumber Company, author- 
ized capital $5,000; S. H. Coffee and others. 

Ohio. 

Cleveland—-The William Zeitz & Son 
frames ete.), authorized capital $25,000; 
Herbert P. Kramer and others. 

Pennsylvania. 

Harrisburg—The Eastern Wholesale Lumber Company, au- 
thorized capital $10,000; W. W. Wittenmyer, president, 
Samuel Wittenmyer, treasurer, and I, F. Walter, secretary. 


South Carolina. 


Alcolu--The Brooks Lumber Company, authorized capital 
$25,000; D. W. Alderman and J. W. Alderman. 


Tennessee. 

Madisonville—The Madisonville Chair Company, author- 
ized capital $25,000. 

Nashville—The B. & M. Lumber Company, authorized cap- 
ital $20,000; J. H. Boyd, H. H. Love, C. BE. McGlocklin and 
others. 

Nashville 
capital $100,000; 8S. G. Holland, D. G. 
and others. 

Nashville—The WHarriman 
county, authorized capital $5,000; J. E 
Wallinger, B. P. Kurtz and others. 


(doors, 


Company 
Zeitz, 


William 


The 8. G. Holland Stave Company, authorized 
Hart, Pitt Hensley 


Heading Company, of Koane 
Davidson, C. A. 


Virginia. 

Roanoke—The Roanoke Hardwood Flooring Company, au 
thorized capital $50,000; H. C. Spangler, president 4 
Wolfe, vice president; A. L. Wolfe, jr., secretary. 

West Virginia. 

Cameron—The Belmont-Monroe Oil & Gas Company 7 
mills, planing mills ete.), authorized capital $10,000; W. J, 
Booker and J. L. Phillips, of this town; W. B. Hicks, © 
Wheeling, and others. , 

Charleston—The McGregor Coal Company (timber, lum: 
ber ete.), authorized capital $300,000; John Laing, W . 
Green, J. M. Laing. er 

Petersburg—The Petersburg Lumber Company, authorize 
capital $25,000; Luther Stafford, C. N. Finnell, of Keyse?, 
W. Va.; C. C. Martin, E. EB. Font, of Laurel Dal 

Wisconsin. 

Lake Mills—The Lake Mills Hardwood Company, 
ized capital $15,000. tines 

Milwaukee—The Eighth Avenue Lumber Company, au, ) 1. 
ized capital $20,000; Stephen H. Eller, Else F. Eller, ¢- 
Fitzsimmons. : any 

Milwaukee—The Perfection Heater & Furniture ae ge 
authorized capital $10,000; BE. T. Ward, A. B. War 
Henry Kirchner. 


author- 
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NEW MILLS AND EQUIPMENT. 


lowa. 

Des Moines—The Des Moines Saw Mill Company will 
erect a gunstock mill. 

Kentucky. 

Stearns—-The Stearns Coal & Lumber Company will make 
a 10-mile extension of its railroad and its saw mill will be 
enlarged. . 

North Carolina. 

Wilson—-The Bryant Lumber Company will rebuild plant 

recently destroyed by fire 
Oregon. 

Eugene—The Morgan-Stansbie Company will enlarge its 
planing mill in Fairmount. 

Portland—-The Saginaw Orchard & Timber Company, re 
cently incorporated, will erect in the spring a 100,000-foot 
capacity mill near Cottage Grove. a . 

Salem-—-The Saginaw Orchard & Timber Company will 
puild a 100,000-foot capacity saw mill near Cottage Grove. 

Wisconsin. 

Marinette—The Republic Lumber Company will rebuild 
shingle mill destroyed by fire 

Milwaukee—-The Minn Billiard Company will rebuild fac 
tory burned last week 


CASUALTIES. 


Georgia. 
Savannah—-Plant of Georgia-Carolina Lumber Company at 


Central Junction was burned January 7; loss $5,000; cov- 
ered by insurance. 











Missouri. 

Blairstown--The RR. J. Turley Lumber Company's yard 

was damaged by tire January 8. 
Ohio. 

Millersburg—The planing and saw mill of Vindley-Adams 
& Co. was burned January 8S; loss about $10,000; insurance 
$4,000. 

Wapakoneta-——The Snyder Manufacturing Company’s fac- 
tory was burned January 6; loss $50,000, with no insurance. 
Texas. 

Beaumont—The plant of the International Creosoting & 
Constructing Company was destroyed by fire January 12; 

loss about $80,000, covered by insurance. 
Washington. 

Bellingham— The dry kiln of the Gilt Edge Shingle Com- 
pany was burned; loss $3,500; insurance $2,000, 

Hoquiam-—The boiler house of the Posey Manufacturing 
Company's plant was destroyed by fire January 8 

MecIntosh——The A. VP. Verry Lumber Company’s mill, dwell- 
ing and depot was totally destroyed by tire January 15; loss 
$100,000, insurance $50,000. 

Wisconsin. 

Milwaukee— The Minn Billiard Company's plant was de 

stroyed by fire last week ; loss $75,000, covered by insurance, 


OBITUARY 


Mrs. 8S. C. Major. 

MEMPHIS, TENN., Jan. 12 The lumber fraternity of this 
city was inexpressibly shocked to learn of the death last 
week of Mrs. Ilelen’ Messick Major, wite of S. C. Major, of 
the S.C. Major Lumber Company and retiring president ot 
the Lumbermen’s Club of Memphis Mrs. Major was taken 
iil with blood poisoning and so rapid was the progress of the 
malady that she died of lockjaw in two days Funeral sery 
ices Were read at the altar of Calvary Episcopal church, 
where less than three months ago she stood as,a bride. The 
individual members of the Lumbermen's Club of Memphis 
have tendered their warmest sympathy to Mr. Major in his 
severe berenvement and at the last meeting of the club suit 
ible resolutions were adopted and a copy ordered sent to 
him. The club also appointed honorary pallbearers to attend 
the funerai and sent a handsome floral tribute. Before her 
marriage, Mrs. Major was Miss Helen Messick and socially 
Was very prominently connected, being a member of one of 
the old aristocratic Tennessee families, 


_—oe 


Ernest Loebbecke. 

SAN Franeiseo, Jan. 1 ernest Loebbecke died on Decem 
yr 20, 1910, after a brief illness. He had been on a_ busi 
Ness trip into, Iumboldt connty for the American Wood 
Working Machinery Company and was stricken with appen- 
(icitis on the steamer while returning to Oakland, where he 
resided with his wife and child Ife was removed to one 
of the hospitals and passed away two days later after an 
operation had been performed 

Ernest Loebbecke was born in Germany thirty-two years 
ago, and after serving his prescribed period in the German 
army as an officer he took up the course in mechanics at one 
of the best scheols in his native country. After years of 
Sludy and practical experience he came to this country and 
later settled in San Francisco as the representative of the 
Linderman Machine Company, of Muskegon, Mich After 
a few years he became connected with the San Francisco 
fice of the American Wood Working Machinery Company, 
under W. B. Jacoby, resident manager, and made a splendid 
record with this line. He was a popular member of Hoo 
Hoo and had a host of friends. 

The funeral services were held in Oakland on the morning 
o December 22, with many of the friends and business 
associates of the deceased in attendance 
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Gus Fisher Baldwin. 
INDIANAPOLIS, IND., Jan. 12.- Gus Fisher Baldwin, 49 
years of age, secretary of the William FF. Johnson Lumber 
Company, died at his home in this city Friday, January 6, 
after a lingering illness due to liver trouble Few men 
Were better known in the local lumber field than Mr. Bald 
Win, Ile began with the George Sisson Lumber Company, 
then beeame associated with the West Side Planing Mill 
Company and in 1905 went with the Capitol Lumber Com 
pany as order clerk. which position he held until last Sep 
tember Upon the organization of the William 1 Johnson 
Company Which sacceeded the EKaglesticld Company, Mr 
Baldwin was made its secretary Funeral services were held 
January § from the family residence, 1130 Parker avenue, 
“4 Knights of Pythias being in) charge Pallbearers were 
M.A. Baker, BL, Anderson and William Pence, of the 
‘pitol Lumber Conpagy: Frank KE. Dickerson, of the Bauin- 
hoffer-Joyee Company, and William F. Johnsen and Clarence 
*weeney, of the William Johnsen Lumber Company Many 


other lumbermen attended widow and two mall chil 
fen survive 


mann 
Edward U. Whiffen. 

Utica, N. Y.. Jan. 16. ’The death of Edward U. Whiffen 
occurred recently at his home in this city. Mr. Whiffen 
Was born ih this city August 11, 1844. In 1870 he be 
“me interested in a large timber tract in Canada and 
Moved with his family to Orillia. Ont. Later he located 
Rear St. Louis, Mo., and in 1896 returned to Utica and 


qiered the employ of C. C. Kellogg & Sons Company. He 
Was an expert timber and lumber inspector His widow 
and two daughters survive 
eee 
Andrew B. Benedict, Sr. 


way vt. Tuxn., Jan. 16,—Andrew B. Benedict, sr., 
Known citizen and one of the ploneer lumbermen of 


Nashville, died at his home in this city last week. He 
was born in Connecticut in 1839, and after serving through 
the civil war he entered the stave and timber business in 
Nevada, Ohio. Ie came to this city in 1880, joining his 
brother, C. TI. Benedict, in the lumber business. For twenty- 
five years the firm of Benedict Bros. was prominent among 
manufacturers and exporters of lumber in middle Tennessee. 
Later Mr. Benedict became president of the Benedict-Love 
Company, holding extensive lumber tracts and saw mill 
properties in the Carolinas. For the last few years he has 
not taken an active part in’ business llis widow, two 
sons, two brothers and two sisters survive, 


Andrew Pyrl Harper. 


GRAND Raprips, Mieu., Jan. 17 Andrew Pyrl Harper, 
son of Henry Harper, of the Tucker & Uarnper Tamber 
Company, died January 16, after a short illness. He was 
married last June and beside his widow he is survived by 
his parents and two brothers Ile was associated in bust 
hess with his father, having charge of the ranch yards 
et ECrqnavitio Vor severnl months he acted as salesman 
for the Nichols & Cox Lumber Company. Mr. Harper was 
=) years of age, was prominent in social and musical 
circles and was a Mason Funeral services, which were at 
tended by members of the Grand Rapids Lumbermen'’s Club, 
were held Wednesday, January 18 


W. B. Stevens. 


BELLINGHAM, Wasn., Jan. 15 W. B. Stevens, superin 
fendent of the Key City Logging Company, operating on 
the south fork of the Nooksack river, was shot by bandits 
at Acme January 5 and died the following morning. 


eee 


C. H. Carpenter. 

At his late residence, 1245 Glenlake avenue, Chicago, 
Saturday, January 14, C. Hk. Carpenter, secretary of the 
Tonk Manufacturing Company, manufacturers ef piano 
stools, diced Mr. Carpenter was associated with the Tonk 
Manufacturing Company for five years, previous to which 
time he was identified with the Western Cottage Organ Com- 
pany, of Ottawa, Ill Ile was born in La Salle county, 
Illinois, in 1861, and for many years made his home in 
Joliet, Il In carly life he was associated with his father 
in the grain business, A widow and one daughter, Miss 
Bessie Carpenter, survive. Funeral was held in Joliet 
January 17. 


eee 


Jacob F. Bleile. 


COLUMBUS, Onto, Jan. 16.—-Jacob F. Bleile, 57 years of 
age, died of locomotor ataxia after an illness of twenty years, 
at his home, 327 South Fourth street, January 12. Uthl 
six years ago he was associated in the lumber business with 
his father, the late Jacob Bleile Ile was a member of the 
Odd Fellows and the Knights of DPythias One brother and 
one son survive ‘ 





T. A. Low. 

Housron, Tex., Jan. 18.—T. A. Low, of the lumber firm of 
T. A. Low & Sons, of Brenham, and one of the most widely 
known retailers of Texas, died at Rochester, Minn., Sunday, 
January 15, following an operation for cancer of the throat 
Ile was 71 years of age Interment was at Brenham Mr 
Low started in the lumber business in Brenham in 1875, 
operating under the firm name of Wood & Low Later he 
organized the firm of T. A. Low & Sons 

D. G. Weatherford. 

Housvron, Tex., Jan. 17 ID. G. Weatherford, sawyer at 
the Kirby Lumber Company's mill at Kirbyville, was killed 
Friday, January 13 
Charles Daum. 

Charles Daum, of 20 Matthew street, 
Orange, N. J., died January 3 after an illness of two week 
Hle was 49 yvears of 3: und had been in the employ of the 
Spottiswoode-Cusack Company, of Orange, for about twenty 
years. A widow and six children survive 


HYMENEAL 


Lester-Armistead. 


NEW ORLEANS, LA., Jan. 2.--Ray Thomas Lester, of Ma 
dera, Mexico, and Miss Ruth Ava Armistead, of Coushatta, 
La., were married Wednesday evening, December 28, 1910, 
at the Methodist church in Coushatta, Rev. HL. VP. Singleton 
officiating The bride is the charming and gifted daughter 
of Mrs. R. A. Armistead, a native of Louisiana and was one 
of the most popular members of Coushatta’s younger set. 
Mr. Thomas is a young man of force and abiilty who has 
gained carly recognition in the lumber world, having served 
for more than a year as general sales manager for Mexico of 
the big Madera Lumber Company, holder of something like 
3,000,000 acres of fine timber land in the state of Chihuahua 
Mexico Ile is a native of Arkansas and a graduate of the 


New York, Jan. 8 
J 























Arkansas State university Ile went straight from the uni 
versity into the lumber industry, serving his apprenticeship 
so to speak, with the Long-Bell people For five years he 
was connected with that company’s plant at Yellow Pine, 
La., under the eye of J ’. Martin, well known throughout 
the lumber belt With a training so thorough, a natural 


aptitude and both ability and energy to support it, Mr. Les 
ter had no difficulty in forming a desirable connection when 
he finally decided to take advantage of the undeveloped op 
portunities offering in Mexico Going to that country three 
years ago as general sales manager for the mills of Col, W 
(. Green, the noted mining magnate, he organized later the 
Lester Lumber Company, which he still controls and which 
operates a chain of yards throughout Mexico Something 
more than a year ago he accepted the post of general sales 
manager in Mexico for the Madera company, which is headed 
by Dr. 1 S. Pearson, of New York, tinanced by American 
and English capital, and one of the largest concerns actively 
engaged in lumber manufacturing in the Mexican republic 

Following their marriage and a reception tendered by thelr 
friends at Coushatta, Mr. and Mrs Lester came to New 
Orleans, where they spent several day securing quarters at 
the Grunewald hotel They left yesterday for Texa and 
probably will visit California before going to their new home 
in Chihuahua 


Mi Lester declined to discu the politieal ituation In 
Chihuahua Which, according to press report i the storm 
conter of veyolutionary activity but he talked readily and 


interestingly regarding the lumber outlook, Mexican tinnhe 
resoures and the activith of the Madera company Capi 
inlized at $250,000, gold, it is operating at Madera a thor 
oughivy modern band mill, with resaw, running double hift 
and cutting 400,000 fect every twenty four hours at Pear 
Mexico, near the border line and not far from El Paso, the 
company is building two mills, with three double bands and 
two resaw each, a expected to have these completed 
and ready for operation in April, when the company’s gro 
output will be increa ed to 1.200.000 feet a day In con 
nection with the Madera plant a box factory has been in 
stalled for the working up of low grade stuff, and its output 
is readily absorbed by the Mexican demand The lumber 
product is sold in Mexico and the United States, 
ere 


Temple-Crouch. 


TeXARKANA, Anrk., Jan. 6.--A sudden change of heart and 
mind in favor of a schooldays sweetheart made Miss Hal 
Crouch, daughter of a wealthy railroad man of this city, 
fiancee of Capt. Riebard EK. Gruner, of St. Louls, Mo., the 
pride of ‘T. L. L. Temple, jr., son of T. L. L. Temple, presi 
dent of the Southern Pine Lumber Company. The marriage 
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We Want Orders for 


4-4 Long Run Ash. 

4-4 Log Run Basswood. 

4-4 No. 3 Elm. 

No. 3 2" Hemlock Piece Stuff. 








Have a nice lot of this stock, well sawn 
and in good shipping condition. 











THE 


C. A. Goodyear Lumber Co. 


TOMAH, WISCONSIN. 
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Sawyer Goodman Co. 
Make Prompt Shipments of 
WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


. cee 3: $s 
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Chippewa 
Lumber& BoomCo, 


Chippewa FallsWis. 











Rust-Owen Lumber Co. 


WE WANT TO MOVE-— 


160 M ft, 6-4 No, 3 Shop, 12 M ft. 6-4 No. 8 Shop, 
20 M ft, 6-4 No, 2 Shop, 40 M ft. 6-4x12" No, 2 Com, 
40 M ft, 6-4 No. 2 Com, 60 M ft, 6-4 No. 8 Com. 
100 M ft, 6-4 No. 3 Com, 60 M ft. 6-4 No. 4 Com, 
10 M ft, 6-4 No. 5 Com, || 10 M ft, 6-4 No, 6 Com. 
12 M ft, 6-4 No, 2 Shop, 100 M ft. 1x4"& up, 6’ & up, No, 6 Bds, 


NORWAY PILING 


DRUMMOND, WIS. 


Write for prices. 
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Mershon, Eddy, Parker Co. 
White Pine 
LUMBER 


and other 


FOREST 
| PRODUCTS 


Manufacturers of 


Box Shooks, Window Frames, 
Doors, Sash, Blinds, Etc.,White 
Pine, Basswood, Mouldings and 
Trim, Dimension, Shingles. 
Wholesalers of 
Pacific Coast and Southern 
Products, Maple, Beech, Birch 


and Oak Flooring, White Pine 
aod and Cedar Shingles. 


New York Office: No. 1 Madison Avenue, Room 8047 
Cable Address, Mershette. A BC Telecode and Western Union Codes 
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AMERICAN LUMBERMAN 


JANUARY 21, 131] 




































































Interior Finish 
Moulding and 


FLOORING 


Also a complete stock of well 
manufactured 


HEMLOCK 
LUMBER 


Let us know your needs and 
we’ll quote on either regular or 
specially cut stock. 

We can ship promptly and guar- 
antee satisfaction. 


North Western 
Lumber Co. 


' STANLEY, WIS. 
Z , 
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We have to offer 


1000, 000 ft. 4-4 and thicker Balm. 
200,000 ft. 4-4 No. 3 Common Birch. 
500,000 ft. 4-4 No. 3 Common Hard Maple. 
300,000 ft. 6-4 No. 3 Common Beech. 
300,000 ft. 4-4 and 5-4 No. 2 Com. and better Basswood. 


Complete assortment of Hemlock for rail shipments. 
2,000,000 ft. of Hemlock at St. Ignace, Mich., for water shipment. 


ROSS & WENTWORTH, Bay City, Mich. 








Richardson Lumber Co. 


Mills and Sales Offices: 
BAY CITY AND ALPENA, MICH. 


We offer the following Dry Stock: 


40 M ft. 4-4 No. 3 Birch 

75 M ft. 4-4 Balm 

35 M ft, 8-4 Elim No. 1 Com. & Better 

50 M ft. 4-4 Elm No. 3 Com. & Better 

60 M ft. Ix4 White Pine No. 3 Com, & Better 
400 M ft. 4-4 Hardwood No, 3 


Complete stock of HEMLOCK for Rail Shipment. 











LUMBER, SHINGLES AND LATH. 


Our stock is large and complete 
It will pay you to get our prices 


{ Bradley, Miller & Co., 


WEST BAY CITY, 
MICHIGAN. 








was a Christmas elopement. Mr. Temple called for Miss 
Crouch in his automobile, and after procuring a marriage 
license in Texarkana they drove to an adjoining county seat 
und were married. A second ceremony was performe +f a 
minister at the bride's home, for in Texas a marriage conse 
may be legally used only in the county where it is issued. 
The young couple went to Mexico on their honeymoon. 
They will be gone six months and will spend part of the 
time in South Africa 

anne 

Dovd-Rolleston. 

TACOMA, WASH., Dee. 30. -Richard Clarence Doud, a 
young lumberman of this city. and Miss Gertrude Rolleston 
were married December 28 at Whitworth college “Residence,” 
where the bride has made her home for several years. Rev. 
brederic T. Webb, of St. Luke's Episcopal church, performed 
the ceremony Poth bride and groom were last year’s gradu 
ates of the college. After a short wedding trip, Mr. and 
Mrs. Doud will be at home at Buckley. The groom is a 
son of Chester ©. Doud, president of the Defiance Lumber 
Company, of this city, with whom he is associated in busi 
ness, having charge of the logging near Buckley. 


es 


Gebhart-Keifer. 


NEW OnrLEANS, La., Jan. 11 R. G, 
Tex., and Miss Isabel Keifer, of Dayton, Ohio, were mar- 
ried Thursday, January 5, at St. Andrews Episcopal church 
in this city, Rev. J. Orson Miller officiating, J. Fenet, of 
lleuston, was best man and Miss Louise Keifer acted as 
bridesmaid, After spending several days in New Orleans, 
Mr. and Mrs. Gebhart left for HLouston, where the groom is 
engaged in the lumber business, being a member of the 
Gebhart- Williams-Penet Company. 


Jackson-Metzgar. 


Wasi, Jan. 9-—-Announcement of the marriage 
of Hlervit’) Robinson Jackson, of this city, and Miss Mary 
Margaret Metzgar, daughter of Mr. and Mrs. Luther Hi. 
Metzgar, of Seattle, has been made. The wedding occurred 
Wednesday, December 21, at the home of the bride’s parents. 
Mr. Jackson is manager of the sales department of the 
Union Lumber Company, with offices in the Bankers’ Trust 
building, this city, and mills at Union Mills. He is a native 
of Michigan and has been identified with western lumber 
concerns for the last six or seven years Mr. and Mrs. 
Jackson will be at home after February 15 at 1115 North 
Sixth street, Tacoma, 





Gebbart, of Tlouston, 


TACOMA, 


Bushong-Bowen. 


ESCANABA, Micu., Jan. 10 \ pretty home wedding was 
celebrated recently at Manistique when Miss Bernice Bowen, 
daughter of Mrs, Reulah TPowen, became the bride of J. 
Paul Bushone, of Gladstone Rev. J. M. Rodgers, of Mar- 
quette, performed the ceremony in the presence of a num 
ber of friends and relatives of the bride and groom. Miss 
Lena Bushong, sister of the groom, was maid of honor and 
Ii. A. Shinar eeted as best man A banquet followed the 
ceremony, after which Mr. and Mrs. Bushong left on a 
wedding trip to the Paecifie coast. On their return they 
will make their home in Gladstone, where the groom is 
prominently connected with the Northwestern Cooperage 
& Lumber Company. 


Bryan-Inman. 


Robert DD ego = of the Tnman-Poulson Lumber Company 
Portland, Ove ed Chicago last week Sunday night an 
event of more can ustal importance, in whieh Mr. Inman 
was concerned, took place in this city, the oceasion being 
his marriage with Mr Minnie Bryan, formerly ef Portland, 
Ore. but recently a resident of New York, Sunday night, 
January 1 Mr. Inman did not sequaint his friends with 
his plans and left) Chienazgo without leaving any tangible 
evidence of his present itinerary Inasmuch as the presence 
of friends is not necessary or conducive to a thorough enjoy 
inent of a honeymeon, probably neither Mr. nor Mrs. Inman 
“ure aware of the oversieht Where they went and how is a 
inatter in whieh only the two persons are concerned and of 
Whieh they only have a definite knowledge It is assumed 
that they will show up in) Portland seme time in the near 
future radiant and happy and that they will continue so 
for evermore 

Longnecker-Von Miller. 

CADILLAC, Mici., Jan. 5. Charles S&S. Longnecker, man 
ager of the Oval Wood Dish Company's saw mill at Traverse 
City, and Miss Cleo Von Miller, daughter of Mr. and Mrs. 
W. TE Von Miller, of Mesick, were married in Chicago De 
cember 27, Rev. Austin K. Dultoeis, pastor of the First Bap- 
tist church, officiating Mr. and Mrs. Longnecker will be at 
home after March 1 


Klise-Weaver. 


Peroskeby, Micin, Jan. 9%-—-Miss Nellie Weaver, daughter 
of G. W Weaver, well known timberman, and Bernard 
Klise, son of A. B. Klise, lumberman, were married recently. 
Following the ceremony the young couple departed for 
Washington, I. ©., where the groom is a student at George 
town university 


Peer 


Boyer-Howes. 


PHILADELPHIA, PA., Jan. 3 Invitations have been issued 
for the wedding of Miss Beatrice Howes, daughter of George 
A. Howes, chairman of the house committee of the Lumber 
men’s Exchange, and Maurice Willits Boyer, the ceremony to 
take place in St. Andrews’ Episcopal church January 18. 
reception at the “Roosevelt” will follow the ceremony. 





THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 31. 
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So far as demand is concerned the, Chicago yard 
dealers say that business is improving steadily since 
the holidays. Much building is going on and the 
yardsman would be a very well satisfied individual 
at this time if competition was not so keen. As a 
matter of fact, it is more than keen competition, for 
values seem to have been lost sight of altogether, 
so that the profit margin has been practically wiped 
out in all of the large bills whieh have been sold 
during the last year. This is greatly deplored by 
many of the yardmen and they would be greatly 
pleased if some Moses would lead them out of the 
land of unprofitable selling. 

Receipts of lumber at Chicago for the week ended 
January 14 were 29,566,000 feet, as against 28,319,- 
O00 feet for the corresponding week in 1910. Total 
receipts. from January 1 to January 14 amounted to 
56,088,000 feet, a deerease of 12,857,000 feet under 
the corresponding week last year. Shipments for the 
week .— January 14 were 11,273,000 feet, as 
against 15,461,000 feet for the corresponding week 
in 1910. Total shipments from January 1 to January 


I14 aggregated 22,416,000 feet, as against 
feet for the corresponding period in 1910, Receipts 
and shipments for the week just ended showed slight 
increases over those of the corresponding periods 
in 1910. 
Chicago Lumber Receipts and Shipments. 

Reported by George If. Stone, 

soard of Trade. 


RECEIP IS, 





secretary of the 


WEEK ENDED JANUARY 14 


Lumber Shingle 


1911 : ‘ ‘ . 9.566.000 GAT 00 
O10 ; 28 .510,000 1ooT O00 
Increase my ; ea 1,247,000 I.S50,000 


POTAL KECEIPTS JANUARY 1 TO JANUARY 14 
Lumber Nhingles 
Wil. ; ‘die 56,088,000 PLoS 000 
LO _— , oe GS945,000 10,654,000 


Increase 
Decrease 


G54.500 


“40 , ‘8! 7 000 
WEEK ENDED JANUARY 14 


Lumbes 
ot eee sis j ‘ 11, 273,000 
191ly .... ete ee 13,461,000 


SHIPMENTS, 
Nhingle 
5.047,000 
3.400 000 
Increase 
Decrease eee ee ‘ 
POTAL SHIPMENTS JANUARY 1 TO JANUARY 14 


eae 256.000 
21SS.000 


Lumber Shingle 
111 j ‘ ' ; 5 ca 22. 416,000 7.049.000 
SEE ee Cree . 27,554,000 10,.302.000 





Decrease 5, 138.000 n. 000 
Permits issued by ee Chicago building de saatine nt 


for the week ended January 18 were: 


CLASS Vo Value 
Under $1,000 . ‘ > § 2 O60 
$ 1,000 and under S$ 5,000... $7 90,000 

5,000 and under 10,000. . 20 128,600 

10,000 and under POOL... S L0G ,000 

25,000 and under 50,000, aie ) 160,500 
50,000 and under 100,000 1 75.000 
sjoard of Education, 3-story brick s« hool 1 105,000 

re ee Tet TT = & 667,760 


Average valuation for “week. _ 


8,672 





Totals previous week........... il 860,550 
Average valuation pre vious week. . . 

Totals corresponding week 1910 ae . S405 0 
Totals January 1 to January 18, 19TT. 215 > ISS,010 
Totals corresponding period 1910......151 1.o68,750 
Totals corresponding period 1900. .....284 G.G19 350 
‘Totals corresponding period 1908 2a 1.600.200 
Totals corresponding period 1907 300 2,778,050 
Totals corresponding period 1906... 225 1.265.800 
Totals corresponding period 1905 » 22h 1,632,000 
Totals corresponding period 1904 ISG LO30465 
Totals corresponding pericd 1905......177 1.482300 
Totals corresponding period 1902.. 212 BAST AOU 





Northern Pine. 





Chicago. (ivod northern pine lumber is scaree and 
with prices very firm. The demand at this time is 
not heavy, but the dealers are not worrying, as they 
can dispose of it later in the year and, if anything, 
at an advance in price. Box stuff seems to be a little 
firmer and more active, as some of the manufacturers 
ure making out contracts for the year. 

Minneapolis, Minn, ‘This is shopping week 
the retailers of this territory. As 
years, the buying done is insignificant, but 
are getting in touch with the situation and if ts 
plain that prices are not going to show any weal 
ness as compared with present. figures; in fact, 4 
good revival of demand is sure to bring advances, 
and shrewd buyers wili be placing their,orders early, 
the volume of stocks being smaller than in = many 
years. Stocks in retail hands are light, as a rule 


among 
usual in revent 
buver 


eee 


Bay City and Saginaw. Stocks are somewlhiut fuller 
and of as good quality in the yards in this distriet 
than they were a year ago. Trade is 
fair, Orders are being filled and nearly all depart 
ments are doing a little better trade. Local plants 
engaged in planing lumber, manufacturing boxes et 
have booked orders enough to continue in operation 
A fair business is reported in box stuff, 
doors and building material generally. 

strong and show no evidence of weakening. 


seusonabls 


sash and 


Price 3 are 


SABA Pw 
Buffalo, N. Y. The trade in white pine has been 
fully as good as expected since the first of the year 
«a fair demand having been present from the export 
interests and a good amount of Jumber being called 
for by the pattern makers. Building operations have 
not ealled for much stock for immediate use, as the 


weather has not been favorable. Large firms speak 
of their business thus far this year as satisfactory 
and expect to see a normal volume ot business at 


least. In low continue low, thout 


much demand. 


grades prices 
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New York City. Tliere is a 
good stocks, but low grade white pine is still 
obtained. Yards are not buying much and continue 
to restrict their orders to actual requirements. rhe 
best that can be said of the white pine market 1s 
that the situation is dull, with prices fair! well 
maintained. 


reported searest ol 
easily 


eae 


Pittsburg, Pa. New orders for the better rades 


of white pine are not yet very plentiful, m 
situation is not considered bad for the pr - 
son. The list is holding firm and = inquirt a 
little more numerous than at the close of ¢! ir. 
Low grades are dull, but there is better Bc: 
the stop that has stiffened the weaker spot he 


list. There is much complaint of the brok 
and the searcity of dry stock at this time 
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Eastern Spruce. 


Boston, Mass. The general market this week has 
been disappointing to practically all dealers. Retail 
merchants have not been placing large orders and 
some dealers predict that there will not be any im 
provement in demand during the next five or six 
weeks. Offerings are not as large as usual for the 
reason that many mills are closed. This has not 
helped the price any, however. Practically all deal 
ers that have been holding frames at $23 are now 
ready to accept orders at $22.50. Demand for random 
has ruled light this week. Prices are fairly steady. 
Offerings of random are not large taking. Spruce 
covering boards have been selling in a moderate way 
only, Prices range from $18.50 to $19. . 
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New York City. Trade in spruce is low and whole- 
sualers believe it will be well toward March 1 before 
orders of any amount are received. Yards are not 
inclined to anticipate their spring wants to any ex 
tent and present offerings are liberal enough to make 
low prices the rule. Reports are frequent that eastern 
mills have considerably curtailed their outputs, but 
these are not accompanied by any increase in the 
buying at this end. Recent inventorying has shown 
that local assortments are not so large as expected 
und inquiries are a little better, but there is no hurry 
about shipments. 


Pittsburg, Pa. Some of the larger spruce manufac 
turers note a slightly better demand for spruce and 
that sales are larger than for some weeks. The gain 
is not much more than a sign of coming improvement, 
hut it is the fact that it is the first improvement in 
some months that is causing interest and attention. 
There is no change in prices, but weaker spots on 
the list have disappeared of late. Clear spruce is in 
excellent demand, 


White Cedar. 


Chicago. ‘The 








post demand has livened up to a 
degree the last week or two and the large stocks 
that were on hand when the demand slackened last 
fall are likely to be pretty well reduced if not wiped 
out by the time the spring movement begins. Certain 
searcer than the proverbial hen’s teeth. 
Line yard buyers are getting into the market early 
The pole demand is not so active, and 
this commodity is not expected to show much activity 
until later in the spring. 


sizes) ure 


this season. 
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Minneapolis, Minn, Practically nothing is being 
done in the wholesale trade, but dealers have no mis 
givings. The prospects are for a good spring trade, 
which will about clean up the stocks being carried 
over, except 3-inch posts and some lengths in poles. 
Conditions for logging are good and if 
there will he better than an average 
posts and poles, 


holds 
output of 


SHOW 





Hardwoods. 





Chicago. The tone of the hardwood trade seems to 
be about the same as it has been since the opening 
of the year. Salesmen who have recently returned 
from furniture centers claim that the labor strike 
which is in the air in Grand Rapids has had a tend 
ency to keep the furniture maker from buying any 
stocks at this time. They seem to be very well sup 
plied, however, and are not worrying for the future. 
Wholesalers say that inquiries are heavy and come 
from all over the country. The stocks at the mills 
of plain oak are low and broken, but there is such 
trade in sight as will be apt to maintain prices and 
absorb supplies. Yard trade is moving, but has not 
regained a large volume by any means. The factories 
in all lines of woodworking are settling down to a 
steady run and are gradually stocking up with lum 
her 4s opportunities offer. It is reported that some 
of their reserve supplies have been almost wiped out. 
Plain oak steadily maintains its leadership. Quarter 
red oak is aetive, but quarter white oak is slow. 
Cottonwood is a good mover, with firsts and seconds 
and box boards in the lead. Red gum seems to be 
guning steadily in favor, and now is in good call 
and quotations about the same. A fairly large cut 
of hardwood is promised at the Northern mills. Birch 
'§ In good position, as is also maple. There is a plenti 
ful supply of basswood, and it is expected that much 
of this wood will be used as a substitute the coming 
year. Maple is ‘quite firm, and the manufacturers of 
maple flooring had a heavy trade for their product 
for many months and are sure of a good year for 


1911, 





Minneapolis, Minn. Northern hardwoods continue 
0 be regarded as choice possessions, and prices are 
on strong on all upper grades, with a tend 
ray bat, advance, There is a fair amount of buying 
le vay iaiat finish purposes, otherwise the trade 1: 
“argely from buyers, who expect scarcity in the spring 
This i trying to insure their supplies of material. 

as a tendeney to foree the market up and re 


ports from the South, as to oak, have the same 
effect, 


wrens 
While the local hardwood market 
termed brisk the demand is probably a 
normal for this season of the year. This 
uns a month of large buying in a hard- 


8t. Louis, Mo. 
fan not be 
little above 


Is by no me 


wood way, for the reason that the convention period 
is on, inventories are being taken and the tail ends 
of last year’s business are being stowed away. About 
the middle of February things naturally take on a 
decided briskness, the forerunner of spring activity. 
But business has set in somewhat earlier and in 
somewhat greater volume this year. Inquiries are 
coming in in such a manner as to indicate a need of 
considerable stock later on. Some of the inquiry 
is of a speculative nature, placed with a view to 
sounding the price pulse of the market, but as a 
rule it is bona fide. While the actual buying at this 
time is larger in volume than is usually the case, it is 
well distributed and covers a wider range of the 
several woods than formerly. Everyone here looks 
for a lively spring trade, and this same feeling is 
reflected at the mills, where plans are being made to 
prosecute a vigorous manufacturing campaign. But 
production is likely to be curtailed considerably be 
cause of bad weather conditions which are setting in. 
rrr 

Kansas City, Mo. The market on oak lumber, espe 
cially white oak, is firm, and while it is the general 
impression that owing to the rate agitation the rail 
roads will not be very heavy buyers during the com 
ing year the searcity and inaccessibility of white 
oak stumpage are such that it will not be felt, and 
there is always an outlet for white oak with the 


export trade. Inquiries are coming in freely and 
retailers are feeling out the market. As soon as 
they are convinced of the stability of prices quoted 


it is there will be a noticeable 


As to the lower grades, No. 2 oak 


very probable that 
increase in sales. 


finds a market where oak flooring is manufactured, 
and the fact that the use of oak flooring is becoming 
more general will help the market for this stock, both 
red and white. The furniture and wagon factory 


demand continues without much change. There is 
a steady call from these sources and good prices are 
realized for desirable stock. The price of oak bridge 
plank has advanced $1 in the last ninety 
is firm at the new with demand 


days and 
basis nurmal, 
Memphis, Tenn. Demand for hardwood lumber has 
shown some further inerease during the last few days 
and the outlook is considered by the majority of the 
trade as good. ‘Traveling men are sending in 
line of orders and the number of inquiries by mail 
is encouraging. There is no difficulty whatever 
about disposing of plain red and white oak and red 
gum at good prices, while the movement of cypress is 
The demand for sap gum is reported more 
active, but there is still complaint regarding the 
prices at which stock of this character moves. There 
is some business doing, too, in quartered oak, but 
this is said to be comparatively slow, and it is ad 
mitted by some members of the trade here that prices 


a good 


good. 


are some easier. The movement of ash is not large 
at the moment though it is pointed out that there 


) 


is a moderately good inquiry for 2-inch or thicker, 
Dimension stock, too, is moving at a fair rate. The 
lower grades of lumber continue to gain in favor, 
a fact which is reflected more in the volume of busi 
ness than in the price, though it is stated by 
members of the trade here that they are getting 
slightly better returns on their low grade cottonwood 
and gum than a short time ago. Export 
reported good. Poplar is offered here in ja limited 
way, but the offerings are taken at current quota 
tions. There is no evidence of weakness anywhere 
in the hardwood list and the feeling here is that there 
ought to, and probably will, be hardening of 
values as the season advances, especially in view of 
the fact that there is a expect an 
excellent spring trade. 


some 


business is 


some 


disposition to 


Nashville, Tenn. Although 
ued good business, local 
features of 
High 


some sections. 


there has been contin 
lumber trade has shown no 
interest during the last 
poplar has been in strong demand = in 
Some of the railroads have been han 
dling heavy shipments of poplar logs. The consum 
ing factories, especially the furniture and farm imple 
ment makers, are showing a little 
than formerly to get into the buying. The oaks, high 
grade poplar, ash, beech, maple, bireh and red gum 
have led in the ealls for the last The ex 
pected heavy shipments of from the 
upper Cumberland river section have not yet 
rialized, but, with the advent of milder 
probably not be much longer delayed. 


special week 


' 
grade 


more disposition 


week, 
logs by river 
miate 


weather, will 


Louisville, Ky. [Business is opening up 
idly than had expected and orders from the 
consuming markets are coming in freely, consumers 
upparently taking a more confident view of the situa 
tion. Quartered white oak and red oak are in good 
demand and plain oak is selling excellently. Poplar 
continues to move in volume, while cottonwood and 
gum are going out under good eall. It is reported 
that the demand for gum is causing the price to ad 
sharply. Mahogany is selling well and im 
porters and manufacturers are operating freely, 


more rij 
been 


vance 


poveveees 

Lynchburg, Va. Reports from all of the hardwood 
dealers in this section this week are to the effect that 
the market is very satisfactory and trade good. Heavy 


snows have hindered shipments, however, to some 
extent Collections show much improvement over last 
week, being reported as good to excellent. The de 


mand leads for red and white oak, poplar and chest 
nut, chiefly oak boards and timbers. <A considerable 
increase in foreign orders is noted, and the outlook for 
the export trade is considered good, Prices regarded 
satisfactory. 








| wae EAST MICHIGAN =| 
Dry Michigan White Pine 


SAWED IN 1909. 


9,000 ft. 1x4 No. 1 Barn 
1,000 ft. 1x5 No. 1 Barn 
2,000 ft. 1x6 No. 1 Barn 
6,000 ft. 1x8 No. 1 Barn 
1,000 ft. 1x10 No. 1 Barn 
2,000 ft. 1x4 No. 2 Barn 
6,000 ft. 1x4 No. 3 Barn 














This stock 
is all 
sound red 
knotted 
and 
we will 
quote 
delivered 
prices 


25,000 ft. 1x6 No. 3 Barn 
14,000 ft. 1x8 No. 3 Barn 
14,000 ft. 1x4 No. 1 Box 
11,000 ft. 1x6 No. 1 Box 
30,000 ft. 4-4 R.W. No. 3 Cuts on 
100,000 ft. Shorts 10’ long 





30,000 ft. Shorts 4’-8’ long 
22,000 ft. 8-4 No. 1 Box 





meres 
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Salling Hanson Company, 


GRAYLING, MICHIGAN. 








Johannesburg 
Mfg. Co. 


WE HAVE IN STOCK: 


100M ft. 4-4 No, 2 Common & Better Birch. 
20M ft. 8-4 No. 2 Common & Better Birch. 

300M ft. 5-4 No. 2 Common & Better Basswood, 
40M It. 8-4 No. 2 Common & Better Basswood. 
50M ft. 1x4 Hemlock. 

250M ft. 2x6 10’ to 18’ Hemlock. 

800M ft. 2x8 —10’ to 18’ Hemlock. 

600M ft. 2x10—10’ to 18’ Hemlock. 

250M ft, 2x12—10’ to 18’ Hemlock. 














Write for Prices. 
JOHANNESBURG, MICH. 

















Look at These Items 


100,000 


= 


6/4 No. 1 common and better maple 
4/4 No 
200,000 ft. 5/4 No, 


200,000 


= 


8 common maple. 
3 common beech and maple. 
250,000 ft. 6/4 No. 3 common beech. 


100,000 


> 


t 4/4 No. 2 common and better birch. 
80,000 


t. 8/4 No. 1 common and better birch, 
150,000 ft. 5/4 No. 2 common and better basswood. 
10,000 ft. 12/4 No. 1 common and better elm. 
500,000 ft. 8/4 No. 1 hemlock 

500,000 ft. 8/4 No. 2 hemlock. 


We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 


BAY CITY, 
MICHIGAN 
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We Can Ship Mixed Orders 
e 


@ without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 


White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K.D. 
Frames, Box Shooks. 


Prices on Request Om 














§ 
E. B. Foss & Company 


Manufacturer’ 
BAY CITY, MICHIGAN 
Established 1877 Telecode Used 
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PACIFIC COAST. “2 
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/ 
1 
FLOORING TIMBERS 
FINISH DIMENSION 

SIDING SHIPLAP | 
| CEILING TOWER STOCK 
MOULDINGS LATH f 
" CEDAR Ff 


SHINGLES BEVEL SIDING 


We are fully equipped for 
handling mixed orders 





> (Incorporated ) 


MONROE, - ” . 











WAGNER & WILSON, | 
Jj 





Our Specialties | 


Boat Lumber 
Large and Long Timbers 
Piano Lumber 
Yard Stock 
Red Cedar Shingles 





Production Marketed in All Parts of the World 
Car and Cargo Shippers 
Annual Capacity, 150,000,000 Feet 


TACOMA MILL COMPANY 


Tacoma, Washington 




















California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


ASK LOUIS WUICHET 


Rooms 708-712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILLINOIS 








CEDAR 


Bevel Siding, 
Finish and 
Shingles 


Flooring, 
FIR = 

Bevel 
Siding and Finish, 
Long Timbers, Joists, 
Dimension, etc. 














We have the following stock on hand: — 
1,000,000 feet—Western Pine 1" Selects and better 
1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop No. 3 and better 
250,000 feet 8-4 Shop No. 3 and better 
Mixed Cars a Specialty 


Wallace-Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 








Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CoO. 


&. MINNEAPOLIS, MINN. 
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Cincinnati, Ohio. Business in the hardwood market 
the last week has averaged only fair, the general buy- 
ing being rather slow. <A notable feature of the 
week’s trading has been that the houses with a regu- 
lar line of customers have had a good volume of 
orders, while those engaged in open selling have had 
rather hard sledding. Oak, both quarter-sawed and 
plain, is the leader in the volume of transactions. 
There is a good inquiry for good figured white oak. 
Heavy car and bridge stock is keeping up strong in 
mill orders. Chestnut is showing signs of strong 
improvement, with a good volume of inquiries for the 
top grades and Jong, clear stock; heavy and rough 
stock is moving freely, with a fair demand for low 


grade. Sound wormy continues in active demand for 
good grade, with a ready sale for all offered. The 
stocks on hand and available are not heavy, but 
there is no evidence of higher prices. Red gum is 


meeting with good movement and increasing inquiry, 
especially for manufacturers’ grades. There is an 
increasing demand for flooring and siding in the 
builders’ grades, with a fair movement of dressed 
stock for interior trim. Ash is meeting with a better 
demand from the carriage and wagon trade; the 
stocks of manufacturers’ grades in good shape to 
meet all demands; white, clear, heavy stuff, is very 
searce for good dry stock. Hickory is moving more 
freely for wheel, shaft and pole trade, with the sup 
ply in sight only fair; good length hickory boards 
are searce at this point, with but little being offered. 
Walnut and cherry for the export trade continue to 
improve in demand, the American producers, 
while foreign representatives claim that the demand 
from the other side is still weak and unsatisfactory. 
Lut one fact remains, and that is that there is a 
better movement of walnut and other hardwoods to 
coast shipping points than for a very long time past. 
Birch, maple, basswood and buckeye are receiving 
a fair volume of attention. Cottonwood is becoming 
more of a factor in the’ transactions of this market 
and the movement is good. Tupelo gum is being 
strongly called to the attention of the market and is 
meeting with attention, 


Suy 


ee ee 

Buffalo, N. Y. Demand for the leading hardwoods 
is us good as looked for at this time and lumbermen 
are expecting a seasonable amount of buying for the 
remainder of the month. They are interested in the 
furniture conventions on for this month and looking 
for early business from this trade. Plain and quar- 
tered oak are holding firm, as are other prominent 
woods, especially maple and birch. Some good sales 
of maple flooring have lately been made. Gum is 
strong, owing to demands im various lines. Ash is 
not quite so active, 
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New York City. Demand is quiet and prices are 
well maintained. Several well known hardwood 
wholesalers from out of town have been canvassing 
the situation here and they say orders are bound 
to come along at a better rate within a short time. 
Stocks at consuming points are low and the city 
yards are not equipped to handle the increased de 
mand from consumérs to any great extent. 


Ot 


Columbus, Ohio. The volume of business is inereas 
ing steadily. Since the inventory period and the 
taking of stock, dealers are in the market for larger 
consignments and the tone of the trade is much bet 
ter, There is a good movement of the lower as 
well as the higher grades and orders are well dis 
tributed over all the territory covered by Columbus 
jobbers, Manufacturing establishthents also are buy 
ing more freely, especially those engaged in manufac 
turing implements, vehicles and furniture. On the 
whole, the trade shows a good inerease and the out 


look is good. There is no trouble with the car sup- 
ply and collections are easier. Quartered oak is 
quoted from $76 up. Plain oak is in good demand 


at the following quotations: Firsts and seconds, $50; 
No. | common, $32, and No. 2 common, $20 to $21. 
Chestnut is in god demand and the volume of sales 
is satisfactory. Quotations are: Firsts and seconds, 


$50; No. 1 common, $36, and sound wormy, $15. Bass- 
wood is in good demand and prices are firm. Other 


hardwoods are unchanged. 

Baltimore, Md. Hardwood men seem to be feeling 
rather better over the outlook. Distribution is per- 
haps a little ahead of the production, which has not 
yet gotten back to its normal volume after the end- 
of-the-year shutdown. Many of the mills are just 
about to resume or have been running only a few 
days, and the advent of bad weather may still further 
restrict the output. There is not the slightest danger 
that too much lumber will be made shortly, while 
indications are not wanting that the distribution has 
gained. Competition for stocks at producing points 
is fairly aetive, and the millmen are deeidedly firm 
in their prices. Exporters take a hopeful view of 
the prospects. They admit that an unusual number 
of inquiries are being received, and this is regarded 
as evidence of the growing pressure to secure stocks. 

ee 

Pittsburg, Pa. A fair inquiry is coming in for the 
better grades of oak, poplar and chestnut, for orders 
that are in prospect for the early spring, and dealers 
report that the average sales continue to remain verv 
fair. In the lower grades of hardwood the demand 
is small, but prices have remained fairly firm. Maple 
flooring is in fair demand. White oak is extremely 
scarce and in good demand. Railroads are making 
inquiries for ties for the spring season and it is 
believed that there will be some very nice orders 
placed in the next few weeks. Good ash is selling 


readily and some very large orders have been placed 
the last week. The hickory demand remains un. 
changed with sales limited in volume. This is par. 
ticularly the case with the better line of hickory, 
Prices have not changed. 

Boston, Mass. Demand has been light this week, 
Salesmen are all out every day, but are not able to 
pick up more than small although they re. 
port that several buyers will be in the market again 
within a few weeks. The call for quartered oxk of 
late has ruled quiet, due in part to the fact that 
manufacturers’ prices are too high. Plain oak has 
been in fair call. Ash is well held, although there 
is no activity in demand. 


orders, 





Hemlock. 





Chicago. ‘rade has suffered considerably from the 
holiday activity, but the hemlock people are going 
ahead and preparing for a good season the coming 


year. Prices do not seem to be quite as strong as 
they were late in the fall, but this is expected to 
be only momentary, for with the uplift in yellow 


pine values hemlock will naturally tone up as well, 
Buffalo, N. Y. The weather has postponed outdoor 
building operations and the trade in hemlock has 
been quiet, with prices not firm. There is a good 
deal of competition in this market between the lake 
hemlock and the stocks coming in from Pennsylvania, 
with the former usually selling a little cheaper. The 
amount of hemlock in Pennsylvania is diminishing 
and owners of timber lands on which it is standing 


say they can see the end of the hemlock trade in 
that section. They predict that yellow pine will 
succeed it. 7 

New York City. Trade is dull because of the 


slow building situation. Pennsylvania mills are not 
rushing shipments, but at the same time mill opera 
tions are curtailed to an extent suflicient to prevent 
a large accumulation of stocks. Retail yards are 
buying sparingly and say they will not need much 
until building picks up more actively in the spring. 

Pittsburg, Pa. But little change has taken place 
in hemlock the last week. It is perhaps a little more 
active in demand, but prices have remained station 
ary. Dry stocks are small and broken and consumers 
have apparently allowed their supplies to get down 
to the lowest point. 

Columbus, Ohio. Trade is guining in 
though prices show only a slight tendency to advance. 
The open winter has aided build'ng operations and 
this affects the hemlock trade. 


volume, al 


Boston, Mass. Little new business is reported. Buy 
ers are satisfied to take small lots only and few care 
to increase their holdings. Dealers and manufacturers 
both state that any improvement in’ demand would 
result in a firmer market, as stocks in first hands are 
not large. astern elipped boards are £19, but random 
can be bought at $18 and less. 





Poplar. 





Chicago. Dealers are in a well contented frame of 
mind as to the poplar market. Stocks of dry well 
manufactured yellow poplar, while not actually searee, 
are in extremely moderate supply. Demand for com 
mon and better is fair, with prices firm, Culls, how 
ever, are not active. [oe 

Baltimore, Md. Demand for wide stocks of good 
grade easy and the slight decline in prices recorded 
some time ago still in foree. Lower grades are being 
called for frequently enough to keep pace with the 
production, which dropped to a low ebb. Supplies on 
hand have been fairly well disposed of, and though 
no important advances were realized, the mill men 
felt they had reason to be satisfied because they were 
put in shape to profit by any improvement, 

New York City. While the 


prices firm, demand is dull. 


market is strong and 


Low grades are offered 


free enough to prevent an advance in prices 
Columbus, Ohio, ‘This market is strong and priees 

have been ruling firm. Demand for automobile — 

is not as strong as formerly. Prices ar min 


No. 1 common, $35; N 2 common, 


and seconds, $57; 





$23, and No. 3 common, $15 
i d 
Fir, Spruce and Cedar. 
Pore eee 
: : poten of a quiet 
Chicago. Spruce is the principal feature o! . pe 
market here, so far as the West coast woo se be 
concerned. The railroad inquiry for {1 ne very 
gradually increasing, but actual orders are 1 pte 
numerous. Vertical grain flooring = hi nown the 
strength recently. However, the greg weg 


West coast mills are optimistic as to the 
peet that 1911 will be a normal year fo! 

Tacoma, Wash. More interest 
fir. While inquiries continue numerous, 
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no change in prices, but the market has a_ better 
tone and, with increasing demand and better weather, 
prices should advance. Loeal trade is slack, owing 
to unfavorable weather, and prices are weak. Log- 
ging camps are preparing to resume after several 
weeks’ idleness. Many of the large camps will be 
putting logs in the water within ten days and some 
already have resumed. The supply of logs in the 
water is light. Prices hold steady and not particularly 
stiff. 
OOOO 

Market 


Seattle, Wash. conditions continue to look 


optimistic. There is noticeably a better feeling 
among the lumberman, and many report excellent 
business during the last two weeks. Prices remain 


low, but with the increased demand, and because of 
the large number of mills that are closed down, it is 
believed that they will go up in the very near future. 


_—o 





Portland, Ore. The announcement that lumber will 
be carried from this port to New Orleans, Philadelphia 
or New York by steamer and the Panama railroad 
the Isthmus for 40 cents a hundred or $12 a 
thousand feet, has given a very encouraging aspect to 
the prospective lumber market the coming spring and 
summer, as it will throw wide open to Portland manu- 
facturers the markets of these three cities. The de- 
mand from foreign ports is reported as having in 
creased recently. The local demand is fine for this 
time of the year, 


across 


—~—~_—eoorreee=>S?<IOE—""” 


Kansas City, Mo. Il'ir dimension and boards 
still holding the advance of 50 cents and $1 made 
time with the demand better so far this 
month than for the same period last year. The com- 
petition is rather keen for what business is going on, 
but this has no apparent effect on prices. 


are 


some ago, 





e 
Western Pine. 
Chicago. 
selling steadily and heavily at the’ usual prices. 


California white pine and sugar pine are 


The 


input this year will possibly be a little larger, not 
that the mills will eut any more, but that a new mill 
has started up this winter. Good shop lumber is 
searce. Inquiries for Inland Empire western pine 
ure numerous and reports are to the effect that the 
mills will not cut as much as last year, which will 


have a tendency, if anything, to make prices stronger. 
Buffalo, N. Y. that there is a great 
scarcity in the better grades of California sugar pine 
and white pine and that there is not much to be 
secured even at good prices. While inventories and 
had weather have affected sales, prices of both these 
woods have kept up well and the prediction is being 
made that the figures will go higher this year. 


Southern Pine. 


Chicago. Prices are from 50 to 75 cents higher 
than they were thirty days ago and mill representatives 
report that they are selling lumber at these figures. 
Demand is only fair, but the faet that lumber is 
moving even at these advanced prices is a very good 
indication. Most of the Jarge manufacturers are 
holding for increased prices. Inquiries are coming 
in fairly well and it is expected that as soon as the 
Weather settles the demand will inerease. Demand in 
the Southwest has been stronger than in this terri- 
tory during the last four or five months. Stocks are 
lower than usual at this time of the year. 


Dealers say 








St. Louis, Mo. Milling conditions occupy the cen 
ter of the yellow pine stage this week, activity being 
shifted from the selling end of the business to the 
manufacturing end. Orders have fallen off this week 
and so have inquiries, very natural consequences 
attending the opening of the convention period and 
the closing of stocktaking time, with annual meet 
ngs ete. Yet, withal, inquiries are holding up well, 
from well distributed sources. Yard stock 
buying, which has been quite brisk up to this time, 
has dropped down again, not so much on account of 
the steady advance in yellow pine prices, as the fact 
that business conditions are naturally demoralized 
this month. The mills are running again after their 
holiday shutdown and repair season, and are making 
strenuous efforts to complete their broken stocks. 
St. Louis dealers all look for a lively season and 
many of them predict that this ought to be a better 
yellow pine year than the trade has enjoyed for a 
long time. Prices are considerably better than they 


Were, with all’ indications pointing to further ad- 
vances, 


coming 


——e—er—rrn’ 


Kansas City, Mo. Dimension and 12-inch boards 
are the most active items in yellow pine yard stock 
at present. Boards which were weak sixty to ninety 
days ago have strengthened gradually until they are 
very firm. Manufacturers, almost without exception, 
express the belief that yellow pine will soon be sell- 
mg for higher prices and they are taking on only 
What business they actually need to keep their plants 


busy, and are careful not to be caught with loaded 
ws files just before an advance. The dealers 
appear to he pretty well satisfied that the present 
market is about as favorable to them as they are 


likely to get 


: for some time, and a good many are 
stocking up, 


f : A number of the mills are still closed 
repairs and stocks generally are depleted. Mixed 





orders are giving trouble, and manufacturers are 
trying to get their patrons to order straight cars 
whenever it is practicable for them to do so. There 
is a pretty fair demand for finish—enough to main- 
tain the market. A good deal of railroad material 
is moving at good prices, and the export trade is 
preventing any surplus of timbers from accumulating. 
Prices on car material and timbers are firm. 
eae ee eee 

Baltimore, Md. The pressure to sell seems to have 
diminished somewhat and a rather firmer tone is 
making itself felt in the trade. The disposition to 
sell at any price and to move stocks at all hazards 
seems to have abated somewhat, and the range of 
prices appears to be just a trifle steadier. To be 
sure there is still more or less fluctuation, and the 
quotations are below the level which would enable the 
Georgia pine men to make reasonable margins of 
profit. But the competition is perhaps a shade 
keen, and between the removal of the obligation to 
turn stumpage into money and to meet interest 
charges, and the greater freedom in the placing of 
orders, business is left in rather better shape. The 
yards which before the holidays held back with the 
placing of orders, preferring to worry along as best 
they could and deferring actual wants, are showing 
more interest in supplies and the prospects are appre 
ciably better, even though no immediate improvement 
of a decided character is to be noted. 


less 


eee 


New York City. The consensus is that January 
business has started off well considering the extreme 
dullness of the last few months. This is undoubtedly 


the result of building inventoryings and finding 
stocks more broken than expected. More inquiries 


for heavy stocks from contractors have arrived, but 
this class of business continues extremely dull and 
for small lots only. Yards restrict their purchases 
to immediate wants, all of which tends to keep the 


yellow pine market in a healthy condition. Receipts 


are large enough to continue past low prices and 
yards do not seem anxious about anticipating their 
future wants. 


—_— eee 


Buffalo, N. Y. Demand has continued quiet in the 
yellow pine trade, but a strengthening tendency is 
noted in the price of floorings. Dealers are not carry 
ing large stocks and ordering has not yet shown much 
activity, but this is partly attributable to the weather 
conditions, which have not favored outdoor building, 
and with better prices the trade should participate in 
the renewed buying of lumber that is expected to 
come shortly. At present retailers are mostly wait 


ing until after conventions are held before buying 
lumber, 
Pittsburg, Pa. A larger volume of yellow pine is 


moving now than for some time past. Demand is 


not sufficient to influence prices in any way, but the 
larger dealers regard the increased buying as indica 


tive of a change in the near future in the matter of 
values. Good grades are the most firm, and popular 
sizes are being sold at list prices without much diffi 
culty. Railroad shipments are satisfactory, and yards 
ure extremely Jow in supplies at this time. 


——eeeeeeerre 


Cincinnati, Ohio. The market for yellow pine is 
generally active, with an inclination to show 
and steady advance in the volume of transactions; 
while prices are admittedly weak, there is no move 
ment to strengthen them apparent. The receipts of 
yellow pine are growing, especially for rough and 
heavy stock. The movement of heavy stock is light 
at present. 


good 


—eaeerer” 


Boston, Mass. While demand for southern 
flooring in this market has not been any 


pine 


Jarger, sev 


eral manufacturers in different parts of the South 
have taken a stand for better prices. Demand for 
partition has continued quiet, No. 2 common has 


been moving in small lots. 





North Carolina Pine. 


Norfolk, Va. ‘The movement of North Carolina 
pine from and through this port the last fortnight ha 
been only fair in volume, Shipments have been well 
divided between cargo and car lots. There is a gen 
eral feeling that the situation will continue to im 
prove and manufacturers appear to be observing thi 
attitude and are reporting healthier conditions. Prices 
are firm on all lines of stock with 
advance over those now in force, Box edge is quoted 
$13(0$13.50; S-inch, $15@15.50; 10-inch box, $16. Red 
heart and mill culls, random widths or edge are quoted 
$10.50 to $11.50, and stock boards at a relative ad 
Might and 10-inch eulls are particularly good 
sellers at $13 to $14, respectively. Lath 
firm and searce on account of oversold condition 





yood signs of 


vance, 
are very 


and 


are quoted $2.50 f. o. b. ear or vessel. Charters are 
easy on a basis of $3 to New York, 
Baltimore, Md. Stocks are being called for in 


moderate volume and it useless to foree the 
demand, as price concessions would probably have no 
other result than to curtail the margin of profit 
Yards still adhere to the policy of buying only when 
stocks are actually needed, and the requirements of 
late have not been large. Construction work has been 
prosecuted with something of spiritedness, but the 
uncertainty about climatic conditions being favorable 
to building, serves to halt many projects which would 


seems 
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Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers 





ROGERS-RUGER LUMBER Co. 


Telecode SUPERIOR, WISCONSIN Long Distance 
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( Holland-Cook Manufacturing Co. | 
Secreioenas 


BUILT-UP PORCH COLUMNS 


BEST ON EARTH 
{also Porch Post, Porch Rail, Flooring and Finish | 











Send us 
the 
HARD 
orders 
to fill 


Western Pine Lumber 
In All Forms For Yard Trade. 





SPOKANE LUMBER COMPANY 


MILAN, WASHINGTON 


|@a- SEATTLE, WASH. “@aq 



































For Immediate Shipment 


V.G. FIR FLOORING 


Consisting of 1x3, 1% x3, 1x4 and 1% x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER COMPANY, Seattle, Washington 








‘‘Pickaway’’ Brand RED CEDAR 


eve SHINGLES 
- & ©, Cedar Siding 


= Mixed Cars 
eQeattie CEDAR 
AND FIR 














Our “Shield” Brand of 


Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. 


FIR AND CEDAR LUMBER 
PARKER-BELL LUMBER CO., Seattle, Wash. 


Mills at Pilchuck and Milldale, Wash. 


FRANK IH. MEYER, Representative, 742 Lumber Exchange Bldg. 
Minneapolis, Minnesota, 


» PACIFIC COAST LUMBER; 


HIGH | FINISH, FLOORING, ETC. 


SPECIAL STOCK, 
GRADE | FACTORY LUMBER. 


Fir, Spruce, Cedar, Western Pine. 


P. C. LEONARD LUMBER CO., Seattle, Wash. 
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otherwise be taken up. The activity in this field 
of enterprise is consequently rather restricted, and 
the needs in the way of Jumber are affected. 

Boston, Mass. ‘Trading in this market has not 
been active this week. Buyers’ and sellers’ 
of the future differ widely. The majority of sellers 
feel that as soon as there is any activity in demand 
that prices will stiffen materially, basing their ideas 
upon the fact that several manufacturers in the South 
have written them that their stocks are smaller than 
usual, and in some cases they have advanced prices 
on a few selections, This happened, however, only 
where stocks were very low. oofers this week have 
moved in a very quiet way. 


ideas 


eer 

Buffalo, N. Y. Dealers say that North Carolina 
pine is in shape for a substantial advance, as very 
severe cuts in prices have left the mills with Jess 
stocks on hand than usual. Roofers are reported 
firmer, the tendency being from 50V cents to $1 higher. 
It has been impossible to get the mills down to a 
lower basis than prevailed tor some months and they 
have refused to take business at any greater sacrifice 
than has already been made, 


eee 


New York City. ‘The market continues quiet and 
irregular. Where orders are placed prompt shipments 
are requested, and retailers will not order beyond 
what they actually need. Building is not active 
enough to create large purchases. 





Cynress. 





Chicago. The volume of demand has been only 
fairly good since the opening of the year, but there 
is less dullness than is usually observed at this season. 
The mill representatives report a really excellent 
trade and a rather fine volume of inquiries, which 
leads them to the conclusion that they will have a 
big year’s business. Iactory and yard stock are the 
main features of requirements. <A little later there 
will be a heavy demand for tank lumber and green 
house material, in both of which channels the move 
ment has shown «a large increase with each succeeding 
year. Prices on shop and selects are well established 
ut the advance, 

St. Louis, Mo. Gradually the recent advances in 
yellow pine prices have impressed their presence 
upon the cypress market. Buyers who previously 
refused:to purchase on a falling market are coming 
forward with their orders now that they know that 
cypress prices are up a bit. The advances in cypress 
are not marked, but enough so to indicate that the 
market has finally touched bottom and is on the 
rebound. The dealers here all expect a lively spring 
trade and some brisk buying is coming in even now. 
The dealers here are not only hoping for a more than 
normal business this year, but they are led to expect 
something like a spectacular demand this year be 
cause of the rapidity with which cypress is supplant 
ing some of ‘the other woods. 


—ereee 


Kansas City, Mo. There is an encouraging move 
ment of eypress yard stock, enough to prevent the 
mills from increasing their yard stocks or even get 
ting them in better assortment. Prices hold steady. 
The call for factory stock is light just at present. 


——earer—eneree 


Baltimore, Md. The cypress trade continues to be 
in good shape, with all of the advantages noted some 
time ago retained, and the prospects decidedly en- 
couraging. Various important building projects have 
recently taken tangible form and they are expected 
to benefit cypress to an appreciable extent. There 
are no inordinately heavy stocks to be taken care of, 
the situation having been held well in hand all along, 
and the absence of extensive holding in the retail 
yards affords a further basis for the supposition that 
the calls for lumber will become more numerous. 

Buffalo, N. Y. There is not a great deal doing in 
cypress, but it is getting its usual proportion of busi 
ness for the season. Dealers are not adding much 
to their stocks, having suflicient for ordinary de 
mands. These are for finishing lumber largely, with 
some call for tank stock. Cypress doors have not 
been made here to any large extent. Prospects are 
considered good for an increased amount of business 
over last year’s sales. 

eee 

New York City. Demand is fair, but prices are 
irregular and offerings are large. Cheap stock is in 
poor demand and retailers and woodworking mills do 
not seem willing to anticipate their future wants to 
any extent. 

Cincinnati, Ohio. There is a fair movement of tank 
stock, both light and heavy. There is a noted im 
provement in the inquiries for the building trades 
with some orders. Prices for cypress remain firm 
with no indications of breaking and a steady increase 
in the volume of sales of eypress in this market is 
confidently looked for, especially in rough and build- 
ing stock. Short stuff is readily disposed of. 

wae 

Columbus, Ohio. This market is irregular, because 
of cutting, which is reported in some localities. The 
volume of business is not as large as formerly and 
some weakness in quotations exists. i 


‘ 


Shingles and Lath. 


Chicago. Prices on red cedar clears have advanced 
slightly and are now $3.17 on Chicago basis. Stars 
ure bringing $2.64. ‘There are not many cars in 
trunsit and demand is very quiet. It is expected, 
however, that demand will pick up soon. White 
cedars are still fairly active, with prices firm. Lath 
ure strong. 





Minneapolis, Minn. While demand is not heavy, 
there is a steady call for both stars and clears and 
there are not as many cheap shingles in the market 
as there were a week ago. Several of the wholesalers 
are sold out of transits and are taking only orders 
subject to shipment. The price situation is not 
changed as to figures, but nearly all dealers are ask 
ing the top price and getting business on that basis. 

Seattle, Wash. There seems to be no change in the 
shingle condition. ‘The low prices prevailing have 
caused a great number of the shingle mills to close, 
and this will ultimately have a good effect on the 
market; The organization of the new = shingle sell- 
ing agency is now assured and it is believed that this 
factor in the trade should steady the market some- 
what and put it on a firmer basis. 

——ooee ee 

Tacoma, Wash. Led cedar shingles continue very 
quiet, with the price basis remaining low but steady. 
Locally the weather is unfavorable to trade. 

OPAL 

Kansas City, Mo. The supply of transit shingles 
sent out ahead of the abolishment of the diversion 
privilege at points west of the Missouri river has 
been disposed of, and the market is getting stronger. 
The mill basis still remains $1.60 for stars and $2 
for clears, but some stock is being sold above these 
figures and there are fewer concessions being made 
now than while the larger supply of stock was avail- 
able. The demand is light, but retail stocks are low 
and wholesalers are pretty confident of a heavy buy 
ing movement once it beyins—and at the same time 
the manufacturers are feeling certain of a more 


stable market as a result of the diversion privilege 
being done away with. 

Buffalo, N. Y. Considering the close winter weather, 
the demand for shingles has been fairly good and 
prices have not shown much change. There is some 
complaint of slow handling at the docks where the 
exlake shingles are reloaded on cars for shipments 
east. There is not likely to be much change in price 
right away, red cedars holding their lead as usual. 

Boston, Mass. Demand for shingles has continued 
quiet. Buyers for some time have ordered in small 
lots only, but manufacturers are not anxious sellers, 
as they believe that as soon as the spring trade opens 
up there will be a good call for shingles and that 
they will be able to get good prices. Cedar extras 
are $3.15 to $3.40. Demand for lath is light. Some 
lots are being offered at easy prices; 1%-inch, $3.40 
to $3.50; 15¢-inch, $3.80 to $3.90. 

Columbus, Ohio. The market for shingles is doing 
a fair volume of business. A stronger feeling appears 
to exist and an advance in quotations appears to be 
not far off. Red cedar quotations are: 


Clears, $3.35; 
stars, $2.85, and Eurekas, $4. 


Lath trade is quiet. 





Cooperage. 





Chicago. by degrees coopers are giving up their 
expectations that larger receipts of hogs are coming, 
and in order to work off some of their accumulation 
of staves and heading they are willing to accept less 
than cost for barrels. The middle of the packing 
season is here and there are no indications that any 
more than the normal use of barrels is likely for the 
balance of the winter. Stumpage has been too high 
and stave manufacturers are inclined to blame coop- 
ers, Who in turn blame packers and think stave men 
should further reduce staves and share the loss they 
are compelled to suffer on their cooperage. From 
present appearances there are too many in the trade 
and a foreign war might relieve the congestion, say 
A. & Hl. Gates in their report on market conditions. 





Employee's Time Recorders 
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Charts for Becacding Gagues 


Watchman's Clock & Supply Company 
Charles A. Nanz, Mar. 


Watchmans Clocks 


Of all kinds... 


Our Specialty 
Furnishing Paper Dials and Supplies. Cleaning and Repairing 


Telephone Cortlandt Govg 


of All Kinds of Watehman's Clocks - -— - 


4 Chruch Street 


Bet. Cortlandt and Ciherty Sts. 


The American Lumberman, 


#316 Dearborn Street, 
Chicago, Ill. 


Gentlemeni- 


New York Jan, 9, 1911. 


We are this morning in receipt of your esteemed 


favor of Jan, 6th, in which you advise us of the inquiry 
for a Watchman's Clock from the Calumet Lumber Co, 


We are pleased to advise-you that we had a 
letter from these people on Saturday Morning asking for 
price and immediately replied to them. We hope to be 
successful in securing the order from this Concern and 
thank you very kindly for the attention you have given 


the matter. 


We are pleased to advise you that in the short 
time we have been again advertising in the American 
Lumberman, we have already had quite a number of inquries 
which we hope will result in orders for us. 


Trusting that the coming year will be a successful 
one for both of us and wishing you all success possible, 


the writer wishes to remain, 


Yours very truly, 


WATCHMAN'S CLOCK & SUPPLY CO, 


CAN-S 
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Prospects for an improvement in beer cooperage are 
not encouraging, and the more conventions and reso- 


lutions of beer stuve manufacturers the less the 
demand and the more amusing they seem. It is a 


poor time to dictate and make stipulations when sell- 
ers are compelled to beg for trade. Slack staves and 
heading are still easy, with a few inquiries for long 
contracts that are not appetizing at this time to 
but few. 


No. 1, 28%-inch Michigan elm flour staves, 


Ss Eee ee ee ee ere $9.00 
No, 1, 28'%4-inch Wisconsin elm flour stawes, 

ee err rer eee ere 9.00 
No, 2, 28%4-inch elm staves, net M........ Nominal 5.00 
No. 1, 17-inch kiln dried, basswood head- 

eee revere rer rey oe ee 07 
No. 1, 17%-inech gum heading, per set, 

MOE 600.060 ah tetdn ese sheep No demand 
No. 1, 28'4-inch gum staves, nominal...... No demand 
SB. B.. SOAMGh SGM STATOR. 0.0.52 ccce scans 6.00 
latent coiled elm hoops, 6-foot, per M..... 10.50 
Patent coiled elm hoops, 5% -foot, per M...10.00 
Patent coiled elm hoops, 5-foot, per M..... 9.50 
Half barrel staves, elm, per B69: 4e0s00060 - 6.00 to 6.50 
Half barrel basswood heading, per set..... .04% 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M........ None wanted 
Hiead linings, car lots, per M, 12-inch. - 280 to 35 
Head linings, small lots, per M, 18-ine h. . .40 to 50 
Ten-round hoop ee ee eer re 46 
Right patent hoop betrels. 1... acccceceves 46 
Four patent and four hickory hoop barrels. 5 
‘Two patent and six hickory hoop barrels.. 45 
four patent and four wire hoop barrels.... 45 
a ge FPP re ee ree 37 to 38% 
No. 1 white ash butter fub staves......... 12.00 to 13.00 
Flat ash, 514-foot hoop, per M..........46. 4.75 to 5.00 
White oak oi] staves, per M.......cccecved 33.00 to 35.00 
TG ROE 6 55600 86.8 06d enbneeraweaee No demand 
Ce? Se rr eer *10.00 to 11.00 
Lard tierces ..... ee eee eee ee 1.20 to 1.20 
Pt ED 63 66 as a6 We 0 ead smh ewww ewe 5 to 1,00 
iis BOE, GOR, <:< 202.02 swes see eede nee 87% to .90 
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Best Dining Car Service. 


Reduced rate tourist tickets now on sale, 
literature and complete schedule of your trip. 











There’s Something to See Along the Route of the 


DIXIE FLYER 


A daily solid through train between 


CHICAGO and FLORIDA 


via Nashville, Chattanooga and Atlanta. Through green clad mountains of Tennessee, across Chickamauga’s 
famous battlefield and around the majestic base of Lookout Mountain. 


Leave Chicago from the La Salle St. Station (the only depot on the loop) at 9:50 p. m., via 


Chicago & Eastern Illinois Railroad 


Arrive Jacksonville second morning. 


Electric-ligkted Drawing-room Sleepers and Compartment Observation Cars. 


Let me know when you want to go and I will send you 


A. B. SCHMIDT, General Agent Pass. Dept. 


131 ADAMS STREET 
Telephone Harrison 5115 


) 


Through Coaches. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, . - ~ 25 cents a line. 
For two weeks, + - - 46 cents a line. 
For three weeks, - ~ - 60 cents a line. 
Fov four weeks, « - - - 765 cents a line. 


Nine words of ordinary length make one line 

Heading counts as two lines 

No display except the headir gs can be admitted. 

Remittances to accompany the order, No extra charge 
for copies of paper containing advertisement. copy, must 
be in this office not later than W ednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify 


FOR SALE-MACHINERY, STOCK AND 
Good will of a door, sash and blind mill. Must be sold to 
ose business Address 
Gko. W. MUTH, 











Receiver, Newark, New York. 


GOOD USED MACHINERY AT 1-4 COST. 
Stationary and firebox boilers, 6 to 80 If. P.; 40 pumps of 
different sizes; 6 heaters from 15 to 200 Hl. P.; 4 boring 
machines ; 225 Kh. W. dynamos; 1 steam hammer pile driver ; 
“00 edger saws ; gump carts and large pulleys. 1 new & ft. 
band mill for 12” saws will be sold for $800.00. We will 








also sell cone hand sawmills, lath and shingle mills for 
one-half the st of new We have two locomotives, several 
cars and ri vil, Address 
“S. 132." care AMERICAN LUMBERMAN, 
TIMBER ESTIMATOR. 
I furnish maps, working plans, cost of manufacture 


] 
SOHN A WHEELER, 


Oronoque, Conn. 





HIGH GRADE CEREAL COFFEE. 
Send for free sample package and prices. The coffee is 
good and we will sell at a price that will astonish you. If 
you use cereal coffee look into this offer. 


Address “COFFER,” care AMERICAN LUMBERMAN. 





WANTED-—CREW FOR INDIANA MILL 
Sawing dimension stock Send photo, age, married or single, 
reference, what you can do and wages expected. 

Address BOX 298, Spencer, Ind. 


FOR SALE—-BOOKS FOR LUMBERMEN. 
rhe AMERICAN LUMBERMAN leads the world in publications 
Intended for lumbermen. Send for circulars concerning news 
books to the, AMERICAN LUMBERMAN, Publishers. 


WANTED-—POSITION AS SALESMAN 
lo represent manufacturer in Cleveland, O., territory, famil 
Mir with trade in that section. Experienced and at present 
einployved Address “S. 133," care AMERICAN LUMBERMAN. 


MISS. HAROWOOD TIMBER LAND BARGAINS. 











_ Richest agricultural lands. 755 acres, estimated to cut 
“7,000 feet per acre; $12 per acre. 1,000 acres on railroad, 
timated to cut 8,000 feet, $138.56 
WILSON LAND INVESPME NT cO., Indianapolis, Ind. 





FOR SALE- 30M FT. BLACK WALNUT LUMBER 


“S. 134,” care AMERICAN LUMBERMAN. 


WANTED—A YOUNG MIAN 
Hexion ,0 succeed in the lumber business, 

nepety of the Lumber Industry of America,” 

What others have done. Addre 
AMERICAN LUMBERMAN, 





to buy the 
which shows 


"Publishers, 315 Dearborn St., 


—— | 





Too fate To Classify | 





Wanted:Employees | 








HAVE YOU EVER TRIED 


One of these little ads? Thousands and 


thousands of people read them each week 
when they want anything or have something 
to sell. Among them are employers, em 
ployees, buyers, consumers, investors, sel! 
ers of every sort and class. 

No matter what you want or have for 
sale the right way to advertise is in the 
medium that brings results. The American 
Lumberman goes everywhere and is read by 
the class who would be 


ad No better time to 


interested in your 


advertise than now 


FOR SALE- A DESIRABLE TIMBER & MILLING 
Proposition in North Carolina, ready to begin operations at 
once, 30,000,000 feet shortleaf pine timber 35 M capacity 
mill, dry kilns, lumber sheds, railroad, locomotive and log 
ging cars Will sell at bargain price 


Address “LL. 120,° care AMERICAN LUMBERMAN 
FIRST CLASS BAND SAWYER 

Is open for position; good lumber grader and good on dimen 
sion: married and sober: go anywhere 

Address “S. 0155," care AMERICA LUMBERMAN 
WANT—A POSITION MARCH IST AS MANAGER 
Of one o jore store 1s eurs’ experience 1 Commissary 
and pat th Pe noel basies trietls aes ~ r 1 fei 
ences; age OS Ake ire 


AMERICA LUMEBERMA 


DO YOU WANT A GOOD POSITION? 


136." cure 


We can help you to secure a position Piles sawyers 
engineers, mill mechanics, woodsmen, willwright kidder 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 


stenograohers, clerks, shipping clerks, estimators, sales man 
agers, yard foremen, will superintendents, managers of de 
partments, if you want a situation or would like udvance 
ment, advertise in the AMERICAN LUMUERMAN and yet re 
turns. Now is the time. We reach the people 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, 1 


24,000 ACRES HARDWOOD VIRGIN TIMBER. 
Also 18,000 acres, mostly pine Virgin 
! M. Mi SSLEM \ 


heville, N. ¢ 


CARPENTERS’ APRONS FOR ADVERTISING. 


Just the thing for retailers to help get 
We make heavy duck nail aprons at 

Send 20 cents for sample and terms 
ROLOSON MFG. CO 


business. 
attractive prices 


, Lima, Ohio 





VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pleces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty 
five cents a copy AMERICAN LUMBERMAN., Chicago 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 





bave something to sell or exchange, insert a small adver 
tisement in the Wanted & For Sale Department When in 
need of an employe or employment write u 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago 





WANTED-A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters Published by 





Chicago, 


AMERICAN LUMBERMAN, 








WANTED-A GOOD MILL SUPERINTENDENT 
\lso a planing mill superintendent Address all corre 
wndence to Ss. WINEGAR, MANAGER, Vilas County 
Lumber Co., Fosterville, Vilas Co., Wis 
WANTED EXPERIENCED, RELIABLE 
Millwright on salary or to contract erection either wood or 
onuerete building and install machinery for singie band and 





resiw also transfer and sorting apparatus at kiln. Send 
references 
Db. W. ALDERMAN & SONS CO., Alcolu, 8. C. 





 WANTED—A HI@H CLASS BOOKKEEPER AND 


Office Manager with planing mill experience, $125.00 per 
month ; aged 30 to 50; must furnish bond and good refe 
ene Lo ition is in Northwest and growing business, In 
writh uive yout exper nee 

MC cl are s S. 112," care AMERICAN LUMBERMAN, 





WANTED—FIRST CLASS BOOKKEEPER AND 
Stenographers Must be rapid, accurate and well posted in 
lumber and box shook business and thoroughly sober and 
Lisadole Not over 35 and not under 25 years of age. 
Address BOX 221, Helena, Ark 


COMBINED OFFICE & RETAIL LUMBERMAN. 
Must be thoroughly competent, sober and experienced 
Prefer married man not over 35 years Send recommenda 
tions with application, stating salary 
MAX LAYNE, Helena, Ark. 


WANTED — COMPETENT BUYER AND SHIPPER 








hor Kentucky and ‘Tennessee, acquainted with mills and 
able to t results Give age, experience, references, and 
fate salary wanted 

Adare 129," care AMERICAN LUMBERMAN,. 


WANT—SUPERINTENDENT OF MANUFACTURER 
Capable of superintending manufacture in a large planing 
mill, box factory, sash, door and special department, to be 
erected in southwest Texas Must be up to date on eco 
nomic manufacture and have exceptional executive and 
mechanical ability Good salary to right party; must come 
well recommended Give full details and references in first 
letter Address “MILLWORK, care AMERICAN LUMBBRMAN, 


WANTED RETAIL YARD MANAGER. 
An experienced man for small town in Kansas, One com- 
petent to keep books, a good’ salesman, collector and stock 





keepel None but a sober and industrious man need apply. 
Send references first letter, stating salary expected. 


Address “R. 187,” care AMERICAN LUMBERMAN, 





WANTED—-LUMBERMEN 


To send for our free booklet containing descriptive matter 
regarding the varlous books we handle pertaining to the 
lumber business 

AMERICAN LUMBERMAN, 
Chicago 


Publishers, 815 Dearborn &t., 


HUSTLING LUMBER OR MILL WORK MAN 
With capital, to act as manager of small company handling 
fuctory lumber and specialties, State salary and experience. 

Address “ht. 100," care AMERICAN LUMBERMAN, 

WANTED. EXPERIENCED ESTIMATOR 
One who can figure from plans and bill Into factory ; 
experience and salary 

Address “KR, 112,” care 


‘YASD MANAGER WANTED. 


state 


AMERICAN LUMBERMAN, 


One who is capable of taking full charge of a retail lom- 
ber yard In a small town: give reference and state salary 
wanted Address “R. 120,”. care AMERICAN LUMBERMAN, 





WANTED— EXPERIENCED RETAIL LUMBERMAN 
One with some knowledge of grading, selling and estimat- 
ing from plans preferred. Good prospects for promotion to 
the right party In applying please state experience had and 
lary expected Address 
; THE H. LEET LUMBER CO., 
Portsmouth, O 


A FIRM ENGAGED IN MANUFACTURING 
All, kinds of odd mill work In Memphis, Tenn., requires the 
services of a competent estimator who has a thorough prac 
tical knowledge of this line of work. Satisfactory salary 
will be paid to the right man. Al references will be re- 
quired Address “K. 112,” care AMERICAN LUMBERMAN. 
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AMERICAN LUMBERMAN 





January 21, 1911, 








| Wanted: Employees 


||{ Wanted: Employment 


| Wanted:Cmployment 





WANTED-—PLANING MILL MANAGER. 

An operating company with a new plant and modern aunty. 
ment, lake port, deck res to secure the services of a competent 
manager for planing mill and dimension factory. Prefer a 
man who can take complete charge and operate the plant. 
Business is in good shape, plenty of orders, with an ample 
supply of good stock. i£xcellent railroad facilities, also fa- 
cilities for shipping iby lake. 

Address “Pp. 104,” care AMERICAN LUMBERMAN, 





WANTED—YARD MANAGER AT ONCE 
For one of our yards in western Illinols. A competent, 
experienced man well recommended. Apply in writing or in 
person to MUELLER LUMBER CO., Davenport, Lowa, 


WANTED-—YARD MANAGER FOR RETAIL YARD. 
Thoroughly experienced yard manager for first class retail 
yard in Kansas. Must be man who has made good. 
Address “Pp. 100,” care AMERICAN LUMBERMAN,. 


WANTED-—FIRST CLASS 
Planing mill foreman; give references when writing. 
GERMAIN & BOYD LUMBER CO., 
Atlanta, Winn Parish, La. 


WANTED—BOOKKEEPER AND SECRETARY 
In sawmill concern, who can take financial interest in same. 
Address for full particulars 

POST OFFICE BOX 775, Vancouver, British Columbia. 


WANTED—A COMPETENT MAN 
By representative Cincinnati wholesale and manufacturing 
concern, who is well posted on buying hardwoods, cypress 
and yellow pine by mail. Good position for man ‘that can 
make good. State experience in full, age and salary expected. 
Address “RR. 145,” care AMERICAN LUMBERMAN, 


WANTED—A COMPETENT MAN 
To keep cost system in planing mill manufacturing all k'nds 
of odd mill work. Address 
“K, 110," care AMERICAN LUMBERMAN, 


Wanted: Mill Mechanics | 


WANTED—MAN TO DO TURNING, BAND SAWING 

And to be generally useful around planing mill. Apply, giv- 

ing experienc e and salary wanted. 
‘HE H. LEET LUMBER CO., 





























Portsmouth, Ohio. 











Wanted=Salesmen_| 





WANTED—YOUNG MAN EXPERIENCED 
In sash, doors, mill work, to travel Kalamazoo and imme 
diate vicinity. Address 
UNION TRIM & LUMBER CO., Kalamazoo, Mich. 
HARDWOOD SALESMAN WANTED. 
We want a tiptop man to sell Ilardwoods in this market. 
Virst class salary to a first class man. 
8. W. COR. DAYTON & WESTERN AVE., Cincinnati, Ohio. 
WANTED—SALESMEN 
Familiar with the contracting and mfg. trade in Chicago. 
Good salary paid to the right man. 
Address “S. 108," care AMERICAN LUMBERMAN. 


WANTED-BY A WELL ESTABLISHED 
Wholesale firm, a first-class yellow pine salesman, for Ohio 
territory. Good proposition, paying salary, expenses and 
commission, out of which. capable man can make handsome 
income. State age, — nee, whether married or single, 
and give references. Jon't answer this unless you know 
your business. Address 

709 EMPIRE BLDG., Birmingham, Ala. 


WANTED-—-GOOD MAN TO REPRESENT 
Manufacturer and wholesaler in lumber and shingles; com 
missions and interest in business. 

Address “R. 107,” care AMERICAN LUMBERMAN, 


WANTED—TRAVELING SALESMAN 
For South Dakota and Nebraska to handle western pine. 
Give experience, referenc es and salary expected. Address 
M. & CO., 225 Lindelle Block, Spokane, Wash. 


WANTED-—SASH AND DOOR SALESMAN 
Territory, Kentucky, Tennessee and Mississippi. Experienced 
man only one apply. Man now, or formerly covering that 
territory, preferrec 

Address “?-. 405," care AMERICAN LUMBERMAN, 


WANTED-—SALESMAN 
for factory and retail trade. Northern Indiana and southern 
Michigan. Northern ges western pine. 
Address “Pp, 123,” care AMERICAN LUMBERMAN, 

















EXPERIENCED SUPT. OR ESTIMATOR 
Wants situation with a door, sash and blind concern. Fa- 
miliar with trim, in all departments. New York, Boston 
and Chicago experie nee, 

Address “P. 120,” care AMERICAN LUMBERMAN, 


WANTED-BY EXPERIENCED MAN 
Position as superintendent or manager of planing mill, sash, 
doors, blinds and interior finish. Competent to figure and lay 
out work and handle nen to good advantage. Young man 
with fifteen years’ experience, 
Address “S$. 131,” care AMERICAN LUMBERMAN. 








WANT—POSITION, SUPT. OF CONSTRUCTION 
By a competent railroad man and mechanic, can build a 
road from the stump up, put up any kind of a house, build 
ing, docks and trestles; 25 years’ experience, 10° years in 
present position, 

Address “S. 115,’ care AMERICAN LUMBERMAN. 


COST ACCOUNTANT AND OFFICE MANAGER 
Desires change: married; long experience : references, $150.00 
to start. Address “S. 116," care AMERICAN LUMBERMAN. 


WOODS SUPT. WANTS POSITION. 

Prefer location in Louisiana or Texas, but have thought 
of going to old Mexico. Able to handle largest and hardest 
jobs and expect good money. Have had 20 years’ experience 
handing men and pine woods. My reference will be gilt 
edge in all respects. Unemployed since Dec. 31, 1910. Write 
me at Eros, La. LOCK BOX 153. T. J. Kelly. 


POSITION WANTED AS ACCOUNTANT OR 
Bookkeeper, by man 80 years of age. Have years of experi 
ence with largest lumber manufacturers on high class work 
and covering all departments My reference will interest 
you if desirous of filling a position of this nature. 


Address “S. 117,” care AMERICAN LUMBERMAN, 


POSITION AS BOOKKEEPER OR ASSISTANT 
By competent young man of some experience. Operate type- 
writer. = Very es salary. Good references, 














Address S. 114,” care AMERICAN LUMBERMAN, 





TIMBER ESTIMATES AND MAPS 
Accurately done. Or will accept permanent engagement 
with lumber company. Address 

GEO. W. HENDRY, 1710 G St., Washington, D. ¢C, 

A-| RETAIL YARD MANAGER 
Wants a yard in a town with good school privileges ; prefer 
the central or southern states. Can handle a large trade. 
Meet any competition. A good bookkeeper. Can make plans 
and figure from blue prints. Ilave several years’ experience, 
Can give best of references 
Address “S. 100," care AMERICAN LUMBERMAN, 








WANTED-POSITION AS MANAGER 
Of retail lumber yard. with or without planing mill, where 
conscientious work will be appreciated. Married; age 34; 
twelve vears’ experience: good salesman and a hustler. 
Address ki. IL. GEYER, Kennewick, Wash. 


SITUATION WANTED BY 
Experienced lumi ver salesman, manager and bookkeeper, Will 
work in city or vo ontside, 
Address “S. 150," care AMERICAN LUMBERMAN, 


WANTED- POSITION AT ONCE. 
IInve had 15 years sawing, filing and superintending mill, 
both band and cireular 
Address “ps. 102,” care 








AMERICAN LUMBERMAN, 


- WANTED- POSITION WITH INTERIOR ‘TRIM 
Concern, to assist estimator, measure up buildings for trim, 
bil into mill and do common detailing. 

Address “S. 126," care AMERICAN LUMBERMAN, 


WANTED-BY EXPERIENCED MILL MAN 
And band saw filer, position with good firm re wants re- 
sults. Address H., P. O. Box 65, Ayden, N. C. 


YELLOW PINE LUMBER BUYER 
Wants position Feb. 1: well acquainted mills in Ark., La. 
and ‘Texas and can buy to advantage, being well up on prices. 
Prefer position with reliable northern wholesaler, on salary 
basis and expenses. Address 
ee 








125," care AMERICAN LUMBERMAN, 





FIRST CLASS LUMBER SALESMAN 
Wants to represent manufacturer yellow pine, 


evpress or 
hardwood, 


Address “OLLLO,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS LOGGING SUPT. 
(Steam skidder preferred) by man of 18 years’ experience. 
AL reference. Can accept — on 350 days’ notice, 

Address “S. 124," care AMERICAN LUMBERMAN, 


WANT-—BY FIRST CLASS SAWMILL FOREMAN 
Millright or saw filer, steady and permanent position; am a 
practical mechanic and possess every ability required, know 
lumber and handle any labor in north or south. Have refer 
ence if wanted. Am married and sober. Can take job at 
once, Address P.O. BOX 585, Hammond, La. 











WANTED-—SALESMAN 
For factory and retail trade. Northern Illinols and southern 
Wisconsin. Northern and western pine. 
Address “P. 122,” care AMERICAN LUMBERMAN, 


FACTORY PINE SALESMAN 
Wanted for pS river territory and East. 
Address 24,” care AMERICAN LUMBBRMAN. 





| Wanted: Employment 


WANTED-A POSITION AS FILER. 

Have had twenty years’ ‘experience on band, rotary and 
gang in fast mills and all kinds of timber... Can give Al 
reference. 39 years old, strictly sober and married. Can 
come at once. ‘Address 

a, 








122,” cate AMERICAN LUMIERMAN. 


WANTED—A POSITION 
With some retail firm needing a man thoroughly experienced, 
capable and uptodate, either as bookkeeper or office man 
ager, or charge of the hooks of a sawwill company where a 
knowledge of modern methods, cost systems ete., is required. 
34 years of age, unmarried, a hustler, and able to furnish 
the best of references. Now on the Pacific coast, but will 
go anywhere either in the U. S. or Canada. Nothing con 
sidered but a strictly first clans position with plenty of work. 
Address “sg, 120,” care AMERICAN LUMBERMAN. 








WANTED-—POSITION AS BAND SAWYER 
In small tight hand mill. Four years’ experience.  Refer- 
ences furnished. Strictly temperate. 

Address ERNEST A. HEALD, Liberty, Maine. 


WANTED—POSITION AS GENERAL MANAGER 
For lumber company by March 1st. Have had ten years 
successful experience in above capacity manufacturing and 
marketing pine and hardwood. I have a record. 

Address “R. 140,” care AMERICAN LUMBERMAN,. 








WANTED-POSITION BY YOUNG MARRIED MAN 
As filer in single band mill. Sober; can furnish good refer- 
ence and come at once. Address 

‘BAPTIST,’ care AMERICAN LUMBERMAN. 


YOUNG MAN, EXPERIENCED LUMBERMAN 
And bookkeeper wishes —— Competent to manage a 
yard. Address G. U. COLE, 1304 N. Kedington wt. 

Hanford, Cal. 


POSITION WITH EXPORTER OR 
Manufacturer wanted by experienced young man with excep 
tional business and. executive ability. Competent to take 
charge of foreign office. Single. Will go anywhere. Best 
references, Address “R. 123,” care AMERICAN LUMBERMAN, 








PLANING MILL SUPERINTENDENT WANTS 
Position with some good company who desires the services 
of a competent man for planing mill or box factory who can 
take complete charge and operate same with a good record, 
Can come after March Ist. 

Address “R. 116,” care AMERICAN LUMBERMAN. 


A-| BAND SAW FILER WANTS POSITION. 
Open for position March 1st. Strictly sober and reliable. 
Zest of references. Satisfaction guaranteed. Vacific coast 
preferred. Address “R. 117,” care AMERICAN LUMBERMAN, 


AN EXPERIENCED LUMBERMAN 
In accounting, buying and selling is open for position as 
sales manager, auditor or would take charge purchasing 
office in South. Eleven years’ yellow pine experience. Age 
31. Married. Al refere "eS. 
Address “R. 135,” care AMERICAN LUMBERMAN, 


FIRST CLASS LUMBER BOOKKEEPER AND 
General office man desires a position. Eight years’ saw mill 
experience, cost accounting, pay rolls, freight rates ete, 
gest of references. Address 

“R. 134,” care AMERICAN LUMBERMAN, 




















WANTED-POSITION AS MANAGER 
Of yellow pine mill by an experienced man, who has had a 
thorough training in the manufacturing and selling of yellow 
pine. Can give first class references. Married, temperate, 
energetic and looking for the right position with the right 
kind of people. Address 
“R. 133,” care AMERICAN LUMBERMAN. 


WANTED-POSITION BY GERMAN 
As yard manager; ten years’ experience; married; state 
salary; best of reference; go anywhere 
Address BOX 268, Creighton, Neb. 


SAWYER WANTS POSITION. 

Right hand modern mill, experienced in southern pine and 
hardwoods; married, strictly sober and reliable. No. 1 
references. Single or double cut band. 

Address “RR. 127,” care AMERICAN LUMBERMAN, 


LUMBER MANUFACTURERS ! 

Are you burning up your slabs and edgers? Why not turn 
them into staves and heading or lath. Let me look up ma- 
chinery and install them for you and will also run them 
and make good money for you. I have 24 years’ experience 
in this line of work 

Address “M. 125," care AMERICAN LUMBERMAN, 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this de- 
partment at small cost. Send in your ad and let us esti 
mate its cost. 


MANAGER, 1O YEARS’ EXPERIENCE 
Sash, doors, interior finish and lumber. Can handle large 
building contracts. Will consider offer to change present 
position, Address “DP. 143,” care AMERICAN LUMBERMAN, 


MILLWRIGHT, DESIGNER AND BUILDER. 
Saw mill, shingle and planing mills a specialty. Have 
built some of the largest and best mills North and South. 
Correspondence solicited. Address 
J. P. HANSON, 228 Pearl street, Oshkosh, Wis. 


MANUFACTURER, WHOLESALER OR 
Retail yard, desiring the service of an experienced man, in 
capacity of manager, supt., buyer or office, who can handle 
the lumber business from beginning to end, with reference 
and ability to prove same. Write 

“COMPETENT,” P. O. Box 663, Jacksonville, Fla. 


























BAND SAW FILER WANTS POSITION. 

Ten years’ experience filing, sawing and mill foreman in 
southern hardwoods and pine; know how to get grades. 
Strictly sober, reliable and a hustler. Age 33, married. 

Address “Pp. 110,” care AMERICAN LUMBERMAN. 





ALL ROUND HARDWOOD LUMBERMAN 
Wants position; have managed band mills, circular mills, 
jlaning mills, prefer new operation. Can estimate for operat- 
ng and logging band and circular saw mills, in mountain or 
flat lands with teams or skidders. Can install system to 
show actual expense per M for operating per day, month, 
year, giving cost per M of each department, also valuation 
per M of stock produced; age 39, married, healthy, reason- 
able salary to begin with. 

Address “Pp. 112,” care AMERICAN LUMBERMAN, 





ASSISTANT SALES MANAGER & ALL ROUND 


Office man for wholesale hardwood dealer desires change 
Feb, Ist. Address “M, 127,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY YOUNG MAN 
To represent yellow pine manufacturing concern in Chicago 
market. Am thoroughly experienced, backed by the best of 
references, and desire only connection with concern of higk 
standing who can deliver the goods. Arrangements can be 
made with such a ae that will be mutually satisfactory. 





Address 121.” care AMERICAN LUMBERMAN. 


ED 





WANTED-—TO BUILD SAW MILL 
To operate a mill or plant as manager, or to file for a mill ; 
any kind of saws. Address | 
“LL. 119," care AMERICAN LUMBERMAN, 


BOOKKEEPER, CASHIER & STENOGRAPHER | 
10 years’ exp., de —, Dm ten city or country Marriee 
Address “M. 158,” care AMERICAN LUMBERMA 





| Wale Tinher amber Lani] 


WANTED-LARGE TRACTS OF LAND r 
Uneultivated, for colonization purposes. Owners only neee 
apply. Address “S. 110," care AMERICAN LUMBERMAD. 


WANTED-—GOOD TIMBER PROPOSITION. 











Must be good size; the larger the better. First ” n idera- 
tion logging opportunity. Give full description an iP an 
Address ‘D. 118,” care AMERICAN LUMBERMA 
a 





WANTED-—POSITION AS CHIEF ENGINEER 
By a practical sawmill man, fully competent to take full 


charge of all the = tails in the engineering le Mn Good 
reference. Addres 


R. R. CONEY, 446 E. Church St., Williamsport, Pa. 





1 WILL PURCHASE DESIRABLE TIMBER 
Lands in large or small tracts. In submitting prope sitions 
give full particulars. Also give best available ini: rma _ 
as to timber in your vicinity that can be add to 
holdings. Address “I’, 121,” care AMERICAN LUM BERMAN, 
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{ Wanied:Business Oppocluniies | 





for Sale:Retail fiumber Yards} 








WANTED—GUM LUMBER. 

Will buy anywhere from one to one hundred cars log run 
or No. 1 and 2 common gum, any thickness; or contract for 
cuts of mills, log run nreferre dd. 

KANSAS CITY PACKING BOX CO., 


WANTED-—4 OR 5 CARS OAK SQUARES. 
19¢x1%x18". Name lowest delivered Boston, Mass., rate. 
A. & H. GATES, 135 Adams St., Chicago, Ill. 


WANTED—OUTPUT IN STANDARD SIZES 
of large ye and planing —. Address 
“HOUSE BUILDING care AMERICAN LUMBERMAN, 


Kansas City, Kan. 











4-4 MAPLE BOARDS. 


We are large purchasers of clear 4-4 maple, any color, 
2%” wide and upwards, in 8’, 14’, 16’ lengths. Green or 
dry. Receive every month in the year except July and 
August. Correspondence solicited. Boston rate of frelght. 

K. & C. MANUFACTURING CO., Henniker, N. 





WANTED—A MANUFACTURER’S STOCK 
Of yellow pine, to sell on a commission basis in Detroit and 
neighborhood ; exclusive sale only wanted. 

Address “R. 102," care AMERICAN LUMBERMAN, 


WANTED-—OAK DIMENSION LUMBER 
Cut largely from one inch low grade white and red oak. 
Write for list of sizes and prices will pay f. o. b. cars your 
mill. rn. A. HOOTON LUMBER CO., Terre Haute, Ind. 


WANT—QUOTATIONS ON ONE MILLION FEET 
White oak car stock. Quote delivered F. ©. B. ship's side 
Cleveland, also Duluth, Minn. Shipment to commence open 
ing of navigation. Address | 

“R. 104,” care 


WANTED-—RED OR WHITE OAK STRIPS. 
Cut 1”°x14%,"—6’. Must be clear and sawed from young 
tough timber. DELVPHOS HOOP CO., Delphos, O. 


WANTED—A MANUFACTURER'S STOCK 
02 southern hardwoods, to sell on a commission basis in 
Detroit and ne ‘ighborhood ; exclusive sale only wanted. 
Address “R. 103,” care AMERICAN” LUMBERMAN. 


WANTED--DRESSED LUMBER. 

Dry kilns, fan, blow pipe, rip saw, dynamo, saw and _ plan- 
ing mill machinery, power, office fixtures etc. to exchange 
for yellow pine and other stock for northern yard. Write 
for list. KF. M. KOONS, Eubank, Miss. 








AMERICAN LUMBERMAN. 














WANTED-—YOU TO TRY LORAC. 

A positive preventive against checking and splitting of 
logs and lumber. Guarantee, without a string; no satisfac- 
tion, no pay; your verdict is to be final. If you test Lorac 
Low you will know its merits by the time the sap comes up. 

GEORGE HENKE CO., 72 Beekman St., New York 





WANTED—HARDWOODS. 
Oak, poplar, hickory and gum, green or dry. Will pay 
cash and inspect at shipping point. 
‘.. SS BAER, 
WANTED—BLACK WALNUT EXPORT LOGS. 
14 inches and up in diameter, 8 feet and up long. Inspec- 


tion and payme nt at shipping point. 
FRANZ GERTIG, 148 Mason St., 


Wabash, Ind. 





Cincinnati, Ohio. 


WANTED—OAK, HARD MAPLE AND ELM. 

We want to contract for a large quantity of small dimen- 
sion oak, hard maple and elm for bending. Must be clear 
and sawed from young, tough timber. Lengths from 2 to 8 
tect, LOUIS RASTETLER & SONS, Fort Wayne, Ind. 


WANTED FOR CASH—WALNUT SQUARES. 
We are in the market for walnut squares in sizes from 
1%x1\% to 4x4, 12” and over long. Apply for specifications 
of sizes. P. O. BOX 1569, New York. 


WALNUT LOGS. 
We are in the market for any quantity of prime logs 
Cash f. o. b. cars. RAY E. PICKREL LBR. CoO., 
Chandlerville, Il. 


[Wanled-Secondtand Mackinecy | 


: THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 


course you do. Advertise in the AMERICAN LUMBERMAN, DO 
I'v Now 


























THOUSANDS UPON THOUSANDS 


Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in. this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don't wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bidg., Chicago. 
ee 





WANTED—CONNECTION 

With good manufacturers who desire a sales agency in 
Michigan for the following kinds of stock: Southern yellow 
pine of all kinds; southern cypress of all kinds; southern 
gum of all kinds; southern oak of all kinds; Washington 
fir of all kinds: W — red cedar shingles of all kinds. 
Address correspondence 

ROBT. K. MANN: LUMBER CO., Mich. 


COME TO ALANSON, MICH. 

Parties desiring location for woodenware or hardwood fac- 
tory, with good facilities for shipping by water or rail, will 
do well to investigate this. Address 

A. M. PETERSON, SEC., 


Muskegon, 





Alanson, Mich. 





WOULD INVEST FEW THOUSAND DOLLARS 
In wholesale or retail lumber business in Chicago. 
Address “S. 127," care AMERICAN LUMBERMAN. 


WANTED-—RETAIL LUMBER YARD. 
Give full particulars. 
SOUTITIWES 





STERN STATES LUMBER CO., 


Kansas City, Mo. 


WANTED—ONE OR MORE 


retail lumber vards in Washington, Oregon or Cali 





Paying 


fornia. All correspondence treated confidential and give par- 
ticulars in first letter, 
Address “ss. 121," care AMERICAN LUMBERMAN, 





WANTED—TURPENTINE LOCATION 
Will make an attractive turpentine proposition to owner 
of a good tract of round long leaf pine timber or will figure 
with a saw mill company to turpentine their timber ahead 
of the mill. If interested send description and location of 
your timber to 
“S. 119," care AMERICAN LUMBERMAN, 


WANTED-—PARTIES HAVING SAW MILLS IN 
Territory where elm timber is available, to manufacture 
coiled barrel hoops. Machinery furnished on easy terins. 
Payable by taking output. Write for details. 

Address “HOOPS,” care AMERICAN LUMBERMAN, 








WANTED—CORRESPONDENCE 
With planing mill having substantial supply cypress, who 
will handle several cars mouldings, base and finish per week 
on requireme rt of eastern trade. Address with particulars 
*ALACHEER,” care AMERICAN LUMBERMAN, 


WANTED-—TO PURCHASE GOOD RETAIL YARD 
In Illinois. One ay town doing not less than $18,000, 
Address 128,” care AMPRICAN LUMBBERMAN, 


WANTED-—TO PUT IN AND RUN COMMISSARY 
At some good saw mill by party that has the capital and 
experience. South preferred. 

Address “R. 131,” care AMERICAN LUMBERMAN. 











WANTED-—INDUSTRIES. 


We have one of the best locations in the United States, 


right in the heart of the hardwood district, with the very 
best of rail and water transportation, freight rates ete. We 
want manufacturers seeking new locations and those about 
to embark in business to write us and get our proposition, 
Our city is constantly growing and is in a healthful location 
with desirable surroundings. 


Address “LL, 124," care AMERICAN LUMBERMAN, 





WANTED—RETAIL LUMBER YARD. 


One or more in middle West. Give full particulars, 
Address “Dp. 120,” care AMERICAN LUMBERMAN,. 


CASH FOR YOUR YARD OR BUSINESS. 

No matter where located If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at any 
price, address PRANK P. CLEVELAND, 

1507 Adams Express Bidg., Chicago, III. 


MANUFACTURING PROPOSITION WANTED. 
Must be first class. What have you to offer? Send price 
and full description 
Address “DPD. 119,” care 








AMERICAN LUMBERMAN, 








[Waule-LoggingyCipment | 


for Sale-Retail fumber Yards 











STEEL RAIL—WANTED. 


We wish to lease five to ten miles of steel rail, 


for about 
ten years Address 


“RAIL,” care AMERICAN LUMBERMAN,. 





A EVERY LUMBERMAN SHOULD POSSESS 
Bde Mf 5th edition Actuary. It takes the place of the old 
fect | ition, now out of print. This new edition shows the 
oo ae stock sizes from 1 to 2,000 pieces, and the amount 
are tl ) to $75 per M feet of any quantity. The results 
men “w ;4 ready for use. The fourth edition of the Lumber- 
tables {} tuary has cut-in- index, and contains numerous 
for cl ‘at are of great value to the retailer. Price, $3.50 
cloth “' $4.00 for leather bound copies. _ For sale by 


CMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 





Whe WANTED-—GOOD MEN. 
{mploy'n looking for positions to advertise in the Wanted 
yment columns of the AMERICAN LUMBERMAN. 


FOR SALE—RETAIL YARD 
Located in north Missouri. Only yard in town. 
profitable business. mes investment. 


Address " 25," care AMERICAN LUMBERMAN. 


Doing a 








LUMBER YARD FOR SALE 
In county seat town of 800; no competition ; $40,000 yearly 
sales GEO. W. GREEN, Bloomington, Neb. 


FOR SALE—ONE OF THE BEST RETAIL YARDS 
In southern Indiana, Will sell all our controlling interest 
to a good lumberman to take charge. City of 20,000 popu- 
lntion, on the banks of the Wabash. 
Address “S$. 105,” care 


FOR SALE-RETAIL YARD AND 
Building supply factory in one yard town in Wisconsin. 
Excellent trade. Annual sales $45,000. 
Address “Pp, 152,” care AMERICAN LUMBERMAN, 





AMERICAN LUMBERMAN, 














FOR SALE-—2 GOOD LUMBER & COAL YARDS 
In southeastern Nebraska, in agers towns, 
One in town of 4,000; one other lumber and coal yard. 

One in town of 600; no competition. 
Will sell singly or together. 
These are the best propositions on the market and will 
bear. closest investigation. Owner will show books. 
Best of reasons for selling. These are only on market for 
short time, so act quick if you are interested. 
Address ‘Pp. 103,” care AMERICAN LUMBERMAN. 


FOR SALB—-RETAIL YARD 
In growing suburb of Denver; trade can be largely in- 
creased ; good transportation, location and climate ; moderate 
investment. Address “R. 109,” care AMERICAN LUMBERMAN. 








FOR SALE-INTEREST IN RETAIL LUMBER AND 
Coal yard, northern Illinois. Doing a good business. Rea- 
son for selling, have other interests. Fine opening for party 
who wishes to take active part. 


Address “J. 138,” care AMERICAN LUMBERMAN, 


TWO LUMBER YARDS AT ADJOINING TOWNS 


In lowa; one of them the only yard in town; both in excel- 


lent territory with large crops, and doing’ fine business. 
Price reasonable. 


Address “H. 105,” care AMPRICAN LUMBERMAN, 


FOR SALE-—GOOD RETAIL LUMBER, COAL AND 
Grain business, also good wagon and feed yard: just across 
street from lumber yard; in a thriving new town in middle 
Southwest. For partic ulars write 

U. . Guymon, Okla. 


| forSale: inher = Shai] 


PULPWOOD FOR SALE. 
Several thousand cords of spruce, 4” and over, cut this 
winter. Make offer delivered at destination for what you 
require. Address “S. 109,” care AMERICAN LUMBERMAN, 


CYPRESS PILING, TELEPHONE POLES, 
Fence posts or house blocks furnished at lowest prices. 
ROUTE 5, BOX 72, Jefferson, Texas, 


























HEAVY YELLOW PINE JOISTS. 
206 pieces 2x16—25 rough or S18 & RB. 
Address Kr. T. DAVIS, Centerville, Ala. 


FOR SALE—TROLLEY TIES 
Hickory and white oak lumber. Mills in Carroll and Mont- 
gomery counties, Home office R. F. D. 9, Westminster, Md. 
WM. Y. FRIZZELL & CO. 


FOR SALE 
Dry, original growth cottonwood, wide panels. 
1 car 1x30 to 40-inch. 
1 car 1x28 to 36-inch. 
3 cars 1x26 and wider. 
3 cars 1x22 to 25-inch. 
Bone dry, band sawn, free from twisted or warped pleces. 
Address “PP, 144,” care AMERICAN LUMBERMAN. 











ONE CAR WALNUT KROTCH LOGS FOR SALE. 

38 in number, from 10” dia. to 2’ 0”, average 10’ length, 

Cut 2 years. Make offer f. o. b. cars Betzwood Sta., Penna, 
KE. H. HEDLEY, No. 1, Norristown, Pa. 





POPLAR BEVEL SIDING AND LATTICE 
Also 
500,000 ft. 6/4 No. 1 common and No. 2 common poplar, 
good widths, fine lengths. 


GAMBLE BROS., Highland Park, Ky. 





SALE OF LUMBER, LATH AND SHINGLES. 

Menominee Indian Reservation, Neopit, Wis., Dec. 17, 1910. 
Proposals in writing will be received by the Menominee In- 
dian Mills up to 6 P. M. January 12th, 1911, and each 
Saturday thereafter, until further notice, for the lumber 
ete. manufactured by this mill. The inventory of December 
10th, 1910, showed quantities unsold to be as follows: Pine 
2,015,126 feet, Hemlock 15,266,131 feet, Rock and Soft Elm 
mixed 201,250 feet, Soft Elm 188,478 feet, Rock Elm, 2,359,- 
152 feet, Maple 456,435 feet, Birch 654,080 feet, Basswood 
Oo8 feet, Oak 7,000 feet, 26,831 feet, Lath 
50 and shingles 3,419,250. 
s are made weekly, so above amounts can not be guar- 
anteed. If interested in any of the items shown above, 
write the Menominee Indian mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale ete. 
The stock may be seen in the yard of the Menominee Mills 
at Neopit Payment will be required for stock purchased 
when stock Is ready for shipment, The right to reject any 


and all bids is reserved 
INDIAN MILLS. 









Norway 


THE MENOMINEE 
FOR SALE—-TENNESSEE RED CEDAR. 


We make a gegay in Tennessee red cedar squares, taper 
sawed posts, 7’ and 8’, 3” to 4%” tops round and one 
faced posts 6% , 7 and 8’. Can fill orders promptly. Get 
our prices before ordering elsewhere. Address 

HOUSTON & LIGGETT, Lewisburg, Tenn. 


FOR SALE 
Quantity lignum vitae logs. 
DIECKMANN HARDWOOD coO., San Franciseo, Cal. 


POPLAR, OAK & SHORTLEAF PINE 
D. B. MURPHY & CO., London, Ky. 


FOR SALE—NORTHERN PINE LATH, 


White cedar shingles, in ~~ eae car loads or mixed with 


pine lumber. Special orice 
DOUGL 88 Tu MBER CO., Bemidji, Minn. 
WANTED-—INFOR MATION 
Every American wood will be found properly classified in 
the “History of the Lumber Industry of America.” Send 
for circulars 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn 8t., 
Chicago. 
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SALE OF TIMBER. 


Washington, D. ¢ 1911. Sealed bids, 
outside sid, General January 3, 1911, 
and addressed to the lorester, San Francisco, 
including the first day of 


marked 
Trinity,’ 
Cali- 


January 12, 
Notice, 
District 


fornia, will be received up to and 

April, 1911, for all the merchantable dead timber, standing 
or down, and all live timber designated for cutting by 
Forest Officers, on an area of approximately 219,000 acres, 


designated by Forest Officers, 
include only such portions of 
naturally tributary by water 
north side thereof, and to 


which area will be definitely 
ind which will comprise and 
the following townships as are 
drainage to Grouse Creek on the 
the South Fork of Trinity River and the Hay Fork of the 
South Fork of Trinity River on the nerth and east sides 
thereof, to-wit: T. 5 N., KR. 5 E.; T. 4 N., R. 5 EB.: T. 4 N., 
an: one, oe Ott. Oe, BOOT os oS 
I T4N. R. 8 B.: TT. 3 N. BR. 8 EB.;: of the 
Me ridjan, and T. 33 N., KR. 1 Bie ae 4 

ZN Rm. tb W a a ee Oe Re 31 a I. 10 W. 
T. 31 N., R. 11.'W.; T. 31 N., BR. 12 W.; T. 30 N., R. id 
W ee ae a: Se r. 20 N.,, R. 10'W.; T. 29 N,, R. 
11 OW ee ee i ae | es OF the Mount Diablo Meridian, 
rrinity National Forest It has been roughly estimated that 
this area contains a total of approximately one billion feet, 
board measur of sugar pine, yellow pine, Douglas fir, white 
fir and incense cedar saw. timber 

No bid of less than $1.50 per M. feet, 


a A 
Humboidt 
mat me 


board measure, for 


timber cut, scaled and removed before April 1, 1916, and 
$2.00 per M feet, board measure, for all timber cut, scaled 
and removed subsequent to and including April 1, 1916, 
will be considered \ deposit of $25,000.00 must be placed 
to the credit of the Treasurer of the United States with 
the First National Bank of San Francisco, California, with 
each bid submitted to the District Forester. The deposit 
will be retained and credited as part payment of the pur- 
chase price of the timber offered for sale by this advertise 
ment should the bid be accepted, but will be retained by the 
United States as a forfeit if the bid be accepted and the 
required bond and agreement are not furnished and executed 
by the successful bidder within sixty days from receipt ot 
notice by telegraph that his bid has been accepted by the 
Secretary of Agriculture Timber upon valid claims is not 
included in this sale The right to reject any and all bids 
is reserved fen years’ time from April 1, 1011, will be 
allowed for the cutting and removal of the timber. The 
successful bidder will be required to give bond as a guar 
antec of a faithful performance of all the conditions of the 
sale. All timber will be desig nated by Forest officers be- 


Prospective bidders will have an opportunity, 
demonstration of the general manner in 
done in different classes of tim- 


fore cutting 
if desired to see a 
which the marking will be 


ber Included in this sale. Before submitting his bid each 
bidder should obtain from the District Forester, Forest 
Service, San Francisco, California, a copy of the conditions 
of sale and the regulations which will govern the cutting 


and removal of the timber Il. S. GRAVES, Forester. 





HAVE YOU CUT OVER | PINE LANDS? 
I] can tell you how to make the land bring you large 
prolit Address “SOUTH,” care AMERICAN LUMBERMAN. 


FOR SALE—OREGON TIMBER. 


The following tracts of timber, 
states of Oregon and Washington, 


districts of the 
either as a whole 
Group 1 
Group 2 
Group H 
Group 4 


best timber 
are offered 


located in the 


or in separate groups as listed below ; 


12,800,000 feet, 
1,400,000 feet, 
133.450.000 feet. 
35,000,000 feet, 


$ 9,600.00 
Ri 000.00 
7,000.00 


Marion Co., Ore. 
Clackamas Co., Ore 
Skamania Co., Ww ash. . 
Columbia Co., Ore. 





eee 79,000.00 
Group 5 §,000,000 feet, Doug: Pe! ee 6,000.00 
Group 6 10,000,000 feet, Washington Co., Ore. 10,000.00 
Group 7 116,050,000 feet, Columbia Co., Ore... 115,000.00 
Group 8 57,030,000 feet, Columbia Co., Ore. 57,000.00 
Group 9 225,000,000 feet, Columbia 


Counties, Ore.. 
162,610,000 feet, 
1, 05,800,000 feet, 
2 &,100,000 feet, 
3 6,520,000 feet, 
1 21,700,000 feet, 
5 65,400,000 feet, 
MOGK COURTICS, OFe. oc rec ccvcssecs 
is in one ownership and is unincumbered, Re- 


Group 10 
Group 1 
Group 1: 
Group 1: 
Group 1: 
Group 1 


This timber 
liable 
correspond 
original 


with 
cruise. 


parties desiring 
owner, 
If interested address 
“OWNER,” 


and € ae 
ro rapa : 295,500.00 
Clatsop Co., Ore . 208,000.00 
Clatsop Co., Ore... 95,000.00 
Clatsop Co., Ore... 7,200.00 
Clatsop Co., Ore 5,000.00 
Clatsop Co., Ore 20,000.00 
Clatsop and Tilla- 

80,000.00 


timber investments are 
estimates 


requested to 
give n are on owners 


care AMERICAN LUMBERMAN, 





CALIFORNIA WHITE AND SUGAR. PINE. 


50,000 aeres 
Estimated 25,000 
acres of pine and 
$17.00 per acre, 


also have large 
$1.50 per M. W. 


near S. P. R. RR. in 
ft. per 


We are 
and can furnish plats 
bodies of Oregon 
ww. F 


northern California 
$1.25 per M SO,000 
estimated 18,000 tte per acre, at 
owners’ agents for these lands 
and estimates to bonatfide buyers. We 
timber from 75 cents to 
EATES, 115 Dearborn St., Chicago 


acre Price 
‘ed fir, 





SAMUEL COLLYER DEALER IN WASHINGTON 


And Oregon timber 


ging chances. 
solicited. 


804 
Bank reference. 


mills and log 
Correspondence 


saw mills. shingle 
Bldg., Seattle. 


lands, 
Leary 





400 MILLION FEET TIMBER. | 


80% yellow fir on 
immediate logging 


and on easy 


terms. 


the lower Columbia river, suitable for 
proposition if desired; will sell cheap 
J. E. Y., 215 Henry Bidg 
Portland, Ore 





130 MILLION FEET OREGON FIR TIMBER | 


And mill in growing town Willamette valley, for $150,000.00 ; 


reasonable terms. 


ticulars to bonatide investors. 
505-6 


Will make a profitable 
CROSSETT MBER CO., 
Lumberman's B “hy Pavilend Ore 


Rw ration. LDar- 





OREGON AND IDAHO PINE TIMBER 


Best 
suit 


quality, 
purchaser 


10,000,000 to 


500,000,000 in quantities to 


W. RR. KIVETTE, La Grande, Ore. 





LAKE SUPERIOR TIMBER LAND FOR SALE. 
Small or large tracts Address 
LOCK BOX 


TENDERS FOR PULPWOOD LIMITS. 

Fenders will be received by the undersigned up to and in 
eluding the 10th day of April next, tor the right to cut 
pulpwood on certain areas situate 

(1) On the Abitibi lakes and river tributary to the Grand 
Prunk Pacific railway, and the Temiskaming & Northern On 
tarlo railway, in the district of Nipissing. 

(2) On Rainy lake and around the 
Manitou lake, tributary to Fort Frances on 
the districts of Rainy river and Kenora. 

Tenderers shall state the amount they are 
pay as a bonus in addition to dues of 


118, Ontonagon, Mich. 





Lower 
river, in 


shores of 
Rainy 


prepared to 
10 cents a cord for 


spruce, and 20 cents a cord for other pulpwoods, or such 
other rates as may from time to time be fixed by the lieu 
tenant-governor-in-council, for the right to operate a pulp 
and paper industry on or near the areas referred to. Such 
tenderers will be required to erect mills on or near the 
territories and to manufacture the wood into pulp and 
paper in the provinee of Ontario 

Partios making tenders will be required to deposit with 
thelr tender a marked cheque, payable to the treasurer of 
the province of Ontario, for 10 percent of the amount of 
their tender, to be forfeited in the event of their not enter 


ing into agreement to carry out conditions ete. 
The highest or any tender not necessarily aecepted 
For particulars as to description of territory, capital to 
be invested, ete., apply to the undersigned, 
Kr. COCHRANE, 
Minister of Lands, Forests and Mines. 


Toronto, Ont., January 10, 1011 


FOR SALE—FROM SIX TO NINE MILLION FEET 
of hard and wood stumpage nine miles from railroad, 
or T will saw it into lumber and deliver at railroad. For 
particulars address I. V. IDLEMAN, Scherr, W. Va. 


who WANTS A GOOD MAINE TIMBER TRACT? 
ZSH.000,000° feet white pine, spruce, cedar ete. 40,000 
cres hardwood, Ga., 360,000,000 feet oak, gum, cypress, ash, 


hickory ete WRIGHT, Bergen, N. 








sott 





390 MILLION F et. VERY FINEST TIMBER 
With land in fee, 20,000, Only 3 miles from R. R. Very 
cheap logging Worms. 4 cash, bal. 4 annual payments, 
with 6 percent interest, Address owner, 

BOX 857, Asheville, N. C 


JNO. L. WAGGONER & SON. 

Real estate, timber lands, farms and city property, pine 
lumber, saw mills and lumber yards, coal mining lands and 
grazing lands. McAlester, Okla. 














2200 ACRES WITH NINE MILES 
Frontage on the James river (navigable water) over twenty 
fine buildings and about $35,000 worth of good sawmill tim- 
ber, all for $60,000 Address 
DEVERELL & CO., 


Claremont, Va. 


Tr Sale PacifieCoastfimber fands 











PACIFIC COAST TIMBER LANDS. 


If you are 
aa timber lands, 


J. McCRAC KE N, 304 


in the market for or 


want information concern 
write to 


Mckay Bldg., 


eall on or 


Portland, Ore. 








BRITISH COLUMBIA TIDEWATER TIMBER. 


We list 
sonally 


direct 


from 
before offering. 
Engineers, 403 Crown 


owners and examine all tracts per- 
Write CLARK & LYFORD, Forest 


Building, Vancouver, B. C 





If you need 
pose of 
bond your entire 


the timber is cut 


Personal 


funds for 
increasing 
proposition on a 


interviews and correspondence 


TIMBER BONDS. 
logging operations, or for the pur 
present timber holdings, we will 
basis of retiring bonds as 


your 


THE ALGASE CO., 
Financial Agents 
Northern Bank Bldg 
Seattle, Wash 
invited. 





BRITISH COLUMBIA TIDE-WATER TIMBER. | 


We solicit 
standing by 
timber 

508 Dominion 


correspondence 
Investors 


ation of our 
tidewater 


investig 
booklet) on 


and an 
Send for our 


KRAUS- REYNOLDS CO. LIMEUPED, 


Trust 


Bidg., Vancouver, British Columbia 








M. E. THOMPSON CO., PORTLAND, ORE. 


Ilave timber 
timber 





For timber 


and mills for sale. Let us offer you our best 
tract for investment or immediate te logging. — 
PACIFIC COAST TIMBER LANDS. 
lands or mill properties in Washington, Ore 
gon -—", British Columbia, A > 
I. EWART, 826-7 Henry Bldg. Seattle, Wash 








BRITISH COLUMBIA TIMBER. 


Investments of all 
WwW 


L. KEATE, Crowe Wilson 


sizes. Correspondence solicited, 


Bidg., Vancouver, B. C 





PACIFIC COAST LAND AND TIMBER | 


Use our 
mills, 





fide buyers solicited. 





land and timber department for land, timber and 
ROBERT S. WILSON, 
1036 Henry Bidg., Seattle, Wash. 
BRITISH COLUMBIA TIMBER. 
Several fine tracts on Vancouver Island and mainland. Bona 
Satistaction guaranteed 
FRAMPTON, Mahon Bldg Victoria, B.C 








forSaleSouthern mer fands 











65,000 ACRES LONG LEAF YELLOW PINE 


Timber in fee 
H5O.G00,G00 feet 
railroad, which 
its southern 
Mexico. ‘Timber 
furnishes, 
facilities to all 
tapped for 


and full description address I. O 


simple. 
ot 


terminus a 


through 
interior 
turpentine and is in its 


Estimated to yield 300,000,000 to 
saw logs, of good heart quality. On 
divides it about in half and which has for 


water port on the Gulf of 
25 miles from the port The railroad 
trunk line connections, transportation 
points The timber has never been 
virgin state For map 
BON 234, Bainbrige, Ga. 


deep 
~* 





BRITISH COLUMBIA, WASHINGTON & OREGON 


Timberlands, 


mills and logging chances. 
MASON & LEHMAN, , 


521 Leary Bidg., Seattle, Wash. 





BRITISH COLUMBIA TIMBER 
Crown granted I am aes a low price for quick turn. 
Write or wire A. J. DURLAND, 1131 31st Ave., 
Seattle, Wash. 








COTTONWOOD FOR SALE. 


2,800 acres (in 
Address Osc 


AR DASPIT, 


Ss 


tate of La.) on Colorado Southern Ro RR 


taton Rouge, La., Box 552 





84,000 ACRES VIRGIN PINE AND CYPRESS 


Solid body. 
sawmill 
tapped by 

$7.50 per acre, 


cypress, 


Will cut 
Now has 
Atlantic, 


275 million feet pine, 40 million feet 
water transportation. Will be 
Okeechobee & Gulf railroad. 
cash, 

Pr. QO. 


BOX 816, Jacksonville, Fla. 


- 





28,000 ACRES CUT OVER LANDS 
In southern Georgia; good farm lands on railroad; $4.00 per 
acre Write WM. NUSSBAU Jacksonville, Fla 
FOR ‘SALE— TIMBER AND cuT OVER LANDS 
In large or small tracts, located in the South. 
OWEN-CLARK COMPANY, 
National Bank Blidg., Pensacola, Fla 


TWENTY-ONE THOUSAND ACRES IN FLORIDA 

Rtound timber. Will cut 2,500 feet and thirty-five boxes: 

xood soil; price, $7.00 per acre. For particulars write 
WM. NUSSBAUM, Jacksonville, Fla 


IF YOU WISH TO BUY 75,000,000 FEET 
Of yellow pine timber in Ala. and near one of the 
kets in the state Principals only 
Address “LL. 136,” care 








American 





best mar 





AMERICAN L.UMBERMAN, 





FIFTEEN THOUSAND ACRES ROUND ‘TIMBER 








In Florida, Will cut 8,000 feet and thirty-five boxes per 
acre Good settlers land. $8.00 per acre Writ 
WM. NI SSBAI M, Jacksonville, ville, Fla 
FOR SALE- 1100 ACRES OF TIMBER ‘LAND | 
Pine and oak, Montgomery Co., Ari Ten million feet, 
oil and gas fields near by 
G. W. FRISBIE, Owner, Savona, N. y 
BEST ‘TIMBER LAND PROPOSITION 
In South. 7,200 acres of round timber within sight of one 
of the best soathern oy Average 3% logs, 16 ft. each, 
per tree. Write VM. UM, Jacksonville, Ila 


NUSSI 


‘Tor Sale: Hardwood Timber 


rene SELECTED POPLAR, OAK, ASH AND 














swood trees, tS inches and over, ten miles from station 
near Asheville. Splendid logging proposition, and good road 
to haul lumber Also timber and timber lands, all bargain 
for the manufacturer with Jimited capital 
GEO. A. Mt RRAY, Asheville, N.C 


FOR SALE-90 ‘ACRES OF ORIGINAL "GROWTH 


Timber, on dine of railroad, between Baltimore and Phila 

delphia, Da Oak, chestnut, poplar, hickory ete. : easy to 

eet off Price, $6,000 . K. BALDWIN, 
Baldwin Sta., M. & Y R. R., Maryland 


FOR SALE-TWENTY THOUSAND “ACRE TRACT 


Of virgin hardwood timber on the Tensas river, in Tensas 
perish, Da 130 million feet; oak prevails Average haul 
me and three fourths miles Price $17.00 an acre Natul 
ally drained, fine farming land, such as is worth, without the 
timber, $200.00 an acre in Illinois Send for plat and de 


PRINCE & CO., 
566 ACRES VIRGIN HARDWOOD TIMBER © 
Land, in fee simple, on White river near Clarendon, Ark. 
Also two saw mills at Clarendon. A bargain, if sold at once 
Address “LL. 103,” care AMERICAN LUMBERMAN 


cription Springfield, Il 





FOR SALE—-BY OWNERS 

Large tract of hardwood timber lands, 
million feet of merchantable timber, located 
Alabama, on navigable river. More than 200 
of the timber is tupelo of large size and very superior 
quality; about 8O million feet is cypress, and 12 million 
feet oak; the remainder is mixed varieties of hardwoods. 

The timber can be most advantageously logged to Mobile, 
where there are excellent opportunities for the location of 
saw mills, vencer, furniture, casket and refrigerator fa 
tories, and many other industries requiring a supply of 
hardwood at minimum cost. 

For the purpose of winding up the 
among the owners of this property, we 
part of the tract at a price away below 
take small cash payment down, and give four or 
time on the balance. 

The property is equally 
the manufacturer, investor or 
desired with principals only. 

“F. 20a, CANS 








containing 3875 
near Mobile 
million feet 


business relations 
will sell all or any 
its value, and will 
five years’ 


desirable from the standpoint of 
speculator. Correspondence is 
Address owners, 

AMERICAN LUMBERMAN, 





2200 ACRES HARDWOOD 

60 miles south of Memphis. Railroad building 
Will sell all oak or all timber. Timber fine. 
W. L. ARCHIBALD, 


through it 


Oxford, Miss. 








80 MILLION FEET HARDWOOD W. VA. 
Well located 75% oak, large quantities ties, poles et 
low price. Address “Il 146," « care AMERICAN LUMBERMAN. 


SEVEN MILLION FEET OF FINE HARDWOOD 





Timber Suitable for veneer and export logs. $6,000. 

THOMAS J. KIRKLAND, C aiden, 8. C 
IF You ARE SEEKING TIMBER 

Either as an investment or to manufacture, and your cruiset 

has not found tracts as represented, it will pay you to write 

me for description of three large tracts of choice _ virgin 

hardwood timber, situate in Virginia and West Virginla, 

which come direct from owners and are for the first Ume 


offered for sale. Address 
onD - 


135,” care AMERICAN LUMBERMAN. 





6000 AND 1000 ACRES. 


Owners need 


West Virginia hardwoods, 6,000 feet per acre 
money. Sell cheap. Fine oaks, on and near railroads. | 
Address “M. 142," care AMERICAN LUMBERMAN. 
LE 





FOR SALE-HARDWOOD TIMBER LANDS. 

Owners offer for sale, fifteen thousand acres virgin hard- 
wood timber lands. The finest tract of timber in the South 
Consisting of yellow poplar, forked leaf white hickory, 
ash, walnut, chestnut and thousands of cords ot chestnut 
oak tan bark; all in Lawrence county, Alabar For de 
scription, price, terms ete., apply to the 

j 





IENDERSON LAND & DEVELOPMENT CO. 
Tuscumbia, Ala. 

2000 AND 760 ACRES. 

{lardwood timber, Kentucky, near good raft water and 

railroad. Virgin, mostly white oak. Very price for 
quick sale. Address “M. 141," care AMERICAN LUMbERMAN 





TIMBER LAND BOUGHT AND SOLD. 


\ MERICAN 


There is no better medium published that 


LUMBERMAN for bringing the buyers and s timber 
lands together. Your ad in this departme: mid be @ 
business bringer. Don't wait but advertis: 

AMERICAN LUMBERMAN, Manhattan I icago 


1911, 
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frSale-Engines Boilers 





For Sale:Second Hand Machinery 





SECOND HAND BOILERS. 
One—458”"x14’ Return Tubular Boiler, 38 4” tubes, 40 H. P. 
One—5 %'xti’ Return Tubular boiler, 68 4” tubes, 100 H. V. 


two —5'x16’ Return Tubular Boilers, 48 4” tubes, 80 H. P. 
Two—’'x16’ Return Tubular Boilers, 46 4” tubes, 80 H. P. 
One—O’x15’ Return Tubular Boiler, 48 4” tubes, 70 H. P. 
One—5 = Return Tubular Boiler, 58 34” tubes, 70 H. P. 
one—904”"x15’ Return Tubular Boiler, 583 34” tubes, 65 


Lp 
One 18” x 115” 
Il 


Return Tubular Boiler, 3 


~ 


3Y%,” tubes, 40 


One 2”x12’ Return ‘Tubular Boiler, 40 3” tubes, 30 II. YP. 
One—36"x9'8”" Return Tubular Boiler, 28 3” tubes, 20 H. IP. 
One—60” Erie Economic Boiler, 88 3” tubes, 100 H. PD. 


Two—48"x14’ 
One 12” x93” 


One 12° x86 


ire Box Boilers, 34 3%,” tubes, 40 H. LI. 
Fire Box Boiler, 38 3” tubes, 20 H. P. 
lire Box Boiler, 52 2%” tubes, 25 H. P. 


Three—44"x6'6”" Upright Boilers, 52 3” tubes, 25 H. P. 
One—36"x8’ Upright Boiler, 65 2” tubes, 16 HL. P. 


A. KF. BARTLETT & CO., Saginaw, Mich. 





ENGINES FOR SERVICE. 


Both marine and stationary, gas, gasoline, distillate, alco- 





hol and fuel oil. 20 to 200 If. PP. Keconomical and easy to 
start BEVIER GAS ENGINE CO., 
Kalamazoo, Mich., U. S. A. 
NEED A WHEEL? 
stand wheel, 16’ diameter, 103” face, 19” bore. Double 


row of spokes ; 


wheel in halves, split in center 
ing four sections. 


i of rim, mak- 
Weight about 95,000 Ibs. 


Crowned for 3 


belts, but there is plenty of material in rim for refacing as 
may be desired. Hub is 9” thick, can be bored out. Abso- 
lutely perfect condition. 14% cents per Ib. 


Engines. 
30”°x60" Lane & Bodley Corliss, 
26" x48" Lane & Bodley Corliss, 
24”x48”" St. Louis Corliss, 500 H. LV. 

Others, 14” to 40” cylinder. 
Automatic and throttling governor engines, 30 to 250 
i. P., in stock. Write us for proposition. 
PFANNMUELLER ENGINEERING CO., 
3701-3-5-7 So. Ashland Ave., C hicago. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN. We sell everything that is salable. 
We reach the people. Let us be your salesman. LBy udver- 
tising you would find an easy way to make a sale. A trial 


will convince you, 
LUMBERMAN, Manhattan Bldg., Chicago. 


850 H. P. 
600 H. PL. 





y 
AMERICAN 





FOR SALE 


16x42 Allis-Corliss. 2—100 h. p. high pressure boilers, al- 





low 135 a pressure, 
ERTES MACHINERY CO., Milwaukee, Wis. 
ENGINES AND GENERATORS 
30x48 Cooper Corliss engines. 
122x842 Buckeye engine. 


1-—24x48 Corliss engine. 
Also other sizes and large stock of generators, both direct 
connected and belted. Locomotives and cars. 
hile DORNER RAILWAY EQUIPMENT CO., 
193 Michigan Ave., Chicago. 





FOR SALE 
One 25 h. p. J. I. Case traction engine. 
TREXLER LUMBER CO., 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 
Can LUMBERMAN, Publishers, 315 Dearborn St., 

iNcago, 


Price $1,000. 
Sumter, 8. C. 











REBUILT ENGINES AND BOILERS. 
ENGINES—CORLISS. 
18x36 Ohio Heavy Duty, 

x36 Allis, ete. 
ENGINES—AUTOMATIC. 


20x48 Wheelock, 


14x42 Hamilton, 
14x36 Vilter, 12 


loxl4 Erie, 144%,x16 Buckeye, 11x16x12 Buffalo Compound, 
1344x15 Taylor, 13x16 Erie, 13x12 Harrisburg-Ideal, 13x12 
Vhoenix, 12x14 Green, 12x12 Armington & Sims, 11x16 
a 10\4,x14 Buckeye, 10x14 Noyes, 9x12 Russell, 7x10 
Atlas, etc 

ENGINES—THROTTLING. 
16x22 HT. S. & G., 14x18 Sinker-Davis, 14x14 Lewis Vertical, 


12x16 Reed, 12x14 
Oil Well, 9x12 Ball, 
OxS Industrial, ete. 

BOILERS- 


Gibbs, 12x12 
9x10 Reed, 


Wells, 10x16 Bass, 10x12 
814,x12 Leffel, 7x10 O. & S., 


STATIONARY. 


72x18 high pressure, 72x18 standard, 72x16, 66x16, 60x16, 
Het hy 54x16, 54x14, 48x14, 44x14, 44x12, 42x12, 36x16, 
Gx12, etc. 

BOILERS—FIRE BOX. 


100, 80, 60, 50, 
ete, 


. BOILERS 


0), 40, 35, 30, 25 20, 


40, 35, 30, 25, 20, 16, 12, 


—VERTICAL. 
16, 12, 10, 8, 5 and 3 H. P., ete. 
HEATERS. 


10 and 8 HW. P., 


All sizes, open and closed. 

PUMPS. 

All sizes, Single and eae. 

: MISCELLANEOUS. 

Saw Mills, Lath Mills, Kedgers, Cut-off Saws, Re-Saws, Blow- 
ers, Exhaust Fans, Tanks, etc. Write for list. 

Also full assortment of new machinery. 





Sole manufacturer of the celebrated “Leader” Injector 
and Jet Pumps. Send for cireular. 
THE RANDLE MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 
NOW IS THE TIME TO BUY. 
Want i hew stock of lumber, shingles etc. ? 
Wan. n or second hand machinery 4 


\ Neines, boilers and equipment? 
Vant electric machinery of any kind? 
tives, cars, rails ete. 7 


ay 
eae 


7 int a retail yard or manufacturing plant? — 
—e at at hing’ Write to the Want & For Sale Depart 
2 it of th \MERICAN LUMBERMAN. We can help you and 
ould be pleased to hear from you. 
—— 





. FOR SALE—COMPLETE VENEER MILL 
iitlpped with Coe machinery, three lathes, with all auxiliary 
wipment ary for making veneer and cutting to size; 


ae house equ lipine nt complete; all ready to run and in 
price sic hs Will sell complete only and at moderate 
Addis G. 115,” care AMERICAN LUMBERMAN. 





FOR SALE 


Log Turners, Loaders Etc. 
Garland No. 2 steam nigger and log turner. 
12” and 14”x6’ Wickes steam nigger, new. 
8” and 10”x5’ Hill oscillating cyl. steam nigger. 
Kline three-arm log stop and loader, 10” cyl. Price $110.00. 


Carriages. 


Murray R. H., four-block, three steel blocks on main frame, 
one on trailer. 

Clark R. H., four-block, 42” 
blocks on main frame, 

Phoenix R. H., three-block, 44” opening. 

Clark L. H., three-block, 40” opening, 
Works. 


McDonough R. H., three-block, 36” opening. 
Prescott R. H., two-block, 48” opening. 
McDonough L. H., two-block, 46” opening. 
Prescott L. H., two-block, 44” opening. 
Prescott L. H., two-block, 40” opening. 

Filer & Stowell R. H., two-block, 40” opening. 


Feeds. 


2 12”x16” Beck twin engine rope feeds, 36x16 14” drum 
10”x16” Filer & Stowell twin engine with 28”x30” drum. 
10”x12” Union Iron Works, twin engine. 

6% "x6" Bartlett twin engine. 

12”x24” Clark Bros. three to one steam and wire rope feed 
1014"x40’3” steam feed. 

9” x48" 8” steam feed. 


opening, three steel 


one on trailer. 


pressed 


Prescott Steam Set 


Band Mills. 
2 McDonough, wheels 9’x12”. 
Allis L. H., wheels 9’x12”, 
Stearns R. ‘fi., “Tdeal” band mill. 
Filer & Stowell R. H., “Cunningham Star,” 
Allis R. H., 1893 pattern, wheels 8’x11\,”. 
Prescott L. H., wheels 8’x10”. 


on 


wheels 8’x1 


Band Resaws. 


7’ Mershon Style D, wheel 9” face, fine condition, at Dollar- 
ville, Mich. Price $1,050.00. 

66” Mershon “Saginaw,” wheels 8” face. 

60” Giddings & Lewis, horizontal, wheels 5144” face, will 


saw 22” wide and 8” thick 


Lath Machinery 


five-saw lath bolter, iron frame. Trice a3, 

eight-saw lath mill, iron frame. Price $150. 

& Lowe wood frame combined lath mill and 
bolter. Lath mill R. H., bolter L. H., lath mill carries 
four saws, bolter one. Price $100.00. 

Three saw, wood frame, L. H. lath mill, 
$50.00. 

Wickes Type, A, lath mill and bolter, new 
In stock. 

American combined lath mill and bolter, new. 
lath mill carries three saws, bolter one saw. In stock. 
Six-saw, iron frame, L. H. lath mill, can be driven from 
above or below, good condition, at Dollarville, Mich. l’rice 

$50.00. 
Stearns iron frame, 
Dollarville, Mich. 


Garland R. H., 
Garland R. H., 
Butterworth 


nearly new. Price 
Price $185.00. 


Wood frame, 


eight-saw gang lath bolter L. Hi. at 


Price $75.00. 
WICKES BROTHERS, 
Saginaw, Mich. 


Seattle Office—410 White Bldg. 


FOR SALE 


One Buckeye 
M., complete with 
feet practically new 
driven 


24x46x56, 114 kh. VP 
wheel about 1,500 
transmission rope; and Deane jet 
Apparatus in best 
A bargain for any one needing same. 
PEOPLES POWER CO., 


cross compound engine, 


rope sheeve, fly and 


motor 
condition 


condenser. operating 


Island, Il. 


Rock 





FOR SALE 

Berry & Orton Band Resaw, 
42” Cordesman Band Resaw. 
1—36” Hall & Brown No. 2 Auto. Knife Grinder. 
1—6’ Berlin No. 212 Auto Glue Jointer. 
1—12” Buss Machine Works Hand Jointer. 
1—36"x24%" Pringle & Brodie Auto Back Knife 
1—J. A. Fay & Co, upright Chisel Mortiser. 
1—Practicaily new 9”x16"” Amer. No. 9 4-side 
1A. J. Schindler Flooring End Matcher. 
1 
1 
1 
1 
1 


1—60” rolls open 12”; also 1 


Lathe, 
Matcher 


24" x7" Levy Houston 4-side Matcher, 4-roll. 

26"x6” Connell & Dengler 4-side Matcher, 6-roll. 

9” Houston Moulder; also 7” Hall & Brown 

Fay & Egan No. 20 Double Surfacer, sectional rolls 
—Hamilton 8” Comb. Universal Woodworker & Moulder 
“QUICK SALE,” care AMERICAN LUMBERMAN. 


Address 





A BARGAIN—A COMPLETE SAW MILL. 


One 8 ft. Stearns band mill, Wilkins gang, edger, trimmer, 
planing, lath and wood mill, complete uptodate saw mill, 


one hundred thousand capacity, engines, boilers and electric 
light plant. Must be sold at | once. 


Address “Hi. 139,” care AMERICAN LUMBERMAN. 














YOU READ THESE ADS. 
So do many thousand others. EKach week the eyes of the 
fumber world read this paper. Why don’t you advertise % 
Write to the Wanted and For Sale Department and we will 


be pleased to answer your letter, It costs only a penny or 
Write at once via 
ss iN MERICAN LUMBE RMAN, Manhattan Bldg., Chicago, III. 





Fir Sale-Second Hand Machinery | 


BOILERS, ENGINES, WOODWORKING 
MACHINERY. 
bargains in high grade machinery. 
varied assortment in the World. ~ 
Boilers. 
1-8 ft. x 16 ft. Freeman & Son Internally fired Boiler, 
strap triple riveted type 125 Ibs. steam. 
3—-78x20 ft. 115 lb. Tubular Boilers. 
12--72x20 ft. 100 lb, Tubular Boilers, 
~—40 H. P. Atlas Internally fired Boilers 
2~-72x18 Hor. Boilers, B. 8., triple riveted, 125 Ibs 
Engines 


Exceptional 


The lar- 
vest and most 


butt 


1 16x24 Atlas 8S. C. Engine, S. V. 

1 16x18 Atlas C. C. Engine, Auto 

1 2x18 Atlas 8S. C. Engine, Auto. 

1 10x15 Burlingame Engine, C. C., Auto. 

1—--9xS Climax C. CC. Engine, Auto. 

1—-28x56 Buckeye 8. C. Auto, Engine, 
Miscellaneous. 

1-36” gauge 9x16 Baldwin Locomotive. 

1 14 ton Kelley Road Roller. 

1-25 H. PP. Dbl. Cylinder Colean Traction Engine 

1 14” McDonough Band Resaw. 

1--9x12x6 Brass fitted single acting Pump. 

1 8 ft. Niles single head Boring Mill. 

1 12x15 Lidgerwood D. C. D. D. reversible Hoist 


500,000 feet bargains in brand new 
ber and canvas belting. All sizes and widths, at prices that 
mean a positive saving of 30 to 75 percent. 

Thousands of other articles that are fully illustrated and 
described in our new 1,000 page catalog No. 79 free We 
can save you from 380 to 60 percent 

CHICAGO HOUSE 
Thirty fifth and 


and used leather, rub- 


WRECKING CO.,, 
Iron Sts., Chicago. 


FOR SALE 


One 16 ton 3 ft 
tive, In first rate 


guage geared Gilbert or 
condition for use 


Dunkirk locomo- 


One Lidgerwood double cylinder 12%x15 double friction 
tandem drums, reversible link motion cableway engine, and 
complete cableway equipment, with two 24%” diameter steel 
cables; cableway carriage, hoisting sheaves, railroad car 
cage, anchorage chains, turn buckles ete., complete.  Suit- 
able for transporting heavy loads across rivers, or for con 


tractors and quarry work. Can be 
Clinton Co, Pa., on Pennsylvania R. R 


GLEN UNION LUMBER CO., 


seen at Glen Union, 


Pottsville, Pa, 





REBUILT AND GUARANTEED 
Woodworking | Machinery. Write for our “Guaranteed Ma 


chinery List,” listing nearly a thousand machines, for all 
purposes 





Sanders -(3-drum) 48” and 30” Berlin “Royal Invin- 
cible,” 60", 54”, 42”, 36” and 30” Berlin “Invincible,” 48” 
Columbia, 2” Kygan, 2” Perry; (2-drum) 24” Berlin 
“Boss,” 24” Berlin “BE conomist, " two 24” Kay; (1-drum) 24” 


Berlin * Boss,” 18”, 20” and 24” 
Moore No. % double belt, Moore 
chine, Buss 2-spindle oscillating, 
Ik. & M. horizontal dise, 
belt, Ober belt, Buss belt 

We also manufacture the 
market, 

Get our prices on new and rebuilt machinery. 

IHANNA-BRACKENRIDGE CO., Fort Wayne, Ind, 


FOR SALE-CHEAP 
,” solid tooth omens a ular saw, 8 gi 
LLER BROS., 


hand feed . (Other Sanders) 
rubbing and polishing ma- 
Redin-Ekstrom belt, 34” 
Empire belt, 14” Fay & Egan ‘No. 3 
Special sanders for all purposes. 
best hollow blast grate on the 





One 501 
ns new 


. a8 good 
Alba, Pa. 





CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers; thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 

AMERICAN LUMBERMAN, Publishers, 
Chicago. 


315 Dearborn 8t., 





FOR SALE-—AT OUR MANISTIQUE, 
One 26” double surfacer, 
One 48” segment resaw 
One 14x24 rock valve engine, with fly wheel 9x16 
We will sell these cheap for cash, or will trade for 
ber, such as we use GOODWILLIE BROTHERS, 
Manisth que, Mich., or 1212 N. Y, Life Bidg., Chicago, Il 
FOR SALE 
2 54x16 return tubular boilers, with 
complete with front and stack. 
32-ton Shay engine, with extra set of driving wheels, 
No. 44 15-inch Berlin planer and matcher ; uf 


opens 6”, 
LOUISIANA LONG LEAF LUMBER CO., Fisher, La. 


MICH. MILL 


we 


face, 
lum 





fourteen 6-in. flues; 





FOR SALE OR TRADE FOR LUMBER 


One No. 10 Hoyt matcher, nearly new and in first class 
shape I’rice $600, including belts, knives, et 
HOLMES MILLING CO., We idman, Mich. 





MODERN MACHINERY BARGAINS. 
Curefully refitted in our new uptodate shop and tested under 
belts thoroughly. 

tand resaw, 42” “American,” used two months. 

Band resaw, 60”, old machine, but in good repair. 

tand rip and resaw combined, *““Mershon,” fine order. 
Matcher, 6 roll, 15”x6” “American,” very fine order. 
Matcher (4), 24” combined, 3 and 4 sides. 

Moulders, 8”, 9”, 10”, four sides. 
Shaper, ‘‘American,”’ No. 2% double, 
Sander, 2” and 48”, 3-drum. 
Sander ay-Kgan" 24” double, 


used two weeks 






“i fine condition. 


Saws, self feed rip and combination table saws. 

Tenoner, single and double heads (2), fine condition 

Wood Worker, “Universal,” good as new 

Sander for moldings, “Black Bros.,” same as new. 
THE OSBORNE & SEXTON MACHINERY CO., 


Columbus, Ohio. 


LUMBER INSPECTORS 
And cargo tallymen on the Pacific coast are paid $5 a day 
and up. ‘The Practical Lumberman,” by Bernard Brereton, 
“a well known expert, contains all the necessary information, 





Correct methods of sawing timbers and octagon spars, how 
to figure all kinds of Pacific coast lumber, log rules, grading 
rules, standard weights and finish sizes ete. in Oregon pine, 


hemlock, cloth, 119 


pocket size 


cedar and shingles. Flexible 
(4x6). Sent prepaid for $1. 
AMERICAN LUMBERMAN, 


spruce, 
MILES, 
Chicago, Ill. 
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21, 1911. 








| orSale-Seeond Hand Machinery | 


Fir Sale-Seeond Hand Machinery 


| rSaleLoggingly Cyuipment 





FOR SALE—AT BARGAIN PRICES 
Complete 8 Band Saw Mill, also 66” band resaw, 
saws, including power. , 
Complete 9’ Band Saw Mill with a Jot of band saws, in- 
cluding power. ‘Two circular saw mills complete. 
Electric machinery. 
12 Tubular boilers 80" x16" 
4 Tubular boilers 72”x16' 
$ Tubular boilers 66” x16’, 
1 Tubular boiler 78”x17’. 
A large stock of Corliss, Automatic 
gines. Steam pumps of all sizes. 
Lath machinery of various makes. 
Perkins power feed heading and shingle machines. 
One 28” heavy double surfacer. Long timber log turner. 
Wickes make gang with two sets of new saws, witb or 
without engine. 
Three Jones under feed automatic stokers. 
Blowers and hot blast. Several car loads of tram rails. 
A lot of 3” and 3%,” gas pipe. 
Let us quote you ‘on your requirements. 
R. MEISTER & SON, 
Bay City, Mich. 


a lot of 


in batteries to suit purchaser. 


and Slide Valve en- 





FOR SALE-SAW MILL, 20 M FT. CAPACITY. 
Cuts logs up to 3/x20’. Tas 70 Hi. P. boiler and engine, 
cireular husk, 48” edger, 10x24 L. rolls, dead rolls, 10’ to 
16’ auto. trimmer. C. O. saw, 3 blk. (48”) carriage, piping, 
saws, 3 lumber trucks, T-rail. Used very little. Ship 
quickly. Vrice $1,500, cash. _ Address 
7 P.O. BOX 1016, Jacksonville, Fla. 





FIRST CLASS MACHINERY CHEAP. 


balance of this mill, we will sacrifice the 
following : 1—Clyde rapid log loader; 1—40 ft. Stearns 
carriage; 1—40 ft. live roll table: 1—Rogers gang edger ; 
I1—Cunningham twin engine; 1—IIill steam nigger; 1—Lot 
American split steel pulleys; 1—Lot belting. Se nd us your 
inquiries, the prices will Interest you 
McCOY & BRANDT, 410 House Bldg., 


To close out 


Pittsburg, Va. 





BELTING FOR SALE. 

Lot of good double leather belting that has been used. 
Sizes, £2 to 10” wide. Several wider drive belts. 108 ft. 
24” 6 ply magpent quality stitched rubber belt, nearly new. 
Also — pulley 

rh ANTIC Del. 


MILL SUPPLY CO., Wilmington, 





FOR SALE-—4-8.-6 ROLL PLANERS & MATCHERS 

Glove 80”x12", Goodell & Waters 28”’x8” and 14”x4", 
Rogers 15”x6", Hoyt No. 10 15”%x6", Glen Cove 14”°x6", 
Witherby, Rugs & Richardson 24”x6” and 14”x4”", 8S. A. 
Woods 14”x4”" and 8”x4”" 


Double Surfacers, 4 and 6 roll. 


Glen Cove 30”x12”", Whitney bu" x4", Lehman 30”x8”", 
Clement 27”x7", ves & Egan 30”x6” and b4”"x8 
Send for stock sheets covering our entire line. We have 


anything you want in woodworking machinery 
CHIC ro MACHINERY E Xe HANGE, 
159-161 N. Canal St., Chicago, IL. 





FOR SALE-—-ONE 36 SAW WICKES BELT GANG 
16-inch cut steam press rolls, all complete and in first 
class condition; also shaft with core wheel and gear and 
Wilkinson clutch pulley for driving same. Will sell at bar- 
gain. GRAND FORKS LUMBER CO., 
Kast Grand Forks, Minn. 


FOR SALE—ONE PERKINS’ COLUMBIA 
Single blocker shingle machine. Good condition. 
I LOUD'S SONS CO., 
Au Sable, Mich. 





Department bi) 


WHEN YOU ARE IN THE MARKET 


For locomotives, cars, rails, machinery, engines and bollers 








or any equipment, address “A. C,. K.,"" care AMERICAN LUM- 
BERMAN, 
FOR SALE 
130 M capacity shingle mill complete; power enough for 


and shingle mill. Engine 18 by 24, two 
Also complete camp outfit for sixty men; 
chains, hooks, cables, Sheboygan patent snow plow, sprinkler, 
20 pair sleighs with 0 ft. bunks. Am through operating and 
must be sold. J. SULLIVAN, Cedar, Mich. 


combination «saw 
boilers 54” by 10. 





FOR SALE—-BAND SAW MILL COMPLETE 

With 6% ft. wheels, 8” saws, steam feed, gang edger, 
engine, two boilers, 75 H. P. each. Complete equipment as 
when running. LESH, PROUTY & ABBOTT CO., 





East Chicago, Ind. 
FOR SALE 
One incline and haulage rig with 3,000 feet of %-inch 
cable for taking timber or lumber over a mountain. One 10- 


ton Shay locomotive, 3 
3 foot 


Write to 


foot gauge, and one 15-ton Shay 
gauge. These are located in West Vir- 
NEWELL BROS. LUMBER CO., 


905 Empire Bidg., 


locomotive, 
ginia. 
Pittsburg, Pa. 





SECOND HAND MACHINERY FOR SALE. 


1—8” Giddings & Lewis flooring gang. 

1—10x15 Willamette “Crackerjack” donkey engine, 
1—Studebaker dump cart. , 
2—HWorizontal boilers, 44”%x20",. 


21 feet 30” stack. 
1—40” Sturtevant fan. 
1—J.ath bundler. 

1- ~Gardner 2144” governor. 
1—60” half arch front. 
Write for prices. 


DOTY LUMBER & SHING LE CO., Doty, Wash. 


FOR SALE-—-ONE BRAND NEW CLYDE 
Self propelling, four line skidder complete with four outhaul 
lines, used less than a_ week. , Will guarantee condition to 
be first class. Address “M. 110,” care AMERICAN LUMBERMAN, 
NOW IS THE TIME TO Buy. 


many pe ane have second hand machinery, 








A great rails, 


locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 


you considerable money, should you be in 


the k 
AMERICAN LUMBERMAN, Manhattan le market. 


Bldg., Chicago, 


REBUILT WOODWORKING MACHINERY 
Graham 14”x6” six roll Planer and Matcher. 
YT. & T. 10"x5” six roll Flooring Machine. 
Hleath 24”xS8” three side Planer and Matcher. 
Schenck 24”x4” three side Planer & Matcher 
L. Power 26”x14” endless bed Double Surfacer 
Goodell & Waters 24”x6” Double Surfacer. 

Pryibil $2”x8” Single Surfacer. 

Wiiliamsport £4”x6” Single Surfacer. 

Rowley & Hermance 18"x6” Single Surfacer. 

Gleason 24” Hand Jointer. 

Connell & Dengler 55” Band Resaw. 

-“Clement 48” Band Resaw. 

Atlantic Works Combination Band Resaw. 

Graham 42” Circular Resaw. 

Greenlee Hollow Chisel Mortiser. 

S. A. Woods Hollow Chisel Mortiser. 

Dubuque Chain Mortiser, 17 chains. 

Rowley & Hermance 10” four side Moulder. 

po B. Smith 9” four side Moulder, 

ach 7”, 6", 5” and 4” four side Moulders. 

Kgan 30” Double Drum Sander. 

Clement No. 3 40” Back Knife Lathe. 

Ilayes 16 track Nailing Machines, 

Swift 6 track Nailing Machines. 
sand & Jig Saws, Saw ‘Tables, Blind Machinery ete. 

Write for list of complete stock. 
FRANK TOOMEY, INC., 
127-131 North Third St, 
Philadelphia, Pa, 


ed eh ee eee t 





NEW AND REBUILT MACHINERY FOR SALE. 
Log Loaders & Kickers, 
Log Hauls, friction and gear driven. 
Mortiser, iron frame. 

Pumps, air, boiler feed and sewer. 
Ripsaw, light wooden frame machine. 


new and second hand, 


Rolls, idle and live, with chain or gear drive. 
Shingle Jointer and Shingle Packer. 


Drag Saw. 
Saw Sharpeners for band saws. 
Shears. 
Slasher, five saw overhead. 
Trimmer, 7 saw, Emery & Garland Automatic. 
JAS. Hl. LINK MCHY.’CO., Williamsport, Pa. 





SERVICEABLE SECOND HAND MACHINERY. 
Band Rip Saw, 42”, American, Fig. 5053. 

sand Saw, 20”, Marston. 

sand Rip Saw, 44”, Berlin No. 
Combination Saw, tilting table, 
Grinder, Shimer, for cutter 
Jointer, 12”, Hermance. 
Matcher, 30”x8”, four side, 
Matcher, 24’x6", four side, 
Matcher, 24”x5”, four side, 
Mortiser & Borer, Rogers. 
Planer, 26"x8”", double, American No. 50. 
Planer, cabinet, 24", Clement No. 


281. 
Fay & Egan. 
heads. 


Goodell & Waters No. 18. 
Goodell & Waters. 
Witherby, Rugg & Richardson. 


Planer, double cabinet, 30” American No. 6%, sectional roll. 
Planer, Rowley & Hermance, Price’ 18”, pony. 

Planer, single, 24”, 4-driven feed rolls, Indiana Machine Wks. 
Shaper, two spindle, wood top. 

Table Leg Dovetailer, Alexander Dodds, 


double, EF ndless Bed, 26”x12” Kegan. 
HERMANCE MACHINE CoO., 


Williamsport, Pa. 


FOR SALE—A COMPLETE SINGLE BAND 
Saw mill, including power; also shingle mill, lath mill and 
other machinery, all belted and ready to run. Will be glad 
to give detailed information in response to inquiries. 
“a. ae 


Address t. 32," care AMERICAN LUMBERMAN, 
. 


Planer, 








FOR SALE—DOUBLE BAND & WICKS GANG MILL 
No. 1 condition. ROBT. EASTON, Williamsport, Pa. 





BARGAIN—HAULAGE ENGINE. 
12”x14” Ottumwa hoist. Double cylinder, double drum; 
drums 48” diameter, 39” face; brand new. Will save buyer 
$1,000.00. 


Also 
double cylinder, 


7%"x12” Mundy, double drum; drums 36” 
diameter, 40” wide. Can furnish with or without vertical 
or fire box boiler. Nearly new. 


PFANNMU ELLER ENGINEERING 


CO., 
3701-3-5-7 Seuth Ashland Ave., 


Chicago. 





RAILS FOR SALE. 


1,100 tons relay 60's and 63's. 
200 tons relay 45's. 
200 tons relay 30's. 
We wish to move these rails quickly and will quote prices 
accordingly. G. MATHES IRON & METAL CO., 


General offices. St. Louis, Mo. 





FOR SALE 
first class 60-Ib. relaying rails, together with 
splice bars. Four (4) standard gauge logging cars in good 
condition. Address EK. L. MYERS, Manager, 
Wood Department, New York & Penna. Co., Johnsonburg, Pa. 


Six (6) miles 





LOGGING LOCOMOTIVES FOR SALE 

40 excellent 
minghaim ; 
Forneys, 


locomotives, 6 to 60 tons, in 
ten-whcelers, 


shifter and saddle 


stock at Bir- 


consolidation Manhattan 


moguls, 
tanks. 
All gauges. 
BIRMINGHAM RAIL & LOCOMOTIVE CO 
Birmingham, Ala. 





EVERYTHING FOR LOGGING RAILROADS. 

WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 

FROGS, SWITCHES. STANDS, CROSSINGS, ETC. 
CINCINNATI FROG & SWITCH CO., Cincinnati, Ohio. 


FOR SALE 

Geared 15 ton and a number of 
36” gauge locomotives. 

25 and 30 pound relayers 

36” Gauge No. 2 Russell 

Stave and heading, saw 

Stationary engines and 

2 Russell Skidding 

1 Gilbert Log 








1 Shay 


2 rod engines all 


Logging Cars, rebuilt 
and shingle machinery. 
boilers of all kinds. 
Machines, 

Loader, never been used. 
Ii. W. MARSH, 


Manistee, Mich. 





WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet 5” and %” 


wire rope, in excellent condition, 
suitable for hauling logs ete. 


; lengths 100 to 1,000 feet each. 


Also 14% 14” and 1%" plough steel cables any lengths. 
Ie xceoedingly low a 
MARINE METAL & SUPPLY CO., 


167 South St., New York City. 





LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger, 
new and relaying rails. 

ELLIS WOOLMAN, Minneapolis, 


FOR SALE—-WE WILL EXCHANGE 
Many thousand dollars’ worth of information for $20. See 
‘History of the Lumber Industry of America.” Address 
= IRICAN LUMBERMAN, Publishers, 315 Dearborn St., 
licago. 


Minn 














forSale-flecliellachinery. | || 





and Cars 


for Sale: focomotives 











SECOND HAND ELECTRIC MOTORS 
AND GENERATORS. 


We have the largest stock in America and buy, sell, rent, 
exchange and repair electrical machinery of all kinds. Send 
for our monthly bargain sheet, showing complete stock with 
net prices. All machines fully guaranteed. 





125 Volt D. C. Comp. Generators. 
Lights. Speed. 
1 300, Crocker-Wheeler, MP, comp., 18 KW........ 875 
1 325 Amer. Eng. Co., MP, 18 KW, comp.......... 850 
1 DECRG GFMAIUTO TOF QDOVE. 2.00.0 cccccrcccscs 
1 350 Ft. Wayne, MP, comp., 20 BW......ccccccves 1200 
1 350 = =Elec. Mach. Co., MP, comp., 20 KW......... 850 
2 400) Western Elec., MP, type E, comp., 224%. KW 900 
1 400 Crocker-Wheeler MI’, comp., 224% KW eee 850 
1 450) Amer. Eng. Co.. MP, comp., 25 KW........ 700 
1 450 Gen. Elec., 6-pole, comp., direct-connected to 
10”x10” = FWisher horizontal center-crank 
I IIR oa S 00 is 3 4i'e peewee 0d. wba we sels 305 
1 480 Commercial, MP, comp., 2744 KW, direct-con- 
nected to 9”x12” Atlas automatic engine... 300 
1 DOO BGGy. ME, tone Gi, COMB. 0.60. cecccccces 900 
1 540) Gen. Elec., MP, form Hl, comp., 80 KW.....1050 
l GOO. Triempn, MP, comp: BB. BW. 0.0 .0cccccwoves 875 
1 3050 Walker, MP, comp, 624% KW...........c00¢ 690 
2 1200 Gen. Elec., MP, comp., 65 KW........cccecs 850 
5 See CG, Bee, COM. FO TW cn vv.00c.000 ad0aeeee 500 
1 350 Allis-Chalmers, MP, type H, comp., 80 KW.. S00 
2 1600 Gen. Hiec., MP, comp., 90 KW.............. 750 
L 1800 Gen. Elec., 6-pole, comp., 100 KW.......... 600 
1 1800 Gen. Elec., 100 KW, 3-wire unit, Lake Erie 
cross-comp. vertical engine, directly  con- 
nected to two 50 KW Gen. Elec. comp., 125 
6d id Wit Ooty iv arate ole & © avin 275 
1 1800 Westinghouse, MP’, comp., 100 KW, direct-con- 


ad 


nected to 1544"x15” self-oiling Ideal engine, 





with accessible stufling-box .............. 250 
1 2500 Western Electric, 150 KW, § spole, new, comp., 

direct-connected to 16”X25"x14” cross comp. 

BEE Oe COOG QOD 0 vos nn ccecnwetecscn 250 


Machines sent on approval to oo gga parties 
Machines rented, 1 H. P. and large: 
GREG iOR Y ELEC’ 


rRIC CO., 
Sixteenth and Lincoln Sts., 


Chicago, II. 


YOU NEED THE TELECODE 


If you use the telegraph. 








It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
ef a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars ant samples free for the asking. Price $5 per 
copy, postpaid 





AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





FOR SALE—CHEAP 





33 ton Shay geared locomotive, standard gauge. New in 
1904. In Al condition. Delivery April or May 
SLATE RUN R. R. CO., Binghainton, N. Y. 
EXTRAORDINARY. 
“5 ton standard Shay locomotive, built 1905, tip-top condi 


tion, new gears. Snap. 





10 —60,000-lb, capacity heavy air brake, auto coupler, stand 
ard skeleton log cars, with chains, 
15--50,000-Ib. capacity heavy air brake, auto coupler, stand 
ard skeleton log cars, ” wheels, 
15-—50,000-lb. capacity Russell No. 2, air brake, auto coup 
ler, skeleton log cars, 26” wheels. 
Overhauled, Quick shipment. Rigid inspection. 





tvery item a bargain. 
Also other locomotives, cars and coaches. 
PITZ-HUGH, LUTHER CoO. 
Railway Equipment. 
140 Cedar St, 1648-1651 
New York. 


FOR SALE—60 TON SHAY STANDARD GAUGE 
Also 20 and 30 ton Climax standard gauge, and many others 
of various types 


a k Block, 
Chicago, Il 








SOUTITERN ‘IRON & EQUIPMENT CO., Atlanta, Ga 
FOR SALE 
Direct and geared locos., from 10 to 125 tons, logging 
cars, pass. cars and comb. pass. and bagg. cars. 
Give us your wants. What have you? 
THE MALES CUuU., 


82 Perin Bldg., 
Cincinnati, Obie 


FOR SALE—-LOCOMOTIVES 


26 Cortlandt St., 
New York, N. Y. 








lor logging service, six to seventy tons, narrow and stand 
ard gauge, 120 locomotives in stock to select from 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 
CLIMAX TALLY BOOK. 
Ilandiest thing for the purpose you have ever seen. Every 


hardwood lumberman should have one. Designed by a prac 


tical hardwood inspector who knew what was wanted. 
Sound in sheep, with stiff covers and thumb and finger 
straps: Size of book, closed, 414x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the ; 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St. 


Chicago. 
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for Sale: focomotivesCars | 


LOGGING ENGINE FOR SALE CHEAP. 

1 37-ton Heisler geared engine, standard gauge. IIas 
been thoroughly overhauled, receiving general repairs and is 
in first class condition for immediate use. Will be sold at a 
surprisingly low figure. 

YAWKEY-BISSELL LUMBER CO., Arbor Vitae, Wis. 


BULLETIN 119 CONTAINS MANY BARGAINS. 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 














FOR SALE-FREIGHT CARS. 


Box, flats, gondolas, camp cars, 50 M, 60 M and 80 M 
capacity. New and rebuilt. 34’, 36’, and 41’ lengths. Write 
or wire for prices. 

NATIONAL: RAILWAY EQUIPMENT COMPANY, 
Michigan Ave. and Van Buren St., Chicago 





LOGGING TRUCKS FOR SALE. 
10 log cars, 36” gauge. 
20 log cars, standard meee, all 30,000 pounds capacity. 
In good order, for sale che: 
TRINITY COUNTY L tt MBER CO., Groveton, Texas. 


For Sale: Steel Rails 


RELAYING RAILS, ALL WEIGHTS 
Well located for South and West; also new rails, all 
weights ; switches; frogs: 2d-hand locomotives. 

ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


NEW AND RELAYING RAILS BOUGHT AND SOLD 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis, 


NEW STEEL RAILS, QUICK SHIPMENT 
From S pound to 45-pound sections, with joints and spikes 
Also standard a. relaying nail. 

THARLES A. RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, Il. 


























20 LB., 25 LB., 30 LB., 40 LB., 56 LB., 

60-lb. relaying with splices; quick shipment; low price 

New rails, &-Ib. to 100-lb., splices, spikes ete,  TFrogs, 

switches, crossings. L. B. FOSTER COMPANY, 
Pittsburg, Va. 


RAILS, SWITCHES, FROGS & CROSSINGS. 
L. A. GREEN COMPANY, Pittsburg, Pa. 


RELAYING RAILS 
All weights, frogs and switches, log cars and locomotives. 
HYDE BROTHERS & COMPANY, 
Commonwealth Isldy., 50o Church St., 
Pittsburg, Pa. New York, N. ¥ 











— SALE-RAILS OF ALL WEIGHTS. _ 

Also splices to fit all kinds of rails Switches, frogs and 

crossings Prompt a ta from stocks 
M 


MITSLIIKUN CO., Detroit, Mich 





NEW AND RELAYING RAILS. 
We buy and sell relaying rails of all sections; also have 
complete stock ef new light rails in’ Birmingham We are 


southern agents for the Central Foundry Co., 
cast iron pipe, Thew automatic steam shovel 
SHOOK & FLETCIIE It, Birmingham, Ala 


a. epge 
L) 
-DUSIESS 
BANKRUPT SALE. 

Under an order of the federal court, the valuable manu 

facturing plant, equipment and stock of 

fH DELOACHL MILL MANUFACTURING COMPANY 
Will be sold on the premises at Bridgeport, Ala., on Monday, 
January $0th, 1911, at 1 op. m. 

The plant is now in active operation and is well located at 
Bridgeport, Ala., twenty-eight miles west of Chattanooga, 
lenn., on the N. C. & St. L. and Southern railroads, with 
a forty-acre site fronting on the Tennessee river and ten 
miles from the four million dollar power plant nearing 
completion at Hale’s bar. The entire property is valued by 
the bankrupt at $141,000.00 and appraised at $37,997.42. 

For complete and detailed information parties interested 
are invited to visit the plant, examine the appraisements, 
invoices and order of sale on file there, and at the office of 
the referee in bankruptey at Huntsville, Ala., or write the 
truste s at Bridgeport, Ala. 

This business was established in Atlanta ,Ga., and con 
ducted there successfully for more than twenty-five years 
before its removal to Bridgeport. The De Loach saw mill 
Sa standard, for sawmill men, throughout the world. 
Hundreds of the ‘m are In use and have been for years suc 
cessfully used in many different countries 

The plant has been successfully operated by the trustees, 
under adverse circumstances the past few weeks, and the 
business as conducted by them shows over fifteen thousand 
dollars of orders filled, ‘at a profit. During this time they 
have received and filled orders from customers both far and 
hear, and the goods have been sold over active competition 
sides the saw mill, planers, shingle mills and a complete 
standard tine of allied machinery is manufactured 


“Universal” 








ris of sale: All eash, or one-fourth cash, balance in 
equal pavinents, with interest, due in three, six and ning 
rpm With approved security and vendors lien retained 
Certified checks accented : 

Application for confirmation of said sales will be made to 
the reteree in bankruptey at his office in the Federal build 
Mg at tluntsville, Ala., on Thursday, February 2, at 4 p. m., 
*t Which time and place all parties in interest may appeat 
and contest the same as they see fit 

L AWR ENCE E. BROWN, 

DAVID L. GRAYSON, 

W. D. SCARBROUGH, 
‘Trustees. 


A SPLENDID OPPORTUNITY To BUY 
A going saw mill institution, located in Montgomery county, 
Arkansas. Tract covers about 6,200 acres. Vlant consists 
1! planing mill, two saw mills, tramways, logging equipment, 
dry kiln and all equipments. Plant has been in operation 
about three years. ‘Timber under a contract to be paid for 
On Installments Will make suitable terms for payment on 
pening mill and other assets owned by company. Additional 
mber can be had abutting this tract. This is a splendid 
Opportunity for a first class saw mill man. 

ddress “S. 104," care AMERICAN LUMBERMAN. 





For Sale-Business Opportunities | 





for Sale-Business Opportunities | 





WANTED—PARTNER. 

Having recently purchased a small mill I wish to interest 
with me a first class millman who will take charge of mill 
or logging end of business. 50 million ft. pine available 
and extensive hardwood operation. Contract timber deliv- 
ered at $5 to $7 per M. Investment required, $5,000 to 
$10,000. Address “S. 101," care AMERICAN LUMBERMAN, 





FOR SALE 
Two new 40 H. TP. circular saw mills, 20,000 feet daily 
capacity each, full rigged. Also 25,000,000 feet guaranteed 


shortleaf yellow pine stumpage. Rail and river transporta- 
tion; Alabama; 22-cent rate to Chicago, Satisfactory price 
and terms. 

Address “S$. 128,” care AMERICAN LUMB ERMAN, 


~ FOR: SALE—LUMBER YARD AND SAW MILL | 
Located at Council, on the Pacific and Idaho Northern Ry., 
# prosperous town in southern Idaho. An excellent chance 
for some one Will sell singly or together. These are the 
best propositions on the oY _ st of reasons for sell- 
ing. The home of the big red : 
LINZE nit Ati R CO., 


Weiser, Ida, 


WANTED-—PARTNER 

In wholesale lumber business, active or silent, with $10,000 
to $15,000 to take place of retiring financial member of firm, 
whose other interests demand his presence and funds in 
the West. The business is fully established. amongst the 
best consuming trade in the central west. Mill connections 
unsurpassed. Remaining partner has had years of expe- 
rience from tree to consumer. This is a going cash business. 
Specializing in yellow pine, where the element of risk is 
largely eliminated, and the present business a guarantee of 
success. Address “R. 130,” care AMERICAN LUMBERMAN, 


545 ACRES WITH ONE MILE FRONT 
On the James river (navigable water), good buildings and 
about 250 acres of fine timber. Price, including stock, im- 
plements and growing crops. only $20,000... Address 
DEVERELL & CO., Claremont, Va. 


FOR SALE-PART INTEREST OR WHOLE. 
Sash, doors, interior finish and wholesale and retail lum- 
ber business. Near Toronto, Canada. This is a going con- 
cern and making money. Owner wishes to retire on account 
of old age, Address “I. 149,” care AMERICAN LUMBERMAN, 














MODERN SAW MILL IN ‘OPERATION 
Daily capacity 75,000 ft. 23,000 acres long leaf yellow pine 
timber that will yield 100,000,000 feet of lumber. 28 miles 
of chartered railroad with trunk line connection, For sale 
account of death of one of the partners. For full particu 
lars, map, etc., address P.O. BOX 234, Bainbridge, Ga. 


WE WANT PARTY TO BUILD HIS OWN PLANT. 
(We can help him if necessary) to cut our timber by the 
thousand. <A portion of plant, consisting of planing mill and 
dry kiln, already in operation. Will guarantee suflicient 
quantity of timber for ten years’ cutting fifty thousand per 
day. Good, healthy location in South Atlantic state. 
Address “S. 107," care AMERICAN LUMBERMAN, 








FACTORY PLANT 
lor Sale 
At Adrian, Mich. 
3 acres of land and buildings 
Two story frame building, 60x120 
Two-story brick building, 50x122. 
Two-story brick building, GOx120 
Qne-story engine room, 80x50 
Plant includes engine, boiler, line shafting ete. Vlant in 
perfect condition, now being operated. 
Address W. D. BIGGERS, 
1120 Venobseot Bidg., Detroit, Mich. 


WANT BUYER FOR OUR HARDWOOD SAW MILL 
Plenty of timber. Low price for quick sal 
Address “S. 118," care AMERICAN LUMBERMAN 
WANTED-—INFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Addr« AMERICAN LUMBERMAN 


FOR SALE PUGET SOUND SAW MILL 
Old established sawmill of 100,000 feet daily capacity in 
very center of Seattle, Wash Thoroughly equipped with 
uptodate machinery planing mill and dry kilns complete 


Plant hia largest local trade in’ Seattle, which consumes 
S00.000,000 fect per year, Tlas aecess to all transcontinental 
railroads, with abundance of timber near at band. Can ship 
by cargo if necessary Real estate alone worth $240,000 
Owners retiring from business Price, $875,0005 terms 
$100,000 cash, balance ten years at 6% Address 

Hl. B., 10O1L White DBldg., Seattle, Wash 


SCRIBNERS LUMBER AND Loa BOOK. 

Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber; Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws, Care of Saws; Cord Wood aan ell 
ing Trees; Growth of Trees; Land Measures; Wages, Rent ; 
gourd Interest; Stave = Hleading Bolts ete. 

rice 2o cents per co 

AME: . ICAN LUMBE Tey AN, Publisher, 815 Dearborn St., 

Chicage 


FOR SALE--CHEAP 
Twenty thousand capacity mill sonenere Three million 
feet of timber, consisting of ad VX uy poplar, maple ete 
A. L NDE R LUMBER CO., 
lytheville, Ark. 
OLD ESTABLISHED MACHINERY EXCHANGE 
Whole, or controlling interest or management. Money 
invested can be doubled annually, besides a salary to the 
right man who understands sawmill and woodworking ma- 
chinery A bargain Write at once 
Address “h. 101,” care AMERICAN LUMBERMAN, 





WANTED GENERAL MANAGER 

lor prosperous lumber manufacturing company in Ontario. 
Must invest $25,000.00 Company owns plenty of timber 
and complete mills. To the proper tran good salary will be 
paid. Address “RR. 139," care AMERICAN LUMBERMAN. 

FOR SALE— WOODWORKING BUSINESS | 

In city of Denver, Colorado. In full operation and paying. 
Owner has other Interests demanding his entire’ time, 
Address OWNER, 225 So. Washington St., Denver, » Colo. 














~ ADDITIONAL CAPITAL WANTED 
To operate on tract containing 150,000,000 feet Western 
white pine Iixcellent opportunity 

Adare , “RR. 1128," care AMERICAN Lounermas. 


To SELL MORE, ADVERTISE MORE. 

Want to sell second hand machinery? 

Want to sell locomotives, cars, rails ete.? 

You surely have something to sell; advertise In the Wanted 
& For Sale Department of the AMERICAN LUMBERMAN, 

Want to sell boilers, engines and equipment ? 

Want to sell electric machine ry? 

Want to sell timber lands? 

Want to sell a lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? : 

We can help you to secure a position lilers, 
engineers, mill mechanics, woodsmen, millwrights, 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste- 
nographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de 
partments, if you want a situation or would like advance- 
— nt, advertise in the AMERICAN LUMBERMAN and get re 

rns. Now is the time We reach the people. 


sawyers, 
skidder 





AME RICAN LUMBERMAN, 815 Dearborn St., Chicago, Il. 





WANTED-—BUSINESS OPPORTUNITY. 
Planing mill doing a large amount of business in resaw- 
ing and built up work desires to interest an active man as 
manager. Must be thoroughly qualified, understanding the 
business from A to Z and be able to show results. The 
owners are lumbermen but have other interests which re- 
quire their attention. Desire a man who can invest a moder- 
ate amount so that they may know he is actively interested 
in the conducting of the plant in a proper manner. Favor- 
able arrangements will be made with the right man. Located 
in a northern city with excellent transportation facilities 
and first class connection for the securing of rough stock. 
Address ‘P. 128,” care AMERICAN LUMBERMAN, 





CAPITAL WANTED. 

I have the best woodworking contract in the United 
States. Will net $100,000 profit annually and good for 25 
years. Will require. $200,000 to swing. 

Address “Pp, 116,” care AMERICAN LUMBBERMAN, 





FOR SALE-PLANING MILL AND 


Woodworking establishment located in one of the most pro- 
gressive cities in Iowa; three-story building; lumber yard 
and dry kiln; thoroughly equipped for the manufacture of 
interior finish and everything In the line of architectural 
woodwork. Railroad facilities are of the best, the territory 
surrounding is unsurpassed, and the proposition is one that 
calls for investigation by any one who desires a site suitable 
for the manufacture of woodwork in any form, or Is In- 
terested in anything in this line that is suited to the trade 
in an agricultural community. Write us and you will be in 
terested in what we tell you We can show a fine proposi- 
tion to an investor and with a good man would retain a 
large interest, Address “D. 140," care AMERICAN LUMBERMAN, 


FOR SALE- SAW MILL AND PLANING MILL 
Plant, or would sell 4% Interest, 64 acres, and modern Allis 
Chalmers band mill, capacity > M ft. 10 hours Situated 
in best manufacturing city on Vacific coast, with rail and 
water connection Ilus established trade, with local deliv 
erles of over 1 million a month This is a splendid oppor 
tunity for a man or company with capital Will correspond 
and deal with principals only 

Nddres S. 43,” care 


70 


AMERICAN LUMBEBRMAN, 


GOOD GOING PLANT IN SOUTHEAST TEXAS 
On Santa Fe railroad Capacity 40,000 feet per day, avall- 
able pine timber to the amount of 60,000,000 to 70,000,000, 
BEAUMONT LAND & BUILDING CO., Beaumont, Texas, 

FOR SALE—CONTROLLING INTEREST 
In concern having timber, saw mill and retail lumber yards 
in eastern Washington, or will sell entire holdings ($200,- 
ooo), or will take in experienced millman who will invest 
$25,000 or more, 

Address “HL. 100," care AMBRICAN LUMBERMAN, 


WANTED—IMMEDIATELY 
By large lumber firm, a sales manager, who can take finan- 
clal interest of four or five thousand dollars. Address 

lr. O. BOX 784, Vancouver, British Columbia, 











WANTED—PARTNER IN WHOLESALE LUMBER 


$10,000.00 
Business already fully estab- 


Business, with some experience and some cash, 
will do, $50,000.00 Is better. 
lished. 
Address promptly “M,. 106," care AMERICAN LUMBERMAN, 


Large and sure profits guaranteed. 





FOR SALE-—SAW AND PLANING MILL. 

Circular saw mill and shingle mill combined. Dally 
capacity of saw mill 25,000; shingle mill 60,000, This 
property is situated jn the best town In Arkansas, having 
three railroads which afford good shipping facilities, We 
have vast quantities hickory here and the saw mill could 
be converted into a hickory mill, while plenty of cypress 
can be had to operate the shingle mill, making the whole ap 
attractive and money making proposition We also have a 
modern planing mill that we would sell with the saw and 
shingle 7. or separate 
LYTHEVILLE 


ely 
‘LUMBER CO., Blytheville, * Ark. 





WANTED— CAPITAL. 

We want a party with $40,000 to $60,000 to buy one-half 
interest In a going uptodate concern located on the Paelfic 
coast. Property consists of a first class saw mill, logging 
outfit ete.; 50 to 52 million feet of timber. This is a rare 
hance to Invest and make money from the start. 

Address “M. 118," care AMERICAN LUMBERMAN, 





FOR SALE-AN ACTIVE BAND SAW MILL 
Proposition, located on good Kentucky tloating stream, Plenty 
of oak and poplar logs to supply mill 
Address “IP, 105," care AMERICAN LUMBERMAN, 
FOR SALE WHOLESALE BUSINESS. 
One of the best established wholesale businesses on the Pa- 
cific const for sale Lest of reasons given upon application. 
Address “EL. 104,” care AMERICAN LUMBERMAN, 


CLIMAX TALLY BOOK. 


Iandiest thing for the purpose you have ever seen, 














Every 
hardwood lumberman should have one. Designed by a prac 
tical hardwood inspector who knew what was wanted, Bound 
in sheep, with stiff covers and thumb and finger straps. Size 
of book, closed, 444x8% 
six copies, $4; 
Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St. 


inches Price per copy, 70 cents: 


twelve copies, $7.50 Sample pages fret 
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AMERICAN LUMBERMAN January 21, 1911, 











[Tr Sake usnes porns 


FOR SALE—-MODERN BAND, SHINGLE AND 


Vianing mill, box factory, dry kilns. Splendid power. About 





70,000,000 ft. stumpage near mill; can be logged for $3.50 
per M Healthy climate, P. ©., schools, churches, donkey 
engine and teams Year's cut has averaged $22.00 per M 
og run at mill 100,000,000 additional stumpage can be 
recured cheap Would consider part payment, large stock 
ranch ro handle requires $100,000.00 ¢ ash. 

Address L.. 100," care AMERICAN LUMBERMAN, 





FOR SALE—COAST COMBINATION MILL. 
Fine new mill located on Puget sound, running steadily 
and a money maker in the dullest of markets. Owners hav 
ing other business, will —— of the property’or sell part 
interest to practical man who can operate the plant. A rare 
chance and well worth investigation. 
Address “Er. 114," care AMERICAN LUMBERMAN. 





WANTED—TO TRADE SMALL SAW MILL PLANT 
Located in state of Washington in good western pine belt, 
for a larger manufacturing or timber operation. Plant in 
yood condition. Will pay difference In cash. 

Address “Dp. 121," care AMERICAN LUMRERMAN, 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. ‘The Law and Pro- 
cedure of Organization. Financing and Development of 
Business Corporation in ON ne Write today and get 
a copy for your desk or library. Morocco binding, $2.75, 
sent postpaid, AMERICAN Li MBERMAN, Chicago, IL 


‘[irSae = Misoellaneous] 


FOR SALE 
Winton six, 48 If. P., 1909, two bodies, beautiful limou 
sine, bumper, Warner speedometer, Gabriel horn, clock, 
Flentje absorbers, battery, Stromberg carburetor, all) guar 
anteed perfect condition; bargain at $2,500 cash or lumber; 
car In use every day 
Address “S. 106 care AMERICAN LUMBERMAN, 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago 























Established 1890. 


Builders’ Commercial Agency 


618 Chamber of C ce Bldg., CHICAGO. 


A rating guide to the contracting trade of Cook county for 
Cook county dealers Cottections and Mechanics Licns. 
Telephune, Main 4504. 
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Correspondence Solicited 








BOSTON, MASS. 


3 We Want to Buy 


LUMBER 


YELLOW PINE FLOORING 
Quartered Oak Flooring 





as 
= THE COMMISSARY 




















You can please 

your men best 
and get most work 
out of them by sup- 
plying the gloves 
with the Diamond 
H_ trademark — 





“00 











The A. T. Stearns Lumber Co. |||! HaATYS sen's ioe ate 


Find out about our 
line, prices and 





coc 200 >00¢ 





terms today. it will 





—nowdi|! Glove 


pay you. 














1] ‘THE line that the lum- ** Built Like 


sberman knows and » 
Standard BAND AND : wants. Built like a hand ‘ : — 
AN from Hansen-tanned leathers, and re-enforced at 
L b G G SAWED il points of special strain. These gloves wear like iron, 
um er LUMBER protect the hands perfectly, yet are always 
DUBUQUE, IOWA il comfortable and flexible. Styles and 


Company iaiiieiieamniehin I] weights for all working purposes are 
. “ 





il shown in natural colors in our big cata 





logue. * Send for it today. 





and extra dimension in 


ll O. C. Hansen Mfg. Co., 341 E. Water St., Milwaukee 


Cc. F. Liebke Hardwood Mill Docneatasanesssurmenmarnsmuand 
and Lumber Co. 





Specialty Quartered Long Lengths S. D. CHILDS & CO. 
WHITE OAK AND ASH 


ENGRAVERS STATIONERS printers 
CHICAGO 





wi LOG STAMPS 
“J TRADE CHECKS 
BURNING BRANDS 


STENCILS, Etc. 


SEND FOR CATALOGUE AND PRICES 


MEYER & WENTHE 


90-92 DEARBORN ST CHICAGO 





LOOSE LEAF SYSTEMS 


Do you know that the “Twin- 
lock” is th Best Loose 
Leaf Ledger on the Market? 


Embossed Letter Heads Our Specialty 
CORRESPONDENCE SOLICITED 























will give you details. 





In Electrically Driven Mills, 


or for driving isolated machines, a motor is of course the proper thing: 
We have been equipping our individual machines with motors for years: 
The cut shows one of our six foot Horizontal Resaws direct connected 
toa 75 horse power General Electric Induction Motor, and which has 
been successfully resawing hardwood for the past five years. We are 
the originators in this country of horizontal resawing machines, the 
standard to which all others try to measure up to. 


Our new bulletin just from the press 


Giddings & Lewis Mfg. Co., “Wisconsin” 


TO MAKE RI ONEY you should use the Lumoper- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely cone 
Send for illustrated booklet. AMERICAN LUMBERMAN, chicago Dearborn Street. Chicago. IIl. 





will be found in the 390 page book “Realm of the Ketaile: 
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200€ 


| “Headquarters for Mixed Orders”’ 


UR stock comprises all the different kinds of timber 
grown in Wisconsin and we are well prepared to fill 
mixed orders promptly. We call your attention espe- 
cially to stock in Plain and Red Birch in all 
thicknesses and a good assortment of 
Pine and Hemlock, Basswood Siding 
and Ceiling and Hardwood Flooring. 





—00C———00€ 








ARPIN HARDWOOD LUMBER Co, 


ATLANTA, WIS. and GRAND RAPIDS, WIS. 
SAW MILL and PLANNING MILL at ATLANTA, WIS. 








as ——_- 200C 200¢ = lik! « = een 500C 200 


Friction Boards 


Fe 


























Standard Size 34x44. Any Thickness. 


The Famous 
“Genuine W. O. Davey Friction Boards’’ 





Manufactured Solely By 


W. O. Davey & Sons, 


164 Laidlaw Ave. 


JERSEY CITY, N. J. 





HINTS AS TO YARD MANAGEMENT 


descriptive circular. Address AMERICAN LUMBERMAN., 315 
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MERICAN LUMBERMAN 


CLA 
SSIFIED INDEX TO LUMBER ADVERTISEMENTS 


Where no i 
page is given th i 
ar at Bre e advertisement 
oustin , appears eve 
a oun nie nk Cie Geidials a week or monthly and may b 
its other classi Adee seg 
ssifications indi ower iss 
od: Sentient ious issue. Th 
y the simila pores 
rly lettered h sr 
eadings. 


For Additional Index See Pages 122-12 
-123-124. 
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NICHOLSON FILE COMPANY sp tata 
And Avoid Costly 
Ld 2 
General Offices, PROVIDENCE, R. I. Accidents. 


Six 
PLANTS 


FILES 


LARGEST FILE AND RASP PRODUCERS IN THE WORLD. 


TEN 
BRANDS 








RASPS 











115 Adams Street 


- 
Worden-Allen Company 


“ 


CHICAGO, ILL. 








struction. 








( 


Write Us Regarding 


Fire Proof Saw Mill Con- 


Monorail Electric Lumber 
Transportation. 


Power Houses and Roofs. 


Steel Tanks and Towers for 
Water Supply and Fire 
Protection. 


) 











A, 





CONSULTING AND CONTRACTING 
ENGINEERS 


MANUFACTURERS OF STEEL 
5 STRUCTURES 





ail 


WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 








ANGUERA LUMBER CO. 


Fisher Building CHICAGO 




















ALABAMA : FLORIDA : TEXAS 
watts TIME 
ERVEY | 
OTELS | FIREPROOF | 


Operated by the Hervey ‘‘Boys’’ 
CAWTHON HOTEL THE SAN CARLOS 
Mobile, Alabama Pensacola, Florida 


HOTEL BIENVILLE HOTEL BRISTOL 
Mobile, Alabama Houston, Texas 























You will do both by fastening the 
chains on your logging cars, wagons or 
sleighs with 


Loggers Flexible Safety 


GRAB HOOKS 








It is the most reliable, needs no tools, releases with cord, 
saves chain, is easy to operate, requires no expert to unload. 
Send for a free sample set and descriptive matter. 


.A. A. SPROGIS CO., Gleason, Wis. 


Manufacturer and Patentee. 


J. ie CO., Exclusive Agents for the entire Southwest. 











THE WALSH & WEIDNER BOILER CO. 
Chattanooga, 


MANUFACTURERS OF 


BOILERS 


STACKS, BREECHENS STEEL CASINGS, ETC. 











Tennessee 





GENERAL ELECTRIC COMPANY 


Principal Office: 


SCHENECTADY, N. Y. 1765 
CHICAGO OFFICE Sales Offices in NEW YORK OFFICE 
Monadnock Bldg. all Large Cities 30 Church Street 











. —— 
Hotel Hattiesburg 


HATTIESBURG, MISS. 


European plan, $1 per day and up. Strictly first class in 
every detail. Nice clean rooms—Cafe service unexcelled. 


Prices as reasonable as any in the State 























KENTUCKY 
ELECTRICAL COMPANY 


(Incorporated) 


Manufacturers of Incandescent Lamp Ps, 
Motors and Dynamos. Unexeelled in 
quality. Prompt shipments guaranteed. Our products 
warranted first class. Ask quotations. 


OWENSBORO, KY. 


YARD ME 


ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET 
WHICH TELLS ABOUT THE 

















Books That Will Save You Money 


Send a postal giving name and address to 
AMERICAN LUMBERMAN ** BEARBORN 


CHICAGO 
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